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ne Wok Hamilton Watch Advertis- 
wieees ing is Bound to Interest the 


- 
sto Hi yy, 


Man Who Wants a Watch 


Accuracy is the big consideration—it is what your 
customer wants. Accuracy is what the railroad 
man must have. Our advertising in 28 National 
Magazines proves the wonderful accuracy of the 
Hamilton Watch by the statement that 





Over one-half of the Railroad Men on American 
Roads Maintaining Official Time Inspection carry 


‘*The Railroad Timekeeper of America” 


All Hamilton Watches that you order are half 
sold before you receive them. Ask your jobber 
or write us about the new Hamilton 12-size, 17 
jewel, No. 914. Complete catalogue and price list 
furnished the regular jewelry trade upon application. 


HAMILTON WATCH COMPANY 


Master Builders of Accurate Timepieces and 
Pioneers in Establishing Fixed Prices for Watches 


LANCASTER PENNSYLVANIA 
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This is the new Fahys 
Kant-Kum-Off-Bow 


—the greatest real improvement that has been made for 
years in watch case construction. Its grip is so deep 
rooted that no condition of service will pull this Bow off 
the stem. Security as perfect as this is a powerful selling 
argument as well as a source of much future satisfaction 
to each customer. 

Every watch case you offer should have the addi- 
tional value of the Kant-Kum-Off-Bow. It is now a fea- 
ture of Fahys Watch Cases—and omly of 


In Solid Gold Established In Gold Filled 


BORER 1857 Fen gy 
FAHYS MONTAUK 






WATCH CASES 


A certificate accompanies each filled case, showing 
the thickness of gold in the backs. 


Joseph Fahys & Co., New York, Boston, Chicago 
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How Do You Like 


Your Case? 


This case is made exactly as you would 
make a gold-filled watch case for your 
own personal use. More gold and more 
thoroughly wrought or toughened gold, so 
it will wear better than any other watch 
case on the market. 

















Designed and Built Especially for the Jeweler who is Wide 
Awake Enough to See the Benefits in Selling a Better 
Watch Case than His Competitors Carry. 









Sold! Direct to the Retail Jeweler Who Desires 
Jobber’s Discounts. | 


If your order has not been among the 
thousands already received, of course the 
above does not apply to you. If it does, 
sign and-mail the coupon to-day. 






We are not looking for orders, we are 
looking for progressive jewelers who take 
the trouble to investigate values. 





























SEE LAST WEEK’S ISSUE 
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KNOW THIS CASE 


Designed and 


“Built to Exceed Its Guarantee” 





25-YEAR CASE . 20-YEAR CASE 
A. 33 1-3 per cent. of the weight of A. 30 per cent. of weight of caps is 
caps is SOLID GOLD. SOLID GOLD. 
B. SOLID GOLD bow. B. Gold-filled bow. 
C. Thickness of gold on centersame as C. Thickness of gold on center is same 
that on caps. as that on caps. 
D. SOLID GOLD joints. D. Gold-filled joints. 


Gold thoroughly toughened by our process in successful use for many years. 


J. R. WOOD & SONS, Sis dio ssanbod eres nenseyeis 
170 Broadway, New York. 

GENTLEMEN :— 
Send me the following cases prepaid, without obligation on my part, for examination. 


CHC HSHOHT HSH SECO EEE EHE HEHEHE HEHEHE HEE oH EE HEHEHE EEE HHH HEHEHE HEHEHE EHH EE SEH HHH EH EHH ESET OTOH HEHEHE EHOH SESE EHH SEE EEHEOEEOES 


COC He eRe Hee EEE HEE HEHEHE HEE HEHEHE EEE HEHEHE HEE EE OEE EEE EEE HEHEHE EH EE HEHE HEH AHHH HEHEHE HEHEHE SHEE HEHEHE HEHEHE HEHEHE HEHEHE EES 
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MOST CASH FOR OLD GOLD 


1 Dwt. of Fine Gold (24 K.) is worth ‘ $1.034 
3 Dwt. of 8 K. Old Gold is worth @ 32 cts., 
Cost of Refining Same to 1 Dwt. 24 K. 


Profit in buying Old Gold “ “ - 








That’s why we buy Old Gold, 
Why we can pay Full Cash Value 


and why we receive so much 
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Our large manufacturing business, requiring complete assaying, smelt- 
ing and refining departments, permits us to handle without additional 
business expense or extra equipment all Old Gold and Silver consigned to 
us. This gives us an advantage which others cannot meet and which has 
made this department of our business so important. 
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We remit the same day consignments are received. 


/ 
A 


ah Os te 





re 


If amounts are not up to expectations we return consignments by pre- 
paid express in exactly the conditions they were received. 
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We are now paying 50 cts. per oz. for old silver 
and $2.15 per dwt. for platinum. 
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Not all the jewelry, watch cases and chains manufactured before the National 
Stamping Act became a law, were of the quality that the stamps thereon represented. 
We advise the trade to test the centers of old watch cases and links of chains that are 
offered for old gold, to approximate the value, instead of depending entirely upon the 
quality stamps in the backs of cases or on swivels of chains. 
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WENDELL AND COMPANY 


. Manufacturers and Refiners 
45, 47 & 49 John St. 337, 339 & 341 W. Madison St. 
New York Chicago 
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WE REPLATE 
Any metal article in Gold, Silver, Nickel, 
Bronze, Brass, Oxidized Silver, Old Bronze, 
Statuary Bronze, and all Antique Finishes. 


WE REPAIR 

Any article in the Silverware line, making 
. new parts to match the old ones that have 
see See ecscaiebaaean been melted or broken off, the same as new. 





Watch Case Makers, Remodelers and Repairers 


Special Cases to Order in Gold and Silver, for English, Swiss and American Movements 


Melting old gold 
Cases 


and making over 


English Cases 
changed to fit 
American 


Movements into new Cases 





(using same gold) 
Ladies’ Watches 


changed into 








Watch Cases 
Open Face 
E: i Repaired 
xpansion oe :, 
Bracelet Watches and Kenew 
Hunting Cases Estimates 
changed to a Cheerfully 
Open Face English Case as Received 7 ae Given 


REFILLING and REPAIRING GOLD CHAINS 


see ecoceces WENDELL 


This cut shows part of a plain link chain as received for renewing. 
AND CO. 





As delivered General Repairers 


Filling and renewing plain link chains from $6.00 to $15.00 list 


according to condition and weight of gold added. FOR THE RETAIL TRADE 


WONDERFUL 
SHOPS 


As delivered. 45, 47 2 49 John Street - NEW YORK 
ili n wi i ains from $8. 0 -00 list, 
ee eee 337, 339 @ 341 W. Madison Street, CHICAGO 


according to condition and weight of gold added. 
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R‘WALLACE STERLING | | 


O. 2050 IS A NEW TEA SET IN STERLING SILVER. 


Extremely simple in design, the beauty of the pieces is entirely dependent on the perfect 
proportion of their parts. There is no ornament or decoration of any kind to become tiresome 
or monotonous. Of such beauty one never tires. 





THE 














an 


The 2050 was designed to become a popular service for the family tea table. Constructed 
along lines of the most restrained Colonial style, in it are exemplified the thorough workman- 
manship and durable qualities associated with that tradition. It is a handsome set, but pre- 
eminently a serviceable one. 





A permanent high polish, which is totally absent in the illustration, adds much to the 
appearance of this service. 


Any of our branch offices or salesmen will be glad to show you samples. 


Ey Py ae tees 


RVALS 


STERLING 





Waste, 24.00 





‘Sugar, $40.00 


















Coffee, $64.00 Tea, $60.00 Cream, $32.00 
Subject to regular discounts Total, 5 pieces, $220.00 


R. WALLACE & SONS MFG. CoO. 


Box 25 
WALLINGFORD, CONN. 


CHICAGO SAN FRANCISCO 


































LONDON 
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Coe me) HE WASHINGTON the aris- 

yA \ tocrat of the dinner table—is a 

y (} Colonial pattern of very simple 

x lines, but of great dignity, ele- 

besee Sead gance and beauty. It is one of 

the latest exclusive Wallace de- 

signs, and one of the best from every 
standpoint. 

THE WASHINGTON is made in a 
complete dinner service, from salt spoon 
to kettle and stand. The supple lines and 
graceful curves that characterize the de- 
sign are found throughout, every piece 
being in harmonious relation to the rest 
of the service. 


Be 
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A beautiful illustrated booklet of the WASHINGTON 
pattern will be sent you on request. 


R. Wallace & Sons Mfg. Co. 


Box 25 
Wallingford, Conn. 


BRANCH OFFICES: 
New York - - - - 11 West 32d St, 
Chicago - - - 10 So. Wabash Ave. 
San Francisco - 85 Post St. 
London, E. C. 63 Basinghall St. 
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INSURANCE 


Why jeopardize your business standing by selling 
watch cases of questionable quality? 


Dueber Watch Cases 


were made nearly fifty years ago and the same high 
standard of quality and finish has been maintained 
ever since. 


<I4k> 
Dueber Solid Gold Cases bear this trade 


W@W mark and are warranted full 14 Karat. 


s@RAW 7 Dueber Special Gold Filled Cases bear 
AES this trade mark and are made of two 
S5yepe? _—~Pilates of full 14 Karat Gold. 



















DUEBER Dueber Gold Filled Cases bear this trade 
mark and are made of two plates of full 


20YEARS~ 10 Karat Gold. 
All Dueber Watch Cases are hand engraved. 


Wise jewelers insure their reputation and increase 
their sales by selling Dueber Watch Cases. 


For sale through the jobbing trade. 


Dueber Watch Case Mfg. Co. 


Canton, Ohio 
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Profit Making Lockets 





EFORE the advent of Merrill 
Lockets in 1872, there were 
no exclusive Locket makers in 


the United States. The high 
quality and artistic beauty of the first 
Merrill Lockets was quickly recognized 
forty-one years ago. To-day the name 
‘Merrill’ is the standard for Lockets 
all over the World. 

Does not this signify that discrimina- 
ting womankind find in Merrill Lockets 
a combination of Value and Artistry 
not found elsewhere ? 


OUR Locket case will be a good 
dividend earner if it is stocked 
with Merrill Lockets. You can 
select from the Merrill Line 

every possible Locket requirement as 
to shape, design, purpose, stone set, 
chased, engraved, engine turned, etc. 

Above Merrill Lockets are solid gold 
joints, workmanship reflecting infinite 
care. The display value of Merrill 
Lockets is an asset in itself. 

Merrill Lockets are staple articles. 
They will prove to be easy sellers. 





Make Merrill Lockets 
The Subject of a Letter to Your Jobber 


K.MERRILL COMPANY 
T. LO eT HOUSE OF et ERI. . 


LOS ANGELES OFFICE 
BROADWAY CENTRAL BUILDING 


NEW YORK OFFICE 
IS -19 MAIDEN LANE 


main office PROVIDENCE RI. 4~0 racrory 
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a UNTERMEYER, ROBBINS & CO. 
30-38 FERRY STREET GOLD RING MAKERS 
NEW YORK 
71 & 73 NASSAU STREET 







New York, February 5, 1913. 










Mr. Retail Jeweler, 
Everywhere. 
My Dear Sir:— 
If you’ve been in business ten years or more you know what the Set Ring busi- 
ness has been. If you’ve just started, is worth your while to be informed. 



























In all this time manufacturers seem to have had but one object—low prices. 
1e motto apparently has been, not “how good’ ow cheap.” 
Tl tto apparently has been, not “how good” but “h hea 





Then, again, the old style method of mounting each pearl in Set Rings sepa- 
rately has been unreliable. YOU know bow impossible it has been to guarantee the 
permanency of settings in old style Set Rings for any length of time. You haven’t 
forgotten the endless trouble you’ve had with such rings. Neither have you for- 
gotten the dissatisfied customers who kept coming back with grouches due to no fault 
of yours. 

The Set Ring business depreciated. The market was flooded with showy Set 
Rings of no design, finish, or quality, allowing small profits—dissatisfaction to all. 

















The beautiful illustration on the opposite page shows how we have ended this 
unprofitable condition of the Set Ring business. 

Look at this strand—fine, round, lustrous, genuine, Oriental pearls. Look at 
the ring (greatly enlarged). Three circles of these same pearls firmly and securely in 
place. Not one of them can jar, shake, knock, or rub loose. Each circle of pearls 
has been restrung and MOUNTED AS A UNIT around a brilliant, perfectly cut 
“HELLER’S” Synthetic Stone of unsurpassed purity and beauty. 

Our slogan is “QUALITY,” and the very highest attainable at that. 

This standard and our “UNISET” Rings have put the Set Ring trade on a new 
and firm basis. Mr. Retailer, you can call back all those dissatisfied customers. 
Show “UNISET” Rings. Write to your jobber, and you will receive framed this 
beautiful illustration, so that you can explain it to your customer, regain his con- 
fidence and effect a sale. 


Order from your jobber to-day, increase your business—and your profits. 
Yours for better business, 


UNTERMEYER, ROBBINS & CO. 

















February 5, 


1913. 
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Untermeyer, Robbins & Co. 
71 & 73 Nassau St., New York City 
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Build Your Business 


A sales of Star Watch Cases—with the only bow that can’t pull or 
twist out—are growing, growing, growing! 

So will yours, if you'll handle this line. Star Watch Cases are as 
handsome as watch cases can be made--thin, plain models, to the most 
beautiful hand-engraved designs—all sizes. 

Star Gold Filled Cases are made of durable stock with solid gold 
bows and joints. Twenty-five years’ manufacturing experience behind 
them. Sterling Silver and German Silver cases also. 

Let Star Watch Cases bring you trade-——increase your profits. 


Write Today for Illustrated Catalog and Particulars 


STAR WATCH CASE COMPANY 


CHICAGO—701 Heyworth Bldg. Factory—Ludington, Mich, NEW YORK—37 Maiden Lane 


























‘EP 


oe ee 








AMI) ii) Mii ii 





February 5, 1913. THE JEWELERS’ CIRCULAR-WEEKLY 






































Brooches Hat Pins 
Scarf Pins Tie Clasps 
Cuff Buttons Fobs 

Handy Pins Crosses 

Bar Pins Sash Buckles 
Lockets Pendants 
Pocket Knives Lapel Chains 
Lingerie Clasps Neck Chains 
CigaretteCases Waldemars 


10-K. has getterally been 
regarded as merely 
10K. by some jewelers 


Not so with our line, though. 


Every jeweler who sells this 
line does so with confidence. 


He guarantees it to every 
customer, and knows that he is 
justified in doing so. 


Every piece that we have 
ever turned out has been 
straight, clean, 10:K. gold, and 
so wellzmade and strong that 
it is bound to give satisfaction. 
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1913 Spring Line Now Ready 
for Inspection 


Our former line has been strengthened by the addition of a number of new, snappy 
up-to-the-minute designs in both mesh bags and vanity cases. 


We are the manufacturers of the finest mesh made in German Silver, both soldered 
and open ring. 
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No. 6773—ACTUAL SIZE. 
This pattern made in 8 sizes 7-in—6-in.—5-in.—414-in.—4-in.—8-in.—2-in. and 1%4-in. Regular straight Mesh or reversed as shown. 
Oxidized or polished tops. 


Also same sizes in perfectly plain tops, satin or polished finish. 


Your jobber will soon be on the road with these new goods—be sure to ask him for 
the W. & D. goods. 


WHITING & D AVIS CO., Plainville, Mass. 


NEW YORK: 7 Maiden Lane 








CHICAGO: 31 N. State Street SAN FRANCISCO: 717 Market Street 
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New York Office - - 7 Maiden Lane 
Chicago Office - - - 31 N. State Street 
San Francisco, 717 Market St.—A. H. BULLION 





Whiting Chain Co. 


Showing a complete line of 


Staple and Fancy Chain 


in fine rolled gold plate, sterling 
silver and 10K. solid gold. 


Quality guaranteed to be as repre- 
sented—styles of the latest and 
prices heretofore never attempted by 
any manufacturer—sold exclusively 
through the jobbing trade— backed 
by our guarantee of 


“A New Chain for an Old One.”’ 


Your jobber will supply your wants. 


Whiting Chain Co. 


Plainville, Mass. 
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Watch The Mauran 
Watch Bracelet 














The Mauran Expansible Bracelet is the brace- 
let that made the bracelet watch possible 


Bracelet watches are taking their place as a 
necessity. 


The beauty of the Mauran made bracelets has 
made the bracelet watch fashionable. 


The correct construction of Mauran Expansible 
Bracelets has made bracelet watches successful. 


Don’t forget for an instant that the sales makers 
and trouble savers in Bracelet Watches for 1913, 
will be those that are fitted with the Mauran 
Expansible Bracelets. 


A large line of various designs 
and sizes 


John T. Mauran Manufacturing Co. 


Providence, R. I. 


NEW YORK CHICAGO 
3 Maiden Lane 1111 Heyworth Building 























1913. 
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If Rockefeller 
Tipped You 


off to a good investment 
proposition, you would 
undoubtedly jump at the 
chance. 















Why ?—because you have 
confidence in his success 
and his proven ability to 
“make good.” 








WE are tipping YOU off 
NOW to the best invest- 
ment in FOBS that it is 
possible for any manufac- 
turing house to offer. 









Three of our most popular 
designs in Engine Turned 
and Engraved Combina- 
tion Ribbon Fobs. 







Made in three sizes for 
both Ladies’ and Gentle- 
men’s use. 


An investment for Job- 
bers that will make last- 
ing friends of his Retail 
Customers. 









An investment for Re- 
tailers that means Big 
Profits, Quick Sales and 
Satisfied Customers. 










os A We sell exclusively to Jobbers 
5705 “4. thruout the country 





We have been successful and “made good” for sixty-two years. ORDER TO-DAY. 
Our fine booklet out soon. It’s in the printer’s hands now. 


H. F. Barrows & Co. 


MARK B 17-19 MAIDEN LANE 
NEW YORK CITY 
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Over A Quarter Century of Leadership 


If it is something new you-see, nine times out of ten you will find 
our trade-mark on the back of it. This time it is the 














BALKAN HAIR ORNAMENT 


especially adapted to the present day hair dress. 


Our Combs, Barrettes, Bandeaux, Braid Pins, 
Grecian Bands and Opera Aigrettes, 


made either of Sterling Silver, Aluminium or Torshell, are pronounced by 
all buyers now in this market as Wonderful Creations. Are they selling? 
Come in and look about our factory and then judge for yourself. 


FISHEL NESSLER COMPANY 


Manufacturing Jewelers 


Established over a Quarter of a Century 184 FIFTH AVE.,N. Y. CITY 
ER 
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Put New Life Into Your Business 


Successful business is made up of re-orders:—people who are pleased 
with their first purchases and come back again, and again, and again. 


But people will not come back for inferior oods — 
unless it be a “come-back” in the shape of a kick. 


Ostby & Barton Rings are re-order Rings. Jewelers who stock them lightly at first 
soon find out their quick saleability, that first purchasers are so pleased they come 
back and bring their friends,—men, women, misses, children. at is why we are 


the Largest Ring House in the World. That is why you should stock O.B. Rings. 


Put this new life into your business. Draw from our stock of over 
6000 different patterns of everything in Rings. Display them; 
show them; they will do the rest; the profit will be yours, Do it now! 
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ASK YOUR JOBBER 
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THE HOUSE EMBLEMS 





1861 
“HE OCCASION reminds} 


ago this house reached its |# 
consequently it has already] 


ITS GOLDEN] 


$14 each 





Prices Subject to | 








$72 Doz. 


4 


0705 
$12 Doz. 


$21 Doz. $18 Doz. $36 Doz. 


IRONS & RUSSELL COMPANY 


Specialists in the Manufacture of Emblems 
Three Complete Stocks in Three Convenient Centers 


NEW YORK OFFICE: MAIN OFFICE AND FACTORY: CHICAGO OFFICE: 
{{ Maiden Lane Providence, R. I. 10 So. Wabash Ave. 
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EMBLEMS 








eal 
SBD ‘Ss ~~ Ns 2605 3 Dos 
a Ue ft $18 Doz. 
- 3625X & 
$15 Doz. 
8618X \F, 
$24 Doz. 
0839 
sce $21 Doz. 
| ~ ; 0716 
- 4 21 Doz. 
ninds#ps that a couple of years 
od its fiftieth business year, and 
ready @elebrated 


ANNIVERSARY ae 








$14 each 
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. £eé ’ x 

No. 0745 i 














Fewelers’ Circular Discount 
$42 Doz. 
0706 
$12 Doz. 
3607X 2604 0691 
$36 Doz. $18 Doz. $17 Doz. 
Specialists in the Manufacture of Emblems 
Three Complete Stocks in Three Convenient Centers 
NEW YORK OFFICE: MAIN OFFICE AND FACTORY: CHICAGO OFFICE: 
i! Maiden Lane Providence, R. I. 10 So. Wabash Ave. 
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Newark-Mad 


oo ae 
Your 


Spring Trade 





Krementz & Co. 
Platinum and 14-K. Diamond and Enamel Jewelry 
Krementz Bodkin Stud and Vest Buttons 


Eastwood-Park Co. 
Silver Toiletware, Nevehien and Mesh Bags 
N. Y. Office, 15 Maiden Lane 
Austin and Murray Streets 


(Po 








TRADE 13-165 Franklin St. 


Crane and Theurer, lac. 
‘A wn 68614 KARAT LINES 


Kohn & Company 


Makers of the Celebrated 
10-K. Line with the 14-K. Appearance 
See page 15 Camp and Orohard Streets 








Manufacturers of 


SS Shafer & Douglas, Inc. 





Office and Factory 
@11 Franklin Street "Taeeahe City Hall 


Burstow, Kollmar & Co. 


Bracelets and Bead Necks 
18 Columbia Street 








Meyer & Gross 


Makers of 
@.G. Solid Gold Set — 
Trade-Mark 401-407 Mulberry Street 





William Link Co. 


Makers of 14-K. Jewelry 
PENDANTS 
401-407 Mulberry Street 


TRADE 
Maré 





David C. Dodd Co. 
Platinum, 14-K. and Enamel High Grade Jewelry 
Bar Pins a Specialty 23 Marshall Street 





Osmun-Parker Mig. Co. 
Makers of Fine Pearl and Diamond Jewelry 
338 Mulberry Street 





Climax iMesh 1 Bag Co. 
“ BAILEY ” 
forth he Better Begs for the Retail Trade. 


401-407 Mulberry Street 





Frederick B. Weiss, Inc. 


The Up-to-Date 10-Kt. Line 
som 473-475 Washington Street 





MESH BAGS 
German Silver, Goldine, Seatiog. | ** Something 
different.” The better kind. 
GOLDSMITH-KOCH CO., 103-1 sai0e Oliver St. 





ox saylor & Co., Inc. x] 
Cates” mae 
47 Chestnut Street “"” 





Battin & & Company +42 


Salesroom, bs Fifth Ave., N. Y. 
106 Ogden Street 





| 0K The » Koller 3 Jewelry Mig. Co. 


New York Office: 64 Nassau Street 
Factery: 251 N. J. R. R. Ave. 





G. W. Fautz & Co. 


Jobbing Trade Exclusively 93-107 Lafayette St. 





1865 Champenois & Co. '®'2 
10-K. Jewelry, paaly, and Finish 


rrapse C X K MARK 50 Wainut Street 








BROWNE, JENNINGS & LAUTER 
Makers of Fine —— and Gold Jewelry 
Also Special Work from Designs 
N. Y. Office, 49 oars Lane 46-50 Walnut St. 








N. Y. Office, 341 Fifth Ave. 
ea em 


John Chatellier 
Spectaltice~Beme, Sqyte Yon and Card Cases 





Newest Designs 


Finest Workmanship 


ARE 


Now Being Shown 


Newark is known the world 
o’er as the headquarters of 
high-grade goods. 


Almost anything in 
14 294d 10K. Goods 
Platinum Goods 
Diamond Goods 
Silver Novelties 
and Silverware 


can be supplied by the manu- 
facturers on this page. 


Up-To-Date 
Retailers 


are particular in always having 
the newest things in stock, 
ready to meet the demand of 
discriminating customers. 





a, eink & Angell, inc. 


14-K. Jewelry 
mame, 13 Franklin Stree 


THE HOUSE OF PROGRESS 
14K. and Platinum Jewelry 
FRANK KREMENTZ CO. 
530 Mulberry Street 








Garland, Fisher Company 


10-K. Mook Bese and General Line 
Gr N. Y. Office, 9 Maiden Lane 
530 Mulberry Street 














Abig & Wagner 


Specialty: 10 and 14-K. Bracelets and La Vallieres 
50 Columbia Street 





Weizenegger Bros. 
w> <B) Sterling Silver Mesh Bags 


358 Halsey Street 





THE WILLIAM .. KERR CO. 
Makers of Novelties, Toiletware, Etc., im 
14-K. Gold and are, 

N 


Office and F: ‘ 
15 Maiden Lane 





actory 
Orange and High Sts. 
Chas. Hohnhold 


E. H. Kestwood W. Mills 
~~ E. tH , RASTWECe & CO. ai 
ie Clasps Pins, Lock race- 
lets in 10 in aR a swe de Mountings 
aa ‘arene Street 





J. D. Dalzell & Co. 


up Manufacturers of Fine 14-K. Jewelry 
Mark 23 Marshall Street 





The Hayes Bros. Co. 


HEB. Manufacturers of exquisite 10-K. and 
14-K. Jewelry. 42 Hill Street 





14K... stone. 1 OK 


480 Washington Street 





PLATINUM 
Settings in Platinum and Gold 
Baker & Co., Inc. 
N. Y. Office, 30 Church St. 408 N. J.R.R. Ave. 





La Pierre Mfg. Co. 


50 Columbia -@ 


Candlesticks 





Silversmiths 
Eckfeldt & Ackley 
14-K. only—Lockets, Links and Novelties 
98-104 Murray Street 





Gibson Krugler & Granbery Co. 
Manufacturers of 14-K. Jewelry 
306 Market Street 





Frisch Brothers 
Specializing in Fobs, Brooches, Scarf Pins, 
Vallieres, Link Buttons, Etc. 
For the Jobbing Trade Only 60 Columbia St. 





Alisopp & Allsopp 
<ea> Inexpensive & 
Platinum Diamond Jewelry 

18 Columbia Street 








Henry Ziruth 
UnbreakableChains—HighGradel0 and 
14-K. Gold and Platinum Chains 


30 Court Street 











306 Market St. 








Charles W. Park 
Maker of Fine Sterling Goods, Novelties 
d Mesh 


an 
Oliver and McWhorter Streets 


mie CROWN meter ool 
Ready to te the 
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NOVELTIES de LUXE 


In Platinum, Fourteen Karat Gold and Sterling Silver 


Our Line is made especially for Jewelers whose trade demands the artistic, 
exclusive and finely wrought. Our aim has been to create a salable and un- 
usual number of effects that appeal to discriminating buyers. 


26 
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Jeweled Bags Lorgnette Chains ' 

Mesh Bags Gand Gases Cigarette Cases Eyeglass Cases 
ni Chatelaines Novelties 

Purses Vanities Cigarette Holders Ete. 

Vanity Cases Bracelets Lorgnettes 





—— 




















We make Lorgnettes in Platinum, Gold and Silver, 
in Plain, Pierced and Engraved Patterns, set with 
Precious Stones, or unmounted as desired. 


S. COTTLE COMPANY 


31 East 17th Street New York City 


PARIS: 28 Rue D’Hauteville CHICAGO: H. M. Heymann, Heyworth Bldg SAN FRANCISCO: A. E. Lee, Shreve Bldg. 
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Hedges Jewelry is in 
a class by itself. 

So are the Jewelers 
who sell it. 

They are the Leaders 
of their town. 


A. J. Hedges & Co. Fa 


Cameo Jewelry 

















For over a generation we 
have been known as 
Specialists in Mourning 
Jewelry. 


Our other lines are just 
as exquisite and reliable. 


Nor do we overlook the 
fact that beauty and 
quality are not enough. 


Our customers make 
ready sales and pleasant 
profits on Hedges de- 
signs. 


Specialists in Mourning }Jewelry 


Makers of 14kt.\Jewelry 
12 to 16 John Street, New |York 
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OSMERS, DOUGHERTY COMPANY 


Manufacturing Jewelers 


2913-293 Seventh Avenue, Between 26th and 27th Streets, (5:3%79%Eon) NEW YORK 


Platinum 
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wv “Les SY Pendants 
; Earrings 
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> Seed Pearl 
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Ropes 
Pendants 
Necklaces 
Collars 
Brooches 
Earrings 
Bayaderes} j 
Sautoirs 
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ORDER AND REPAIR WORK of all kinds executed by Expert Workmen 


SEND FOR OUR CIRCULAR 
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New Effects in 14-K. Gold J ewelry 








Lingerie Clasps 
Hat Pins 
Circle Scarf Pins 
Ladies’ Fobs 
Tie Clasps 
Oval Brooches 


KKK 


Fine Chains 
in 10-K. and 
14-K. Gold 

Jeweled or Plain 


KKK 


Platinum 
Neck Chains 


and 


Guard Chains 





oneeecemnerd 


Flat 
Cigar Cutters 








In Sterling Silver, Plain and 
Engraved; and 14-K. Gold, 
Plain and Engraved, also Set 
with Diamonds. 





— 





Sterling 
Silver 
Jewelry 


A Large Line of 
Staples 


Link Buttons 


KK SK 


Hat Pins 


KK SK 


Sautoirs 


KK S 


Coat Chains 

















ENOS RICHARDSON & CO. 
23 Maiden Lane 


New York, N. Y. 
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One day a man was putting cuff links in his cuffs. 

They stuck in the buttonhole. | 

So he did what every man does: he fumbled and twisted, swore and perspired. 
And when he did, ultimately, get those links into place there was a dirty smudge 
from his finger on the snow-white cuff. 

Some one has said: “If you want a thing done right, do it yourself.” 


Exactly what this man did do. He invented 


The EL KAY Cuff Button 


Pat. in U. S. and Foreign Countries. 


THE ONLY ONE-PIECE CUFF BUTTON 


He placed the post—not centered—but close to the edge of the bean and front. 
That made the bean easy to insert and easy to remove. 

It did more: it forced the button to stay in position. In other words, it cannot 
twist, turn, or wabble. It stays put. 

Then he reinforced the points of severest strain—shown by the arrows—and so he 
had a Cuff Button that had been compressed over and over again from one piece 
of metal. A positively one-piece button. Not three pieces, or two pieces, but ONE 
piece—as strong as Hardened Steel. Of course his friends wanted a pair—later 
others who were not his friends envied a pair of those One-Piece Cuff Buttons. 
Just as your customers will not only covet, but actually buy them from you, if 
you'll give them the chance by stocking and displaying THE ONLY ONE-PIECE 
CUFF BUTTON—EL KAY. 


JOSEPH L. HERZOG & CO. 
Makers of LK Rings 


(Reg. U. S. Pat. Off.) 
45-51 ROSE ST. (Cor. Duane) NEW YORK 
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tre bear CAMEO LINE trex 
The Best In 10K. 


Bracelets Mesh Bags 





Bangles 
\ La Vallieres 
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Handy Pins 
Cuff Pins 


Brooches 
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Tie Clasps 
Jabot Pins 
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Bar Pins Crosses 


GE 


Trade-Mark 


GE 


Trade-Mark 


GARLAND-FISHER CO. 


MANUFACTURERS OF THE 


Progressive Line for Progressive Jewelers 
530 MULBERRY STREET 2: NEWARK, N. J. 
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SOME REMARKABLE AND RAPID SELLING PLATINUM CREATIONS OF 


ABEL BROS. & CQO. 


29 Maiden Lane, New York City 


We make Specialty Jewelry of Modern and Exclusive Designs in 14 and 18 Karat Gold and in All Platinum. The prices of our goods 
are no higher than those of inferior make 
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ABEL BROS. & CO., Factory and Offices, 29 Maiden aes 


Corner 58 Nassau Street, NEW YORK CITY 














We Have A Complete Department for Special Order Work 
Creators of Diamond Jewelry Fashions Importers and Cutters of Diamonds and other Gems 
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American Wateh @ase @o., 15-17-19 [Maiden lane, New York. ji Hl ; 
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Platinum Watches 

Platinum Sautoir Watches 
Platinum Bracelet Watches 
Gold Bracelet Watches 
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14k and 18k Gold Cases 
Carved Gold Watch Cases 
Casing Complicated and Odd Movements 




















“14k. Gold—Piain, Engraved and Enameled. 


American Wateh @ase @0., 15-17-19 Maiden lane, New York. 
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The House of Progress 








TRADE MARIC 


14K 


Our Line for 1913 with its New Features 
is the Ideal Line for Progressive 
Jewelers 








Unsurpassed in its three great elements 


Fiaish— Design—Price 





Our modern business methods have attracted the Live-Wire 
dealers in every part of the United States and Canada. 


New Goods Every Week 


and no one-man ideas, but the ideas of the Best Designers in 
Newark, produced at the Lowest Possible Price for High Quality 
Goods; combined with these features the Courteous Treatment 


of all our customers. There are a few we do not sell but we hope 


to get them before the year is ended. 





We are adding 


Lorgnons—Monocles—Monocle Reading Glasses and 
the “Oxford Eye Glass” to our already extensive line of 


Profit Makers for the Dealer 





TRADE MARK 


i4 *«K 








Frank Krementz Co. 


530 MULBERRY ST., NEWARK, N. J. 
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65 NASSAU ST. 
NEW YORK 
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TRADE MARK 


La Vallieres 
Tie Clips 
Brooches 

Scarf Pins 

Links 

Bracelets 
Lockets 
Barrettes 
and 
Handy Pins 
in 10 Karat 
and 14 Karat 
Gold 
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TRADE MARK 


La Vallieres 
From $2.00 up 
Brooches 
From 50c. up- 
wards 
Scarf Pins 
From 50c. up 








Send 
for 
Prepaid 
Selection 
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WE MAKE RELIABLE AND SERVICEABLE GOODS ONLY 
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Our? designers Our workmen 
make them make them better 












prettier 


Queen City Q’C> Rings 


Rings sold only under our guarantee, that if any 
stone (except diamonds) is lost from setting at 
any time, the Queen City Ring Mfg. Co. will replace 
stone without any charge whatsoever. 


Over 5,000 Jewelers sell these World-famous Rings. 


Are you one of them, or haven't you considered 
| our proposition ? 









Write for it to-day 


QUEEN CITY RING MFG. CO. 


BUFFALO, N. Y. 
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THIS TRADE MARK — 


STANDS FOR 


Honest Quality 


AND 


Highest Class 


WORKMANSHIP 


BACKED BY 

















Twenty-one years of 
experience and serious 
endeavor to give the 
best at the lowest 
possible cost. 





















You should insistupon 


YOUR JOBBER SHOWING 


Our New Patterns Designed 
For This Season Only— 


WE DO NOT SELL DIRECT 








When you are shown goods marked with a Heart surrounding 
a Block Letter “S”, YOU CAN BE CONFIDENT they 
are the best on the market. If your jobber does not carry our 
line, and you want it, drop us a line and we will put you in 
quick touch with a jobber who does. 


BE. i. Spencer Company 


MAKERS OF SOLID GOLD JEWELRY 
95 Chestnut Street Providence, R. I. 


NEW YORK OFFICE, 15-17-19 MAIDEN LANE 
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Now Gut 


Look in our 
1913 
Spring Booklet 


New Cold Filled Vanity and 
Cigarette Cases 


New Gold Lockets 


New Pink and White Cameo 
Pins — Pendants — 
Brooches 


New Vanity Card Cases 





New Bracelets, Low Prices 
New Solid Gold Necks at 


88c. each 


New Indestructible Gun- 
Metal Mesh Bags ° 


New Dumb-Bell Links 

New Tie Clasps 

New Filled Neck Chains 

New Rosaries — LaVallieres 

New Tray Assts. Signet 
Rings 

New Ladies’ and Misses Set 
Rings 

New Cuff Pins—Veil Pins 

—Handy Pins 

New F riendship Brooches 

New Belt Pins 

New Waldemar Chains 

New Hat Pins 

New Parisian Ivory Goods 


New Bracelet Watches — 
Crosses 




















New Emblem Pins on Popu- 
lar Priced Display Pads 








February 5, 1915. 





Suggestions for Spring 


We Want UR Business 
solely on the basis of 
Intrinsic Value In Goods. 
Prompt Unusual Service! 





















































Our Salesmen are now booking big orders. 


Our Spring Booklet illustrates all the new goods worthy 
of your consideration. 
If you want a big share of “(1913 Biz’’ send us your 
orders for our ‘‘Salable Sellers.’’ 


Try our Parcel Post Promptness! 


M. J. AVERBECK 


Manufacturer—Importer 


10-12 Maiden Lane New York 











~ 
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VANITY AND COIN HOLDERS 


GERMAN SILVER 
Contain Space for Nickels, Dimes, Etc. Dandy Lookers! Big Sellers! 
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Order This Assortment, No. 2155XX. Only $4.6 


See I) 2154XX 
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Buy Our New Parisian Ivory Novelties for Easter and Summer Trade 
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The Spring Display 
of M. J. Averbeck, 
10-12 Maiden Lane, 


New York, is worth 





seeing. It includes 


everything in domestic 





and imported novelties. 





If there is a novelty in 
the market M. J. Aver- 
beck has it—his line is 
known as the best for 


novelties. Buyers 


should see the greatest 





hits of the season— 


Coin Holders, Mesh 











Bags, Photo Frames, 





La Vallieres, Card 





Cases, Bracelets, 





Bracelet Watches, Hat 





Pins and Jewelry. 








Truly a remarkable 
display. Hoping to see 


you, we are 


Yours very truly, 


M. J. AVERBECK 
10-12 Maiden Lane 
New York 
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NO. 2278, SALAD CASTER 


Selected Specimens 
in Silver Plated Hollow Ware 


from a Large and Exclusive Line 


emer) NO. 1812, CUP 


lilustrations 
1-5 size. 





NO. 1605, TEA SET, ENGRAVED 
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NO. 1109, CREAM 


MADE BY 


Simpson, Hall, Miller & Co. 


INTERNATIONAL SILVER CO. 
SUCCESSOR 


WALLINGFORD, CONN,., U.S. A. 


NEW YORK CHICAGO 
SAN FRANCISCO TORONTO 


|llustrations 
1-5 size. 
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NO. 3101. BREAKFAST ROLL BASKET 


2 
J 
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VANITIES, CARD CASES AND PURSES 


NEW STYLES IN GREAT VARIETY 


STERLING SILVER 



























Flat Ware 
Toilet Ware 

Hollow Ware 
Novelties 













PLAIN, $9.00 No. 737. VANITY CASE, OPEN. ENGRAVED, $10.00 


Has Puff Compartment and Puff, Mirror, Memorandum Tablet, 
Card Pocket and Sterling Silver Pencil. 









Prarn, $18.50 No. 734. ENGRAVED PURSE. ENGRAVED, $24.00 
Combination Leather and Silk Lining, Has Change Pocket and Compartments 
for Bills and Cards, 


Watrous Mfg. Co. 


International Silver Co. Successor, 


Send for Catalogs. Wallingford, Conn. 
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No. 794 
Tea Ware 
















eS 


Sterling Silver 








CULBDTIENIUHBUIELUG CROCEAGUROADED) SQCTUREIUNGASROUOGELRANEAGUIEESIRRUDIONCCOUBDINDERBBRBLADD(-- 


VERY piece of sterling silver—both hollowware and 

flatware—we produce during the coming year will be 
the result of the same skill and honest workmanship that 
have made the reputation of our ware. Quality and 
beauty of design have marked our line in the past and 
will be found in the new patterns of 1913. 

Any dealer who is not familiar with our ware owes it 
to himself to become informed. | 

Write for illustrations and particulars. 


Wilcox & Evertsen | 
International Silver Co., Successor y, 
Meriden, Conn. ae 


49-51 West 34th St.—New York—9-19 Maiden Lane 
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The fact that the idea of the Virginia pattern is 


being copied should convince you that it is a winner. The Virginia was 
designed in 1909 and gave to the trade a new outline and form of orna- 
mentation that has proved most attractive to housewives. 


Write, today, for catalogue “!"’ and price list. 


The Virginia Pattern “The Silver That Sells’’ 








ROGERS, LUNT & BOWLEN CO. 


$8... = Silversmiths 
ne GREENFIELD, MASSACHUSETTS Laced: 
NEW YORK CHICAGO SAN FRANCISCO 


15 Maiden Lane 605 Kesner Building 717 Market Street 
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OFFICIALLY ADOPTED BY THE NATIONAL SOCIETY 
DAUGHTERS OF THE AMERICAN REVOLUTION, APRIL,!I9I2 
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KFAST Dane "AND. Ths TABLE 
os" IN STERLING. SILVER OF TYPICAL { 
fa COLO NEAL c HARACT ERK 


fOWLE MANFG. COMPANY 


COLONIAL SILV ER SMIT pare 
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Is Your Store Paying? 


If not-—MAKE it. If it IS paying, make it pay MORE. Here’s how. 


A little Business Horse Sense in selecting the daintiest, popular, low-priced 
Sterling Silver novelties combined with our Direct-by-Mail Selling Plan. 

No manufacturing house in existence can send out a salesman equipped with 
enuf samples to give you anything like an adequate selection. 

No other manufacturing house in existence can afford to sell you at the 
prices we quote on Sterling Silver goods of the Highest Standard, fully 
guaranteed. 

That puts it squarely up to us. 

You have our fine large catalog. If you haven’t, a postal will start it on the 
way to you at once. Go over it thoroly, and remember that since it was 
printed we’ve been getting out more and even better designs than you’ll find 
in it. You’ll find them from time to time in our “Jewelers’ Circular” page. 
Make your selection from our tremendous stock of up-to-date novelties. 
Then order by mail AT ONCE, with your order fully protected by our unas- 
sailable guarantee that if the goods do not come fully up to your highest ideals 
of standard they can be returned. 

You’ll save from 15 per cent. to 20 per cent. by so doing. 

And every per cent. saved is business HORSE POWER. Business horse 
power, my friend, will make your store pay bigger and better, increase your 
custom, make friends of your customers and establish your reputation. 
Ordering Direct-by-Mail from us means an investment in Bigger Business— 
and BIGGER PROFITS. 

If you are already dealing with us, you know the soundness of our proposi- 
tion. Simply increase your orders. 

If you are yet outside the Woodside “fold” come in and investigate. There’s 
no reason why YOU shouldn’t participate in such an advantageous method 
of doing business. 





The Time The Goods 
NOW! POPULAR PRICED STERLING SILVER NOVELTIES. 
The Method 


DIRECT-BY-MAIL. 


The Place 


Woodside Sterling Company 


170 Broadway, New York a 
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Tike Line That is Made 


and Sold on Honor. 


Q There are mighty good reasons 
why our line is so popular, and so 
much talked about. 


@ A line made and finished by sKilled 
workmen and distinguished by its 
reasonable prices. 


@ People are continually looKing to 
us for new and original ideas in 
novelties (both sterling and 14K gold) 
and in sterling silver jewelry. 


g Our travelers will soon be calling 
on you and we trust that you will 
not overlook the opportunity of see- 
ing our line before placing your 
orders for the coming season. 








R. BLACKINTON @ COMPANY 


Goldsmiths, Silversmiths and Jewelers 
New York Salesrooms: 


Factory and Main Office: = ~ 5 
North Attleboro, Mass. OR) 15-17-19 Maiden Lane 
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“UTOPIAN” Silver Deposit Ware 


In this superb line we have established a STANDARD OF QUALITY which 


has never been surpassed—and never equalled at the low prices we quote. 


We make upwards of one thousand beautiful articles in Sterling 
Silver-mounted Glassware of the most substantial and artistic 
character, offering to the trade 





the 
best-selling 


and most 








profitable 





Silver Deposit 




















Ware 
A ever produced WATER PITCHER 
NIGHT-CAP SET 9 inches high a Z, = a $3.30 


61g inches high. Consisting of Water 
Bottle, Whiskey Container (which fits 


in neck) and Tumbler. 
Complete Set - - - $5.00 


ag Me 


Write for Illustrated Catalogue and full 
particulars of our latest novelties for 1913 








Prices subject to 
Jewelers’ Circular key. 


TERMS: 


2% 10 days; 30 days net— 
F. O. B. New York 





SHERBET CUPS ASH RECEIVER 
4}¢ inches diameter -” $8 doz. Soe 446 inches diameter - . - $1.50 


UTOPIAN SILVER DEPOSIT & NOVELTY CO. 


Sample Room and Factory: 54 West 22nd Street, New York 
San Francisco: M. FREDERICK & SON, 45 Kearney Street 
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~ A STERLING SILVER SERVICE 
. OF GOOD COLONIAL LINES 


Say * 
a 


» No. 65 Water Pitcher, 3% Pints $ 84.00 


Bee 
No. 69 Water Pitcher, 24% Pints 64.00 
- No. 65 Hot Water Kettle. . . 160.00 
No. 65 Five Piece Tea Set . . 200.00 


No. 69: Three Piece Coffee Set . 100.00 


‘LIST PRICES. 
~~. 
ae i ¥5 


TRADE gy yo = MARK 


aint SB RE eapoe se ae 
c S ir Ls be S| ’ 


THE WATSON CO. 


NEW YORK CHICAGO 
DENVER SAN FRANCISCO 


Factory, ATTLEBORO, MASS. 
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AN ANECDOTE ABOUT 


Reed & Barton 
Plated Flatware 


HESEEEEEEEEEESEEEEEqsztusteseeeeeeeenseecasteeeessssssssssscssseeseeeeeeeeeeeReeeeeSS SESE SSE 








GENTLEMAN came to us a while ago and said: 

‘“‘T have a dozen of your plated teaspoons which 

have been in use in my family for forty years and 

are still in prime condition. What will you give me 

for them?” He meant it kindly, and almost any other 

house would have paid him a good round sum for such 

an evidence of the lasting qualities of their product, 

but we thanked him and said they were not rare 

enough to be of any use to us, for we know of hundreds 

of families all over the country who are using plated 

ware that their grand-parents bought from us way back 
before the days of the Civil War. 


Tell this story to your customers in two ways; tell it first 
without our name, and watch the skeptical smile that follows. 
Then tell it as a Reed & Barton anecdote, and you will see 


that it carries conviction. 

WRITE US TODAY FOR OUR NEW SCHEDULE OF PRICES 
ERSSSESESEEESESSEEEESEESESZESHEEESEESESEEETHESSGES SEES ESSE ESSEa HESS aaa aaa as tstasasasssasssasasasasssassasaassasasassassiessasenasaas 
REED & BARTON 
SILVERSMITHS # TAUNTON, MASS. 


Established 1824 
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HE. beauty and sterling character 
of the new Hawthorne pattern has 
put it in the front rank of sellers 


for the year 1913. 


From all parts of the country have 
come letters of commendation on the 
excellence of design, and the dealers who 
have known us for nearly forty years 
appreciate the high character and integrity 
of our goods. 


i The “Hawthorne,” as well as every 
other pattern of Rockford silverware, is 
da handled by the retail jeweler exclusively. 
LE In return for his support we give a quality 
' of Flatware’ that is plated 50% heavier 

iff than standard, and which he can abso- 
lutely guarantee. 











| | If you have not stocked the Hawthorne 
if if line you should do so, as it will be a 
ij (aE leader in the Flatware lines of 1913. 





| Rockford Silver Plate Co. 
, Rockford, III. 


Makers of silverware of merit for the Retail Jeweler exclusively. r 


“Stand by those who stand by you.’ 
i 
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HOLMES & EDWARDS 
Sterling Silver Inlaid Quality 


if Does your stock include a full line of Sterling 
| i Silver Inlaid Spoons and Forks? For over a quarter 





5 of a century the inlaid quality has been in constant 
| use. Patterns have changed, but the pieces of 
; sterling silver continue to be inlaid back of bowl and 
handle before plating, making the spoon or fork 
; literally 
| ‘‘Solid Silver Where It Wears.”’ 


This is an argument on durability that can be 

made absolutely convincing to the prospective pur- 
chaser by means of our demonstration blanks, which 
=i! A are furnished to Inlaid dealers. 
i=in Holmes & Edwards patterns are unsurpassed 
in design, execution and variety of decoration. 
Among the most popular are the Dolly Madison 
(pierced), Washington, American Beauty Rose, 
Imperial, etc. 
a These patterns when displayed in our hand- 
some silk-lined Combination Chests, finished in 
genuine mahogany, imitation mahogany, green silk, 
and oak, make one of the most attractive selling 
propositions on the market. 

Write for a catalogue and prices. nee 


The Holmes & Edwards Silver Co. ae 


(International Silver Co., Successor) 


BRIDGEPORT, CONNECTICUT 


Pi Pca 
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c¢ aie >? on the Holiday 
The Curtains Down 22 {_ Heliay 
tion is now centered on Spring buying—now is the time to replenish 


your stock and -— 
change the set- 
ting with our 
new lines of 


Cut Glass S 
Silver Plate © 


and | 

















| nm reoe 
Reproductions | 
' 
in 


Sheffield Plate | 








This cut shows our 
new thin model! Toilet 
Ware, which should 
merit your attention. 








Photograph Books showing any 
ef these lines complete loaned to 
the trade on application for in- 











a 
The Pairpoint Corporation 
NEW YORK..... Wen Murray Street Factories: New Bedford, Mass. 





MONTREAL. .Coristine Building, St. Nicholas St. 


SAN FRANCISCO.....-.--ee. 717 Market Street Dept. D. 
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Tea Ball 
Tea Pots 


Chafing Dishes 


With “ Alcolite” WicktFeed;Burners 





Casserole Dishes 
Relish Dishes 
Condiment Sets 


anning- 
owiman 


Coffee Percolators 
Over 100 Styles and Sizes 
Copper, Nickel Plate, Silver Plate 


For the Range and with Alcohol 
Lamps and Electric Heaters 


Copper and Pewter Prize Trophies, Etc. 





MANNING-BOWMAN & CO. 


MERIDEN, CONN. 
NEW YORK CHICAGO SAN FRANCISCO 
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Newest Effects In 


roe Facetted Bracelets 


We Have Specialized for Years in Offering the Particular Jeweler 
A Line of Salable and Beautiful Goods, of Artistic Merit, and Our 
New Bracelet Offerings Deserve Your Critical Comparison With Others 








The Leading Wholesalers throughout the Country have Our Goods on Exhibition 




















178X 
NEW YORK OFFICE: 15 Maiden Lane (Samples Only) 158 Pine Street, PROVIDENCE, R. I. 
Address all communications to our Providence Office. 
Manufacturers of Manufacturers of 
Our new line contains many new styles and 
Bracelets, patterns in plain, half chased, chased entirely Mesh Bags 
Chains, arbund, and engine turned effects, many of Chains 
Charms and which have never been attempted by manu- pa 
Fobs in facturers of gold filled goods before, and the 
14K. and 10K. elegance of our present plain, polished, English, Bracelets 
Gold and Roman and rose finishes appeals to the in 
High Grad : 
18 — fastidious and discriminating. 2 : 
Gold Filled Sterling Silver 





















































February 5, 1913. THE JEWELERS’ CIRCULAR-WEEKLY 57 








A STERLING SILVER MESH BAGS \Q 
ff Built With Unbreakable Joints \ 
a2 \\ 














We ask your especial attention to the neat appearance of the Ball Fasteners and Chain Hangers. They are in accord with the 
many other up-to-date, original ideas that our line contains every succeeding season. 











In 14K. and 10K.:Gold WE MANUFACTURE In Sterling Silver 
and High Grade Gold Filled RS es) Mech B 
5 es ags, 
"cae All Sterling Bags are y oAg 
Charms and stamped “LS”’ and 
Fobs Bracelets 











All Goods are sold through Jobbing Jewelers Only 


LOUIS STERN & COMPANY 


NEW YORK OFFICE: 15 Maiden Lane (Address all communications to our Providence office.) 158 Pine St., PROVIDENCE, R. I. 
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The Travelers’ Line 
EVERYTHING FOR THE TRAVELER 


Travelers’ Folding Garment Hangers 
LIGHT STRONG COMPACT 





A light, strong hanger for coats, overcoats and waists. Suitable for ladies’ or gentlemen’s use. Holds the gar- 
ment properly. Can be folded to take up small space in grip or trunk. Especially convenient when traveling, 
but fully as practical for home use. 














TROUSER HANGER 





PATENTED JUNE 16, 1903 


The “Travelers’ Folding Coat Hanger” is made of a special steel spring wire, is equipped with a patent hook, 
which permits it to lie flat when the hanger is closed, and is heavily nickeled. May be had in nickel or gold 
plate. In attractive leather boxes containing from two to six hangers. 


The Travelers’ folding trouser hanger is equally effective for holding trousers or ladies’ skirts and is meeting 
with favor when cased up together with coat hanger. 


The Travelers’ Line Includes 


COAT AND WAIST HANGERS SHOE HORNS 
TROUSER OR SKIRT HANGERS DRINKING CUPS 


Send for Illustrated Catalog 


TILDEN-THURBER 


Representatives 


 , ££. eer Bi. Bf, COLLARD. 2... cciadesses 17 MAIDEN LANE 
cece e cence ccc + sm MOPED sc ccvayeesios 1213 MAIN STREET 
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The Travelers’ Line ~— 
TRAVELERS’ THIN MODEL ~~ 
HAT, CLOTH, MILITARY, HAIR AND SHAVING BRUSHES aes 


The Travelers’ brushes are thin and fit into a bag or suit case or the pocket, and take up very little space. 


The Travelers’ brushes are wonderfully effective—do the work better than the old style brushes. 





PATENTED JULY 26, 1910 
The Travelers’ brushes are indispensable on the steam train, auto, or aeroplane. 


The Travelers’ brushes are made with backs of Sterling Silver, French Ivory, Ebony and cased singly, in 
pairs, or in combination with other thin model toilet articles, in neat leather folders. 


The Travelers’ line includes hair brushes, shaving brushes and military brushes, and a complete line of thin 


model dressing cases. 


Buy Only Brushes Stamped “Pat. July 26, 1910.” 


Sold by us or our licensees 


Similar Brushes not stamped “Pat. July 26, 1910” are infringements and parties handling 


same are liable to suit and damages. The Travelers’ Line is protected by patents 


TILDEN-THURBER 


PROVIDENCE 
RHODE ISLAND 
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G. L. P. CO. 


G. L. P. Co., the Manufacturer Whose Goods Have Created 
Absolute aie with the Entire Jewelry Industry 


— 
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Every Bracelet Manufactured by G. L. P. Co. is made from I-10 Gold Stock, and when the retail 
jeweler sells one he can give his guarantee with the sale. 


Links For The Soft Shirts 


Do Not Fail to have your jobber show you G. L. P. Co.’s line of Links for the soft shirts early this 





coming season. 
The Demand For These Goods even now far exceeds our output. 


It Is Our Determination this coming year to supply the increasing demand there is for G. L. P. Co.’s 
make of goods, but it is absolutely necessary for us to have your co-operation to the 


extent of placing your orders early. 


GEO. L. PAINE CO. 


New York Office, 9 Maiden Lane tnd Worke, North Attleboro, Mass. 
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G. L. P. CO. 


Design, Quality and Finish 


















Have Always Been the High Standard of Our Goods. The retail 
jewelers who, through their jobber, handle goods manu- 


factured by G. L. P. CO., make for themselves satisfied 


customers. 


Our Iron-Clad Guarantee.—Every piece of goods made and manu- 
factured by us is stamped with our initials, “G. L. P. Co.,’ 
right in the stock. 


This Is Done To Further Protect The Trade, so there is no chance of 
purchasing other makes of jewelry because they are on the 


G. L. P. Co.’s cards. 


The Above Is The Strongest Guarantee Possible in safeguarding the 
interests of the entire Jewelry Trade. 


The Retail Jewelers Should Insist on their jobber showing them as 


early as possible our new goods in Solid Gold Front Lapped 
Work, also Gold Filled. 


Do Not Wait until our entire output has been sold up. 


We Take This Opportunity to thank the entire Jewelry Trade for 
the business they have favored us with in the past, and it 
will be G. L. P. Co.’s aim in the future to handle any and all 
business they are favored with in a manner that is sure to 
merit a continuation of same. 


GEO. L. PAINE CO. 


New York Office, 9 Maiden Lane pias ar re North Attleboro, Mass. 
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"TOOKS #4a8 ‘ 
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BASSETT t0O-KARAT LINE % LESS 
35 us eee 

i a OOS 


“PERFECTOS” 




















That Go Well 

















No. 5921—70. 10 Kt. 


Here’s the Match 


E05 
(MKS) 


Se! V/ te 
=U\\ 
\ 


























No. 5393 No. 5302 No. 5253 No. 5262 
Filled Filled No. 5293. 10 Kt. F.lled Filled 


Moc FOLKS choose good cigars, but not the most expensive. Same 
with jewelry. Wise, too, when such stunning 10-Karat and filled goods 
can be had. Give people what they want. That’s exactly what we make. 


Please mention this paper when ordering. 


MANUFACTURERS OF 


The Bassett J ewelry Co., Fine Gold Jewelry and Plated Chains 
ABORN AND MASON STREETS, PROVIDENCE, R. I. 


New York Office, 37 Maiden Lane Minneapolis Office, 1116 Lumber Exchange Chicago Office, 705 Columbus Buildi 
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FROTHINGHAM’S 


10 and 14 Karat 


SOLID GOLD JEWELRY 


The SUCCESS of this company in producing 10 
AND 14 KARAT SOLID GOLD JEWELRY 


has been due to high ideals directed 







along artistic lines — progressively car- 
red out—with QUALITY and 
FINISH the paramount issues. 
The line is ever increas- 













Order Goods ing withthe very latest 

by Number STYLES and Look for 
DESIGNS Trade Mark 

Sold through as Shown— 

Jobbing Trade Diamond “F” 








ae 
' #°7309 T 















7379 R 


DIAMOND MOUNTINGS 


6331 7432 Am. 
BAR PINS 





BROOCHES SCARF PINS 

LA VALLIERES CIRCLE BROOCHES 
EARRINGS RUFFLE PINS 
BRACELETS REVERSIBLE TIE CLASPS 


FESTOON NECK CHAINS ETC. 























It's up to YOU, 
MR. RETAILER, 


to ask for an in- 






The jewelry illus- 
trated has been 
liberally stocked by 






JOBBERS mn antici- THIRTY YEARS of consistent endeavor has produced a line of spection of the 


pationof your SOLID GOLD JEWELRY that cannot be excelled in DIAMOND “F" 
| S£pring want.. QUALITY and FINISH. line. 





ESTABLISHED 
1877 


T. G. FROTHINGHAM & CO., 


7 ELM STREET, NORTH ATTLEBORO, MASS. 
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YOUR 


Opportunity 


Hand Engraved Fancy Stone Set 














Send for Catalogue 
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R. B. Macdonald & Co. 
Manufacturing Jewelers ATTLEBORO, MASS.,.U.'‘S. A. 
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The Colonial Dame Line 


“THE LINE Qty. OF QUALITY” 
LIVE GOODS that make friends and INCREASE SALES of the RETAILER 















































Ask your Jobber Colonial 


to show you the Dame 
; Line 
Colonial 
represents ex- 
Dame clusive style, 
Line quality, finish and 
workmanship. 
LOCKETS BRACELETS 
RIBBON FOBS a irones 
SCARF PINS 


If your Jobber 
does not carry the 
Colonial Dame 
Line, write us, we 
will give you one 


Selections will be 
sent through any 
reputable Jobber 





you specify. that does. 
‘Heyworth Building BLISS BROS. COMPANY Sitversmichs’ Building 
CHAS. P. CRANE ATTLEBORO, MASS., U. S. A. E. M. COE 
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BRACELETS! BRACELETS! BRACELETS! 


Our line of Bracelets is pronounced to be the largest and most satisfactory ever presented to the 
trade. Protect your trade from all Bracelet Troubles and show them the Line that Guarantees 


Them Absolute Satisfaction. “Twenty Year Guarantee.” 


A GOLD FILLED LINE WITH A SOLID GOLD FINISH 








¥ am 
——S ZS 


179 





. 





BEAUTY OF DESIGN 


/\ 


TRADE-MARK 


20 YEAR GUARANTEE 








STRENGTH of JOINT and CATCH 


A 


TRADE-MARK 


Send for Our New Booklet 






6000/358 





6000/304 





ee 


THE WEARING QUALITIES OF OUR BRACELETS ARE UNSURPASSED 


Our lines are now on the road. Over 3000 numbers! Mr, Retailer, ask your jobber for the jf m\, Bracelet line. 
SEND FOR BOOKLET OF NEW DESIGNS 


The J. H. Manning Co., Inc. 


BRACELET SPECIALISTS on PROVIDENCE, R. I 
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| Waldemar Vest Chains 


AND 


Lockets, Chains, Bracelets, Pendants, Plaques, Crosses, Rosaries, 
Novelties, Etc. In Rolled Gold Plate and Sterling Silver 
~ = “ — it & ‘ , ail 
6618 sili i eu | 
6616 ¥ 
6620 : =f ; 
6619 ai 
6619 R 
These six chains, mounted on an artistic display pad, as shown above, can be furnished “s you by your jobber, at a 
price that enables you to sell them for $2 each. 
If Your Jobber Hasn’t An Assortment To Show You, Write Us For The Name Of Cne Who Has 


a 








ae etree CN terete segment - abo in 




















Your jobber can supply you with the above assortment, displayed on an ornamental pad as shown, at a price 


that will enable you to sell each chain of guaranteed quality and finish for $1.50 each. 


Waldemar Chains aré the appropriate chains for Winter wear, as lapel chains are for Summer; both for Business 

and Full Dress. We show a few of our best sellers in medium priced goods. We carry over 300 samples of these 

popular chains, some with Oriental Pearls which are in great demand for evening wear. Ask your jobber for 
these goods and you will be sure to have a line that is up to date in every respect. 


DORAN, BAGNALL & CO., North Attleboro, Mass. 


9 Maiden Lane, New York. 29 E. Madison St., Chicago 150 Post St., San Francisco 
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NINETEEN THIRTEEN 
WILL BE A 
BIG WATCH BRACELET 
YEAR 














And the expansible watch It’s the one bracelet of its 
bracelet that is strongest ae iad thet kas-wwon theeunh 
in construction, finished to 
perfection, and has the 
maker's guarantee back of 
it will be the watch brace- 
let for you to carry. We 
make them in all sizes, and 
your jobber will be pleased 


to show them to you. trade. 


sheer merit. Thousands 
of jewelers are using them, 
and its users are its best 
boosters. It’s the bracelet 


you can safely sell to your 








Warnine °" rights in the MARSH EXPANSIBLE Bracelet will be fully and vigor- 
g ously protected. Infringers are warned to desist in attempt to copy same. 











Cc. A. MARSH & CO. 


ATTLEBORO, MASSACHUSETTS 
sus’ The Line That Resists Wear “sis 
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Lockets 
Bar Pins 
Scarf Pins 
Cuff Pins 
Collar Pins 
Waist Sets 
Crosses 





372, 




















THIS 


SOLD THROUGH LEADING JOBBERS 


TRADE MARK 








Registered in the United States and Canada 
GUARANTEES THE PRODUCT 


Stamped on all Cards and Good F 
amped on all Cards and Goods Manufacturing Jewelers 





215c. 


Tie Clips 

Cuff Links 

Coat Chains 
Coat Chain Tops 





Spring Suggestions — For YOUR Easter Trade 


If Your Jobber Cannot Supply You Write Us and We Will Give You the Name of One Who Can 


SYKES & STRANDBERG 


ATTLEBORO, MASSACHUSETTS 
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“The D. F. B. Co.” 


TRADE MARK 




















No. F652/C67 





No. 960/B26 





No. A229 





No. A217 








ADIES will wear short sleeves the 

coming summer and BRACE- 

LETS will be worn more extensively 
than ever before. 


It will pay you to carry a repre- 
sentative stock of CARMENS to 
supply this demand. 


Our fobs have gained the popularity 
which Style, Quality and Workman- 
ship are bound to command. 


Ask to see Briggs’ Fobs. Sold only 
through Jobbers. 








The D. F. Briggs Company 


Attleboro, Mass. 


180 Broadway Heyworth Bldg. 63 Hatton Garden 
New York Chicago London 
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] Watch ye olets 


“Dolly Madison” Flexible and Marathon Extension. Order 
Them Through Your Jobber. Attach Them to Any 

\ Watch Case. You Can Attach Them Yourself. 

i So Simple—So Heinty-—So Strong 























: _ ATTACH: HERE - 









‘ATTACH To 
_ ANY WATCH CASE. 
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Being fitted with a simple hollow wire device they can be easily 

















attached to any watch case. 


The “Dolly Madison” 


in many beautiful 


, chased, engraved an 
( Marathon Extension in a 
terns.. The simplicity of the 


‘ +. Gold Filled—Guaranteed by A. C. Co. 


Main Office 
\ Attleboro, Mass. 
4) N. Y. Office 
| | 9 Maiden Lane 

} 


<< 


stone set designs. The 
variety of engine turned pat- 
construction of these bracelets 


WX makes them the most durable watch bracelet produced. A card of inquiry will bring you full information. 


We Sell Through Jobbers Only 






Chicago Office 


San Francisco 
ffice 


Heyworth Bldg. 


704 Market St. 
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STERLING FINISH STERLING hy 








For Your 
Spring “Trade 














These are rapidly taking 
the place of mesh bags and 
there is bound to be a big 
demand this Spring. Order 
early and be prepared. 








) Our Spring Line includes (—E—EEEEEEE 
French Grey Front, Polished Back and Edges Engine Turned and Polished 





Comfort Cases Cigarette Boxes 
Powder | | Match Boxes — 
Book Cases | | Eyeglass Cases 
Puff Boxes | Spectacle Cases 
. Large Line 
Vanity Sets Pocket Knives 
Bristol Silver Large Line 
Sash Pins Leather Fobs 
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Self Closing Plain Comfort Case, Polished 


BRISTOL SILVER COMPANY, Inc. 


FORMERLY BRISTOL JEWELRY CO., INC. 


SILVERSMITHS, MAKERS OF JEWELRY’ AND NOVELTIE_. 
cATTLEBORO. MASS., U.S.A. 


NEW YORK OFFICE, 3 Maiden Lane CHICAGO OFFICE, 811 Heyworth Bidg. 


ON te ee 


When writing men 
tion The Jeweler 
Circular. 


BRISTOL SILVER 
is a fine white metal, heavily silver plated, sterling finish, not easily dented. More durable than sterling silver 


When writing men- 
tion The Jewelers’ 
Circular. 
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BEARING THIS 


TRADE-MARK 


in Price 


Best Made—Lowest 
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FONTNEAU & COOK Co. 


——— a 


BLii25 


=P 





B BL1126 


BL1127 


ek 


 BLITe9 


You can’t go wrong on any bracelet on this page. They represent the very latest ideas in the 
bracelet field. The new inch wide, both square and oval, the new combinations of engine 
turned effects with hand engraved centres,-two popular shapes. of 
beautifully hand cut pink cameos, signets, sterling silver trimmed 
white stone set, three stone and bevelled edge. BL 1131 is Minerva 
adjustable back. BL 1138 and BL 1123 are two of the best selling 
bracelets we ever produced. We have sold thousands of them and 

the stone setters are still working nights to fill our orders. 
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All You 
Can 


Get The 
Best 









Gentlemen: 

What is the use of buying bracelets made of 10-K 1-30th tubing, or of 1-4oth 
flat stock, with a soldered seam, when you can buy bracelets stamped with our Fleur- 
de-lis trade-mark that are known to be made of 1-20th 12-K cold drawn seamless tubing 
at the same price? 

Since we reduced the prices of our hand engraved, hand chased and engine 
turned bracelets 15 to 25 per cent. the bracelet business has been coming our way. 
You can now afford to buy the best. While you are getting you may as well get all 
you can. ; 

Examine the styles on the opposite page, remember they are all 12-K 1-2oth, 
that they cost you no more than 10-K 1-30th goods—then insist that your bracelets be 
stamped with Fleur-de-lis trade-mark. 

























A NEW 
MIDGET 


AT A NEW 













i 8092 Plain 
ior Balt ‘eet eee 8093 Half Chased 


. NEW YORK OFFICE 
ROOM 1907 
15 MAIDEN LANE. 







CHICAGO OFFICE, 
ROOM 1104, 
HEYWORTH BUILDING. 














 <——— FACTORY 


ie ee: a ATTLEBORO, MASS.USA 


INE TOATED ERATE, tess art ne 
{2 Goun Finueo Cuan, 
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SAN FRANCISCO OFFICE, 
ROOM 414, 


7 - 
O04 MARKET ST CODE.WESTERN UNION. 


76 THE JEWELERS’ CIRCULAR-WEEKLY February 5, 1913. 























SUCCESSFUL Jobbers know thefSI 


REGISTERED OCT. 25, 1910 





FACTORY: WAITE-THRESHER COMPANY BUILDING 
ABBOTT PARK PLACE, PROVIDENCE, R. I. 
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e | SELLING POWER of these Trade-Marks 














Trade-Mark 
REGISTERED SEPT. 16, 1912 


NEW YORK OFFICE: 7 MAIDEN LANE 


9 bap "adnan Representatives Telephone: Cortlandt 2375 


CHICAGO OFFICE: 1203 HEYWORTH BLDG. 
MR. A. B. PAULSEN, Representative Telephone: Central 5955 
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ABEL BROS. & CO. 29 Maiden Lane 


Diamond Jewelry—Mountings—Diamonds 


ADLER & HEINE 15 Maiden Lane 


Manufacturers’ Agts., Everything in Jewelry 


C. G. ALFORD & CO. 


Diamonds, Watches, Jewelry 


ALVIN MFG. CO. Fahys Bldg., 


Silversmiths 52 Maiden Lane 


AMERICAN GEM & PEARL CO. 
14 Church St. 
M. J. AVERBECK 


10-12 Maiden Lane 
Jewelry and Novelties 
ERNST GIDEON BEK 35 Maiden Lane 
Mesh Bags and European Novelties 
BENEDICT & WARNER 


Precious Stones 15 Maiden Lane 


BIGALKE & ECKERT CO. 
Fine Imported Watches 436 Fifth Ave. 


S. BORGZINNER CO. 
Jewelry Cases, Trays, etc. 
J. B. BOWDEN & CO. 

Ring Makers 


R. A. BREIDENBACH 51-53 Maiden Lane 


Diamonds and Precious Stones 


192 Broadway 


82 Nassau St. 


15 Maiden Lane 


ALPHEUS L. BROWN 
Waltham and Elgin Watches 


M. B. BRYANT & CO. 
Ring Makers 


CARTER, HOWE & CO. 
Manufacturing Jewelers 9-13 Maiden Lane 


I. S. CHARIG 71 Nassau St. 
Big Bargains in Diamonds Our Specialty 


HERBERT COCKSHAW 


Novelties in Jewelry 


H. 'H. COLLARD 15 Maiden Lane 


Mfrs.’ Agent, Everything in Silverware 


68 Nassau St. 


7 Maiden Lane 


220 Fourth Ave. 


6197. Copyright, 1912, by Geo. P. Hall & Son. New rx ork 
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Bay IN 


Study the Markets 


Study the markets of the country carefully, con- 


sider what each one has to offer in the way of 
buying facilities, and you will inevitably come 
to the conclusion that no other place combines 
so many advantages as New York. 


In everything that touches the Jewelry Trade— 
Jewelry, Silverware, Watches, Supplies, etc.— 


New York excels. 


The goods are here, rightly 


priced, and the service is unequalled—necessarily 
so, for every leading line, whether made in this 








COOPER & FORMAN  _ 3 Maiden Lane 


Mfrs. of Diamond Jewelry and Mountings 


DATTELBAUM & FRIEDMAN 


King Makers 51-53 Maiden Lane 


DAVIDSON & SCHWAB, Inc. 


Mountings and Dia. Jewelry 87 Maiden Lane 


JAQUES DEPOLLIER & SON 
Plat., Gold Novelties, Bracelets 15 Maiden La. 


DERBY SILVER CO.’S 10 Maiden Lane 


World renowned Hollow and Toiletware 


C. DORFLINGER & SONS 


Fine Cut Glass 86 Murray St. 


R. & J. DREYFUS 


Importers of Viamonds 


WM. J. DURFEY 7 Maiden Lane 


Bargains in Diamonds, bought and sold for cash 


ELIASSOF BROS. & CO. 9-13 Maiden La. 


thamonds, Watches and Jewelry 


N. J. FELIX & SONS 


Watch Case Repairers 


FISHEL NESSLER CO. 


Manufacturing Jewelers 


FRENCH ART JEWELRY CO. 
Sterling Silver Whitestone Jewelry 182 B’way 


80 Maiden Lane 


56 John St. 


184 Fifth Ave. 





GATTLE, ETTINGER & CO. 
Diamond and Prec. Stone Jly. 170 Broadway 


THE GINNEL MFG. CO. 15 Maiden Lane 


(auld Plated Link Buttons, Bar Pins, etc. 


GOLDSMITH BROS. 20 John St. 


Gold, Silver and Platinum Bought and Sold 


THE GORHAM CO. 
tifth Ave. and 86th St. and 15 Maiden Lane 


W. GREEN & CO. 81 Nassau St. 


Jewelry, Jewelers’ Supplies, Electric Motors. 


A. GROENMAN 


Expert Diamond Cutter. 
HERPERS BROS. 
Settings 
J.L. HERZOG & CO. 45 Rose St., cor. Duane 
Makers LK Rings & EL KAY Cufi Buttons 


1. HOCHBERGER 35 Maiden Lane 


Iniporter aud Cutter of Diamonds 


S. E. HOWARD’S SON & CO. 
Ebuny Goods 15 W. 24th St. 


ILGEN & WAKEFIELD CO. 
Jewelry and Watches 15 Maiden Lane 


ROBT. H. INGERSOLL & BRO. 
Watches 315 Fourth Ave. 


71-73 Nassau St. 


35 Maiden Lane 


Q 
ny 
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NEW YORK 
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country or abroad, is first offered in New York. 


It is to your advantage to buy in New York 




















n- ; 
because New York is the broadest and best : 
Oo ; . ? 
market for everything you require, no matter 
ne 
what. 
es ee 
Merchants’ Reduced Fares 
ae, Arrangements have been made for Special Reduced Fares to New York 
for Spring Meetings, from points in Trunk Line Territory, effective on the 
— following dates: 
February 15th to 18th, inclusive 
ly March Ist to 4th, inclusive 
ly March 15th to 18th, inclusive 
° For details, write to The Merchants’ Association of New York, 54 
1S Lafayette St., New York City. 
INTERNATIONAL GEM CO., Inc. M. H MANN & CO. 45 John St. 
y Lapidaries and Prec. Stones 315 5th Ave. Importer of Diamonds 
1e INTERNATIONAL SILVER CO. B. FU C. MAZZA 68 Nassau St. 
Silversmiths 9-15 Maiden Lane Coral 
t. DAVID KAISER & CO. 14 John St. LUDWIG NISSEN & CO. 182 Broadway 
Fine Diamond Mountings Pearls and Precious Stones 
THE KELLER JEWELRY MFG. CO. POWER & ALLAN, INC. 
, 10-Karat Gold Jewelry 64 Nassau St. Diamond Importers 2 Maiden Lane 
; KENT & WOODLAND 2 John st. | ENOS RICHARDSON & CO. 
.. Bracelets Manufacturing Jewelers 21-23 Maiden Lane 
ROGERS, LUNT & BOWLEN CO. 
wee. 5. BERR co. 15 Maiden Lane Silversmiths 15 Maiden Lane 
. KETCHAM & McDOUGALL ; Vi 1 Maiden Lane 
imDies, Lyegiass oiders Maiden Lane . 
A. ROSEMAN 9 Maiden L 
- ay wns yg 57 y -hheoagart . ean Diamond Importer; Maker of dtenmek nner 
7 ; HANFEIN & TAMIS 5 John St. 
bag x —— h 37-39 Maiden Lane | 4 14K. Vanities and Chansecse Sond 
P ewelry an atches MACHER Mei mi 
LARTER & SONS | S506 Moiste a ee eee icine = - 
tuds, Vest Buttons, Rings, Links and Lockets . 
SAMUEL LAWSON | 19 Jonn St Se hee 
oral an ac nyx Mourning Jewelry : 
SINNOCK & SHERRILL 21 Maiden Lane 
Ee 8 ee tte Solid Gold Emblem Goods to Yehiare odie 
JULIUS MAMLUCK & CO. Nassau St. F.H.H. SMITH SILVER Co. 15 Maiden La. 
Diamonds, Prec’s, Semi-Prec’s, Imitat’n Stones Special Silver Plated Ware Made to Order. 
= =——————— ree SS eS }} 
















































































STAIGER & SONS 2 Maiden Lane 


Diamond Jewelry and Platinum Mountings 


L. STRAUS & SONS 12-46 Warren St 


\rt China, Cut Glass, Marbles, Bronzes 


LOUIS STRASBURGER’S SON & CO. 


Diamonds 341 Fifth Ave. 


GEO. O. STREET & SONS 


Ring Makers 2 Maiden Lane 


SETH THOMAS CLOCK CO. 


15 Maiden Lane 


OTTO THURNAUER °15 Fourth Ave. 
“Bavaria” Miniature Clocks, Cutlery & Specs 
R. WALLACE & SONS MFG. CO. 
Silversmiths 11 W. 32d St. 
WARWICK STERLING CO. 
Sterling and Leather Novelties 15 Maiden La 
L. E. WATERMAN Co. 173 Broadway 
Waterman’s Ideal Fountain Pens. 
HAYDEN W. WHEELER & CO. 
Diamonds and Mfg. Jewelers 2 Maiden Lane 
WAGNER COMB MFG. CO. 11382 B’way 
Tortoise Shell Hair Ornaments, Opt. Goods 
A. WALLACH & CO. 37 Maiden Lane 
Gold Chains, Gold and Silver Mesh Bags 
WHITELAW BROS. & ZAGON 
Diamond Set Jewelry 45 John St. 
FRANK M. WHITING & CO. 
Silversmiths 15 Maiden Lane 
WHITING MFG. CO. 15 Maiden Lane 
Silversmiths 
A. WITTNAUER CO. 30 W. 36th St 


Importers of Watches 


JULIUS WODISKA 40 John St. 


Diamond Mountings 


WOLFSHEIM & SACHS 


Boxes, Trays. etc. 35 Maiden Lane 


J.R. WOOD & SONS 170 Broadway 


Diamond Cutters—\Wedding Ring Makers 
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“Old Colony” Hollowware 


The illustrations show a few pieces of the hollowware line we make to match 
our well known “Old Colony” pattern in 1847 RoGERs Bros. flatware. Produced in 
Nickel Silver, high grade Silyer Plate. 

The attention of your trade should be called to the fact that the “Old Colony” 
may be obtained in a complete Table Service. Write for particulars and prices. 


INTERNATIONAL SILVER CO., MERIDEN, CONN. 


Successor to Meriden Britannia Co. 
5 North Wabash Ave., CHICAGO 49-51 West 3ith St.—-NEW YORK-—9-19 Maiden Lane 150 Post St., SAN FRANCISCO 
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THE HOROLOGICAL REVIEW 
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The Gold and Silver Art Treasures of the Churches of Cologne 





By Charles A. Brassler 




















OLONIA AGRIPPINA, so called be- 
cause Agrippina, wife of the emperor 
Claudius, established a colony there in the 
year 50 A.D., the “Koeln” of the Germans 
and known as Cologne to the rest of the 
world, occupies a position unique and dis- 
tinguished in religion. At a very early 
period in its history it was 
the scene of stirring events 


dominant, ecclesiastical edifices and estab- 
lishments were numerous, costly and beau- 
tiful, and the most conspicuous feature of 
the city—and indeed of the entire sur- 
rounding country—was, ever since the com- 
mencement of its erection, and still is, the 
magnificent cathedral, the great “Dom,” 


not until 1880 that the towering spires, the 
glory of the structure, were finished. 
Strange to say, the name af the original 
architect of the great church, to whom the 
first plans were due, has been lost, so that 
no one can tell to whose genius it is a 
monument, 














Other famous ecclesiasti- 
cal edifices in Cologne are 





in connection with the bud- 
ding Christian faith, when 
to be an avowed Christian 
was to expose one’s self to 
insult, injury and possible 
death. The immediate vi- 
cinity of Cologne is reputed 
to have witnessed the mas- 
sacre of the saintly Ursula, 
with—according to popular 
legend—11,000 virgin com- 
,panions, and in the neigh- 
‘borhood there were sacri- 
ficed 308 martyrs of the 
Theban legion of the Ro- 
man army, slaughtered by 
Diocletian, Emperor of 


Rome, in his blind hatred 
and mad persecution of 
those of Christian faith 


among his soldiers. 

At an early date Cologne 
was made the seat of a 
-bishop, and in the eighth cen- 
tury it was raised, owing to 
the growing importance of 
the city and its geographical 
(position on the Rhine, at 
that time a great national 
-highway, and its significance 
as an outpost on the con- 
fines of the civilized portion 
of the German empire, to an 
-archbishopric. The arch- 
bishops of Cologne were in 
every sense of the word 
“princes of the Church,” 
standing on an equal foot- 
ing with the elector-princes 
in the disposition of im- 
perial affairs and in the 
choice of an emperor, main- 
taining an army for the protection of 
their rights and territories, which on 
more than one occasion proved an en- 
gine of aggression and a decisive fac- 
tor in the struggles of the times. As 
was to be expected in a community 
-where the Church was so conspicuously 





CRUCIFIX AND TWO CANDLESTICKS IN THE 














































the churches of St. Gereon, 
where the bones of the mar- 
tyred legionaries are said to 
be interred; St. Ursula, 
erected on the place of in- 
terment and in memory of 
that saint and the 11,000 
virgins who are supposed 
to have met death with her, 
and whose remains are in 
part preserved in the 
church; the churches of St. 
John, ‘St. Jacob, St. Severin, 
St. Mary in the Schnur- 
gasse, the Holy Apostles, St. 
Mary Lyskirchen, St. Peter, 
St. Mary in the Capitol and 
many others, each of which 
has its story or is connected 
with some event in Chris- 
tian history that transpired 
in the famous old city. 

When it is remembered 
that from the earliest period 
of its existence the Church 
-has been the most liberal 
and the most discriminating 
patron of art, it is not sur- 
prising that Cologne, enjoy- 
ing all the privileges of a 
free city and under the 
powerful protection of the 
clerical establishment, early 
attained a reputation as a 
veritable storehouse of 
costly objects of a churchly 
character and that the city’s 
artistic development fol- 











AT COLOGNE. 


one of the most imposing and one of the 
noblest specimens of Gothic architecture in 
existence. rom the time when the choir 
—the first completed portion—was conse- 
crated, in 1322, work has been more or 
less continuously in progress on this gigan- 
tic edifice until modern times, and it was 


TREASURE OF THE 


lowed chiefly along ecclesi- 
astical lines. In connection 
with this it must not be for- 
gotten that in early times the 
river Rhine was one of the main sources in 
Europe of old, obtained by washing in con- 
siderable quantities, and that Cologne fur- 
nished one of the principal markets for 
it, while in the near-by mountains there 
were silver mines that are even to-day still 
productive. Before Florence had begun to 
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achieve fame for the skill of her artificers 
and artists in the precious metals, and long 
in advance of the establishment of the 
goldsmith’s industry, for which Nurem- 
berg. Augsburg and other cities of central 
Europe subsequently became famous—in 
fact, soon after the age of Charlemagne, 
at the commencement of the pre-Renais- 


A GROUP SHOWING PORTION 


sance period—Cologne was a renowned art 
center, with her art schools and masters, 
especially in the plastic arts, whose fame 
was known throughout the civilized world. 
Her artists attained world-wide fame for 
their proficiency in enameling and niello 
work long before those arts were prac- 
tised in Limoges, and in the specimens of 
their work that have been handed down 
to us there is plenty of evidence of the 
high degree of artistic taste and manual 


skill brought to bear on these productions. 


Nor were the arts of the gold and silver 


smith neglected, and the constant demand 
for the choicest works of this character 
from the churches, etc., encouraged the 
bestowal of special attention on_ these 
branches, evidence as they were of the ad- 
vanced culture and high industrial devel- 
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opment of Cologne, which came to be 
known as the “Goldsmiths’ City.” 
Unfortunately, in later years, when party 
strife and internecine dissension caused the 
devastation of the land, many priceless 
specimens of the precious metal arts of this 
period, more especially those in private and 
municipal possession, found their way into 
the hands of ruthless plunderers who val- 
used them only for their intrinsic worth and 
consigned them to the melting pot. The 


OF THE SILVER TREASURE OF THE CATHEDRAL 
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strong arm of the Church, with all the ter 
rors it could at that time bring to bear on 
the ignorant and superstitious, was, how 
ever, instrumental in most cases in pro- 
tecting its treasures, and it is to the 
churches we have mainly to look for the 
proofs of the perfection attained in the 
arts. At the close of the 18th century 






IN THE CITY OF COLOGNE, 


when the French overran Germany and 
Cologne came under the domination of the 
invader, religious principles were of no 
avail against the soldiers of a nation that 
had formally abolished all religion, and not 
a few of the treasures the churches had so 
jealously guarded for ages became the 
spoil of the legions with which Napoleon 
sought to crush Germany, 

Fortunately, in many cases the custodians 
of these treasures, priceless by reason of 
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their artistic beauty and historical associa- 
tions rather than for their intrinsic value, 
were warned in time to conceal them from 
the pillaging host, and they have by this 
means been preserved to us in sufficient 
number to make the city of Cologne to- 
day one of the world’s greatest repositories 
of choice specimens of ecclesiastical art, in 
the precious metals particularly. Hardly 
one of the old churches but has its treas- 
ure, some, rejoicing in wealthier patrons, 
being better endowed than others in this re- 
spect, and there is not one of the collections 
that does not include unique and choice 
specimens of the silversmith’s art such as 
were in ancient times the pride of every 
ecclesiastical and municipal establishment. 
Moreover, the great churches of Cologne 
have never been tempted by cupidity or 
compelled by poverty to’ part with these 
precious heirlooms, which accounts for 


ioned for use in the solemn and gorgeous 
ceremonies for which the church is fa- 
mous. ‘And yet it constitutes only a small 
portion of the former treasure, the major 
part of which, from a well-grounded fear 
of the Darmstadt Partition Commission, 
was sold in Prague in 1802, while another 
lot was melted down in the Darmstadt 
mint, only a minor portion being preserved 
from destruction. 

In front of the table, on which a num- 
ber of the pieces are arranged, is the beau- 
tiful reliquary of St. Engelbert, the saint, in 
his archiepiscopal robes, being portrayed in 
a recumbent position on the top. It is of 
wrought silver and was made in 1633 to 
1635 by Conrad Duisbergh, a famous Co- 
logne silversmith. 

On the right-hand corner of the table is 
a reliquary bust of St. Gregorius Spoleta- 
nus, representing the saint in priestly robes. 














‘FAMOUS RELIQUARY OF THE THREE KINGS IN THE COLOGNE CATHEDRAL. 


their notable wealth in gold and silver 
utensils, ornaments, etc. 

It is our design to present illustrations 
of some of the most famous of these ar- 
ticles, the conception and execution of 
which must certainly be of deep interest 
to every intelligent gold and silver smith 
and at the same time furnish a fund of in- 
spiration for them from which the art of 
our times should derive practical benefit. 

As the great cathedral dominates the city 
and the sister churches, so its treasure ex- 
cels in wealth and magnificence, as well as 
in magnitude, that of any ‘other clerical 
establishment in Cologne. One of the ac- 
companying illustrations gives a compre- 
hensive view of a number of the principal 
objects of which this treasure is composed, 
a bewildering array of costly and beautiful 
articles dedicated to the service and per- 
petuation of the Christian faith and fash- 


It is a very effective piece of repoussé sil- 
ver work, weighing 7.10 kilograms, and 
dates from the 15th century. 

An archiepiscopal processional cross in 
silver gilt is a superb specimen of 12th cen- 
tury work, and a fitting companion piece 
for it is the elaborately wrought archiepis- 
copal crozier, also in silver gilt, with rich 
decoration in transparent enamel. Leaning 
against the right-hand corner of the altar 
is the sword of ceremony of the elector- 
prince archbishops of Cologne, borne be- 
fore them in solemn state on the occasion 
of their taking part in the imperial councils 
or ceremonies. The scabbard, of silver 
gilt, is a remarkable piece of decorative sil- 
ver work in an intricate scroll design, dat- 
ing from the 15th century; the hilt and 
guard are equally ornate. 

The candle holders, in the form of 
kneeling angels, are of wrought silver, dat- 
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ing from the 15th century, and standing 
next to the bust of St. Gregorius is a very 
ornate reliquary cross, with double cross- 
beam, of the same period, richly wrought 
in similar material. 

The monstrances are exceptionally fine 














CAMEO SHOWING THE APOTHEOSIS OF AUGUST 
CAESAR IN “THREE-KING” RELIQUARY. 


specimens of gold and silver smith work, 
the largest, which is of silver gilt and of 
14th century workmanship, being 0.86 of a 
meter in height, the foot is 0.30 of a meter 
wide and the upper part or body 0.22 of a 
meter in width. Another of the mon- 
strances, the one in rococco style, is of 
pure fine gold and weighs 5.67 kilograms; 
still another, of silver gilt and weighing 
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CAESAR IN RELIQUARY OF THE THREE KINGS. 
VENUS’ VICTORY. 


2,90 kilograms, is of exceptionally artistic 
design and was made in Augsburg. It is 
richly set with precious stones, fine rubies 
predominating. Included in the treasure is 
a very beautiful golden flower with fine 
enamel effects and set with many precious 
stones. This is the famous “golden rose” 
so highly prized as a gift from His Holi- 
ness the Pope, and was sent to one of the 
occupants of the archbishop’s chair. There 
is also a very beautiful head-chorister’s 
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wand, surmounted by a group in gold rep- 
resenting the worshipping of the three 
kings, together with reliquaries, chalices, 
pattens, crucifixes and other churchly or- 
naments too numerous to recapitulate. 
The special glory of the cathedral treas- 

















FINE SILVER CLASP IN ST. URSULA’S CHURCH. 


ure is the reliquary (page 83) of the three 
kings who came to worship the infant 
Jesus in Bethlehem and whose bones, pre- 
sented to Emperor Frederick Barbarossa in 
1162 by Archbishop Reinald von Deoul after 
the capture of Milan, are contained in a 
special receptacle in this costly casket, their 
names appearing in rubies at the base. Of 
“12th century workmanship, 18 decimeters in 
length and nine in height, with profuse or- 
namentation in repoussé gold and silver 
work and elaborate enamel decoration, it 
is a monumental work of art in precious 
metal and one of which the people of Co- 
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QUAINT PROCESSIONAL CROSS, 
CF THE SAVIOUR, 


logne may justly be proud. In the principal 
group, representing the adoration of the 
kings, the Virgin sits enthroned under a 
trefoliale canopy, the infant Jesus on her 
knee, and at her feet, in a kneeling posi- 


“gree. 


tion, is the figure of an old man with long 
beard and wrinkled face. He represents 
Asia, the oldest of the continental divisions 
known to the ancients, and an inscription 
distinguishes him as Gaspar. Approaching 
behind him is a beardless, youthful figure, 
presenting incense in a richly ornament- 
ed vessel. He stands for Europe, and 
is designated by his inscription as Melchior. 
The third figure (Balthazar), displaying 
in face and form the perfection of man'y 
vigor, represents Africa and is offering 
myrrh in a capsule ornamented with fil - 
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are two large engraved stones (see page 
83), one representing the apotheosis of 
August Cesar, the other Venus Victrix, 
a cupid crowing the goddess of love vic- 
torious over Mars. These two handsome 
cameos, which are of large size and set in 
appropriately elaborate frames, flank an 
immense smoky topaz of the clearest water 
having the rare breadth of 9% centimeters. 
In one corner of the cover is a superb sar- 
donyx with carved head in relief, and oc- 
cupying a corresponding position on the 
other side is a square cameo of three cen- 
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UNIQUE RELIQUARIES AT THE CHURCH OF ST. URSULA, 


A fourth figure, seen partly in the 
background and apparently bringing gold in 
a casket, represents, according to the in- 
scription, Otto Rex, who was the donor 
of the beautiful casket, which was probably 
dedicated by him to the cathedral imme- 
diately after his election as emperor in 
Cologne in 1198. 

To the left of the seated Virgin is a 
group representing the baptism of Jesus by 
St. John in the river Jordan, an angel be- 
ing in attendance. Conspicuous as a fea- 
ture of the ornamentation, and especially 
notable on account of their connection with 
classical antiquity and heathen mythology, 


timeters diameter, a cornelian, of Oriental 
workmanship, showing a bust of the Sa- 
viour, in the act of conferring the bene- 
diction 

In the upper part, above the figure of the 
seated Virgin, is the Saviour, attended by 
angels, to right and left above the Christ 
being bust figures of the archangels Ga- 
briel and Raphael, the former bearing a 
lance, the latter a large nail. All around 
are figures of saints in richly embellished 
niches. 

This beautiful reliquary is unquestion- 
ably work of the latter part of the 12th 
century, the careful detail and the exact- 
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ness with which the right expression has 
been given to the features and the proper 
pose to the figures not having been features 
of the work of the previous period, when 
Byzantine freedom of treatment prevailed. 

The reliquary has experienced some 
strange vicissitudes. In 1794, to prevent its 
falling into the hands of the French in- 
vaders, which might have meant its con- 
signment to the crucible, it was taken to 
pieces and the different parts entrusted for 
safekeeping to dependable citizens. When, 
with the end of the Napoleonic wars, the 
danger had passed, it was reassembled as 
before. 

In 1827 a thief, allowing himself to be 
locked in the cathedral when it was closed 
for the night, stripped the reliquary of its 
valuable ornaments. He made his escape, 
but was subsequently captured, and the 
pieces, which he had buried in a field, were 
recovered and replaced. <A _ stout grille 
now bars entrance to the chapel in which 
the reliquary reposes and guards it from 
similar sacrilegious vandals. 

The Church of St. Ursula. 


Next in order to the cathedral in interest, 
if not in the wealth of its treasure, is the 
Church of St. Ursula, which is architec- 
turally as well as historically one of the 
features of the city. It was erected on the 
site of the burial of and as a memorial to 
the 11,000 virgins who, as already stated, 
are said to have been massacred by an in- 
vading force of Huns in the period between 
1106 and 1111 while returning from a pil- 
grimage to Rome. The legend relates that 
Ursula, who was a daughter of Deonatus, CARVED IVORY BOX IN THE CHURCH OF ST. URSULA 
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THE RESTORED URSULA SHRINE, SHOWING ST. URSULA AND THE 11,000 vIRGINS. 
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a British king, organized the band of vir- 
gin pilgrims to visit Rome and the scenes 
of the labors and martyrdom of the apos- 
tles. On their return by boat down the 
Rhine they fell into the hands of a ma- 
raudirg band of Huns, probably under At- 
tila, and were all killed, only Ursula, on ac- 
count of her beauty, being reserved as a 
prize for the leader. She demanded to 
share the fate of her companions and was 


ranged in a gruesome trophy; but what is 
of greater interest to the modern traveler, 
especially if he is of artistic tendency, is 
the treasure of the church, preserved in 
the same apartment, which contains many 
unique and precious articles, notably the 
abbess’ crozier and many reliquaries, the 
restored Ursula shrine of silver showing 
scenes from ‘tthe martyrdom of the virgins 


and several carved ivory boxes, with re- 














RELIQUARY SHRINE AT THE CHURCH OF ST. GEREON. 


eventually also killed, whereupon a host of 
angels descended on the Huns and totally 
routed them, freeing the city from their 
control. The Church of St. Ursula was 
erected in gratitude and as a memorial to 
the saint. Modern scepticism to the con- 
trary notwithstanding, the church stands 
to-day in Cologne, and in an apartment 
known as the golden chamber the bones of 
those of Ursula’s virgins that were recov- 
ered from their place of interment are ar- 


lief work showing the Huns attacking the 
pilgrims and their subsequent discomfiture 
by the heavenly host. There are also no 
less thar: 123 bust reliquaries, of which 31 
are in silver; a beautiful clasp, which is 
considered a wonderful specimen of the 
goldsmith’s art in the 15th century; like- 
wise the two well-known silver shrines of 
St. Altherius-Valerius and of St. Hip- 
polytus. (See illustrations on pages 84 
and 8.) 
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The Church of St. Mary Lyskirchen con- 
tains, among other articles, the qua‘nt pro- 
cessional cross which forms the subject of 
one of our illustrations (page 84), with the 
unusual draped figure of the Saviour. It is 
of gilded red copper, a clean casting, hard- 
ly ‘touched by the tool; the reverse is or- 
namented with vigorously engraved figures. 


A FINE CHALICE OF ST, GEREON’S CHURCH. 


The Church of St. Johann possesses the 
reliquary of St. Antonina, one of the lead- 
ers, under St. Ursula, of the virgin pil- 
grims (see below). On each side are six 
seated figures representing the disciples 
and appropriately distinguished, while on 
the roof, in relief, 12 recumbent figures of 
the Ursuline pilgrims appear. At one end 
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RELIQUARY OF ST, 
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s shown a standing figure of St. Antonina, 
her robe extended to afford protection to 
her virgin followers. The reliquary, which 
is 168 centimeters long, 84 centimeters high 
and 51 broad, is skilfully carved in oak in 
high relief, covered with silver and heavily 
gilded to represent solid gold. 

At the Church of St. Gereon, where the 
soldier victims of Diocletian’s ‘anti-Chris- 
tian fury are interred, there is among many 
other objects a very handsome reliquary 
shrine, of which we present an illustration 
on the opposite page, also some fine chalices 
and a circular ivory reliquary box made 
from a section of a tusk (see next page) 
18 centimeters high and 12 centimeters in 
diameter, dating from the 12th century. 
The ornamentation is of geometrical char- 
acter; deeply engraved. The Arabic in- 
scription is made by drilling holes and fill- 
ing them with some red substance. The 
oblong chest shown in the same illustration 
is of bone-like substance, 40 centimeters 
long, 11% high and 25 broad. It is of 12th 
century workmanship, with Oriental deco- 
ration, and evidently used for the trans- 
portation from the East, probably by a cru- 
sader, of some sacred relic. 

Another handsome object included in the 
St. Gereon treasure is a tray in silver gilt, 
with a pair of covered tankards of the 
same material, the form of which shows 
them to be _ intended for pouring. 
The ornamentation of vine leaves and 
grapes on cups and tray are in bold relief, 
and the tray shows four bordered medal- 
lions containing figures of the four evan- 
gelists, while the central figure is that of 


a Roman legionary holding a banner with 
a cross, probably a reference to the Chris- 
tian soldiers buried on the spot. 

The chalice, of which the lower part 
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relief work and ornamentation show it to 
have been produced in the early part of the 
13th century, and it was probably a calix 
festales (festal cup) provided for the use 








BAPTISMAL BASIN AND EWERS IN ST. GEREON’S CHURCH. 


forms the subject of the illustration below, 
is part of the treasure of the Church 
of the Holy Apostles. Of silver gilt, the 

















BOTTOM OF CHALICE IN 


ST. APOSTLE’S CHURCH. 





of dignitaries on apostles’ anniversary serv- 
ice. The ground is stippled and shows rich 
scroll work, with four angels bearing motto 
strips. Between these are four larze me- 


\NOTHER FINE CHALICE AT ST. GEREON’S 
CHURCH. 


dallions enclosed in an ornate border of 
notably delicate execution and depicting the 
most important events in the Saviour’s 
life. At St. Severin’s Church is to be 












tained in the treasures 
churches would demand 


much of our space. We have selected the 
pieces shown herewith as furnishing an 
excellent idea of the high position the an- 
cient free city at one time occupied in the 
world of art and as showing, if only in 


found a plain but handsome silver shrine 
illustrated below. 

To describe at length all the articles con- 
of Cologne’s 
altogether too 
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part, what her churches contain that is of 
special interest to our readers and worthy 
of their attention should they ever visit 
the ancient German city that has seen in 
its time so much of the historical life of 





TWO ARABIAN BOXES OF CARVED IVORY IN ST. GEREON’S CHURCH. 


Germany and in which are preserved, per- 
haps more than in any other German city, 
the mementos of the most glorious periods 
in German history, when her cities were the 
homes of artists of world-renowned skill 
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and when her workshops and studios were 
looked to for the best that art and skill 
could furnish. 

The fine municipal plate of Cologne, 
which is of more recent date owing to the 
gradual disappearance of the former ex- 
tensive treasures, is described and illus- 
trated in a separate article on this subject 
which begins on the following page and 
continues to page 93. 








According to a report submitted to the 
sureau of Manufactures by Vice-Consul 
Arthur V. Blakemore at Birmingham, 
jewelers and silversmiths in that district 
did an exceedingly satisfactory Christmas 
trade, which in a great measure compen- 
sated for dull periods in the first half of 
the year. A large quantity of cheap silver 
and electroplated ware was produced dur- 
ing the last quarter of the year and there 
was an average demand for higher grade 
One satisfactory feature in the 
and silver trade was the devel- 
opment of the export business, particu- 
larly to Canada and other Colonial mar- 
kets. According to the report, the exports 
of plate, plated and gilded wares for the 
first 11 months aggregated $5,388,004, mak- 
ing an increase of $569,419 and $877,937, 
respectively, over similar periods for the 
years 1911 and 1910. 


goods. 
jewelry 
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SHRINE AT ST. SEVERIN’S CHURCH. 
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The Municipal Plate of the City 


By Ralph Oliver 


of Cologne 

















Y some passing event we are occasion- 
ally reminded of the times when the 
great cities were a power in the land; when, 
in connection with the guilds of trades and 
industries that took so active a part in their 
affairs, they were towers of strength, to 
which the burghers of those times owed, in 
no small part, the liberties and privileges 
that even to-day constitute the foundation 
of our social systems and of the adminis- 
tration of cities. Such a reminder was fur- 
nished us but recently, when the Lord May- 
or-elect of London proceeded in stately pro- 
cession from his official headquarters in the 
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TABLE CANDELABRUM, SILVER GILT, ENAMELED 
AND SET WITH GEMS. 


“City” to Westminster, to take the oath of 
office, attended by quaintly costumed groups, 
representative of the trades guilds that were 
at one time all powerful in the city and by 
the troops of the National Government that 
willingly recognized the significance of mu- 
nicipal power. 

Another reminder of the days of civic 
wealth and importance is to be found in 
the collections of plate, jewels, and other 
treasures in which the great communities 
prided themselves and which nowadays, in 
some cases, find meager reflection in the 
chain of office and other insignia in which 


even the smallest municipality indulges. To 
us, and to all interested in art, these col- 
lections have an added importance, in that 
they have been the means of preserving for 
us characteristic speciments of the artistic 
workmanship of the various periods. 

The cities of Germany especially were, 
from the earliest times, liberal and enthusi- 
astic collectors of these valuable tokens, 
and treasures of this character, accumulated 
by the greater municipal commonwealths, 
displayed not only the artistic taste of the 
makers and donors, but furnished practical 
evidence of the liberal public spirit dis- 
played by prominent citizens and public men 
who sought, in these gifts, not only to add 
to the pomp and state of their city; but, at 
the same time, to perpetuate their own con- 
nection with its government, its artistic and 
industrial development. 

The municipal silver treasure of these 
cities was, moreover, for many generations, 
constantly enriched, as it is again to-day, by 
gifts from wealthy families, who regarded 
it as an honor to contribute to the silver 
treasure in the town hall of their city by 
donations or bequests of valuable works of 
art in the precious metals. 

It is, however, impossible to disguise the 
fact that the number and value of these 
priceless relics would have been infinitely 
greater, had it not been for the fact that 
during the middle ages Germany was 
racked and torn by foreign wars and inter- 
nal dissensions; and that, barely recovered 
from these disasters, the country was over- 
run by an alien invader who plundered in- 
discriminately. At these times many of 
these valuable relics became the spoil of the 
ruthless soldiery; others found their way, 
regardless of their artistic merit, to the 
melting pot, to furnish sinews of war for 
impecunious belligerents, and even others 
were destroyed or scattered, to keep them 
out of the despoilers’ hands. In spite of all 
this, however, there was enough preserved 
to afford us an insight into the wealth and 
importance of these powerful common- 
wealths and the advanced development, un- 
der them of the arts of which they were, 
at the same time, such liberal patrons and 
to which they extended such generous en- 
couragement and support. 

The city of Cologne, the seat for centu- 
ries of a powerful hierarchy, under the pro- 
tection of which it flourished, was especially 
fortunate in preserving, from plundering 
hosts and needy leaders, many of her ec- 
clesiastical treasures, as well as some of her 
municipal silverwork; and, as now avail- 
able, they include some of the finest speci- 
mens of the gold and silversmith’s skill, to 
which the modern artist and craftsman, 
called upon on many occasions to contrib- 
ute, may still turn for instruction and in- 
spiration. 

What there remains of the rich old mu- 
nicipal treasure, however, are only a few 


stray remnants, after all; and now that the 
German cities have entered on a new era 
of prosperity, the municipal councils are 
again collecting new treasures of gold and 
silver vessels, and other objects, to be used 
on festival occasions. Not the least among 
them is Cologne, now—as before—a gold- 





smitnhing center. These efforts of replen- 














CROWN PRINCESS’ CUP IN THE COLOGNE MU- 
NICIPAL TREASURY, 


ishing the city plate fortunately fall in a 
time of high development of the goldsmith’s 
art, so that the new municipal silver is of 
noble design and artistic execution, in every 
way worthy to take their place side by side 
with the productions of the old masters of 
the craft. 

Some idea of the nature of the treasure 
accumulated again in past decades by the 
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historical old Rhenish city, a part of which 
consists of replicas of former possessions, 
was afforded, a few years ago at Dresden, 
on the occasion of the German Cities’ Ex- 
position, when there was exhibited, as rep- 
resentative of the municipal treasure of 
Cologne, in addition to the superb golden 
book, inkstand and other gold and silver 
possessions of the municipality, the mag- 
nificent epergne, allegorically emblematic of 
Father Rhine, the work of Silversmith Her- 
meling of that city—an object that, on ac- 
count of its exquisite execution and noble 
proportions, attracted general attention and 
was universally admired, even among so 
many beautiful productions. 

Crowned with a “nef,” or ship, cut from 
a single piece of rock crystal, this monu- 
mental piece of modern German. stlver- 
smith’s work was awarded in Paris, where 




















THE CHIEF MAYOR'S CUP. 


it was also exhibited, the first prize and 
‘was commented on, described and illus- 


‘trated in almost every art publication (also, 
of course, in THE JEWELERS’ CrrcuLar). In 
its composition everything is symbolical, 
poetic and thoughtful; everything natural 
and lifelike. 


Like a majority of the pieces 





in the Cologne treasure, this superb work 
of art is Gothic in its style, for Cologne 
itself is essentially a Gothic city and pos- 
sesses, in its cathedral, the finest pure 
Gothic specimen of ecclesiastical architec- 
ture in existence. 

That the ancient spirit is still existent 
among the burghers of the old city was 
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smith Alois Kreiten, who.made.the first 
two, was commissioned to duplicate the 


pair at a cost of 11,000 marks ($2,618). 
The candelabra added, as above noted, to 
the city treasure, and one of which is illus- 
trated herewith, are of a total height of 
1.12 meters (43% inches), with a spread 
From a 


of 60 centimeters (23°% inches). 
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SILVER DEDICATION TABLET FOR THE DIAMOND JUBILEE OF THE GREAT CARNIVAL SOCIETY OF 
: THE CITY OF COLOGNE. 


demonstrated when Commercial-Counsellor 
Max Guilleaume presented to the authori- 
ties, for addition to the municipal treasure, 
two magnificent candelabra in silver gilt, 
the work of a local artist, of which we are 
enabled to present an illustration (page 89) 
and description. At the official meeting, 
at which the gift was announced and ac- 
cepted on behalf of the city, regret was ex- 
pressed that two similar ornaments were 
not available to balance the pair then do- 
nated, upon which Councillor Arthur Camp- 
hausen at once announced his readiness to 
make the desired presentation, and Silver- 





six-sided, star-shaped foot, resting on alter- 
nate lions and griffins, the hexagonal shaft 
rises, richly ornamented with decorative de- 
signs in which the motive of the lantern 
on the city hall is recognizable. The shaft 
is broken by a well-designed knop, show- 
ing, in enameled script, the dedicatory in- 
scription; and it is further embellished 
above with foliate-and ramage work, ter- 
minating at the top in a green, enameled 
hemisphere, on which is perched a full- 
molded double eagle, showing on a breast- 
shield the coat-of-arms of Cologne. About 
half-way up this very artistic column are 
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the nine candle branches, projecting, in pro- 
portionate arrangement, six and three, held 
by a band and forming ornate branches. 
They are cut off short at the tower end, 
where each displays the arms of Cologne, 
while the upper end terminates in a foliate 
taper holder. From the branches there 
are, at proper intervals, free winding folli- 
ate ornaments, chased on both ‘sides, in the 
opening chalices of which fruits, partly 
chased, partly of rock crystal, are revealed. 
In the chaste delicacy of their execution, 
the graceful originality of their design, and 
the perfect treatment of the ornamentation 
and detail, the candelabra rank easily with 
the finest works in the Cologne municipal 
silver treasure and afford the best possible 
evidence of the skill and taste of the mas- 
ter who created them, and of the survival 
in Cologne of the capability that for many 
centuries gave the city the lead in the gold- 
smiths’ art. 

Another notable modern addition to the 
city’s treasure is what is known as the 
Crown Princess’ Cup, a creation of the 
same master mind that conceived the can- 
delabra described, and of which we also 
show an illustration (page 89). Being ded 
icated to a lady, the idea has been to pro- 


duce as light and dainty a piece of work as 
possible. The egg-shaped cup, formed from 
the green Venturine stone, is relieved with 
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slender reed stems. From the lid there rises 
a cluster of amethyst crystals and between 
the stones, reminiscent of the Nibelungen 
treasure, are scattered tiny crowns and 
pearls. The significance of the amethyst, re- 
gafded by the ancients as a talisman against 
intoxication, will be evident. An exquisite- 
ly modeled Rhine nixie supports the cup, 
the foot of which is daintily ornamented 
with little shells and festoons of pearls, the 
effect of the whole being decidedly Renais- 
sance, but without the profusion of orna- 
mentation of that style. 

Other objects that occupy a prominent 
place in the treasure are the Emperor’s 
Cup and the Empress’ Cup, both exe- 
cuted in Renaissance style and competing, 
as to elegance, on an equal footing. There 
is likewise a large number of choice 
dishes, plates, knives, forks, etc., all of the 
finest workmanship, in white (unpolished) 
silver, with Gothic, dark oxidized engrav- 
ing; but, among so much magnificent table 
ware, these are hardly noticed and we must 
return to the more conspicuous objects of 
which we are able to present illustrations. 

Another striking speciment of Silver- 
smith Kreiten’s work is the beautiful cup, 
added to the city’s treasure to commemo- 
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rate the 70th anniversary of Chief Mayor 
Becker and the completion of the 20th year 
of his service to the city. It is a handsome 
vessel, and is illustrated on page 90, the 
cup representing a bunch of grapes, the 
berries of which are spherical bosses. 
There is no rim to the upper edge, the up- 
per row of grapes on the cup fitting into 
the lower row of the lid, presenting an ap- 
pearance of continuity that admirably bears 
out the design. The cup is borne by a 
Cologne peasant standing on a pedestal 
elaborately decorated with scroll work, 
while the lid is crowned by a little boy 
holding a shield on which.is a portrait of 
the mayor. 

Still another addition to the city treasure 
from the same master is a unique inkstand, 
of which an illustration is given on the first 
page of this issue, and which is of silver 
gilt and rock crystal. On a_ four-sided 
pedestal, artistically ornamented with scroll 
work and resting on four crystal balls, are 
two kneeling figures of winged angels, their 
garments voluminously draped and _ richly 
ornamented with Gothic designs in stippled 
work. Between them they support an ink 
receptacle of Oriental rock crystal, with 
open scroll-work decoration, the lid show- 
ing a tourney helm with cap-of-arms, the 
three crowns of Cologne appearing on a 
peacock’s tail. The angels are emblematic 
of an old Cologne landmark—the gable end 
of the city chapel—and are most artistically 
and gracefully executed. The inkstand is a 





gift to the city treasure of representative 
Thewalt. 
Treasures of the Carnival Society of 
Cologne. 
No description of the city treasures of 
Cologne would be complete without men- 














BLOTTER OF THE CARNIVAL GUILD. 


tion of the gold and silver articles in the 
possession of the “Great” Carnival Society 
of Cologne, one of the city’s ancient insti- 
tutions, and of the more recently re-estab- 
lished “Carnival Guild.” These articles, 
used at the famous annual carnival con- 


THE GOLDEN BOOK OF THE CARNIVAL GUILD. 
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ducted in the city under the quasi-munici- 
pal auspices of these societies, which really 
date back to remote times, are of special 
interest in connection with our subject. 

A beautiful dedication tablet in chased 
silver, presented to the “Great” Carnival 
Society at the occasion of its diamond 
jubilee in 1904, is shown in the illustration 
on page 90; likewise a unique silver ink- 
stand with numerous carnival emblems. 

The golden book of the “Narrenzunft” 
(Carnival Guild), formally presented by 
the senators at the session, and artistically 
embellished as to contents by the well- 
known painter, Th. Winkel, had been fur- 
nished, in 1905, the year of the 25th anni- 

















PENHOLDER TO BE USED WITH THE GOLDEN 
BOOK OF THE CARNIVAL GUILD. 


versary of the new society, with a new 
cover in medieval style, by Master Silver- 
smith Kreiten, the exceedingly beautiful 
gold work showing up richly against the 
dark leather background, the sign includ- 
ing the arms of the city and appropriate 
emblems of the society, with an elaborately 
wrought scroll-work border. The inkstand, 
blotter and penholder of the society, also 
the work of Silversmith Kreiten, are equal- 











February 5, 1913. 


ly artistic; particularly the inkstand, in 
which a mound of grapes, rising from a 
marble base, is surmounted by an exquis- 
itely wrought Cologne maiden holding in 
the left hand a shield bearing the arms of 
the society, while the extended right holds 
a laurel wreath. From the, interstices of 
the rocks at the apex of the mound springs 
a stream of water, reproducted in silver, 
which flows into a pool at the base, on 
which pond lilies are floating. The blotter 
has a base of architectural design, on which 
stands the figure of a jester, supporting a 
terrestrial globe, crowned with a fool’s cap. 
The penholder is also richly and appropri- 
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Cassanova met the celebrated Count of 
Saint Germain. 

“This particular man said that 
he had the secret of melting diamonds, and 
that from several small ones he could 
make a large stone, without their having 
lost weight. 

“He had succeeded in enlisting the favor 
of Madame de Pompadour and had set up 
at Trianon a laboratory, in which Louis 
XV. sometimes amused himself, although 
he knew very little about chemistry.” 

“Like Madame de Pompadour, the King 
was equally enthusiastic over the ability of 
the impostor. He showed one day to the 





GORGEOUS PUNCHBOWL OF SILVER GILT NOW 
ately ornamented in silver and gold to 
match the inkstand and the golden book. 

The glory of the administration of the 
ancient city, and a source of keen interest 
to those privileged to inspect it, the treas- 
ure of Cologne alone, would suffice to es- 
tablish forever the pre-eminence of her 
masters as workers in the precious metals, 
but there are many other cities in which, 
although perhaps not on so large a scale, 
similar proofs of their proficiency are pre- 
served; and we shall take advantage of such 
opportunity as may offer to present their 
most attractive and artistic features in these 
columns. 








Gem Fraud Practiced Upon Louis XV. 





B hewes memoirs of Cassanova, of which 
extracts have recently been repub- 
lished, contain curious anecdotes, especially 
in regard to social life in Paris in the 18th 
century. 
In 1757, at a dinner at Madame d’Urfé’s, 





OF COLOGNE. 


IN THE MUNICIPAL TREASURE 
Duke of Deux Ponts a diamond of the 
finest water of 12 carats weight. ‘I have 
melted,’ said Louis XV., ‘24 carats of small 
diamonds, which have yielded this; it has 
been reduced to 12 in giving it brilliance.’”’ 

As may be seen, the famous Lemoiné 
was a weak imitator of Saint Germain, and 
Wernher had a predecessor in the thor- 
oughly deceived monarch. 


The Absolute Purity of Gold, Platinum and 
Other Metals. 





EN the German Physico Technical Impe- 
rial Institute a series of researches in 
the above subject have been undertaken. 
The quickening and improvement of ana- 
lytical methods for the separation of the 
elements from one another is among the 
most important tasks in the laboratory, es- 
pecially with regard to the minor impuri- 
ties which metals furnished technically as 
“pure” in every instance contain. The 














































































precise determination of these impurities 
is not oniy indispensable in the judging of 
such extensively used metal preparations, 
but likewise consttiutes the prerequisite 
in the production of the metals of an ab- 
solutely pure character, which are in con- 
stantly increasing demand for numerous 
fundamental experiments. 











The customary determination of the fine- 
ness of gold coins entails a slight uncer- 
tainty, because besides the legally required 
copper, silver, lead and iron, traces of 
platinum metal are frequently present in 
the metal, and these may remain in fine 
gold. At the instance of the Imperial Bank 
an exhaustive examination of the various 
gold coins of civilized countries was in- 
stituted for the purpose of completing the 
methods of coin analysis and the deter- 
mination of the slightest impurities. 





The work led to the determination of a 
method which, by the wet process, not 
only permitted the determination of the 
quantity of gold to a maximum error of 
1-100 per cent., but also provided for the 
recognition and determination of plati- 
num, palladium and iridium. In the Ger- 
man gold coins the total volume of plati- 
num metal does not exceed 0.04 per cent. 
by weight; the amount of silver is 0.05 
per cent., with traces of iron, white lead are 
present to the extent of 0.01 per cent. A 
larger percentage of lead in the coinage is 
carefully avoided, because it makes the 
coins brittle. The employment of ether 
in shaking gold out of its chloride solu- 
tions, permits the material simplification of 
the production of pure gold (as it is re- 
quired, for instance, in the mints). For 
the purposes of the Imperial Institute, this 
method of purification has been used fre- 
quently with success, 

Two vessels of almost pure platinum un- 
derwent, during technical use, without rec- 
ognizable cause, very different wear. Ex- 
amination showed that in one case the 
metal contained 0.2 per cent. of rhodium, 
which, in platinum, causes a pronounced 
tendency to the formation of soot, when 
heating with gas, and at the same time re- 
sults in marked corrosion of the metal. 
Rhodium must therefore be carefully 
avoided in future as an impurity in techni- 
cal platinum vessels. 

From time to time lead, zinc, cadmium 
and tin, the purest metals offered in com- 
merce, are tested for impurities. In the 
case of zinc, tin and cadmium within 20 
years material improvement has been made 
in refining, whereas lead at an earlier date 
came almost pure into the market. 


At present these metals can be obtained 
from certain firms of such great purity, 
that their total impurities amount to but 
0.01 per cent. of their bulk. With this de- 
gree of purity the metals are extensively 
available for physical standard determina- 
tions, and may, in this respect be regarded 
as standard metals of commerce. 

Besides the metals mentioned, technical 
skill is capable of furnishing gold, silver, 
platinum, mercury and copper of an equal 
degree of purity, whereas the remaining 
metals are not yet commercially obtainable 
in such pure form. 
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WISH to discuss a movement which 

dates from those remote times when 
man first devised instruments to help in 
the gaining of his daily bread and when 
he first thought of decorating them, his 
body and his dwelling place. Decaying 
and reviving, the movement has had its 
ups and downs throughout the long cen- 
turies. 

But it enables us ‘to trace the history of 
mankind where documentary evidences are 
impossible and to give us an insight into 
the ideas of men and nations who traversed 
the globe thousands of years ago. We 
trace the growth and decadence of the 
Greeks by their coins and objects of ap- 
plied art, and we understand that the fairy- 
like pen pictures drawn by Homer were, in 
the light of recent discoveries, accurate de- 
scriptions of what he saw round him every 
day. 

We mark the influence that the Greek 
artisans had upon their conquerors, the 
Romans, and we see, very much later, when 
excavations brought to light the wealth of 
ancient Greece and Rome, how powerful 
ancient art could be in impressing itself 
upon modern craftsmen. 

We may observe, also, that the periods 
and countries not only had their style in 
design, but their special technical signifi- 
cance. Thus, while ancient Greek gold- 
smiths and silversmiths worked in a tech- 
nically wonderful and perfect manner, the 
mediaeval gold and silver smiths of France, 
Germany and Britain made remarkably 
beautiful looking Gothic ornaments which, 
on close inspection, are very poor in tech- 
nique. 

It is indeed strange that we cannot even 
equal the delicate skill of the Etruscan 
goldsmiths or surpass the clever smithing 
and chasing of the Greco-Roman metal- 
workers, but that we can approximate very 
closely we have several living evidences. 

A Modern Development. 

But it is not so much from the historical 
aspect—fascinating though it is—that I 
wish to treat the subject, but rather from 
the point of modern history, and to give a 
record of a movement with which most of 
us are more or less familiar. 

Just as the pre-Raphaelite movement was 
a protest against the drab monotony of 
those who followed the so-called fine arts, 
so the arts and crafts movement was a 
protest not only against the wild extrava- 
gance of “artistic designers,’ but against 
the “cheap and nasty” methods of Vic- 
torian commercialism. 

It may be argued that the pre-Raphaelite 
brotherhood was nothing more than a nine 
days’ wonder so far as the fine arts are 
concerned, although I see its spirit in the 
cold marble of several modern sculptors 
and in the warm, generous colors of some 
of our painters and decorators. But the 


ultimate effect of the exertions of those 


strong men is seen in that modern move- 
ment which has so revolutionized the crafts 
of civilized countries. Their pictorial art 
gave them greater scope for daring the 
public and the accepted canons of art. In- 
deed, their very daring obtained tor them 
an audience and a reputation which those 
connected with the lesser arts did not hope 
to attain, so that the revival of decorative 
art languished until the forceful per- 
sonality of William Morris, and later the 
Arts and Crafts Exhibition Society (which 
included Walter Crane, Ford Madox 
Brown, Prof. Lethaby, Halsey Ricardo, J. 
Hungerford Pollen, John D. Sedding and 
Selwyn Image), compelled people to seri- 
ously think of and discuss the revival of 
design and workmanship—or rather, as I 
prefer to put it, craftsmanship. 
The Economic Revolution. 

Why was the revival necessary? Britain 
had surprised the world at her own and 
Continental exhibitions, and was supremely 
satisfied with the results. But when we 
look at the woodcuts in the old art journals 
and reflect upon the wretched conglom- 
erations called designs for industrial pur- 
poses, we realize that our exhibitions only 
concentrated our faults and made painfully 
evident our shortcomings. 

The revival was necessary because these 
exhibitions, useful commercially, emphasized 
the fact that modern industrial methods 
had cast out individuality and, through the 
sub-division of industry, made it extremely 
difficult—indeed, generaliy impossible—for 
the actual producer to get into touch with 
the purchaser. 

First, the middleman had taken the place 
of the master craftsman as a selling agent. 
Then the factory system, and the workshop 
organized on the same lines, had severed 
the personal touch which the master once 
had with his assistants and apprentices, so 
that each member of an industrial organi- 
zation was reduced to a mere unit. 

The result of this was disastrous from 
every point of view; it degraded the work- 
men to the level of machines producing 
merely a section of an article; it dulled 
the spirit of individuality and rendered am- 
bition a very poor force for those con- 
demned to work in the “well-organized 
workshop.” 

The master—now termed employer—also 
suffered. The new arrangement may have 
been financially satisfactory to him, but 
he bécame the sport of the middleman, 
who professed to interpret the tastes of the 
public. He had lost touch with his people 
and with the actual purchasers of the 
products of his employes’ labor, so that 
he could not possess that sense of com- 
radeship which the old masters enjoyed 
with their journeymen and apprentices; 
lost definite touch with the public, and, 
above all, that thoughtful personality which 
still sheds such a glamor over the heads 





of the master craftsman who lived before 
the advent of the steam engine, the fac- 
tory and the slum. Worse still, this new 
condition of industrial affairs weakened the 
apprenticeship system, and, indeed, has 
practically stifled it. 

roth Century—‘‘Cheap and Nasty.’’ 

The result of all this upon the public is 
seen in the showy rubbish which they have 
had, for want of anything better, to pur- 
chase for their needs. The want of initia- 
tive in the producers and the bargainings 
of the middlemen were reflected in the 
attitude of the public, who, on the lookout 
for cheap purchases, had no thought for 
the mental or physical needs of the pro- 
ducers. Their dormant taste for beauty 
required to be awakened, for only then 
could they realize their power for good in 
the way of making workmanship a pleasure 
and the surroundings of life pleasing to 
the eye, while their ideas as to good taste 
in personal dress and ornament would also 
undergo a considerable change. 

That was the view of the enthusiasts 
who founded the Arts and Crafts Exhibi- 
tion Society in Great Britain and the mod- 
ern art movement in America. That was 
also the view of many who were not al- 
lowed within the sacred circle of the Brit- 
ish society and who have lived to see 
something like contention in its councils 
and a waning influence in its power, the 
latter due not so much to its exclusiveness 
and cult but to the fact that its early mis- 
sion was so successful that its last ex- 
hibition is not so attractive or so much 
discussed owing to the number of crafts- 
men who have been encouraged to follow 
the path indicated by the founders. 

Narrow Minded Reformers. 

It may not be inappropriate to warn 
American societies for the encouragement 
of applied arts against that narrowness 
which seems to develop even among re- 
formers and instead of encouraging per- 
sonality insists upon one dead level of 
thought. Liberality of thought and a pa- 
tient consideration of the ideas of others 
are the essentials to the success of a so- 
ciety whose mission it is to encourage 
craftsmanship. Do not make a cult of a 
style; indeed, I would say do not try and 
develop a style but rather let it develop 
like a language which, though spoken by 
all, nevertheless expresses the individual 
in the tone and mannerism of the speaker ; 
let each member express him or herself in 
the objects as they develop in the mind and 
find their realization in the hands. Let 
your corporate business be to encourage 
the members in the development of their 
individual faculties and to obtain for them, 
through associated membership, a means of 
interesting and educating the public in the 
beauties of well-considered design and ex- 
quisite workmanship. 

To my readers I would earnestly say, in 
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your endeavors to be what for want of a 
better word we call original, do not forget 
what you owe to the past. You may say, 
with the Post-Impressionist Gauguin, 
“everyone must be either a plagiarist or a 
revolutionary,” but you cannot start abso- 
lutely afresh. You are a product of the 
ages and, do what you will, cannot efface 
the tool marks of that stern old modeler 
Time. Indeed, were you able to do so 
you would make such a _ monotonous 
smoothness to the work of his hands that 
would cry aloud for the power to replace it. 

It is not necessary to be a revolutionist 
in order to become a good craftsman, al- 
though the revolutionists in art, like Van 
Gogh or Gauguin; literary and educational 
iconoclasts like Zola, Maxim Gorky and 
Tolstoy, have done good work as inno- 
vators and critics, and as such have kept 
us from becoming the slaves instead of the 
students of the past. They have protested 
by deed and by word against the plagiarists 
who not only stunt their own mental 
growth but that of the public. But they 
have done more; they have warned us that 
we must grow and as we do so eliminate 
the fads and faults which would other- 
wise circumscribe our efforts and impede 
advancement. 


Revivalism. 


A fault, and a pernicious one to my way 
of thirking, which some of the modern 
craftsmen are guilty of is what I might 
term revivalism. For them the past is the 
model upon which they not only frame their 
designs but their workmanship also. We 
might forgive their all-absorbing reverence 
for the medieval craftsman, but we can- 
not make any excuses for technical ineffi- 
ciency due to copying the technique of peo- 
ple who were handicapped by the want of 
proper appliances and the difficulties which 
naturally confronted those who emloyed 
primitive means. For had they known bet- 
ter the spirit of their work shows that 
they would have done better. 

It is our business to incorporate the les- 
sons of the past, but it is our duty to over- 
come the weaknesses and make the most 
of the modern methods and tools which 
give such good results in the hands of 
competent craftsmen and women. 

We must not imagine that everything is 
good which bears the stamp of antiquity 
or the halo of medievalism, for if there 
is anything at all in the works of the dead 
it is the salient fact that, despite tradi- 
tions, they express the period in which 
they were created and the need and de- 
sires of the moment. 

They were modern in their day. 

Let us respect their makers, admire their 
beauties, incorporate their lessons, but be- 
ware of the faults, and, above all, be mod- 
ern—express ourselves. 

That is the essence of the modern spirit. 

Twenty years ago William Morris wrote: 
“The position we have to face is this: the 
lack of beauty in modern life (of decora- 
tion in the best sense of the word), which 
in the earlier part of the century was un- 
noticed, is now recognized by a part of the 
public as an evil to be remedied as soon 
as possible. * * * Such art as we have,” 
he went on to say, “is not the work of the 
mass of craftsmen unconscious of any defi- 


nite style, but producing beauty instinc- 

tively, conscious rather of the desire to 

turn out a creditable piece of work than 

of any other aim towards positive beauty.” 
The Essential Power. 

That, according to Morris, was “the es- 
sential motive power towards art in past 
ages,” but that under modern civilization 
we can only expect conscious art he firmly 
believed. Therefore, he said: “Let us, 
then, make the best of it and admit that 
those who practise art must nowadays be 
conscious of that practise,” conscious that 
they are either adding a certain amount 
of artistic beauty and interest to a piece of 
goods or that they are producing some- 
thing which has no other reason for ex- 
istence than its beauty and artistic interest. 

Accepting the consequences of such an 
admission, he said it was the duty of 
artists to make up for the lack of tradi- 
tion by diligently cultivating in themselves 
the sense of beauty, skill of hand and nice- 
ness of observation, and as far as pos- 
sible call the attention of the public to the 
fact that some persons are doing this and, 
while finding pleasure in their work, are 
helping to increase the sum total of human 
happiness. 

The arts and crafts movement was, ac- 
cording to Morris, a solemn declaration 
against the shams which were masquerad- 
ing as verities and that utilitarianism which 
was sapping the veins of the nation of the 
very essential to healthy enjoyment—~ 
beauty. 

The result of the practical protests of 
Morris and the men associated with him is 
seen in the establishment of craft schools; 
in the fine proportions of many of our 20th 
century buildings; in the imaginative beauty 
of recent sculpture; in the sober but de- 
lightful contours of some of our silverware, 
and in the improving delicacy of modern 
jewelry both in America, Britain, France 
and Germany. 

Much has been achieved in less than a 
quarter of a century, but there is one great 
problem staring us in the face. 

It is the provision of craftsmen to take 
the place of those who, in the natural 
course of events, must fall out of the 
ranks. 

It is the problem which confronted those 
who organized and made the public under- 
stand the revival of the crafts, but which 
they did not specially set themselves to 
deal with. Indeed, the question was not 
so pressing then, particularly among the 
artistic crafts. To these the old workshop 
traditions had, to some extent, adhered 
until late in the 19th century. But with the 
advent of the 20th century the problem 
began to be an urgent one, and now, un- 
less dealt with in a masterly manner, will 
sadly handicap those nations which fail 
to make some organized effort either to 
provide the means for learning a craft or 
trade outside the workshops or to make 
such educational arrangements as will en- 
able a limited form of apprenticeship to be 
instituted. 

Failure of Apprenticeship. 

The apprenticeship system is moribund; 
some say it is dead. I will not go to that 
extreme; but I do say that apprenticeship 
societies cannot resuscitate it, while the 


THE JEWELERS’ CIRCULAR-WEEKLY 95 


evening arts and crafts schools can only 
supplement the workshop training and 
make up, to some extent, for its lack of 
good instruction. 

Modern conditions have made it prac- 
tically impossible to learn a craft in a 
workshop. ‘A youth is taken in either as 
an errand boy and picks up what he can 
or, where the employer is a premium 
hunter, he is taken in as an apprentice and 
informally acquires what little knowledge 
he can by observation when he is not doing 
menial work or specializing upon some 
object which will bring grist to the mill of 
his employer, although it narrows the out- 
look and robs the boy of the best years 
of his life when he should be preparing 
himself as a useful member of the indus- 
trial army. 

Many employers of labor are either too 
engrossed with the organization of their 
business on a paying basis to take any 
interest in instructing a new generation, 
or have, like many of their workmen, be- 
come so intensely fearful of competition 
that they will not even agree to others im- 
parting information. But, apart from the 
likes and dislikes of individuals, modern 
conditions are not conducive to proper in- 
struction. Under the old system of in- 
struction which preceded the introduction 
of steam and machinery, apprentices were 
taken into a workshop and the master made 
himself directly responsible for them. 
They, like the journeymen, were in imme- 
diate touch with him and learned their 
craft from beginning to end, so that, if 
possessed of sufficient receptivity and in- 
telligence, they were craftsmen when their 
“seven long years” had been served. 


The Dangers of Specialization. 


Now with the sub-division of industry, 
which has specialized the production of 
parts to a nicety and the payment of em- 
ployes by the piece, it can hardly be ex- 
pected that a man will give his time and 
so reduce his wage-earning capacity in 
order to impart instruction to one who can 
render him little or nothing in return. On 
the other hand, employers will not take a 
lad into their workshops and pay him a 
wage without getting a quid pro quo. And 
so we are confronted with the problem of 
how, having started a new movement in 
the applied arts, we can ensure its continu- 
ance by the provision of efficient craftsmen. 

The provision of arts and crafts schools 
is one means to an end, but they do not 
come into the scheme of education early 
enough. The part they must play is after 
the workshop has found its complement 
of youthful learners. 

What is needed is a system of what I 
have termed “pre-apprenticeship” schools; 
call them trade schools if you like. But 
I do not believe, bad as our industrial sys- 
tem may be, that workshop experience can 
be dispensed with and the dexterity of 
hand acquired within the walls of even the 
best-equipped trade school. The principles 
and practise of the craft may be learned, 
but it is in the ideal workshop, with its 
daily round of divers requirements, that a 
broad knowledge of a craft may be prac- 
tised and the necessary nimbleness of the 
hands acquired. 

I have pointed out that the average em- 
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ployer is loth to take apprentices or learn- 
ers because he does not want to be both- 
ered with non-effective hands about his 
premises—but if we can offer him skilful 
lads who can at once earn a wage and 
prove themselves valuable members of a 
staff, I think that both employers and 
employes will welcome them. As a matter 
of fact, I know they will. Writing from 
a knowledge of certain London schools and 
a direct knowledge gained in my own 
school (the Central School of Arts and 
Crafts), I can say that the establishment 
of trade schools has, despite their short- 
comings, been successful and appreciated 
by the employers who have taken the ap- 
prentices from them. 

The present arrangements are not, how- 
ever, in my opinion, altogether practical, 
though they may be considered by some to 
approach the ideal. 

We want less general scholastic teach- 
ing and more technical training. We want 
the greater proportion of the school time 
spent in grounding the students in those 
elementary workshop requirements which 
tend to make a lad an effective member of 
the shop staff, and those simple principles 
underlying the crafts which with intelli- 
gent application a youth may amplify in 
the course of his workshop training and 
by study in the evening technical schools. 

The best type of trade school will ap- 
proximate as near as possible to the ideal 
workshop, and to this end those in attend- 
ance should be trained to work as if they 
were producing objects to order and not 
for mere practise. 

At present the boys and girls attend the 
trade schools just as if they were at the 
elementary schools, making morning and 
afternoon attendances. In my opinion they 
should, at least when 15 years of age, 
start and finish work as if employed in a 
trade workshop; moreover, the economies 
of the workshop should be practised. Take 
our own profession. We work in the most 
precious of metals, platinum, gold and sil- 
ver, and use precious stones. Any wastage 
or carelessness is consequently a serious 
matter. When instructing lads who have 
not seen the inside of a trade workshop 
and who must perforce work in the base 
metals, we should not only explain the 
methods of working but insist upon the 
same care being taken with the lemel and 
cuttings as if the metals used were pre- 
cious, and the pastes should be handled 
with care, otherwise two or three years 
of carelessness in this respect may take a 
long time to eradicate in the workshop 
where an otherwise useful boy may cause 
serious loss. 

This hint at shortcomings is frankly 
made because it is not my intention in 
these very early days of trade schools, and 
when they are so few, to suggest that they 
are in any great degree perfect, but rather 
to show that, notwithstanding the fact that 
they need to be considerably reorganized, 
they are providing, even in a small way, 
a means of enabling youths to acquire 
some little knowledge of a craft and have 
demonstrated the usefulness of the train- 
ing. 

Need for Trade Schools. 


Trade schools are mecessary to take up 


the burden cast aside by employers when 
industrialism became too aggressive. We 
need trade schools because they afford the 
only means of providing organized and per- 
sonal instruction; because they can, if the 
apprenticeship societies amd employers sup- 
port them, become the means of making 
the young appreciate the advantages to be 
derived from trained hands and thus afford 
a means of increasing the sum total of the 
national intelligence. 

It may be argued that the matter is not 
a very.pressing one and that we may still 
look to those passing through the modern 
workshops and supplementing their art and 
technical knowledge in the ordinary art 
and craft schools. But it is a pressing 
question and a vital one, for it is not new. 
Germany has her trade schools, and she 
will extend them, for she knows well 
enough the value of every kind of educa- 
tion. Sir John Gorst, a British educational 
authority on whose perception all parties 
rely, has said that he is “more afraid of 
German schools than German Dread- 
naughts,” and that is, in tabloid form, a 
whole sermon in favor of education. 

It is no longer on the battlefields that the 
destiny of nations is fought out, but in 
the markets of the world. Many French 
educationalists and certain of the French 
trade associations have ‘been urging the 
necessity for some means of providing 
craftsmen to carry on the various trades, 
now that apprenticeship is no longer a vital 
force, and the trade school is invariably 
sugsested. 


A French Craft School. 


In the Rue des Epinettes, Paris, is a very 
successful pre-apprenticeship school, found- 
ed, I think, by M. Cottenet, where children 
from the elementary schools who have any 
indication of artistic ability may go and 
apply it to various crafts. The period of 
study is two years, but many leave at the 
end of one year to enter a workshop of the 
trade they have chosen to follow, and it 
has been stated by a committee of inspec- 
tion that they rapidly become good work- 
men, 

This example of private interest might 
well be emulated by those who wish to 
benefit their fellows, and, in my opinion, 
the donors of free libraries might do much 
more useful service were they to assist the 
authorities in the work of fitting the chil- 
dren to become useful and intelligent cit- 
izens. 

The director of the Professional School 
of Applied |Art to Jewelry and Silversmith- 
ing at Brussels holds the opinion that “the 
final solution is complete apprenticeship 
at the professional school,” for there only, 
in these days of extreme specialization, can 
the youth of Belgium, he thinks, obtain 
that professional and disciplinary training 
which will enable him to become a valu- 
able member of the industrial community 
and a worker whose general technical edu- 
cation has made him cognizant with all 
the branches of an industry, so that he 
can, without much effort, turn his hands 
to any of the divers branches into which 
it may be divided. 

In America also employers have been 
agitating for the establishment of trade 
schools of the pre-apprenticeship type, 
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freely and frankly admitting that they and 
their employes have no time to train 
youngsters. The education authorities also 
recognize the importance of dealing with 
the question and have, I understand, made 
the necessary investigations prior to estab- 
lishing classes or schools where a knowl- 
edge of trades may be acquired under the 
best conditions. 


Trade Schools Essential. 


The secretary of the General Federation 
of British Trade Unions, a man who has 
lived to see almost every phase of the 
decaying apprenticeship system, recently 
wrote: “In view of the decadence of the 
apprenticeship system and the improbability 
of its resuscitation, the schools must sooner 
or later enter upon new or developed tasks. 
The nation cannot maintain its industrial 
pre-eminence on the present haphazard 
method of training its artisans, and the 
technical side of school work must be de- 
veloped to the extent of teaching the prin- 
ciples that underlie processes and occupa- 
tions and the proper use of tools.” He 
goes farther and says: “I believe that pres- 
sure of circumstances will ultimately com- 
pel the State to take over the industrial 
and commercial training of its members.” 
We may or may not agree with the ulti- 
mate conclusion, but we are compelled to 
appreciate the fact that the words of this 
old artisan are the spoken thoughts of 
many masters and men who, for one rea- 
son or another, will not admit how neces- 
Sary it is to take immediate steps to ensure 
a new generation of competent craftsmen. 

Discussing the question of trade educa- 
tion only quite recently with two promi- 
nent members of the British retail jewelry 
trade—men who had been successful and 
therefore had no need to fear cultured and 
skilful competition—they said that they did 
not see why they should do anything to 
make other men as clever or able as them- 
selves! Many think this, I know, but few 
are so frank. It is a short and narrow view 
which, fortunately, the common sense of 
most will lengthen and broaden. 

On the other hand, the manufacturers of 
Sheffield encourage their learners and ap- 


prentices to attend the technical school, 


while the members of the Birmingham 
Jewelers’ and Silversmiths’ Association not 
only make special subscriptions to the Jew- 
elers’ Technical School but give their lads 
time off in order that they may attend the 
drawing and practical classes. In Lon- 
don several employers permit their boys to 
leave work early in order to attend school 
punctually, and in one or two instances 
give prizes for ‘attendance and _ technical 
progress. 

The newly-formed Art Council estab- 


.lished in connection with the London jew- 


elry and silversmithing trades has not only 
been the means of securing the establish- 
ment of early evening classes, where lads 
engaged in the industry may learn to draw, 
design and model, but has also founded 
annual competitions in order to encourage 
excellence of workmanship in design and 
modeling on the part of adults and youths. 
Awards of money prizes amounting to 
practically £100 are made by a board of 
examiners composed of manufacturers and 
technical and art instructors. 
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Several years ago, at the instance of the 
London Wholesale Jewelers’ Association, 
classes were started at my school where 
young silversmiths could spend the whole 
of their Saturday mornings improving 
themselves in the practical side of the 
craft. Thus it will be seen that in a dis- 
tinctly artistic craft some interest has been 
evinced by employers, but it is only the 
beginning of a movement which must con- 
siderably extend and culminate in the es- 
tablishment of carefully organized trade 
schools. 


Marking Time. 

Generally, however, we in Britain are 
rather marking time, content either to let 
things shape very slowly or else to combat 
any innovation which may seem to inter- 
fere with those traditions in which we 
have placed so much confidence. 

But I would ask those who seriously con- 
template the future of the arts and crafts 
movement to give the question of trade 
schools very close attention and to realize 
that modern conditions in commerce and 
war have shown how essential organization 
is and that nothing must be left to chance. 
We must apply system to industry. 

We cannot make clever men, but we may 
mar them or we may give them opportuni- 
ties for development and hold out induce- 
ments to well-directed energy. The in- 
dustrial side of our complex organism has 
been badly neglected, and we cannot make 
a better effort to put things right than by 
starting at the threshhold of our children’s 
industrial careers and, by giving them op- 
portunities for developing their hands, en- 
sure a sound basis for a powerful industrial 
future. 

But whatever we do in the way of pro- 
viding early craft training, we shall not 
eliminate the necessity for art and craft 
schools which afford opportunites for study 
and practise in the evening. 

Those who attend these schools are the 
thoughtful, energetic and ambitious mem- 
bers of the community, and with the best 
form of early education the evening schools 
will still find their complement of students 
anxious and willing to make themselves as 
perfect as their capacity for absorbing 
knowledge and increasing the skill of their 
hands will humanly permit. 

A Serious Problem. 

In conclusion I would say that, both for 
the trade schools and the art and craft 
schools, there is the serious problem of 
finding competent instructors, for they must 
be men and women who have had a work- 
shop training, be inspired by the old work- 
shop traditions but cognizant of modern 
requirements, able to impart the knowledge 
they possess and inspire the confidence and 
respect of students. This combination is 
not easily found; but with the decay not 
only of apprenticeship but the old work- 
shop system of production, the first essen- 
tials to a successful teacher will become 
increasingly difficult to obtain; so that the 
sooner we make up our minds to check 
the wastage which is going on through not 
spreading the net of education wide 
enough, the easier it will be to ensure the 
continuance of the arts and crafts move- 
ment, the activities of which have brought 
more joy into the lives of some of our 
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craftsmen and a greater appreciation of 
beauty on the part of the public. Believe 
me, the public only needs very little tempt- 
ing to taste the fruits which make for 
healthy thoughts and beautiful aspirations 
and a high appreciation of the applied arts, 
which should be to the craftsman an ex- 
pression of pleasure in his work and to the 
users a revelation of the maker; a material 
manifestation of the joy which comes from 
well-directed energy and a life free from 
those mean conditions which sour the spirit 
and warp the mind. 


Local Feeling Necessary. 


Finally let me say that those who were 
responsible for the revival of British ap- 
plied arts were Britishers, and, what is 
more, their influence is seen in the work 
of Continental, and in a measure of Amer- 
ican, craftsmen. But they have not copied 
style or ideas; they simply learned the les- 
son of modernity. 

We admire French art and craftsman- 
ship because it is French. 

We admire the art of the German cabi- 
net maker and decorator when it is essen- 
tially German. 

We admire the bronze work of the Ital- 
ian and the crafts of the Russian, the 
Swede and the Japanese when they bear 
the impress of the country in which they 
were made; and so we must, if we are true 
to ourselves, seek to engender a love for 
good design and workmanship which gives 
evidence of local feeling and local indus- 
try. Only by so doing shall we reveal our- 
selves and be respected by the other nations. 





Pearl Fishing in the Red Sea. 





THE following information is furnished 
by the French consul at Djeddah: 

“Fishing for pear! oysters is followed up 
on all the shores of the Red Sea by small, 
poor fishermen who gather mother-of-pearl 
and occasionally pearls, but mother-of-pearl 
is the article chiefly sought. 

“The oysters thus fished are shelled, and 
when the cargo is complete the fisherman 
puts into the nearest port, where he sells 
his merchandise to the highest bidder. 
There are no fishing stations properly so 
called, and all parts of the shore are vis- 
ited from time to time by the fishermen, 
who take chances on their expeditions. It 
is to be remarked, however, that certain 
ports are absolutely abandoned, such being 
the case with Djeddah, where for some 
years past no fisherman has put in, al- 
though apparently the business there in 
pearls and mother-of-pearl is quite flour- 
ishing; this is due to the fact that more 
remunerative prices are offered at Port 
Soudan, Massawah, Hodeidah, Djibouti 
and Aden as a result of the eager compe- 
tition of the merchants at these points. 

“The quantity of pearls gathered is not 
considerable, but it seems that the quality 
obtained altogether is quite good; they are 
white, of good orient, but adhere but 
slightly to the round form. Overlooking 
the barocque pearls, which have depreciated 
greatly, they are usually found pear or but- 
ton shaped, of remarkably fine skin tex- 
ture: but it is important to insist on. the 
rarity of these pearls and the really ex- 
travagant prices which these poor creatures 


‘art but notable ingenuity of conception. 



















































































ask and which often exceed those of the 
large jewelers. 

“It is probable, however, that better re- 
sults could be obtained with a less primitive 
method of working.” 








Symbolism in Jewelry. 





yy no other industrial branch can a 
knowledge of symbolics be so useful 
as to the jeweler. One of the late num- 
bers of the French trade paper La France 
Horlogére contains an interesting article 
on symbolical jewelry. It says in part: 

“In the better-class jewelry stores in 
Paris and the more important provincial 
cities there have been shown of late pe- 
culiar articles of jewelry in simple forms, 
such as medallions, rings or pendants, 
which were distinguished, by a word, a 
symbolic sign or a quotation from some 
familiar poet, as symbolical jewels. The 
conspicuous place they occupy in the show 
windows shows that they are really articles 
that the taste of fashion favors. The first 
of such pieces of jewelry was the ‘Love 
Medal,’ placed on the market by a well- 
known Lyons jeweler. It is a simple medal 
on which, in characteristic abbreviation, is 
inscribed a verse by the poetess Rosemonde 
Gérard: ‘For I love you more from day 
to day. To-day more than yesterday and 
less than to-morrow.’ These little medals, 
in simple as well as more sumptuous exe- 
cution, were very popular and met with 
great success. Soon rings appeared with 
the words in quotation: ‘More than yes- 
terday, less than to-morrow.’ They were 
displayed inside mounted roses of natural 
size or in cases formed like small, orna- 
mental, enclosed shrines. These rings, 
sometimes quite plain, sometimes set with 
diamonds, are either given with the en- 
gagement ring or as a substitute for it. 

“Another creation in this field is the 
medal ‘Remembrance of Musset.’ On the 
front it shows a quotation after Musset: 
‘A happy remembrance is perhaps on earth 
more true than the happiness itself.” On 
the reverse side it bears a heartsease. It 
is thus a jewel that can be given by any- 
body and on any occasion. 

“In the United States, too, symbolism 
is finding its way into jewelry with the 
happiest effects. An artist who makes a 
specialty of designing beautiful jewels for 
women has turned out some exceptionally 
fine work in this line. The setting is made, 
in some instances, to represent a trait or 
attribute of the owner, or it may relate to 
the history of a particular jewel or to some 
legend connected with it. In a pendant 
just finished for a millionaire banker’s 
wife he has displayed not only masterly 
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He was commissioned to provide a suitably 
symbolic setting for a very beautiful em- 
erald. The fact that when the Spaniards 
conquered Peru they found among the 
treasures hoarded by the Incas great num- 
bers of precious emeralds, which they re- 
moved to Spain, is a matter of record, and 
of this the artist made use in his design. 
The setting represents a little Aztec god 
hugging the emerald to his bosom, while 
in his hands, clasped above it, a small but 
brilliant diamond represents a lamp.” 
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A Review of the Fashions in Jewelry of the Past Year 





By Lillian E. Purdy 














EVER before have the jewelry produc- 
tions of a season been more gorgeous, 
more sumptuous and alluring, than they 
were during the recent holidays. Exceed- 
ing all previous displays in originality of 
design, variety of materials employed, strik- 
ing application of color, uniqueness of 
form, perfection of artistry, the wonderful 
creations in the overflowing showcases 
stood out boldly as examples of the highest 


attainment in this branch of industry, and 
they not only illustrate the progress of the 
craft but give eloquent assurance that the 
awakening which began two years ago has 
now become an established fact, pointing 
to wide development and marked pros- 
perity in the months that are to come. 

It is in the invention of the new and odd, 


the striking and “catchy,” that the life of 
business has been centered. Customers 
have demanded novelty—they cannot resist 
the fascination of ornaments that hold 
them spellbound by their unusual features 
of loveliness and charm, resplendent colors, 
extreme flexibility, interesting themes or 
entirely heretofore unseen utility. So ur- 
gent has been this feeling for the excep- 
tional that jewelers generally have felt its 





AN ELABORATE COMBINATION CORSAGE ORNAMENT. 


impress and have catered to it accordingly, 
with the result that not only have the ac- 
cepted articles been subject to new treat- 
ments but many others that were formerly 
in the rear of fashion have been restored 
to a position of first prominence among 
the accessories of dress that are most in 
vogue. 


From the most costly to the least « 
pensive jewelry, the same characterist 
prevail throughout all the grades, the « 
dent aim being to create ornaments tl 
shall bear the test of art in their conce; 
tion, color combination, craftsmanship and 
general appeal. For the trend continues 
along former lines—that is, it is ever on- 
ward toward a _ higher artistic plan 
Wider and wider grow the possibilities of 
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study, travel and education,’ and with thi 
extension of taste and culture the call for 
the best becomes more and more persistent 
Thus, the showy, tawdry jewelry of earlie 
days has become a thing of the past, an 
in its place are ornaments that pleas 
through their real value and merit. 

As in the year that has gone before, s 








February 5, 1913. THE 
1912 was characterized by a marked desire 
for neckwear of all descriptions. In the 
lead of the most preferred, of course, comes 
the inimitable strand of pearls, which 
shows a slight digression of style in the 
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ar size of the gems and the length of the 
1ues chain. The seven central pairs of pearls 
on are now quite large, sharply graduating to 


an small ones on the sides and at the back, 
where a, marquise clasp of diamonds sup- 
plies the finishing touch of beauty. The 
strand, as in all the neck chains of the 
season, is from 16 to 18 inches in length. 
Of almost equal desirability are the won- 
derful pendants of the year. Still extremely 
long and slender and so lacy and flexible 
that they mold themselves to their settings 
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COMBINATION CORSAGE, NECKLACE AND 


PENDANT. 


as if they were a part of the wearer, they 
have now lost all trace of the medalion of 
former popularity and, while swinging and 
oscillating gracefully, they have far less of 
the fringed and tasselated effect, the flat 
ribbon form of chain that suspended them 
having been superseded by the cobweb 
threads of platinum, set with tiny brilliants. 
The woven pearl strands, however, have 
held their own remarkably well, and the 
imitation of fillet lace in the delicate plati- 
num mesh has grown finer and more ex- 
quisitely beautiful. 





JEWELERS’ 


A new note is the attention paid to the 
side settings of pendants. When a large 
central stone, for instance, is the point of 
interest, it is of great depth, allowing for 
elaborate openwork treatment surrounding 





COMBINATION BRACELET AND BANDEAU, 


color of the show-ng through 
from various angles in most fascinating 
effect. Another novel development is il- 
lustrated in the necklace that consists of a 
line of rubies so set as to be not only 
extremely flexible but revealing the glow- 
ing from the view as well as 
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rapid strides. 
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cept where a long, terminating dependent 
effect is desired, when an angular construc- 
tion is imperative. In some of the new de- 
signs, an oriental suggestion is 
veloped, the carved jade motifs with small 


also, de- 3 . 


diamonds offering an examp'e of this pe- 
culiar contrast. 

The emphasis of the harmony of stones 
and gowns, the incipiency of wh'ch was 
evidenced last year and was described in 
the last Anniversary Number, has made 
So vital is this detail of dress 
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NECKLACE OF DIAMONDS AND CALIBRE STONES. 


from the front. A continuation of the line 
of stones, which may or may not be termi- 
nated by a solitary diamond, completes this 
remarkable ornament. 


In the designs for pendants there is a 
decided leaning toward simplicity. The 
triangular outline is notably on the de- 


crease, the curving lines predominating, ex- 
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COMBINATION BRACELET AND BANDEAU 


at present and so essential is the point of 
becomingness to the wearer that the cus- 
tom of having jewels made to order has 
gained ground among the fashionable set. 


Where this degree of luxury is not pos- 
sible, the point is carried by strict atten- 
tion to these dominant notes in the pur- 
chase: of pieces already in stock. For 
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women realize more than ever the power 
of the well-chosen jewel—the art in its 
selection and placing—and they display far 
more taste and decision than formerly. 
Does it not behoove the jeweler, therefore, 
to study this subject thoroughly? He who 





PEARL AND DIAMOND NECKLACE. 


can advise the proper ornament establishes 
a reputation for himself, since the adapta- 
bility or unadaptability of a jewel is some- 
how a fact that becomes apparent to the 
owner sooner or later, and if she finds it 
unsuited to her personality she is sure to 
seek new quarters for subsequent pur- 
chases—while the converse of this rule is 
equally true, bringing its reward in dupli- 
cate orders. 

Now, the pendants of note have been 
principally of diamonds or diamonds and 
pearls—the latter gems having had a tre- 
mendous vogue and having been introduced 
upon nearly all articles, including hair or- 
naments, bracelets, brooches, rings and 
neck ribbands. But where color is de- 
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manded, onyx has been applied to satisfy 
the still prevalent fashion for black and 
white; sapphires (the most favored colored 
stones of last year) have been wrought into 
the design to accentuate a leading color 
of the Winter; rubies, ranking second, have 
found their way into the delicate traceries 
of diamonds and platinum as an illustra- 
tion of the touch of red that is seen in 
many fashionable costumes or to contribute 
the contrast that is equally important; and 
emeralds, notwithstanding their exceeding 
costliness, have been used with more aban- 
don than they were last year. The peacock 
colors are not conspicuous at _ present, 
while ali the tints and tones may be at- 
tained by resort to the semi-precious stones 
which lend themselves so admirably to this 
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Among articles of neckware, the ribbon 
sautoir has usurped a position to be reck- 
oned with among “best sellers.” So stren- 
uous has been its appeal that it has been 
made in all manner of metals and ribbons. 
From the usual sautoir of trade, which con- 
sists of a quarter-inch grosgrain ribbon, 
possibly having a narrow white edge and 
decorated w-th one, two or three slides of 
silver, gold in differing grades, platinum 
or platinum and diamond work, it has de- 
veloped also into the large elaborate orna- 
ment that is set upon a ribbon fully half 
an inch wide. This most extravagant sau- 
toir sometimes bears a central piece of jet 
of extreme size—or it may be simply a 
dentelle conception that is held by two 
jeweled sections covering the’ ribbon ends. 
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COMBINATION NECKLACE AND PENDANT OF DIAMONDS AND CALIBRE STONES. 


color craze. As a means of carrying out 
this blending or abruptness to give accent 
to the distinguishing details of gown or hat, 
the sets of necklace and earrings to match, 
which were considered a failure last year, 
have come into pleasing prominence. So, 
also, have the sets of pins and bracelet, and 
bracelet and necklace served a purpose as 
determining straws on the fashion current. 


PEARL AND DIAMOND COLLARETTE. 


Since the sautoir has enjoyed such 
marked favoritism and has been produced 
in the lesser materials, the question is, will 
it continue in fashion? A jeweler of note 
made expressive comment on the subject 
by saying that imitation is the best flattery 
and that anything so entirely satisfactory 
in beauty and usefulness as the sautoir is 
certainly ' bound to remain with us. Per- 
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Lorgnette chains. 
Gold and silver 
cigarette cases. 
Gold, silver and 
lated collar 
uttons. 
Rope chains. 
Locket rings. 
Fob seals. 
Rings. 
Pendants. 
Lockets. 
Link buttons. 
Tie clasps. 
Scarf pins. 
Screw earrings. 
Ring mountings. 
Bracelets. 
Hat pins. 
Bead neck chains. 
Fobs. 
Studs. 
Baby pins. 
Festoons. 
Crosses. 
Gold and silver 
thimbles. 
Cameo goods. 
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Vest buttons. 
Lapel buttons. 
Embiem goods. 


Gold and silver 
knives. 


Cigar cutters. 


Gold and silver 
match boxes. 


Neck chains. 
Charms. 
Class rings. 


Gold and silver 
vanity sets. 


Coat chains. 
Vest chains. 


Patent safety 
guard bracelets. 


Watch bracelets. 
Bib holders. 
Lingerie clasps. 
Sautoir chains. 
Pearl necklaces. 
Fine platinum 
jewelry of every 
description. 
Lapidary work 
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lishments in America, fitted with every modern 
equipment, thus enabling them to offer advantage- 
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at our office, 68 Nassau St. 
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haps new styles will ensure its continuance 
in the near future. 

Again, fashion’s decree for black is seen 
in the constant popularity of the velvet 
bands for the neck. Holding one or three 
slides of diamonds and platinum, pearls and 
gold, these inch-wide ornaments have a 
charm all their own. A novelty in their 
manufacture is the use of seed pearls for 





DIAMOND LORGNETTE. 


the entire construction of the slides. Their 
rich color is specially pleasing in its sharp 
contrast upon the velvet, and the designs, 
which have digressed far from those of the 
pre-conceived possibilities of these little 
gems, are open, lacy and delicate. 
Growing out of this mode is the revival 
of an old fashion—the setting of jeweled 
sections upon the black band for use as a 
bracelet. Many of the manufacturers have 





DIAMOND RIBBON COLLARETTE AND JABOT. 


been selling their “neck velvets” to be re- 
constructed by the retailers into these 
quaint fancies, and the result has been most 
satisfactory. 

But even more striking in its smartness 
of touch and the warm reception accorded 
it by the woman of fashion is the bracelet 
watch of the moment—the plain polished 
platinum of tonneau or square shape that 
rests upon the black strip of grosgrain rib- 
bon. Heightening the whiteness of the 
skin and enhancing the slenderness of the 
wrist, this form of bracelet for the time- 
piece has become universally adopted for 
morning and afternoon wear, and when 


something more ornate is desired there are 
the highly jeweled conceits in various geo- 
metric forms inserted into a bracelet of 
diamond and platinum links, usually ex- 
pansible, or even placed upon a band of 
flexible mesh in two shades of gold com- 
bined with platinum. It is interesting to 
note, also, that the original idea of the 
bracelet watch—convenience for outing— 
has faded into the background, denying the 
prophecy that it would never become an 
article of distinction because it suggested 
outdoor sports and was therefore not 





BROOCH OF DIAMONDS AND CALIBRE STONES. 


“dressy.” On the contrary, it has reached 
a high standard, being susceptible to all 
the latest treatments and forms of decora- 
tion, and so decided a hit has it made that 
it has been manufactured in all grades of 
materials—silver, gold, platinum, etc., thus 
placing it within the purchase of every one. 
Its future, like that of the sautoir, is likely 
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to be governed by its genuine worth and 
usefulness. 

The tendency in bracelets, which are still 
in the foremost ranks of fashion, is toward 
closeness of fit about the wrist. The flex- 
ible type of bracelet is therefore in advance 
of the stiff bangl., although striking new 
examples of the latter have been seen; as, 
for instance, those of filigree gold. But 
they are preferably worn high on the arm 
to overcome the bangle suggestion. Square 
and oblong links of platinum and small 
diamonds with larger stones between them, 
as well as soft woven bands of pearls with 
jeweled sections at intervals, are among 
the most beautiful of the season. 

Of importance, too, are brooches, which 
in the form of circle, oval, bar or horse- 
shoe have been exceedingly active. In dia- 
monds, pearls, colored stones of the pre- 
cious and semi-precious order, combina- 
tions of gems of all descriptions, engine- 
turned gold and silver, enamels and seed 
pearls, these pins have had a decisive vogue 
owing to their necessity in holding in place 
the jabots and bows of the mode. The 
“friendship” pins in daintily colored enam- 
els have led the more inexpensive class of 
brooches, while calibre stones stamp the 
output of the exclusive manufactures. In- 
deed, this form of cutting has been par- 
ticularly insistent this year. It is ob- 
served in all departments of jewelry, since 
it is unquestionably the best method of 
arriving at the color schemes that now in- 
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DIAMOND CORSAGE ORNAMENT. 
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dicate the prevailing tendencies of the day. 

The forecast of the bar pin has been real- 
ized in the adoption of the one of medium 
length. With the passing of the frilled 
jabot, the extremely long pins have sub- 


than the floral designs graven on the under 
side and showing mistily through the crys- 
tal, or the fairy-like suggestion of the dia- 
monds which are set en applique above the 
smooth surface of the mineral], or again, 


OSMERS-DOUGHERTY CO 





THREE PLATINUM AND DIAMOND PENDANTS, SHOWING SUITABLE METHODS OF AT- 
TACHING THE CHAINS. 


sided and the style has swerved from that 
of a central stone of importance to the bar 
composed of stones of more or less uni- 
form size, perhaps wrought into a close 
design. 

There is a movement toward the revival 
of the brooch of an earlier period—the 
rather large oval of involved design. As 
an illustration of the drift, there is the 
exquisite diamond-set trellis work mounted 
upon a slab of milky crystal about an 
eighth of an inch thick. 

Noteworthy, indeed, is the advance made 
in the application of crystal to some of 
the most effective jewelry of the day. A 
few seasons ago it was cautiously intro- 
duced, possibly as a clear background for 
dentelle patterns or as a pendloque of pol- 
ished surface. But it was not very cor- 
dially welcomed until the current year, 
when, in beautifully carved or tinted ef- 
ects, it has won a conspicuous niche for 
itself. In pendants, bracelets, earrings and 
brooches, nothing could be more attractive 
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the rayonné treatment in colored enamels, 
used as a backing for intricate weavings of 
platinum and gems. Elongated drops and 
briolettes are equally alluring, with gleams 
of light glinting through them, while asso- 
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PLATINUM PINS WHICH ARE ALSO USED AS 
COLLARETTE BARS, 


ciated with the favored black velvet or 
ribbon the beauty is again intensified and 
the charm increased. 

One of the subjects that has most per- 
plexed the jeweler this year is the devel- 
opment and ultimate fate of the earring. 
Beginning as an article of conspicuous de- 
mand and growing from the simple stud 
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ABOVE—PLATINUM COLLARETTE WITH ONE OF TWO ORNAMENTS ON THE SIDE. 
BELOW—PLATINUM BAR PIN WITH DIAMONDS AND PLATINUM AND DIAMOND SCARF PIN. 











NEW SEED PEARL ORNAMENTS FOR USE WITH VELVET BANDS. 


type to the drop of extreme length, it 
branched off into ingenious outlines and 
themes. More as an “ear ornament” or 





TWO ORNAMENTS FOR NECK VELVETS. LOWER 
ONE ILLUSTRATING NEW APPLICATION 
OF SEED PEARLS. 
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“ear pendant,” its design almost covered 
the lobe of the ear, while perhaps a few 
graded strands swung but a short distance, 
the longer ones lying close to the face and 
forming a sort of jeweled frame. This was 
the ultimatum in the right-and-left style 
that had its origin last year. And now it 





the profusion of puffs and braids and pom- 
padours has been entirely supplanted by 
greatest simplicity in methods of arrange- 
ment, with the insistence for gems, meta! 
and shell instead of the superabundance of 
artificial hair. As an outcome, wonders of 
art and workmanship have been launched 


PIN AND BAR PIN OF DIAMONDS, PLATINUM AND PEARLS. 


may be said that all three of these distinct 
models of earrings prevail to a greater or 
less degree. ‘As in everything else just 
now, it is a matter of becomingness as well 
as appropriateness. The stud earrings are 
less trying than the others. They are also 
suitable to wear with tailored costumes. 
The drops, however, are more dressy and 
are to be adopted only by the woman hav- 
ing a long neck, while the ear ornament 
variety is a sort of compromise between the 
two. 

Of course, earrings have not been taken 
up by French women in general. Their 
necks being inclined toward shortness, they 
realize that the longer models are pro- 
hibitive. English women, on the other 





PLATINUM AND DIAMOND WATCH PENDANT. 


hand, are built upon proportions that ren- 
der these ornaments more becoming, and 
the consequence is that they have had a 
wide popularity in England. In America, 
also, they have been worn generously, and 
although they are at present selling satis- 
factorily it is impossible yet to predict 
what their popularity in the future will be. 

More marked in sudden rise to widest 
favor are the wonderful hair ornaments 
of the Winter, and the indications are that 
there will be a long continuance of the 
craze for jeweled touches in the coiffure. 
For gradually a revolution has taken place 
in the matter of dressing the hair, until 


in bandeaux, fillets, barrettes, hairpins, 
combs and Juliet caps, etc., in which vel- 
velt, ribbon, tinseled bands, paradise and 
fluffy imitation aigrettes, amber, jet, shell, 
metals and stones have been skillfully 
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The remarkable bandeaux of diamonds 
having pendant stones that rest on the 
upper forehead are among the leading hair 
ornaments that bear the seal of orig- 
inality. Those of shell upon which is ap- 
pliqued a delicate tracery of diamonds are 
also distinctly unique, and the single row 


POSES A ET 


ALL DIAMOND PLATINUM BROOCH. 


of stones (diamonds or rhinestones, the 
latter having leaped into a foremost posi- 
tion in this adaptation) with aigrette or 
paradise holder is novel and successful, as 
is also the strand of flexible stones to be 





PLATINUM AND DIAMOND EARRINGS FOR 


brought into play. And the wearing of 
these fetching contrivances reflects the in- 
dividuality, a feature of the American 
woman’s dress that is fast growing more 
pronounced. For example, the casque 








PIERCED PLATINUM LORGNONS ; HANDLES 
PLAIN AND SET WITH DIAMONDS. 


comb, which is designed to be worn ver- 
tically at the side-back of the, head, as 
well as the old back comb (of slightly d f- 
fering shape), is seen across the front of 
the coiffure, becomingly holding the banzs 
in position. A bandeau, also, may be ad- 
justed in the front or back, according to 
the coiffure or the whim of the wearer. 


RIGHT AND LEFT EARS (ACTUAL SIZE.) 


woven in and out through the locks or 
swathes of ha‘r. 

The hairpins used in pairs or sets of 
four, with stiff or jointed top of highly 
jeweled construction, offer themselves as 
scintillating flashes of light for the new 
turban-shaped hair dressings. Adaptable 
to nearly all of the latest modes and con- 
tributing an unrivaled elegance, they seem 
well suited to women of all ages and all 
types of beauty. 

The use of combs, also, has given im- 
petus to the trade in shell goods, since 
there has been a revival of the sets com- 
posed. of back comb and two side combs, 
with the invention of the casque comb, 


above referred to. 





PLATINUM BAR BROCCH (REDUCED SIZE). 


These, with barrettes, which are latticed, 
scrolly, with wide interstices that show the 
hair between and are confined to three or 
four inches across, comprise but a few of 
the tempting dev:ces brought forth to grace 
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a woman’s crowning glory. They give hint 
of activity for the ensuing year, for we of 
\America are somewhat slow to accept 
styles of coiffure that reverse the estab- 
lished order of things. 

Passing on to the department of rings, 
one observes many changes over the ten- 
dencies of the preceding’ year. While the 
instinct for breadth and a few important 
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VELVET NECK BANDS 


PEARL SLIDES. 


SECTIONS OF 


stones is still potent, there is an equal feel- 
ing for a reversal of the setting at right 
angles to the ring band, and there seems to 
be no restriction in point of elaborateness. 
Often two, three, four or more stones ot 
contrasting color are involved in the geo- 
metric form of the design, the metal that 
holds them being almost if not entirely in- 
visible. Among other pronounced details 
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A, B, 
A. CHANGE PURSE OF BLUE ENAMEL DECO- 
RATED WITH GOLD, B, CHANGE PURSE, 


ENGINE-TURNED, GOLD. 


one might mention that the new princess 
ring is set in a bank of thickly-encrusted 
diamonds; the wedding ring is of platinum ; 
the engagement ring, no longer the typical 
solitaire upon a gold wire, may be a navette 
diamond encircled by a laciness of tiniest 
diamonds or of pierced platinum—these are 
the indicators along the fashion road. 
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There seems to be no limit to the in- 
genuity of the makers of mesh bags, and 
the newest productions demonstrate sev- 
erai points of advantage and progress. The 
all-platinum bag has not been a popular 
success owing to its costliness and the fact 
that the layman cannot easily distmguish 




















A, PENDANT OF 


PEARLS 


B, PERIDOT 


With 


PENDANT, 


\LQUAMARINE. 


it from silver. The gold mesh, finer than 
ever, seems to be better liked, the plain 
green gold having the preference. One of 
the novelty bags in this tone of metal is 
provided with a flap that is thrown over 
the bar, completely concealing it and fall- 
ing almost half way over the opposite side. 

When borders or other forms of variety 
are desired, the two-toned gold becomes 
the medium, and often the little change 
purse to match the bag is in emphatic evi- 
dence. 

There has been a continuous call for the 
diminutive coin purse, either in gold or 
silver, and many new ones have been placed 
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upon the market, among them being the 
one of silver with the powder puff in its 
lid. Equally strong has been the desire for 
the gold or silver vanity case, or card case 
and purse combined. Of engine-turned 
surface in stripes, or richly engraved, with 
a small space for the monogram, the fa- 
vorite one follows the thin or flat model 
with rounded edge or finished with a sharp 

















NEW BAR PINS. 
Upper ones diamond set, to be used with black 


moire ribbon. Also one engine turned gold, deco- 
rated with pearls. 


bezel. Among match boxes, cigar and 
cigarette cases, the slender proportions and 
simple decorations prevail in the realm of 
fashion. 

As an instance of the trend of excessive 
jeweled embellishment, the ornate heels 
and shoe buckles that have come to the 
fore this Winter loom out prominently. 
Most frequently consisting of gold plates, 
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they are attractively studded with rhine- 
stones that sparkle and flash with every 
step of the wearer. Or pavé set, they are 
even more brilliant, while among those of 
“real” gems the festoons in small diamonds 
are notably effective. The rhinestone and 
platinoid buckles or the platinum ones that 
accompany these heels are similarly treated, 
the necessary color being supplied by the 
use of precious or semi-precious stones. 

But in all the kingdom of jeweled adorn- 
ments, one of the most interesting phases 
of progress is that which is taking place 
in the jewelry for men. As indicated in the 
last anniversary issue, the forward move- 
ment has been well under way for some 
time, and the output of the present season 
only illustrates the development along cer- 
tain lines. Few new articles have been pro- 
duced—there is simply a continuance of 
the advancement already started. For ex- 
ample, the thin model of the watch still 
prevails, but novelty in embellishment is 
observable; the ribbon guard for the Ox- 
ford glasses continues in favor, but the 
jeweled slide is seen in greater variety of 
designs, dainty themes in platinum and dia- 
monds comprising some of the substitutions 
of the original cabochon sapphire or em- 
erald; the handsome jeweled sets contain- 
ing sapphires, emeralds, rubies and dia- 
monds are more extravagant in design and 
the leaning toward extreme luxury; the 
prevailing rings, showing the same applica- 
tion of colored stones to platinum, are 
growing more ornate through the use of 
calibre cuttings that flank the large cen- 
tral stones of interest; and among the nov- 
elties, the increasing popularity of the 
Tuxedo coat’ ornament is an important ex- 
ample. 

Thus, while the sets of pearls for evening 
wear are always in good taste and the 
prevalence of white for this purpose is ad- 
hered to by the more conservative man, the 
latest dictum of fashion permits the well- 
dressed man who has the means to gratify 
his wishes to adorn himself in rich touches 
of color amid the flashings of diamonds. 
His vest chain—a slender affair of plat- 
inum or platinum and gold—may be strung 
at intervals with pearls; and the ring that 
glitters on his hand may contain the fash- 
ionable stone of the season—the sapphire— 
with rich surroundings in tiniest diamonds. 
If he maintains a less prominent social po- 
sition, however, he is more likely to cling 
to the unostentatious jewelry—possibly 
wearing a scarf pin of angular lines in 
platinum with a sparse scattering of dia- 
monds or the usual solitary pearl or pearl 
and diamond; his evening set may be of 
moonstones or mother-of-pearl with a 
small diamond or a colored stone in the 
center, or again, platinum-rimmed, it may 
hold a pearl or diamond only; and his ring 
will follow the prescribed styles in a seal- 
cut, semi-precious stone, the ever-favored 
lapis or the sardonyx. There is a decided 
tendency toward the return of the fob, the 
one of platinum or platinum and gold chain 
work taking the lead in the ranks of the 
best approved. 

[For the illustrations of jewelry as well 
as for the designs used in the foregoing ar- 
ticle we are indebted to various manufac- 
turers and designers; J. Mehrlust, New 
York, supplied the designs used on pages 


THE JEWELERS’ CIRCULAR-WEEKLY 113 


98, 99, 101 and 105, while to the Osmers- 
Dougherty Co., New York, we are indebted 
for both the designs and photographs of 
jewelry which appear on page 107, as well 
as the photograph of the bar pin on the 
following page. Cooper & Forman, New 
York, we must thank for the designs on 
page 109, and the S. Cottle Co., New York, 
for the photograph of lorgnons on the 
same page. To A. J. Hedges & Co., New 
York, we are indebted for the photographs 
of the jewelry, purses and bag used on 
page 111—The Editor.] 








Testing Gold Plated Articles of Brass.* 





[* is frequently necessary to know wheth- 

er a small article of brass has been 
gold plated or is only colored by lacquer, 
by brass plating, or is the natural color of 
the metal. Safety-pins, screws, escutcheon 
pins, and many other small brass goods 
are often gold plated and just as often 
colored by lacquer or left in the natural 
color of the brass. In the last case, the 
brass is of a special mixture resembling 
gold. Then, too, various special bronzes, 
such as aluminum-bronze, are often used, 
and these have a color very closely ap- 
proaching gold. It is often required, 
therefore, to know whether a certain ar- 
ticle has been gold plated. 

The method of testing is not difficult, 
when the amount of gold on the goods is 
not to be determined, but all that is re- 
quired is to know whether the article has 
been actually goldplated or not. The fol- 
lowing method: will be found satisfactory. 

Place the articles to be tested in a dish 
that is perfectly clean and cover them with 
amyl-acetate. Allow to stand for several 
hours until any lacquer that is on the 
goods will have been removed. Then pour 
off the amyl-acetate and rinse them several 
times with fresh amyl-acetate to make sure 
there is no lacquer left on them. If the 
testing is carried out without first remov- 
ing the lacquer the results are not satisfac- 
tory. The acid, used for dissolving the ar- 
ticles will not dissolve the lacquer, but will 
leave it in suspension, floating around in 
the liquid and making the reaction for gold. 
The only satisfactory method is to first 
remove the lacquer. It can, of course, be 
removed by potash or soda, but this method 
does not seem to give as good results as 
its removal by amyl-acetate. The potash 
or soda is apt to attack the metal slightly, 
in the portions not covered by the gold and 
cause it to flake off. The amyl-acetate, 
however, will not do this, and the gold is 
left intact on the surface. 

The next step is to dissolve the article in 
dilute nitric acid. For this purpose a large 
glass test tube is necessary. A small one 
is not satisfactory, and one about three- 
quarters of an inch in diameter is large 
enough to prevent the liquid from boiling 
over when heated. Place the article or 
articles in the test tube, which must be 
very clean, and cover with dilute nitric 
acid. This dilute acid is composed of one 
part of nitric acid and four parts of water. 
Chemically pure nitric acid must be used. 
The commercial acid will not answer, as 


*Copyrighted by the Brass World. 






it contains a little chlorine which will cause 
the gold to dissolve. 

One might naturally believe that, inas- 
much as the brass article had been gold 
plated, the nitric acid will not attack it, 
but this is not the case with the ordinary 
light film of gold on ordinary dip gilded 
goods, or those which have received a light 
deposit in the regular manner. If, how- 
ever, a heavy gold deposit has been put on, 
the acid frequently may refuse to “bite” 
and this will indicate that there is gold om 
the surface of the article. The ordinary 
article of a small nature, however, does 
not have enough gold on it so that the acid 
will not take hold. 

When the acid has been put on the ar- 
ticle or articles in the test tube, the tube 
is slightly warmed and it will be found that 
the acid will begin to attack the surface. 
This is allowed to go on, with occasional 
warming, if necessary, to hasten the ac- 
tion, until the articles have been com- 
pletely dissolved. Now boil the acid in the 
tube for a short time over a Bunsen 
burner. This boiling is actually necessary 
as the gold that has remained undissolved 
during the treatment with the acid, will 
then coagulate. It will now be found that 
the gold will either settle to the bottom of 
the test tube, if there is a fairly heavy de- 
posit of gold, or float on the surface, in 
case the articles have been dip gilded or 
have a very light gold deposit on them. 

The theory of the process, of course, is 
that the nitric acid dissolves the brass and 
leaves the gold. The gold is usually brown, 
but by boiling attains a metallic luster and 
is easily recognized. In the case of dip- 
gilded goods, there is usually such a small 
amount of gold on them that it usually 
floats on the surface of the acid in the test 
tube. It is easily recognized, however, as 
it will have a metallic luster after the acid 
has been boiled, although it will be brown 
and very finely divided before this has been 
done. The boiling will not only coagulate 
it, but will produce the metallic luster so 
that one can readily ascertain that it is 
gold. The gold, when it floats on the sur- 
face in this manner, is known as “float 
gold,” and after boiling one can easily rec- 
ognize that it is gold. 

In the case of articles that have been 
more heavily gilded, the gold will settle to 
the bottom of the test tube; but on boil- 
ing will coagulate and attain a metallic 
luster. It will be more than even the 
“float gold” previously mentioned, as there 
is a large amount of it. Where there 
is a large quantity of gold on the article 
produced by heavy gold plating, the acid 
may frequently refuse to act at once, but 
if the articles are cut in two so that a sur- 
face of the brass is exposed, there will be 
enough of it exposed to allow attacking by 
the acid. The solution will then take place 
under the gold and it will be peeled off in 
fine scales. This will have a metallic lus- 
ter, of course, on boiling and is very read- 
ily recognized, even more so than the 
other forms of gold previously described. 








The factory of the Wm. B. Durgin Co., 
Concord, N. H., closed from Saturday, Feb. 
1 to Feb. 8 inclusive, for the annual in- 
ventory and renovation, 
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A Forecast of the New Jewelry Designs of the Coming Season 


By Isabelle M. Archer 




















T= Spring season is altogether the 

most important and the most interest- 
ing period of the whole year for the 
jeweler, bringing to a climax, as it does, 
the best work of the previous 12 months, 
and at the same time putting forward the 
novelties from which the following season's 
main line is to eventually be derived. 

In accordance with this arrangement the 
leading jewelry firms, in planning the stock 
for the Spring, consider two essentials, the 
staple lines and the novelties. The first 
are based on the “best sellers” of the past 


Oriental. Novelties are seen in every de- 
partment, some of them promising to be 
potent factors as the year progresses, and 
it is these and the Oriental jewels that 
most clearly show the trend the new jewels 
are taking. 

The Keynote of the Latest Designs. 

All the countries of the East have been 
drawn on for the base of the new jewels; 
they savor of the mosque and the Kremlin, 
the Buddha temple and the Pyramids; and 
the Alhambra and St. Sophia are repre- 
sented in the realm of jewelry with all the 
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Fic, 1—THE ORIENTAL NOTE OF THE NEWEST 


Winter, and following their characteristics 
of material and design, while the second 
consists of whatever is unusual and 
original in any branch, 

This season we have much that is en- 
tirely new; and while a year ago the aim 
was for the classic in contour and pattern, 
this year the tout ensemble is decidedly 
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JEWELS 1S SHOWN IN THESE PENDANTS. 


brilliancy of color and wealth of decorative 
patterns they contain. 

It was the rumors of wars in the East 
that centered the attention of everybody 
on these abundantly artistic countries; and 
just at the outbreak of the Turkish war, 
and while Turkey was still fighting Italy 
in Morocco, there was given in Paris a 


Persian masque, one of the most sumptu- 
ous balls ever held in that city of elaborate 
affairs. 

The effect this ball had on fashions in 
costumes, as well as in jewels, was more 
than passing and, after a taxing Winter, 
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Fic. 2—A SAUTOIR OF PEARLS WITH A CAR- 
BUNCLE EMERALD AND THREE OF THE 
NOW INDISPENSABLE DINNER RINGS. 


the color schemes and styles inaugurated 
then are not yet on the wane. 

In the first illustration are shown some 
of these Oriental designs, but the sketch 
can but give a faint idea of the gorgeous- 
ness of these jewels, for it is as much their 
color composition as their outline that pro- 
claims their origin. 

The first jewel is composed of jade, dia- 
monds and pearls. A large slab of carved 
jade is embedded in surrounding diamonds, 
closely set and framed with a row of fine 
pearls. Jade ornaments are placed one 
above the other, after the manner of the 
Chinese artists, over the pendant. 

Another jewel, almost identical in shape 
with this, seen lately in preparation, was 
set with emeralds; a large one in the pen- 
dant, and another, a square one, between 
the pearl chains. 

The triangular brooch-pendant is en- 
crusted with sapphires and pearls; a dia- 


mond is in the center and seven sapphires 
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ars suspended from the two lower sides. 

The Russian ornament below is a curious 
form, and many unusual and attractive 
jewels are developed on these lines for the 
Spring. The one shown has a huge black 
pearl swinging in the opening of the upper 
part and three smaller black pearls finish 
the tassels of pearls. Again, there are 
heavy incrustations of diamonds, a motif 
often repeated this year, and with goed 
reason, for it is a most satisfactory back- 
ground for handsome gems. This is seen, 
too, in a rather exaggerated form when 
colored gems are set directly over a mat 
of diamond chips, and in a very unusual 
jeweled corsage designed for the early 
Spring trade of a Fifth Ave. big house 
there are three tiers of gems, one above 
the other, first a layer of diamonds, then 
a sprinkling of emeralds, and over this, 
raised on a frame of platinum wire, are 
set large pearls, diamonds and small pearls 
in a flower spray design. 

To return to the illustration, the fourth 
jewel is a forerunner of great distinction, 
and made entirely of diamonds and pearls 
set in platirium, it resembles a host of de- 
signs now being prepared for Spring sale. 
These four pieces, with their hanging gems 
and solid, “‘begemmed foundations, are 
representative of the Orient-like jewels 
which will be at the height of fashion 
through the coming season, and while the 
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same themes are used in all the jewelry, 
tiaras, collars, corsages, bracelets and neck- 
laces, nevertheless, the pendants are the 
leaders of these new and yet ancient de- 
signs. 

How very prosaic and uninteresting the 
sautoir of pearls, in the second sketch, 
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pearls is nothing shcrt of marvelous, and 
the emerald holds more than casual in- 
terest, for it marks a change from the 
more ordinary gem-cutting and makes one 
realize that it is more than the mere glitter 
of the stone that draws admiration in this 
day. 
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Fic. 3—PLATINUM CHAIN WORK AND THREE EXAMPLES OF FLEXIBLE GEM-MOUNTED 
PLATINUM BRACELETS. 


seems beside these Eastern jewels! And 
yet it is an unusual piece, with its closely- 
set gems and great, smooth emerald, for 
the work on the platinum chain joining the 







Fic. 4—vARIATIONS IN THE POPULAR BOWKNOT MOTIF. 





The dinner rings give only hints of the 
galaxy of new designs, but they are enough 
to remind the jeweler that these are an es- 
sential feature this Spring, for they are 
being called for in ever-increasing num- 
bers. 

The two upper ones are of the stamp of 
the hand-made jewel, but they are being 
manufactured after these patterns with 
splendid success. A ruby is set in the first 
one and diamonds or pearls are mounted 
in the frame according to whether the gem 
is faceted or cut en cabochon; if faceted 
then pearls are used, and diamonds are set 
with the cabachon stone. 

The second ring at the top of the illus- 
tration has a black opal in a green-gold 
frame set with diamonds, and the third 
ring holds diamonds, pearls, sapphires and 
emeralds; this, of course, is of the East 
and echoes the gems of Russia, where the 
most gorgeous rings in the world are worn. 
Composition of the New Jewels in Detail. 

The individual decorative motif of the 
latest creations are wonderful for their 
variety, adding vastly to the character of 
the complete jewels and increasing the 
difference between the pieces to an un- 
limited extent. A jewel, for instance, with 
basic lines of beaded or braided wire, will 
appear entirely different from one of the 
same design formed of sharp-edged plain 
wide, and a jewel with applique balls of 
gold is altered in appearance if these are 
omitted or gems put in their place. In this 
way, the season’s new decorations give a 
diversity of aspects to jewels which are 
practically similar, and there is a splendid 
chance for individual and original touches, 
while at the same time keeping the jewel 
well within the limits of the correct style 
for the year. 

Among the details of the platinum jewels 
to which these artisans have given much 
thought and care, are the wire and chain 
details, and their endeavors have been 
highly repaid in excellent resuits. 

The wire work used so much at present 
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for decorating the settings anc encase- 
iments of gems in the form of millegrain, 
and wider, corded, or beaded wire, is an 
important branch of this line. 

A most exquisite jewel, one of the sea- 
son’s novelties, is to be formed of nothing 
except millegrain and diamonds, and its 
delicate texture and airy lightness will 
make it one of the Spring’s favorite 
models. This leader is to be a necklace, in 
the festoon shape, with a row of marquise 
diamonds of stupendous size suspended 
from another row of smaller, round dia- 
monds, the whole hanging from the main 
diamond chain in three graceful loops, and 
all the stones, the marquise as well as the 
gems of the chain, are to be outlined with 
the fine millegrain, their only setting and 
adjunct. 

I speak of this and the other jewels men- 
tioned, by the way, as novelties, not mean- 
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Fic, 5—SOME OF THE ORNATE NEW EARRINGS. 


ing, in any manner, inconsequential affairs, 
but as the season’s original conceits, 
brought out as entirely new and exclusive 
designs, and I call attention only to those 
among them which it is expected will set 
examples for subsequent designs. 

In Fig. 3 (page 117) are a few speci- 
mens of chainwork in platinum and of 
jewels run on platinum chains of great fine- 
ness, with some new platinum beads, after 
the pattern of their gold predecessors, and 
examples of flexible platinum bracelets. 

The links of the chains are minute, yet 
perfectly formed and finished, and many 
fanciful designs are seen that have taken 
an exorbitant amount of patience to make. 
Little rosettes and ribbons add to the 
daintiness of some of the chains, and the 
beads are often encrusted with ornamenta- 
tions of millegrain, separate beads, or ap- 
plique wire work—making feats in jewelry 
most difficult to perform. 

An overpowering majority of the new 
bracelets are to be made on the plans of 
those shown—very flexible and very 
delicate. The gamut of gems is used on 
them, and small touches of. enamel in black 
and colors, discretely used and well man- 
aged adorns them. 

Among the season’s most charming 
decorative motifs are the many jeweled 
bows. Some details have always been used 
in jewelry to some extent, but never has 
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there been such an array as will be seen 
this Spring, and, by the Jewerers’ Circu- 
LAR’S London letter, I see they are also 
new abroad. 

The dainty bows and bowknots shown in 
Fig. 4 (page 117) are a few representa- 
tive samples from the novelty jewels, and 
although far removed from the jewels of 
Oriental aspect, these also constitute a 
marked phase in the latest designing. 

The bow of pearls with tasseled ends is 
an ornament complete in itself. It may be 
worn as a brooch or corsage, or as a 
pendant. The large bow, formed of lace- 
like platinum studded with gems, and the 
diamond-edged bow with long ends finished 
with diamond fringes, are also of this in- 
terchangeable form, but the other bows 
illustrated are details from more elaborate 
jewels. They are used at the junction of 
chain and pendant, on bracelets, rings and 
chatelaines, as the principal motif in some 
of the new earrings, and they are used as 
over-lays on diamond-studded platinum 
grills. 

Width, the Dominant Note in Earrings. 

In shape and size earrings have under- 
gone a radical change, which will be very 
apparent when the latest designs are ex- 
hibited. They have grown decidedly shorter 
and only within the last month width has 
been added to them. They make a good 
example of advancing styles; they so 
plainly prove the assertion that fashion in 
jewels is a very significant item, for the 
earrings brought out at the beginning of 
the month only show a slight tendency to 
widen, while those designed now are, in 
some cases, as broad ds they are long, a 
shape gradually evolved from the first 
jewels of the month. A brisk change, to 
be sure; a case of rapid evolution. 

The newest form is shown in the fringed 
earring on the lower row of Fig. 5, and 
it also exhibits the slanting effect of 
some of the season’s designs. Two more 
of this right-and-left design are shown and 
the others are fashionable but more con- 
servative shapes. 

The gems on the earrings are generally 
small and are used in abundance on them 
all; the more fanciful the pattern, too, the 
more they are admired. 


Coif Ornaments Large and Elaborate. 


Bandeaux and fillets are all more elabo- 
rate than formerly, and the tiara of sev- 
eral seasons ago has grown into a hugh 
bejeweled head-dress. Here, again, the 
dominant note is Oriental, and they are 
so strongly Eastern and full of character 
that they actually alter the appearance of 
the wearer to the extent of changing our 
American women into Egyptian princesses! 

These jewels are made on skeleton 
frames of platinum, and despite the masses 
of gems with which they are laden they are 
comparatively light in weight. 

The favorite form for these new tiaras 
is pointed to a height of three or four in- 
ches in the center front, diminished to half 
an inch at the back and fully encircling the 
head, and on either side hanging just for- 
ward of the ears are jeweled pendants. 

One of the handsomest of these great 
jewels is set with emeralds, sapphires, to- 
pazes, pearls and hundreds of diamonds of 






various sizes and shapes. In the center 
there is an oval carbuncle emerald stand- 
ing upright two inches above a band of 
gems—a row of emeralds between two 
rows of diamonds—and flanking the large 
emerald on either side are wing forms, 
after the pattern of the Egyptian winged 
globe. These are traced in sapphires and 
topazes; a unique combination, making 
with the emeralds a striking arrangement 
in color. The pendants from this tiara 
each have a large emerald, a circle of 
topazes and a sapphire pear-shaped drop. 
Another fillet of intricate workmanship has 
a Wall-of-Troy pattern in pearls and dia- 
monds overlaid with diamond palm 
branches. Six ox-blood rubies are set at 
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* Fic. 6—FASHIONABLE HAIR BANDEAUX. 


intervals around the circle, and two are 
placed in the pendants hanging either side 
of the head. 

Cameos are also used on the coiffure 
ornaments, in the upper portion, or sus- 
pended below the tiara, which, when the 
jewel is worn, rests on the forehead. 

The bandeaux given in the last illustra- 
tion are examples of the latest geometric 
patterns and show the numbers of close-set 
gems these simple looking little bands hold. 

The smaller bands and fillets of the past 
Winter were much more sparingly studded 
with gems and the widths have changed 
somewhat, the earlier ones being pointed 
at the front and narrowing toward the 
back, while the newest forms are of even 
widths, averaging from one to two and a 
half inches across, and are straight, meet- 
ing with a jeweled clasp. 

Subtle changes, like the difference in 
width of the bandeaux, are noticed between 
the designs of the foregoing season, and all 
the new jewels, and in many cases the ad- 
vanced designs show a tremendous change 
in form and composition. 
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The Ancient Egyptian Jeweler and His Technique 





By Clement W. Coumbe 














The First Finger Ring. 


S iapee art of goldsmithing “does not ad- 
vance except by the craftsmanship of 
its artisans, and they owe but little to their 
tools.” Such is the expression ot M. Ver- 
nier in his exquisite work on the technique 
of the ancient Egyptian jeweler. No clearer 
proof of the superiority of the craftsman’s 
powers of creation regardless of tool equip- 
ment is needed than a study of Egyptian 
goldsmithing and the difficulties overcome 
in the almost toolless shop. 

The materials these experts of the Nile 
possessed were: (1) Gold in different de- 
grees of purity; (2) electrum, then supposed 
to be a separate metal, later to be known as 








an alloy of gold and silver; (3) silver. M. 
Berthelot, analyzing an antique piece con- 
fided to him by M. Béné (curator of the 
Louvre), discovered a fragment of plati- 
num. But this scholar believes the artisan 
was innocent of the fact that he was work- 
ing in anything but silver. Natural stones, 
pearls and amber are in this category, also 
imitations of stones, colored glass, niello 
and ceramic enamel. Possibly, but not un- 
doubtedly, they had translucid rubies and 
emeralds, for so authors tell us. Amethysts 
and garnets they had in abundance, and 
used them freely in making necklaces, amu- 





lets, scarabs, etc. All the rest of the ma- 
terials entering into the make-up of colored 
gems were opaque, whether of stone or 
enamel. The most usual of these were 
lapis lazuli, turquoise, emerald matrix, car- 
nelian amazonite. The colored glass was 
used to enrich the limited color palette 
more than to imitate natural stones. But 
four to five colors are presented in the most 
beautiful and richest pieces, including the 
metal, and this sobriety gives a high stand- 
ard and character to these works. Rock 
crystal was employed by the Egyptians 
from most distant times. Obsidian was 
very generally used for sculpture and from 
time to time was called on for jewelry and 
goldsmiths’ work. 


As to tools, stone was the first element 
for tools. Granite served as hammer and 
anvil. It is pretty certain this stone was 
used for grindstones and plates on which 
the gems and glass were worked. Petrie 
says no drawn wire has been found; it was 
always cut. Copper was constantly ready at 
the hands of the Egyptians; it was made 
into vessels, vases and all kinds of uten- 
sils. It as comparatively hard from ham- 
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mering. They possessed tin, but it is still 
in doubt whence they obtained it. But it 
is found in their bronze composition. 
Bronze they also had. They possessed 
iron, but it is difficult to learn in what state. 
If it had been fairly pure in quality, cer- 
tainly those artisans and the soldiers would 
have used iron, not copper, for tools and 
weapons. 

According to Maspero, the Egpytians ap- 
pear to have had two classes of jewelry— 
those worn by the living and those used to 








decorate the dead. Those weakly put to- 
gether or exceedingly heavy were worn by 
the bodies that did not move. Many of 
these latter ornaments would soon fall to 
pieces if worn by a living moving being; 
of such are crowns having enamel flowers 
too heavy to be sustained by the threads of 
gold that hold them. 

The founding of the metal is shown in 
the following cuts. They used the open 
fire. The goldsmith placed the crucible 








Fic. 5. 


containing the metal in a fireplace (see Fig. 
1) that does not appear to have been built, 
but the fuel seems to have been simply 
heaped up. The necessary ventilation to 
support the combustion is secured by two 
or even three blowpipes to create the blasts. 



































One man usually worked two blasts; he 
stood on leather bags (see Fig. 2) inflated 
with air and held two cords attached to the 
top of the bags. By treading on each suc- 
cessively he emptied it, drawing up the 
cord of the other to open it and let in the 
air. Thus a continuous blast was kept up. 
The blowpipe consisted of a reed tipped 
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with a piece of pottery (see Fig. 3) where 
the heat would consume the wood. When 
the metal was melted the goldsmith seized 
the crucible from the fire and poured the 
contents into little vases (see Fig. 4), mak- 
ing ingots. 

Vernier says: “If the technique of this 
profession (jeweler), in spite of ever so 
favorable conditions, needed considerable 
tools, the Egyptians could only have de- 
veloped as the neighboring industries gave 
them the necessary means to construct such 
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tools. It was not thus; the jewelers rose 
only by the ability of their artisans, and 
needed but very little in the way of tools. 
It is really curious to see with what re- 
stricted resources the jeweler can obtain ef- 
fects the most complicated in appearance.” 
Of the tools in use among these ancient ex- 
perts we find only pincers, scissors (see 
Figs. 5 and 6) and knives (the latter are 
in numerous shapes), examples are numer- 
ous in the museum at Cairo. The bow and 
drill-plate are demonstrated (see Fig. 7) in 
paintings. Assembling of parts was done 
both in the cold and by heat—by riveting 
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and soldering. Embossing upon a sheet of 
metal was done by hammering. 

A picture found at Thebes (Fig. 8) car- 
ries an inscription that states these men 
are making vases in gold on silver (?). 
Probably the text conveys the meaning of 
encrusting or inlaying of gold on silver, as 
the last figure but two is using a chisel on 
his vase. Is it possible that the meaning 
is that those ancients coated silver vases 
with gold plating? 

To the old Nile artisans we are indebted 
for many advances in the technique of 
fashioning jewelry. In ancient Egypt we 
find the birthplace of the finger-ring. The 
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of the finger was left to form a ring. These 
ends were next wound around the loop 
(ring) and bound the scarab securely, cre- 
ating a ring as shown in Fig. 10. The 
method is sufficiently attractive and inter- 
esting to deserve a revival at the hands of 
20th century goldsmiths. 








“Absynth’’-etic Emeralds. 





HE decision of the Berlin Chamber of 
Commerce to apply to synthetic stones 

the simple designation “Kunst” stones has 
not discouraged the inventor in his fur- 
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phases of growth are simple, though re- 
markable. The original motive that brought 
the finger-ring was the seal or signet. And 
the seal was synonymous with the present 
key, which displaced the seal. In ancient 
days goods were locked up by fixing a seal 
to the receptable that held them. Prop- 





Fic. 9. 


erty owners therefore all carried a seal. 
This seal, an engraved scarab, carried the 
sign of the wearer; it was also used in 
sealing documents as identification mark. 
The seal, having the same power as our 
present signature, was, naturally, carried 
on the person of the owner or his agent. 





Fic. 10. 


It was early hung to the wrist, suspended 
by a wire. Later it was placed on the finger 
and held securely by a circlet of wire. And 
this embryo finger-ring was fashioned by 
the following ingenious method. The 
smaller ends of tapering wire were in- 
serted into holes bored in the sides of the 
seal scarab, as shown in Fig 9. The ends 
were pulled through till only a loop the size 


ther efforts to produce artificial precious 
stones in imitation of nature. While in 
the case of rubies and sapphires the natural 
product had successfully been very closely 
imitated in all its properties, the precious 
emerald has resisted all attempts at du- 
plication and all efforts at artificial repro- 
duction. But this stone is the subject of 
many clever efforts at imitation or simula- 
tion. We shall soon find in trade artificial 
emeralds that are in color and other char- 
acteristics as different from all previous 
imitations of the genuine, says a humorous 
report going the rounds of the European 
press. 

Just as synthetic rubies were first pro- 
duced in France, says the Deutsche Gold- 
schmiede Zeitung, so it is to a Frenchman 
that we owe the discovery of a method of 
producing these new imitation emeralds. 
His name is Tartarin, and he is a son of 
the hero of Tarascon, who has been im- 
mortalized by the pen of Alphonse Daudet. 
M. Tartarin, like so many Frenchmen, 
likes to sip a glass of absinthe in his fav- 
orite café before dinner, and last Winter, 
when on one occasion the temperature in 
Tarascon had dropped to 24 degrees below 
zero, and the primitive cénnon ball store 
could not appreciably modify it, he noticed 
to his astonishment that the liquor in his 
glass had begun to crystallize, and that 
crystals had formed which, with the aid of 
the green color of the absinthe, resembled 
the emerald in the most deceptive manner. 
Accident is always the greatest invention 
and here again it had enriched the world 
in an unexpected manner, as it gave the 
suggestion which Tartarin followed up. 

The “emeralds” produced from absinthe 
may not be classed with synthetic rubies 
and sapphires and to distinguish them from 
the latter may be classed as “absynth”- 
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etic emeralds, says the writer jocosely. 
Experiments are also in progress to 
crystallize the green chartreuse into 
emeralds, but the chemist engaged in the 
undertaking is making no progress, as he 
is unwilling to divert the good liquor from 
its proper use. 


The Turquoise. 





N Eastern proverb says that a turquoise, 
given by a loving hand, brings to its 
owner joy and happiness. Tradition dis- 
tinguishes the turquoise as the symbol of 
happiness and success, and imparts to it 
the property, in the betrothal ring, of elim- 
inating all discord between the two lovers. 
At all times the turquoise has been highly 
appreciated as a bearer of good fortune, 
and the Mahommetans apply to it a gold 
thread, forming the sacred name of Allah 
or some passage from the Koran. 

The fact that the turquoise changes its 
color under the influence of the climate, 
and especially under that of acid or of 
soap, has given rise to the belief that the 
stone “dies”; that is to say, that it tar- 
nishes or loses its beauty, when its owner 
is threatened with misfortune or sickness. 
‘Another superstition is that it is a protec- 
tion against all contagious diseases. 

It was the Venetians, at the time when 
their world-wide trade was flourishing, 
who brought to the Occident the first tur- 
quoises from Oriental countries; and as 
they procured them in Turkey, they be- 
stowed on them the name Turkey stone, 
whence came the name turquoise. 

The turquoise has always been in great 
demand, but it was in the Middle Ages that 
it reached the culminating point of its 
popularity in the countries of the Occident; 
it was then regarded as the emblem of 
prosperity, of unclouded happiness and of 
unlimited success. It was considered as 
having the power to sharpen the sight, to 
gladden the heart and to retain affection 
between the affianced. 

Two peculiar qualities were attributed to 
the turquoise, the first of which was that 
it could be used as a watch, it being al- 
leged that if suspended from a cord ina 
glass it would strike a number exactly 
equivalent to the time, and the second was 
that it possessed the property of attracting 
to itself the result of accidents and of 
guaranteeing the wearer against any frac- 
ture of his limbs. A writer of the 17th 
centry, De Boot, affirms that a turquoise 
had safeguarded him on two occasions 
against accidents of this character, the first 
time when he was thrown to the ground 
by his horse and a second time when, in 
lifting a load in a river, he believed that 
he had fractured a rib. On both occasions 
the stone was sacrificed for its wearer; that 
is to say, it was injured in his place, being 
broken. 

In the counties of Hampshire and Sus- 
sex, in England, a singular custom prevails 
in connection with this stone. At Christ- 
mas time two persons take up positions op- 
posite one another on the banks of a 
frozen pond or river and simultaneously 
slide a turquoise to one another across the 
ice. The popular belief is that this custom 
ensures unlimited prosperity during the 
coming year. 
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Originally East Indian Diamonds were the only 


diamonds known. The old Golconda Fort previous to 


1600 was the central point in the diamond mining dis- 


trict, and was also the commercial center of the diamond 
business. The name Golconda came to be almost 
synonymous with that of the diamond. 





To-day the name of the 


Old Mine Diamond House 


is synonymous with Old East Indian and Brazilian square 
cut stones commonly called ‘Old Mine” diamonds. 


Our Mr. Crossman is now in India endeavoring to 


obtain photographs of the old Golconda Fort, also the 
buildings which still remain in the 36-acre enclosure, 
which later will be shown to the trade. 
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By George Lockhart Darte. 


Rubies and the Ruby Mines of Mogok. | 











EGARDED by the ancients as typical 
of what to their minds was the most 
precious in this material world of ours, the 
ruby not only remains to-day in a foremost 
position among the varied colored gems, 
but there is little or no doubt that its reign 
of popularity in the world of fashion is 
again becoming general and growing day 
by day. 

This most highly prized stone possession 
of rulers of old was the inanimate cause 
for many a deep intrigue, privations of all 
sorts and conditions, loss of life, fortune, 
health and what not, and the very coloring 
of the ruby seemingly to designate it as 
the gem of passion and power. Even magi- 
cal properties were at one time assigned to 
the ruby by the superstitious, and it was 
thought to be a guard against poison, 
plague, sadness, evil thoughts, wicked spir- 
its, etc., and that it would also keep its 
wearer in good health. 

According to our own gem experts, the 
Tuby is the most ‘beautiful of all gems and 
the most valuable, the finest specimens of 
which come from the Mogok section in 
Upper Burma, in India. In speaking of the 
present demand for rubies a well-known 
importer said: 


ITS POPULARITY REVIVED. 


“As a matter of fact, the ruby during the 
past six or seven years apparently lost con- 
siderable of its prestige. The demand for 
them fell off considerably, the price dropped, 
and there were in comparison few stones 
of value brought into this country. Begin- 
ning with 1912, however. there appears to 
have been a ‘change of heart,’ so to speak, 
in fegard- to it, and its importations ma- 
terially increased—so much so, in truth, 
that the year just recently ended stands out 
as seeing more ruby importations into the 
United States than during any of the five 
prior years. In other words, the popular ty 
of the ruby is very much revived—brought 
about by many reasons, the principal one of 
which is that during the coronation of King 
George of England the color scheme was of 
‘ruby-red.’ All this renewed the personal 
interest in ‘red,’ and, together with the fact 
that it is known that a number of ‘red- 
stone’ presents were made within the royal 
circle. Another reason lies in the popu- 
larity of designs with calibre cuttings, in 
which the center stone must be of a deep 
color to set off the diamonds used. Few 
stones can be used with such effect as can 
the ruby and sapphire.” 

Quite before mineralogy became a 
science and would call to its aid the service 
of chemistry and physics, it can by no 
means be surprising that various red stones 
should be confounded, and thus both the 
spinel and garnet were very often, in the 
past, mistaken for the true ruby. The only 
red stone, however, to which the term 
‘ruby’ may be applied is the hardest (9) 
and has the highest specific gravity (4.6) 
in that mineral family called corundum. 
It will cut spinel, emerald, rock crystal, 


topaz and all other stones save the dia- 
mond. 

Corundum appears 
conditions, some coarse and opaque, others 
translucent and transparent, and varying 
in color from lightest rose tint to deepest 


carmine, but those possessing a red or red- 


in a great variety of 
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viewed from difterent directions. The typi- 
cal Burma ruby, under the dichroscope, 
shows one image of crimson and one of 
aurora-red. The spinel or garnet does not 
display these properties. 

“Of all the colored varieties of precious 
corundum, the red, or ruby, is the most 
highly prized. The general color tones 
differ in different specimens, sometimes 
deep and intense, called the ‘masculine’ 
ruby, and often light and pale, termed the 
‘feminine’ ruby.” says Dr. Max Bauer. 
The lighter shades vary from pale rose to 
and sometimes so very 


reddish white, 








NATIVE RUBY 


dish color are considered the best quality 
rubies. It crystallizes in the hexagonal sys- 
tem and usually in double six-sided pyra- 
mids, ‘but quite often in hexagonal prisms, 
and even sometimes in six-sided plates or 
tabular crystals. The crystalline character 
of the ruby furnishes, even in a cut stone, 
a ready means of distinguishing it from 
garnet or spinel, and by the use of an in- 
strument called the dichroscope enables one 
to plainly see whether the gem possesses 
the property of dichoroism—that is, of ex- 
hibiting two distinct colors, or tints, when 
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MOGORK. 


slightly tinted with red as to be almost 
colorless. The darker colors are either pure 
red or blood-red—the red of the great ma- 
jority of rubies, however, having a more 
or less distinct blue or violet color, espe- 
cially noticeable in transmitted light. The 
shade and color that are the most admired 
and sought after is the deep carmine-red 
with a slight bluish tinge, and the Burmese, 
comparing ‘t as they did to the b'ood of a 
freshly-killed pigeon, we have had handed 
down to us the reference to such stones as 
being “pigeon-blood” rubies, and invariably 
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held by all connoisseurs to be the most 
valuable known gems in all the world. 


THE OCCURRENCE OF RUBIES. 

While certain qualities of rubies are wide- 
ly distributed and found in Burma, Siam, 
Ceylon, Afghanistan, India, Brazil. Aus- 
tralia and the United States, the countries 
of Burma, Siam and Ceylon are beyond 
question commercially the more important. 
Just as this is true, there rests but little, if 
any, doubt that Upper Burma—the Mogok 
section — furnishes the finest and largest 
supply, and it is with this section and the 
Mogok product that this story will prin- 
cipally deal. 

The mines of Upper Burma, so far as we 
have been able to learn, were worked in 
one way or another as early as the 15th 
century, but up to the time of the annex- 
ation by the British in 1886 no well-au- 
thenticated description of the ruby district 
had as yet been written by an Englishman, 
the only accounts of the mines being from 
the pen of an Italian Jesuit missionary by 
the name of Guiseppe d’Amoto. From the 
most authentic channels of information we 
learn that the ruby tract of Mogok, which 
according to experts furnishes the finest 
specimens of these gems, together with the 
adjoining districts of Kathe and Kyat- 
Pijin, formerly belonged to Komeib, a ruler 
of great power; but the Burmese as a peo- 
ple knew comparatively nothing of the 
great value of the precious gems, anymore 
than did those who lived in early biblical 
times. 

THE BURMESE FRUIT DEALER. 


In 1630, so the story goes, an itinerant 
Burmese fruit dealer came into the settle- 
ment of Mogok with tamarinds as his stock 
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of trade. He sold them, of course, and in 
return was given a red stone in payment. 
Just a red stone, that’s all it was to him, 
but its color pleased him. In a spirit of 








A RUBY MERCHANT 


The girl in the center (his daughter) is said to 





MOGOK RUBY-CUTTING 


SHOP. 
The first cutting is done here but finishing touches are put on in London and Paris. 
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generosity he had the stone presented to 
the King of Ava, who was likewise-pleased 
with it—in fact, so much pleased was he, 
and possibly having the instinctive far- 





MIO iy 


AND HIS FAMILY. 
have on her person $35,000 worth of rubies. 


sightedness of the successful business mam 
of to-day, that he entered into negotiations 
for the tract where the stone had been 
found and secured it in 1687. 


THE DISTRICT OF MOGOK. 
The district of Mogok, located in Upper 
Burma, about 100 miles northeast of Man- 
dalay (often mentioned by Kipling in his 
writings) and 61 miles east of the Irra- 
waddy River, is, as we have said, the most 
important ruby tract and embraces 45 
square miles, or, if the abandoned mines 
are to be included, about 66 square miles. 
The ruby-bearing area, in all probability, is 
much greater than this, extending to the 
south and east into the Independent Shan 
States and estimated by W. S. Lockhart, 
C.E., who for a number of years was the 
resident engineer of the Burma Ruby Min- 
ing Co., at 400 square miles. The settle- 
ment of Mogok, which is the principal 
town in the “stone-tract” section, stands at 
an elevation of 400 feet above sea level, 
and the highest point in the section is about 
800 feet; but notwithstanding this rather 
high altitude, the section is decidedly un- 
healthy, both to natives and Europeans 
alike, and many hundreds of lives have 
been given up in the search for this beau- 
tiful red stone. 
THE 
The mines may be divided into three 
classes—the “Twin-lone,” or pit; “Hmyaw- 
Dwin,” or hillside working, and the “Loo- 
Dwin,” the cavern, or cave mine. The first 
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of these mining systems is, together with the 
more modern way, still practised in the val- 
ley bottom in dry weather. The bottoms 
are quite flat, and below an upper vein of 
alluvial soil and at a depth varying from 
15 to 20 feet is found the bed of “byon,” 
or ruby-bearing soil, having a thickness 
from four to five feet, invariably wet and 
soft, and the soil is kept under control by 
the use of piles until the “byon” has been 
extracted and the “akhon,”’ a substratum, 
reached. 

In some districts here the soil is stiffer, 
and small shafts are sunk to a depth of 
20 to 25 feet to the bed of “byon.” Of 
course, there have been some improvements 
in the general mining scheme, but it is in 
most part quite the same to-day as years 
ago, the washing in a general way con- 
sisting of placing the “byon” in a series 
of troughs, and the running of the water 
gradually carries away the lighter stuff and 
the washed sand is taken out from time 
to time and rewashed in fine meshed bas- 
kets. 

During the wet season work in the 
“Twin-lones” cease and work in_ the 
“Hmyaw-Dwin” begins. The “Hmyaws” 
are not mines in tthe strict sense of the 
word, but are cuttings in the hillsides where 
a bed of “byon” is supposed to exist. The 
“byon” thus situated is of yellowish color, 
close and stiff, and may be cut into and 
tunneled, and often is the resting place of 
other minerals, such as sapphires, tourma- 
line, graphite and mica. The third class of 
mines, the “Loo-Dwins,” are interesting 
and very profitable to the miner, for almost 
all the mountain ranges have a base of 
limestone covered with red clay or veg- 
etable soil, and in the outcrops of the lime- 
stone the entrance to the caves are easily 
found. The ramifications of these caves 
seem endless, sometimes extending for 
miles, often very narrow, and occasionally 
opening into large caverns. It is a hazard- 
ous work for the miner crawling along the 
passageway, but he is well rewarded, for 
the “byon” is of sandy nature, and while 
the stones are fewer they are of better 
quality and larger. 

When the Burma Ruby Mines, Ltd., 
started to operate in 1889 much was ex- 
pected from the application of new ideas 
and European skill, but the expectations 
were not realized for some time. Several 
new plans were tried out without success, 
until a simple one was applied for working 
the alluvial deposit in the valleys by means 
of powerful pumps which remove the water 
from the pits, and the top soil having been 
discarded, the stratum of. ruby dirt or 
“byon” is run away in trucks to rotary 
pans and a pulsator, as in the diamond 
mines of Kimberly. 

MONOPOLIES NOT MODERN, 

Before the annexation of the country to 
the British Empire in 1886, the workings in 
the Mogok district were the monoply of 
the Burmese sovereigns and worked solely 
under royal licenses, the mines being al- 
lotted to licensed miners, who not only 
paid for the privilege but were compelled 
to hand over to the king all stones above 
a certain weight or exceeding 1,000 rupees 
in value (a rupee is worth 32 cents), and 
whether the finder received anything in re- 
turn rested solely with his sovereign’s good 


nature. As might be expected under these 
conditions, all kinds of trouble resulted. 
The royal monopolists constantly suspected 
the miners of breaking up the larger stones 
into smaller ones and by this means avoid- 
ing turning over to the “man higher up”; 
but from subsequent experience it is quite 
probable that it was only occasionally that 
large stones were found, for really fine 
rubies larger than three carats are rare 
indeed, and when found, especially if they 
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sovereigns. According to Streeter, the 
finest that ever came to Europe were a 
pair brought over in 1875, at a time when 
the Burmese king felt pressed for money. 
One of these stones, rich in color, was 
originally cushion-shaped and weighed 37% 
carats. The other was a blunt drop in 
form and weighed 47 carats. Both were 
reduced to 


cut in London, the former 
325-16 carats and the latter to 389-16 
carats, and sold for $50,000 and $100,000 














CARRYING THE “BYON,” OR RUBY DIRT, AWAY BY CARS TO BE WASHED. 


are of fine color, like the Mogok “pigeon- 
blood,” command a tremendous price. 

Since 1887 (before then the deposits were 
mined exclusively by natives) the mines 
have been worked by arrangement of the 
government; but for a number of years 
the Ruby Mines Co. was not particularly 
spectacular from a money-making view- 
point, but later on, in consequence of bet- 
ter terms given by the government and the 
somewhat improved mining methods, a far 
greater degree of success was the result. 

SOME LARGE RUBIES. 

Large rubies are indeed far from com- 
mon, and those found in the early days 
were jealously guarded by the Burmese 


respectively. An immense ruby weighing 
400 carats is reported to have been found in 
Burma, but it was broken into three pieces, 
and the report is that one of them was 
sold, uncut, in Calcutta for $233,333. A fine 
ruby known as “Groga Bok,” or the Dragon 
Lord, weighed 45 carats in the rough, 22 
carats after the cutting process, and was 
said to be the finest of its size ever seen. 
In 1887 a stone of 49 carats was found 
and in 1890 one of 304 carats, according to 
Max Bauer, who treats the discovery of 
the 400-carat stone previously mentioned 
as simply an unverified report. 

Travenier stated that he knew of twe 


rubies, owned by the King of Bizapier in 
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India, which weighed 50% and 17% carats, 
and which he valued at 6,000 and 74,550 
francs respectively. King Ava was report- 
ed to have had a ruby the size of a hen’s 
egg mounted as an ear pendant, while 
Kaiser Rudolph II. of Germany was sup- 
posed to possess a ruby of flawless beauty, 
also the size of a hen’s egg, and valued at 
$120,000. Gustavius III. of Sweden pre- 
sented to Empress Catherine II. of Russia 
a beautiful gem of pigeon-egg size, so we 
are told, while the largest ruby set in the 
French crown, according to the inventory 
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Burma by the British, that anything really 
worth while from a_ scientific viewpoint 
could be learned of this tract. 

MINES WERE JEALOUSLY GUARDED. 

The mines—in fact, all the ruby section— 
had for decades been jealously guarded 
from all foreigners and were rarely visited 
by anyone who could or would give any in- 
formation, so it was not until 1887 that the 
outside world began to obtain any real au- 


thentic information about this valuable 
country. The natives were, and continue to 
be for that matter, very secretive, not 




















RUBY-WASHING MILL AT THE MOGOK MINES. 
It is the more modern way of working the “Byon” or ruby soil. 


made in 1791, weighed seven carats and was 
valued at $1,600. Another in the same re- 
galia weighed 25 11-16 carats and was val- 
ued at $5,000. The largest ruby found in 
Burma, according to the best authority, 
weighed 1,184 carats, but was cloudy in col- 
oring and not suitable as a gem. 

Many attempts to lift the veil of mys- 
tery that at one time hung over the ruby 
mines of Burma, and particularly the Mo- 
gok section, were made from the time they 
first came to the attention of Europeans in 
the 15th century, but it was not until 1886, 
at the time of the formal annexation of 


prone to conversation nor the giving of in- 
formation. “The Indian is the shrewdest 
merchant in the world, for if he realizes 
there is no demand for rubies, as for some 
years prior to 1912, he isn’t keen about 
mining them,” said a dealer last week ; 
“he will bide his time and allow the pre- 
cious stones to remain in Mother Earth 
until something turns up—until a demand 
is created, so to speak; and then mining 
operations are continued with renewed 
vigor.” 

Most of the fine rubies find their way to 
Paris and London, principally the latter 









































































city. Before they leave India they are sub- 
ject to a simple process of cutting, but 
when this does not display them to good 
advantage they are recut after reaching 
Europe. 

The form of cutting adopted for the ruby 
is about the same as that of the diamond, 
but in order to increase the transparency 
of the ruby it is cut thinner and flatter than 
is allowable in the case of the diamond. 
Owing to the very strong refraction of the 
ruby, the rays of light which enter the 
stone by its front facets are totally re- 
flected by the back facets and pass out by 
the front of the stone, the fine red color 
of the ruby having been imparted to them 
during the passage through it. It is this 
coloring of the rays of light, together with 
the brilliant luster of the stone, which gives 
the ruby its effectiveness. 

(The illustrations used with this article 
are from photographs copyrighted by Un- 
derwood & Underwood, New York.—Epb- 
ITOR. ) 











Symbolical Jewels. 


FIRM at Besancon, France, has just 
introduced a conception which appears 

to have found favorable reception with the 
French public, as much on account of the 
mystic symbolism which the jewelry in 
question embodies as for its striking orig- 
inality compared with that shown up to the 
present time. 
It consists of three golden keys, the first 
representing the “Key of Love,” the second 
the “Key of Good Fortune,” the third the 
“Key of Heaven.” Their creation was in- 
spired by an old legend, which we will 
recite briefly. 
At the chivalrous period of the crusades 
all the nobility of France, under the ar- 
dent exhortations of Peter the Hermit, 
started for the East to rescue the tomb of 
Christ at Jerusalem from the infidels. 
Among the crusaders was a leader of 
conspicuous beauty, beloved by the noble 
lady Jehanne. 
She closely and secretly concealed her 
love in her heart; the handsome cavalier, 
indifferent, had not observed her emotion 
nor the sweet sentiment by which she was 
inspired; for her part Jehanne was in de- 
spair and repaired to the forest, where she 
told her tale to the murmuring breezes and 
the twittering birds. 
All at once a crackling of branches was 
heard. In the center of a dense bush ap- 
peared, in a bright light, a good fairy, as 
sweet as beautiful, who approached the 
despairing young woman and handed her a 
casket containing three keys, exquisite 
jewels, which she should wear at different 
stages of her life. 
These talismans would enable her to en- 
joy the greatest happiness during her ex- 
istence. 
The first, the “Key of Love,” granted her 
the heart of the handsome knight on his 
return from the crusades; the second, the 
“Key of Good Fortune,” assured her of the 
fidelity of her husband, a happy wife, a 
fond mother, she was to know only the 
joys of the home; the third talisman, the 
“Key of Heaven,” enabled Jehanne, when 
her golden locks had turned white, to aspire 
with assurance to eternal felicity. 
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AQUAMARINE 


DISTINCTIVE BLUE COLOR :: UNRIVALED IN BRILLIANCY 





















This splendid sky-blue stone is justly popular on account 
of its brilliancy and the exceptional purity of its coloring. 

It is beautiful by daylight, being full of life and fire, and 
this beauty is greatly intensified by artificial light. 

This remarkable stone is peculiarly adapted -to the finest 
jewelry, and offers a great field for artistic effort. 

Good rough Aquamarine is very scarce—but we have been 
successful in securing a particularly advantageous lot of rough, 
which we are cutting into shapes suitable for pendants, brooches, 
la vallieres, earrings, bar pins, etc., etc. 

The price is moderate—the salability of this stone proven 
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Aquamarine Mine, Mitchell County, N. C., Property of the American Gem and Pearl Company. 





AMERICAN GEM AND PEARL COMPANY { 


14-16 CHURCH ST., NEW YORK CITY 








LONDON, 16 Holborn Viaduct PARIS, 39 Rue de Chateaudun 
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A Brief History of Jewelry Designs in All Ages. 


Characteristics of Styles in Articles of Personal Adornment Graphically Considered, with 
Suggestions as to Their Adaptation and Use in Modern Jewelry. 











By Otto Goetzke. 














(Continued from issue of May 15, 1912.) 


YSTERY and fable characterize early 

Grecian history and many quaint and 
interesting stories have been handed down 
through the centuries to the present day. 
The first inhabitants were called Pelasgi; 
hence, we hear Archaic Greek art spoken 
of as Pelasgic art. At a very early al- 
though uncertain period an Asiatic people 
called the Hellenes emigrated into Greece 
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and so intermingled with the natives that 
in the course of time all the inhabitants 
came to be known as the Hellenes. 

Greek art, although improved by the 
Athenians and other Hellenic races, can, 
without doubt, be traced to Egyptian and 
Assyrian origin. The Grecian sense of 
beauty, however, had infused a new life 
into the more antique models borrowed 
from the banks of the Euphrates and the 
Nile and, with the completion of extensive 


explorations projected in Asia Minor, the 
connecting link between Grecian, Egyp- 
tian and Assyrian art will have been estab- 
lished. 

During the age of Pericles (466 to 429 
B.C.) Greek sculpture advanced so rapidly 
that it is-accorded first place among the 
nations of the world and forming a foun- 
dation upon which much of the present 
day art is based. No period during the 
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PLATE X V—EXAMPLE OF GREEK ORNAMENT. 


whole course of Greek history affords so 
striking an example of sudden and rapid 
progress. Athens at this time had reached 
the height of her greatness. It seemed 
that Pericles’ one ambition was to make 
Athens the most brilliant city in the world, 
not only for power, but also in the dis- 
play of art and the cultivation of litera- 
ture. In this we know that he succeeded 
beyond even his wildest dreams; Athens 
was not only the capital of Greece, but of 


the whole civilized world and, by the liberal 
rewards which her princely wealth enabled 
her to bestow on men of genius, was able 
to draw into her bosom the most eminent 
philosophers, poets, orators and artists 
from all parts of the globe. Hence, we 
can conceive, in part at least, how Greek 
art rose to such a state of perfection as 
has never since been reached and from 
which emanated the element of future 
greatness to other styles. From the very 
abundance we have of Grecian art we can 
readily believe that the land must have been 
overflowing with artists whose minds and 
hands were so trained as to enable them to 
execute with unerring truth and accuracy 
those ornaments which have been the foun- 
dation and later day art. 

The Pantheon, the most important and 
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most beautiful of all the buildings erected 
during this period, was commenced by Peri- 
cles in 444 B.C. The temple was adorned 
with the masterpieces executed by or under 
the immediate supervision of such an artist 
as Phidias. Many portions of this work 
are now exhibited in the British Museum 
and are known as the Elgin marbles. These 
far exceed anything that had existed before 
that time, and we may search in vain 
through the centuries which have elapsed 
































THE JEWELERS’ CIRCULAR-WEEKLY February 9, 1913. 


7. we % > of a as) 
ale i, . 
Fg BBY Ce 2 oh) 
KS : Ly a ae £ ‘ © 7 > 
% % & ¢ opel wey Pe. oe tS ¢ Ry 
<4 ¢ ‘ ¢ ) >’ viet) P 
a D> ~ Were « wh: ~ Wi Eo 
e %& . ,, bs itor 4s Ps 


‘ ~ 
iC 


ae 
oF. 
£ 


5 
; 

he 

a 


ais & 
BENNY Coy ys" A: 


x. & 
~ vA 


« 
fe € 
Oshem ¢ 
32, "I 


> pel ay 
4 pr ge ¢ 


PRODUCT OF OUR SHOP 





A RECENT 


Our Spring Stock for 1913 





will comprise many startling Novelties in Stone 
Combinations and Unique Mountings in 


Dinner Rings Circle Pins 
Cluster Rings La Vallieres 
Diamond Wedding Rings 
Bar Pins Brooches 








Our Salesmen are Now En Route and Your Inspection is Invited 








JUERGENS & ANDERSEN CoO. 


100-108 North State Street - CHICAGO 
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since the age of Pericles for sculpture pos- 
sessing such intellectual characteristics; the 
human and animal forms being full of life 
and motion, combined with the utmost 
gracefulness in composition. They, there- 
fore, remain to us precious models and ex- 
amples of the highest type of art and, al- 
though we may regret their having been 
torn from the temple which they adorned, 
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people to develop Acanthus foliage, as 
nothing similar can be found in any of the 
previous styles of architecture. The Swas- 
tika, which is thought to be the emblem 
of the “Holy Fire,” the arian of the Brah- 
mans, occurs frequently in Grecian, Etrus- 
can, Indian and Byzantine styles of archi- 
tecture. Perhaps the most important manu- 
facture of the Grecian age was that of 
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149—Honeysuckle and scroll enrichment is- 
suing from an acanthus leaf. 
150—Fretwork fillet from Greek vase. 
151—Fretwork fillet from Greek vase. 
152—Terra-cotta from Olympia. 

Plate 16 shows how correct Greek or- 
namentation can be adapted to jewelry de- 
sign of the present day: 
153—Cigarette case. 
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PLATE XVI—GREEK ORNAMENT ADAPTED TO MODERN JEWELRY. 


we ought to look upon them as priceless 
treasures. 

The great influence of the reign of Peri- 
cles on Grecian art is shown in the fact 
that these works have divided themselves 
into three divisions or styles. The gay 
spirit of the luxurious Athenians outgrew 
the ancient Doric style, which was of a 
strongly marked and earnest character, un- 
suitable for rich ornamentation, and this 
was replaced by the Ionic and later the 
Corinthian styles, which allowed wider play 
for the artist’s imagination, and in the en- 
deavor to satiate the desires of gay Athens 
the peculiar harmony of the Doric style 
was lost; ornamentation became predomi- 
nant and later on completely stifled the 
Teutonic form of Roman art. 

The Greeks were, apparently, the first 


terra-cotta vases. The decoration of these 
vases related frequently to their heroes in 
battle and other distinguished personages, 
such as Jason, Achilles and Hercules, and 
others celebrated in Greek mythology. 


Many of these decorations, however, were - 


of a more ordinary nature, dealing with the 
chase, the public games and domestic ac- 
tivities, and much may be learned from 
these decorations of the Hellenic ritual, 
games, festivities and domestic life. 


Plate 15 offers some examples of Greek 
ornamentation, the designs being: 


144—Fretwork fillet from Greek vase. 
145-—Fretwork fillet from Greek vase. 
146—Fretwork fillet from Greek vase. 
147—Vase of later date. 
148—Vase of later date. 


154—Umbrella handle. 
155—Cigarette case. 
156—Coin holder. 
157—Cigarette case, 
158—Coin holder, 








The dismissal of a suit to enjoin inter- 
ference with construction of a fence, on 
which the issues raised were that it was 
not being erected on the true line and that 
another line had been established by ac- 
quiescence, is held in Matson vs. Poncin 
(Ia.), 88 L. R. A. (N. S.), 1020, not to 
bar a new action to establish the boun- 
daries according to the Government sur- 
vey, although there was evidence in the 
case tending to show where the Govern- 
ment boundary was located, if the evidence 
on both issues was inconclusive. 
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Special Introductory Offer 


There are still a few dealers who are not convinced of the merits of 
La Tausca Pearls. To demonstrate the desirability of handling these goods, 
we make the following special offer to expire March first, 1913. 
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Illustration shows cabinet two-fifths actual size, every strand 16 inches long. 





Fill out and mail the attached coupon, giving jobber’s name, and 
we will forward you by return mail One Dozen strands of La Tausca La Tausea 
String Pearls, Quality M. L. T. Special, contained in a display case 
exactly like illustration. Pe a ris 

“M. L. T. Speciai” is one of our most popular qualities of La Tausca are the perfect adver- 
Pearls. In sheen, weight, color and lustre, they reproduce exactly all the tised and guaranteed 
beauty of genuine Oriental Pearls. Each strand in string pearls. 


this assortment is finished with a gold-filled spring $ 00 O va ys? 
ring clasp, giving an appearance of completeness 
e 





and rendering them easy to display and sell. Net This TV iadin Mia ate are. 
PRICE, COMPLETE, ........ ery strand identifies the 


genuine. 























You will have no difficulty in doubling your 


The Low-Taussiq-Karpeles Co. money on this assortment. 
PROVIDENCE =. D NEW YORK Sign and Mail the Coupon 


Address all Communications to Providence. 








Gentlemen:—You may send me Special Introductory Assort- 
La 


t of One Dozen Strands of La Tausca Pearls, “M, iving your j : i , 
Special” Quality which are to cost ‘me $20.00. “Tt is understood tins Boi “ft Kennan a ae _— 


that I have the privilege of returning all or any part of the 

assortment within 60 days of date shipped me. To satisfy you of our confidence in your 
NE a a's a hee Seka wo 04 be MeCN st Ae wN'e SR 0d.6s 0 ds 05k eNO 0504 00 ability to sell La Tausca Pearls, we will take 
ES fe iar RL a Rs ea back this assortment any time within sixty days 


of date of shipment, should you, for any reason, 
Ci wish to return them. 
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A Brief History of the Old ‘‘ Premier’? Now the Wesselton 
Diamond Mine at Kimberley. 











YEAR of prosperity in the United 
States means the importation of 
rough diamonds to the value of approxi- 
mately $10,000,000 and a large part of the 
shipments of the most beautiful fine white 
stones come from the Wesselton or “old 
Premier” mine of South Africa. These 
gems are the finest of all commercial 
gems which are placed on the market to- 
day, and the United States gets the bulk 


of a strange romance. Two little bands 
of Boer immigrants fled out of Cape 
Colony a generation ago to escape British 
oppression, One of them, by some strange 
fate, settled on a patch of gold 40 miles 
in extent, which has since become the 
famous Rand, and which yields 100 mil- 
lion dollars every year in precious metal. 
The other band settled on 100 acres of 
diamond, and this tract to-day embraces 
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Kimberley, and lying on the border be- 
tween Griqualand West, in the Orange 
Free State, was purchased in full by the 
De Beers Consolidated Mines. On this 
property the Wesselton or Premier mine, 
situated about four miles from the town 
of Kimberley, had been discovered in 
September, 1890, by a Dutchman, Fabri- 
cius, who was prospecting for an old resi- 
dent of the diamond fields, Henry A. 
Ward, who had a bond on the Wessels’ 
estate or an option to purchase the pro- 
perty for £175,000 within a stated period 
ofr time, 

\ccording ‘to Gardner F. Williams, 
former manager of the De Beers Con- 














Photo copyrighted by Underwood & Underwood, New York. 


FIG, 1—GENERAL VIEW OF THE WESSELTON MINE AT KIMBERLEY. 


of these stones. A very desolate country 
this diamond belt of far away Africa, 
that produces not an ear of corn, and 
little worth mentioning save the diamonds 
which nature has hidden in this, her de- 
pository. The country is little better than 
a desert and: artificial irrigation is every- 
where necessary. 

The streets of the city- of Kimberley, 
which is in the heart of the diamond dis- 
trict, stretch like protecting arms around 
the precious caves which in a few years 
have yielded diamonds valued at half a bil- 
lion dollars. To look back on the story 
of this desert patch is to read the history 


practically an absolute monoply of the 
world in these gems. Children of these 
settlers played in the sands with the bright 
pebbles, using them for marbles, but it 
was not long before the untold wealth 
of this region became a matter of world- 


wide fame. To-day the magic caves of 


South Africa turn out millions of dollars’ 


worth of rough stones every year and of 
this amount the United States commands 
at least one-half. 

It is, however, with the Wesselton or 
old Premier mine of South Africa that 
this article has to deal. In Dec., 1891, the 
farm, Benaauwdheidsfontein, adjoining 


solidated Mines, Ltd., who has written a 
book on “The Diamond Mines of South 
Africa,” when a man has no money and 
Ward had little or none at all at that 
time, it mattered very little to him what 
amount he has to pay for such a property, 
for he does not want such a farm unless 
he finds a payable diamond mine, and 
if he does find a mine, someone 
else supplies the funds. In this case 
the mine was found, but it was one chance 
in a million. A small portion of the Wes- 
sels farm was in the Cape Colony, where 
the mine was discovered. 

Mr. Williams tells of how scores of 
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initary pits had been sunk within a 
stone’s throw of the mine before the 
srospector, Fabricius, sunk a hole at ran- 
om, without any apparent reason, 
hrough 10 feet of limestone and found 
yellow ground. He goes on to say that 
t was soon noised about, and the mine 
vas rushed and jumped by a _ crowd 

‘om Kimberley and Beaconsfield, Hun- 
ireds of claims. 30 by 30 feet, were 
vegged off and holes averaging three by 
six feet were sunk all over the place, 
looking more like open graves than pros- 
sectors’ shafts; in fact, they proved to be 
the graves of the hopes of _ reckless 
jumpers of private property. Many of 
the holes were sunk outside of the area 
of the present mine. 

Ward had the sole right of prospecting 
for minerals on this farm, which was 
held under his agreement with Wessels, 
but for some time the jumpers held their 
ground, regardless of its legal ownership, 
and their contest was the more bumptious 
from the fact that the mine was only a 
few hundred yards from the boundary 
fine between the Colony and the Free 
State. Title to Wessels’ farm was origi- 
nally granted by the Free State. 

Mr. Williams sets forth in his book 
that by the, laws of this State all minerals 
belong to the owners of the farm, upon 
which they are found. In the settlement of 
the boundary line between the Free State 
and Griqualand West, it was agreed that 
the farmers who had held titles to their 
farms under the laws of the Free State 
should retain the right to any minerals 
that might be found upon them, and after 
months of wrangling, Ward’s claim was 


established beyond dispute. He was, how- 
ever, without means to continue prospect- 
ing and parted with half his rights for 
£3,000. When the mine was discovered 
the De Beers Consolidated Mines bought 
the interest which Ward had sold, for 
which they paid £120,000. Ward disputed 
De Beers ownership to an undivided one- 
half interest in the property. The case 
came to trial in the Supreme Court of the 
Cape Colony, the mine having been dis- 
covered in that part of the farm lying 
within the Colony. Judgment was given 
in favor of the De Beers people and that 
company became joint owner with Ward 
in the property now called the Premier 
Mine, named by Ward in honor of Rhodes, 
who was at the time Premier of the Col- 
ony, and with whom he had conducted 
most of the negotiations in relation to the 
mine and the final disposition of his in- 
terest. 

In the meantime Ward had obtained an 
extension of his option for an additional 
sum of £125,000. The time for taking 
up the option was drawing to a close, and 
as Ward did not have the money to pay 
for his half, it was mutually agreed that 
De Beers should pay the purchase price of 
£300,000, Ward becoming responsible for 
the re-payment of his half. After con- 
siderable negotiations Ward agreed to cede 
his interest in the mine under certain con- 
ditions. Ward took possession of the mine 
and through contractors erected a large 
washing plant capable of washing from 
4,000 to 5,000 loads of ground daily. Dur- 
ing five years Ward mined and washed the 
five million loads to which he was entitled. 
The yield was about 20 carats to 100 loads 
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by means of the first sortings, and possibly 
two or three carats more were obtained 
by subsequent sorting, so that the total 
number of carats obtained reached about 
1,100,000. 

Mr. Williams says that from the year 
1871, when the four mines at Kimberley 
and the Jagersfontein mine were discov- 
ered, a period of 21 years elapsed before 
any paying diamond mine was iound, 
although continued prospecting was carried 
on. In January 1896, Ward’s lease ex- 
pired, and from that time work in this 
mine has been constantly carried on by the 
De Beers Consolidated Mines. An incline 
with a grade of one foot in five was con- 
structed in 1896, the drainage water from 
all parts of the mine was concentrated in 
a sump, and a pumping plant erected cap- 
able of handling the great influx of water. 
Atthe end of the year the new works were 
so far advanced that 271,777 loads of blue 
ground had been raised. For the economic 
working of this mine a complete mining 
and washing plant, with compounds, ma- 
chine shops, stores and other necessary 
buildings, were installed. Soon after the 
mine was turned over to the company by 
the lessee. 

The value of the output per load of 
Premier mine diamonds, as compared with 
those from De Beers and Kimberley 
Mines, is about 20 per cent. less, owing 
to the greater proportion of boart and 
small diamonds. The diamonds from this 
mine show distinctive characteristics and 
a parcel of them can be easily distinguished 
from those produced from other mines. 

Fig. I gives a view from the Wesseltom 
mine at Kimberley looking towards a 











Fic. 2—WESSELTON (OLD PREMIER) MINE, LOOKING UP THROUGH THE INCLINE WHERE THE BLUE GROUND IS HAULED. 
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neighboring mine and over a great cavern- 
ous opening in the earth which is still 
worked as one part of the Wesselton 
Mine. Millions of treasure have been taken 
from that yawning cavern. It is still pro- 
ducing diamonds, and is connected by 
tunnels with more productive mines be- 
neath the ground. At a distance from the 
mine is seen the mountings of “tailings” as 
the washed diamondferous blue earth is 
called, and even trees growing upon these 
great heaps of earth. In the foreground 
are assembled great numbers of disabled 
trucks. These trucks are filled by the 
hoisting gear, on gravity tracks, and dis- 
charged a mile away, where a year’s ex- 
posure disintegrates the blue earth. 

Fig. II. shows the Premier mine 
the workings up through the incline where 
the blue ground is hauled. 


from 








Precious Metals Made Transparent. 





VEN the metals, classed with the most 
solid among the solid bodies of the 
earth, can ‘be transformed into a trans- 
parent, or at least translucent, condition. 
Gold, for instance, can be hammered out 
into such thin leaves that its thickness 
amounts to but the ten-thousandth part of 
a millimeter, and it allows the light, as a 
greenish glow, to pass through it. The 
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greenish color is caused, beyond doubt, by 
the fact that the glow is recorded by the 
eye in the color the opposite to which gold 
itself presents. The transparency of metals 
can be very greatly enhanced by heating 
them, and even more than 50 years ago 
the famous English physicist and chemist, 
Faraday, conducted such experiments. 
These have now been continued by Prof. 
Turner in a wider scope. A gold leaf, the 
thickness of which amounted te _ the 
twelve--thousandth of a millimeter, be- 
comes completely transparent; in other 
words, allows the light to pass through it 
unchanged as to its white color when heat- 
ed to 550 degrees Celsius (Centigrade). A 
plate of glass, too, with the thinnest pos- 
sible silver coating, acquires this property 
at temperatures between 240 and 390 de- 
grees Centigrade. Prof. Turner has dem- 
onstrated for the first time that this phe- 
nomenon occurs only in the presence of 
oxygen, but neither in vacuo nor in a hy- 
drogen or any other atmosphere. This 
makes the process the more difficult to 
explain, and it is only a supposition that 
the heated metal quite temporarily com- 
bines with oxygen and then again releases 
it. If a silver wire has been made trans- 
parent by heating and we.write on it with 
an agate stylus, the lines appear in a bril- 
liant silver tint—Technische Rundschau. 





Display of Art Wares at the Recent Ex- 
hibition of the National Society of 
Craftsmen in New York. 





HE annual exhibition of the National 

Society of Craftsmen, which was held 

at the National Arts Club, 119 E. 19th St., 

New York, and which closed Dec. 28, at- 

tracted more than usual attention. The ex- 

hibit was larger and better than ever be- 
fore and covered a wider range of work. 

The illustration shown herewith gives an 
idea of that part of the exhibit devoted 
principally to ceramics. Included in this 
department was the exhibit of Penman- 
Hardenbergh pottery, made at Birdcliffe. 
Other potteries represented were the Mar- 
blehead, Walrath and Van Briggle. The 
collection ranged from tiny bowls, that 
looked to be carved from solid jade, up to 
sizable statuettes and vases. 

The exhibit was also noteworthy for the 
unusually fine display of jewelry. Promi- 
nent in the display was the work of the 
students of the New York Evening High 
School. Victor D. Brenner, a well-known 
American sculptor, exhibited silver medals. 
The Olbrhoje Colony displayed a collection 
of hand-wrought jewelry and other articles. 
F, E. Pierce, Chicago, also showed a col- 
lection of inexpensively mounted stones. 





GENERAL VIEW 


OF 


ANNUAL EXHIBIT OF THE NATIONAL SOCIETY OF CRAFTSMEN. 
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An Interesting Silver Work of the Yuan Dynasty. 








T is well known to collectors that there 

are very few specimens of Chinese silver 
work of the 13th and 14th centuries which 
survive at the present day and, in fact, 
so rare are Chinese vessels of the Yiian 
dynasty that practically no photographs 
have appeared on works on Chinese art. 
For this reason connoisseurs and students 
of old silver will be interested in an ar- 
ticle on a silver cup of this character by 
R. L. Hobson, which appears in the Decem- 
ber number of the Burlington Magazine. 
With this is shown photogravures of a 

















Fic, 1—FRONT VIEW OF RAFT CUP. 


notable “log cup” or “raft cup” in the 
possession of General Sir Robert Biddulph, 
through whose kind permission the maga- 
zine was able to illustrate not only a gen- 
eral view of the unique piece but the two 
ends, one which shows very clearly the dif- 
ferent Chinese inscriptions which it bears. 

This remarkable example of Yiian silver- 
ware was secured by Sir Robert Biddulpa 
from the loot of the Summer Palace at 
Pekin in 1860, and is still-kept in a satin- 
lined wooden box almost entirely covered 
with beautiful engraved Chinese inscrip- 
tions in various forms of script. On these 
inscriptions Mr. Hobson has spent a great 
deal of time, and has managed to extract 
from a considerable amount of informa- 


tion relating to the cup in question, which 
he sets forth at length in his article. 

The cup, as will be seen from the illus- 
tration Fig. 3 (for which we are in- 
debted to the Burlington Magazine), is 
about 20.5 cm. in length by 16 cm. in 
height; it is made entirely of silver and the 
lower part could be used as a wine cup, 
being provided with a smooth rounded lip. 
It is a true “raft cup,” and represents a 
hollowed-out log, in which a sage cf ven- 
erable rotundity is embarked. On the 
back (shown in Fig. 2) are four engraved 
legends informing us (1) that the vessel 
is a ch’a pei; (2) that it was made by Chu 
Hua-yu, (3) in the i-yu year of Chih 
Chéng (i.e. 1885 A. D.) The fourth and 
longest inscription consists of a four-line 
stanza which may be rendered: 

Who so wishes to reach the Milky Way is ob- 
structed by the sky; 

Once there was a man, restless and valiant, who 
penetrated into the silver sea. 

Alas, why did he not seek for some embroidery 
from the celestial loom? 

He only brought back in his arms a slab of stone 
used to prop up the loom. 

The cup is notable in many ways. “The 
conception of it is original and purely Cni- 
nese,’ says Mr. Hobson. “It is perhaps 
more quaint than beautiful to the western 
eye, though executed with perfect balance 
and proportion; but, the design apart, noth- 
ing could be finer than the workmanship 
of the metal, the clever casting of a com- 
plicated form, and the careful finishing 
with the chisel. * * * But of its ex- 
treme rarity and importance there can be 
No question, and students of Chinese art 
will be grateful to Sir Robert Biddulph for 
permitting the publication of an example 
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of Yuan silver work which, in Europe at 


any rate, I believe to be unique.” 

















Fic. 2—BACK VIEW, SHOWING INSCRIPTIONS. 

















Fic. 3—CHINESE SILVER RAFT CUP, MADE 1345, OWNED BY GEN. SIR ROBERT BIDDULPH. 
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The Work of the Customs Examiner of Precious Stones. 





A Few Details as to the Gem Importations at New York by the Official Who Has Passed 
and Appraised $300,000,000 Worth of Jewels in the Past 10 Years. 














VER three hundred million dollars has 
been paid out for diamonds and other 
precious stones by the people of the United 
States during the past 10 years—a sum so 
large as to be almost beyond comprehen- 
sion and one which would build and equip 
a fleet of battleships of the Dreadnaught 
class. So large a sum would maintain a 
standing army or pay off a war debt but, 
large as it is, such an amount or rather 
its equivalent in gems, has passed through 
the hands of one man in the Government 
service in that time and Uncle Sam’s gem 
examiner at the port of New York, Will- 
iam B. Treadwell—is to-day probably the 
one man in all the world who has handled 
anywhere near that many diamonds, pearls, 
rubies, sapphires and other precious stones 
in a decade. 

When a reporter of THE JEWELERS’ Cir- 
CULAR paid a visit to the Appraisers’ Stores 
at 641 Washington St. a short time ago 
in search of information regarding the 
valuation of the gem imports he found 
Examiner Treadwell—a quiet, keen-eyed, 
dignified man of middle-age in his office on 
the fifth floor of the big Government 
storehouse. _ 

The examiner’s office is large and airy 
and at the extreme northern side of the 
building where large windows let in a 
flood of “north” light as it is called in 
the diamond trade, this being considered 
the best for purposes of examining and ap- 
praising precious _ stones. Large and 
sensitive diamond scales enclosed in glass 
cases occupied a prominent place near the 
windows, while scattered about on Ex- 
aminer Treadwell’s desk was a varied col- 
lection of stones of all colors and shapes 
with here and there an odd bit of antique 
marble or bronze. 

“What can I tell you about the gem im- 
ports to the United States and the busi- 
ness in this country? Well, there is 
much that might be of interest,’ answered 
Mr. Treadwell, “although,” he added, “a 
general retrospect or analysis of the 
value of the gem importations is probably 
interesting only to those directly connected 
with the business, probably more interest- 
ing to me than to any other one person 
as I have been a large factor in the com- 
piling of such valuations. 

“Forty and a half millions of dollars in 
gems pass through our office in 12 months, 
and this seems an enormous sum, but 
when you come to divide it among our 
80,000,000 people it gives us each gems to 
the value of 50 cents. Looking at it 
from that standpoint it could hardly be 
claimed that the Americans are a diamond- 
wearing people—in fact, they almost cease 
to be a luxury. 

“It is interesting to note the rise in 
values of precious stones in the past 10 
years, probably an advance of 75 per cent., 
with average quality not so good as then, 
yet the growth among importers is more 
interesting. Ten years ago there were prob- 
ably 50 real importers of gems, while to- 


day we have 347, or a gain of about 85 per 
cent., so if we divide the imports of 1912 
among these importers equally it would 
show that each of them imported about 
$117,000 worth. This, however, we can- 
not do, as the facts show that eight firms 
imported over a million, 12 over one-half 
a million, 20 over one-fourth of a million 
and 50 over $100,000 worth, while 171 firms 
or individuals imported less than $10,000 
worth. These smaller concerns must have 
tended to cut into the business of the old 
firms to a great extent. They are a factor 
to-day and, while most of them have little 





WILLIAM B. TREADWELL, JEWELRY EXAMINER 
AT THE PUBLIC STORES, NEW YORK. 


knowledge of the business, they are per- 
sistent plodders and must be reckoned 
among the importers. 

“I should say without giving the sub- 
ject much thought that the price per carat 
last year averaged about $50 good, bad and 
indifference and a rough estimate as to the 
average size of stones would be one-eighth 
of a carat. I should hardly like to give an 
opinion as to the number of carats of gems 
passing through this port, but one-half mil- 
lion would not be a large guess. 

“Thess figures will serve to demonstrate 
the many weary hours an examiner of 
precious stones spends at the scales, for 
every carat is weighed to be sure the 
weights tally with the importer’s invoice. 

“Tt is strange how impetuous are some 
of our importers. They may spend a 
week or more buying a bill of goods, yet 
they expect us to appraise and pass it in so 
many hours. It should be said, however, 
that but few are unreasonable, and I am 
sure most of them understand what we 
must do, and that they feel this office plays 
no favorites. 

“T have been in the service going on 10 
years, in which time this office has passed 
gems to the value of over $300,000,000. 
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This ought to demonstrate that I handled 
and examined more precious stones and 
pearls than any other one man on the globe 
in that period. This office has not had a 
loss, and this is not so much because of 
our locks and bars as because of the un- 
bounded sterling honesty of the appraiser’s 
officials. The above total is the value of 
dutiable stones at 10 per cent., which shows 
that this office is paying its way, having col- 
lected roughly $30,000,000 in duties in the 
last decade. 

“About 25 per cent. of the gem imports 
at this port are rough or unpolished stones; 
this also includes miner’s diamonds, bort, 
etc. These latter are fully 10 per cent. of 
the value of the rough stones and are used 
entirely for industrial purposes. 

“While it would be otf interest to know 
just how many pearls were being imported, 
it would be impossible to segregate them, 
as importers schedule all precious stones 
and pearls on the same invoice, and our 
clerical force is not large enough to even 
attempt such a division. 

“You must bear in mind that the ap- 
praiser is not a keeper of records but sim- 
ply an appraiser of merchandise, and his 
large staff is devoted to nothing else. The 
fewer records we keep the quicker the de- 
livery of merchandise, and that is what 
interests the importer most.” 

“What are some of the famous gems 
which have passed through your hands in 
the past 10 years?” Examiner Treadwell 
was asked. 

“Well, there was the big Tiffany Excel- 
sior, which was purchased practically in the 
rough and cut on the other side. That gem 
came through our office in pieces, but up 
at the establishment of Tiffany & Co. they 
have an exact glass model of this big gem 
as it appeared in the original state. Then 
there was the famous Hope diamond, about 
which so many crazy newspaper stories 
have been written telling of the evil which 
it is claimed follows in the wake of this 
beautiful brilliant. The Hope diamond has 
passed through my hands on two occasions 
—first about 1908, when it came to this 
country and into the possession of Jos. 
Frankel’s Sons, and later when it was 
brought back kere by the firm of Cartier 
three years ago.” 

“T suppose you have seen some handsome 
strings of pearls belonging to the wealthy 
class?” said the reporter. 

“Oh, yes, several of them,” answered Mr. 
Treadwell. “There is the famous Leeds 
string, which is about the finest I ever saw, 
and ‘over which so much time was spent in 
a dispute as to the duty which should be 
paid upon it. Then there is the Mrs. J. 
B. Haggins’ necklace, which is one of the 
largest I ever saw. The Mrs. Charles T. 
Crocker string is another of fabulous value. 

“Tourists. going abroad register their 
jewelry, and we have seen most of the 
jewels of the wealthy class. Many of those 
who take their jewels abroad submit photo- 
graphs and descriptions, which are kept on 
file in order to facilitate passing the cus- 
toms on the return trip. In the Spring, 
when the tourists start abroad, is the busy 
time for such declarations. The Gould 
pearl string is another fine collection of 
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pearls which has come under my inspec- 
tion.” 

“How about the importations of semi- 
precious stones?” asked the reporter. 

“Well,” said the examiner, “there must 
be at least 200 different kinds of such stones 
coming through this port every year from 
the four corners of the earth. -Germany is 
a big semi-precious stone country because 
there are so many cutters there, especially 
as Idar, to which place many carats of 
gems are sent to be cut each year from this 
and other countries. If all the semi- 
precious stones which reach this city in a 
year were placed in one heap they would 
fill to overflowing a large barrel. The 
amethyst, topaz and garnet are the leading 
semi-precious stones. There are 31 im- 
porters who deal almost entirely in semi- 
precious stones in this city. 

“While it would require a barrel to hold 
the less costly semi-precious gems, the 
800,000 carats of diamonds which reach 
here yearly would just about fill a peck 
measure. Most of these gems come from 
London, and never in my experience have 
I passed an invoice of rough diamonds di- 
rect from the mines in South Africa.” 

Mr. Treadwell said that the importa- 
tion of colored gems has fallen off in the 
last few years. Imports of sapphires, he 
explained, had, however, increased in the 
past year, and the market for fine pearls 
has been active everywhere, which meant 
an increase in the receipts of these gems. 
Many of the seed pearls, he explained, come 
from Constantinople, and the imports are 
increasing. 

“Hardly a day passes that we do not re- 
ceive some gems, but we are busiest when 
the big mail steamers from Southampton 
arrive and”’—just then his telephone bell 
rang, and after answering the call Mr. 
Treadwell turned to the reporter and said: 

“Now, there was a case where a woman 
is going abroad, and she has added two 
pearls to her string, which is already reg- 
istered. They notify me and I add the 
pearls to my record of that particular 
string. Now you can make a list of your 
particular jewelry, swear to it and send it 
to the law division of the Customs House, 
and that is enough. It is possible under 
this scheme to send in crooked lists of jew- 
elry already abroad and bring the stuff 
back on the strength of the sworn list. 
Under the law no one has to ever submit 
a list of dutiable articles. It is a rule of 
the Treasury Department, but not a law.” 








The Value of the World’s Output of 
Diamonds. 


WE prosperity and growth of wealth, 
on the one hand, and the ample sup- 
plies and popularity of African diamonds on 
the other, have afforded such a stimulus to 
the trade in these gems that the old esti- 
mates of supplies have to be continually re- 
vised. So far as can be gleaned from offi- 
cial statistics, says the Wall Street Journal, 
the current product of rough diamonds has 
now reached about 8,000,000 carats a year, 
valued at about $50,000,000, as follows: 


WORLD’S OUTPUT OF DIAMONDS, 


Country. Carats. Value. 
British South Africa...... 5,586,625 $41,000,000 
German Southwest Africa. 1,000,000 6,000,000 
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Country. Carats. Value. 
je | ear ee 100,000 1,000,000 
Brita Guians 22s... css 3,000 30,000 
UO SIME kcweo ck ences 1,000 50,000 
RIM SOMEOEY oi cas eweo.)s. deawin 2,000 
po) ae ee 1,309,375 1,918,000 
ROME, — vip ah atw seeiwatcccen 8,000,000 $50,000,000 


Add export duties, royalties, syndicate 
and commercial profits, $40,000,000, plus 
dealers’ profits, $10,000,000 to $12,000,000, 
and the total cost to the consumer is now 
about $100,000,000 a year, of which the 
people of the United States pay nearly one- 
half, the importations at wholesale prices, 
amounting this past year to about $40,000,- 
000. Anything which threatens to enhance 
this expense is of interest not only to the 
market in diamond company shares, but 
also to the trade and to the consumers. 
Such a movement has just been consum- 
mated by lowering the standard of weight. 

Cape diamonds pay a royalty, which ir 
the case of the Premier Mine amounts to 
60 per cent.; the small diamonds (melees) 
produced in German West Africa are con- 
trolled by a régie, which levies an export 
duty of 33% per cent.; the Hatton Garden 
Syndicate, which practically controls the 
entire trade in rough diamonds, taxes all 
of them to the extent of 15 to 20 per cent.; 
the tariff of the United States again taxes 
all the cut diamonds that enter the country. 








Additions to the Early American Silver in 
the Metropolitan Museum of Art. 





"M'HE last issue of the Bulletin of the 

Metropolitan Museum of Art an- 
nounces that Hon. A. T. Clearwater has 
made a number of notable addition to his 
collection of early American silver, which 
he has loaned to the museum. Among these 
are the following: 

A tankard by Samuel Vernon, one of the 
most prominent silversmiths of the early 
Colonial period, who was born in 1683 and 
died in 1737, and who made silver at New- 
port, Rhode Island. The merchants of 
Newport from 1726 to the commencement 
of the War of the Revolution, possessing 
more capital than those of the city of New 
York at the same date, were more !iberal 
patrons of substantial silver work. This 
tankard originally came out of the Vernon 
House between May and Clark Sts. at 
Newport, where Washington stayed during 
his visit to that place, and where also the 
Marquis Lafayette had his headquarters. 
The tankard is 6% inches high, with a 
stepped lid, flat top and scroll handle. It 
weighs 24 ounces, 10 pennyweights. It is 
inscribed J. W. in block letters on the han- 
dle, and marked S. V., fleur-de-lis below in 
a heart, to the left of the handle and on top 
of the lid, 

Two trencher salts are by John Cony, 
the eminently prosperous silversmith of 
Boston, born 1655, died 1722, who probably 
learned his trade from his brother-in-law, 
Jeremiah Dummer. They both married 
sisters by the name of Atwater. Cony 
was a member of the Second Church of 
Boston, and one of the subscribers toward 
the erection of King’s Chapel in 1689. He 
is credited with engraving the plates for 
the first paper money used in America, and 
made the splendid loving cup given to Har- 
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vard College in 1701 by Lieutenant Gov-. 


ernor Stoughton, the presiding justice in 
the trial of the Salem witches. These salts 
measure 3% inches on the base, 2% inches 
on the top; they are 15 inches high, and 
weigh together 12 ounces, 10 pennyweigihts. 
A chased band surrounds the gilded basin. 
Marked “I. C.,” crowned, and a coney below 
in a shaped shield, which was the mark 
adopted by Cony in humorous allusions to 
his own name. 

A beautiful bow] is the product of Eph- 
raim Brasher, whose name appears in the 
New York directory, 1786-1805. He was 
a member of the Gold and Silversmiths’ 
Society of this city, and made the die for 


the famous doubloon known by his name. ' 


The bowl stands on a ‘base 7% inches in 


diameter, is 3% inches high and weighs. 


17 ounces 15 pennyweights. It is marked on 
the bottom Brasher in a rectangle, “E + B, 
N. York,” also “E. B.” twice in a rectangle. 

A porringer is by William Swan, born at 
Worcester, Mass., 1715, died 1774. A noted 
silversmith, who made the 
which was presented by the Province of 
the Massachusetts Bay to Governor Pick- 
man, 1749, and which now belongs to the 
Essex Institute of Salem. The porringer is 
5% inches in diameter, two inches high, 
weighs nine ounces, five pennyweights, is 


” 


inscribed on the handle, me in rude block 


letters, and is marked “Swan” in script in 


the peculiar oval cartouche adopted by) 


Swan. 
There is a can made by Jonathan Otis, 


who was born at Newport, R. I., in 1720 


and died in 1791. He married Catharine 
Coggeshall in 1745. When the British cap- 
tured Newport, Otis moved his residence to 
Middletown, Conn., where in spite of. his 
age he was active on committees for the 
aid of those Rhode Islanders made desti- 
tute by the war. The can has a beautiful 
scroll handle, weighs 12 ounces, 10 penny- 
weights, and is marked “Otis” in a rec- 
tangle to the left of the upper part of 
the handle in large Roman letters. 

A saucepan, 5% inches in diameter, 


loving cup. 


three inches high, weighing 21 ounces, 13. 


pennyweights, is inscribed on the lid and 
on the side in script, surrounded by crossed 
palm branches with a “B” in ornamental 
script. It has a detachable silver handle 
socket with a wooden handle, and is marked 
“H. P.” in a square, a head in a square, and 
a mark resembling a St. Andrew’s cross in 
a square. 

Another can was made by Otto Parisien 
and. David Parisien, his son. The elder 
Parisien was admitted as a freeman in 
New York in 1769, and in 1789 took in his 
son as a partner. The can is five inches 
high, with a scroll handle, weighs 13 
ounces, 17 pennyweights, is inscribed on 

“ ” 


the bottom, S C in rude block letters, and 


is marked “O.P., D.P.” in oval. Pieces 
bearing this mark are unusual. 

A bowl standing on a base 7% inches in 
diameter is 4% inches high, with grooved 
rim, weighing 15 ounces, 15 pennyweights. 
Marked on the right side of the rim, “B.E.” 
in rectangle, and on the left “R.E.” in rec- 
tangle. : 
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54 West 37th St. New York 
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Many Notable Presents Displayed at the Wedding of Miss 
Helen Gould and Finley J. Shepard. 








HE presents which were displayed at 
the recent wedding of Helen Miller 
Gould to Finley J. Shepard at Lyndhurst, 
near Tarrytown, N. Y., represented a value 
of at least a half million dollars, and in- 
cluded in the gifts were many costly 
articles of personal adornment. The bride, 
however, wore only two jewels, one of 
them a diamond pendant that had been 
given her by her fiance, and the other a 
pearl necklace. It is said that this cher- 
ished necklace was once the property of 
the Empress Josephine and was given to 
its present owner by her mother, to whom 
also it once belonged. 

The photographs shown herewith give 
views of the Lyndhurst art gallery at the 
Gould Summer mansion, taken on the day 
of the wedding, and show the principal 
gifts. 

The place of honor on the long table 
bearing the thousands of dollars’ worth of 
gifts was given to the massive silver serv- 
ice of the Gould family, which has for a 
long time lain unused awaiting the mar- 
riage of Helen Gould. The full dinner 
service, including great trays as large as 
the ordinary table used in sma): apartments, 
and tureens and pitchers in proportion to 
the salver, with its deep borders of heavy 
embossing and the Gould crest, was once 
the property of Mrs. Shepard’s grand- 
mother. Since the death of Jay Gould it 
has not been used. 


—, 
— 


VIEW OF 


It was intended for Helen Gould on her 
wedding day, and through her to genera- 
tion after generation. Intrinsically it is 
worth many thousands of dollars, but its 
sentimental and antiquarian value to Mrs. 
Shepard is far greater. 

Just a few presents, those from the bride’s 
immediate family, which were exhibited in 
a locked: glass case in front of the bay win- 
dow, at the head of the table—represented 
a fortune. Of them all, however, the pres- 
ent from Mr. and Mrs. Frank Gould was 
said to be the most valuable. It was a 
necklace of diamonds, emeralds and pearls. 
It was in chain design, having one long 
oblong link entirely of pearls, alternating 
with a regularly shaped link of emeralds 
and diamonds. Two large cabochon emer- 
alds formed the principal part of the pen- 
dant, one of them being surrounded by a 
square design composed of six rows of sol- 
itaire diamonds. As a fringe to the square 
there were seven or eight large solitaire 
diamonds. 

From Mr. and Mrs. George Gould there 
was a corsage ornament of pearls and dia- 
monds in bowknot shape, with long stream- 
ers of pearls and diamonds to represent the 
ends of the ribbon bow. The bow was 
about 12 inches across and the simulated 
ribbon about an inch wide, all in solid 
pearls and diamonds. As a pendant from 
the center streamer there was a huge mar- 
quise diamond, the value of which alone 
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was said to be $15,000. The entire orna- 
ment was valued at $50,000. 


A fan chain of 200 diamonds, in gradu- 
ated sizes, from Mr. and Mrs. Edwin 
Gould, was valued at $20,000. The two 
little nieces of Mrs. Shepard, who attended 
her at the ceremony, Dorothy and Helen 
Margaret, gave their aunt a finely fash- 
ioned mesh bag of gold, with top of sap- 
phire and diamonds. It is said they paid 
$2,500 for the present. 


The children of the George Goulds, 
Kingdon, George, Jr., Edith and Gloria, 
chose as their gift a $15,000 ring, with one 
huge square diamond in a platinum setting. 
Also in the locked case was a rare book, 
exquisitely hand-tooled and inlaid with 
rubies, diamonds and emeralds. This was 
the offering of Daniel S. Miller, an uncle 
of the bride. 

Among the other gifts were the follow- 
ing: 

Howard Gould—An imported ivory statue en 
titled ‘‘Honor.” 

Louis J. Shepard—To his brother, a pair of 
moonstone cuff links set in platinum. 

Mr. and Mrs. Jay Gould—A teakwood stand 
supporting a handsome Chinese vase. 

The Duchess de Talleyrand—Lace for the bride’s 
wedding gown, lace handkerchief, and the ex- 
quisite lace veil. 

Mr. and Mrs. 
Lyndhurst—A silver centerpiece for 
flowers. 

Employes of the town house—A table set of 
silver and dishes. 

Mrs. F. Z. Dickinson, the bride’s aunt—A silver 
tray with coffee urn, formerly the property of 
the bride’s grandmother. 

F. Z. Dickinson—A miniature. ‘ 

Mr. and Mrs. B. F. 


Robbie and the employes at 
fruits or 


3ush—A silver centerpiece, 





THE LYNDHURST ART GALLERY, SHOWING THE WEDDING GIFTS. 
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The Ideal Office for American Buyers 


Unusual service for the usual commission 
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“Gems 
and Precious 


Stones” 





Their Characteristics, Localities 
of Production, Tests and some 


Current Literature 





A New Book on a NewPlan. Tabulated 


Concise, Authoritative 


A Handy Manual for Every Jeweler 





Flexible Covers, Postpaid, 50c. 





Published by 
The Jewelers’ Circular Pub. Ce. 
11 John Street, New York 

















DAUBE & HOPKEN 
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FREDERIC’S FAM)US PEARLS 


with our gaaraatee. Prices, $1 





Having enlarged our factory we are now in 
a position to repair, remodel or make silver, 
gold or platinum jewelry, set with either real 
or artificial stones. We carry a full line of 
Jade, Coral, Jet, Turquoise, Lapis and Cameos of 
all descriptions; also scientifically made 
phires, Emeralds and Rubies. 

When you cannot get what you want else- 
where, try Frederics. Making and repairing of 
Genuine Seed Pearl Jewelry a specialty. 
Factory: 5-7-9: West 37th Street, NEW YORK 
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JEWELER and PEARL MAKER 














fy f 
Monogram Specialist 
IN GOLD, SILVER AND RHINESTONES 
Crests, Coats-of-Arms, Lodge Devices 
and Monograms for Actomobiles 
Toilet Articles, Umbrella and Cane Handles Mounted 


GEO. T. MOORE 


Manufacturer and Designer 
Teerheee an Sa. 407 Fourth Ave., New York 











Unmounted Mirrors or Mounted Plateaux for 
China and Cut Glass Departments. 


Mirror Plateaux for premium houses. 


JOHN E. ROHRBECK *°784.Sy755* 























iets, ESTABLISHED 1837 RINGS 
Geo. 0. Street & Sons eens 
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Rough Cutting, Repairing and Matching a Specialty 
Special Attention to Out-of-Town Orders. 


SUPERIOR WORK— 102 FULTON ST. 
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formerly the property of Gen. Graf von Brittenfer. 

Officers of Denver & Rio Grand Railroad Co.— 
A silver pitcher and tray. 

Enlisted men of the United States Atlantic fleet 

A gold loving cup, appropriately inscribed. 

Lyndhurst Sewing School teachers—A_ writing 
tablet with a gold fountain pen. 

Enlisted men and officers of the Atlantic Re- 
serve Fleet, Philadelphia Navy Yard—A silver lov- 
ing cup. 

Commander in Chief and officers of the United 
States Atlantic Fleet—A loving cup of silver. 

Soldiers of Fortress Monroe, Va.—A tall silver 
loving cup. 

Enlisted men of the 29th Infantry, Governors 
Island—A_ standard supporting a_ three-handled 
silver loving cup. 

Women’s Auxiliary, Y. M. C. A., of the New 
York University—A silver vase. 

Railroad Y. M. C, A. of the western lines, in 
which the bride and her family are directly in- 


without it the ruler would undertake no 


trip. 
Queen Mary, while not very supersti- 
tious, has, however, one or two, talismans 


to which she attaches significance. One 
is a small dog, of ivory, given to her many 
years ago, and which she wears on a brace- 
let. 

The Czar possesses a ring containing a 
piece of wood, said to be part of the cross 
on which Christ died. The ruler of all the 
Russias would never go out without this 
ring, for the belief prevails that it pro- 
tects its wearer from misfortune of all 
kinds. A valuable gold watch is also the 


subject of superstitious consideration. This 





EXPENSIVE GIFTS PRESENTED BY 


terested—A jewel box and clock, the former 
being a replica of the private car Atalanta, used 
by Jay Gould, and the latter a model of the 
Railroad Y. M. C, A. Building in St. Louis. 

Officers and enlisted men of the United States 
Atlantic submarine flotilla—A silver bowl with 
submarine etched on it. ; 

School of Applied Science, New York University 
—Leather-bound and engraved testimonial. 

New York University—A sterling silver plaque, 
appropriately inscribed, with relief of Gould Me- 
morial Library and the Hall of Fame, both build- 
ings gifts of the bride to the university. 

Bible Teachers’ Training School—A beautiful 
illuminated book. 








The Amulets of Kings. 





ERY many people possess some object 

to which they attribute a definite in- 
fluence on their fate and which is conse- 
quently of the greatest value to them. That 
crowned heads also cherish this belief in 
talismans is revealed in a German weekly 
that tells of the amulets of kings. Accord- 
ing to this journal, King George of England 
believes his fate to be bound up with a small 
brass figure of Britannia holding a crown in 
her outstretched hands and at whose feet a 
lion crouches. The figure, which is but four 
inches in height, has its place on the radi- 
ator hood of the royal automobile, and 


RELATIVES OF 


watch must always be more carefully 
wound and handled than other timepieces, 
for the saying is that great misfortune 
threatens the Russian imperial family 
should it ever stop. 

An amulet that is connected with many 
deaths is the famous opal ring of the royal 
house of Spain. This ring was a present to 
King Alfonso XII. from the Countess of 
Castiglione. When the king was living in 
exile he promised to marry the countess 
should he ever be restored to the throne of 
his fathers. But after he again became 
King of Spain he failed to keep his pledge 
and married the Princess Mercedes. The 
deceived countess was apparently satisfied, 
but she sent the king the beautiful opal 
ring, on which a curse is said to have been 
laid that would consign its every wearer 
to early death, The queen was so delighted 
with the gift that she begged it as a pres- 
ent from her spouse. A few months later 
she was a corpse. Then the king’s grand- 
mother and sister wore the misfortune- 
bringing jewel, and they, too, died. The 
ring passed into the possession of the 
youngest daughter of the Duke of Mont- 
pensier, who likewise hastened to her end. 


THE BRIDE WHICH WERE EXHIBITED IN 
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Finally, the king himself wore it, and died 
the same year that he put on the fatal 
jewel. Queen Christina then took the ill- 
luck ring, fastened it to a golden chain 
and hung it about the neck of the Virgin 
of Almadena, a holy statue, standing in a 
much frequented park in Madrid. Valuable 
as the ring is, and tempting as it may be 
to avaricious eyes, the worst thief in Spain 
would not dare to steal it. 

The talisman of the kings of Italy is 
a closed room. There is a legend to the 
effect that the greatest misfortune will be- 
fall the king and his house if the favorite 
apartment of his predecessor undergoes 
any change before the passing of two gen- 





A GLASS CASE. 


erations. On this account, the favorite 
apartment of King Humbert in the Quir- 
inal is closed. The apartment also of King 
Humbert’s father, King Victor Emmanuel, 
is only accessible to the immediate mem- 
bers of the royal family, and is kept in the 
same condition as on the death of the 
ruler. 

In the Napoleonic house a talisman ex- 
isted that originated with the great Na- 
poleon. It was a ring that ensured certain 
protection from untimely death. Napoleon 
III. wore it, but his son hesitated to pos- 
sess himself of it, and this has later been 
connected with his violent death under the 
assegais of the Zulus. Napoleon III. also 
wore during his whole life another amulet, 
a fragment of French soil which he dug 
up with penknife in 1840, enclosed in a 
capsule. The late King Edward of Eng- 
land wore on his left arm a bracelet with 
which he never parted. It had formerly 
belonged to the unfortunate Emperor 
Maximilian of Mexico, and at his death, 
came into the possession of the king. 








Madison, Kans., 
Sander & Son. 


Sander & Matherly, 
have been succeeded by 
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H. NORDLINGER’S SONS 


Importers of Precious and Imitation Stones 


63 WASHINGTON ST., PROVIDENCE, R. I. 


Beg to announce to the trade that they have purchased business, stock, etc., and have 


assumed all liabilities and assets of 


OSCAR SCHLUETER 


Importer of Precious Stones and Pearls 


15-17-19 MAIDEN LANE, NEW YORK 


Mr. Schlueter will be retained as manager of the New York office, which will be 
at 15 Maiden Lane, and takes this opportunity of thanking the trade for all past favors 
and hopes for a continuation of their patronage. 
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By George Cecil. 





| The Pedier-Jewelers of India. 





ig addition to the long-established Eu- 
ropean jewelry firms in Calcutta and 
Bombay, and the myriads of native estab- 
lishments all over the country, India also 
finds employment for a vast number of 
pedler-jewelers, who cover mile- upon mile 
by train, river-steamer, camel-cart and on 
foot. Their stock, which consists of a 
few watch chains, tie pins and studs, and 
of many rings, brooches, charms and jew- 
eled nick-nacks, together with a quantity 
of inexpensive earrings, bangles, anklets, 
necklaces and nose-rings, is done up in 
many small bundles of coarse linen, the 
whole being swayed in one large sheet, and 
carried on the back of a perspiring coolie 
—as the human beast of burden is known. 

The better class goods, by the way, are 
intended for the delectation of the white 
people, or Anglo-Indians, as the exiles 
are expressively termed by the globe-trot- 
ting element, while the inexpensive part of 
the stock is for the natives—to whose love 
of gauds the pedler-jeweler owes many a 
sale. The Eurasians (half-castes) also 
put a few rupees into his pocket; but as 
their purses are short, these transactions 
yield only a very small profit. Indeed, in 
some instances, the difference between cost 
and sale price is so slight that one wonders 
how it can be worth the trader’s while to 
accept the trifling sum. Fortunately, the 
wind is tempered to the shorn lamb: the 
native jeweler may make poor bargains, 
but his expenses are in proportion to his 
income. A bed, or rather a corner, in the 
“serai” (traveler's courtyard), costs but 
two cents for the night, and just double 
this sum will keep the pangs of hunger at 
a distance. 

His outfit, consisting of a turban, short 
jacket and baggy trousers of white linen, 
an undervest and a pair of sandals, does 
not run away with more than $2.50, and 
the wear which he gets out of the kit is 
something extraordinary. Nor does the 
“jane wallah” (“the person who goeth 
forth”) hanker after amusements or recre- 
ations which cost money; a “buk” (conver- 
sation) with other travelers, and a few 
pulls at a “hookah” yield him the maximum 
amount of delight. 

Owing to the pestilential heat of Sum- 
mer, stifling the gasping exile’s bargaining 
propensities, the perambulating jeweler 
confines his activities to Simla and other 
cool “hill stations” during the six or seven 
“hot weather’ months, covering enormous 
distances in going from one place to an- 
other. But with the return of the “cold 
weather” he descends upon the “plains,” 
and visits the greater part of India before 
again betaking himself to the “hills.” 

STRETCHED PRICES. 

The pedler-jeweler’s prices vary in the 
most astounding manner. Based on a slid- 
ing scale, they are arranged to suit the 
pocket of the “commissioner,” a func- 
tionary, who, being paid the equivalent of 
$12,500 a year, can well afford $250 for a 
single pearl ring to be worn by his lady 


love, or $10 for an opal pin, which he 
himself intends to sport; also that of his 
debt-ridden coffee-colored half-caste clerk, 
who dare not venture out of doors when 
duns are about. Such, in fact, is the elas- 
ticity of the accommodating fellow’s views, 
that an agate seal ring may change hands 
for $4 or $8, according to the supposed 
means of the purchaser. The lower of the 
two figures, however, is not reached with- 
out considerable bargaining, and many ap- 
peals to the generosity of either party. 

“A signet@ring, O head clerk, for $8; 
such a thing is impossible. If the high-born 
one will give the trifling sum of $6 a nine- 
karat one, with an agate, and with the true 
blood mark, is his; but by the (whatever 
God he swears by), not an anna less will I 
take!” After an hour’s heated haggling 
on both sides, the jeweler abates his price 
by slow and infinitismal degrees, and the 
purchaser goes warily beyond the $3 at 
which he started. Finally, the bargain is 
struck at a price which is satisfactory to 
the buyer, though it leaves the vendor but 
a tiny profit. 

It may be mentioned that however des- 
perately the “jowahir” bargains, he never 
once departs from the high-flown eastern 
metaphor. No matter how great his con- 
tempt for the customer, who has screwed 
down the profit to vanishing point, he con- 
tinues to employ such flowery terms as 
“protector of the poor,” “light of life,” 
and “wisest of the wise.” For the rest, 
the business has its advantages, since the 
pedler may have the good luck to sell a 
bauble for double the sum it cost him, 
while if he manages to please a rich native, 
who is about to marry off his daughter, he 
may leave the place with countless rupees 
stowed about his person. 


NO RISKS. 

In many cases the itinerant jeweler is 
sent out by a colored storekeeper, who is 
in a large way of business, being provided 
with a stock for which he accounts on re- 
turning from his tour. The goods consist 
of a job-lot, which the owner is ready to 
get rid of at almost any price, and they 
are entrusted to the pedler upon his hand- 
ing over, by way of deposit, a sum repre- 
senting the very lowest value which is 
placed on them. Should the pedler have 
the luck to make a number of successful 
tours, he may realize his heart’s desire, 
and, in turn, become an employer of labor, 
buying up small bankrupt stocks for a 
mere trifle, and entrusting them to other 
pedlers, each of whom pays tne customary 
deposit. 

As native jewelers make a habit of seek- 
ing the protection of the court, the ex- 
pedler who has turned capitalist experi- 
ences no difficulty in fitting out those whom 
he dispatches to the four corners of India. 


“FAIR GAME.” 


Although the white residents frequently 
beat the pedler down to a figure which is 
inconceivably small, the rich globe-trotters, 
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who visit India each “cold weather,” as 
the five Winter months are known, gener- 
ally pay whatever is asked. Indeed, the 
order of things is sometimes inverted, for 
should two would-be purchasers covet the 
same article, the “jowahir’ has the su- 
preme satisfaction of auctioning it to the 
highest bidder—much to the delight of 
the native onlookers. In this way, he may 
succeed in disposing of a roughly set tur- 
quoise, the shape of which has caught the 
eye of the wealthy stranger “from over 
the black water,” as the natives put it, for 
as much as $50, the value set upon the 
gaud by the owner being but $10. And if 
the salesman is so fortunate as to tickle 
the taste of the opulent visitor with some- 
thing which is exceptionally uncommon, 
such as a curiously formed pear]. many 
of which find their way from Ceylon to 
India, he may—as the result of half an 
hour’s profitable talk—make enough money 
to keep him in luxury for the next year. 
If, on the other hand, the bauble becomes 
the property of a wide-awake Anglo- 
Indian who knows from experience how 
low the trader will allow the price to drop, 
the sale generally results in the last-named 
netting but a beggarly five per cent. 


HIGHWAY ROBBERS. 


It sometimes happens that the poor 
pedler is set upon by “dakoits’ (highway 
robbers) and, at one fell swoop, deprived 
of his hard-earned rupees and treasured 
stock in trade. Beaten and bruised, he is 
left for dead; and—bitterest blow of all— 
the capitalist for whom he has traveled, 
clings to the deposit as a drowning man 
clutches at a straw. It is upon occasions 
such as these that the “jowahir”’ wishes 
he had embarked upon some other trade. 








Importations at the Port of New York. 





Weeks ended Jan. 24, 1912, and Jan. 27, 1913. 








China, glass and earthen ware: 1912. 1913. 
yo” NEE eee copenee aoe $40,866 $98,076 
Earthen ware .......... 12,155 14,946 
a reer 31,162 43,255 
Glass; Optical ......cse 3,502 3,020 

Instruments: 
pe Seana eT 8,605 18,657 
30 re a Be 7,282 4,690 
Philosophical ........... 1,913 4,292 

Jewelry, etc.: 

De) eee eee 15,505 24,095 
Jewelry BONES. ccciccwes 168 893 
Precious stones ........ 805,735 916,673 
WEMMENOUES incndin ces ennmes 29,945 19,866 
Metals, etc.: 
WNEE, fo vaicc vansd wae 899 166 
INET soca casings euatins 31,701 45,617 
PRs Sov cniwnenddud te 1,830 17,314 
TERE WOES Nacctccaesxs eevous  . deaast 
GHEE, cc's een oc aees 2,152 1,182 
Miscellaneous: 
Alabaster ornaments .... 235 1,611 
PE bik dees va <a 96 10,238 
i A, ee ee 5,231 14,563 
Pan vicekecawdene sas 4,921 6,763 
ic (Eee 31,058 7,045 
PAMey GO00S 2.6 cc ccccesss 14,061 22,311 
DUGG rsccceiducdisseecs 8 “veetas 5,516 
Ivory, manufactures of.. Cale. iccoan 
Marble, manufactures of. 25,044 17,71 
SURGES 6 disc cdncecstnes 8,180 47 
Samuel Steinberg, Laporte, Ind., has 


leased additional quarters and will branch 
out in his business. He will establish a 
plant for the manufacture of various arti- 
cles of jewelry and will also equip an 
optical department in connection with his 
store. 


vee Sn An ere en een Semen pene 


eee eee 
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A large line of New Jewelry for Spring Trade 














C. H: KNIGHTS-THEARLE CoO. 


IMPORTERS of DIAMONDS 
31 NORTH STATE STREET, CHICAGO 











Positively no goods sold at retail 
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“HISTORY OF THE OLD SHEFFIELD PLATE,” and of the 
Antique Silver and White or Britannia Trade, 
with Chronological Lists of Makers’ Marks, etc, by 
Frederick Bradbury. Gloth, gilt, 589 pp., 914 by 
11% inches. Published by Macmillan & Co., Ltd. 
Price, $12 net. 

BOW of profound respect and a 

hearty welcome are due to Mr. Brad- 
bury when he brings this lovely work be- 
fore the public. The publishers’ mead of 
praise is assured at the hands of every 
individual who glances through the care- 
fully edited artistic pages. The author is 
true authority in this case, for he sits at 
the desk of his own silversmithing factory 
at Sheffield, he owns a grand collection 
(see the many illustrations drawn from 
it in this volume) of old Sheffield plate, 
and he is one of the great Bradbury family 
that, as T. Bradbury & Sons, brought forth 
some of the finest pieces.of the great “Old 
Sheff” days: besides veing. a connoisseur 
and lover of the. ware itself. 

The great. profusion of beautifully exe- 
cuted illustrations, together with the ex- 
hauStive treatment in the text, bring this 
work into the “monumental” class. Truly. 
it is the “last word” on this most fascinat- 
ing subject. 

The gold and silversmithing art history 
is full of romantic episodes and periods. 
This present subject is not the least thrill- 
ing one in the series. When Thomas 
Boulsover (not Bolsover, as the author 
amply proves) inventea the fusion method 
of silver lining copper he set in action 
forces which in their sequence brought 
forth the greatest silversmithing master- 
pieces of several centuries. The “game 
was worth the candle.” Force I. The 
fused plate industry opened up the im- 
mense patronage of the well-to-do middle 
classes, those who could afford only few 
solid silver pieces for their table service. 
Force II. The great volume of sales 
brought about permitted vast expenditures 
in designing and execution talent. Force 
III. With the former silversmiths great 
expenditure on design or execution was im- 
possible (as a rule) because the sale of 
solid silverware was an extremely limited 
one. “Old Sheff” opened up almost un- 
limited sale. Hence, at great cost, a mul- 
titude of expensive tools (dies, etc.) were 
produced, and works of art were permis- 
sible rarely before possible, never in quan- 
tity. And this art quality created a de- 
mand among the nobility, even royalty. 
The greatest in the land became steady pat- 
rons of Sheffield plate, because it was so 
beautiful. And this advancing congeries 
has left us the grand conceptions found in 
the plated ware that was doomed to last 
only a short century (1750 to 1850.) 

Of the stupendous outlay in this short- 
lived industry we become aware when we 
read of the decay and destruction of the 
factories (1852 to 1858) with the arrival 
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of electroplated goods. In those years the 
factories dispersed and tthe dies were 
largely destroyed or lost (“they must have 
cost hundreds of thousands of pounds in 
the cutting alone”). When Gainsford and 
Nicholson dissolved (1834) the dies sold at 
public auction weighed 20 tons, and they 
sold many before by private sale; 348 vises 
were in the sale. 

Next to the talent displayed in the de- 
signs found in “Old Sheff” pieces, the most 
remarkable characteristic is the superb 
craftsmanship in execution. The author 
gives a good reason for this perfect dis- 
play of absolute control over a difficult 
medium. He says: “In a general way 
an article had to be either good enough to 
finish outright or be destroyed altogether. 
To work up, say, a piece of plated copper 
into a teapot, required the exercise of great 
skill on the part of the workman, so as 
to avoid cracking the metal or cutting 
through the silver coating, and thus mak- 
ing the article waste. Now, however, (‘in 
electro work’) all kinds of rough work can 
be soldered up and afterward covered over 
in the plating vat, and consequently, it is 
not necessary for the workman to bestow 
the same care and pains when making up 
an article.” That eternal vigilance, born 
of fear of the copper “ghost in the closet” 
showing up necessitated true joints, perfect- 
ly finished edging, etc. The toughness that 
makes Old Sheffield plate so lasting comes 
from the same source, viz., “the infinite 
amount of rolling and subsequent ham- 
mering that the various pieces were sub- 
jected to during the make-up process. 
These operations had the result of closing 
the fibre of the metal in the same way as 
steel is toughened under the forging ham- 
mer.” The most apt apprentices to the 
plating trade invariably served seven years 
of long working days and few holidays, 
and before they were recognized as jour- 
neymen they were required to act several 
additional years as improvers. 


Of the recent rise in value of this ware 
the writer says: “It is almost inconceiv- 
able that as recently as 25 years ago noth- 
ing was thought of pieces of ‘Old Shef- 
field, and the finest specimens could be 
purchased for as many shillings as they 
would now cost pounds.” 

And does “Old Sheff” really resemble 
solid silverware? Just listen: “Where 
one article was made by the Sheffield man- 
ufacturers in silver, dozens were produced 
from the same models in fused plate. 
Hence certain patterns have grown to be 
regarded as associated particularly with Old 
Sheffield plate. When, as_ occasionally 
happens, designs peculiar to the plated 
styles come under the hammer, composed 
of silver, the fact not infrequently escapes 
the notice of both auctioneer and public. 
Some years ago a pair of Sheffield plated 
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trays were put up to auction and solid for 
the modest sum of £25. They were aiter- 
wards discovered to be solid silver, as they 
weighed nearly 400 ounces. They were 
worth at that time double the sum given 
merely for the intrinsic value of the sil- 
ver.” Again, a candlestick illustrated in 
the work represents a pair of three-light 
candelabra sold a few years ago at 50 
shillings ($12.50) the pair as Old Shef- 
field plate. They weighed 210 ounces and 
were of real silver. 

In these days of arrogant pride of extrav- 
agant work in art advertising we need a 
little sedative to cool off our exuberance. 
Perhaps the following will serve as a wet 
blanket to reduce the feverisnness of our 
claims. B. B. Harrison, of Sevenoaks, 
England, writes: “In looking through 
some of the catalogues of the present day 
manufacturers of electro plate, one is 
struck with the profusion of beautifully 
executed process blocks, the fine printing, 
the thick glazed paper and general mag- 
nificence of the work. But if the cata- 
logues of the Old Sheffield manufacturers. 
are examined, the efforts of their present 
day competitors sink into insignificance. 
Where they now spend 15 shillings or a 
sovereign for a block illustrating some 
article, the Old Sheffield manufacturers 
spent £15 or #20. No process work was 
then in vogue, nothing but the pure and 
exquisite steel engraving, printed by hand, 
on hand-made paper—one page of which 
was of the value of a dozen pages of our 
present day material. The cost of a single 
page of these old catalogues would be from 
£10 to £20 for engravings, and the printing 
and paper would cost about 15 shillings per 
100 copies; so that a catalogue of 100 pages 
of illustrations cost about £1,500 ($7,500) 
or £1,600 ($8,000) for the first 100 copies, 
and about 15 shillings ($3.75) per copy 
afterward. What would our present day 
manufacturers think of this?” 

The author being a practical silversmith, 
is able to give a clear exposition of the 
technique of Old Sheffield plating. The 
whole series of processes is thoroughly 
gone into and illustrated, even the methods 
employed in stamping the dies with 
punches, fixing the dies, the draw-bench, 
the footlathes, “raising,” “swaging,”’ “spin- 
ning,” pierce working, soldering and 
mounting, flat-hammering, tinning, burn- 
ishing; all are described and the men in 
the workshops are clearly shown in active 
operation. 

An invaluable service is done to the 
trade by Mr. Bradbury in gathering to- 
gether the date letters (in .exact replica) 
for each year of the Sheffield silversmiths. 
This seems not to have been done by the 
Sheffield assay office. This work tabulates 
yearly from 1773 to 1912, inclusive, “stand- 
ard marks, marks of origin, date letters, 
duty marks and date letters with crowns.” 
A very necessary work in identifying 
Sheffield pieces. C. We. 








Millard F. Davis, Wilmington, Del., fur- 
nished the silver service for the new Hotel 
Du Pont, which was opened a short time 
ago in that city. The hotel is up to date 
in every respect and the silver service is 
ene of much merit. 
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DURBAR PEARLS 


Science’s Last Word in an Indestructible Duplication of Nature’s Gem. 


“Durbar” Pearls will resist boiling water and are not affected by the 
action of soap or alcohol. They are the only indestructible Pearls that 
have the same weight and lustre as the Oriental Pearl. They retain their 
lustre indefinitely and do not peel off. 


We can supply 
Loose Durbar Pearls 
in all shapes, sizes and quantities 


Write Us For Information 


KLIPPER BROS. 


68 Rue Du Pelican SOLE DISTRIBUTORS FOR UNITED STATES 7 Rue De La Chine 
ANTWERP 80 Maiden Lane 2: New York PARIS 
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THE NEWS FROM ENGLAND. 








Review of Trade Conditions During 1912—Import and Export Figures for December— Annual 
Demonstration of Gold and Silversmiths’ Art Council—Many Banquets Next Month. 

















Lonpon, Jan. 24.—Now that the rush of 
Christmas and the New Year has passed 
we may quietly look eround and ask what 
has the old year left us? The Christmas 
trade certainly indicated a good business 
for 1915. Sheffield has experienced for the 
fifth year in succession a very good year. 
In 1911 a record was established for the 
output of plate, but 1912 surpassed that. 
The makers of spoons and forks have done 
a remarkable business, while the cutlers 
have also seen a considerable improvement 
in their already good export trade, but the 
home market was a comparatively poor cus- 
tomer until the end of the year. Then 
trade troubles of one kind and another 
did not conduce to the taking of or al- 
ways holding the orders which might come 
along, and employers complain that the in- 
creased wages, which have been wrung 
from them by a series of strikes, have re- 
‘duced their profits to a minimum, so much 
so that they were compelled to advance 
their finished products by 5 per cent., 
while a further advance is under consid- 
eration. The scarcity of good workmen 
and the very small number of apprentices 
make the employes very independent, while 
legislation has certainly increased the cost 
of production. 

Silversmiths have had to meet a series 
of advances in the price of silver, and 
the fear that a slump might come at any 
time has not made them happy, and conse- 
quently they were pleased to obtain suf- 
ficient direct orders and to keep their hands 
fairly employed without resorting to the 
making of stock which might turn out very 
unprofitable. Sheffield silversmitins and elec- 
tro-plate manufacturers have little tc com- 
plain of, and will remember the year 1912 
as one which gave them, on the whole, a 
good business. This is a verdict which can 
hardly be endorsed so far as London silver- 
smiths are concerned, for it was not unti? 
the last three months of the year that full 
time was seriously thought of in the ma- 
jority of the factories or workshops. In 
Birmingham the general verdict among 
both silversmiths and jewelers is that the 
year has been favorable. 

ie a 

Now that the December figures are out 
they show a remarkable boom in British 
trade for the past year. The exports, total- 
ing 441,459,038, showing an increase of 
£2,887,159 over December, 1911, and £4,034,- 
928 over the corresponding month of 1910. 
On the import side the total for December 
was £74,068,698, showing an increase over 
December, 1911, of £9,130,811 and for the 
same month of 1910 £4,959,237. Of the ex- 
ports £32,325,704 represented manufactured 
goods, with an increase of £2,438,979; on 
the import side the manufactured goods 
represented £15,896,145, indicating an in- 
crease of £1,772,029. The imported raw 
materials were valued at £31,950,466, an in- 
crease of £6,469,087. The exports of plated 
goods were valued at £104,114, as compared 
with £96,657 in December, 1911, while for 


the three years ending December, 1912, a 
steady increase in this business is shown by 
the following figures: £1,210,865 in 1912, 
£1,086,300 in 1911 and £1,019,326 in 1910. 
On the cutlery side the exports show a de- 
crease wien compared with both Decem- 
ber, 1910 and 1911, but, taking the year 
there was an increase of 1,476 cwts. when 
compared with 1911 and 1,232 cwts, com- 
pared with 1910. The total weight of ex- 
ported cutlery for the year 1912 was 56,930 
cwts., the total value being £882,170 as com~ 
pared with £850,589 in 1911 and £812,933 
in 1910. It is noteworthy, however, that 
when we take the figures for December 
last the trade with the United States of 
America, done in the last month of the 
year, shows a decrease, but on the other 
hand, Brazil very materially and steadily 
increased, while the Argentine Republic has 
also been an improving customer. Aus- 
tralia did not take so much, but Germany 
almost doubled her demand, and Canada 
has likewise been steadily increasing. 
x * O* 


Sheffield is making every effort to main- 
tain her supremacy as a city wnose reputa- 
tion stands upon a metallic basis. A new 
technological department has been opened 
at the university to deal with the non-fer- 
rous metals. It consists of a wing of four 
floors and- cost £40,000 to build, £15,000 of 
which was donated by the Drapers’ Co. For 
some time the department will be experi- 
mental, but the courses of instruction will 
be designed to meet the requirements of 
the manufacturers and employers engzged 
in the production of silver and electro 
plate, and, in the latter branch great things 
are expected of the new department which, 
it is claimed, is the finest in the world. 

x oo Ok 

The annual demonstrations in connec- 
tion with the Gold and Silversmiths’ Art 
Council commenced Jan. 16, and the entries 
show a considerable improvement, there 
being exactly 200 entrants for the practical, 
modeling and design demonstrations. But, 
in the classes for design and modeling the 
entries are ratner below the previous years 
despite the doubling of the value of the 
prizes offered, which, so far as the design 
demonstrations are concerned, are £10.10.0 
for the first prize: £5.5.0 for the second, 
and £2.2.0 for the third in each class. It 
might have been expected, since this par- 
ticular competition is open to the whole of 
the Kingdom, that the entrants would have 
been considerably greater. 

es 

February is the month of banquets. On 
Feb. 1 the Birmingham wholesale jewelers 
will hold their annual banquet at the Grand 
Hotel, Birmingham, when Austen Cham- 
berlain, M.P., son of the famous Joseph 
Chamberlain, will be the principal speaker. 
On same date the annual dinner to the in- 
mates of the Clock and Watch Makers’ 
Asylum will be given by the chairman, and 
on Feb. 6 the annual banquet of the Lon- 
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don Wholesale Jewelers’ and Allied Trades 
Association will be held at the Trocadero. 


* * * 


A remarkable discovery has been made at 
Matlock, in tne English Midlands, by a 
party of members of the Matlock Natural- 
ists’ Society. It appears that the party have 
been, for some time, endeavoring to solve 
the mysteries of the numerous caves in 
the district and had just penetrated into 
the interior of the Cumberland cavern at 
Matlock Bath, when they.came across a 
pocket of cave pearls of a rich creamy 
color. When broken the pearls disclosed 
a jnollow center containing a hard, gritty 
substance. The opinion has been given that 
the pearls come from what glacialists call 
moulin. Another interesting discovery was 
two ancient candlesticks which were found 
in a cavity 50 feet deep. 








Jewelry in a Grave. 





SOMEWHAT impractical sentimental- 
ity, or the survival of a tradition of 
ancient times and feelings, led to an oc- 
currence which in its revolting and horrible 
reality proves how little room there is in 
our times for such sentiment. 

The death of the beautiful young actress 
Geneviéve Lantelme, who, as will be re- 
called, fell into the Rhine and was 
drowned, attracted attention all over the 
world and aroused general sympathy. One 
of the most prominent artistes, wife of a 
multi-millionaire, Mr. Edwards, formerly 
one of the owners of the Matin, she had a 
passionate love for splendor and luxury. 
In burying her, she was placed in her cof- 
fin with a set of jewels she had used as 
the Sultaness in the “Three Sultanesses,” 
at the “Odeon,” one she had seldom worn. 
It consisted of pearls and emeralds and the 
newspapers recorded this generous and 
sentimental action of the bereaved 
widower in thus placing in the grave a 
set of jewels valued at 200,000 francs, so 
that it would remain for ever with the 
dead. 

There were some scoundrels, however, 
who thought this 200,000 francs worth of 
jewels could be put to better use, and 
during a stormy night, the grave was 
broken into, but the corpse was in such a 
state of decomposition, that the thieves 
could not find the jewels, which had slipped 
into the middle of the body and they were 
compelled to flee, their object unaccom- 
plished, from the pestiferous vault. 

Such a crime against the dead is cer- 
tainly tragical and horrible, but how can 
a grave containing such values be safe in 
Paris, where safes and banks cannot be 
securely enough guarded? 

The sorrowing widower probably 
thought of this, for it was not the genuine 
set of jewels that Lantelme wore, valued 
at 200,000 francs, but an imitation—rings 
and necklace—the whole not worth 2,000 
francs, that were, as a matter of fact, in 
the coffin. 

It is, nevertheless, a sign of the wisdom 
and experience of our civilization that we 
protect our dead from ghouls and grave 
robbers, by placing with them no jewels 
or treasures! 
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The New <> Pear Shape 
Solitaire Cluster 


Patented 





Can be set in the prongs of any 
mounting. 


Sold complete only with fine, bril- 
liant white diamonds. 


Made in all sizes the same as our 
well known 
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Solitaire Cluster 


Patented 


The increased price of large dia- 
monds makes this 


A Stock 
Necessity 
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SIDE VIEW 
Patd. No. 954,568 






Can be sold at retail for 
the following prices: 


1 Carat size - - $40.00 





Diamond Cutting 


Poorly shaped, broken and 


chipped diamonds repaired 2 ve - 60.00 
sssiieget with the mini- : : ne > Fe 
mum i1oss. 5 ‘6 ‘6 - - 160.00 


FRONT VIEW 
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The Diamond Mounting House 
Gebhardt Bros., Cincinnati, Ohio 
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Reports from the European Diamond Markets. 











Condition of Business in the Gem Trade of London, Amsterdam, Antwerp and Paris as 
Noted by Correspondents of The Jewelers’ Circular. 














Lonpon, Jan. 20.—With the beginning of 
the new year better feeling was manifested 
throughout the trade among all classes of 
dealers handling diamonds, and it is now 
obvious to everyone that conditions in busi- 
ness are better than they have been re- 
ported, and that our shopkeepers did a very 
fair trade during the Christmas season. At 
the present time business is active princi- 
pally among manufacturing jewelers whe 
are in close touch with the demands of the 
retail trade. The wholesale firms are not 
as keen to buy, and are more influenced by 
general conditions, such as the uncertain 
political situation, but even here an opti- 
mistic spirit is manifest. 

It is generally believed among the broad- 
er-minded members of the trade that we 
are entering a much better year than we 
have had in the past, particularly as far 
as the internal affairs of our market are 
concerned. 

Within a few weeks the Court functions 
and receptions will start and this, always 
a notable event for London society people, 
is reflected in the activity among West End 
jewelers, who this year will probably be 
busier than usual, 

As regards the general demand for dia- 
monds, there is a feeling here that there 
will be a bigger call for small brilliants in 
the near future, and prices for these are 
firmer as a consequence. In fact, good qual- 
ity small brilliants have already increased 
about 10 shillings a carat, and though there 
is a good deal of “kicking” at the price, 
those who have to are buying them and 
realize that there is no alternative but to 
pay the price or go without. Many of our 
manufacturers still cannot realize that the 
present high prices of diamonds are here 
to stay and that the tendency is upward. 
In fact, some of them have tried in other 
markets to see if they could get goods 
cheaper, hoping that local conditions in the 
cutting trade might help them out, but in 
this they were disappointed, and have found 
that, comparatively speaking, prices are the 
same all over Europe. Melée is not being 
called for at the present moment, owing 
to the fact that most of the wholesale 
houses are well provided with stones of 
these sizes. There is a good demand at 
present for large size stones ranging from 
% to 2 carats. These sizes have been very 
scarce in our markets for the past few 
weeks, The attendance of buyers of rough 
diamonds has been normal, even the Ant- 
werp customers reappearing during the 
past week. L. Brietmeier & Co. showed a 
shipment of Kimberly diamonds to-day. 


ANTWERP, Jan. 18.—- Things are looking 
better since the beginning of the year; in 
fact, in every way a more stable tendency 
is shown than that manifested during the 
previous two or three months, when confi- 
dence was shaken by a number of small 
failures. These financial difficulties have 


been adjusted apparently and our cutters 
and merchants are in a position to co-op- 


erate with one another better than they 
have been, both in regard to buying and 
selling. 

Word was received here that there is a 
mutual understanding between the diamond 
cutters of Germany, who are affiliated with 
the International Alliance of the Diamond 
Workers’ Union, to adhere strictly to the 
wage scale fixed by the Amsterdam Union. 
It is believed that, by this measure, any 
keen competition as to diamonds from the 
German South African mines that might 
be cut in Germany will be avoided. Th's 
supposed competition has been somewhat of 
a “bugaboo,” that some of our cutters felt 
was arising in the future. The idea that 
the German diamonds cut in Germany 
would be cheaper by reason of the lower 
scale of wages is not now so prominent. 

Louis Coetermans, a prominent diamond 
merchant, was the guest of honor at a din- 
ner given recently by a number of his 
friends on the occasion of his promotion to 
the commandership of the Leopold Order. 
A reproduction in silver of a well-known 
group was presented to the city of Ant- 
werp by Mr. Coetermans, who also gave a 
very large sum to be used for charitable 
purposes. 


AMSTERDAM, Jan. 18.— During the first 
week of the month business conditions 
were much more favorable, reflecting the 
view that the conference in London would 
result in peace in the Balkans. Of course, 
as the work of the Peace Conference pro- 
gresses, or is retarded, so optimism or pes- 
simism increases or decreases in business 
lines. There have been a number of buy- 
ers in this city from all over the world: 
and, outside of the Americans, they all take 
their cue from the conditions of the Peace 
Conference. The greatest activity, of 
course, has been in the Tulpe St. buildings, 
in which are the buying offices of many of 
the American merchants. Both Amer'cans 
and Europeans have been “kicking” about 
the prices, and their reluctance to pay these 
increased rates has undoubtedly retarded 
business. However, the offers which the 
customers have made have not been con- 
sidered by manufacturers to any extent, be- 
cause the scarcity of material, the increase 
in the price of the rough, the large amount 
of capital which is tied up in the cutting 
shops and in stocks, and the general condi- 
tions, make it impossible for the cutter to 
go below the price asked an! make any 
profit. 

Our large cutters realize that this is the 
chief staple market of the diamond indus- 
try, and it is to the interest of all concerned 
to keep the prices not only firm but stable, 
to prevent fluctuation up or down more 
than is necessary. They have to, and do, 
stand together to keep the market on an 
even basis, even if this means tying up 
stock or an outlay of large capital. 

The organization of the diamond indus- 
try here, from the workmen up to the larg- 
est cutters, is excellent and has kept this 






market from a condition which was so dis- 
astrous to the trade, as a whole, some years 
ago. 





Paris, Jan. 18—The first months of the 
year are always considered fairly good for 
the gem trade in this section, as a large 
number of people of fashion in various 
parts of the world spend their Winters 
along the Riviera, where the Paris jewelry 
establishments have branches. From pres- 
ent appearances this year will prove no ex- 
ception to the rule. Wholesale dealers have 
already started buying gems in this market 
and are also visiting Amsterdam and Ant- 
werp for the same purpose. Of course, the 
present uncertain political situation acts as 
a cloud over business, and our jewelers suf- 
fer slightly with the rest. Perhaps more 
fine goods would be shown if the Balkan 
peace treaty were concluded at once. 

There seems to be a fair demand for 
large size stones in good qualities. These 
are being used mostly mounted in platinum 
which requires good brilliants. There is 
still a good demand for bracelet watches 
surmounted with diamonds, and also for 
pendants of the same kind of work, and 
this has produced a corresponding call for 
small brilliants. Colored stones are having 
their usual run, and sapphires and tur- 
quoises are still very popular, there being 


also a good demand for black opals, which 
“are bringing very high prices when in good 


qualities. 

Many of his friends in the jewelry trade 
learned with regret of the death last month 
of Jules Antoine, a well-known pioneer in 
the horological trade of France. 








LETTERS TO THE EDITOR. 


Suggestion That Manufacturers Use the 
Parcel Post More Frequently. 
WHEELING, W. Va., Jan. 29, 1913. 
Editor THe JEWELERS’ CIRCULAR: 

Could you not find space in the next is- 
sue of THE JEWELERS’ CircULAR to wake 
the manufacturers up to the fact that the 
United States Government has given us 
the “parcel post” to use and not merely to 
discuss ? 

In the last three days we have had three 
packages from one manufacturer which 
cost us 25 cents each by express. In the 
first place, they could have all been en- 
closed under one cover at a cost of 25 
cents by express and not over 20 cents by 
parcel post, or could have been sent sepa- 
rately by parcel post for eight cents each. 
As it was, we were subjected to a total 
charge of 75 cents, when 24 cents at the 
outside would have covered all transporta- 
tion charges. An excess of 56 cents because 
the manufacturers are asleep. 

This is only one instance and we feel 
much disposed to charge back the differ- 
ence to the manufacturer, but are hoping 
that they will “get wise” soon. 

Yours truly, 
W. J. Lukens Co. 








Clarence A. Coffman, Buckhannon, W. 
Va., is reported to be in bankruptcy. The 
first meeting of creditors will be held at 
the office of Fleming & Stone, Buckhannon, 
on Feb. 10. 
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Vase No. : Patented 
3149/47. May 18-25, 
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Compotier 
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Graff, Washbourne & Dunn’s 
FRENCH BORDER SERVICE 


MORE COMPLETE THAN EVER 





Tea Set Coffee Set 
Water Pitcher Ice Cream Set 
Candlestick . Center Pieces 
Candle Shade Coffee Cups 
~ Service Plate Bouillon Cups 


Bowls, Dishes, Trays, Etc., Etc. 





DESIGN, PATENT UPHELD BY U. S. COURTS 
Made Only in Sterling Silver 


Graff, Washbourne & Dunn 


SILVERSMITHS 
Office and Factory, 142 West 14th Street, New York 
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Interesting Testimony in the Keystone Case, 








New York Price Cutter Introduced As Witness in Government’s Suit Against Keystone Watch 
Case Co., Makes Poor Showing On Cross-Examination—C. M. Fogg Concludes His Testimony. 














PHILADELPHIA, Pa., Jan. 30+—-Testimony 
of a highly sensational nature; the passing 
of the lie, and the complete and utter rout 
of the first and only witness called by the 
Government in rebuttal, through the gat- 
tling gun cross-examination of Samuel M. 
Hyneman, of this city, for the defendants, 
marked the close of the fourth week of 
taking testimony from the defendant’s wit- 
nesses in the case of the suit instituted 
against the Keystone Watch Case Co. by 
the Government, under the Sherman anti- 
trust law. 

The hearings were held in the office of 
Mr. Hyneman, who with George C. Com- 
stock, of New York, conducted the direct 
examination of the witnesses. Col. Will- 
iam T. Chantland appeared for the peti- 
tioners. 

The hearings had been dragging along 
in an interesting though not sensational 
manner throughout the week until on 
Wednesday, when, after finishing his 
cross-examinatoin of Charles M. Fogg, 
treasurer of the Keystone Watch Case Co., 
Col. Chantland called his first witness in 
rebuttal. This was Charles A. Keene, a 
retail jeweler of 180 Broadway, New York. 

Mr. Keene had been testifying but a 
few moments when he was asked by Mr. 
Chantland to state the facts as covered in 
an answer given by Mr. Fogg in previous 
testimony, which was in effect, that Fogg 
was given to understand that Keene’s 
clerks were instructed not to sell goods of 
the Keystone make, which he was adver- 
tising, but that those advertisements were 
for the purpose of drawing customers into 
his store, and that his instructions to his 
clerks were to sell to the prospective cus- 
tomer other merchandise than that which 
was advertised, which was of an inferior 
quality, and on which he made large 
profits. 

To this question Mr. Keene stated that he 
had no recollection of ever giving any such 
instructions to any of his salesmen or to 
Julius Ruebens, who was in charge of the 
watch department. He was then asked the 
question which aroused his ire. 

“Mr. Keene,” said Col. Chantland, “Mr. 
Fogg also stated at a previous hearing on 
direct examination, that he had been in- 
formed that if one of your clerks sold 
within « specified time more than a certain 
stipulated number of pieces of Keystone 
goods, which were used for advertising 
purposes, the clerk was discharged. What 
is the fact as to that?” 

“Did Mr. Fogg make that statement?” 
asked Mr. Keene. 

“He is transcribed as I have said it,” 
replied the Government's attorney. 

“This gentleman here?” asked the wit- 
ness, pointing to Mr. Fogg, who was seat- 
ed opposite to him. “Yes,” said Mr. Chant- 
land. 

“If he made that statement, I want to 
be fair with him, he is a liar,” answered 
Mr. Keene. 


At this point the examiner, Mr. Hacker, 
addressing the witness, said: “Mr. Keene, 
I direct you to modify your language, and 
further that you should not use such lan- 
guage in answering counsel’s questions.” 

Mr. Chantland almost at the same in- 
stant retorted, “I desire to object to the 
examiner addressing the witness, the. wit- 
ness used plain English.” 

“That is the substance of what I wished 
to say,” declared Mr. Keene; “I could put 
it in a little more polished manner, but 
that is the meaning I wished to convey.” 

During all this while, neither Mr. Fogg 
nor his counsel, Mr. Hyneman had any- 
thing to say. Mr. Hyneman was conduct- 
ing the case for the defendants, Mr. Com- 
stock being in New York, on account of 
the illness of a member of his family. 

Prior to the forcible testimony on the 
part of the witness, Mr. Keene, he also tes- 
tified in rebuttal of other statements pre- 
viously given by Keystone witnesses. 

After stating in answer to questions by 
Mr. Chantland, as to the length of time he 
had been in business and to what extent he 
was familiar with the buying, selling and 
quality of watch cases and movements, the 
witness answered in answer to Col. Chant- 
land’s question, “What is price cutting?” 

“Price cutting is free, open, competitive 
selling of goods unrestricted at will.” 

“Goods that the person who is selling 
them owns?” asked the Government at- 
torney. 

“Naturally, yes,” said Mr. Keene. 

The witness, Mr. Keene, was one of the 
jewelers whom the Keystone Watch Case 
Co. refused to permit to handle its goods 
because it alleged he was a price-cutter and 
therefore ruinous to the trade in general. 

“There has been testimony here on the 
part of the defense that the consumer does 
not get the benefit of price cutting. What 
have you to say about that, Mr. Keene?” 
asked Col. Chantland. 

“He can’t help getting the benefit of 
price cutting,’ answered Mr. Keene. 

“Why do you say that?” 

“By price cutting you take from the 
price, you don’t add to it.” 

“I believe,” said Col. Chantland, “one 
witness for the defense made this state- 
ment in explanation of what he meant, 
namely, that the cutting of prices by those 
who sold in such open and unrestricted 
competition as you have recited was only 
on a legitimate number of articles and that 
the thing which proves that the consumer 
did not get the benefit of it, as he expressed 
it, was the fact that the profits of the price- 
cutters, as he called them, in the aggregate 
were larger than those of the others. What 
do you say about that? Is that a correct 
statement ?” 

“T think that depends on what you take 
as a basis for price cutting,” said Mr. 
Keene. “You take the so-called restricted 
prices and sell below those as a basis. I 
will assume that you mean the cutting of 
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prices on these restricted goods, and I have 
found it beneficial to my business to do so, 
inasmuch as | make more business at the 
end of the year.” 

“How can that be so?” 

“On the volume of business. In other 
words, the restricted price stands for rob- 
bery of the public, and cut prices means a 
volume of business to the dealer, on the 
volume he makes more dollars and cents 
at the end of the year. The consuming 
public, of course, gets the benefit and the 
dealer who does the cutting, as you call it, 
he gets the benefit, too.” 

Mr. Chantland then took up the matter 
concerning the time when Mr. Keene was 
prevented from having any more of the 
Keystone goods, and stating that Mr. Fogg 
had previously declared that he (Keene) 
was cut from the list because he misrep- 
resented Keystone products to the public. 
He asked what the facts regarding this 
were. 

“Well, I can’t answer that,” declared the 
witness, “unless it was in this way that I 
was misrepresenting them to be goods that 
would wear 20 years when they would not 
wear 20 years; filled goods.” 

“What do you mean by what you say 
now ?” asked Mr. Chantland. 


“T don’t know how I was misrepresent- 
ing them unless I said they would wear 20 
years when they would not. I have seen 
some of them that would not wear 20 
years.” The witness also stated that this 
was the only manner he could think of in 
which ‘he misrepresented Keystone goods, 
because as a matter of fact he had always 
spoken very highly of them. 

The Government attorney then took up 
the matter of Swiss watches, as compared 
with American watches, in so far as what 
the public in general was able to tell about 
their quality. He asked: “Do you know 
anything in existence in the American 
watchcase business or watch trade which 
enables the ordinary everyday buyer of a 
watch, the wearer, or consumer, if you 
please, to know anything more about the 
actual cost of an American watch than he 
can find out about a Swiss watch?” 

“Not at the present time,” answered 
Mr. Keene. The witness then gave testi- 
mony which was in effect that the buyer of 
a watch must rely entirely upon what the 
retailer tells him. 

Col. Chantland then asked the witness, 
that inasmuch as Mr. Fogg on the stand 
had taken the attitude that to do away with 
the term “guarantee” would do away with 
fraud and irresponsible guarantee, and ben- 
efit the watchcase industry, what he had to 
say about the matter and in his judgment 
what would happen if the term were done 
away with 

Mr. Keene replied that he believed that it 
would do away with fraud, because the 
whole guarantee system was a gambling 
proposition, because the cases did not wear 
for any definite length of time, and if they 
did it was a rarity. 

“Do you mean to include Keystone goods 
under that head?” asked Col. Chantland. 

“Everybody’s,” answered the witness. 

After the taking of Mr. Keene’s testimony 
until late in the afternoon of Wednesday, 
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the sessions were adjourned until Thurs- 
day morning, when, after a few brief ques- 
tions, Col. Chantland concluded with the 
direct examination of the witness. Mr. 
Hyneman then started in to cross ex- 
amine, 

The first thing which counsel for the de- 
tense did was to force Mr. Keene to apolo- 
gize to Mr. Fogg for calling him a liar on 
the day previous. Following this he opened 
a battery of cross-fire questions which thor- 
oughly and completely beat down and de- 
stroyed all the rebuttal testimony built up 
hy the Government on the preceding day, 
and actually forced the witness to give tes- 
timony which was directly opposite to what 
he had said under direct examination. Mr. 
Hyneman also wormed out of the witness 
a statement that was almost in effect that 
he did not know what he was talking about 
while testifying to Mr. Chantland’s direct 
examination. 

“Mr. Keene,’ said Mr. Hyneman, “in 
your testimony yesterday when you applied 
the somewhat unpleasant and vulgar epithet 


to Mr. Fogg in connection with what he 


had said under previous examination, you 
probably realize that the record clearly 
showed that Mr. Fogg only testified as to 
what he had been informed. Now, do you 
wish your statement and the term liar to 
apply to Mr. Fogg personally or to the 
source of his information?” 

“That is a part of my testimony which | 
wish to correct,” said Mr. Keene. “I mis- 
understood the question. If Mr. Fogg did 
not make the statement directly, I wish to 
offer him my sincere apology for the ex- 
pression I used, and I now take this oppor- 
tunity of doing it.” 

Under cross-examination, Mr. Keene tes- 
tified that he was unable to recall in all the 
vears he had been in business of ever hav- 
ing seen more than one Keystone and one 
Crescent case that had not lived up to its 
guaranteed limit. 

He was unable to tell Mr. Hyneman how 
many Boss or Crescent cases he had either 
bought or sold in any year from 1905 to 
1912, inclusive. To every question regard- 
ing this matter, the witness replied “I do 
not remember.” 

He testifiéd that he had had his watch 
cases made for him by the Illinois Watch- 
case Co., and that they charged him for 
labor in the watchcases, so much over and 
above the bullion, but when asked to pro- 
duce invoices verifying this statement, he 
refused. It was not until after a consulta- 
tion with Col. Chantland that Mr. Keene 
signified a willingness to produce the in- 
voices asked for by the attorney for the de- 
fense, and then, when he finally did assent, 
he stated that they would in no wise prove 
his statement concerning the manner in 
which the cases had been bought. 

When Mr. Hyneman, referring to Mr. 
Keene’s testimony of the previous day, 
asked the witness if in all the 20 years 
he had been in business he could recall 
a single instance in which he had been 
asked to replace a Boss or Crescent case by 
reason of their not wearing in conformity 
with the time stipulated in the guarantee, 
Mr. Keene said, “No,” he never had. 

Regarding the. witness’ testimony of 
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Wednesday when under direct examina- 
tion at the hands of Col. Chantland, he had 
positively stated that the consumer cou.d 
not help but benefit under the cut-price 
system, Mr. Hyneman wormed out of him 
the admission that he made as high as 175 
and 190 per cent. profit on some of the 
goods which he sold, and that it was in 
this way that he made up the average profit 
on goods which he sold at cut prices. Mr. 
Keene also testified that on a Sagamore 
movement in a Brooklyn gold case he made 
over 90 per cent. profit in selling it. 

According to persons interested in the 
case, Mr. Keene’s testimony of Thursday 
clearly indicated that he was incompetent 
to testify on trade conditions, and the ef- 
fect upon the trade and the public of the 
establishment of fixed prices, and also that 
his opinion as to the guarantee stamping 
in watcheases was utterly valueless. 

After Mr. Keene apologized to Mr. 
Fogg, Col. Chantland, who had another 
witness to examine in rebuttal, announced 
that he would withdraw him. He took an 
afternoon train for Washington. The wit- 
ness was Julius Ruebens, the man in charge 
of Mr. Keene’s watch sales. 

The cross-examination of Mr. Keene 
by Mr. Hyneman concluded the testimony 
for last week. The case, in so far as the 
Philadelphia end is concerned, will prob- 
ably be concluded next week, when the de- 
fendants place upon the stand Prof, Laugh- 
lin, the noted economist of Chicago Uni- 
versity, who will appear as an expert wit- 
ness. 

Prior to the testimony of Mr. Keene 
under. direct and cross-examination, Mr: 
Comstock began on Tuesday morning to 
conclude with the direct examination of 
Mr. Fogg. 

At this session a number of cheap 
watches were introduced into the record 
to show the enormity of sales and the ex- 
tent of competition in the industry. There 
was also introduced into the record a ta- 
ble giving the number of hands employed 
at the various factories owned and con- 
trolled by the Keystone people, a copy of 
the latest sales sheet, and a competitive 
table showing the kinds of watches made 
by not only the Keystone concerns, but 
other similar industries as well. 

At this juncture, Mr. Comstock asked 
Mr. Fogg if there were many other for- 
eign watches besides Swiss watches. The 
witness replied that a great many were 
made in England. 

The matter of the famous letter of Jan. 
15, 1910, was again brought up. Mr. Fogg 
was asked about to how many of the job- 
bers in the country the letter was sent. He 
replied about one-third. 

Under cross-examination by Col, Chant- 
land, the witness also testified that $77,000 
was paid to Drexel & Co. for underwriting 


-some of the stock in Keystone concerns. 


The witness then explained the several 
parts of a gold watchcase, which were not 
made of gold. He stated that it was cus- 
tomary in some cases to put lead in the 
case to make it weigh heavier. He stated 
that gold cases had not been sold by weight 
for. many years, and that the Keystone peo- 
ple- ceased to do so 20 years ago, 


Contrary to expectations, Mr. Chant- 
land’s cross-examination of Mr. Fogg was 
not of long duration. In order to expedite 
matters the attorney for the Government 
boiled everything down to fine points. 

In referring to the ietter of Jan. 15, 1910, 
Mr. Chantland asked Mr. Fogg if the 
Keystone Watch Case Co. considered the 
jobber a necessity. 

“Yes,” replied the witness, “we find him 
a practical necessity in economically mar- 
keting our products.” 

Mr. Chantland then wanted to know if 
the letter was discussed with the jobbers 
during Mr. Fogg’s visits to them, and the 
witness replied that it was. 

The petitioner’s counsel then wanted to 
know if the purport of the letter had 
been discussed with the jobbers in visits 
made to them prior to its issuance, and 
upon which visits, the defendant concern 
had received either directly or indirectly 
complaints about trade conditions. 

“T had not discussed the letter in that 
way,” answered Mr. Fogg, “but we had 
frequent complaints from jobbers that they 
could make no profit in handling our 
goods.” . Mr. Fogg stated that .some of 
these complaints came from a number of 
the 132 jobbers to whom the letter of Jan. 
15, 1910, had been sent. “It was the gen- 
eral complaint from our customers,” said 
the witness, “which made us want to do 
something to stimulate, the watchcase busi- 
ness, and hence the letter.” 

Mr. Chantland also touched upon the 


occasion of a strike among the employes 


of the Keystone Watch Case Co. Mr. Fogg 


replied that he was unable to recall any of 
the men by name, because it was too long 
ago, but that he thought one man was the 
foreman of the Dueber engraving depart- 
ment, 

At this juncture the hearings adjourned 
until Wednesday morning. 

Col. Chantland made an important point 
in the testimony elicited from Mr. Fogg 
on Wednesday in that he secured an ad- 
mission in ‘effect that the Keystone Watch 
Case Co. did not make a report to either 
the Dun or Bradstreet agencies regarding 
the financial relation of the defendant con- 
cern at the time when it secured control 
of the various plants making watchcases 
and movements which it now operates. 

According to Mr. Chantland, the virtue 
in this testimony lay in that it refuted pre- 
vious statements made by witnesses that 
there was always widespread publicity 
given to the trade regarding the various 
concerns owned, operated and controlled by 
the Keystone Watch Case Co. 

Asked why a report of these matters 
was not made to Dun or Bradstreet, Mr. 
Fogg replied, “Because it was not the pol- 
icy of the Keystone Watch Case Co. to 
make such reports.” 

The witness then, as a part of his testi- 
mony, produced a table giving the costs of 
production of the various products of the 
Keystone company in the plants under its 
control, It was agreed by counsel on 
both sides that no questions would be asked 
by the attorney for the Government which 
would in any way reveal the contents of the 
table which Mr. Fogg:had prepared to any 
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other persons than those appointed by the 
Government to examine it. 

Mr. Fogg, in reply to a question from 
Mr. Chantland, said that the Keystone 
Watch Case Co. sold to mail order houses, 
that they were not necessarily demoralizers 
of the trade, and that they were both re- 
tailers and jobbers. : 

Regarding the sale of the Howard watch, 
on which the price is restricted, Mr. Fogg 
testified that there was no obligation on 
the part of the jobber to ‘account to the 
Keystone Watch Case Co, financially for 
any watch after the watch had been paid 
for. He declared, however, that the How- 
ard watch was sold only to jobbers. He 
also testified that there could be no monop- 
oly in the watchcase business because the 
market was too free and open, and the 
watchcase business easy to engage in. 

In speaking about the term “guarantee,” 
Mr. Chantland asked the witness if there 
was no term “guarantee” and the only re- 
quirement was the gold in the case or the 
stamp thereon, what obligation rested on 
the Keystone people to replace any case 
brought back because it did not outlive its 
supposed time. 

“T would attempt no legal opinion as to 
this,” said Mr. Fogg. “But from a com- 
mercial standpoint, the responsibility rests 
with the manufacturer to make and sell 
goods which are in quality what he repre- 
sents them to be. If he did not do this he 
would meet the same sad fate which some 
manufacturers have met when they tried 
to fool the public. 

Asked about prices on watchcases, Mr. 
Fogg testified that competition fixed the 
price. Mr. Chantland then stated if this 
were so and every watchcase maker said 
the same thing, “we would be reduced to 
the ridiculous absurdity that no person 
knew the price of a watch.” 

“Someone must start the price, must he 
not?” asked Mr. Chantland. 

“It is safe to suppose that it has a be- 
ginning somewhere,” answered the witness. 

Under the advice of counsel Mr. Fogg 
refused to reveal the cost price on the 
Howard watch, and on redirect examina- 
tion by Mr. Hyneman the witness stated 
that Poor’s Manual had been furnished 
with a statement of the Keystone Watch 
Case Co. in 1908. 

Mr. Fogg was at this point excused. 
With the exception of bringing in several 
tables of statistics next week, his testimony 
is about concluded. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coin. ..$1,606,179.04 
Gold bars paid depositors............ 49,115.54 
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Of this the gold bars exchanged for gold coin 
are reported as follows: 
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William Weathersvee has opened an es- 
tablishment in the Waters block, at Lovell, 
Mont. 
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Jewelers Warned to Beware of Colored 
Sneak Thief, Who Is Serving Prison 
Sentence at Springfield, O. 
SPRINGFIELD, O., Jan. 30.—The Sprinz- 
field police are anxious to learn if any 
other jewelers have suffered from the 
tricks of a colored sneak thief, known as 
John J. Jefferson, who, on Jan. &, was tried 
and sentenced to 6) days in the workhouse 
and to pay $50 costs on a charge of robbing 
C. C. Fried & Son, of this city. The negro, 
who is now in jail, has been measured and 
photographed and a picture of him appears 

herewith. 
It was while L. L. Meiling, a clerk in the 


jewelry store of C. C. Fried & Son, was 


Express Companies Still Fighting New 
Rates Proposed by Interstate Com- 
merce Commission. 
Wasuinoton, D. C., Jan. 29.—In a last 
supreme effort to prevent the orders from 
going into effect. the express companies of 
the country will file with the Interstate 
Commerce Commission on or before Feb. 1 
documentary evidence and briefs in the 
hope of showing to the satisfaction of the 
conimission that the reductions in rates 

proposed by the body are unreasonable. 
The commission has prescribed a block- 
rate system by which the country is divided 
into 950 blocks, each 6 miles in length and 
of a variable width of from 62 to 45 miles, 








COLORED SNEAK THIEF IN CUSTODY AT 


showing this man a tray of 18-karat nar- 
row plain band rings that Jefferson, by a 
clever slight of hand performance, slipped 
one of the gold rings in his mouth, and in 
its place in the tray substituted a narrow 
brass ring of the same kind. Mr. Meiling, 
however, was too sharp for him and accuse | 
him of the trick, insisting that he open his 
mouth and give up the ring. Jefferson, in- 
stead of doing this, swallowed the ring, 
but Meiling held him until the police ar- 
rived. A search of Jefferson showed that 
he carried four brass rings of the same 
kind, two cheap thimbles, a box of liver 
pills and a bottle of laudanum. 








Death of Jacob S. Lehrberger. 

San Francisco, Jan. 29—A feeling ot 
sincere regret is expressed by the trade in 
the loss of Jacob S. Lehrberger, of Lehr- 
berger & Armer, who died at his home in 
this city on Jan. 17, following a very brief 
illness. He had been engaged in the whole- 
sale jewelry business here for over 20 
yéars and had always taken a prominent 
part in matters of mutual interest to the 
trade. 

Deceased was 51 years of age, and is 
survived by a widow and six children, 
Mrs. E. L. McGlashan, Elsie, Jack, Samuel, 
Robin and Rose Ailene Lehrberger. <A 
large number of friends attended the fu- 
neral services. 








Harry P. Lowell, Augusta, Me., ac- 
companied by Mrs. Lowell, is to take a two 
months’ outing trip in the south, starting 
this week, 








SPRINGFIELD, O. 


according to location, and prescribed new 
rates for express transportation from block 
to block. These new rates in most in- 
stances prescribed considerable reductions 
from those now in effect, and the companies 
were given until Oct. 9, 1912, to show cause 
why they should not go into effect. The 
matter was argued before the commission 
for a considerable time, and an additional 
order was issued giving the companies until 
Feb. 1 to file detailed statements with the 
commission showing the traffic for any one 
day and the charges assessed on it under 
the present rates and all the charges that 
would have been assessed thereon had the 
proposed reduced rates been in effect. 

Although, of course, it cannot be definitely 
determined at this time as to whether the 
express companies will be able to convince 
the commission that the rates are unreason- 
able, yet, in view of the fact that the com- 
mission’s opinion in the express rate cases 
was rendered after three years of careful 
study and investigation, it is considered by 
the majority of those who have been fol- 
lowing the case that the proposed reduc- 
tion will ultimately go into effect with but 
few slight changes. 








While a deed is in escrow, awaiting the 
performance of conditions precedent to the 
delivery thereof by the vendor to the ven- 
dee, it is held in Pomeroy vs. Aetna Ins. 
Co. (Kans.), 388 L. R. A. (N. S.), 142, that 
there is no change in the title or right of 
possession to the property, although the 
urchaser occupies it with the consent of 
the vendor in anticipation of completing 
the contract of sale and purchase. 
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New York Office: 13 Maiden Lane—OUR COMPLETE LINE THERE Factory: 13 Franklin Street, Newark, N. J. 
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Pittsburgh Police Searching for Man 
Who Threw Red Pepper in Jew- 
eler’s Eyes and Escaped with 
Diamond Rings. 

PirrspuRGH, Pa., Jan. 30.—The bold rob- 
very at the store of R. J. Henne, 6018 Cen- 
cer Ave., last Monday night at 7 o’clock, 
as briedy reported in THe JEWELERS’ CiR- 
cULAR last week, has caused considerable 
excitement. The thief threw a handful of 
red pepper into the jeweler’s eyes and es- 
caped with four diamond rings which cost 

$485. 

The police are of the opinion that the 
scoundrel who perpetrated the deed is the 
same individual who did a similar job in 
Cleveland last week. As a result of the 
terrible ordeal to which Mr. Henne was 
subjected, he is now confined to his home. 
Physicians, however, say that he will not 
lose his sight. The man who did the work 
has a tatoo mark on his right hand between 
the first finger and the thumb. He is about 
five feet eight inches in height, weighs 
about 140 pounds, has a smooth face and 
wore a light gray overcoat and soft hat. 

L. F. Bynon, a clerk in the employ of 
Mr. Henne, in giving the particulars of the 
affair to THe JEWELERS’ CIRCULAR corre- 
spondent said: “I had gone for my sup- 
per but a few minutes when the man en- 
tered. He said that he wanted to buy a dia- 
mond ring but that he did not want to pay 
over $125 to $150 for it. While he was 
looking at rings a customer entered and 
said he wanted a pair of eyeglasses. Mr 
Henne asked the thief if he was in a hurry, 
and when he answered in the negative Mr. 
Henne waited on the other man. After the 
customer for the eyeglasses left, Mr. Henne 
turned his attention to the thief. 

“A number of rings were shown to him, 
until finally the man had four on his fin- 
ger. He put them on just like any ordi- 
nary customer would do who would like to 
have a diamond, and pretended to be ad- 
miring all of them, moving his hand to 
watch the gems sparkle. After a short 
time the man, who pretended that he had 
a cold, put his right hand in his pocket as 
if to withdraw a handkerchief, and then 
dashed the handkerchief filled with pepper 
into Mr. Henne’s face. Fortunately for 
Mr. Henne, he was glancing down at the 
showcase, or he would have gotten the full 
force of it. As it was, he was blinded and 
almost suffocated for the moment. The 
man hurriedly left the store, and it was 
several minutes before Mr. Henne could 
find his way to the store door and sound 
the alarm. In the meantime the thief es- 
caped, 

“The stolen diamonds were insured, and 
Mr. Henne will not suffer loss because of 
the robbery, but it will be several days be- 
fore he will be able to do any work. He 
tried to work yesterday, but suffered so 
much pain that he was compelled to go 
back home after being here a few min- 
utes.” 

The police say that the thief had an ac- 
complice. In any event, the man went 
toward Highland Ave., where it is supposed 
that a second man was waiting. All of the 
jewelers of the East End, which is the up- 
town shopping district of the city, are 
aroused because of the incident, and a 


steady stream of patrons and friends of 
Mr. Henne has visited his store to learn of 
his condition and extend their sympathy. 
The police have not made any arrests in 
connection with the robbery, but pawn- 
shops have been notified to be on the look- 
out for the missing gems. The tatoo mark 
is regarded as the best mark of identifica- 
tion, and jewelers are cautioned to be on 
their guard when they see a man answer- 
ing the description given. 








Liabilitles and Assets of Otto Stumpf & 
Co., Chicago, and a List of the 
Creditors. 

Cuicaco, Jan. 30.—The last offer of Otto 
Stumpf & Co., 207 State St. proposing to 
settle with creditors at 50 per cent. in small 
instalments covering two years has not yet 
been officially acted upon. The concern has 
liabilities of $72,879, of which $508 is a 
credit balance due customers. There are 
also claims of Alma and Otto Stumpf 
which will be withdrawn if the settlement 
is effected, and in that case will reduce the 
liabilities to $67,639. The assets are placed 
at $25,637, of which the stock at cost is 
placed at $21,998, fixtures, etc., $1,000 and 

accounts receivable $2,640. 

The full list of creditors includes claims 
for the following amounts: 

Less than $25—Allison Mfg. Co., Bley & 
Hornstein, Geo. W. Dover Jewelry Co., 
Dennison Mfg. Co., Eastern Jewelry Co., 
Geo. H. Fuller & Son Co., Fox Mfg. Co., 
The Fair, Gillette Safety Razor Co., Gar- 
land-Fisher Co., Graffe & Stanck, Hold-on 
Clutch Co., R. H. Ingersoll & Bro., Nuss- 
baum & Hunold, Henry Paulson & Co., 
Traub Jewelry Co., Unlemann Optical Co., 
Zare White, Ketcham & McDougall. 

From $25 to $50—Bliss Bros. Co., A. H. 
Bliss & Co., F. H. Cutler & Co., Ford & 
Carpenter, Fontneau & Cook Co., Harrel 
Leather Goods Co., Chicago American, J. 
T. Inman Co., Jeannette Jewelry Co., Juer- 
gens & Andersen Co., H. Kessner & Co., 
Manchester Mfg. Co., New Haven Clock 
Co., E. A. Potter & Co., Sykes & Strand- 
berg, E. L. Spencer & Co., Wolcott Mfg. 
Co. 

From $50 to $100—Koch & Co., E. Lech- 
ler & Co., M. A. Mead & Co., Mabie, Todd 
& Co., Swift & Fisher, Waite-Evans Co., 
Barden & Hull, L. Barnett & Co., Warren 
& Williams. 

The larger creditors are: Arnstein Bros. 
& Co., $984; Alvin Mfg. Co., $200; Arling- 
ton Co., $250; Allsopp Bros., $821; Bates 
& Bacon, $765; N. Barstow Co., $200; E. 
A. Bennett Co., $207; B. A. Ballou & Co., 
$390; Bassett Jewelry Co., $734; A. C. 
Bard & Co., $400; S. O. Bigney & Co., 
$724; James E. Blake Co., $150; S. Buchs- 
baum & Co., $400; Codding & Heilborn 
Co., $330; Chicago Art Metal Works, $582; 
Chicago Tribune, $100; Chicago Examiner, 
$243; J. D. E. Mariano & Co., $700; Elec- 
tric City Box Co., $519; Excelsior Printing 
Co., $4,000; B. S. Freeman Co., $120; 
Theodore W. Foster & Bro. Co., $232; F. 
& F. Felger, $967; J. A. & S. W. Gran- 
bery, $980; Goodfriend Bros., $280; Gor- 
ham Co., $117; H. A. Groen & Bro., $175; 
Groen Bros., $406; Hamilton & Hamilton, 
Jr., $823; Hutchinson & Huestis, $390; 
Chas. E. Hancock Co., $461; S. K. Huston, 
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2,050; International Silver Co., $7,064; 
Irons & Russell Co., $575; Ingomar Gold- 
smith & Co., $7,717; Klein Bros. Lapidary 
Co., $131; Kreis & Hubbard, $330; Koch 
Cut Glass Co., $100; Langfeld Bros. & 
Co., $101; Lazarus & Weil, $1,690; John T. 
Mauran Mfg. Co., $206; Louis Manheimer 
& Bro., $994; Martin-Copeland Co., $455; 
Moore & Son, $105; Meriden Cutlery Co., 
$557; David Mayer, $2,536; Manz Engrav- 
ing Co., $500; D. E. Newman, $205; F. H. 
Noble & Co., $127; Nebenzahl & Munk, 
$1,420; Plainville Stock Co., $116; Payton 
& Kelley Co., $625; Parks Bros. & Rogers, 
$135; Powell & Co., $849; Parker, Thomas 
& Tucker, $1,105; C. Ray Randall & Co., 
$110; Sproehnle & Co., $1,152; Gordon 
Strong (rent), $256; Stern Bros. & Co., 
$4,328; W. H. Saart Co. $280; S. J. 
Son, $2,582; Shiman Bros. & Co., $2,712; 
Alma Stumpf (money loaned), $2,700; 
Otto Stumpf (back salary), $2,840; Taylor 
& Jopson, $254; Towle Mfg. Co., $167; 
Western Watch Case Mfg. Co., $185; 
Nathan Wallach, $794; F. X. Wahl & Co., 
$536; Frederick B. Weiss, $758; Watson 
Co., $2138; Waite, Thresher Co., $1,651; R. 
Wallace & Sons Mfg. Co., $492; L. E. 
Waterman Co., $310; Ziething & Co., $294. 








Store of Abraham Fiegelman, Pittston, 
Pa., Robbed of $1,000 Worth 
of Merchandise. 

Pittston, Pa., Jan. 29.—One of the bold- 
est robberies that the police of Pittston 
have been called upon to solve in some time 
occurred last night, when the store of 
Abraham Fiegelman, 89 N. Main St., was 
broken into and jewelry and other goods 
to the value of $1,000 carried away. The 
authorities who are investiga‘ng the 
robbery, and the proprietor of the store, 
are of the belief that the thieves used a 
wagon to carry away the booty. They left 
nothing behind ‘that might lead to their 
identity. 

The robbery first became known when 
Mr. Fiegelman reached his place of busi- 
ness this morning. On entering the store 
he noticed that the two front showcases 
had been emptied of their contents, and 
that the glass in one of ‘the cases was 
smashed. He needed no further evidence 
to prove that his store had been visited 
by thieves during the night. After a hur- 
ried glance at his stock he came to the con- 
clusion that several hundred dollars’ worth 
of property had been taken,’ but a more 
careful examination revealed the fact that 
the total would reach close to $1,000. 

Entrance to the building was gained 
through a rear window. An auger was 
used to bore a hole in the shutter and in 
this way the robbers unfastened the lock. 
The window was then forced open and 
access gained. A number of large-sized 
handbags were taken from the store, and 
it is supposed that the jewelry and other 
small articles were placed in them. 








George R. Roth, for the past nine years 
in charge of the watchmaking and repair- 
ing department of the business of I. Gold- 
smith & Son, 654 Penn St., Reading, Pa., 
has leased the property at 46 N. 8th St. and, 
after extensive repairs are made, will open 
a store with his son at that address. 
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Youve Been 


Looking 


For a cuff button that will always 
give satisfaction— That has no 
solder joints to break—That is 
perfect in design and workmanship. 


Krementz 


Cuff Buttons 


(One-Piece Bean and Post) 





The big brothers of the world- 
famous Krementz Collar Buttons— 
fulfill every possible requirement 
of the perfect cuff button. 


Easy to Sell at 
a Good Profit 





42K é 44K 48K 49K 


Many attractive designs in Kre- 
mentz Quality Rolled Gold plate. 


Retailing at $2 the pair. Also in’ 


Solid Gold at higher prices. 
Ask us for particulars 


KREMENTZ & CO. 


Newark, N. J. 


NEW YORK SAN FRANCISCO 
286-288 Fifth Ave. 722 Shreve Bldg. 


Parks Bros. & Rogers, Providence, R. I., Selling 
Agents to Jobbing Trade for U. S. and Canada 
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Newest Designs 
in Profit Making Thimbles 


THE CHRYSANTHEMUM 
AND HOLLY PATTERNS 


Latest thing on the market 
and protected by Design 
Patent. 





Just the article for a useful 
gift — they will appeal to 
your customers. 


A well made thimble is a joy to every woman. 
Combine fine quality with beauty in design and 
it’s a combination that compels sales. 


80 years’ experience in gold and silver thimble 
making means bringing our product as near per- 
fection as possible, and this trade-mark 


February 5, 1913. 
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Design Patent. 











le Evesy Thimble MK That We Make 














is the synonym of guarantee both to seller and 
consumer. 
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NOTE THESE PRICES 
Sterling Silver, per doz. 
$5.20 


167 Renaissance, French Gray Finish..............s00. 5.2 
Re UIE: visi gs ccbiebece canes kwelevenstiscesee 9.60 
170 Fancy Wild Rose, Gold Band.........ccccccccsece 20.00 

Fancy Holly, Gold Band with stone.........+..see0% 27.00 


Fancy Chrysanthemum, French Gray Finish........ 12.00 


090 Fancy Wild Rose, Rose Finish, 10-K. Gold (See cut 
N 


By .cuehe6odbS near tnuevesenaes ses ald each 
(Subject to Jewelers’ Circular Key Discount.) 





A CARD WILL BRING OUR 
CATALOG BY RETURN MAIL 








Ketcham & McDougall 


Manufacturers 


15-17-19 Maiden Lane 
New York 














February 5, 1913. 
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Annual Meeting of the National Jewelers Board of Trade. 








Members Hear Interesting Reports, Choose Directors, Elect Officers and Adopt Changes in 
By-Laws and Constitution. 














HE annual meeting of the members of 
the National Jewelers Board of Trade 
was held last Thursday afternoon in a large 
room on the fifth floor of the Silversmiths’ 
building, 15 Maiden Lane, New York, and 
proved to be one of the most important 
and best attended meetings ever held by 
the Board. The address of the president 
and the report of the secretary were of 
unusual merit, while the treasurer’s report 
reflected a splendid financial condition. A 
number of changes were made in the con- 
stitution and by-laws, and other recom- 
mendations were offered for increasing the 
efficiency of the organization. Through- 
out the entire meeting a spirit of unison 
and good will prevailed. 

The past year has marked a remarkable 
increase in the efficiency of the Board and 
the many improvements in the service have 
necessitated the employment of a consid- 
erable addition to the staff. Special at- 
tention has been given to the work of the 
Good and Welfare Committee, which has 
accomplished more in the past year in the 
way of fighting trade abuses than has ever 
before been accomplished. The branch 
offices at Providence and Chicago have 
been enlarged and a new office opened at 
San Francisco. The report of the secre- 
tary called attention to the great amount 
of detail work which has been done by 
the Board during the past year, and, taken 
as a whole, the past 12 months have re- 
sulted in the accomplishment of much 
which bespeaks for the organization’s fu- 
ture prosperity and the accomplishment of 
much which will tend to elevate the stand- 
ard of the trade. One of the most im- 
portant features of the meeting Thursday 
was the adoption of a resolution provid- 
ing for an annual convention of the mem- 
bers of the Board to be held during the 
week of the annual meeting, and this meet- 
ing will undoubtedly become one of the 
big annual events in the trade. 

President Arthur Henius called the 
meeting to order at 2:40 Pp. m., and it was 
voted to dispense with the calling of the 
roll and the reading of the minutes of the 
previous meeting, President Henius then 
read his report, which contained many val- 
uable suggestions pointing the path for the 
work of the organization during the ensu- 
ing year. The report was as follows: 

AppDRESS OF PRESIDENT HENIUS. 
To the Members of the National Jewelers Board 
of Trade: 

The National Jewelers Board of Trade has just 
closed the most successful year in its history, 
from the point of membership, income and suc- 
cessful prosecution of fraud, not due entirely to 
the present administration, but much credit be- 
longs to my predecessor, whose untiring efforts 
have borne fruit during the past year. Our 
achievements I leave to our secretary, who will 
give you in detail what has been accomplished 
during the year. 

Much credit is due to our members for their 
loyal support and co-operation, which has also 
made this year’s success possible. While we are 
striving to make more efficient the work already 
undertaken, yet there are greater fields of ac- 
tivity for our organization. 


How to make the National Jewelers Board of 
Trade more valuable to its members, and how 
each member can do his share to help further the 
success of the association is the subject of my 
address. 

If we could have looked out of these windows 
years ago, we would have seen cows grazing on 
Bowling Green, but look out to-day, and we see 
one of the greatest financial, commercial and in- 
dustrial centers of the world. Therefore, as our 
country has progressed, so must this organization 
keep pace with that progress made. We were not 
organized merely for the purpose of issuing re- 
ports and rating books, or collecting doubtful ac- 
counts and investigating failures. If you will 
bear with me, I shall read the Constitution, and 
by so doing show to you that the men who 
framed this Constitution had greater things also 
in mind: 

Article 2. Objects—The objects for which 
the corporation is formed, as stated in its arti- 





ARTHUR HENIUS, RE-ELECTED PRESIDENT. 


cles of incorporation, are: To foster trade and 
commerce among its members and the business 


interests of such members to reform trade 
abuses on behalf of the members; to secure 
freedom from unjust and unlawful exactions; 


to diffuse among its members accurate and re- 
liable information as to the standing and char- 
acter of merchants, and other matters; to pro- 
cure uniformity and certainty in the customs 
and usages of trade and commerce, particu- 
larly in the business and trade between and 
carried on by its members; to settle differences 
between its members, and to promote a more 
and large and friendly intercourse between 
them. 

Now, there is nothing so big but that this or- 
ganization is big and powerful enough to 
undertake. 

We have a membership of 925 in our organiza- 
tion, a handful of whom are actively engaged in 
the administration of the affairs of the Board. 
There is a great loss of energy, a great power 
lying dormant, and we must utilize and put to 
its best use the minds of the other 900 of our 
members, that they may assist us, and become 
more actively engaged in our work, and help us 
carry to greater success that work already begun 
and also aid us in directing our energies toward 
the achievement of greater things. 

We should receive the support of every fellow 
craftsman in this country, so that we may, as a 
unit, take up those great questions of national im- 
portance of to-day. Non-members should not sit 
idly by and receive the benefits that will accrue 
to them by our work, but should contribute their 


171 


share by becoming members of this great or- 
ganization of ours. 
There are various movements all over the 


country to-day, for the betterment of the socia) 






























































































and political well-being of our people. Why 
should we not start a movement in our own or- 
ganization for the commercial well-being of the 


business man who does not violate the laws, 
whose business is highly competitive, and who is 
honestly striving for success? So long as human 
nature is imperfect, just so long must men band 
together for mutual protection. 

Firstly, let us start a nation wide crusade and 
make a determined fight to drive from our midst 
the man who cannot win without cheating, to 
fight fraud in all its phases. 

Character and industrial capacity cannot be 
created by an act of Congress, nor by the inter- 
vention of the State, and it is high time that the 
weak and narrow-minded recourse to the Govern- 
ment for legislation on every conceivable subject, 
should be abandoned for a greater self-help and 
a more independent and self-confident manhood. 
After we, as individual members, have exhausted 
all means in our power by giving to the organiza- 
tion our undivided support and co-operation, and 
our laws prove them inadequate, then, and not 
until then, are we entitled to new laws that 
will carry to the end those things desired. We 
must, however, have laws enacted from time to 
time consistent with the commercial progress of 
the country. 

Our members must be loyal to their organiza- 
tion. Whenever a failure occurs they should 
send their claim immediately to the Board. The 
charges are merely nominal. Don’t be misled by 
attorneys offering their services in bankruptcy 
without fee, expecting to get it from the bank- 
rupt. You make crooked lawyers out of honest 
ones by tempting them to get their fee from the 
bankrupt in order that your composition money 
shall be net. 

The practise of endeavoring to get more than 
a fellow creditor is illegal and demoralizing. You 
cannot consistently take the advice of your attor- 
ney to accept a composition when the bankrupt 
is paying your lawyer his fees. After we have 
made a thorough investigation of the failure and 
we find fraud, do not interefere and defeat the 
purposes of your organization and the ends of 
justice by accepting a small dividend in lieu of 
fighting for a great principle, but let us prosecute 
fraud to the fullest extent of the law. 

Our members can also help by resolving never 
to have business dealings again with a man who 
has been caught cheating. We all realize the 
increasing tendencies of the cost of doing busi- 
ness, and keener competition tending to decrease 
profits. It is difficult to increase either volume 
of business or profits and almost impossible to 
decrease expenses, but we can by united efforts 
reduce our losses by fraud to a minimum; in 
crease in business and profits will come to those 
who earn it by dint of hard work and honest 
methods. 

I want to add a word in regard to the honest 
debtor who meets with misfortune due perhaps 
to lack of judgment or circumstances over which 
he had no control. When he finds he is in 
trouble we want him to realize he can come to 
our Board, with a feeling of assurance that he 
will receive the most just and equitable con- 
sideration. 

We must start a nation wide movement to have 
our system of bankruptcy improved and properly 
administered. We want laws to protect the cap- 
ital of the honest merchant against dishonest 
dealers and crooked lawyers, and the reason we 
have not proper laws is not because they cannot 
be obtained, but because of our inactivities in not 
making efforts to obtain them. We may not get 
all we want, but anything we might get is worth 
the effort. Our laws should be more general than 
specific. 

Individuals or corporations should be required 
to keep certain books of account prescribed by 
law, and the failure to produce those books in 
bankruptcy should be severely punished. Fees 
paid to attorneys should be more closely scru- 
tinized and under control of someone interested. 

The practise of appointing attorneys who file a 
petition in bankruptcy as attorney for receiver, 
except in extraordinary cases, should be discon- 
tinued. 

Attorneys should not be allowed to act as re- 
ceivers or trustees. If so, they should seldom he 
allowed to engage legal advisers. 

The bankruptcy laws should provide a severe 
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penalty for anyone who purchases goods within 
30 days prior to the filing of the petition in bank- 
ruptcy, unless the bankrupt can prove he had no 
knowledge of his insolvency; but if the contrary 
could be proven, there should be drastic laws 
with which to prosecute. In fact, I believe if a 
debtor purchases goods at any time prior to filing 
his petition in bankruptcy, and it can be proven 
he knew he was insolvent at the time of the pur- 
chase, he should be punished by law. 

There is another greater opportunity for our 
organization to rouse itself to action. The busi- 
ness men of our country must awaken to the de- 
plorable condition of our currency system. You 
cannot sit idly by and leave this great question 
to adjust itself. Your inactivities as business 
men are one of the chief causes for delay. You 
must have experienced many times serious de- 
fects in our present banking and currency laws. 
We will have repeated financial disturbances un- 
less we obtain a more scientific system. We must 
awaken to these conditions and endeavor to co- 
operate with other trade organizations through- 
out the country, and we can by united action 
have our banking and currency system reformed. 

Every business man needs from time to time 
additional capital to bridge over certain periods in 
his business from production to consumtion, and 
there is no reason why the American business 
man should not obtain his capital as cheap here 
as merchants do abroad and at times when most 
needed. If ever we expect to become an export- 
ing nation, the question of cost of capital will 
be a most important one. As it stands now we 
are at a great disadvantage. 

I believe a great injustice is done the Amer- 
ican business man when he has to pay higher 
rates for his money than the speculator, although 
the security of the latter may be stocks and 
bonds. The business man borrows his money to 
promote the commerce and industry of our coun- 
try, while the greater the money loaned for 
speculation the more severe the panic when the 
cycle of prosperity spends its force. Money does 
not perform its highest function when it does 
not offer every opportunity to the man who bor- 
rows for legitimate business purposes. Many busi- 
mess men suffer disadvantages because of their 
inability to obtain customers’ notes or accept- 
ances, while they need the same supplementary 
capital at times as the merchants who sell against 
notes or sel] houses who give notes. Now, the 
banking facilities should be the same if the ac- 
counts receivable of one are of the same class as 
the bills receivable of the other, and a method 
should be studied and worked out and accepted 
as proper for one class of merchants to obtain 
his facilities for banking as well as the other. 
While there is nearly at all times a ready market 
for the sale of commercial paper of two names, 
there is no better loan for a bank than the single 
name, provided the borrower’s signed statement 
of assets and current receipts warrant the loan, 
and right here I might add, we should have a 
universal law, most drastic in effect, covering 
the question of signed statements if given for 
the purpose of obtaining or establishing credit, 
either to an agency, bank, firm, corporation or 
otherwise. 

Money should be obtained at the lowest rates 
possible when required for strictly business pur- 
poses, and command the higher rates when re- 
quired for speculative purposes. 

What is needed in the way of currency re- 
form in order to obtain cheaper money, and also 
to give our business men ample means to con- 
duct their business at all times, even when there 
is the greatest demand for money, is a broad re- 
discount market for commercial paper, that will 
enable the bank to provide the necessary re- 
quirements of their customers whenever needed. 
The money issuing function of the so-called Ald- 
rich plan for a national reserve association should 
have the endorsement of our Board. 

We should go on record as endorsing a perma- 
nent non-partisan tariff commission, which would 
undoubtedly obviate such disturbance as occurs 
every few years when there is a change of the 
political complexion of our Government. 

Our Governmment should feel the real pulse 
of the business interests of our country, and get 
into closer touch with the business men them- 
selves who go to make up the large class of law- 
abiding citizens. 

Great results have been achieved in France, 
England and Germany through boards of trade. 


An institution like ours can do more real good 


than al! the lawyers in the land. We must speak 


for ourselves and not sit idly by and complain 
of injustices which have been caused in the past 
by our allowing lawyers and politicians to ex- 
pound our theories for us. 

There exists now a National Chamber of Com- 
merce instituted for the puposes I have outlined. 
We have become members at a cost of $500 per 
annum. We are entitled to one counselor and 
five delegates. It is my idea to appoint these 
delegates, one from each section of the country, 
giving us a national representation, each delegate 
to meet and discuss with the members from his 
section, exchanging views and getting a general 
idea of the needs and requirements from the 
members in his locality, enabling us thereby to 
ascertain the business necessities of all parts of 
the country, so that recommendations can be 
made, remedies asked for, in order that our mem- 
bership in the Chamber of Commerce can be of 
greater value to our organization. 

In conclusion I wish to express my thanks to 
the members for the support they have given us, 
to our officers and directors, who have worked 
unceasingly to further the interests of the Board, 
to the finance committee for the time devoted to 
the welfare of the Board, to the Good and Wel- 
fare Committee for its unceasing zeal in prose- 
cuting those who fraudulently marked gold jew- 
elry, as well as other matters that came before 
them, and also to our secretary for the able man- 
ner in which he has so faithfully discharged his 
multitudinous duties. 

The report of the president was received 
with applause and ordered placed on file. 

Leopold Stern, in complimenting Presi- 
dent Henius upon his address, said that 
the Board was fortunate in having a wide- 
awake president, who is in touch with the 
live questions of the day. He said that 
the National Jewelers Board of Trade is 
to-day one of the most representative trade 
organizations in the country. It was his 
opinion that one of the most important 
subjects touched upon in the president’s 
address was that of the improvement in 
monetary legislation. He called attention 
to the fact that it is well known by those 
who have given the matter consideration 
that the present monetary system in this 
country is not the best in the world, and 
suggested that the directors of the Board 
give this matter careful attention and that 
the Board co-operate with the Merchants’ 
Association of New York and other organ- 
izations in this matter. He stated that the 
Merchants’ Association has a committee 
which has been working on this subject 
and which will soon report, and he moved 
that it be the sense of the meeting that 
the directors look into the question and 
co-operate along this line, 

It was suggested that a committee be 
appointed to take up the matters suggested 
by President Henius’ report and Benjamin 
Rees made a motion that such a commit- 
tee be appointed. M. D. Rothschild urged 
for the sake of regularity that the mem- 
bers vote on an amendment recommend- 
ing that the Board of Directors be asked 
to take up the suggestions and give them 
attention either by taking action in person 
or by appointing special committees for 
this purpose. 

A. L. Stearns, treasurer of the Board, 
submitted his report, the figures showing in 


detail the receipts and expenditures of the 
year. The report contained the following 


figures: Cash on hand Jan. 1, 1912, $13,- 


802.04; receipts, dues, fees and interest, 


$133,200.45; collections for clients, $623,- 


611.55; special fund, $4,700.23, making a 


total of $761,512.23. The disbursements 


were as follows: From collections, $627,- 
797.97; expenses and accounts payable, 
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$124,900.84; special fund, $8,079.26, making 
a total of $760,788.07. The cash on hand 
Jan. 1, 1913, totaled $14,536.20. 

Following the report of the treasurer 
came that of Secretary Edmund N. Stone. 
Mr. Stone said: 


SECRETARY STONE’s REpoRT. 

It is with great pleasure that I am able to 
present for your consideration the condition of 
the affairs of this Board at the present time, and 
also what has been accomplished during the past 
year. The progress the Board has made during 
the past year has kept pace with that of the pre- 
vious two years, the period during which I have 
had the management of the internal operations of 
this great co-operative organization. 

Many things have been accomplished during the 
past year in the way of broadening the scope of 
the Board’s activities. In general most all of the 
members seem to take a hearty interest in this, 
their organization, and this co-operation seems to 
be on the increase rather than on the decrease, 
which speaks well for the ultimate success of the 
organization. It is only by the assistance given 
to the management by the members that it will 
be possible for members to receive the great bene- 
fits which should eventually be in store for them. 
If they take a narrow-minded view of their mem- 
bership and look at it from merely a selfish stand- 
point, they will not receive—or at least believe 
they are receiving—all they are entitled to, be- 
cause it is always easy for a selfish man to think 
he is not receiving his just dues, while a broad- 
minded and optimistic man usually believes he 
received and does receive the best of this world’s 
goods. 

FINANCIAL CONDITION AND OPERATION FOR THE 
YEAR 1912. 

The financial affairs of the Board on Dec. 31, 
1912, were in a much better condition than at any 
previous period of the Board’s existence, taking 
everything into consideration. 

ASSETS AND LIABILITIES. 

Assets at Dec. 31, 1912, show an increase of 
$3,045.78, while the liabilities decreased $4,196.30. 

In this connection I desire to again call atten- 
tion to the fact that some members are more or 
less slow in remitting promptly their dues to this 
Board, and it becomes necessary for the secretary 
to write several letters in order to get remittances. 
It is usually those members who are delinquent 
in the remittance of their dues that criticize the 
actions of the Board most. Exhibt ‘‘A’”? shows the 
assets and liabilities in detail. 

INCOME AND EXPENSES. 

The income from all sources for the 12 months 
ending Dec. 31, 1912, was $139,420.94, an increase 
for the year of $21,783.12, or 18 per cent., the 
increase being practically confined to dues and 
collection fees. Dues were $12,751.57 more than 
those of the previous year. The total expenses, 
including the executive office and all branch 
offices, were $132,178.86, an increase of $18,086.09, 
or 16 per cent. over those of the previous year, 
which shows that the money paid to this Board by 
the members is being expended in their behalf 
and for the betterment of the trade in general. 
Exhibit ““B” shows income and expenses in detail 
in comparison with those of the year 1911. 

The surplus account should be gradually in- 
creased until there has been accumulated a reason- 
able amount, so that if in future the income for 
any period should be insufficient, the Board would 
not become in financial straits. 

SPECAL FUND. 

This fund shows a decrease of $3,079.08 over 
that at Dec. 31, 1911, and a decrease of $7,709.09 
over that at Dec. 81, 1910, which demonstrates 
that this fund is being used continuously for the 
investigation of failures and prosecution of frau- 
dulent debtors, 

There was received during the year from mem- 
bers, $4,095, the fund reimbursed from other 
sources $605.28, making total receipts $4,700.23, 
while the disbursements amounted to $8,079.26. 
The policy of the finance committee, as defined in 
the previous year, has been carried out during the 
present year, the fund being used freely for pur- 
poses of investigation and prosecution, and, the 
results accomplished have shown how judiciously 
these amounts have been appropriated. There have 
been amounts appropriated for the investigation of 
some 30 different cases during the past 12 months. 
Few members appreciate this fact. 

The following are some of the successful prose- 
cutions during the past year. 

B. G. Kaplan, Williamsport, Pa.—Eight months 
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in jail, fine imposed and the costs of criminal 
proceedings. 

Chas. Zuckerman (Lycoming Jewelry Co.), Will- 
jamsport, Pa.—Arrested at Sioux Falls, S. Dak.; 
returned to jurisdiction of court in Pennsylvania; 
pleaded guilty and was sentenced to six months 
in prison, a fine and cost of proceedings. 

Joseph Sandusky, New York—Ordered to turn 
over $10,000, which was not done, and he was 
committed to jail. This Board is’ now paying his 
board in the Tombs. 

J. H. Grinspan, Denver, Colo.—Arrested for 
concealment of assets. Awaiting trial. 

Charles Dvorkin, Chicago—This party disap- 
peared from Chicago, selling part of his stock 
before doing so. He was indicted for larceny and 
traced to San Francisco. On Dec. 31 he was 
brought back to Chicago and is now out on bail. 

Harry Mermelstein, New York—This debtor 
was arrested for concealment of assets, made a 
confession implicating attorneys, against whom 
disbarment proceedings have been brought on the 
strength of Judge Mayer’s decision. The case has 
not been finally disposed of as yet. 

Moritz Newman, Chicago—This party recently 
failed showing liabilities $96,000, and assets of 
about $6,000. The Grand Jury has indicted Moritz 
Newman and Daniel Newman for conspiracy to 
defraud, and they are now being held in $4,000 
bail each. 

J. Ritholz, Chicago—This party was indicted 
for perjury in connection with failure, and is now 
out on bail awaiting disposal of his case. 

PENSION FUND. 

There has been charged to income during the 
year and credited to the Pension Fund, $1,394.48, 
or one per cent. of the gross income, in accord- 
ance with resolution adopted at the annual meet- 
ing of 1911. The fund is under the direction of 
the pension committee, and no amounts have 
been expended during the present year. There 
has been accumulated to the credit of the fund, 
and shown as a liability on the books of the as- 
sociation at Dec. 31, 1912, $2,310.01. 

The pension committee expects very shortly to 
invest this amount so that the interest will accrue 
to the credit of the fund. Any absences of em- 
ployes on account of sickness during the past year 
have been charged to general expense instead of 
this fund; therefore, the fund has remained intact. 

REPORTING DEPARTMENT. 

I cannot too highly compliment this department 
on the results accomplished during the past year. 
As heretofore stated, on Sept. 1, 1911, a new 
rating key went into effect, and this new key has 
been in operation practically one year. Results 
during that period have shown that it was wise 
and for the best interest of the members to have 
a rating key more definite and specific, so that 
members using the book would be able to know 
whether a concern was in first, second or third 
grade rating. 

The number of inquiries received and reports 
issued to members during the year were 77,477, an 
increase of 6,223 over that of the previous year, 
and an increase of 11,440 over that for the year 
1910. 

Information obtained from members is in more 
detail than heretofore. However, I desire to point 
out to members that it would be of greater benefit 
to themselves, as well as the organization as a 
whole, if they would more often voluntarily give 
information to the Board, rather than wait until 
the Board requests it. Members should be more 
willing to co-operate, knowing full well that in 
one case where they benefit others, in other cases 
they would receive benefit. 

During the past year 33 States, also the Do- 
minion of Canada have been revised. This in 
itself shows how closely revised and up-to-date 
the reports issued by the Board are at the present 
time. There were revised and rewritten at all 
offices, 45,000 reports, practically the same number 
as that of the previous year. 

The correctness of the reports issued by the 
Board is noted in the rating of concerns that have 
failed. From the following table it can be seen 
how conservative the Board has been in a large 
percentage of the cases. Statistics compiled from 
594 bankruptcy cases handled by the Board dur- 
ing the year show the grades of credit of the 
Board in comparison with those of two other 
agencies, which I shall call Y and Z, as follows: 

NF. te Te ¥: Z 


pe, A ee are ree 62 158 
sper . GertGle i 6k 6c0is sens ow < 187 247 205 
Thitd Grade. 6cicctisderrdce: CF 36 20 
po a ene ae ee ee 27% 153 173 
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Concerns in N. J. B. T. but 

ae a Ee ee 75 91 

There were four towns carried in the Board’s 
reference book which did not appear in the 
others; that is to say, two did not appear in Y 
and two did not appear in Z. Is this not evidence 
that profit producing agencies do not keep their 
work revised up as closely as this Board, and does 
it also not show that if out of 594 cases 75 and 
91 names did not appear, that out of some 30,000 
and more jewelers in the country many thousands 
would not appear in the other reference books? 

The observation books are being used quite 
generally by members and their representatives, 
and I can only urge members to use them more 
freely during the coming year, if they have any 
information or corrections which they think should 
be made. The committee on observation reports 
for the year ending Sept. 1, 1912, made the fol- 
lowing awards: 

First—G. A. LeRoy, of the Western Clock Mfg. 
Co., Lt Salle, Ill., $100. 

Second.—F. R. Maher, of J. W. Wood & Sons, 
New York, $50. 

Third.—Miss Addie Larson, of George Meikle, 
Springfield, Ill, $25. 

The following were awarded $5 each, having 
sent in more than 50 reports which were accepted 
as of value during the year: R. G. Giesler, of 
Norris, Alister & Co.; Miss F. W. Hofman, of 
Keystone Watch Case Co.; E. H. Swain, of Wal- 
tham Horological School; H. G. Greenzweig, of 
Geo. Greenzweig & Co. 

The Board accepted from this source 1814 re- 
ports or corrections, a decrease in that of the 
previous year, which is easily accounted for on 
account of the amount of work the Board volun- 
tarily has done in revising various territories. 
Members are again urged to send in a list of their 
customers so that their interests may be more 
thoroughly. protected. 

REFERENCE BOOK, 

In the two issues of the reference book, that is 
to say, in the issue of March 1 and Sept. 1, a 
total of 44,791 changes were made, which included 
ratings, new names, new towns (385), etc. The 
large number of changes during the year were 
caused, to a great extent, by placing the new 
figures of the 1910 census in the book. 

COLLECTION DEPARTMENT. 

This department has had the most active year 
in the history of the organization. More special 
examinations have been made than _ heretofore, 
there being a special examiner attached to this 
department, who at all times is in a position to 
make an investigation, as directed. 

During the year 1912 the Board received, at 
all offices, 8,017 drafts for collection, amounting 
to $485,763.40. There were paid during the year, 
either through the Board or direct, 3,344 drafts, 
amounting to $213,678.65, or about 45 per cent. 
of the total drafts, made through the Board, at a 
rate of 9/10th of one per cent. to members. The 
above is certainly a remarkable showing under 
the circumstances, when it is realized that mem- 
bers have done everything in their power to get 
the money before they have used the Board’s 
draft. 

CLAIMS. 
There were received during the year 1912, from 


all offices, the following: 








Claims. Amount. 
Regilar ccacdicvi asietad nde 9,093 $687,647.35 
Bankruptcies (710 cases).... 7,027 2,628,635.61 
Extensions (six cases)..... 533 226,809.96 
MUNI, asc sacar! secede ded eo: cc a ai ‘16,653 $3,5438,092.92 
Di concuipececcaevess 8,017 485,763.40 
Geant tetel: >. 250d occas 24,670 $4,028,856.382 


In considering the figures as stated above it 
should be noted that practically 50 per cent. of 
the items of drafts is duplicated in the items of 
claims. However, the grand total of items 
handled is submitted for your consideration when 
criticizing the management in the handling of 
your business. Many members seem to think 
that claims are the most essential part of their 
business, or at least their connection with this 
Board. I would very much dislike to believe 
that such is the case, or that it was even a large 
percentage of the volume of their business. Mem- 
bers should realize that the operations of the 
Board are not any more confined to the mere 
matter of claims than is repair work, which many 
of them have, should be considered by their cus- 
tomers as the most vital part of their business 
dealings with the member. 
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There is no question but what members would 
be many thousands of dollars ahead in the course 
of a year, in the aggregate, if they would con- 
fine their entire business, so far as claims are 
concerned, to the Board, as the management has 
nothing but the interests of members to conserve, 
and the entire efforts of the Board are bent in 
that direction. This is only a common _ sense 
proposition, and if members instead of allowing 
some profit producing collection agency or self- 
interested attorney to persuade them that their 
interests would be in better hands with them than 
with this great co-operative organization, they 
would with fidelity support the Board and be 
many dollars and cents ahead each year. 

There has passed through the hands of the 
Board during the year in cash or its equivalent, 
belonging to creditors, $872,000, adding to this 
the expenses paid, the total cash passing through 
the hands of the Board amounted to over 
$1,000,000, which required the issuance of 16,000 
checks. This enormous amount, with practically 
no errors, shows that the Board is efficient and 
careful in its methods. 

MEMBERSHIP DEPARTMENT. 

The results accomplished by this department 
during the past year have shown the wisdom of 
establishing such a department. The following 
will show the present membership in comparison 
with that of January, 1912: 


Asso- 

Regular. Branch. ciate. Total. 

January, 1912 ..... 746 22 32 = 800 
Admitted (less resig- 
nations and drop- 
ped for various 
causes) during the 

SE Cee re 112 (—1) 3 il4 

Present membership. 855 21 35 914 


In considering this increase should be re- 
membered that as the Board grows larger the 
number of prospects gradually decrease. How- 
ever, it is sincerely belived that if members 
would each one, during the coming year, make it 
a point to bring in a new member, that the Board 
then would have the strength that it should and 
have practically all the desirable members in the 
country. I hope the members will realize this 
and assist in every possible way to accomplish this 
much desired result. 

CHICAGO OFFICE. 

The past year has been the most successful 
year the Chicago office has experienced. The 
income has been increased in as large a propor- 
tion as the general income: of the Board. The 
expenses have been kept within reasonable bounds 
and very few complaints have been received as 
to the workings of the office from any source. 
The members appear to be very well satisfied 
with the conduct of the office, and are doing 
everything in their power to assist the manager 
in keeping it up to the proper standard. From a 
membership of 117 on Sept. 1, 1910, the mem- 
bership has been increased to 214 at the present 
time, which is practically doubling the number. 
The directors have worked diligently to make a 
success of the Board, and undoubtedly it is 
through their efforts, to a great extent, that the 
increase is shown. 

During the year there were received at this 
office 3,356 ordinary claims, amounting to $218,- 
534.52; 2.570 drafts, amounting to $119,697.10, 
and 1,088 claims, amounting to $175,989.30, in 
failure cases. The expenses of the office for the 
year 1912 were $18,406.20, practically the same 
as those of the previous year. The number of 
employes remains about the same as that of the 
previous year. 

The present office is rather small for the re- 
quirements, and it is contemplated moving, in 


the near future, to more commodious quarters. 

The manager, F. N. Wood, is to be commended 

for the work done and results accomplished. 
PROVIDENCE OFFICE. 


On March 1 the manager of the office was 
changed, and F. L. Odell was appointed. The 
Board is to be congratulated on the fact that 
the change was made at that time. The operations 
of the office have been more active than ever 
before. The increase in membership in that ter- 
ritory has been phenomenal for the period cov- 
ered since March 1. The number of new appli- 
cations received during the year were 89, resig- 
nations seven, making a net increase of 32, while 
there was a net decrease of six during the year 
1911. The office has been moved to better quar- 
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Davidson & Schwab, Inc. 
87 MAIDEN LANE - NEW YORK 
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WALTHAM HALL CLOCKS 








most any other article in the jewelry trade. 


O =. o counts for more in a fine clock than 


We have the finest line of Hall Clocks, Reg- 
ulators, Marble Clocks, and Willard Banjo Clocks 


that can be procured. 
. Catalogue upon request. 
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at 82 Exchange Place, at only a nominal 
nerease in rent. 

The trade revisions made during the year were 
4,435, an increase of 65 per cent. over those of 
the previous year, while the number of reports 
written by the office increased 90 per cent. The 
lirectors have been very active and it is undoubt- 
edly due to their efforts, to a considerable ex- 
tent, that the large increase in membership has 
been accomplished. Undoubtedly - during the 
present year a large increase in membership in 
this territory will be made, as the jewelers are 
becoming better acquainted with the object of the 
Board and what can be accomplished through 
nited effort of the entire jewelry trade. 

SAN FRANCISCO OFFICE. 

This office, as previously stated, was opened Jan. 

with but one member connected with the office. 
It became necessary for the secretary to make 
a trip to the Pacific coast during the month of 
March in order to see what could be accom- 
plished in the way of placing properly before the 
‘ewelers on the coast the objects of this Board, 
and reasons why they should become members. 
It was with considerable gratification that he was 
able to accomplish results on this trip. Our man- 
ager, A. V. Davidson, is capable and has been 
able to accomplish, through the great co-oper- 
ation of the directors and members, more than 
was deemed possible in so short a time. The 
Board now has on the Coast a membership of 27 
regular and one branch. 

The results have more than satisfied the mem- 
bers in view of the fact that they are giving us 
their co-operation and support in every instance, 
realizing that through a national organization 
they are able to accomplish more than through 
any other source. 


EMPLOYES, 
On Jan. 1, 1911, the number was 75 at all 
offices. At the present time there are employed 


at all the offices, including the executive office, 
98, an increase of 23. The responsibility of the 
Board, as time goes on, increases more and more 
in view of the fact that more people are de- 
pendent upon the institution for a livelihood. 
Employes have carried out their duties during 
the past year with fidelity and faithfulness in 
general. 

I desire to thank the board of directors, officers 
and members for their co-operation and assistance 
during the past year, and trust the results ac 
complished have been satisfactory to them. 

Respectfully submitted, 
(Signed) E. N. Stone, Secretary. 


Secretary Stone’s report was received 
with applause and, on motion of Charles 
Power, was accepted and ordered placed on 
file. 

Louis Cohn, as chairman of the Good 
and Welfare Committee, submitted his re- 
port, which was as follows: 


CHAIRMAN CoHn’s Report. 


The year that has passed has been fruitful in 
the work of the Good and Welfare Committee, 
particularly so in the line of their activity against 
the fraudulent marking and stamping of mer- 
chandise. We have been successful in prosecut- 
ing a number of cases, even to the point of se- 
curing jail sentences, and are pleased to state 
that we can say with a considerable degree of 
emphasis, that the fear of the Board of Trade 
and its committees has made a market difference 
in the attitude which many merchants had to- 
wards the fraudulent stamping and marking of 
merchandise. It has come to be realized that the 
stamp on a piece of jewelry has a real and vital 
significance, and it is no longer possible to sell 
goods fraudulently marked without incurring 
the very decided disadvantage of an _ investiga- 
tion and prosecution at the hands of the Board. 
Our work in this line is not completed. We 
have quite a number of cases pending. Many are 
reported to us, but it is not always possible to 
act upon them, owing to lack of proper evidence, 
and we ask the members of the Board to give us 
any information within their power regarding 
this form of imposition on the trade, and we will 
continue to use our best efforts to eradicate the 
same. Numerous cases have been investigated 
during the past year, and more prosecutions will 
be energetically carried on. 

Fifteen convictions have been secured for the 
violation of the stamping laws as follows: Six 
were fined $100 each, one $200, one sentence was 
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suspended, one was fined $150 and 60 days in 
jail, two were finded $150 and 30 days in jail, 
and four were fined $250 or an alternate of 60 
days in jail in default of payment. 

There have been criticisms made that we have 
confined our labors to the east side of this city 
and to small jewelers. This is not correct, and 
we are at the present time investigating some 
transactions of large houses, and if the results 
of these investigations are of such a character 
that same warrant us proceeding, we shall take 
identically the same action that we took against 
any smaller concern. As a matter of fact we 
do not distinguish between the size or locality 
of concerns, nor whether they. are members of 
the Board or not. If we can do the work which 
we have set out to do, we shall stop only where 
it is impossible for us to proceed, owing to the 
legal difficulties involved. In this connection I 
might mention that we have prepared an amended 
bill, which we hope to present shortly in Wash- 
ington, covering those points which are not 
already covered by the existing statutes, and 
when same is passed, we shall also use our best 
efforts to have State laws passed corresponding 
thereto. 

In this connection I might make special refer- 
ence to the time given to the details of the cases 
by Robert Adams and T. Edgar Willson, of our 
committee, and. we also owe an expression of 
appreciation to L. E. Rogers, the attorney who 
has had charge of same, as well as to our gen- 
eral counsel, Messrs. Philbin, Beekman, Menken 
and Griscom, for their advice, assistance and co- 
operation. This also applies to Ludwig Nissen 
and former District Attorney Stryker, who have 
been of considerable service and assistance to us 
materially in many ways. A very able opinion 
was handed down by Justice Blanchard some time 
ago on this subject. We think it advisable for 
every member of the Board to obtain a copy of 
same if not already in their possession. It is a 
clear exposition of the law on the subject. 

In concluding this portion of my report, I wish 
to again state that we welcome information from 
any quarter, and like all information given to the 
Board, the source will be kept strictly confiden- 
tial. Action will be taken on every case, if pos- 
sible, but we prefer to take up such matters 
where the houses involved are of a representative 
character, in preference to dealers whose tradings 
are limited to a small amount and within a 
narrow circle. 

We have devoted quite a good deal of time 
and thought to the proper classification and mak- 
ing of platinum, but inasmuch as there are con- 
siderable difficulties in the way of determining 
just what constitutes platinum for mercantile 
purposes, in conjunction with other minerals, and 
in what proportion, the committee in charge has 
been unable, to the present time, to make any 
definite report. The matter has been taken up 
with the various authorities in the United States 
and also in foreign countries. It is also being 
considered by the Bureau of Standards and other 
governmental departments in Washington. We 
hope to ascertain and decide upon something 
which will enable a proper marking to be placed 
upon the genuine article, so that it may be dis- 
tinguished from the imitation, and then we can 
take steps to enforce this marking similar to those 
now being used to enforce proper stamping of 
gold jewelry. We also hope to have such goods 
as are marked “Solid Gold’ properly classified, 
as this is a term which has been very much mis- 
used, and we trust also to be able to properly dis- 
tinguish what should be meant by “gold filled.” 

Recently a number of joint meetings ‘were held 
with the United States stamping law committee, 
at which the details were considered and plans 
devised for the amending of the present Federal 
stamping law, in order to make the same more 
effective. 

Consideration was also given to the matter of 
guarantees on watch cases and the quality of 
such goods, the details of which the trade will be 
advised of later on, as the matter is more thor- 
oughly developed and brought into proper shape 
for action. 

During the course of the year the committee 
referred to the Jewelers’ Protective Union certain 
features of additional protection, which they 
deemed would be of advantage to the trade, and 
the president of the Board and the chairman of 
the committee took this matter up with the ex- 
ecutive committee of the Protective Union. These 
suggestions were carefully considered, and sub- 
sequently the committee received a lengthy re- 


port from O. G. Fessenden, president of the Pro- 
tective Union, on the matters which had been 
referred to him, stating that they had or would 
receive careful attention, and that proper action 
would be taken. 

The committee also, through its attorney, took 
up with a number of manufacturers the matter 
of manufacturing spurious elk teeth, of which 
quite a number had been placed on the market 
during the past year, and advised them that such 
a practise was a fraud, and that if it were not 
discontinued, the Board would consider taking 
further action and endeavor to prevent the con- 
tinuance of this kind of merchandise being placed 
on the market, in view of the manner in which 
the goods were sold, many of them having been 
disposed of as genuine teeth. One party who 
sold these is now being prosecuted in the United 
States courts. We believe that this practise has 
been very largely discontinued. 

To turn from the aggressive feature of our 
work to the more social side, we are pleased to 
report that we have had a number of successful 
dinners at Kalil’s restaurant, 18 Fark Place, New 
York city, during the course of the year, at which 
gatherings there were present at one time as 
many as several hundred members of the Board, 
including a good many from out of town. These 
dinners were enjoyed, not so much on account of 
the excellence of the bill of fare, as on account 
of the opportunity given for an hour of social 
and friendly intercourse, and particularly on ac- 
count of the ability of the speakers, and of the 
messages which they brought us. Among others 
who addressed us at various times during the 
year, on subjects of interest to the members of 
the Board, were the following: Honorable Lewis 
L. Fawcett, Judge of the Kings County Court; 
Assistant Attorney General James C. McRey- 
nolds; Judge Charles M. Hough, of the United 
States District Court; William J. Burns, of the 
Wm. J. Burns National Detective Agency, and 
Deputy Comptroller Edward D. Fisher. 

The good and welfare committee recommended 
to the directors of the Board for their consider- 
ation and endorsement the adoption of the metric 
carat, which the Board subsequently approved. 

We desire again to refer you to the statement 
made in our report of last year, that the principal 
object of the committee is to carry out the pro- 
visions of the first article of the constitution of 
the Board, which has for its purpose the foster- 
ing of trade and commerce among its members, 
and that the committeemen not only welcome 
suggestions to assist them in their work, but it 
is the duty of every member of the Board to 
co-operate in such work. The committee’s work 
is largely such as does not come under the rou- 
tine matters handled by the board of directors, 
but which is entrusted to it and is within its 
province whether referred to the committee by 
the Board or directly by members. We trust that 
our committee has not altogether labored in vain 
in the past, and that it will be of considerable 
value to the trade in the future. 

Come to the Board of Trade rooms on the 
first Thursday of each month at 2 o’clock, and 
you will be interested. Bring your suggestions 
with you, and they will receive careful consid- 
eration, or if you cannot come personally, com- 
municate by mail with the secretary of the Board 
or chairman of the committee, and such communi- 
cations will receive due attention. 

It would seem that the efforts of the committee 
are appreciated in some quarters at least, as the 
nominating committee has in its wisdom added to 
the board of directors, two members of the Good 
and Welfare Commitee, Messrs. Adams and Sloan, 
and no doubt the experience obtained by them on 
our committee will make them valuable members 
of the board of directors. 

The field of activity of our committee is not 
limited by those subjects which we have already 
covered, but will no doubt be developed and en- 
larged from year to year. 

In conclusion I desire to extend my thanks for 
the co-operation and courtesy received from the 
various members of the committee, and the sin- 
cere manner and harmonious spirit in which 
they have worked together for the betterment of 
trade conditions. 

In retiring from office I desire to express my 
best wishes to our successors who, I hope, will 
be given ample opportunity to continue and to 
carry out the good work which we have en- 
deavored to accomplish. Respectfully submitted, 

Louis Coun, Chairman. 


This report received its due applause and 
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We have the finest line of Hall Clocks, Reg- 

ulators, Marble Clocks, and Willard Banjo Clocks 
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‘rs at 82 Exchange Place, at only a nominal 
nerease in rent. 

The trade revisions made during the year were 
{,485, an increase of 65 per cent. over those of 
he previous year, while the number of reports 
written by the office increased 90 per cent. The 
lirectors have been very active and it is undoubt- 
-dly due to their efforts, to a considerable ex- 
ent, that the large increase in membership has 
been accomplished. Undoubtedly .during the 
present year a large increase in membership in 
this territory will be made, as the jewelers are 
becoming better acquainted with the object of the 
Board and what can be accomplished through 

nited effort of the entire jewelry trade. 
SAN FRANCISCO OFFICE. 

This office, as previously stated, was opened Jan. 

with but one member connected with the office. 
It became necessary for the secretary to make 
, trip to the Pacific coast during the month of 
March in order to see what could be accom- 
plished in the way of placing properly before the 
‘ewelers on the coast the objects of this Board, 
and reasons why they should become members. 
It was with considerable gratification that he was 
able to accomplish results on this trip. Our man- 
ager, A. V. Davidson, is capable and has been 
able to accomplish, through the great co-oper- 
ation of the directors and members, more than 
was deemed possible in so short a time. The 
Board now has on the Coast a membership of 27 
regular and one branch. 

The results have more than satisfied the mem- 
bers in view of the fact that they are giving us 
their co-operation and support in every instance, 
realizing that through a national organization 
they are able to accomplish more than through 
any other source. 

EMPLOYES, 

On Jan. 1, 1911, the number was 75 at all 
offices. At the present time there are employed 
at all the offices, including the executive office, 
98, an increase of 23. The responsibility of the 
Board, as timé goes on, increases more and more 
in view of the fact that more people are de- 
pendent upon the institution for a livelihood. 
Employes have carried out their duties during 
the past year with’ fidelity and faithfulness in 
general. 

I desire to thank the board of directors, officers 
and members for their co-operation and assistance 
during the past year, and trust the results ac- 
complished have been satisfactory to them. 

Respectfully submitted, 
(Signed) E. N. Stone, Secretary. 


Secretary Stone’s report was received 
with applause and, on motion of Charles 
Power, was accepted and ordered placed on 
file. 

Louis Cohn, as chairman of the Good 
and Welfare Committee, submitted his re- 
port, which was as follows: 

CHAIRMAN CoHn’s Report. 


The year that has passed has been fruitful in 
the work of the Good and Welfare Committee, 
particularly so in the line of their activity against 
the fraudulent marking and stamping of mer- 
chandise. We have been successful in prosecut- 
ing a number of cases, even to the point of se- 
curing jail sentences, and are pleased to state 
that we can say with a considerable degree of 
emphasis, that the fear of the Board of Trade 
and its committees has made a market difference 
in the attitude which many merchants had to- 
wards the fraudulent stamping and marking of 
merchandise. It has come to be realized that the 
stamp on a piece of jewelry has a real and vital 
significance, and it is no longer possible to sell 
goods fraudulently marked without incurring 
the very decided disadvantage of an _ investiga- 
tion and prosecution at the hands of the Board. 
Our work in this line is not completed. We 
have quite a number of cases pending. Many are 
reported to us, but it is not always possible to 
act upon them, owing to lack of proper evidence, 
and we ask the members of the Board to give us 
any information within their power regarding 
this form of imposition on the trade, and we will 
continue to use our best efforts to eradicate the 
same. Numerous cases have been investigated 
during the past year, and more prosecutions will 
be energetically carried on. 

Fifteen convictions have been secured for the 
violation of the stamping laws as follows: Six 
were fined $100 each, one $200, one sentence was 
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suspended, one was fined $150 and 60 days in 
jail, two were finded $150 and 30 days in jail, 
and four were fined $250 or an alternate of 60 
days in jail in default of payment. 

There have been criticisms made that we have 
confined our labors to the east side of this city 
and to small jewelers. This is not correct, and 
we are at the present time investigating some 
transactions of large houses, and if the results 
of these investigations are of such a character 
that same warrant us proceeding, we shall take 
identically the same action that we took against 
any smaller concern. As a matter of fact we 
do not distinguish between the size or locality 
of concerns, nor whether they. are members of 
the Board or not. If we can do the work which 
we have set out to do, we shall stop only where 
it is impossible for us to proceed, owing to the 
legal difficulties involved. In this connection I 
might mention that we have prepared an amended 
bill, which we hope to present shortly in Wash- 
ington, covering those points which are not 
already covered by the existing statutes, and 
when same is passed, we shall also use our best 
efforts to have State laws passed corresponding 
thereto. 

In this connection I might make special refer- 
ence to the time given to the details of the cases 
by Robert Adams and T. Edgar Willson, of our 
committee, and. we also owe an expression of 
appreciation to L. E. Rogers, the attorney who 
has had charge of same, as well as to our gen- 
eral counsel, Messrs. Philbin, Beekman, Menken 
and Griscom, for their advice, assistance and co- 
operation. This also applies to Ludwig Nissen 
and former District Attorney Stryker, who have 
been of considerable service and assistance to us 
materially in many ways. A very able opinion 
was handed down by Justice Blanchard some time 
ago on this subject. We think it advisable for 
every member of the Board to obtain a copy of 
same if not already in their possession. It is a 
clear exposition of the law on the subject. 

In concluding this portion of my report, I wish 
to again state that we welcome information from 
any quarter, and like all information given to the 
Board, the source will be kept strictly confiden- 
tial. Action will be taken on every case, if pos- 
sible, but we prefer to take up such matters 
where the houses involved are of a representative 
character, in preference to dealers whose tradings 
are limited to a small amount and within a 
narrow circle. 

We have devoted quite a good deal of time 
and thought to the proper classification and mak- 
ing of platinum, but inasmuch as there are con- 
siderable difficulties in the way of determining 
just what constitutes platinum for mercantile 
purposes, in conjunction with other minerals, and 
in what proportion, the committee in charge has 
been unable, to the present time, to make any 
definite report. The‘matter has been taken up 
with the various authorities in the United States 
and also in foreign countries. It is also being 
considered by the Bureau of Standards and other 
governmental departments in Washington. We 
hope to ascertain and decide upon something 
which will enable a proper marking to be placed 
upon the genuine article, so that it may be dis- 
tinguished from the imitation, and then we can 
take steps to enforce this marking similar to those 
now being used to enforce proper stamping of 
gold jewelry. We also hope to have such goods 
as are marked “Solid Gold” properly classified, 
as this is a term which has been very much mis- 
used, and we trust also to be able to properly dis- 
tinguish what should be meant by “gold filled.” 

Recently a number of joint meetings -were held 
with the United States stamping law committee, 
at which the details were considered and plans 
devised for the amending of the present Federal 
stamping law, in order to make the same more 
effective. 

Consideration was also given to the matter of 
guarantees on watch cases and the quality of 
such goods, the details of which the trade will be 
advised of later on, as the matter is more thor- 
oughly developed and brought into proper shape 
for action. 

During the course of the year the committee 
referred to the Jewelers’ Protective Union certain 
features of additional protection, which they 
deemed would be of advantage to the trade, and 
the president of the Board and the chairman of 
the committee took this matter up with the ex- 
ecutive committee of the Protective Union. These 
suggestions were carefully considered, and sub- 
sequently the committee received a lengthy re- 


port from O. G. Fessenden, president of the Pro- 
tective Union, on the matters which had been 
referred to him, stating that they had or would 
receive careful attention, and that proper action 
would be taken. 

The committee also, through its attorney, took 
up with a number of manufacturers the matter 
of manufacturing spurious elk teeth, of which 
quite a number had been placed on the market 
during the past year, and advised them that such 
a practise was a fraud, and that if it were not 
discontinued, the Board would consider taking 
further action and endeavor to prevent the con- 
tinuance of this kind of merchandise being placed 
on the market, in view of the manner in which 
the goods were sold, many of them having been 
disposed of as genuine teeth. One party who 
sold these is now being prosecuted in the United 
States courts. We believe that this practise has 
been very largely discontinued. 

To turn from the aggressive feature of our 
work to the more social side, we are pleased to 
report that we have had a number of successful 
dinners at Kalil’s restaurant, 18 Park Place, New 
York city, during the course of the year, at. which 
gatherings there were present at one time as 
many as several hundred members of the Board, 
including a good many from out of town. These 
dinners were enjoyed, not so much on account of 
the excellence of the bill of fare, as on account 
of the opportunity given for an hour of social 
and friendly intercourse, and particularly on ac- 
count of the ability of the speakers, and of the 
messages which they brought us. Among others 
who addressed us at various times during the 
year, on subjects of interest to the members of 
the Board, were the following: Honorable Lewis 
L. Fawcett, Judge of the Kings County Court; 
Assistant Attorney General James C. McRey- 
nolds; Judge Charles M. Hough, of the United 
States District Court; William J. Burns, of the 
Wm. J. Burns National Detective Agency, and 
Deputy Comptroller Edward D. Fisher. 

The good and welfare committee recommended 
to the directors of the Board for their consider- 
ation and endorsement the adoption of the metric 
carat, which the Board subsequently approved. 

We desire again to refer you to the statement 
made in our report of last year, that the principal 
object of the committee is to carry out the pro- 
visions of the first article of the constitution of 
the Board, which has for its purpose the foster- 
ing of trade and commerce among its members, 
and that the committeemen not only welcome 
suggestions to assist them in their work, but it 
is the duty of every member of the Board to 
co-operate in such work. The committee’s work 
is largely such as does not come under the rou- 
tine matters handled by the board of directors, 
but which is entrusted to it and is within its 
province whether referred to the committee by 
the Board or directly by members. We trust that 
our committee has not altogether labored in vain 
in the past, and that it will be of considerable 
value to the trade in the future. 

Come to the Board of Trade rooms on the 
first Thursday of each month at 2 o’clock, and 
you will be interested. Bring your suggestions 
with you, and they will receive careful consid- 
eration, or if you cannot come personally, com- 
municate by mail with the secretary of the Board 
or chairman of the committee, and such communi- 
cations will receive due attention. 

It would seem that the efforts of the committee 
are appreciated in some quarters at least, as the 
nominating committee has in its wisdom added to 
the board of directors, two members of the Good 
and Welfare Commitee, Messrs. Adams and Sloan, 
and no doubt the experience obtained by them on 
our committee will make them valuable members 
of the board of directors. 

The field of activity of our committee is not 
limited by those subjects which we have already 
covered, but will no doubt be developed and en- 
larged from year to year. 

In conclusion I desire to extend my thanks for 
the co-operation and courtesy received from the 
various members of the committee, and the sin- 
cere manner and harmonious spirit in which 
they have worked together for the betterment of 
trade conditions. 

In retiring from office I desire to express my 
best wishes to our successors who, I hope, will 
be given ample opportunity to continue and to 
carry out the good work which we have en- 
deavored to accomplish. Respectfully submitted, 

Louis Coun, Chairman. 

This report received its due applause and 
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Our salesmen, who are well Known to the 
trade, are busily engaged in preparing their stocks 
for the new seasonand will call during 1913 with the 
usual complete and exclusive assortment of jewelry. 

Our stocks of watches and diamonds are excep- 
tionally interesting to the trade, and it will be to 
" their interest to carefully looK over all the lines 
which our representatives will show. 

They will personally advise you of the exact 
date of their visit and it will pay you to defer 
your Spring purchasing until they call. 


Henry Freund @ Bro. *speasy* 
} “SELLERS” 71 NASSAU ST., NEW YORK a } 


Our Trade Mark *“The Rose’’ is an imprint of quality 
and equal to a government stamp. 





and excellence 











FaB Are You Aware ie 


®EGISTEREr 








that not in 57 years has Easter come as early as 
it does this year and it will not come as early 
again in a century? Be prepared for this early 
season by having a stock of F &B goods on 
hand. 


Our Spring line is now complete with a large 
variety of new effects in engine turned, engraved 
and enamel patterns in gold filled jewelry. 


We make 10,000 articles in Rolled Gold 
Filled Jewelry and Sterling Silver Toilet, Mani- 
cure Goods and Novelties. 


Theodore W. Foster & Bro. Co. 


Manufacturing Jewelers & Silversmiths 


100 Richmond Street - PROVIDENCE, R. I. 


NEW YORK CHICAGO CANADA 
13 Maiden Lane Heyworth Building Kingston, Ont. 
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the meeting then proceeded to the election 
of officers. The members had previously 
been furnished copies of the names to be 
presented by the Nominating Committee 
for members of the Board of Directors for 
the ensuing year, and the secretary was 
instructed to cast one ballot for the list as 
submitted. The newly elected board is as 
follows: 

New York—Robert W. Adams, of T. W. 
Adams & Co.; Emanuel Arnstein, of Arn- 
stein Bros. & Co.; Irving G. Day, of Day, 
Clark & Co.; Arthur Henius, of Bruhl 
Bros, & Henius Co.; A. V. Huyler, of N 
H. White & Co.; Chas. H. Ingersoll, of R. 
H. Ingersoll & Bro.; Jonas Koch, of Jonas 
Koch; Frank T. Sloan, of Sloan & Co.; 
Arthur Lorsch, of Albert Lorsch & Co.; 
Ludwig Nissen, of Ludwig Nissen & Co.; 
H. B. O’Brien, of the Alvin Mfg. Co.; M. 
D. Rothschild, of the American Gem & 
Pearl Co.; A. L. Stearns, of the Roy 
Watch Case Co.; George H. Tomes, of 
Cross & Beguelin; George R. Whitehead, 
of Marchand Bros. & Co. 

Chicago—Benjamin Allen, of Benjamin 
Allen & Co.; Emil M. Despres, of Despres, 
Bridges & Noel; John H. Hardin, of F. 
A. Hardy & Co.; W. F. Juergens, of Juer- 
gens & Andersen Co.; A. L. Sercoinb, of 
International Silver Co.; F. G. Thearle, of 
C. H. Knights-Thearle Co. 

New England—Roswell Blackinton, of 
R. Blackinton & Co., Providence, R. I.; 
Geo. H. Cahoone, of Geo. H. Cahoone & 
Co., Providence, R. I.; Samuel M. Ein- 
stein, of the Attleboro Chain Co., Attie- 
boro, Mass.; Theo. W. Foster, of Theo. 
W. Foster & Bro. Co., Providence, R. I.; 
Chas. E. Hancock, of the Chas. E. Han- 
cock Co., Providence, R. I.; H. W. Pat- 
terson, of the Smith-Patterson Co., Bos- 
ton, Mass.; Everett L Rogers, of Parks 
Bros. & Rogers, Providence; C. L. Watson, 
of the Watson Co., Attleboro, Mass. 

Pacific Coast—R. F. Allen, of the Mor- 
gan & Allen Co., San Francisco, Cal.; Geo. 
H. Hambright, of Hambright & Walsh, 
Los Angeles, Cal.; A. W. Huggins, of A. I. 
Hall & Son, San Francisco, Cal.; Alphonse 
Judis, of the Alphonse Judis Co., San 
Francisco, Cal.; Fred H. Levy, of M. 
Schussler & Co., San Francisco, Cal.; E. 
W. Reynolds, of the E. W. Reynolds Co., 
Los Angeles, Cal.; J. M. Sinclair, of Sin- 
clair & Boss, Portland, Ore. 

At Large—Morris Eisenstadt, of the 
Eisenstadt Mfg. Co., St. Louis, Mo.; A. L. 
Haman, St. Paul, Minn.; Frederick B. 
Hurlburt, of H. O. Hurlburt & Sons, Phil- 
adelphia, Pa.; A. G. Schwab, of A. G. 
Schwab & Sons, Cincinnati, O. 

The next order of business was the elec- 
tion of officers, and Leo Wormser nom- 
inated Arthur Henius for re-election as 
president. This nomination was promptly 
seconded by Charles E. Hancock. M. Ds 
Rothschild put the vote which resulted in 
the re-election of Mr. Henius. 

In accepting the office Mr. Henius in a 
few well chosen words said that he felt 
deeply grateful for the honor bestowed 
upon him in re-electing him as president, 
and urged the co-operation of the members 
of the board during the ensuing year in 
carrying out the work. 


George R. Whitehead nominated Charles 
H. Ingersoll for re-election as first vice- 
president, and he was unanimously elected. 
George H. Tomes presented the name of 
Robert W. Adams for re-election as sec- 
ond vice-president, and he was also unani- 
mously elected. The entire nominating 
committee of last year was re-elected. It 
is as follows: Edward S. Smith, William 
H. Kinna, Leopold Stern, August Oppen- 
heimer, David C. Townsend, George R. 
Whitehead and Leo Wormser. 

The next matter presented to the meet- 
ing was taken up under the heading of new 
business, and consisted of the submission 
of proposed amendments to the constitu- 
tion and by-laws. Copies of these proposed 
amendments thad previously been distrib- 
uted among the members of the organiza- 
tion. They provided for an increase in 
the number of directors from 40 to 50, for 
the substitution of 10 instead of nine mem- 
bers as a quorum of the New York direc- 
tors and for the changing of the date of 
the annual meeting from the last to the 
third Thursday in January. These amend- 
ments were all carried. 

An amendment was also proposed to 
section 1 of article 7 of the by-laws regard- 
ing the action of the board on failures, 
bankruptcies and proposed extensions. The 
proposed amendment simply made clear the 
present section: of the by-laws without 
damaging its spirit. It read as follows: 


Whenever a failure, bankruptcy, or request for 
an extension occurs in the jewelry or kindred 
trades, the corporation shall send a notice of such 
failure, bankruptcy, or proposed extension, to 
each member of the corporation. 

On receipt of said notice, each member inter- 
ested in such failure, bankruptcy, or extension, 
as a creditor, is obligated to hand his claim to 
the corporation for collection, and shall at once 
send to the corporation a statement of account, 
together with such verified papers as required by 
the corporation. 

The corporation shall take immediate steps to 
obtain as full and complete a statement of the 
condition of the debtor as possible, and make due 
report to the creditor members. 

Creditor members may appoint committees to 
investigate or consider the failure, bankruptcy, 
or request for extension of time of payment, 
which said committees may be empowered to re- 
port to the creditor members through the corpo- 
ration. 

Whenever such report shall contain a recom- 
mendation of compromise, settlement or exten- 
sion, said report shall be submitted to the credi- 
tor members. 

Any compromise, settlement, or extension ac- 
cepted by the majority of creditor members in 
number and two-thirds in amount, or recommend- 
ed by a committee appointed by the creditor mem- 
bers and accepted by a majority of the creditor 
members, in number representing at least two- 
thirds of the entire indebtedness to the creditor 
members, may be brought to the attention of the 
Finance Committee, which shall consider the pro- 
posed compromise, settlement, or extension; and 
if, in its opinion, such settlement, compromise, or 
extension is reasonable and fair, a resolution may 
be passed making it obligatory for every creditor 
member to accept such compromise, settlement, 
or extension. 

After the passage of such a resolution by the 
Finance Committee, each and every creditor mem- 
ber shall accept such compromise, settlement, or 
extension and shall, if required by the corpora- 
tion, execute a power of attorney empowering the 
corporation to settle his or their claim in ac- 
cordance with the terms accepted by such ma- 
jorities and approved by the Finance Committee. 

The Finance Committee, or board of directors, 
shall have the discretionary power to excuse mem- 
bers from handing their claims to the corporation 
whenever it satisfactorily appears that such mem- 
bers have placed their claims in other hands pri- 
or to such failure, compromise or extension, and 
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said member would be obliged to pay double fees 
if the foregoing sections were enforced. 

Non-members. interested in any failure, bank- 
ruptcy or extension, may be invited to meet with 
creditor members upon terms and conditions for- 
mulated from time to time by the Finance Com- 
mittee. 


M. D. Rothschild read the proposed 
amendment, and in a concise and explicit 
speech pointed out the advantages to be 
gained from the adoption and urged its ac- 
ceptance. The amendment received con- 
siderable discussion and was finally unani- 
mously passed. 

Mr. Rothschild also presented the fol- 
lowing resolution for a convention in Jan- 
uary which was unanimously adopted. 

Whereas, The National Jewelers Board of 
Trade now includes in its membership a large 
majority of the wholesale jewelry trade of the 
United States, and 

Whereas, Questions of moment and interest to 
the entire trade coming up from year to year 
ought to be discussed in general mass meeting, and 

Whereas, The brief time allotted to the annual 
business meeting does not allow sufficient time for 
such discussions, be it 

RESOLVED, That the National Jewelers’ Board of 
Trade meet in convention next January during a 
time which shall include our annual meeting; be 
it further 

RESOLVED, That the. directors of the National 
Jewelers Board of Trade appoint a convention 
committee of such number as they may deem ad- 
visable to assume charge of all the arrangements 
for such convention under the supervision of the 
president and the directors. 

The next matter taken up was a resolu- 
tion to the effect that it is to the interest 
of the National Jewelers Board of Trade 
that there should: be rotation in office and 
that a minimum number of directors 
should retire each year. It was proposed 
in the resolution that the nominating com- 
mittee be instructed to submit at least 15 
names annually hereafter for election to 
the board of directors, and that such new 
names be generally apportioned as nearly 
as feasible among the main board, the 
branch boards and the board members at 
large. This resolution created a great deal 
of discussion, it being the opinion of some 
that the number of new names submitted 
should be reduced from 15 to 10. Mr. 
Rothschild urged the resolution, pointing 
out the advantage of it, but other members 
argued against accepting it in its original 
form. It was finally decided that the nom- 
inating committee be instructed to report 
an appreciable number of new directors in 
their nominations next year. 

Just before the adjournment Jos. L. 
Herzog presented a resolution to the ef- 
fect that it be the sense of the meeting that 
when it is evident that a debtor can pay 100 
cents on the dollar, after an examination 
of his affairs by the board, and when he 
has allowed the control and supervision of 
his business to pass to a committee of his 
creditors during an extension of time that 
all the expenses incurred by the board, 
including the preliminary examinations, be 
paid and prorated among the creditors un- 
der such rules as may be laid down by the 
finance committee. President Henius ap- 
proved of the resolution, and the members 
unanimously voted that the directors be 
instructed to act on it. 

Immediately upon the conclusion of the 
meeting the new board of directors met 
and re-elected A. L. Stearns treasurer and 
Edmund N, Stone secretary. 
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These “Silveroid” 


Bar Pins 


To Retail from 75c. to $2.00 each 


are proving to be splendid selling 
items. “Silveroid” will not tar- 
nish, and these bars may be had 
in combinations of Sapphire and 
White, Amethyst and White and 
Emerald and White. When order- 
ing please give numbers desired. 
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Congressional Committee Holds Hearing on Gem Tariff. 


Committee Representing All Branches of Diamond, Precious Stone and Jewelry Trades Urges 
Retention of Present Schedule as Maximum that can be Collected— 
Diamond Cutters File Brief. 








WasHINGTON, D. C., Jan. 30.—Asserting 
that under a higher duty than‘l0 per cent. 
the incentive for smuggling would be so 
great that the Government could not pos- 
sibly detect it, Ludwig Nissen, president of 
the American Jewelers’ Protective Associa- 
tion, and chairman of the special commit- 
tee representing practically all of the jew- 
elry lines of the United States, appeared 
before the House Ways and Means Com- 
mittee yesterday and urged that the pres- 
ent status of schedules 449 and 555 be 
maintained, 

“Gentlemen,” said Mr. Nissen, in: prefac- 
ing his remarks, “I represent, with other 
members of our committee who are here, 
the diamond, precious and semi-precious 
stone interests of the United States from 
New York to California and from Maine 
to Texas, including all of the branches of 
the trade, namely, the cutters, the import- 
ers, the jobbers, the manufacturers who 
use these stones in their products, the re- 
tailers, and the workingmen employed in 
the diamond cutting establishments; and, 
while I have no warrant specifically from 
them, I know we also represent the inter- 
ests of the consumers of these commodi- 
ties who buy their articles of adornment 
and pleasure within the borders of this 
country. 

“To the ordinary mind it would seem 
that, inasmuch as certain necessities of life 
are made to bear a higher percentage of 
duty, these luxuries must be made to bear 
a higher duty than is now imposed upon 
them. 

“The experience of the past, however, 
has shown that a higher duty than is now 
levied cannot be collected. Up to the time 
of the enactment of the Wilson bill the 
duties on these commodities were never 
higher than 10 per cent. ad valorem. Rep- 
resentations were then made to the Ways 
and Means Committee that the higher the 
duty the lower would be the revenue ac- 
cruing to the Government from these im- 
portations. Nevertheless, the duty at that 
time was placed at 25 per cent. on all fin- 
ished goods and 10 per cent. on the rough, 
with the result that during the operation 
of that bill the revenues dropped in three 
years to about one-half of what it had 
been during the three previous years under 
a 10 per cent. duty, although in accord- 
ance with the changes that were made the 
revenue should have risen from 150 to 200 
per cent.” 

Representative Harrison of New York 
then inquired of the witness if it did not 
seem possible that all luxuries during those 
times were imported in less quantities. Mr. 
Nissen replied that during the first year 
of the operation of the Wilson bill, 1895, 
it may have been possible that the impor- 
tations were somewhat less. However, 


during the last two years of it, he assert- 
ed, business became normal, and if the 
importations were any less than they had 
been previous to the operation of the bilt 


it was probably more than offset by the 
higher prices of the goods. Witness ex- 
plained that the dealers in this country 
do not establish the prices on diamonds 
and pearls and things of that kind. The 
prices are made on the other side, he as- 
serted, and they are not made for the ac- 
commodation of the United States alone, 
as the whole world buys them in London 
and Paris, where the syndicates exist and 
make the prices. 

Representative Payne asked the witness 
if he were not importing diamonds at that 
time, and if it was not a fact that dia- 
monds could be bought in this country at 
a lower price than an honest importer 
could import them for and pay 25 per cent. 
duty. 

“That was a fact and universally so,” 
vigorously asserted Mr. Nissen, “because 80 
per cent. of the goods that came into this 
country during the operation of that bill 
were smuggled. During the last year of 
the operation of the Wilson bill the regu- 
lar importations entering through the cus- 
tom house ran down to $2,600,000. The 
revenue collected upon those importations 
was $416,000, under a 25 per cent. duty on 
finished goods and a 10 per cent. duty upon 
the rough; whereas for the three previous 
years, when there was no duty upon the 
rough and a 10 per cent. duty upon the 
finished goods, the revenue amounted to 


‘ nearly a million and a half dollars, on the 


average.” 

Mr. Harrison then inquired of the wit- 
ness if he did not believe that if the Gov- 
ernment were to bend its attention to the 
matter that a higher rate of duty could 
be levied upon diamonds. 

“T think it absolutely impossible,” replied 
the witness; “no matter: how much the 
Government would spend in the detection 
and prevention of smuggling.” 

Mr. Harrison asked if there is not a 
great deal more attention being paid to 
smuggling now than was paid to it even 
three or four years ago, and Mr. Nissen 
said there had been a great deal better 


results during the last four years in achiev- | 


ing some revenue for the Government by 
a very strict enforcement of the law at 
the New York entrance. Mr. Harrison 
wanted to know if there were not rev- 
enue agents in the foreign capitals who 
are keeping track of purchases of jewels. 
Mr. Nissen replied that to a small extent 
there were. 

Mr. Harrison suggested to the witness 
that by extending that system a higher 
rate of duty could be collected upon dia- 
monds at our ports, but Mr. Nissen thought 
it absolutely impossible under any circum- 
stances to collect a higher rate. 

“You will create the incentive for smug- 
gling that it will be absoluetly impossible 
for the Government to circumvent,” wit- 
ness continued; “because with our enor- 
mous coast lines east and west and our 
long stretches of borders north and south, 
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it would not be possible to detect and pre- 
vent smuggling of articles of which yow 
can put a million dollars’ worth in one 
man’s pocket without indicating that he has 
anything. 

“I do not believe that with a stricter su- 
pervision of the sources from which they 
come that it would be possible to collect 
a higher rate on them, because the Gov- 
ernment has so far, with its revenue agents 
on the other side, paid very little attention 
to actual smuggling. They do pay some 
attention to undervaluations, and mostly 
of bulky goods and things of that kind, 
but they cannot go into the hearts and 
safes of the people in Amsterdam and Ant- 
werp who do this business. They never 


“You must realize that it is Zoing to be 
very hard for the Democratie party to 
defend a 10 per cent. ad valorem duty 
upon luxuries like diamonds,” interrupted 
Representative Harrison. 

“Unless,” replied Mr. Nissen, “we can 
convince the Democrats that that would 
be the greatest benefit to the Treasury 
Department im-the collection. Now, we 
understand, of course, that this committee 
will legislate for the benefit of the Treas- 
ury Department, and we want to convince 
you that, while we are here, of course, to 
maintain ourselves in business, we are also 
here to help the Government in making a 
schedule which shall be just to the im- 
porter, the cutter, and the retailer, as well 
as equitable to the Government itself, and 
one which will produce the largest amount 
of revenue.” 

Representative Payne interposed that he 
did “not suppose that it is any harder for 
a Democrat to stand up for what is right 
than it is for a Republican, if he only has 
the courage of his convictions.” 

“It is not going to be very hard upon the 
Democrats,” replied Representative Harri- 
son, “to announce to the country that they 
are going to put a tax upon luxuries and 
reduce the tax upon necessities, which is 
just the reverse of the process of my 
brother, Payne, to defend so low a rate 
as 10 per cent. on diamonds.” 

Mr. Nissen replied: “Except upon the 
theory that this is the best possible sched- 
ule that can be devised for the getting of 
revenue. 

“There is another thing to be considered, 
gentlemen. We are here as an absolite 
unit in our trade, from the cutter down 
to the workman and to the retailer. There 
is absolutely. no controversy between us, 
and we feel that after coming here so ab- 
solutely united and wanting only that 
which is just to ourselves and equitable to 
the Government, it is proper to ask this 
committee, in view of the many hundreds 
of millions of dollars that are invested in 
this business, not to make, these invest- 
ments of American capital’ the prey of 
foreign pirates, who will succeed in:getting 
goods into this country without paying 
duty on them. 

“We claim that under a 10 per cent. 
duty the revenue can be collected. We 
claim that under a higher duty it cannot 
be collected.” 

The committee of which Mr. Nissen was 
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The Bryant Rings have both style and quality, and will help your reputation as a Jeweler. 
We guarantee every ring we make. 
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-hairman was composed of the following 
ther members: Emanuel Arnstein, H. H. 
Butts, Michael Dreicer, Harry Durand, Ja- 
‘ob Goodfriend, Arthur Henius, Arthur 
Lorsch, Lee Reichmann and St. John 
Wood. Mr. Nissen acted as spokesman 
for the committee, the others deciding that 
it would be best to have him’ use all of 
the time that had been assigned to the 


committee, 

The committee, in behalf of over 500 im- 
porters and dealers, whose names were af- 
fixed, submitted the following brief: 

The undersigned, representing practically all of 
the importers and dealers in precious stones and 
pearls and imitation precious stones and pearls, 
and cutters of diamonds and other precious 
stones, together with the workingmen employed 
in such cutting establishments, from whom a 
memorial is appended hereto, respectfully request 
your committee to retain the present schedules 
Nos. 449 and 55, in the exact form and substance 
as they now stand in the statutes. 

Such statutes are strictly the fruit of experi- 
ence, and were adopted only after the Govern- 
ment discovered the practical impossibility of 
collecting duties when assessed at rates higher 
than those now existing. The experiment was 
not only unprofitable from the standpoint of the 
Government, due to the enormous shrinkage in 
duties collected, but was disastrous to the honest 
importers, who found themselves unable to com- 
plete when offering the goods on which duty had 
been paid, in competition with goods which paid 
no duty whatever. 

It is a matter of record that in 1892, two years 
before the act of 1894, when the duty on pre- 
cious stones was increased from 10 to 25 per 
cent. ad valorem, and uncut precious stones were 
taken from the free list and scheduled at 10 
per cent: ad valorem, imports of precious stones, 
cut and uncut, were $12,882,784, and the duties 
paid thereon amounted to $1,238,417; in the fol- 
lowing the act of 1895, the imports through the 
custom house dropped to $4,725,455, a falling off 
of the imports to the extent of $8,163,329, while 
the Government received in duties thereon 
$804,219.76, a falling off of revenue to the extent 
of $434,197; in 1896 the total imports were 
$6,791,633, the duties paid thereon amounted to 
$1,096,193, representing a falling off of imports 
aS compared with those of the year 1892, amount- 
ing to $6,091,155, and a falling off of revenue of 
$142,224; in 1897 the total imports were $2,- 
698.879, and the duties paid thereon amounted to 
$418,767, representing a falling off of imports 
as compared with those of the year 1892 amount- 
ing to $10,188,905, and a falling off of revenue 
of $819,650. Two years after the act of 1897, 
when the duty on precious stones had been re- 
duced to 10 per cent. ad valorem, and the duty 
on uncut stones had been removed, on which basis 
such items now stand in the schedules, the imports 
rose to $17,208,531, and have now risen to about 
$40,000,000. 

In answer to general arguments that may be 
advanced that articles of luxury should be made 
to bear higher rates of duty than those now im- 
posed wpon such articles, we respectfully submit 
that experience has shown that more than 10 
per cent. cannot be collected on precious stones 
and pearls, for the reason that such commodities 
embody large value in small bulk, and are there- 
fore easily concealed; hence, a higher duty than 
10 per cent. places a premium on dishonest 
methods by encouraging and inviting smuggling 
and undervaluing, and as a matter of fact, it -has 
been proved that as the duty increases the reve- 
nue to the Government decreases, and at the same 
time reputable merchants are practically put out 
of business. 

Even to-day, at existing rates, a basis that 
might be described as one of minimum tempta- 
tions to defraud, there is an unshakable belief 
that unscrupulous dealers have been successful in 
evading the vigilance of the Government agents, 
notwithstanding the fact that never in the his- 
tory of our trade has there been greater confi- 
dence, based on actual achievements, in the char- 
acter and ability of the officials charged with the 
collection of custom duties; nevertheless we 
recognize the magnitude of their task; our vast 
coast lines and extensive international bounda- 
ries make it practically impossible to detect and 


apprehend all parties who seem to have a con- 
stitutional objection to the payment of customs 
duty. Even under the present duty of 10 per 
cent., American tourists buy many millions of 
dollars’ worth of our commodities abroad, com- 
paratively very few of which are declared upon 
their arrival homme. What would happen if you 
widen the margin of cost between here and 
abroad by increasing the rate of duty? You 
would simply increase the insatiable desire of the 
average man and woman to smuggle, for few 
people consider it in the least wrong to defraud 
the Government. 

it is for these reasons that the importers at 
their own expense, and at a cost of many of 
thousands of dollars, have been maintaining an 
association (The American Jewelers’ Protective 
Association), for the purpose of co-operating with 
and supplementing the work of the Government 
in its effort to reduce to a minimum the practice 
of smuggling and undervaluing to which our 
trade, by its nature, is peculiarly exposed. 

All of which*is respectfully submitted. 








Brief of the Diamond Workers’ Union. 


WasuincTon, D. C., Jan. 30.—The Dia- 
mond Workers’ Protective Union of Amer- 
ica, through its president, Andrew Meyer, 
and its secretary, Theodore Quets, has sub- 
mitted to the tariff committee the following 


brief : 

We, the undersigned officers of the Diamond 
Workers’ Protective Union of America, respect- 
fully submit for your consideration reasons why 
the present tariff on the schedules of diamonds, 
which is the rough diamonds on the free list, and 
a duty of 10 per cent. ad valorem on the cut 
diamonds, should not be changed. 

The diamond cutting industry was practically 
unknown in this country until the Wilson bill 
caused a number of American importers and Eu- 
ropean manufacturers, in 1893, to erect diamond 
cutting plants in this country. The tariff then 
called for 10 per cent. duty on the rough and 
25 per cent. on cut diamonds. It was then said 
that because of the high duty large quantities of 
diamonds were smuggled into this country, which 
caused tremendous losses to the manufacturers, 
who were forced to close their plants before the 
Summer of 1896, and the workmen found them- 
selves doomed to a very long period of idleness 
with all the miseries of the unemployed. 

Not until the Dingley bill, stipulating the pres- 
ent schedule on the importations of diamonds, 
became an act Sept. 1, 1897, were the diamond 
workers able to find employment again. With 
rough diamonds on the free list and 10 per cent. 
on the cut diamonds, several plants were opened 
again, but a number of manufacturers had sus- 
tained such great financial losses under the Wil- 
son schedule that they did not re-enter the field. 

With rough diamonds on the free list, the 
manufacturer can commence. the cutting of his 
article at an equal base with the European manu- 
facturer, and the 10 per cent. which is placed on 
the cut diamonds is a margin about sufficient to 
cover the higher expenses which the American 
manufacturer has to meet in the process of cut- 
ting as compared to the European, who operates 
in countries where the standard of money js 
lower, and consequently rent for factories, wages, 
salaries, etc., are less than in this country. 

The fact that our Government collected hardly 
any revenue from the importations of diamonds 
with the high tariff under the Wilson bill, while 
these revenues have been constantly increasing 
after 1897, with the rough diamonds on the free 
list, and the moderate, but collectable, 10 per 
cent. duty on the cut diamonds, is another fact 
in favor of the present schedule. 

We beg you to consider that a change in the 
tariff from what it is now will deprive us of the 
protection which our industry needs in this coun- 
try. It would mean that about 650 men now en- 
gaged in our industry, about one-half of them 
born in this country, and almost all citizens, 
thrifty and worthy people, all of whom have 
spent the best part of their lives and raised their 
families here, will be reduced from comparative 
prosperity to absolute ruination, because they will 
find the factories definitely closed to’ them. 








O. L. Grogan has moved to Goodwater, 
Ala., from Ironton, Ala. 
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Jewelry, Clocks, Watches, Silverware 
and Kindred Lines Exported from 
New York. 

WASHINGTON, D. C., Jan. 29—The foi- 
lowing were the exports of jewelry, sil- 
verware, optical goods, clocks, watches and 
kindred lines from the Port of New York 

for the week just ended: 


Amsterdam: 5 cases optical goods, $378. 

Belfast: 9 cases clocks, $207. 

Bergen: 3 cases clocks, $144. 

Buenos Aires: 10 cases plated ware, $2,057; 2 
cases clocks, $150; 4 cases watches, $550; 1 case 
optical goods, $696; 1 case optical goods, $731; 
123 cases clocks, $2,648. 

Calcutta: 15 cases clocks, $787. 

Colombo: 18 cases clocks, $464. 

Colon: 50 cases clocks, $357; 14 cases plated 
ware, $7,314. 

Curacao: 3 cases jewelry, $612. 

Dublin: 42 cases clocks, $504. 

Funchal: 32 cases clocks, $493. 

Glasgow: 159 cases clocks, $2,180. 

Hamburg: 4 cases optical goods, $233. 

Havana: 1 case watches, $323; 1 case optical 
goods, $217. 

Havre: 5 cases jewelry, $650; 1 ‘case silver- 
ware, $125. 

Hong Kong: 13 cases clocks, $226; 7 cases op- 
tical goods, $908. 

Leith: 5 cases thermometers, $294. 

Liverpogl: 73 cases clocks, $1,838; 2 cases silver- 

ware, $250; 2 cases optical goods, $676; 3 cases 
jewelers’ sweepings, $320; 1 case watch cases, 
$150. 
London: 37 cases clocks, $869; 143 cases clocks, 
$6,182; 2 cases optical goods, $587; 15 cases op- 
tical goods, $4,547; 25 cases watches, $4,990; 17 
cases clocks, $472. 

Manila: 1 case plated ware, $100; 14 cases 
clocks, $385. 

Melbourne: 57 cases clocks, $1,671. 

Montevideo: 9 cases plated ware, $1,266; 18 
cases clocks, $460. 

Pernambuco: 1 case optical goods, $291. 

Port Natal: 15 cases clocks, $172. 

Port au Prince: 6 cases clocks, $135. 

Rio de Janeiro: 1 case optical goods, $117; 81 

s 2 ; lated ware, $1,431; 
cases clocks, $2,090; 16 cases p 
298 cases clocks, $5,708; 2 cases optical goods, 
$916; 21 cases clocks, $651. 

Santiago: 36 cases clocks, $587. 

Sierre Leone: 5 cases clocks, $110; 10 cases 
clocks, $287. 

oo 25 cases clocks, $420. 

Southampton: 1 case jewelry, $200. 

Stockholm: 10 cases clocks, $596. 

Tunis: 10 cases clocks, $149. 

Vera Cruz: 8 cases clocks, $505. 

Wellington: 3 cases clocks, $100. 





Creditors File Bankruptcy Petition 
Against C. P. Bechtel, Fort Dodge, la. 
Fort Donce, Ia., Jan. 30.—The creditors 

of C. P. Bechtel, retail jeweler of this town, 

have filed an involuntary petition in bank- 
ruptcy against him in the United States 

District Court, making the usual formal 

allegations as to preferences and transfers. 

No schedules or statements of the assets 

and liabilities have as yet been filed with 

the court. 

Mr. Bechtel is a young man about 25 
years old and has been in business here 
since February, 1910. He is a watch re- 
pairer by trade and a practical jeweler, and 
has worked hard to build up the business. 
However, he started with a very small capi- 
tal and has had somewhat of an uphill 
fight. His principal creditors are said to 
be in Chicago. 








James Harvey, Easton, Pa., is out $14 and 
a ring as a result of cashing a check which 
proved to be a forgery. The man who pre- 
sented the check is believed to be the same 
one who recently caught a meat dealer in 
the same way. 
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Secured from Collections Abroad 
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AMEOS are scarce—but not here. A rich find abroad. 

Cameo Brooches, set with pearls; also diamond and pearl 

combinations, $20 to $200. Cameo Pendants, $5 to $18. Cameo 
Scarf Pins, $3.75 to $10. Fancy mountings in all lines. 


A SELECTION FOR THE ASKING. 
CAMEO MOUNTING FOR THE TRADE. 


William DLink Company 


401-407 Mulberry St., Newark, N. J. 
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OSMUN-PARKER MFG. CoO. 
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Fine Pearl and Diamond Goods 
338 Mulberry Street 
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Every gentleman should have one 
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IMPORTANT 


Manufacturers, Jobbers, Etc., Etc. 


All are cordially invited to exhibit 
their lines at 


Minnesota 
Convention Headquarters 
February 17-20, 1913 


Those who wish to exhibit may arrange 
direct, by corresponding with 


Mr. KILL, Manager Radisson Hotel 
MINNEAPOLIS, MINN. 


On account of the Joint Annual Convention 
—The Minnesota Retail Jewelers’ Associ- 
ation and Minnesota State Association of 
Optometrists. 


PROGRAM OF THE CONVENTION 


Tuesday, Feb. 18. 

1:30 p. Mi—Meetings of officers, directors 
and committees. 

2 p. M.—Reception and registration of 
convention guests and ataending jewelers. 
Distribution of badges. Payment of dues. 

2:30 Pp. M.—Meeting called to order by 
President F. H. Straub. Reading of min- 
utes of last meeting. Reading of bills and 
ordering of warrants. 

8 p. M.—Address of welcome by Mayor 
Wallace Nye, Minneapolis. Response by 
President F. H. Straub. President’s report, 
secretary's report, treasurer’s report. Elec- 
tion of new members, reading of applica- 
tions and balloting thereon. Reports of 
committees: Appointing new committees. 
General discussions by everybody. 

6 p. M.—Adjourn until Wednesday fore- 
noon, 9 A. M. 

Tuesday evening a theater party may be 
arranged for. 

Wednesday, Feb. 19. 

9 a. M.—Reading of communications. 
Unfinished business. New business. 

9:30 a. M.—Address by Col. J. L. Shep- 
herd, of New York city. 

10 A. M.—Address by J. R. Moorehead, 
secretary National Federation of Retail 
Merchants, 

10:30 a. m.—Business session and meet- 
ing of committees. Report of auditing com- 
mittee and other unfinished business. 

11:30 a. mM.—Viewing of manufacturers 
and jobbers’ exhibits. 

12 m.—Adjourn until 6:30 Pp. m. Joint 
banquet with optometrists. 

6:30 Pp. M.—Banquet for the jewelers, 
optometrists and all convention guests. 

About 8:15 p, m.—After the banquet, T. 
L. Combs, president of the American Na- 
tional Retail Jewelers’ Association; J. R. 
Moorehead, secretary National Federation 
of Retail Merchants; A. W. Anderson, sec- 
retary Wisconsin Retail Jewelers’ Associ- 
ation, and Col. John L. Shepherd, of the 
Keystone Watch Case Co., will speak on 
interesting and instructive subjects. 

Thursday, Feb. 20. 

9°30 a. mM.—Address on “Encourage- 
ment,” by President T. L. Combs. Address 
on “The Value of Jewelers’ District and 
Local Clubs,” by A. W. Anderson, secre- 
tary Wisconsin Association. Address by J. 
R. Moorehead, secretary National Feder- 
ation of Retail Merchants. 

11:30 A. M.—Question pox and. general 
discussion. 

12 mM.—Lunch. Adjourn until 1:30 Pp. Mm. 

1:30 Pp. m.—Address by representatives 
from different factories, jobbers and retail 
jewelers (each limited to 15 minutes on 
any subject). Representatives are kindly 
asked to report “Subject” they wish to 
speak on, and leave name with secretary 
at any time during the convention days. 
Unfinished business. Discussions. Election 
of officers and delegates to the National 
convention. Selection of next meeting place 
and date for same. Adjournment. 
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National Jewelers Board of Trade Puts 
Another Jeweler in Jail on Charge 
of Defrauding Creditors. 

Denver, Colo., Jan. 28—The National 
Jewelers Board of Trade has been working 
for some time in an attempt to bring to 
justice Jacob H. Grinspan, who formerly 
conducted a small store on ‘Larimer St., 
and the efforts of this organization were 
crowned with success Saturday, when Grin- 
span was brought before the United States 
District Court to be tried under his in- 
dictment on two counts charging the secre- 
tion of goods from his trustee in bank- 
ruptcy and the making of oaths. He 
pleaded guilty on both counts and threw 
himself upon the mercy of the court. Al- 
though he presented physicians’ certificates 
as to the poor condition of his health, 
Judge Lewis, after scoring him severely 
and offering him a trial by jury if he 
wished it, imposed a sentence of 18 months 
in the Government penitentiary at Leaven- 
worth, Kans., on both counts, the sentence 
to be concurrent. Grinspan was at once 
taken in charge by the United States Mar- 
shal and will be sent to Leavenworth within 
a few days. 

In the small store which Grinspan was 
conducting in this city he usually carried 
a stock of jewelry, musical instruments, re- 
volvers, etc. He filed a voluntary petition 
in bankruptcy in the Federal Court, Oct. 2, 
1911. Within three months immediately 
preceding the filing of his petition he pur- 
chased about $5,000 worth of new mer- 
chandise from manufacturers and dealers 
all over the country wherever he could get 
credit. 

Among his purchases were a number of 
new trunks and soon after the new goods 
began arriving he packed them in the 
trunks and had the two trunks full of 
merchandise taken to Pueblo, to which 
point they were shipped as baggage and 
stored in a warehouse for many months. 
He also stored similar trunks in ware- 
houses in Denver and is reported to have 
shipped several trunks full of goods to 
Colorado Springs and to Glenwood Springs, 
Kansas City and other points. 

When examined in bankruptcy proceed- 
ings he positively denied that any goods 
had been removed or concealed by him. 
When the stock was put up for sale by 
the trustee in bankruptcy it was bid in 
by Grinspan’s wife, who claimed to have 
borrowed the money from relatives. These 
same relatives appeared as creditors of the 
bankrupt. 

Grinspan finally obtained his discharge 
in bankruptcy, although this action was op- 
posed by the National Jewelers Board of 
Trade. That the opposition was well 
founded is shown by the fact that credit- 
ors received only four per cent. in divi- 
dends on their claims and by the still more 
significant fact that about a,month after 
receiving his discharge in bankruptcy the 
goods which Grinspan had hidden began 
to reappear in his stock in trade, he having 
continued in business, 

About the time that this stock began to 
appear in Grinspan’s store one or two of 
the creditors and their representatives be- 
gan investigating the situation and the Na- 
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tional Jewelers Board of Trade employed 
detectives to ‘ferret out the true condi- 
tions. By the use of a dictagraph conver- 
sations between the wife of the brother-in- 
law of Grinspan and another person were 
obtained. This conversation made it ap- 
parent that the large quantity of goods 
thad been obtained by Grinspan for the 
purpose of defrauding creditors and infor- 
mation was also obtained regarding the 
shipping away of the merchandise. 

The detectives succeeded in recovering 
three trunks filled with the secreted prop- 
erty and a short time thereafter Grinspan 
and another man were arrested and, upon 
being sent to jail, freely admitted that the 
charges against them were true, and that 
they had acted together in stealing and se- 
creting the goods. They went back to the 
store and identified a long list of articles 
which had been removed just before the 
bankruptcy proceedings were instituted. 
These goods were restored to the stock 
after Grinspan had obtained his discharge. 

When the circumstances in the case were 
presented to the Federal Court by the 
National Jewelers Board of Trade through 
their local attorneys, Rogers, Ellis & John- 
son, the Federal Grand Jury indicted both 
men. 


ed that such action as Grinspan is guilty 
of has gone far enough; that transactions 
of this character had become altogether too 
frequent and that the community must be 
given to understand that such cases would 
no longer be tolerated in Colorado. 

The result of this victory of the National 
Jewelers Board of Trade, which was assist- 
ed by the Lewis Jewelry Supply Co., of 
this city, a creditor of Grinspan, will serve 
to warn other jewelers who may contem- 
plate fraudulent bankruptcy proceedings. 








Harry Perkins Arrested on Charge of 
Theft of Watch Jewels from Elgin 
National Watch Co.’s Factory, 
Elgin, Ill. 

Exern, Ill., Jan. 29.—The police of this 
city are much pleased at having placed in 
custody Harry Perkins, who is wanted for 
the theft of jewels from the Elgin Na- 
tional Watch Co.’s factory. Search for 
him had been made for some time, but 
was unsuccessful until the police depart- 
ment of Waltham, Mass., and Elgin re- 
cently succeeded in locating him in Bos- 
ton, where he was arrested. Attorney 
Lawrence McNerney was sent to Spring- 
freld, Friday, to secure requisition papers 
from Governor Charles S. Deneen in order 


to have Perkins brought back to Illinois 


for trial. 

John L. Cafferty and Francis A. Vall- 
elly, who were found guilty of attempting 
to dispose of the stolen jewels, are now 
serving an indeterminate sentence at the 
Joliet penitentiary. At the time of their 
arrest Perkins escaped and for months 
was followed by private detectives. Per- 
kins, who worked in the watch factory 
for nearly a year before disappearing, is 
alleged to be the leader of ‘the gang of 
jewel thieves whicn robbed the watch fac- 
tory of several thousand dollars’ worth of 


property. 


In sentencing Grinspan Judge Lewis stat- 
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Another New York Manufacturer Pleads 
Guilty to Violating Stamping Law 
in Proceedings Brought by the 
National Jewelers Board 
of Trade. 

William Vechsler, a dealer in jewelry at 
102 Clinton St., New York, appeared before 
the Court of Special Sessions last Thurs- 
day and pleaded guilty to violating Section 
431 of the Penal Code of New York State, 
which makes it a misdemeanor to make, 
sell or offer for sale jewelry stamped of a 
certain karat fineness which falls below by 
more than one karat the fineness indicated 
by the stamp. He was fined $50, which he 
paid. 

Th case was brought by the Good and 
Welfare Committee of the National Jewelers 
Board of Trade and the evidence was ob- 
tained by Max Augenblick, a detective con- 
nected with the United States Secret Serv- 
ice Detective Agency, which was employed 
by the board. Augenblick, accompanied by 
one Ginsberg, visited Vechsler’s place of 
business Jan. 15, 1912, and purchased 
three rings stamped as being 14 karats fine. 
The rings were at once taken to the law 
office of Llorys Elton Rogers, attorney for 
the.Good and Welfare Committee and, ac- 


- companied by M. L. Jacobs, of the law firm, 


the men took the rings to the United States 
assay office, where they were delivered to 
Assayer Commings. One whole ring and 
one-half of another ring were assayed and 
the report showed that the rings were from 
19-10 to 23-10 karats below the 14 karat 
standard. 

In discussing the case with a reporter for 
THE JEWELERS’ CiRCULAR Attorney Rogers 
said that he called the District Attorney’s 
office on the telephone on the day set for 
the trial of the case and was told that it 
would not be reached that morning and 
not be tried until afternoon, if then, owing 
to another engagement of the defendant’s 
counsel. When Mr. Rogers went to court 
at 12 o’clock that morning to learn if the 
case would be tried in the afternoon and in 
that event go over the evidence with the 
Assistant District Attorney he said that he 
was surprised to find that the case had been 
called and that Vechsler had pleaded guilty 
and had been fined. 

Mr. Rogers said that he felt, in view of 
other offenders whom he thinks were no 
more guilty than Vechsler, and one of 
them even much less guilty, having to pay 
heavy fines and even to go to jail, that the 
sentence in Vechsler’s case is entirely in- 
adequate. He said he is at a loss to under- 
stand how such a sentence could have been 
given, especially in view of the fact that in 
the case of, a previous offender, where one 
ring only fell slighly below the 14 karat 
standard, two other rings assayed up to 
requirements, that a fine of $250 was im- 
posed. He pointed out that in the Vechsler 
case all. of the rings assayed were below 
the required standard and yet he was fined 
only $50. 

The attorney for the defendant, Vechsler, 
contended that the jeweler did not make 
the rings and was an innocent purchaser. 








E. Caprio, a watchmaker and jeweler, 
has opened a store at 224 Ellicott St., Ba- 
tavia, N. Y. 
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Eastern Manufacturers Ask Proper Jewelry Duty. 











Representative of the New England Manufacturing Jewelers’ and Silversmiths’ Association 
Argues Before Congressional Committee for Adequate Protection 
Against Foreign Competition. 














WASHINGTON, D. C., Jan. 31—The New 
Silversmiths’ Association was represented 
before the tariff committee by B. A. Levett, 
of New York City, who spoke on Par. 448 
—the jewelry paragraph—of the sundries 
schedule. Mr. Levett was before the com- 
mittee two weeks ago when the metal 
schedule was under discussion. He argued 
that labor was.the chief item in the cost of 
the products of the members of the asso- 
ciation which he represented, and for that 
reason he contended that there should be 
no reduction in the present nates. 

“It is hardly to be believed,” he said, 
“that the cheapening of the ‘product to 
lower duties would result in any consider- 
able increased demand; but even if this 
were so it is certain that the increased de- 
mand would be supplied by the foreigner 
and not by the American workman, who 
can not compete with the low cost of labor 
abroad. It should be borne in mind that 
there are no exorbitant profits made by 
the manufacturers in this country, who, as 
the census report shows, are small manu- 
facturers, and whose product is sold chiefly 
because they.are able to make quick deliv- 
eries and quickly produce new styles. It is 
not believed the policy of the present Con- 
gress is to increase revenue by destroying 
established American industries, especially 
where the article concerned is a luxury.” 

Mr. Levett said he wanted to point out 
that the silver articles with which the mem- 
bers of his association are concerned: are 
not what is known as table ware or flat 
ware, where the labor is very small, as 
compared to the value of the material in 
the article. The class of articles in which 
they are principally concerned are known 
as novelties. 

He exhibited to the committee a coin- 
holder made of silver and designed to be 
hung on a lady’s chatelaine chain. It is 
made also in German silver and plated. If 
made of German silver, he said, the cost 
of the material would be 67 cents. The 
total cost of the article, without any profit 
added at all, would be $6.65. The cost of 
the material was less than 10 per cent. of 
the cost of the finished article. He gave 
the committee other examples along this 
line to emphasize his point. 


“I want to call the attention of the com- 


mittee to the fact that all the articles with 
which we are concerned are luxuries and 
are revenue producers,” continued the wit- 
ness. “I will point out a little later that 
even with the rate which was provided by 
Par. 448, 85 per cent. of the imports have 
increased and are increasing. 

“Before going into the question of the 
rate, 1 would like to call the attention of 
the committee to the paragraph itself. 
When that paragraph was drawn up, while 
it was known as the jewelry paragraph, it 
was intended to include besides jewelry and 
other articles of adornment the line of ar- 
ticles known as novelties made of silver or 


base metals. It was the purpose of this 
paragraph to provide a higher rate on ar- 
ticles of this sort than upon jewelry made 
of gold or platinum. The reason for the 
higher rate is obvious, for a moment’s re- 
flection will show that while the value of 
gold and platinum is in the material, the 
labor. being incidental, while, on the other 
hand, in base metal jewelry and novelties 
the labor is far in excess of the material, 
frequently to the extent of 85 to 90 per 
cent. of the total cost of production. 

“I think I need not expatiate on that 
point because it is clear that where you 
take an article of German silver, in which 
the metal constitutes only 10 per cent. of 
the cost, it needs a higher duty than the 
same article made of gold or platinum, 
where the chief value of the article is in 
the material and not in the labor. 

“Tf the committee will look at Par. 448, 
which is a very long and a very compli- 
cated paragraph, you will find a great many 
provisions in there, and the reason for the 
excess of language is undoubtedly due to 
the fact that under all the previous tariff 
acts a tremendous number of cases arose 
as to what was or what was not jewelry. 
It may surprise the committee to know 
that the article I am showing you has been 
held by the Board of General Appraisers 
to be dutiable as a manufacture of metal 
and not jewelry, and that it goes into the 
same paragraph with manufactures of 
iron and: steel.” 

Mr. Levett then took occasion to call the 
attention of the committee to the notes on 
tariff revision, which were used by the 
Ways and Means Committee during the 
last tariff discussion. He referred briefly 
to a number of decisions, reading a list of 
articles which had been held dutiable as 
jewelry, another list of articles that had 
been held dutiable as parts of jewelry, and 
a third list of articles that were held not to 
be dutiable as parts of jewelry. 

In reply to a question by Representative 
Palmer, witness said that what he was ask- 
ing was that the articles should be left 
where they are now—from 60 to 85 per 
cent—but that he wanted those articles 
which, by treasury decisions, had come in 
at 45 per cent., under the metal schedule, 
to come in where he contended they origi- 
nally belonged. 

Witness said: he would like to call the 
committee’s particular attention to the pro- 
visions in the paragraph for “all other ar- 
ticles of every description; finished or 
partly finished, if set with imitation pre- 
cious stones composed of glass or paste, 
except imitation jet, or composed wholly 
or in chief value of silver, German, white 
metal, brass, or gunmetal, whether or not 
enameled, washed, covered, plated or 
alloyed .with gold, silver or nickel and 
designed to be worn on apparel or carried 
on or about or attached to the person, val- 
ued at 20 cents per dozen pieces.” 
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“As construed by the classifying offi- 
cers,” continued the witness, “the silver 
and base metal novelties and jewelry were 
assessed under this provision, but in a de- 
cision by the Board of General Appraisers, 
dated April 14, 1910, T. D. 30545, it was 
held that only articles ejusdem generis 
were those enumerated by name in the first 
line of the paragraph, to wit: Chains, col- 
lar and cuff buttons, etc., were covered by 
the provision. The Treasury Department 
refused to appeal from this decision and 
later issued instructions in T. D. 30785 that 
only such articles as were not utilitarian, 
even though ornamental in character, 
should be classified for duty under this par- 
agraph; and by ‘utilitarian’ the department 
made it plain that such articles as powder 
cases, carrying a miniature powder puff, 
were utilitarian. Following these instruc- 
tions nothing which is not entirely orna- 
mental, or in other words, jewelry, has 
since been assessed under this. provision.” 

Mr. Levett then told how last May the 
Customs Court ruled that nothigg could 
come in within provision 4: “All other 
articles of every description whether known 
as jewelry or otherwise,” if it fell within 
the class of jewelry, holding all jewelry 
to come within the last clause of the para- 
graph providing for gold and platinum 
jewelry. The result of this last decision, 
coupled with the unappealed decision of 
the Board of General Appraisers, holding 
that nothing could come within this term 
which is utilitarian, has been to deprive the 
provision of every article of its force, he 
said, because of the fact that the depart- 
ment holds that nothing can come within 
it unless it is purely ornamental, and hence 
jewelry, while the court has held that only 
such articles as are not jewelry are duti- 
able thereunder. His association, he added, 
had been trying for some time to get the 
Treasury Department to appeal from the 
decision of the board, but up to this time 
had not met with success. 

“Irrespective of the rate,” Mr. Levett 
added, “which the present Congress will 
decide, would be assessed upon articles in- 
tended to be covered by Par. 448 of the 
present act, assuming only that it will be 
the intention to assess them at a higher 
rate than will be provided for manufactur- 
ers of metal not specially provided for, this 
paragraph must be carefully redrawn. If 
it be the intention to have it cover only 
such articles as by construction now come 
within it, that purpose can be accomplished 
by eliminating from the paragraph the fol- 
lowing clauses and surplusage: ‘]. * * * 
together with all articles of every descrip- 
tion * * * or carried on or about or 
attached to the person. 2. Rope, curb cable 
and other fancy patterns of chain * * * 
valued at 30 cents per yard.’ The third 
provision may also be cut out. ‘All the 
foregoing, whether known as jewelry or 
otherwise, and whether or not denomi- 
natively or otherwise provided for in* any 
paragraph of this act.’” 

In addition to the quoted clauses which 
Mr. Levett said might be entirely eliminat- 
ed without changing the effect of the para- 
graph as at present construed, the clause, 
“All stampings and materials of metal ex- 
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cept iron or steel, or of metal set with 
glass or paste, finished or partly finished, 
suitable for use in the manufacture of any 
of the foregoing articles,” is shorn of the 
main part of its force, he contended, since 
under the present construction it can apply 
only to the specifically enumerated articles, 
and stampings suitable for usé in the man- 
ufacture of silver novelties are relegated 
to Par. 199, because under the constructions 
novelties in jewelry, except those specifi- 
cally named, are not “any of the foregoing 
articles.” 

“Every clause in this paragraph with the 
exception of the last one, which was in- 
tended to relate only to gold and platinum 
jewelry, has been torn to pieces and either 
wholly or in part rendered nugatory, 

“Unless, therefore, it be the wish of 
Congress to permit novelties and other lux- 
uries intended to be covered by this para- 
graph to come in at the low rate provided 
for the manufactures of steel, iron, lead 
and other base metals, and unless it be its 
intent also to permit evasion of the provi- 
sion for chains in lengths used as articles 
of jewelry, and unless it be further the in- 
tent to permit mesh practically ready to be 
made into bags to escape this duty, then it 
is manifest that words must be used which 
will express the intent to tax these ar- 
ticles in such language that it cannot be 
misconstrued.” ; 

Mr. Levett admitted that this would 
prove no easy task, as it is obvious that in 
the reconstruction the last clause providing 
for gold and platinum jewelry must also 
be recast, since it is so interwoven with the 
first clause levying the higher duty. Natu- 
tally, the task is rendered more difficult 
owing to the prodigality of words in the 
present paragraph, for under the well- 
known rules of construction the omission 
in a new paragraph of words which have 
been used in a corresponding paragraph 
may be taken to imply an intent to cut out 
the unnamed article from the new para- 
graph. In concluding his argument Mr. 
Levett said: 

“In a brief submitted by the association 
which I represent to the Committee on 
Ways and Means of the 60th Congress, the 
question of the difference in labor cost 
between the Providénce district and Eu- 
rope was elaborately discussed, and as the 
relative conditions existing in 1909 and to- 
day are unchanged, we ask the committee’s 
careful consideration of this brief. 

“To further illustrate how vital a part 
the cost of labor figures ‘n our products we 
again refer to the hatpin, in which, as 
stated (Mr. Levett had previously exhibit- 
ed the hatpin to the committee) the ma- 
terial forms but 15 per cent. of the finished 
article. To understand why this is so it 
should be noted that all the ornamentation 
of the head of the pin, consisting of small 
pieces of wire, is separately put on and 
soldered by hand. To do this a girl is paid 
from six to nine dollars per week. In 
Gablonz the operator doing this work 


would receive, according to consular re- 
ports, from $1.20 to $1.80 per week. 

“The base metal jewelry industry is pe- 
culiar in that it is the character of the 
workmanship alone that sells the article. 
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For this reason it would be impossible, 
even if it were so desired, to form a trust 
for the purpose of regulating prices or to 
enter into any agreement in regard to 
prices, since our factory manufactures its 
own peculiar type of articles, depending 
upon the design to sell them. 

“The increased importations under the 
present rate of duty prove that the rate is 
not prohibitive. As a matter of fact, we 
can fairly state that there is no article for 
which we ask this rate which cannot be 
imported and sold at a profit in competition 
with our product. Unquestionably a re- 
duction of the rate would result in in- 
creased importations, and it is highly prob- 
able that even with a considerable reduc- 
tion in duties more revenue would be col- 
lected by the Government through in- 
creased importations than with the present 
rate; but a moment’s reflection will show 
that the increased revenue would be at the 
expense of American workmen.” 





ProvipENCE, R. I., Feb. 1—Charles T. 
Paye, of North Attleboro, chairman of the 
standing committee on tariff of the New 
England ‘Manufacturing Jewelers’ and Sil- 
versmiths’ Association, accompanied by 
William W. Booth, of this. city, manager 
for the association, appeared before the 
Ways and Means Committee at Washing- 
ton, D. C., on Wednesday in the interests 
of the members of the association. A care- 
fully prepared brief was presented that gave 
a full and comprehensive summarization 
of the arguments of the manufacturers 
upon the subject of tariff and tariff rates. 

Edward C. Pierce, Senator from Cran- 
ston in the Rhode Island General Assembly, 
a Democrat, has filed with Chairman Un- 
derwood of the Committee on Ways and 
Means, the following brief in behalf of the 
maintenance of the principle of protection 
in the tariff, and particularly in behalf of 
the maintenance of the present rates of 
duty on jewelry: 

“T file this brief without employment by 
any person or interests, and as a citizen of 
the State of ‘Rhode Island, the interests of 
whose people will be vitally affected by any 
change in the existing tariff. I am a Demo- 
crat, and in November, 1912, was elected to 
the Senate of the State as a Democrat from 
the city of Cranston, one of the largest. con- 
stituencies in the State. I am a protection- 
ist and have never professed any other 
economic creed. In 1912, prior to election, 
I circulated in my city ‘a public address of 
mine in which I used these words: 

I believe in a reasonable protective tariff. When 
it is claimed that the labor cost of some manufac- 
tures is no greater in this country than in Eu- 
rope, that claim, even if true, does not sus- 
tain the contention that American labor does not 
need protection. It is not the wages we have in 
all cases, but the wages we ought to have that 
require protection. The practical question is 
whether reduced tariff rates would be adequate for 
the protection of the labor conditions for which 
labor in America is making a long and, in the 
end, a successful struggle. It is this consider- 
ation which presents an insuperable obstacle to 
the permanent acceptance of low tariff ideas. 

I do not accept the conslusion that the true 
remedy (for trust extortion) is the complete restor- 
ation on individualism, competitive industry. It 
is an ideal impossible of realization. Something, 
to be sure, can be done in that direction. The 
remedy, in my opinion, should be composite, partly 
the prevention of monopolies and partly, and this 
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the chief reliance, the reasonable regulation of 
prices. 

The licensing system for great corporations en- 
gaged in interstate commerce, proposed originally 
by Mr. Bryan, and now indorsed by many eminent 
men, should be introduced and so applied as to 
deny license to corporations monopolizing or tend- 
ing to monopolize. Neither a license system, the 
breaking up of big business into small fragments 
or tariff reduction, or other indirect legislation, 
should be the main reliance for relief against 
industrial oppression. The way to obtain eco- 
nomic justice is to provide for its direct enforce- 
ment. A national industrial commission should 
be created, and should be given extensive powers 
to fix minimum prices of commodities produced 
by corporations producing more than a certain 
large percentage of the entire national product. 
Congress would, under the Constitution, retain 
ultimate control over the tariff, but having in- 


structed the commission to adjust the tariff upon - 


certain principles, public opinion would restrain 
it from interfering with the tariff rates, unless 
in rare cases for strong reasons. Protectionists 
must now admit into their philosophy a new prin- 
ciple, that tariff must be high enough to protect 
not only the wages we have but the wages we 
ought to have. The people do not wish the 
abolition of protection, but they do demand that 
the Government take care that the benefits of 
protection are justly distributed, and this can 
only be done through an extension of govern- 
mental functions in the matters of price fixing 
(meaning maximum prices in big industries) and 
wage fixing (meaning minimum wages in big in- 
dustries) from which we may shrink but shall find 
inevitable and remedial relief. 

Meanwhile, before remedies for high prices and 
low wages can be settled upon, tariff reduction 
should be so small as not to imperil such pros- 
perity as we have. Severe reduction of the tariff 
will be followed now, as always in the past, by 
industrial disaster and quick and decisive political 
reaction. 

Jewelry is a great Rhode Island industry, and 
it is strongly represented in the city that I have 
the honor to represent in the Senate. This in- 
dustry will be very sensitive to tariff reduction. 
Peculiar reasons exist for making absolutely no 
reduction in the duties on foreign jewelry. Jew 
elry is a luxury and should be subject to high 
duties for revenue purposes. There is the further 
fact that jewelry duties, being necessarily ad 
valorem, are more successfully evaded than if 
they were specific or compound. Undervaluations 
have long rendered the jewelry duties less effective 
for protection than they seem. 

Long before the Presidential campaign of 1912, I 
was informed in perfect good faith, by certain 
of my present constituents that the jewelry tariff 
was inadequate for protection against the cheap 
labor of Franee and Germany, because of under- 
I do not believe wages in the jew- 


valuations. : 
elry industry are what they should be, but tariff 
reduction will inflict great injury upon wage 


earners in this industry. 








Resolution on Tariff by the Selectmen of 
North Attleboro Presented to 
Congress 

WASHINGTON, D. C., Jan. 30.—Represen- 
tative William S. Greene has filed with the 
tariff committee the following petition of 
the Board of Selectmen of North Attie- 


boro, Mass.: 

Whereas, It is the policy and purpose of the 
Democratic party and its administration, to make 
a general reduction of the present tariff schedules 
during the next session of Congress, thereby re- 
moving the protection which is absolutely nec- 
essary to the life and continued prosperity of 
our manufacturing industries, which policy and 
purpose, if carried out, and their object accom- 
plished, will precipitate disaster and ruin upon 
these industries, among which are the jewelry and 
silverware business; and, 

Whereas, The jewelry and silverware business 
are the sole supporting industries of the Attle- 
boros and the inhabitants thereof, these two 
towns, with all their merchants, market men and 
other local dependent business, derive their whole 
income and livelihood from the payrolls of these 
jewelry and silverware factories; and, 

Whereas, If the present protective tariff, which 
at present is barely adequate, should be reduced, 
it would leave our industry almost entirely at the 
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The Roanoke 








Originality, both in outline and die work, has 


developed in this, our newest pattern, that rich 
character rarely 


simplicity and obtained in 


plate. 




















FINISHED IN LIGHT FRENCH GRAY. 


Our UNRESTRICTED Guarantee 


covering all “WORLD BRAND?” goods means 
that we replace at any time, and without ques- 
tion, any piece failing to give satisfactory wear. 








The American Silver @. 
Factories : BRISTOL, CONN. 


SHOW ROOMS: 
NEW ore 4 Maiden Lane; CHICAGO, 10 S. We anaes Ave.; 
ST, I 


,OUIS. Washington Ave. and 4th St.; SA 
FRANCISCO, 711 Mission St. 


























Our Salesmen 


are now out with our new Spring 
Line. Nota hastily gotten together 
assortment of “left overs,” but a 
new, clean stock, fresh from our 
factories. Worth seeing—worth 
wailing for, as it means the “latest 
word” in 


Jewelry for the Jeweler. 


If our salesmen do not call, drop 
us a line—you’ll find 


Just some better values 
Just a little less in price 










POWELAY . UWL. 


Baltiniore, Md. 
































WE ARE HEADQUARTERS FOR 
STERLING SILVER DEPOSIT 


SHERBETS 


FIFTY DISTINCT PATTERNS 


Prices ranging from $10.00 per dozen to $72.00 per dozen. 
All prices quoted subject to Jewelers’ Circular Discount. 





SHERBET PLATE. 
$18.00 Per Doz. 


No. 860-9. 


SHERBET. 


Silver Covered Foot. 


No. 204-9. 
Price, 


Price, $22.00 Per Doz. 


Richter Manufacturing Co, 


Silver Depositors 31 Canal St., Providence, R. I. 
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mercy of the markets of European manufacturers, 
who could flood our country with their manufac- 
tured product at prices which it would be abso- 
Jutely impossible for the jewelers and © silver- 


smiths of the United States to compete. In other 
words, it would mean death to the jewelry and 
silverware business of the United States; there- 
fore, be it 

RESOLVED, That we, the selectmen of the town 
of North Attleboro, do hereby enter and declare 
our most earnest protest against this policy and 
purpose of the incoming administration, and in 


behalf of our manufacturers, business men and 
citizens, request and petition that you, as our 
Representative in» the Congress of the United 
States, will put forth every effort at your com- 
mand and exert your influence in all the premises 


to preserve and keep permanent the present per- 
centage of protective tariff on jewelry and 


silverware. 
importers Plead for Lower Duty on 
Imitation Jewelry. 

WASHINGTON, D. C., Jan. 31—Appearing 
before the tariff committee in behalf of 
the importers of what he termed “near- 
jewelry,” or imitation jewelry, A. H. Wash- 
burn, of New York, urged that the duty be 
lowered to “some reasonable basis.”. Mr. 
Washburn said the importers whom he rep- 
resented handled about 85 or 9) per cent. 
of the total volume of imports coming into 
this country. He dweit at length on the 
much-discussed phraseology of the jewelry 
paragfaph of the sundries schedule. He 
said in part: 

“We have heard something about Par. 
448 to-day, and, as | gathered, there was 
the statement made that certain court de- 
cisions had done a great deal to break 
down the real intent of the law, and there 
were read for the benefit of this commit- 
‘ee certain statements which appeared in 
the old notes on tariff revision four years 
ago. I think we ought to get this into our 
minds clearly that the appraising officers 
have this mental attitude with respect. to 
everything that comes before them: They 
think it their duty to impose—to find the 
highest possible rate; and if the importer 
is dissatisfied with the rates his remedy 
lies by protest. 

“They take it upon that theory; and 
consequently, under the Dingley law, for 
example, there was a class of articles, which 
are provided for specifically. here in Par. 
448, called millinery ornaments; that is to 
say, a sort of thing women wear to deco- 
rate themselves—cheap, tawdry, flimsy, 
ephemeral stock, the creation of a season 
and then cast aside. 

“The appraising officers at New York, 
under the old tariff act, at the beginning of 
1897 classified all that stuff as jewelry. 
There was one provision under the Act of 
1897, ‘For articles commonly known as jew- 
elry,’ and they said that stuff was jewelry. 
There was a contest over it, and ultimately 
the Circuit Court of Appeals said it was 
not jewelry. Now, that is an illustration, 
and it went to the residuary clause of 
manufactures of metals.” 

-Mr. Washburn then took up a discussion 
of the clause of the jewelry paragraph and 
continued : ; 

“The jewelry of precious stones, or pre- 
cious metals—genuine jewelry, if you please 
—pays a duty of 60 per cent. Under that 
decision cheap imitation jewelry of certain 
classes pays the same rate of duty; but 
there is a vast class of certain other ar- 
ticles wh‘ch’are specifically mentioned in 








this act, such as chains and pins and dress 
buttons, etc., which are akin to jewelry. 
They may be what I might term ‘near- 
jewelry. That is the sort of stuff that 
takes &5 per cent., and that is as near to 
jewelry as women who have to earn their 
living or who have slender incomes ever 
get, and there ought not to be that discrimi- 


nation, we submit, between that class of, 


stuff at 85 per cent—now taking 85 per 
cent—and genuine jewelry, which only 
pays 60 per cent.” 








Members of Toledo 24-Karat Club Dis- 


cuss Early Closing and Free 
Engraving. 

Torepo, O., Feb. 1—The 24-Karat Club 
held a special meeting followed by a din- 
ner and smoker at the Commerce club- 
rooms in the Nicholas building Tuesday 
evening. Two questions of importance 
were up for discussion, one the Saturday 
night closing proposition. Some of the 
Toledo department stores have concluded 
to close the stores at 6 o’clock on Saturday 
night in the future instead of remaining 
open until 9:30 as was the former habit. 
There was some agitation of the matter 
among jewelers but few seemed favorable 
to the plan. No definite action was taken 
on this matter, however. 

The question of securing adequate com- 
pensation for engraving was also discussed 
at length. According to the present rule 
articles purchased are generally engraved 
at the expense of the jeweler instead of the 
purchaser of the goods. This custom of 
demanding engraving on nearly all articles 
of jewelry where space can be found for 
it has come to work a hardship on the jew- 
eler, especially during the rush of the holi- 
day season, The club members are favor- 
able to the evolving of some plan whereby 
this expense can be placed where it right- 
fully belongs, on the purchaser. 

No specific plan was outlined at this 
meeting, but a committee was appointed to 
make investigations and formulate some 
plan whereby this end may be accomplished. 
The members of the committee are Frank 
Kapp, of the George Kapp Co.; H. B. 
Stone, Superior St., and Charles Kapp, of 
the Walcott & Kapp Co. 








The Electrolytic Art Metal Co., Trenton, 
N. J., has recently made several changes in 
its board of directors, officers and stock- 
holders. The officers for this year will be 
F. Crane, president; Stanley Wilcox, vice- 
president and general manager, and F. R. 
Brace, secretary and counsel. F. Crane 
will continue as controlling stockholder, as 
in the past. The new stockholders are A. 
D. Henderson, D. H. McConnell and Stan- 
ley Wilcox. The directors are F. Crane, 
Stanley Wilcox, A. D. Henderson, D. H. 
McConnell and F. R, Brace. D. H. Mc- 
Connell and A. D. Henderson control the 
stock of the California Perfume Co., 31 
Park Pl. New York, one of the largest 
concerns in the country, selling direct to 
the consumer through local agents. The 
business of the Electrolytic Art Metal Co. 
is being reorganized in every department 
along modern scientific and efficient lines, 
and the reputation of this concern for ar- 
tistic designing and workmanship will be 
maintained and improved upon. 
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Diamond Syndicate at London Finds In- 
creasing Demand for Rough. 


Lonoon, Jan. 24--The Financial News 
to-day publishes the following summary of 
conditions in tne diainond market: 

“During the week under review the 
diamond market has again broadened, and 
under better assortment the Diamond 
Syndicate was easily enabled to sell all the 
Kimberley (pool goods) on offer. Not a 
single sight was refused, a fact which bears 
out the contention of last week that buy- 
ers, properly treated, as far as assortment 
is concerned, are only too anxious to come 
forward. Indeed, so satisfactory do the 
sales of these pool goods seem to have 
been that the syndicate was emboldened to 
offer immediatel- another parcel of the 
same class of stones to customers. These 
will be on view on Monday next, and 
should all pass into strong cutters’ hands. 

“As regards the market for brilliants, we 
are able to report that large sales have been 
effected, and all round the diamond _busi- 
ness contint:*s the even tenor of its way. 
The prosperity in trade generally is gradu- 
ally diffusing wealth, and so enlarging the 
area within which precious stones are in 
request. Since the commencement of the 
year the value of the imports into America 
surpasses that of the corresponding period 
of 1912. 

“The reported retirement of Adolphe 
Wagner from the board of the Premier 
Co. will, if correct, be greatly regretted by 
independent shareholders, and it is said 
that strenuous efforts will be made to in- 
duce him to change his mind. * * * 

“In diamond circles the position of Mr. 
Wagner is, in fact, one of the current 
topics; for it is felt by those opposed to 
any big combine, such as is suggested in 
certain quarters, that his views and in- 
fluence would be greatly missed if he were 
to retire from South Africa. One strong 
objection to a combine is that it might 
possibly be under the control of financiers 
purely, who have little, if any, practical 
knowledge of the gem itself.” 

Discussing trade conditions at Amster- 
dam, the correspondent of the Financial 
News at that center writes: 

“Tn the diamond trade business seems to 
improve slowly. The number of wunem- 
ployed, which is always a good trade index, 
has ceased to expand, and has begun to 
contract somewhat. The exports of 
diamonds to the United States have con- 
siderably increased; they amounted to 819,- 
977 fl. in the past week, as against 477,481 
fl. in the previous one, as far as polished 
stones are concerned. 

“These figures are more reliable, however, 
as indicating the state of the American 
consumption than of the production in the 
European centers, inasmuch as the parcels 
may include diamonds which were man.- 
factured some time ago, but which were 
only sold afterwards. As it is, production 
depends in the long run on the consump- 
tive demand, and good figures in this re- 
spect may, consequent!y, foreshadow more 
activity. Much will depend, in this con- 
nection, on the further course of events in 
the Balkans and on the development of the 
political campaign in the United States, 
which factors have an important bearing on 
the situation in the diamond trade.” 
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Photo Frames Jewel Boxes Card and Cigarette Cases 


Vanity Cases and Purses 
Mirrors 
Traveling Clocks 
Vases, Etc. 


In Sterling Silver 
Brass and Leather 


Silver Mounted 


Our aim has been to build a line 
of odd, exclusive and salable pieces 
of substantial weight, that appeal to 
the better and discriminating class 
of trade. If you use this grade of 
i Cf el merchandise, investigate OUR 
With eteltheus atnal back, Plain, Etched, OFFERINGS and PRICES. 

Engraved and Engine-turned. Square or 


oval picture. Sizes, 154 in. by 2% in, to 


6% in. by 9 in. WE DO NOT ISSUE A CATALOGUE 





Our Match Box, No. 2280. 
Morocco Leather and Sterling Silver 


WARWICK STERLING CO. 


Silversmiths Building PROVIDENCE, R. I. 


15 Maiden Lane 


San Francisco 
Jewelers Builuing 
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Masonic Brooches 








Seasonable and Correct 
in Designs and Emblems 
Artistic and Substantial 


Generous Weight Stamped 10-kt. | 


Now Ready for Dis- 
criminating Buyers. 





Prices Subject to Jewelers’ Circular-Keystone List. 
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Gradison & Co., Cincinnati, O.7 Go 
Into Bankruptcy and Creditors Ask 
for Receiver. 

Cincinnati, O., Jan. 30.—David Gradi- 
son, 108 E. Fourth Ave., doing _ busi- 
ness as Gradison & Co., tiled a volun- 
tary bankruptcy petition Momiay, and Op- 
penheimer & Strauss, creditors, hiled a peti- 
tion for the appointment of a receiver 
Wednesday. Their petition was accom- 
panied by the affidavit of their attorney 
stating that a receiver is necessary to pre- 
serve the assets of the bankrupt. The 


liabilities are said to be $45,000 and the as- 
sets $36,000. 

Phillips Bros., 550 Vine St., have as secur- 
ity, diamonds valued at $1,100, on a debt 
of $500. 


The creditors for $50 and over whose 
claims are unsecured are: 

S. A. Waxman, $15,160; I. D. Waxman, 
$2,000; Eli Guttman, $600 (for money 
loaned) ; Oppeuheimer & Strauss, $1,004; L. 
Guttman & Sons, $265; Gebhardt Bros., 
$712; Abel Bros., $1,713; L. Rosenteld, 
$1,065, Enos Richardson & Co., $228; 
Sterling Mig. Co., $91; Julius Wodiska, 
$191; Alling & Co., $233; Adelphi Silver 
Co., $96; Bayer & Pretzfelder, $474; Bur- 
ston Kollman & Co., $62; Cincinnati Times- 
Star, $109; Codding & Heilborn Co., $02; 
Cincinnati Post Co., $83; S. Cottle & Co., 
222: Carter, Howe & Co., $415; Ciner & 
Seeleman, $406; The Enquirer Co., $163; 
M. L. Ernst, $297; Elias Reis & Co., $151; 
Ford & Carpenter, $60; W. W. Fulmer & 
Co., $121; Fairchild & Co., $84; Gorham 
Co., $256; Wm. C. Greene & Co., $71; L. 
Guttman, $1,485; Gibson-Krugler Co., 
$130; D. Gruen & Sons, $215; Glaezner & 
Co., $76; L. Heller & Sons, $218; C. E. 
Hancock Co., $404; J. Hassilbring, $51); 
Hayes Bros. Co., $101; International Silver 
Co., $594; Lissauer & Co, $553; J. T. 
Mauran Mfg. Co., $242; Miller Jewelry Co., 
$145; Poole Silver Co., $100; Riker Bros., 
$225; Enos Richardson & Co. $451; 
Schmitt Show Co., $132; Shafer & Douglas, 
$152; M. Schwab Jewelry Co., $98; Elec- 
trolitic Art Metal Co., $60; Keller Jewelry 
Co., $451; L. E. Waterman Co., $145; 
Eisenstadt Mfg. Co., $211; A. J. Hedges & 
Co., $140; A. Dubosq Gresimer Co., $76; 
J. L. Herzog & Co., $229; Woodside Sterl- 
ing Co., $562; Colonial Silver Co., $55; 
Deitch Bros., $79; Kohmar-Rauch Co., 
$54; L. C. Smith & Sons, $90; Archibald- 
Klement Co., $125; Browne, Jennings & 
Lauter, $343; Dominick & Haff, $318; East- 
wood-Park Co., $283; H. J. Flint Co., $57; 
J. T. Fradley Co., $244; M. & E. Godfrey, 
$105; Hagerstrom & Chapman Co., $303; 
Meyerowitz Bros., $236; Mauser Mfg. Co., 
$66; Wm. Huger & Co., $99; Sterling 
Silver Mfg. Co., $199; Keller Jewelry Co., 
$294; Seth Thomas Co., $182; Thoma 
Bros. Co., $201; Taylor & Co., $140; Unger 
Bros., $68; Wm. Wagenlaender & Sons, 
$65; F. M. Whiting, $832; Watson & 
Newell Co., $79; E. G. Webster & Son, 
$320; R. Wallace & Sons Mfg. Co., $614; 
A. Wittnauer & ‘Co., $1,073; A. Wallach & 
Co., $789; White, Wile & Warner, $155; 
Thomas Emery Sons, $295 (for rent). 

The assets shown in the papers include 
$79, due on notes, $30,843 in stock, $50 
watchmaker’s tools and $552, in debts due 
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him, as shown by the book accounts. 

Mr. Gradison has been in business for 
almost 10 years, having been located in the 
Emery Arcade on Vine St., below 5th St., 
and at the Fourth Ave. address, 








Many Detroit Jewelers Among Victims 
of Swindler Who Cashed Worthless 
Money Orders. 

Detroit, Mich., Feb, 3—Four downtown 
jewelers were victims of a swindler last 
week, these being the Grainger-Hannan- 
Kay Co., Wright, Kay & Co., Hugh Con- 
nolly and Traub Bros. The man had a 
number of money orders stolen from a Chi- 
cago branch post-office and each of those 
which he passed, or attempted to pass, was 

made out for $100. 

His method in each store was to pur- 
chase some article and then tender the 
money order in payment., In the four 
stores named the orders were accepted and 
the swindler given the articles purchased 
and his change. He would then decide to 
leave the articles to be engraved. From the 
four jewelry stores and the J. L. Hudson 
Co., department store, he cleaned up about 
$400 in cash. He failed to work his game 
at F. Rolshoven & Co.’s store, however, the 
clerk becoming suspicious and refusing to 
cash the order. 

The man is described as being about 32 
years of age, five feet four inches in height 
and weighing about 135 pounds. He has a 
dark complexion, a small mustache and 
speaks with an English accent. He wore 
a black overcoat with a Persian lamb 
collar and a black derby hat. He gave his 
name as W. J. Nelson, said that he was 
stopping at the Hotel Cadillac, and was a 
tourist visiting the United States. 


Creditors File Bankruptcy Petition 
Against Ludwig’s New York. 

An involuntary petition in bankruptcy 
was filed last Friday in the United States 
District Court, New York, against Lud- 
wig’s, a corporation manufacturing jewelry 
at 9 W. 31st St., Manhattan, by the fol- 
lowing creditors: G. A. Veeck, $83; Bunde 
& Upmeyer, $806, and John F. Paulis, $206. 
In the petition it is alleged that the cor- 
poration has been insolvent for several 
months and made preferential payments. 
Judge Holt appointed Henry B. Stimson 
receiver, with authority to continue the 
business for 20 days. The liabilities are 
placed at $8,300, with nominal assets of 
$2,500, 

The corporation was organized under the 
New York State laws on Sept. 15, 1910, 
with an authorized capital stock of $5,000, 
all of which was claimed to be paid in. 
Adolph Ludwig started the business to 
manufacture jewelry about 37 years ago. 
He died in 1908 and the business for some 
time thereafter was conducted by his es- 
tate and Charles Ludwig, a son, who had 
been partner with his father. Later, how- 
ever, another son, Theodore Ludwig, 
brought an action against his mother, Rosa 
Ludwig, as executrix of the estate, claiming 
he had been a partner in the business, as 
had been his four brothers, Charles, Sam- 
uel, George and Emil, at the time of his 
father’s death. During the course of this 
suit Mrs, Ludwig, the mother, registered as 
sole owner of the business of A. Ludwig & 


Son, conducting the factory, which at that 
time was at 73 Nassau St., and a retail 
store at 709 Broadway. 

In July of 1910 the retail store was sold 
to William Varga at a price which is stated 
to be upwards of $19,000. The present 
business is managed by Charles Ludwig, 
Mrs. Ludwig and Miss Anna Ludwig not 
taking an active interest. The officers of 
the concern are Mrs. Rosa Ludwig, presi- 
dent; Charles Ludwig, treasurer, and Miss 
Anna Ludwig. 








Creditors Start Proceedings in Bank- 
ruptcy Against Colyer & Co., 
New York. 

An involuntary petition, in bankruptcy 
was filed last Friday against Colyer & Co., 
wholesale dealers in jewelry at 200 Broad- 
way, New York. Previous to the petition, 
the company made an assignment to Gran- 
ville Gardner. The petitioning creditors 
are the S. K. Merrill Co., $400; the Waite- 
Evans 'Co., $200, and Scofield, Melcher & 
Scofield, $300. The liabilities are about 
$27,000, with assets of $7,000. Judge Holt 
appointed Irving L. Ernst receiver under 2 
bond of $3,500. 

The concern was incorporated on Aug. 

27, 1908, with a capital stock of $15,000, by 
Whitson Colyer. Previous to the present 
corporation Mr. Colyer was in partnership 
w:th H. C. McConnell. Both Mr. McCon- 
nell and Mr. Colyer were formerly in the 
employ of C. G. Alford & Co. for about 23 
years. In the Fall of 1904 they severed 
their connections with that concern, and 
in November of the same year they or- 
ganized the McConnell-Colyer Co., with a 
claimed paid-in capital of $12,400. 
. For a time the concern prospered, but 
in 1908 it began to lose ground and it was 
decided to call the creditors together and 
make a settlement. This settlement was 
later effected, and after it was made Mr. 
McConnell withdrew from the concern and 
went to Chicago. Mr. Colyer remained in 
this city and organized the present concern 
of Colyer & Co. The present corporation 
has an authorized capital of $15,000. 

The officers of the concern are Whitson 
Colyer, president; H. C. McMay, treasurer, 
and C, E. Fritts, secretary. 








Claude H. Alguire, Three Oaks, Mich., 
Goes Into Bankruptcy. 

Detroit, Mich, Jan. 28—News has 
reached this city that Claude H. Alguire, 
a retail jeweler at Three Oaks, is in bank- 
ruptcy and that the first meeting of cred- 
itors will be held Saturday. No informa- 
tion has been received as to the assets and 
liabilities. 

Mr. Alguire is a watchmaker and com- 
menced in business at Three Oaks in the 
Spring of 1909, succeeding J. T. Scarrett. 
‘He went to Three Oaks from Laramie, 
Wyo. He has been carrying a small stock 
and has borne a good reputation in the 
trade. The cause of the bankruptcy has 
not been made known here as yet. 





The jewelry business of L. T. Hout, 
Warrenton, Va., who has been compelled 
by poor health to give up work, has been 
purchased by Mason Strother and Mr. 
Myers, 
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Friendship 
Circles 


6364—Roman or Polished 
6364Eng.—English finish 
hand engraved. 
6364ETA—English finish 
Engine turned, 
6364ETD—English finish 
Engine turned, 
6366s—Pearls, Sapphires. 
6370s—Sapphires and 
Pearls. 
6338s—Sapphires, Pearls. 
6369s—Sapphires, Pearls. 
6367s—Sapphires, Pearls. 
6374Eng.—English finish 
hand engraved, Pearls. 
6371—English finish hand 
engraved, Pearls, 
6374G—English finish en- 
gine turned, Pearls. 
6374ETA—English finish 
Engine turned, Pearls. 





Brooches 
Link Buttons 
Lockets 
Scarf Pins 
Baby Pins 
Handy Pins 
Waist Sets 


The 


Write Us For Our 
Prices, Etc. 


We Are Manufacturers 
Direct to the Retail 
Trade 











Bar Pins 


6323 Ame—English finish, 
Pearls, Ame. or Topaz. 
6359P—R oman finish, 
Bright Edge, Pearls. 
6279s—English finish, 
Sapphires, Pearls. 
6361s—E nglish_ finish, 
Sapphires, Pearls. 
6322Ame—English finish, 
Pearls, Amethyst. 
6346RR—R oman finish, 
Bright Edge Pearls, Re- 
con. Ruby. 
6358Ame—Rom a n_ finish 
Bright Edge, Pearls, 
Amethyst. 
6360P—Roman finish, 
Bright Edge, Pearls. 
6356s—Sa pphires and 
Pearls. 
6355s—Sa pphires and 
Pearls. 
6329Ame—English finish, 
Pearls, Amethyst. 
6362s—Roman _ finish, 
Bright Edge, Pearls, 
Sapphires. 
6816s—E nglish finish, 
Pearls, Sapphires. 
6344Ame—English finish, 
Pearls. Amethyst. 
6315s—English finish, 
Pearls, Sapphires. 
6321s—E nglish finish, 
Pearls, Sapphires. 
6350s—Sa pphires and 
earls. 
6320Ame—English finish, 
Pearls, Amethyst. 
6319s—E nglish finish, 
Pearls, Sapphires. 
6360s — Roman finish, 
Bright Edge, Sapphires 
and Pearls. 











LOOK FOR 


THIS TRADE MARK 








FACTORY, 251 N. J. R. R. Ave., Newark, N. J. 


‘““A 10K Line 


That Is 10K” 


Only One Modest Profit 
is Added to the Actual 
Cost to Manufacture 


Crosses 
Pendants 

Fobs 

Tie Clasps 

Coat Chains 
Lorgnette Chains 
Neck Chains 


Keller Jewelry Mfg. Co. 


Manufacturers of Gold Jewelry 


64 Nassau Street, New York 
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New England Manufacturing Jewelers’ and Silversmiths’ 
Association Hold Interesting Smoker and Hear 
Instructive Address. 








PROVIDENCE, R. I., Feb. 1.—The first of a 
series of smokers to be held by the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association during the next few 
months was held at the Masonic Temple, 
-orner of Pine and Dorrance Sts., this 
city, this evening and was attended by a 
gathering of nearly 75. These gatherings 
are to be held under the auspices of the 
Welfare Committee and topics of interest 
to or in connection with the industry are 
to be discussed. 

In the absence of Harry M. Mays, who 
is confined to his home by serious illness, 
Vice-President Theodore W. Foster pre- 
sided. The speaker of the evening was 
Edmund N. Stone, secretary of the Na- 
tional Jewelers’ Board of Trade, whose 
topic was, “Why Manufacturing Jewelers 
Should Have ia Simple as Well as Accurate 
Method of Figuring and Keeping Cost of 
Goods” Mr. Stone’s address was very ex- 
haustive and at its conclusion he was kept 
for nearly an hour answering specific ques- 
tions concerning the subject. In every way 
the initial “smoker” was a success. In 
part, Mr. Stone said: 


It is ‘with considerable pleasure that I speak 
to you about a subject which is necessarily of 
vital importance to manufacturers, especially at 
this time of the year when you have closed your 
tooks and taker stock, and many of you un- 
doubtedly found that, although you figured a 
profit of 50 per cent. on the so-called costs, you 
have found that it has actually only been about 
10 per cent. 

Right here I want to state that [ am not a 
radical when it comes to cost systems, and I do 
not believe that 1 am a theorist to any great ex- 
tent, although all practical things are more or 
less based upon theory. The subject of costs and 
to figure them is one that has Been treated by 
men of very widely diverging views. 

In the first place, in order to get proper re- 
sults, a systematizer must undertake only such 
things as will be practical and assist the manu- 
facture of the entire output. Any system of 
costs which retards the manufacture of the goods, 
as a whole—that is to say, if the system has the 
effect of not eventually decreasing the time in 
which the goods pass through the factory—is more 
or less bound to be impractical and is not the 
proper one. 

I do not believe there are many manufacturing 
plants where an effective system can be installed 
so that it is possible to apply against each and 
every Operation of every machine the actual cost 
of that particular process, and apply thereon pro- 
portionate amounts for rental, time, etc. Espe- 
cially in the jewelry business, This is carrying 
a theory too far. It might be all right in a busi- 
ness where there is a normal output from day 
to day, week to week, and throughout the year, 
but not in any business where six months out of 
the year you have more than you can possibly 
do, and the other six months you are trying to 
keep your employes busy in order to carry them 
on your payroll. 

You should have a simple and practical method 
of ‘ascertaining your costs. The day has passed 
when you can arbitrarily add any percentage you 
desire to your costs, or when you can sell goods 
100 or 200 per cent. above the cost price. Com- 
petition is more keen, new methods and ideas are 
being installed, expenses are much higher, and 
the amount of profit you are able to make is 
much smaller; theréfore, it behooves you to know 
what you are doing and what you can do. 

Most manufacturing jewelers make different 


classes of articles, that is to say, they make 10, 


14 and once in a while 18 karat goods. Some 


of you make gold-plated or filled articles. The 
trouble with a great many manufacturers, espe- 
cially in the jewelry business, is that when they 
get into competition with another jeweler they 
seem to believe that their cost of manufacture is 
so small they can sell their goods as cheap as 
the other fellow, regardless of whether the other 
man knows anything about his costs or not; 
therefore, when the salesman writes in that so- 
and-so is putting a certain class of goods on the 
market at a certain price, you readily believe 
that you are able to do the same thing, and 
about the first thing you do you take the article 
to your foreman—even if he has previously told 
you it would cost you $5 to manufacture it 
and ask him why it is that you cannot manufac- 
ture it so it can be sold as cheap as the other 
fellow’s article. I am sorry to say that most of 
the foremen will tell you that there is no ques- 
tion but what you can do it, when the facts are 
that it is costing you more than the original $5 
to make the article, and it is also costing the 
other man more than that. 

In the first place, manufacturers are very 
liable to think that it costs too much to look 
after the manufacture of their product in a 
proper manner. They believe that the time of 
a clerk or two is pure waste and the expense is 
useless, when in reality the chances are 100 to 
one that the expenses will be returned five-fold, 
merely by having someone keep a proper record 
of the time consumed by the various employes on 
the articles manufactured. 

I desire to outline briefly what I would con- 
sider the first steps which should be taken by a 
manufacturer of jewelry in installing a cost sys- 
tem. It is hard to outline a method which will 
fit the various and sundry classes of manufac- 
turers represented at this gathering. What would 
be practical and feasible for one might be im- 
practical for another—that is to say, the small 
manufacturer could not afford, nor would his 
output warrant him in putting in the same methods 
as a larger one. The conditions are entirely dif- 
ferent. The small manufacturer has under his 
eye practically all of his employes. He knows 
every order and its condition at all stages of 
manufacture, while on the other hand, the large 
manufacturer necessarily is not in as close touch 
with the manufacture of the goods, and must de- 
pend more or less on efficient and inefficient help 
in running his business. 

I am now going to explain to you my idea and 
method of figuring cost in comparison with that 
of most jewelers, an’ I leave it to you as to who 
is correct. The main difference is in the inequality 
of the distribution of expenses. I hold that fac- 
tory expenses should, under all circumstances, be 
based upon the productive labor cost and not 
upon material and labor; that the material in any 
article is not worth more when finally manufac- 
tured than when originally purchased, so far as 
costs are concerned, except for the amount of 
labor that goes on it. 

Now, what is the result of the method generally 
used in figuring costs where high grade and low 
grade articles are manufactured in the same 
shop. One is that they usually add an excessive 
amount to the high grade article and thereby 
run themselves out of the market on that article, 
while they do not add enough to the low grade 
article, and run everybody else out of the mar- 
ket on that, and in a short while they are in 
financial difficulties and wonder why. The pur- 
chaser is usually ‘‘foxy’” enough to purchase of 
one man the low grade article and of another the 
high grade article. Therefore, he has one working 
against the other and in competition, the result 
is that the party who figures his costs too high 
on the high grade article begins to cut down the 
percentage he adds until he does not even cover 
the cost on that article, and as long as he meets 
keen competition on the low grade article he is 
happy, while he is selling a large volunie of 
goods, until the final crash comes. Some concerns 
even go so far as to undertake to ascertain the 
costs and inventory value of goods by using the 
selling price as a basis. This is incorrect and 
will eventually lead to bankruptcy. 

In the first place, the manufacturer should 
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start to figure costs properly. Second, if your 
plant is large enough, you should undertake to 
see that your miscellaneous supplies are properly 
accounted for and purchased in a_ systematic 
manner, and not wasted or carried off by your 
employes. In the third place, you should have 
a proper method of keeping the time of your 
employes. That is to say, do not have a boy 
or a girl take the time, have a time-clock sys- 
tem. This is not only best for the manufac- 
turer but best for the employe. Those who are 
efficient will not object, those who are loafers 
might. Fourth, institute a card system of costs. 
That is to say, see that you have with each lot 
a work -order of some nature. It may not be 
possible to have a cost order go through with 
every article, but see that you test them often 
enough to have a comparative record, so that at 
the end of the month you can compare the time 
consumed on one batch of goods of the same 
style with another, or as many more as practicable 
during the month, and see what the difference in 
time or cost is, so that you can make a change 
if necessary. 

You should also be able to classify your pay- 
roll into productive and non-productive labor, so 
that the end of each you will be in a position to 
ascertain whether the percentage you add to your 
costs for expenses, etc., is the proper amount. 
This is easily ascertained if you will divide your 
expenses. by your productive labor and see what 
the proportion is. 

There is also another way of ascertaining 
whether the output is costing you more than you 
are figuring it when fixing the selling price. This 
method is to charge each department with total 
labor and credit it with the total output as ap- 
plied to the various articles. This, however, 
entails some clerical expense, as well as all others, 
but is quite effective if properly done. It does 
not have the effect of knowing whether the par- 
ticular article is being figured erroneously, and 
is only a general index as to cost of output. 

There are many processes in manufacturing 
jewelry which take such a small period of time 
that it is not worth: while and would be too ex- 
pensive to undertake to ascertain the cost or time 
consumed in the operation. This should be esti- 
mated, and a fairly accurate estimate can always 
be made by the practical man. 

Following the address, a lengthy dis- 
cussion was indulged in by a number of 
the members, Mr. Stone answering many 
questions and explaining more fully many 


details. An excellent collation was served. 








Dearth Jewelry Co., Camden, O., Files 
Schedules in Bankruptcy. 
CINCINNATI, O., Jan. 31—Mertie N. 
Dearth, owner of the Dearth Jewelry Co,, 
Camden, O., filed her schedules in bank- 

ruptcy last week. 

She gives her creditors as Lindenberg & 
Fox, $2,300; Richter & Phillips, $750; L. 
Gutman, $330; Joseph Mehmert, $350; 
Standard Jewelry Co., $34; Standard Opti- 
cal Co., $16, all of Cincinnati; Dennison 
Jewelry Co., Framingham, Mass.; $39; 
Michenberg & Gebhart, $40; J. Grohs & 
Co., Indianapolis, $73; the Harry Paulson 
Co., $39; Charles Glaise, Dayton, O., $19, 
and- Jake Campbell, $200; Harvey Bader, 
$25; Wm. Linting, $25; Ora Milter, $65; 
James Pauland, $138. Total, $4,443. 

As assets she names her home in Cam- 
den, $1,800, with mortgages to the Eatoc 
Building Association and James Pauland 
for $1,100 to $500; jewelry stock worth 
$1,500; fixtures worth $500, with a mort- 
gage of $400, totaling $3,800. 

The stock of jewelry, fixtures, etc., are 
now in the hands of E. S. Dye, the re- 
ceiver appointed by the United States Dis- 
trict Court. 








H. Tesroet has disposed of his stock of 
jewelry and his building at Persia, Ia. 





(Head News continued on page 207.) 
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$5.00 Retail Price, but we did 
PERFECT the $5.00 Rinc! | 
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OU realize the necessity of a 
ag strong line of rings to retail 
at $5.00. You know that no 
manufacturer has ever devoted his 
energies to such a line. “Just 
rings” at $5.00 have been plentiful 
in the past. That is true. But you 
never had a big, strong line of won- 
derful rings that you could sell at 
$5.00 and double your money. For 
a long time we have been working 
on a line of $5.00 rings. We did not 
invent the $5.00 retail price but we 
did perfect the $5.00 ring. 


The Triumph of our Career 





We have done wonderful things 


in the past for the retail jeweler. 
This year, however, we bring out 
the real triumph of our career in 
the $5.00 ring. This line of $5.00 
rings is just exactly what every 
jeweler needs. You know how of- 
ten you have wished for a really 
remarkable line of rings that would 
satisfy those people who have $5.00 
to spend. 

We have had such rings in the 
past, but we have never had a big 
line of them such as we are now 
featuring—we have never given 
such wonderful value. 


The Real Handle to the Matter 





Anyone can price a ring to you 
at $2.50. But there are few who can 
build enough character into a $2.50 
ring to command one hundred per 
cent. profit for the retailer. The 
W. W. W. $5.00 ring is good 
enough to carry the load of a $2.50 
profit. 

The assortment is large, the 
styles original and beautiful. 

It would be a good idea for you 
to write us a line, making an ap- 
pointment to see our _ salesman. 
This would in no way obligate you. 


WHITE, WILE & WARNER 


Makers of W. W. W. Guaranteed, Advertised Rings 
BUFFALO, N. Y. 
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THE Story of a Window Display 
which will create the Sensation 
of the Advertising Year! 
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HI mechanical window dis- 
plays that we have fur- 
nished the jeweler in the 

past have done remarkable 
things for him. This new dis- 
play, however, is far ahead of 
anything we have ever origi- 
nated. 

It is absolutely necessary for 
the jeweler to make good use 
of his window. There is only 
one way to get the right result 
from your window and that one 
way is to make it attractive— 
arrange it so that it not only 
attracts attention but positively 
sells goods. 

Your Window is Your 


Best Salesman 








The stork plays a very im- 
portant part in our new win- 
dow display. As usual, the dis- 
play is handsome in appearance 
and attractive in mechanism. 

It consists of the birthstone 
idea, showing the birthstone 
for each month, with Mr. Stork 
moving his head up and down, 
teaching the people their birth- 
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stone and creating a desire for 
it. No words could possibly 
describe this remarkable win- 
dow attraction. 

Every jeweler will want it. 
But it is not sold. It is given 
away. We. have a_ limited 
quantity. We-‘want to reserve 
one for you. If you haven’t 
written us asking that we re- 
serve one for you, it would be 
a good idea for you to do so. 
Asking us to reserve one for 
you in no way obligates you; 
but just the contrary, it pro- 
tects you. 

If you want a mechanical 
window attraction, the like of 
which the commercial world 
has never seen; if you want a 
mechanical window attraction 
that will make every man, 
woman and child in your community stop 
in front of your store; if you want a win- 
dow display that will cause the people of 
your community to talk well of you; if 
you want a display that will positively 
increase not only your ring sales but your 
general business—he sure to arrange your 
ring buying so that one of these displays 
will be yours. 


WHITE, WILE & WARNER 


Makers of W. W. W. 
BUFFALO, N. Y. 


Guaranteed, Advertised Rings 
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It’s real watchmaking, by real] w 
machines, that makes the§G 
The Gruen watch is known to more people than 
Write for our agency plan—today. 
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Don’t you think it the 


any other foreign watch. 
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i presenting this 
Our Forty-fourth issue of THE JEw- 
Anniversary. ELERS’ CIRCULAR, 
which commemorates 

our 44th anniversary and the beginning of 
our 45th year es a trade paper, we have 
sought to mark another step in the develop- 
ment of trade journalism in the jewelry and 
kindred fields. To what extent we have 
succeeded we leave it to our readers to 
judge. We might mention incidentally that 
this issue of THE JEWELERS’ CIRCULAR is 
the largest and most costly paper ever got- 
ten out in our field and contains the great- 
est amount of advertising as well as of 
news and special articles that has ever ap- 
peared in a jewelry paper. Irrespective of 
size, however, it is the number and quality 
of the interesting articles contained therein 
in which we take the most pride, as it has 
been our endeavor, as usual, to have the 
issue contain one or more articles of inter- 
est to every man in the trade, no matter 
what his age or what his line, and have 
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most of the articles instructive and inter- 
esting and beneficial to every live dealer 
in our industry. 

We again take this occasion to thank our 
large army of subscribers and friends for 
the support given us in the past year, which 
has made such an issue possible, and we 
again hope by meriting this support and co- 
operation to be able to work on to higher 
standards and greater achievements during 
the year to come. 





HE first gun in 
The Fight for a the fight before 
Proper Gem Tariff. Congress for the 
maintenance of the 
present tariff schedule on gems was fired 
last weck, when a delegation representing 
every branch of the precious stone and jew- 
elry trade of the country appeared before 
the Ways and Means Committee to urge 
that the present gem schedule of 10 per 
cent. on cut stones, no duty on rough and 
20 per cent. en imitation stones, to be re- 
tained in the tariff which the new Congress 
is to frame. A full report of the hearing 
and the arguments of the chairman, as well 
as the brief of the committee and of the 
Diamond Cutters’ Union, appear in another 
column of this issue. 

We urge all jewelers of the country who 
feel it is to their interest to keep the gem 
business out of the hands of smugglers and 
other disreputable dealers to carefully go 
over the arguments presented and use them 
in the campaign of education of the public, 
particularly with their influential patrons 
and their local newspapers. 

One point should not be lost sight of. 
The amount of duty as duty is not fought 
by the trade. Our importers, cutters and 
merchants will be glad to have gems as- 
sessed ‘any amount of duty that can be and 
will be collected. Their whole fight for the 
present 10 per cent. duty is based on the 
fact that the experience of the Government 
for 100 years or more has shown that 10 
per cent. is the maximum that can be as- 
sessed on gems and collected by the Gov- 
ernment, and that any more gives sufficient 
inducement to the dishonest to go into 
smuggling on a wholesale scale. Even at 
10 per cent. there is some smuggling, but 
the risk almost offsets the gain. 

An increase in the duty. on gems occa- 
sions a decrease in the revenue to the Gov- 
ernment and a_ demoralization of the dia- 
mond and precious stone business in this 
country. For this and this alone the trade 
asks the retention of the present schedule. 





Year Starts with HE year 1913 has 
Large Gininies started off with 
neuihi very heavy gem im- 

ports, according to 

the figures compiled Monday by Jewelry 
Examiner Treadwell at the Port of New 
York. From these it is seen that the value 
of the precious stones which came in in 
January amounted to nearly four million 
dollars, or to be exact, $3,899,995 or over 
three-quarters of a million more than the 
previous year, and above any January ex- 
cept that of 1910. Of the total amount im- 
ported the value of the cut is placed at 
$2,821,709, and that of the uncut, $1,078,286, 


(Editorials continued on page 200.) 












So _ SSS east wh SRE 


ei 
eB ite 
~~ ee cee 


ce anee teen 


aE 


ena» enti eaS 


CRN ER 















February 5, 1913. 


JEWELERS’ CIRCULAR-WEEKLY 


THE 


O00 


9 





‘71 Axenig2,j UO WIN} JUasaid 4} peysyqeise uyandeq “Fy Atuafy pue Ssorm) “Hf Pet ALN 





"AQUNOD 24} UF SJzjamal aeszjoyM 4sasse] ay} SuoUTe aovjd ve sary aM 


| Avpo} HUN ssaujsnq sno jo auINjoA ay} 0} peppe Ajenpess aavy aM 2uey] “PHEIA 1Z 3 ssuu 


“Upsaq AquINY WO, ‘jUaUaArTYDe JO p4s0221 UMO INO 
Jo pnoid Ajsepnonsed are am aouajsixa Ino syseU yeu} 
uy} Jo urds Zuo] ay} J2Ao yoeq Yoo] am vay 


*SIZUIOJSND 
JO spuvsnoy} jo AyueA 24} 0} sJajze> pue asojs Aramoal 
UJapoUr 24} jo JojatIdoid 24} MoU st yng ‘UOH OO] SY 
P2EAOUT JOU SPY S2ATM SIAL] IY} 0} S}2YUTIY M2} & Pjos 
pue sproissoia AzjunoD awos ye Aep 24} Jo sadajdauty 
eUIOSJaquIND 24} pamedar ose sivaA AYP} oYM JayeU 
“Y3eM 2B] apes} Jo siajyuad Asnq Mou ase ose sivoA 
AIP} Sassousappm Suymoy 2am yeyAy *Asnqua yey 
ISP] 24} UT ATQUNOD SIU) UF pyOM ssauIsNq ay} Ut 2K 
Uaye} 2Avy sasury> SNOZAILTAT *ssozs0i1d paydnisaqurun 
Jo stead AVY Jo ysvog ued auy Aue ut sastidsaqua 

) SsouIsnq urwewy maj ‘Aressaatuue Uuapjos 

, INO ayeiqaja> am sJe2h sty} Jo Ye} Aseniqay N 














a 
* 
. 4 


€ 
— 


KLY 


‘x 
4 


THE JEWELERS’ CIRCULAR-WEE 


February 5, 1913. 




















MYOA MIN “ANV'T NAGIVIN €2 


418321925 ‘SHWOL ‘H “D aoansea1], ‘NITANDAG “UY ‘H queprsezd ‘SSOUD “L “M 


rer") NITANDAD YF SSOWD 








*Q0UapIjUOD May} sN usaTs 2Avy pue UOHPI2ZUId JasuNOA & jo 
27e OYA\ SJ2WIO}sNd INO jo soy} Yury} 0} pue ‘adeuo Ned ay} JoF spuatsy pro esey} YUP} 0} Mou 
atisap 2A “sav Aj} JO} SJ2UIOJsND 2UIOS pry aArY aM ey} JP} 24} Jo pnoid aie ayy 


*saotid 2]qeuosvas pUL IJAJ2S POOS SJ2WIOJSND INO Jaqzjo 0} UOFIsod ve UF sau} [Te ye aq 0} SuTANG 
Ajauy pur jnyjeres Ag 2AS 2A\ = “TJaS TIAA 3ey} Spoos—jIJaut [ear jo spoos Ajuo apury 0} jnjares 
J2A2 ase aM ‘2IOUIAYWN.T +} Woy yedap 0} JaAau paAjosas aie ssauIsnq 24} payseyuT aavy oymM 
am pur Ajosty sz oysnosy} 0} pasaype Alprsis u2eq sey us ay} Jo Aoyod jeursio ay] 


‘soonid sey ye qjas sAvmye pinom Au} 
yey} Ajpuoses pur ‘spoos ay} Juaseidarstur J2A2u pinom A2y} 3eY} ISH} paploap AeyT *sapdroutad 
jesauas peroiq om} uodn papunoy aq ysnu ssautsnq 24} ‘ssaoons suse] Aue Useye 0} Japso 
Ut JeY} MESAIO} pUL UZUINIe JO U2 aM UINsIg 29 SSOJDZ) JO UIT WY} JO SJapuNo}] w=] 


‘UJ2U0D IY} JO ssauIsNq SuIAIy} Aprare ay} 0} peppe eam jUeuTsedap puoUETp 
e Ayeuty pue yuaurysedap Aqamal e saqye AQJoyg *s[eyayeus pur sjoo} SJayeuyajem JO} peppe 
Sem U2uTyedap ve Jaye] *sayd}eM JO 2UT] T[eUIS & 0} PajJOAaP SEM. JST] Je SsouIsnq 2) ‘E9Q{ 
‘Z{ Asenige,j uo un} yuasaid ay} poysyqeise uyansag “q AIUaz] pure ssolD ‘yf pay ua 


*-Anunos SITT) «67K hCUS Tere nanaaeat 8 -«~nsemammnee sc 


ji ai ere ae, - vT 











202 


THE JEWELERS’ CIRCULAR-WEEKLY 





February 5, 1913, 





Fidelity Trust Gompany 


CHAMBERS STREET AND WEST BROADWAY, NEW YORK 
Member of the New York Clearing House 


INTEREST PAID ON DEPOSITS SUBJECT TO CHECK 
YOUR ACCOUNT INVITED 


Safe Deposit Boxes $5.00 Per Year 
and Up 


SAMUEL S. CONOVER, President 
WM. H. BARNARD, Vice-President JOHN W. NIX, Vice-President 
ANDREW H. MARS, Secretary STEPHEN L. VIELE, Ass’t Secretary 
ARTHUR W. MELLEN, Ass’t Secretary and Trust Officer 


Capital and Surplus $2,000,000.00 
Total Resources Over 10,000,000.00 








A new book on a new flan. 


GEMS and 


PRECIOUS STONES 


Their CHARACTERISTICS, 
LOCALITIES of PRODUCTION, 


TESTS and some 
CURRENT LITERATURE 


Tabulated, concise, authoritative. 
A handy Manual for every jeweler. 





Flexible Cover, Postpaid, 50c. 





PUBLISHED BY 


The Jewelers’ Circular Publishing Co. 


11 John Street, NEW YORK 











W. M. ROSENDALE, 





CAPITAL and SURPLUS 
$3,500,000.00 


RESOURCES 
_ $25,000,000.00 


We invite the accounts of Jewelers, Merchants and Individuals 





DIRECTORS 


HORACE E. ANDREWS 
Pres. New York State Railways 


AUGUST BELMONT 
August Belmont & Co. 


AUGUST BELMONT, JR. 
August Belmont & Co. 
DANIEL J. CARROLL 
President Alberene Stone Oo. 
P. 8S. DU PONT 
Treas. EB. I. Du Pont De 
Powder Co. 
DESMOND DUNNE 
Pres. Desmond Dunne Co. 
ELLIS P. EARLE 
Pres. Nipissing Mines Company 
0. G. FESSENDEN 
Hayden W. Wheeler & Co. 
ELBERT H. GARY 
Chairman of the Board, United States 
Steel Corporation 
H. STUART HOTCHKISS 
Vice-Pres, Treas, L. Candee 
Rubber Co. 
JOHN M. HANSEN 


C 


Nemours 


Pres. Standard Steel Car Co. 
PARMELY W. HERRICK 
Cleveland, Ohio 
GEORGE M. HARD 
Chairman of the Board 


FRANK J. HEANEY 192 
Everett, Heaney & Co. 
AUGUST HECKSCHER Cor. 


Vice-Pres, Eastern Steel Co. 
RICHARD H. HIGGINS 








< 


THE 


HATH 


AND 


LX 


“. 


Broadway 
John Street 


NEW YORK 


AM 


DIRECTORS 


FRANKLIN 8. JEROME 
President First a Bank, ,Norwich, 
nn. 


HAMILTON F. KEAN 
Kean, Taylor & Co. 
EDWARD E. LOOMIS 
Pres. Del., Lack, & West. Coal Co. 
WILLIAM A. LAW 
Vice-Pres. First National Bank of 
Philadelphia, Pa. 
FRANK R. LAWRENCE 
Counsellor-at-Law 
WALDO H. MARSHALL 
Pres, American Locomotive Co. 
JOHN RINGLING 
Ringling Bros. 
EDWARD SHEARSON 
Shearson, Hammill & Co. 
HENRY F. SHOEMAKER 
New York City 
SANFORD H. STEELE 
Pres. Gen, Chemical Co. 
ALBERT A. TILNEY 
Harvey Fisk & Sons 
FREDERICK D. UNDERWOOD 
Pres, Erie Railroad Co. 
JOHN D. VERMEULE 
Pres. Goodyear Rubber Co. 
SAMUEL WEIL 
Samuel Weil & Son 
FRANK 8S. WITHERBEE 
Pres. Witherbee, Sherman & Co. 
JOSEPH H. WRIGHT 
Pres. U. 8S, Finishing Co. 
LOUIS G. KAUFMAN 
President 








Vice-President 


OFFICERS 


FRANK J. HEANEY, Vice-President 
WILLIAM H. STRAWN, Vice-President 
HENRY L. CADMUS, Assistant Cashier 


RICHARD H. HIGGINS, Vice-President 


LOUIS G. KAUFMAN, President ALFRED M. BULL, Vice-President 
BERT L. HASKINS, Cashier 


WALTER B. BOICE, Assistant Cashier 


NORBORNE P. GATLING, Assistant Cashier GEORGE M. HARD, Chairman HENRY C. HOOLEY. Assistant Cashier 





The Market and Fulton National Bank of New York 


81-83 FULTON STREET 





CAPITAL, $1,000,000 


SURPLUS, $1,800,000 





PROGRESSIVE—CONSERVATIVE—SUCCESSFUL 
Invites the Accounts of Jewelers 


ALEXANDER GILBERT, - President 
R.A. PARKER, - - Vice-President 
T.J.STEVENS, - - -- == Cashier 
JOHN H.CARR, - -_— ~- Asst. Cashier 


- Asst. Cashier 





Will extend every facility that good banking will justify 





SAFE DEPOSIT VAULTS 

















~ 


February 5, 1913. 


New York Notes. 





J. J. Schmukler, a jobber at 131 Canal 
St., is spending a few weeks in Florida. 

L. E. Wilcox, traffic manager of the In- 
ternational Silver Co., has sailed for the 
West Indies on the Moltke. 

H. Nemiroff has severed his connections 
as salesman for Magaliff & Glusband, 
manufacturers of diamond mountings, 30 
Eldridge St. 

Eugene Schlick who has been assoc-ated 
with the Wightman & Hough Co., has be- 
come an employe of A. S. Gardner, 7 
Maiden Lane. 

S. C. Powell, of S. C. Powell & Co., 2 
Maiden Lane, returned Tuesday of last 
week on the Kronprinzessin Cecilte from a 
trip to Europe. 

George Hilsinger, local representative of 
Dunn & Rodenberg, 15 Maiden Lane, is 
serving on a jury in the Court of General 
Sessions this week. 

The Neuberger Jewelry Co. last week 
leased to Isidor Jiaacobson the store in the 
Fulton building, on Church St. between 
Dey and Fulton Sts. 

Charles Nickerson, local répresentative 
of Carter, Qvarnstrom & Remington, was 
called to Maine last week to attend the 
funeral of his mother. 

Newton H. Rogers, of Hayden W. 
Wheeler & Co., 170 Broadway, sailed yes- 
terday on the Kronprinzessin Cecilie for a 
visit to the European diamond markets. 

Max Oppenheimer, now associated with 
the Ferdinand Bing Co.’s Successors, in 
their new gun-metal and pearl department, 
will return Feb. 7 from a European trip. 

Charles A. Whiting, of the Whiting & 
Davis Co., Plainville, Mass., sailed from 
here Saturday on the Cincinnati for a 
month’s trip to the West Indies, including 
a stop at Panama. 


The assets of the Harris Bros. Jewelry 
Co., 2 W. 14th St., were sold last Thursday. 
The stock of the Boston store was sold 
first and brought $3,125. The New York 
stock, together with the fixtures and lease, 
brought $6,005. 

Judge Holt last week dismissed the peti- 
tion in bankruptcy filed Jan. 2 against 
Harry Zuckerman, a dealer in jewelry and 
drygoods on the instalment plan, at 131 
Essex St. The dismissal in bankruptcy was 
by the consent of creditors. 

George A. Jochum, who has been identi- 
fied with the jewelry trade for the past 
16: years, has accepted a position as Pacific 
Coast representative for Enos Richardson 
& Co., 23 Maiden Lane. He will make 
his headquarters in San Francisco. 

Charles Armsheimer has retired from 
active control of the wholesale business of 
Charles Armsheimer & Son, 13 Maiden 
Lane, after a period of 35 years. His son 
will now assume charge of the enterprise, 
Mr. Armsheimer remaining as a partner. 

There was on exhibition at the Fifth 
Ave. Art Galleries last’ week an unusually 
fine collection of old glass, pottery, coins 
and jewels, which were brought from Syria 
by Azeez Kahayat last year. The collection 
was disposed of at an auction which began 
Jan. 30. 

A. R. Katz, of Katz & Leudan Co., dia- 
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HIS issue of THE JEWELERS’ CIRCULAR, 

as usual, establishes a new record, con- 
taining more advertising than ever before 
appeared in any jewelry publication. This shows 
that each year more and more manufacturers, 
importers and wholesalers are availing them- 
selves of this one great medium to reach the 





buyers. 
































mond importers, 87 Nassau St., who re- 
cently returned from Europe on the Cam- 
pania, said that for a number of days no 
passengers were permitted on deck, and 
that never before had he experienced such 
a rough passage. 

L. H. Levi, of L. H. & B. Levi Bros., 
Winnipeg; Benjamin Harless, Houston, 
Tex.; E. G. Chapman, Toronto; D. A. 
Frank, Atlanta, Ga., and Daniel F. Sulli- 
van, of the Sundberg Co., Fargo, N. Dak., 
were among visiting jewelers in this city 
during the past week. 

Among the merchants enrolled by the 
Central Mercantile Association last week 
for the purpose of obtaining civic improve- 
ments was the Royal Jewelry Mfg. Co., at 
126 Fifth Ave. There are already about 
400 merchants, including a number of jew- 
elers in the association. 

The concern of Mary Brodsky, Inc., has 
taken out papers of incorporation at Al- 
bany, N. Y., to engage in business as a 
dealer in jewelry, etc., with a capital of 
$1,500. The incorporators are: Abe Turok, 
303 Broome St., this city; Sarah Rappa- 
port, Philadelphia, Pa., and Celia Roth- 
stein, 1721 Lincoln Pl., Brooklyn. 

The Essex County Jewelry Co., Inc., is 
the name of a concern which has filed 
papers of incorporation at Albany, N. Y., 
to engage in business in this city. The 
capital is placed at $1,000, and the incor- 
porators are: Dora Piken, 289 Market St., 
Newark, N. J.; Meyer ‘Magaliff, 1707 Pit- 
kin Ave., Brooklyn, and Isaac Fricklas, 
97 Rivington St., this city. 

Officers of the Solidarity Watch Case 
Co., 54 Maiden Lane, were elected last 
week for the ensuing year as follows: 
President, John W. Sherwood; vice-presi- 
dent, Harry C. Balley; secretary and 
treasurer, Louis J. Montagnon; assistant 
secretary and treasurer, George Salzgeber. 
Clarence Comfort, traveling salesman for 
the concern, is now on his regular trip. 

Among the eastern jewelry manufactur- 
ers in the Maiden Lane district during the 
past week were: Samual Einstein, of the 
Attleboro Chain Co.; Charles E. Hancock, 
of the Charles E. Hancock Co., Providence, 
R. I.; Horace Steere, of Arnold & Steere, 
Providence, R. I.; Donald Le Stage, of 
the H. D. Merritt Co., North Attleboro; C. 


H. Allen, of the C. H. Allen Co., Attleboro. 

A meeting of creditors of the Metropoli- 
tan Jewelry Co. was held last Thursday at 
the office of Seaman Miller, referee in bank- 
ruptcy, at 2 Rector St., at which time James 
Kilburn, 5 Nassau St., was appointed trus- 
tee. It was decided that another meeting 
of the creditors would be held Feb. 7, at 
3 Pp. M. for an examination of the bank- 
rupts. The assets are about $7,131, with 
liabilities of about $14,669. 

Mack H. Levy, who has been Pacific 
Coast traveler for Whitelaw Bros. & 
Zagon, 45 John St., will now include the 
middle west and eastern States in his ter- 
ritory, which was formerly covered by Nat 
Moskowitz, who no longer represents the 
concern. Mr. Zagon recently retired from 
the business which is now being conducted 
by Whitelaw Bros. He is now engaged in 
business as I. Zagon & Co., 45 John St. 

The creditors of F. W. Sackett, Inc., 
wholesale dealer in jewelry, 59 Maiden 
Lane, met at the rooms of the National 
Jewelers Board of Trade last Wednesday 
to consider the granting of an extension. 
After much discussion a committee of four 
was appointed to confer with a similar 
committee appointed a short time ago by 
the Manufacturing Jewelers Board of 
Trade of Providence. The local committee 
consists of Charles N. Gray, representing 
the National Jewelers Board of Trade; 
John N. Leiss, N. T. Wright and Horace 
N. Peck, representing the Manufacturing 
Jewelers Board of Trade. The committees 
will investigate the financial condition of 
the business and report at a later meeting. 

Marcus Feldman, of the Feldman Jew- 
elry Shop, 2304 7th Ave., announced last 
week his engagement to marry Miss Ber- 
tha Schwartz, daughter of Joseph Schwartz 
of Schwartz Bros., jewelers at 1370 Broad- 
way. The ceremony wil! be performed at 
the Hotel Astor Feb. 16, the Rev. Dr. 
Lissman officiating. At the conclusion of 
the ceremony there will be an elaborate 
banquet served to the guests who will in- 
clude only the immediate family and a 
few intimate friends. Mr. and Mrs. Feld- 
man will then go to Palm Beach on a 
wedding tour of about four weeks’ dura- 
tion. The maid of honor will be Miss 


(New York Notes continued on page 205.) 








iaceaeiidiidieetinnesiimes tiene seaeeiin: eee * 

















THE JEWELERS’ CIRCULAR-WEEKLY 


























Parcel Post Indemnity 


HE HARTFORD FIRE INSURANCE COMPANY issues 
books of coupons which insure packages in the Parcel Post 
against loss from any cause from the time of mailing in any post- 
office until delivery at any place in the United States, including the 
Canal Zone, Porto Rico, and Alaska, as well as Canada, the United 
Kingdom, and Germany. 


ONE 214 cent coupon insures up to $10; 5 cents in coupons in- 
sures up to $25; 10 cents in coupons insures up to $50. 


T HE same coupons may be used to insure letter mail, books sent 
at third-class rates, and to obtain additional protection on 
registered first-class mail. 


OUPONS are issued in denominations of 214 cents and 5 cents, 
the books selling for $2.50, $5, $12.50, and $25. 


O make this insurance effective, insert coupons, according to 
value, in the package and mail at the cheapest rate. The 
Government fee is the same whether the parcel is worth $1 or $50, 
and on packages worth $25 or less is at least double the cost of 
“Hartford” coupons. When you use “Hartford” coupons you need 
not go to the post-office to insure each package. The “Hartford” 
will save you time and money. 


[F interested, call the local agent at the Company, or write to the 





pally 





The Parcel Post is Safe if You Use “Hartford” Coupons 
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Rose Blanch Schour, and the best man 
being Benjamin Schwartz, brother of the 
bride. 

B. Bernstein & Co., 20 John St., are mov- 
ing to much larger quarters at 489 Broad- 
way. 

George Dillingham, of W. H. White & 
Co., is enjoying a Winter vacation in UI- 
ster County. 

Albert Pfeifer, of ‘Albert Pfeifer & Co., 
Little Rock, Ark., is in this city and is mak- 
ing his headquarters at 45 E. 17th St. 

L. Kroll, of L. Kroll & Son, 49 Maiden 
Lane, accompanied by Mrs, Kroll, left to- 
day on the Lapland for a European trip. 

S. Dorfman, a jobber at 349 Vernon Ave., 
Brooklyn, has recovered from an illness of 
two weeks and will now begin calling on his 
regular trade. 

President Bender of the Roger Williams 
Silver Co., made a business trip last week 
to Philadelphia, New York, and a num- 
ber of smailer cities. 

L. Katlinsky, 405 Masonic Temple, Ch'- 
cago, will hereafter represent Dattelbaum 
& Friedman, ring manufacturers, 51 Maiden 
Lane, in Chicago and neighboring towns. 

Milton Rosenback, of Wm. I. Rosenfeld. 
+ Maiden Lare, returns to-day from a tri) 
to the canal zune. Mr. Rosenfeld sails for 
Fanama Saturday and will be away a 
month. 

Chas. T. Dougherty, of the Osmers- 
Dougherty Co., 291 Seventh Ave., sails Sat- 
urday on the Amerika for a visit to London 
and Paris. He expects to be away about a 
month, 

F, J. Blaine, representing the Wm. Bens 
Co., left New York city Monday night to 
cover his territory from Ohio to Kentucky. 
In April he intends to leave Denver, Colo., 
for a trip to the Pacific Coast. 

Abner N. Dexter, who for the past 50 
years has been agent for the United States 
Express Co. in the Maiden Lane districr, 
is recovering at his home in Nutley, N. J., 
after an illness due to heart trouble. 

Russell A. Talbot, for the past 14 years 
connected with Joseph Fahys & Co. and 
the Alvin Mfg. Co., resigned his connec- 
tions with these concerns on Feb. 1. He 
has not announced any definite future plans. 

R. J. Schaefer, formerly at 473 Ninth 
Ave., last week sold his business to Joel 
Stern, and has gone to Patchogue, L. L, 
where he resides. Mr. Schaefer intends to 
open another store as soon as he finds a 
suitable location. 

H. Schwartz, a diamond importer of Chi- 
cago, and treasurer of the National Jewelry 
Co., 1025 Franklin Ave., St. Louis, Mo., is 
on a buying trip to this city and the east. 
He expects to go abroad soon to visit he 
European diamond markets. 


The Frank Kursh & Son Co. has been. 


incorporated at Albany, N. Y., to deal in 
jewelry, etc., in this city, with a capital of 
$25,000. The incorporators are George F. 
Kursh, Newark, N. J.; Jacob Segal, Brook- 
lyn, N. Y., and Charles I. Katz, New York. 

Chas. J. Herzog, who for many years 
has been with L. H. Keller & Co., 64 Nas- 
sau St., is now associated with C. P. Gold- 


~ worth of jewelry was recovered. 
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smith & Co., 85 John St. He will repre- 
sent this firm in Philadelphia, Baltimore 
and Washington, and assist Mr. Goldsmith 
in New York and vicinity. 


The business of Kent & Woodland, 14-2 
week » dividend of 2 per. cent.; E. E. Esterly, Du- 


John St.; was incorporated last 


under the New Jersey laws, with a. ¢api+% ; 
tal of $100,000. The concern will conduet 4 (Forte, Marlbéro, Mass., second 


business under the name of the Kent*& 
Woodland Co. The incorporators are 
Harry A. Picking, Charles O. Geyer and 
Frank E. Ruggles. 


Cohn & Rosenberger is the name of.a 


concern which has been incorporated under 
the laws of the State of New York to deal 
in jewelry, enameled goods, etc., in: this 
city, with a capital of $350,000. The in- 
corporators are Carl Rosenberger, Jerome 
H. Oppenheimer and Charles H. Strauss, 
all of 536 Broadway, New York. 

H. H. Miller, vice-president of Hutchin- 
son & Huestis, Providence, R. I., stopped at 
the local office, 15 Maiden Lane, Monday 
en route to the Chicago office, of which he 
is the manager. Ira Hudson, who is in 
charge of the New York office, left yester- 
day for a trip to Philadelphia, Baltimore, 
Pittsburgh and New York State points. 
‘He will be away about two weeks. 

The sale of the 825 odd numbers in the 
art collection of Dr. Pleasant Hunter, New- 
ark, N. J., was concluded Saturday at the 
American Art Galleries, the returns of the 
afternoon being $6,218, and for the entire 
sale $16,770. The Metropolitan Museum of 
Art made a number of purchases. The 
highest price paid on Saturday was by 
Arthur Whitney, who gave $410 for an un- 
usual lacquer coffee set which was one of 
the features of the collection. 

Otto Nestler and William Chapman, tie 
two saie blowers who were caught last 
December while attempting to break open 
the safe of F. J. Krisch, manufacturing 
ieweler at 2293 Third Ave., were sentence: 
last Monday by Judge Rosalsky in Part 
II of General Sessions. Nestler was sen- 
tenced to five years and Chapman to not 
less than three years and seven months nor 
more than five years and seven months in 
the penitentiary on charges of burglary. It 
was the second offense of both men. Nes- 
tler and Chapman were caught in the act 
of drilling the jeweler’s safe and had al- 
ready set off one explosion which partly 
wrecked the door. The engineer of the 
‘uilding heard the first explosion and no- 
tified the police, who quietly entered the 
building and seized the men. 

The police of the W. 17th St. Police Sta- 
tion learned Monday afternoon that the 
jewelry factory of L. Davidsburg & Co., 
on the seventh floor of the 10-story 
loft building at 153 W. 15th St., would be 
entered by thieves that night. Capt. Wake- 
field, in charge of 20 policemen and de- 
tectives, surrounded the building early in 
the evening and captured two men as they 
attempted to escape. More than $3,000 
The men 
described themselves as John Taylor, 19 


* years old, living at Mills Hotel No. 1, and 


Paul DuBois, 21 years of age, of 30 W. 
29th St. Taylor was charged with carry- 
ing concealed weapons as well as burglary. 
as a revolver was found on him. DuBois 
was charged only with burglary. 
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The following dividends were announced 
paid last week by the National Jewelers 
Board of Trade: G. A. Benoit, Springfield, 
fass., second dividend of 4.6 per cent.; J. 
. Burke, Terre Haute, Ind., first and final 


th, Minn., dividend of 10 per cent.; Patsy 
and final 
gividend of .023 per cent.; Gerber Busch- 
* Cutlery & Silverware Co., St. Louis, 
‘Mo., second dividend of 7.5 per cent.; John 
Johnston, Big Springs, Tex., second and 
final dividend of 2 per cent.; Marsh, Brown 
Mather Co., Pittsburgh, Pa., third dividend 
of 10 per cent.; Mathauer & Koester, De- 
troit, Mich., first dividend of 25 per cent.; 
Portland Notion Co., Portland, Ore., first 
dividend of 8 per cent.;.S. Spitzel & Co., 
Brooklyn, N. Y., second and final dividend 
of 6.5 per cent.; United Jewelry & Tur- 
quoise Co., Los Angeles, Cal., first dividend 
of 10 per cent. 

Twenty-five years ago last Saturday 
Hayden +H. Butts and Oliver G. Fessen- 
den, of Hayden W. Wheeler & Co., 170 
Broadway, became associated with the 
business and when they reached the office 
Saturday morning they were reminded of 
the occasion by finding bouquets of flow- 
ers on their desks. The flowers were from 
the four inside men who have been with 
the concern during the past 25 years. On 
Feb. 1, 1888, Mr. Butts and Mr. Fessen- 
‘den came to this city from Chicago, where 
the former had been a representative of 
Joseph Fahys & Co. and the Brooklyn 
Watch Case Co. and the latter had a law 
office. On that date the firm of Hayden 
W. Wheeler & Co. succeeded the old house 
of Wheeler, Parsons & Hayes, and Mr. 
Butts, who is a nephew of Hayden W. 


Wheeler, who died in October, 1904, be- 
came a member of the firm. Mr. Fessen- 
den became a partner in 1889. In 1905 


the business was incorporated, with the 
following officers: President, W. H. 
Wheeler; vice-president, H. H. Butts, and 
secretary and treasurer, O. G. Fessenden. 


According to the regular monthly state- 
ment of the Bureau of Statistics of the 
Custom House, the total value of free and 
dutiable goods remaining in bonded ware- 
houses at this port for the month ending 
December 31, 1912, was $45,129,783, as com- 
pared with $43,571,556 for November, which 
means an increase of $1,558,227. Included 
in the merchandise of interest to the trade 
for the month of December is the follow- 
ing: art works, $385,677; beads and bead 
ornaments, $106,559; manufactures of 
bronze, $23,234; clocks, $70,404; watches, 
$68,438; decorated china, $10,831; manu- 
factures of gold and silver, $5,674; jewelry, 
$2:477: unset diamonds, $69,323; pearls and 
parts of, unset, $18,142; precious stones, 
$5,386 ; imitation precious stones, $2,513. As 
compared to these figures the merchandise 
remaining in bonded warehouses for the 
month of December, 1911, was as follows: 
art works, $373,094; beads and bead orna- 
ments, $73,100; manufactures of bronze, 
$21,131: clocks, $55,336: watches, $68,556; 
decorated china, $10,554; manufactures of 
gold and silver, $7,579; jewelry, $11,825; 
unset diamonds, $62,260; pearls and parts 
of, unset, $26,609; precious stones, $12,163; 
imitation precious stones, $1,960. 
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7 Vanity Cases, Coin Holders, Mesh 
Bags, Mesh Purses, German and | 


Sterling Silver Novelties 


Some of the MOST ORIGINAL GOODS ever offered. 

Engine Turned, Engraved and Plain, embodying a 

wide range of selection. [It will pay any live Retail 
__Jeweler to investigate our line. 





WE MAKE 


Sterling Bracelets 
Gold Filled Bracelets 
Sterling Soldered Mesh 


Bags 
Sterling Soldered Mesh 
Purses 
German Silver Sol- 
dered Mesh Bags 
German Silver Mesh 


~ 


Bags 
German Silver Mesh 
Purses 
Sterling Belt Pins 
Sterling Belt Buckles 
Gold Filled Belt Pins 
Gold Filled Belt 
Buckles 
Sterling Hat Pins 
Gold Filled Hat wie 
Gold Filled Cuff Pins 
Sterling Brooches 
Gold Filled Brooches 
Sterling Bar Pins 
Gold Filled Bar Pins 
Sterling Waist Sets 
Sterling Cigarette 
; Cases 
German Silver Vanity 





Sterling Pocket 

Knives 

Sterling Scissors 

Sterling Souvenir 

Spoons 

| «Small Sterling Nov- 
elties 


SHOWING CASE CLOSED Sterling Manicure 
Articles 











es ee ee Bs roe J a Send for Samples of the Goods 5 
fi " Illustrated on Your Business 
SHOWING CASE OPEN se be ei Letter Head 


WE SELL DIRECT 
CODDING & HEILBORN CO. ie 
Makers of Most Up-to-Date Novelties In 
Sterling Silver and Gold Filled C. B. & H. 


mcces the Ue didn Lame North Attleboro, Massachusetts 
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Neath of Ferdinand H. Cook. 
—_ eeaeianmamiaae 

The body of Ferdinand H. Cook, a for- 
mer well-known member of the jewelry 
trade, who mysteriously disappeared after 
leaving his home at 249 West End Ave., 
Manhattan, New York, on the morning of 
Jan. 3, was discovered Saturday afternoon 
in a clump of bushes at a lonely spot near 
Jamaica, L. I. The body was found by 





FERDINAND H. COOK. 


two Boy Scouts from Brooklyn in under- 
brush about 50 yards from the Rocky Hill 
Road and had evidently been there for 
some weeks. 

Since Mr. Cook dropped out of sight a 
month ago a thorough search had been 
made for him by his family and the police, 
whom they had called in, and notices of a 
reward of $1,000 have been spread broad- 
cast for anyone who could give definite in- 
formation as to the whereabouts of the 
missing man. The boys who found the 
body were not looking for Mr. Cook, but 
stumbled on the remains accidentally in a 
hunt for firewood. By the side of the body 
was found a revolver with one cartridge 
chamber empty, and there was a bullet hole 
in the dead man’s temple. It is believed 
vow that if Mr. Cook, who was connected 
with the Department of Parks of Queens, 
committed suicide, he must have become 
temporarily deranged mentaly and takei 
his life while under the influence of an in- 
sane spell. Notice of Mr. Cook’s disap- 
pearance was published in THE JEWELERS’ 
CircuLar of Jan. 15. 

The deceased, who was prominent in 
business and social life, came of an old 
and well-known family. He was a member 
of the Sons of the Revolution and a for- 
mer secretary of the West End Associa- 
tion. He had been active in the jewelry 
trade for many years, but withdrew about 
1890. For some years he had charge of the 
New York office of Ripley, Howland & Co. 
and for a short time was a stockholder in 
the present corporation. Later he joined 
the firm of Sanford & Cook in the dia- 
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mond business, withdrawing from this con- 
cern about 1888. 

Deceased was a brother of Henry F. 
Cook, of Joseph Fahys & Co., 54 Maiden 
Lane, and besides his brother is survived 
by a widow, two sons and two daughters. 
The remains were taken to Sag Harbor, 
L. I., where the funeral was held yester- 
day. 








Jewelry Salesman Starts Action Against 
New York Concern to Recover AIl- 
leged Bonus of $8,000. 

Samuel E. Bolles, a jewelry salesman, 
through his attorney, has filed a suit in the 
New York Supreme Court against William 
Scheer, a manufacturing jeweler of 542 
Fifth Ave., New York, for the recovery of 
$8,000 alleged to be due him as bonus for 
sales made in 1906 and 1907. The terms 
of the alleged contract between Bolles and 
Scheer are set up in the summons and 
complaint filed in the New York County 

Clerk’s office. 

Bolles alleges that he was to have the 
whole of the United States as his territory, 
with the exception of New York city and 
one customer in Pittsburgh, Pa., J. C. Gro- 
gan. He was to get commissions of one 
per cent. upon all goods sold to his cus- 
tomers, whether he made the sales or not. 
He was to receive in addition to the com- 
mission a salary of $4,000 per year and 
also was to get a bonus upon the profits. 
It is over the bonus award that the con- 
troversy arose. 

Bolles alleges that bonus arrangements 
were to be made upon the net profits to the 
effect that he was to receive $1,000 if the 
net profits exceeded $40,000 and an addi- 
tonal $1,000 for each $10,000 over $40,000. 
The bonus was to be paid at the close of 
each year. 

In 1906 the plaintiff alleges that the net 
profits were $100,000 and he became en- 
titled to $7,000 as a bonus, but he alleges 
that he only received $5,000 and for that 
year there is still due him the sum of $2,000. 
He wants interest and principal on this 
amount from Feb. 1, 1907. 

In 1907 Bolles claims that the net profits 
were again $100,000 and he became entitled 
to $7,000, but was only paid $1,000. The 
defendant has not yet filed an answer to the 
suit, but has 20 days within which to do so. 








The indications are that there will be a 
large attendance of opticians at the eighth 
annual convention of the Nebraska State 
Optical Society, which takes place Feb. 11, 
12 and 13 at the Paxton Hotel, Omaha, 
Nebr. The program committee has ar- 
ranged a splendid program. Howard D 
Minchin, of the University of Rochester, 
Rochester, N. Y., will make two addresses, 
one on “Higher Education in Optometry” 
and the other on “The Optometrist’s Op- 
portunity and Responsibility.” Dr. W. B. 
Needles, of Kansas City, will deliver an 
address on “General Benefits to Optometry.” 
Four fine prizes will be given by the job- 
bers to members of the society reading 
papers. A banquet will be given by the 
jobbers at the Commercial Club. This year 
the members’ wives will be invited to the 
banquet. 
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Letter of President Combs to Members 
of Nebraska Retail Jewelers’ As- 
sociation. 


Omana, Nebr., Jan. 31.—President T. L. 
Combs has sent out the following letter to 
members of the Nebraska Retail Jewelers’ 
Association : 

The eighth annual convention of the Nebraska 
Retail Jewelers’ Association, which will be held 
in Omaha on Feb. 11 and 12, promises to be one 
of record making proportions. Not only is it ex- 
pected that the State membership will be at high 
water mark, but it is also expected that the con- 
vention will be the most educative and interesting 
of any yet, and that means much, because every 
One in this progressive State has been a record 
maker. 

The program is sufficiently varied to give au- 
thoritative messages on the present phases of 
business experience, and the entertainment and 
banquet that is being prepared by our hosts, the 
jobbers, has evidence of being well worth a trip 
across the State to participate in. Our toastmaster 
will be the famous Colonel Shepherd, and the 
speakers will be not many but spirited ones. 

We have important bills before our present 
State legislature that are being actively urged 
and followed up, and which we have every 
reason to believe will become laws at this ses- 
sion. Our bill for the disposition of repairs, we 
believe, is unique and sufficient to be of great 
importance to every retail merchant and dealer 
who does repairing of any kind. We are eager 
for a large attendance. We believe we will have 
it, but are unusually anxious to have every retail 
jeweler in the State make the week of Feb. 10 
a vacation week and spend it with us in Omaha, 
for the benefit of himself as well as the 
association. 

Don’t let anything within reason interfere with 
your coming. Bring your wife with you. 

Our business session will be a real business 
session, and our social sessions will be absolutely 
enjoyable. This we promise you, and will be able 
to prove to you if you come. 

Our enterprising secretary has the membership 
almdst up to the record mark just now, and has 
just issued the last appeal in the endeavor to 
“get across’ with the required number in time. 

We are mighty proud of this yearly asso- 
ciation work in Nebraska. Yours cordially, 

T. L. Comps, President. 








New Enterprises. 





W. E. McElwain has engaged in business 
at Walworth, Wis. 

H. E. Haertl will open a new jewelry 
store at Gillett, Wis. 

E. G. Bell has opened a new jewelry 
store at Melrose, Wis. 

E. Caprio has opened at store at 224 Elli- 
cott St., Batavia, N. Y. 

C, F. Chiquet will open a watch repair 
shop at Salem, S. Dak. 

A jewelry store has been started at John- 
son ‘Creek, Wis., by C. Fox. 

Geo. R. Roth will open a store with his 
son at 46 N. &th St., Reading, Pa. 

J. Warren Schanely will open a jewelry 
store in the Bourse building, Perkasie, Pa. 

The Essex County Jewelry Co., Inc., 
has started in business in Manhattan Bor- 
ough, New York. 

The Balfour Co. is the name of a new 
concern to engage in business at Attleboro, 
Mass. 

William Weathersvee has opened an es- 
tablishment in the Waters block, Lovell, 
Mont. 

Mary Brodsky, Inc., is the name of @ 
new concern to engage in business in New 
York. 

Charles J. White, an engraver, has re- 
cently opened a shop at 729 Sansom St., 
Philadelphia, Pa. 
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Are in Great Demand 
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No. 1120 Vanity Case—Open 


HE accompanying illustrations show only one of 
our line of CARD CASES and VANITIES, all 
of which are well worthy of inspection. They 

are not light and of flimsy construction, but are 
HEAVY, WELL MADE, and BEAUTIFULLY FIN- 
ISHED, the equal of any on the market. 

See them, either in our Travelers’ lines, at our New 


York Office, 11 Maiden Lane, or send to us at Attle- No. 1120 Vanity—Plain 
boro for samples. 1120/1 Vanity—Hand Engraved 


The James E. Blake Co. 


Established 1859 


Attleboro, Massachusetts 
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isaac S. Meyer, New York, Files Vol- 
untary Petition in Bankruptcy, 

A voluntary petition in bankruptcy was 
iled last Saturday by Isaac S. Meyer, 15 
Maiden Lane, New York, in the United 
States District Court. The liabilities are 
laced at $27,589, with nominal assets of 
$26,295. The secured debts amount to 
$6,068 and the unsecured to $21,520. The 
assets consist of stock in trade amounting 
to $389; household goods, $100; bills, notes 
ind securities, $552; debts due on open ac- 
count, $14,026, and stocks and negotiable 
vonds, $15,000. 

Mr. Meyer was originally employed nine 
years ago by Sig. Hirschberg, and in 1899 
became a partner with his brother and 
started in business as J. H. Meyer & Bro., 
retail jewelers, at 999 Broadway, Brooklyn, 
J. H. Meyer, his partner, was drowned in 
January, 1903, and about two years later 
Isaac S, Max C. and Benjamin Meyer 
started a manufacturing jewelry business 
at 59 Nassau St. as Joseph H. Meyer Bros., 
giving up the retail business on Broadway 
in October, 1909. The new business was 
incorporated with an authorized capital 
stock of $73,000, of which $50,000 was 
claimed to have been paid in, 

Among the largest creditors are Joseph 
Rosenberg, $176; Edward R. Cohen, $289; 
National Nassau Bank, $1,154: Jacob Sel- 
ner, $5,095; Joseph H. Meyer Bros., $3,300; 
Harry Schwartz, $3,000; Henry Goldstone, 
$8,400, and A. Brown, $14,000. 

Henry J. Block, 261 Broadway, is at- 
torney for the bankrupt. 








Death of Elias Soloman. 

Elias Soloman, who had been connected 
With the jewelry trade in New York for 
more than 30 years and who was formerly 
in the jobbing ‘business for himself, died 
Sunday night of nervous prostration at 
his home, 100 W. 121st St., Manhattan. 

Mr. Soloman was at one time a repre- 
sentative of the James E, Blake Co. in 
New York, and also represented a New- 
ark house. His last position was with the 
Eastwood-Park Co., which has a local office 
at 15 Maiden Lane and for which he acted 
as local representative. 

He was interested in fraternal work and 
belonged to Amity Lodge No. 92, I. O. F. S. 
of J.; Harlem Lodge No. 281, K. of P., and 
other organizations. 

The funeral was held yesterday at 10 
A. M. from his late home. 

Deceased is survived by his widow, two 
sons, Milton and Seymour, and a sister, 
Annie Mintz. 








Prussia Charges Seven Dealers with 

Stealing Amber from State Monopoly. 

A transatlantic wireless telegraph to the 
New York Times from Berlin on Monday 
stated that the trial of seven amber dealers 
and turners on the charge of defrauding 
the Prussian Treasury of $250,000 worth of 
amber began in the First Criminal Court 
that day. 

The amber, or fessil resin, washed upon 
the shores of the Baltic Sea from the sea 
floor is the chief source of the world’s sup- 
ply. It belongs, by virtue of an ancient 
monopoly, to the Prussian State, which col- 
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lects the amber and distributes it to turners 
and dealers to be sold. The 
turners must account for every ounce, in- 
cluding the valuable trimmings, cut 
the block of amber. 

The seven men are accused of actirg in 
collaboration to obtain great quantities of 
amber from the State under false pretenses 
and selling it for their own advantage, and, 
further, with keeping the trimmings and 
selling them, to be made into pressed amber, 


worked and 


fro il 


known in the trade as amberoid. 
The preliminary investigation lasted four 


vears and the evidence fills 400 pages. 








Baltimore. 


Detective John Kratz of Headquarters 
returned from Toronto Sunday bringing 
with him as a prisoner a man who 1s 
charged with larceny of jewelry valued at 
$500 from his employers, S. & N. Katz, 105 
N. Charles St., by whom he was employed 
as a salesman. 

Isaac Winkler 
arrested Dec. 20 on the charge of attempt- 
ing to break into the Cross St. establish- 
ment of Hyman Goldstein, were acquitted 
of the charge of conspiracy last Tuesday 
in the Criminal Court. A nol pros was en- 
tered in a indictment 
seph Steinberg. 

Mrs. Margaret Powell, who was serving 
a three-year term in the penitentiary for 
larceny from Stewart & Co.'s jewelry de- 
partment and from other stores last April, 


was pardoned last Friday. 


and Morris Dichtenberg, 


similar against Jo- 


Her poor health 
is the reason given by the Governor for 
Her husband is still serving at 
his three-year sentence for receiving the 
stolen goods and the daughter is out under 
parole. 


his mercy. 








Rochester. 


The regular monthly meeting of the 
Rochester Retail Jewelers’ Association will 
be held Feb. 13 at the Elks’ Club rooms. 

S. D. Burritt will give a “housewarming” 
in his beautiful new residence on Lake 
Ave. to the members of the Rochester Re- 
tail Jewelers’ Association, Feb. 20. 

The Rochester Rotary Club will enter- 
tain the Buffalo and Syracuse Rotary Clubs 
at Powers’ Hotel on Feb. 13. Charles 
Howe, of Syracuse, will be the guest of 
S. D. Burritt. It is expected that 500 mem- 


- bers will be present at the dinner. 


The property at 191 Clinton Ave. N., a 
lot of 40 ft. frontage, was recently pur- 
chased from the Howard estate by Harry 
Rosenberg, a jeweler at 14 Front St. Mr. 
Rosenberg intends to the present 
building and build a modern business block. 


raze 








Market Prices for Silver Bars. 


The following are the quotations for sil- 
ver bars in London and New York as 
reported last week: 

New York 
selling price, 


London. .999 Basis. 


TA EG ck cie oes ceenneae ss 28 5-16d. $0.6385% 
= et |, oe tae ey nears 28 5-16d. 635% 
Wp SER OC osiés ase teuuewd 28 1-2d. 64% 
is Si cotsieacgnaceasaveas 28 1-2d. 64 

i Se Ee re eee 28 1-2d. .64 
= BisSicewiipvcvensevde 28 11-16d. 64% 
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Year Starts with Large Gem Imports. 





(Continued from 199.) 


page 








$2,298,506 and $814,544, respec- 


as against 
tively, a year ago. 

How these figures compare with 
ary im previous years will be seen at a 
glance at the following table: 


Janu- 


1 otal. 


Year. Cut. Uncut. 

1913.... $2,821,709.00 $1,078,286.00 $3,899,995.00 
1912.... 2,298,506.00 814,544.00 3,113,050.00 
1911.... 2,210,261.67 850,208.54 —3,060,470.21 
1910.... 3,262,792.25 1,278,814.44 4,541,606.69 
1909.... 1,686,494.26 272,430.02 1,958,903.18 
1908.... 207,230.25 106,226.32 313,456.57 
1907.... 2,650,393.00 935,707.00 3,586,100.00 
1906.... 2,023,269.87 683,727.27 2,706,997.14 
1905.... 1,740,174.80 1,091,038.72 2,831,212.80 
1904.... 803,262.47 493,032.42 1,302,194.89 
1903.... 1,350,725.51 672,528.88 2,0238,254.39 
1902.... 1,486,176.68 866,521.73 2,352,698.41 


S briefly noted in 
the last issue of 
Tue Jewerers’ Cir- 
CULAR, a semi-official 
announcement has been made by the House 
Patents Committee that efforts to amend 
the patent laws at the present session of 
Congress have been abandoned. Chairman 
Oldfield said the time was too short to 
attempt to carry out the plans of the com- 
mittee. There is so much other work be- 
fore Congress that it would be almost im- 
possible to get action on the patent ques- 
tion before adjournment, he said. Mr. 
Oldtield’s patent revision and recodification 
bill, which was introduced last year, it is 
understood, will be introduced again soon 
after March 4. It is doubtful, however, 
if the legislation can be brought up before 
next Winter because of the proposed limi- 
tation of the extra session, 

The chief feature of the Oldfield bill, so 
far as the business interests of the country 
are concerned, is the clause which is intend- 
ed to strike at the fixed selling price. The 
clause is aimed the Supreme 
Court decision in the Dick mimeograph: 
case, sustaining the right of a manufacturer 
to fix the minimum price at which an ar- 
ticle could be resold by making it a part of 
the conditions of the license to use the 
patent. Many other changes in the patent 
laws are proposed in the bill as are touched 
upon briefly in another column of this 
issue, but with these the jewelry trade has 
shown little interest. 


Oldfield Bill Side- 


tracked Until 
Winter. 


directly at 





Denver. 





Mr. Warren, of the Warren Jewelry & 
Optical Co., Colorado Springs, has suffi- 
ciently recovered from an operation at a 
Denver hospital to return to his home. 

Among the jewelers from outside towns 
visiting Denver last week were J. B. John- 
son. Walsenburg; S. O. Morgan, Long- 
mont; Alvin Herman, Brighton; Henry 
Miller, Lyons; L. F. Cornwell, Pueblo, and 
C. C. Stone, Ft. Collins. 

W. P. Service, Sheridan, Wyo., left last 
week for Cardington, O., where he is to 
be married to Miss Margaret Tyree, the 
pretty and accomplished daughter of a 
wealthy family of that place. It is said 
that the wedding will be the culmination 
of a courtship brought about by mutual 
friends, 
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Pat. Oct. 22, 1912. 


We lead in new creations, as 

usual. These bracelets are al- 

ready proving to be big sellers. 
Ask for them 


Ask for Bigney’s 


“Mirror 
Finish” 
Chains, Bracelets, 


Lockets and everything in the 
chain line. 


Our 1-8 and 1-10 chains look and 
wear like solid gold. 
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Boston. 


Moses S. Page, who had a long illness 
during the Fall, has gone to Bermuda for 
three months to recuperate. 

E, A. Whitney, for a number of years 
with J. C. Sawyer, is now representing 
David Nemser, wholesale jeweler, in New 
England. : 

Gilbert D. Bugbee, of 184 Hanover St., 
has sold out his business to Louis Segal, 
who was formerly at 11 Green St. for 
about 12 years. 

Boston jobbers have agreed to close this 
year on week days at 5 o'clock, except on 
Saturdays, when 1 o'clock will be the clos- 
ing hour, from Feb. 1 to Sept. 30. 

D. William Brennan, formerly for seven 
years manager for the Tremont Jewelry 
Store, has opened a new establishment, in- 
cluding a fine optical parlor, at 26 Tremont 
Row. 

George McL. Presson, of Farmington, 
Me., was in Boston the past week on his 
way to New York and Baltimore. He goes 
to visit his daughter, who is a doctor and 
instructor in Johns Hopkins Hospital. 

Joseph Nemser, 63 years of age, who was 
formerly for many years in business on 
Cambridge St. as a jeweler, but for the 
past three years had been located in Port- 
land, Me., died Jan. 24 at the home of one 
of his daughters in this city. He had been 
for a short time previous to his demise in 
a Boston hospital. The funeral took place 
Jan. 27. Mr. Nemser was the father of 
David Nemser, of the Jewelers’ building, 
who has the sympathy of many friends in 
his bereavement. 


Meriden, Conn. 











Homer iA. Curtiss, president and treas- 
urer of the Meriden Cutlery Co., who has 
been iil in Chicago for several days, will 
return to his home this week. 

Paul C. Baldwin, with the New Depar- 
ture Mfg. Co., and Miss Ora U. Biron, 
daughter of Mr, and Mrs. Alfred Biron, 
of Hudson, Mass., were married Monday 
morning at Hudson. ‘ 

Arthur Hayden, who was sentenced Jan. 
7 for stealing jewelry from a Congress 
Ave. store, New Haven, was found dead 
in his cell at the county jail Thursday 
morning. Hayden was 27 years of age and 
a candy maker by trade. 

Timothy Kirby, with the Bristol Brass 
Co. for 35 years and for the last 11 years 
with the American Silver Co., died at his 
home on Williams St. last week Monday 
after a long illness. Mr. Kirby was 53 
years of age and a native of Ireland. 

Joseph Petrillo, who has invented a quar- 
ter and half hour striking clock, has vacat- 
ed his jewelry store on W. Main St., and 
will devote his entire time to the manu- 
facture of the clock. The work will begin 
this week at the Board of Trade industrial 
factory. 

The committee of the Meriden Business 
Men’s Association has decided to hold the 
annual dinner at the Highland Club soon 
after the middle of this month, the date 
to be announced after the speakers are se- 
cured. This year the banquet is limited 
to 150 plates. 

The remodeling of the building bought 


from the American Silver Co., Bristol, by 
Will G. Fenn has been stopped because of 
the fact that non-union masons were work- 
ing on the job with union carpenters. The 
matter is being adjusted by a representa- 
tive of the Trades Alliance. 

Among the larger items of the grand list 
of taxable property at Bristol, which was 
issued last week Wednesday, are the fol- 
lowing: American Silver Co., $158,200; 
the Barnes, Wallace Co., $191,700; W. L. 
Barrett, glass cutter, $9,750: the Bristol 
3rass Co., $337,075; the Dunbar Bros. Co., 
clock springs, $52,000; the E. Ingraham 
Co., $475,200; W. C. Ladd, manufacturer of 
clocks and bells, $13,600; L. Roberts, jew- 
elry, $14,050; H. C. Thompson Clock Co., 
$12,800; New Departure Mfg. Co., $1,006,- 
350: Sessions Clock Co., $253,900. 








Hartford, Conn. 


Isidore Wise, of Wise, Smith & Co., with 
Mrs. Wise and Miss Wise, sailed Saturday 
on the Ward Line steamer Havana for Ha- 
vana, Cuba, where they will remain sev- 
eral weeks, taking trips into the interior 
of the island, 

New Britain’s list of taxable property 
was given out last week, among which 
were the following items: Porter & Dyson 
Co., manufacturing jewelers, $32,000; 
Union Mfg. Co., $350,000; Michel C. Le- 
Witt, jeweler, $54,000. Traut & Hine Mfg. 
Co., $348,400; Landers, Frary & Clark, 
$1,887,900. 

Charles F. Smith, H. B. Kimball, Miss 
M. A. Parsons and F, A. Searle, of Lan- 
ders, Frary & Clark, have incorporated a 
business under the firm name of Charles 
Forschner & Sons, Inc., to act as manu- 
facturers’ selling agents for cutlery and 
supplies. The firm has a capita] of $25,000, 
being made up of 1,000 shares at $25 each. 

Bernard Schuere, formerly a clockmaker 
at the factory of the Seth Thomas Clock 
Co., Thomaston, was found unconscious 
from inhaling gas in his room at the Hotel 
Winchester, Winsted, on Jan. 25 and was 
removed to the County Hospital. He had 
been in poor health and recently under- 
went an operation at the Hartford Hos- 
pital. He will probably recover. 

Among the official list of patents re- 
ceived at Hartford the past week from the 
United States Patent Office are those of 
William W. Bradley, Waterbury, © bead 
chain; Mens A. Dahl, Hartford, engravers’ 
ruling machine toolholder; Landers, Frary 
& Clark, New Britain, percolator; Andrew 
L. Riker, Bridgeport, speed changing mech- 
anism; Landers, Frary & Clark, New Brit- 
ain, safety release device; also trade-marks 
for alcohol stoves and lamps for Landers, 
Frary & Clark. 

At the annual meeting of the stockhold- 
ers and directors of Landers, Frary & 
Clark last week Tuesday, the following 
officers were elected: President and treas- 
urer, Charles F. Smith; vice-presidents, F. 
A. Searle, A. G. Kimball and J. F. Lamb; 
assistant treasurers, J. M. Stanley and A. 
W. Kempton; secretary, M. A. Parsons. 
Directors—Charles F. Smith, George M. 
Landers, Andrew J. Sloper, Lucius A. Bar- 
bour, Henry C. Judd, Francis R. Cooley, 
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Alfred A. Pope, Harris Whittemore, Fred- 
erick G. Platt, Frederick A. Searle and 
Arthur G. Kimball. 








Newark. 

Ernest A. Dreher, Jr., of- the firm of 
E. A. Dreher & Son, 42 Walnut St., sailed 
for Europe last week on the Prince Fried- 
rich Wiihelm. He will visit Paris, Berlin 
and London. 

Krank M. Scheiner, formerly a buyer for 
J. Rosenberg, New York, has started a 
general jewelry jobbing business himself, 
with an office at 93 Lafayette St., this 
city. He will handle both 10 and 14 karat 
jewelry. 

The factory of M. Alexander, manufac- 
turer of rings, 50 Columbia St., has been 
greatly enlarged and new machinery will 
be installed during the present month. A 
general line of gold jewelry will be manu- 
factured hereafter in addition to rings. 

A man, 29 years old, was held in $500 
bail when arraigned in the Second Precinct 
Court Thursday charged with passing a 
worthless check on Eugene W. Ware, 44 
Orange St. Several other complaints of 
similar nature have been made against him. 

The factory of the Hagerstrom & Chap- 
man Co., 85 Columbia St., is closed this 
week for inventory and the semi-annual 
overhauling of machinery. The company 
has secured Benton Russell as a new sales- 
man to represent it in the south. He will 
also cover certain cities in the east. 

The funeral of William Sherman Durand, 
aged 64 years, was conducted from his late 
home, 12 Mulberry Pl., on Monday after- 
noon. Interment was in Clinton cemetery. 
Mr. Durand died last Thursday afternoon, 
after an illness of four weeks with laryn- 
gitis. For nearly half a century he had 
been connected with Durand & Co., manu- 
facturing jewelers, 49 Franklin St. He was 
unmarried. 

A meeting of the executive committee of 
the New Jersey State Retail Jewelers’ As- 
sociation will be held in this city this week 
for the purpose of perfecting plans for the 
semi-annual meeting of the State Associa- 
tion, which will be held later in the month. 
There is some talk of having the meeting 
at Elizabeth, but this matter will be decided 
at the committee meeting this week. At 
the same time there will be a meeting of 
the executive committee of the Newark 
Retail Jewelers’ Association for the pur- 
pose of arranging for the annual meeting 
and dinner of that association. 

Hereafter the jewelry manufacturing 
concern which has heretofore been con- 
ducted under the name of the Gibson, 
Krugler Co, will be known as the Gibson, 
Krugler, Granbery Co. The factory and 
office will be at 306 Market St., as before, 
and the general policy of the business will 
be the same. J. A. Granbery, of J. A. & 
S. W. Granbery, has entered the old Gib- 
son, Krugler concern, which has been re- 
incorporated with a capital stock of $60,- 
00. The incorporators are F. R. Krugler, 
F. F. Gibson and J. A. Granbery. Mr. 
Krugler is president of the company, Mr. 
Gibson is secretary, and Mr. Granbery is 
treasurer. 
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Providence. 





Mr. and Mrs. Frank P. Daughaday, of 
this city, are on their way to California for 
a several weeks’ stay. 

Martin L. Read, repair and order work, 
has removed from 31 Mathewson St. to 178 
Friendship St., corner of Eddy St. 

A mortgage for $6,000 against property 
belonging to Paul Shocker has been dis- 
charged by the Citizens’ Savings Bank. 

Percival W. Hatch has purchased of Ray- 
mond E. Robertson land at Riverside, which 
he has transferred to his wife, Annie Hatch. 

Mr. and Mrs. Horace F. Carpenter, of 
this city, sailed from New York on Satur- 
day for South America for a four months’ 
trip. 

Articles of incorporation have been fied 
with the Secretary of State by the H. O. 
Rogers Silver Co., of this city, the capital 
stock to be $75,000. 

The merchants and business men of this 
city are arranging for a carnival of fashion 
which will last for a week to mark the 
opening of the Spring season. 

James A. Doran, of J. C. Doran & Sons, 
accompanied by his family, have gone to 
Florida and other points of interest in the 
south for rest and recreation. 


A. E. Stevens, treasurer of the United 
Wire & Supply Co., has declared a divi- 
dend, order of the directors, of 1% per 
cent. on the preferred stock of the com- 
pany. 

Creditors of Miils & White are notified 
that a final dividend will be declared in this 
case on Feb. 10, which will be paid by the 
trustee on and after Feb. 11 to all creditors 
who have proven their claim. 

The annual ball of the Shepard Co. Em- 
ployes’ Beneficial Association was held in 
Infantry Hall last Monday night. Between 
700 and 800 persons were present, and the 
affair was a decided success. 

Among the buyers in the city the past 
week were: H. J. Mayers, of the Empor- 
ium, San Francisco; A. Kaskell, of Weiner 
Bros., New York; George Williams, of The 
Fair, Chicago, and A. Shatilla and S. E. 
Sheehan, of Saba & Shatilla Bros., of Mont- 
real. 

The case of S. M. Einstein against L. L. 
Dickinson was heard before Judge Rueckert 
in the civil session of the Sixth District 
Court on Tuesday. This was a case for bal- 
ance due on book account and decision was 
given for the plaintiff for $500 and costs, 
the defendant not appearing. 

The V. E. Black Co., manufacturers of a 
general line of rolled plate jewelry and 
sterling silver novelties, have removed 
from the Field building, Point St., to the 
Young Bros. building on Eddy St., where 
considerable new machinery has been added 
to the equipment of the plant. 

Adolph Weidman, of Fort Worth, Tex., 
has been in the city the past few days in 
the interests of the American Watch Im- 
provement Co. He is endeavoring to se- 
cure local money for investment in his con- 
cern, and al& having tools and machinery 
for the making of his invention to use in 
connection with watch case making. 

Among the foreign importations received 
through the Providence Custom House the 
past week were the following: From 
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Bremen—One package of manufactures of 
metal; from Hamburg—three packages of 
glassware, 20 of clocks and two of manu- 
factures of metal; from Liverpool—two 
packages of silverware, two of manufac- 
tures of metal. 

George H. Slade, who died suddenly in 
New York last Thursday, was secretary of 
the Manufacturing Jewelers’ Board of 
Trade in 1884. He was born in this city 
and obtained his education in the public 
schools and at Brown University, graduat- 
ing with the degree of Ph. B. in the class 
of 1877. He resigned his position with the 
board of trade to enter business for himself 
as an architectural draughtsman. He re- 
moved to New York about five years ago. 

Isaac F. Foster, superintendent for the 
past 24 years of the Theodore W. Foster & 
Bro. Co., left last Thursday for an extended 
pleasure trip through the south and west. 
A few days previously the employes of the 
concern went to his office and presented 
him a handsome watch in appreciation of 
their regard. James T. Hathaway, who has 
been assistant to Mr. Foster for a number 
of years, has been promoted to full charge 
of the plant, filling the position vacated by 
Mr. Foster’s resignation. 

The case of the Chase Mfg. Co., of this 
city, against J. William Peacock, was heard 
betore Judge Rathbun in the Superior Court 
for Providence County on Wednesday and 
verdict was given for the plaintiff for $60. 
The suit arose through a controversy re- 
garding payment for samples made. The 
Chase Mfg. Co. and the defendant agreed 
to become partners in a venture to manu- 
facture souvenir badges for the Cotton 
Centenary at Fall River. The design was 
made by the defendant and the goods were 
made by the plaintiff, but the committee in 
charge of the affair did not accept the de- 
sign and the defendant refused to share in 
the costs of getting out the samples. 

Frank A. Scullian, of Scullian Bros., 
manufacturing jewelers, 157 Orange St., is 
confined to his home, 106 Benefit St., in a 
serious condition, suffering from injuries 
sustained last Sunday evening, when he was 
struck by an automobile. Mr. Scullian had 
a very narrow escape, as he was dragged 
nearly 75 feet by the machine. At the time 
of the accident Mr. Scullian was walking 
along Hope St., accompanied by a young 
woman, when without warning the auto- 
mobile came tearing along, striking Mr. 
Scullian and rendering him unconscious. He 
was taken to his home and upon examina- 
tion by the physician it was found that he 
had sustained a bad scalp wound, an in- 
jury to his back and that his left leg was 
badly strained and wrenched, although no 
bones were found broken. 








Attleboro. 





Harry Volpe, who is alleged to have been 
a “fence” for the disposal of jewelry stolen 
from the factories in this section, is now 
lodged in Taunton jail awaiting trial. 
Volpe was brought home from Chicago 
early in the week. His trial comes up this 
month. 

The State Commissioner of Corporations 
has granted a certificate of incorporation 
to the Balfour Co., for the purpose of car- 


the State. 


213 


rying on a manufacturing jewelry business. 
The new concern was capitalized at $50,000, 
with 500 shares of. stock at a par value of 
$100. The president of the company is 
Lloyd G. Balfour, of Indianapolis, Ind., 
who has subscribed for 161 shares of stock. 
The treasurer is Ralph C. Thompson, who 
has subscribed for 158 shares. Ralph C. 
Estes, the clerk, has one share. The three 
comprise the board of directors. 

The James E. Blake Co. is announcing to 
the trade a change in ownership and man- 
agement. A statement issued says thai 
James E. Blake has retired from all active 
and financial interest and the new officers 
are as follows: President, Albert A. Rem- 
ington; vice-president and sales manager, 
Clarence T. Barbour; secretary-treasurer, 
William H. Blake; superintendent, Albert 
Hathaway. The force of the new 
concern will include: New York City, H. 
S. Marshall; middle west, C. T. Barbour 
and I. D. Davis; southern States, F. F. 
Clark; Pacific Coast, J. I. Peterson. 


sales 








North Attleboro. 





The local board of selectmen received 
word to-day from Congressman William S. 
Greene that he had presented their protests 
against a removal of the tariff on jewelry 
to the Ways and Means Committee of 
Congress. Congressman Greene is very ac- 
tive in behalf of the jewelers. 

Local manufacturers are interested in 4 
hat pin bill that is pending before the pres- 
ent Legislature. The bill, as ordered to a 
third reading in the House, provides that 
every hat pin that protruded one inch from 
the crown must be protected. An effort 
will be made upon the next reading by the 
committee on legal affairs to further change 
the bill so that it will be necessary for the 
point of every hat pin to be protected. 








Harrisburg, Pa. 





The fourth annual business show in 
Lebanon will be held March 25-29 inclu- 
sive. 

J. Warren Schanely will open a jewelry 
store in the Bourse building, Perkasie, 
Feb. 8. 

The name of Frank Sites, watchmaker 
for C. Ross Boas, is prominently mentioned 
in connection with the local postmastersh’p 
under President Wilson. Mr. Sites is 
Democratic city chairman and president of 
the Central Democratic Club. 

A bill has been introduced in the Gen- 
eral Assembly repealing the mercantile tax 
law, so obnoxious to retail merchants of 
The third-class city bill, just 
introduced, authorizes the collection of a 
license tax of not more than $100 annually 
from jewelers, pawnbrokers and _ other 
dealers. 

John Plack, of this city, has recovered a 
watch that was forcibly taken from him 
just two years ago while walking along a 
dark and lonely section. At the time Plack 
was badly beaten and did not recover for 
several days. Last week a negro waiter at 
the National Hotel, York, was arrested for 
the crime through an attempt to pawn the 
watch at a local pawnshop. 
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BRACELETS 


Nothing that the jewelry trade will show this sea- 
son is destined to be more popular than bracelets. 
The advance styles and the dictates of fashion are 
convincing on this point. The only question you 
must decide is, “Whose line shall I carry”? We 
advise you to purchase your bracelets from a 











manufacturing concern where material, work- 
manship, design, finish and price excel. 














We are a '“ We are not 
progressive ancient, 
concera with neither are 
progressive ‘our patterns” 
Ideas 














The Castiglioni Line is made from the finest and 
hardest of rolled gold plated stock obtainable. 
The joints and catches are invisible and strong 
against breakage. The workmanship and finish 
manifest the skill of our expert jewelry workers, 
executed in a new and modern factory. We sug- 
gest that you compare our product with that of 
others, then investigate our prices and prompt- 
ness in deliveries. 


Castiglioni Company 


116 Chestnut Street PROVIDENCE, R. I. 


New York Office Chicago San Francisco 
71 Nassau St. 505 Powers Bldg. 710 Jewelers’ Bldg. 


Charles Altschul M. Neuburger J. H. Merrill 














February 5, 1913. 
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ROSARIES COAT CHAINS 


You should fill in your stock with a 
representative assortment of Providetice 
Stock Company’s product. 

The line is so varied and extensive as 
to meet the needs of every jeweler. 

Our Rosary line as a good Spring seller 
Likewise the same 
can be said of our coat chain and bracelet 
lines. 

All bracelets have our PATENT Safety 
Guard. Makes an exceptional talking 
point. Prevents bracelets from opening 
too wide, thus preventing breakage of 
joint, yet opens wide enough to fit any 


cannot be equaled. 
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wrist. All of our goods are made from a 
SPECIAL PROCESS-HARD-FINISH- 
WEAR RESISTING HIGH-GRADE 


GOLD-FILLED STOCK. 


Look for this Trade-mark 


On Every Bracelet. 





Insist 

on your 
jobber 
showing 
you our 
products 





WE MAKE: 


Solid Gold 
Vest, Neck and Lorgnette 
Chains 
Scar! Pins, Pendants | 
| 


High Grade Gold Filled 


Vest, Neck and Lorgnette 
Chains 

Bracelets, Fobs 

La Vallieres, Pendants 
Festoons, Ete. 


















Look for 
PR-ST-CO 


Stamped on Swivel of Coat 
hains, etc. 


Look for 
PR-ST-CO 


Stamped on Spring Rings and 
Swivel of ali Chains 


La Vallieres 
Festoons, Ete. 








Sold Through Jobbers Only 


Providence Stock Company 


Factory and Main Office - - 100 Stewart St., Providence, R. I. 
New York Salesroom, 11 MAIDEN LANE 
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Anniversary Special 
Crystal Star Center Wreath Heavily Engraved Plate 





- 





517s—5-inch individual plate 
518s—6¥-inch cheese plate 
519s—9-inch cake plate 


520s—1I1-inch sandwich plate 


Terms 2%—10—30 X 


These sterling silver-deposited plates we carry in stock 
ready for delivery. 


How many can you sell at such low figures’ Send 
your order in immediately. If these are not quick sellers with 
you return them to us at our expense—that is our business 
policy. 

White for our illustrated catalogue—250 numbers—most 
everything new in deposit ware. Buy direct from the maker. 
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International Silver Deposit Works 


Office and Salesrooms 


21 Maiden Lane New York 


The Silver Deposit House of America 
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Prevention of Industrial Ac 


Is one of the most serious prob- 
lems confronting Employers 
of Labor today 











Employers are eager to adopt all possible 

means for the Prevention of Industrial Ac- 

cidents but the magnitude of present day 

enterprises deprive the executive heads of the 

intimate knowledge of conditions necessary 
to effective improvement. 





HE most effective service for 
the prevention of accidents, 
the result of twenty years 

practical experience is offered its 
policy holders without charge by 





- The Travelers Insurance Company 
Hartford, Conn. 





TRAVELERS service provides sys- 
tematic and minute investigation of 
plants and equipment; advice as to 
the elimination of danger points, instal- 
lation of efficient and economic safety 
devices, handling and storage of material, factory methods and supervision. 

Inspections are made by specialists where needed and by general inspectors 
acquainted with the work of all departments of a plant and of general con- 
structive methods. During! 1912, The Travelers made 142,000 inspections 
involving 850,000 recommendations for improvement of working conditions. 

The Pennsylvania Railroad after largely reducing the number of serious 
accidents to their shop employees stated “‘ We should fail in our duty if we 
did not give The Travelers Insurance Company credit for the systematic 
methods now in use over the Pennsylvania lines.” 

A year’s subscription to the Travelers Standard, a monthly devoted to 
Safety Engineering and the Prevention of Accidents will be sent on request 
by filling in the coupon below. 














































































The TRAVELERS INSURANCE COMPANY, Hartford, Conn, JE WETERS'CIRCULARL. TEAR OFF 
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Bevel Edge Lockets 





WwW" illustrate four patterns from our new line that is meeting 
with great success. 


Ask your jobber to show you these sellers, and if he hasn’t ordered 
them from us as yet, write us for the name of the nearest wholesale 
jeweler who can. They exemplify the best in workmanship and 
design, also the best in quality and finish. 














mass | (SHO, L. BROWN CO. | 
FOBS ATTLEBORO, MASS. LA VALLIERES 




































20212 


20309 20301 20207 


We have recently added one hundred and forty new designs to our already 
immense line of Seamless Gold Shell Rings. The above illustrates a few of them. 
All are made of standard qualities of stock and guaranteed to wear satisfactorily. 


We sell the wholesale jewelry and mail order trade only. 


Samples and catalogue mailed upon request. 


Lyons Manufacturing Company 


Makers of 
RINGS BRACELETS 
Providence, R.1., U. S. A. 
New York, London, Chistes. San Francisco, 


37 Maiden Lane 7 Buchanan Bldg. 1111 Heyworth Bldg. 704 Market St. 
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New Goods 
Constantly Added 


Comparison 
Invited 





TRACE MARK 


Importer and Distributor of 


Controlled 
Sprerialties 
Compelling Interest 

On Merit . 


SOLE AGENT 


“BAVARIA” 
MINIATURE CLOCKS 


Ses 0.5. leteses Ph, wee Each $285 8 Day and Alarms of Surprising Loudness \.. : 


SOLD EVERYWHERE by Leading Wholesalers and Retailers 
If your jobber cannot supply “BAVARIA” Clocks—lInsist on ‘“‘ Bavaria” 


ga THERE IS A REASON “S@ 
SEND ME HIS NAME and ask me for Prices from Stock or on Import 








Finished in Samples Sent on Request Movements 
Nickel, Silver *" ASK FOR DISCOUNT =% Best Anchor Escapements 
Polished and Roman Gilt Hard Brass Polished Wheels 





Polished Steel Pinions 

The Smallest Clock of Its Kind 

Quality, Finish and Prices Con- 
sidered 

“Bavaria” Miniature Clocks 

Stand Easily Without Rival 


Gun Metal, Bronze Polished 
Oxydized, Roman 

Brass and Copper 

Mother of Pearl 

With or Without Leather Cases 





Non BT bec co vas Fee ee ee ON cm ie ks boa eae Cuetixed Each $7.50 


English Carving Sets 





Packed in Sets or Pairs and in Fancy Display Cases. Plain 
and Mounted with German Silver or Sterling Silver Caps and 
Ferrules. 
Handles include Genuine Stag Horn, Celluloid, Ivory, Pearl, 
. st 2p German Silver, Silverplated and Sterling Silver. ; r ; 
Be Pe Sasa Caran ee cea A Each $3.30 . . slice i INR eeu cares ceele waned een ena Ecch $3.30 
Woy. 2 Pedebs i nee ube seede “ 6.80 Roast, Game, Bird, Steak and Breakfast Carvers ad gl) a eee “6.30 








Robert Turner 
Sheffield 
England 


No. 426—In Plain Box. No. 427—In Display Case. Ne. 144—In Plain Box. No, 145—In Display Case. 
Per Set, $3.50. Per Set, $3.80. Per Set, $3.50, Per Set, $3.80. 
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J. PARKER FORD 
G. Fred Perry 
B. H. WHITFORD 


‘‘Not Yet, But Soon’’ 


[= 


F-orp-Ferry Lo. 


MANUFACTURING JEWELERS 


FACTORY 
70 SuHip ST. 


PROVIDENCE, R. I. 



























































some Thea Oils ye deem ue: a 












te ede, Mon bee 








8 ADs ean 















white diamonds, $45 per carat and up. Be quick for these bargains. 


DAN I. 





jewelry costs. I bought 5,000 pieces, 

including cameo scarf pins, brooches in 
real cameo and corals, veil pins, cuff pins, 
rings, etc., all at less than one-half the regular 
price, asI bought them in trade. Sale prices 
from 45 cents to $1.38 in scarf pins, cuff 
pins, etc., large fine solid gold cameo belt 
pins and brooches, $3.37 to $5.00. Sent on 
memo. bill to well-rated dealers. Sold for 
cash only. 

Look them over, return what is not 
wanted, enclose your check in box for goods 
kept, no other way. I have fine coral and 
amber necklaces; Diamond Rinvs, $2.83 up; 


G ewe gold jewelry at less than plated 


MURRAY 


IMPORTER AND BROKER 


3 MAIDEN LANE 


- - NEW YORK 








BEAD COR 


Eyesinss Cords, owe Woosh Guards, Foxtail 


Pine Tree State Braids 


FOR ALL COLORS, 
SIZES AND KINDS 


60}Summer St. 
ROCKLAND. ME. 











Manhattan Case Co. 


Manufacturers of 
FANCY BOXES FOR JEWELRY and 
SILVERWARE. Trays for Show Case 
and Travelers’ use ef every description. 
34 Maiden Lane 
NEW YORK CITY 














Even and graduated necklaces in 
Imitation Tourquoise, Jet, Amethysts 
and Pearls in stock. 

Real Corals In All Shades. 

Real Amber, Pearl and Coral 
Collars in all sizes and qualities, 
made up to order. 

GARNET BROOCHES, 
CONCH SHELL CAMEOS. 


Selection packages sent to reliable 


parties only. 
E. LECHLER, 


Importer and Jobber of Jewelry, 
132.N. Wabash Ave., Chicago, lil. 

















Practical Course in 


Adjusting 





Published Price, $2.50 
Special Reduced Price, $1.50, Postpaid 





All Jobbers, or 


Jewelers’ Circular Publishing Co. 
11 John St., New York 























is 





Platinum 
Platinum and Gold 


Gold 


Platinum Bar Pins 
Pearl and Sapphire Goods 
Amethyst Goods 


Chains 





Waldemars, Lorgnettes 
Sautoirs, Neck 
Lapel 


DEMAN-KLOUS MFG. CO. IK 


51 MAIDEN LANE, NEW YORK 


Platinum La Vallieres 
Amethyst Brooches 


Scarf Pins 
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The Leading House for Vanities 


O 


TRADE MARK 


EASTWOOD-PARK COMPANY 


Austin and Murray Streets 





























New York Salesrooms 
15 Maiden Lane Phone 868 Waverly Tea 
Phone 5111 Cortland N E W A R K , N . J . 
THE | 














‘ Peacock Expansible Bracelet! 


MADE IN THREE WIDTHS 


Representative Jewelers are invited 


These Bracelets retail from $3.50 
to send for a selection 


to $7.50 each 





Our new line is ready for your consideration. We have already told you that we 
are a new house with new ideas, and we illustrate one of the several popular 
offerings that we shall manufacture. The demand for this style of bracelet is 
great, and, besides, that, it is growing. Notice the hand engraved center link. 


CUFF PINS << BABY PINS 
VEIL PINS @<9or SPECIALTIES, ETC. 





We guarantee these Bracelets to be Solderless, and made from Hard Rolled Gold 


Plated Stock of Finest Quality—They wear well. 
116 Chestnut St., PROVIDENCE, R. I. 


PEACOCK & SONS, Inc. NEW YORK OFFICE: 9 Maiden Lane, Room 1403 
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Gems and 


Their Characteristics, 
Localities of Production, 
Tests and some 
Current Literature 


A new book on a new plan. Tabu- 
lated, concise, authoritative. A handy 
Manual for every Jeweler. 


CONTENTS 


Characteristics and Localities of 


Precious Stones 
shows in tabulated form the Chemical 
Composition, Crystallography, Com- 
mon Fracture, Lustre, Hardness, 
Color, ete. 
Tests for Precious Stones 


Describes testing implements, meth- 
ods of testing, mineralogical char- 
acteristics, specific gravity, drochro- 
ism, tests, etc. 


Flexible Cover, Postpaid, 50c. 


Published by 


The Jewelers’ Circular 
Publishing Co. 


11 JOHN STREET, NEW YORK 


Precious Stones 
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This cut illustrates a few of the large variety of Fobs we are making as souvenirs of Cities and 
Town Celebrations, Conventions, etc. Write for new illustrated circular showing prices. 


THE KINNEY COMPANY 


PROVIDENCE, R. I. 
MAKERS OF FOBS, BADGES AND HARD ENAMEL 
SOUVENIR JEWELRY 
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NVER, COLO. 





DON. S. FRASER. 
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pulation of Steel in Watch Work joc: Circuer Pubiishing Co. 


By JOHN J BOWMAN 11 John St., New York 
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Demand for the Jewelers’ 
Art Designer compels me to 
reprint the book. It con- 
tains 80 sheets, and over 700 
artistic and practical jewelry 
designs for display and prac- 


tical use. There are none 
better. Send $7 and get one 
while they last. 


LOUIS STERN. rvevssmen, 4549 Jonn fr: New York 


THE JEWELERS’ ART DESIGNER’ 
Louis Stern, Publisher 45-49 John Street, New York 


































~ 





THE JEWELERS’ CIRCULAR-WEEKLY 
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Superb Finish 
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Gold-Filled Bracelets 


And Celebrated GOLD-F ILLED, Detach- 
able-Interchangeable 


UMBRELLA HANDLES 


Both the best in their respective lines. For 
sale by leading Jewelry Jobbers in United 


States. If your Jobber cannot supply you, 


write us — will send nearest Jobbers 
names. LOOK FOR TRADE-MARKS: W. J. B. & 


Co. on Umbrella Handles; W. J. B. on Bracelets. 


Designs different than all other makes. 


buying these goods, give them a trial—you will be 
pleased. WE DO NOT SELL TO RETAILERS. 
Goods unobtainable by Department Stores. 


W. J. Braitsch & Co. 


ESTABLISHED 25 YEARS | 
396 Broadway, New York Works: Providence, R_ 1. 











Our Braided Bracelets, 
Fobs and Toggle Neck 
Chains are quick sellers. 





If you are not 











EDGE CHAIN CO. 


393 Mulberry Street - Newark, N. J. 




















The FRENCH ALLIANCE 
WEDDING RING 


The graceful style of the Alli- 
ance Ring is rapidly supplanting 
the use of the old style wedding 
ring. The joints are invisible, 
and whenever engraving is de- 
sired it 1s done in the inside 
surface. Can be easily separated 
by inserting a pin in inside pin- 
hole. 








fiems and Precious 
Stones 


Flexible Cover, Postpaid, $0.50 








Published by 


The Jewelers’ Circular Pub. Co. 
11 John Street NBW YORK 


14 Karat, 3 dwts., each, $1.30 per dwt.; in dozen lots, $1.25 per dwt., net; 
18 Karat, 3 dwts., $1.45 per dwt.; in dozen lots, $1.40 per dwt., net. 
Wholesale Manufacturing 


Made cals L E ON A RD K ROW E R 9 Jeweler and Optician 


NEW ORLEANS, LA. 




















Cor. Canal and Exchange Place 


se DES IGNS sierwr 








pO a a 


4 
— 





mie "01 BD WN Ne 


Fine Platinum Mountings 


J) FRATERNITY EMBLEMS 
MEDALS, CLASS PINS 
19) 9) a a ee 


PHONE. JOHN 1293 











PHOTO-ENGRAVING - ELECTROTYPING 
CATALOGUES ILLUSTRATED 
CRESTS, COATS OF ARMS 
MAGAZINE COVERS ETC. 


ALBERT W. TORTON 
105 FULTON ST, NEW YORK 











<a 
SEE FRONT COVER : 








ge&ee. Special Order Work 


PS 


— and — 


Special prices to jobbers 


PIMSLER BROS. 


Manufacturers 
76 Nassau Street, New York 
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The Herschede Hall Clock Co. 


MANUFACTURERS OF SUPERIOR QUALITY 


HALL AND MANTEL CLOCKS 


Cases 


The well-known standard of elegance and 
superior quality of the cases made by us in the 
past are embodied in the many new and beau- 
tiful designs of the “Adam,” “Colonial” and 
other periods, which we added to our exten- 
sive line. 


Movements 


‘“Herschede” made Tubular chiming move- 
ments, made in our own extensive movement 
factory in Cincinnati, have set a new high 
standard in modern and scientific construction 
and finish, containing important and patented 
improvements not to be had in any other 
make Tabular chiming clocks of European or 
American make. Our five and nine tube move- 


‘ments are “Standardized” to the smallest de- 


tails, the great importance and benefit of which 
are obvious to every discriminating buyer 
wanting the best clock movement. 














Our enlarged ‘facilities enable us to fill all 
orders without delay. 


CATALOG ON REQUEST 


The Herschede Hall Clock Co. 


Office, Showrooms and Factories 


1007-1015 Plum St., Cincinnati, Ohio, U.S.A. 


A. I. HALL & SON 


Pacific Coast Agents 














February 5, 1918. 
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No. 537 CUCKOO CLOCK No. 219 WESTMINSTER CHIME 
Inlaid Walnut Care 214" High 14" Wide Mahogany Case 1744" High 114" Wide--Rich Ornamental Dial 


FE have made the handling of clocks much more 

satisfactory for the dealer than it ever has been 

done before, therefore the greater proportion of 
them look to us for their supply. 


Big talk, maybe, but a Trial Order will prove the 
facts behind it just as big. 








Trans-Atlantic Import Co. 


105 FIFTH AVENUE _~ - - NEW YORK, N. Y. 
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When your jobber’s rep- 
resentative suggests watch 
movements request him 
to send you an assort- 
ment of 


[llinois-Springtield 
Watches 


They are the most rea- 
sonably priced and have 
the fewest “comebacks ” 


Illinois Watch Company 
Springfield 









































VOLUME LXVI. 
No. 1. 
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Chicago Notes. 





The following jewelers have discontinued 
business here: Michael Kadin, Joseph O. 
Pollak and Wm. H. Rotcher. 

Franklin N. Wood, Chicago manager for 
the National Jewelers Board of Trade, was 
confined to his home last week. 

S. E. Dickson and Hugo Thelin, of the 
Chicago office of the John T. Mauran Mfg. 
Co., are making trips this week. 

J. C. Howard & Co., watch case makers 
and repairers, have removed from 116 N. 
State St. to the Mallers building. 

Ed Fry, of Ed Fry & Co., jobbers in the 
Columbus Memorial building, is on his first 
trip of the year through the northwest. 

F, J. Dunn, representative here of Dunn 
& Rodenberg, has announced his engage- 
ment to Miss Lillian Wheeler, of Evanston. 

Pasquale Schiavone & Son, 923 So. Hal- 
sted St., have incorporated their business 
under the name of the Naples Jewelry Co. 

After being out of the jewelry business 
for a year A. A. Sindelar has again entered 
business in Cedar Rapids, Ia., at 523 Third 
Ave., West. ; 

E. Lechler, importer of corals and semi- 
precious stones, will remove on March Ist 
from 132 N. Wabash Ave. to room 814, 29 
E. Madison St. 

R. G. Bolich, formerly in the retail jew- 
elry business on W. 43d St., will shortly 
open a retail jewelry business in room 501, 
29 E. Madison St. 

Morris Lipkin has discontinued the retail 
jewelry business at 5231 So. Halsted St. and 
has removed his business to his residence, 
833 So. Hermitage Ave. 

Emil Despres, of Despres, Bridges & 
Noel, will sail on Feb. 25 for a Euro- 
pean diamond buying trip. Mr. Despres 
will be gone two months. " 

H. G. Schram, M. W. Silverberg and H. 
J. Hagen, of the traveling force of the 
Stein & Ellbogen Co., leave this week on 
their western trip for 1913. 

C. H. Knights, of the C. H. Knights- 
Thearle Co., left last week for his usual 
sojourn of San Diego, Cal. Mrs. Knights 
and their grandson accompany him. 

Alfred K. Potter, of the E. A. Potter Co., 
visited the trade here last week. Mr. Pot- 
ter will shortly make arrangements for rep- 
resentation of his line in the middle West. 

Max Ellbogen, of Stein & Ellbogen Co., 
accompanied by Mrs. Ellbogen, has left on 
a trip to Panama after a short stay at Hot 
Springs, Ark. He expects to be away a 
month. 


F. H. Drake, traveler for the William 
L. Gilbert Clock Co., now covers only the 
entire States of Illinois, Indiana and Wis- 
consin, instead of much larger territory, as 
heretofore. 

Frank J. Spellman, of Waterbury, Conn., 
has been engaged by the Chicago office of 
the Towle Mfg. Co., to represent the lat- 
ter, taking the territory formerly covered 
by Ralph J. Smalley. 

Alfred G. Norman, who has been house 
salesman at the Chicago office of the Alvin 
Mfg. Co., has been advanced to a road posi- 
tion and is making the smaller towns in 
Iowa and Nebraska. 

F. Overstreet was in Chicago recently 
buying goods and announces that he has 
removed from Dixon, Ill, to Tuscola, 
where he is opening a new store. His store 
at Dixon was taken over by a department 
store there. 

B. S. Felvey, formerly with the Western 
Clock Co., for many years, was recently 
engaged by the International Silver Co., 
and is now on his territory. Before going 
out he spent ten days at the factory at 
Meriden, Conn. 

Richard D. Fleek, formerly with A. J. 
Stark & Co., Denver, Colo., has been en- 
gaged by the Juergens & Andersen Co. to 
assist Fred M. Kline in visiting the trade 
of the far west. Mr. Kline left for his 
territory on Jan. 3 last. 

L. J. Finch, western representative of the 
R. F. Simmons Co., who was removed from 
the Mercy Hospital at Des Moines, Ia., to 
the Lakeside Hospital, this city, left the 
latter institution last Thursday and is now 
at his home here. 

Thomas J. Dee & Co., gold refiners, are 
now located in their new downtown offices 
on the 10th floor of the Maller’s building, 
having removed there recently from 26 W. 
Washington St. The new offices are taste- 
fully fitted in mahogany. ; 

It was erroneously stated in these col- 
umns two weeks ago that Emil ‘Noel, dia- 
mond dealer at 29 E. Madison St., had gone 
into the paper box business as a side issue. 
This report was without foundation in fact. 
Mr. Noel has no intention of giving up his 
jewelry business. 

Ralph Smalley, traveler from the Chi- 
cago office of the Simeon L. & Geo. H. 
Rogers Co., was married on Jan. 18 to Miss 
Frieda Werner. They have taken up their 
residence on 65th Place, after a_ short 
honeymoon trip. Mr. Smalley is now mak- 
ing a trip on his territory. 


Diamond men here last week included: 
Sig Stern, Stern Bros. & Co.; Albert Shire, 
Konijn, Frank & Shire; Cy Price; Oppen- 
heimer Bros. & Veith; Jules Franklin; E. 
W. Levis, Oppenheim & Strauss; Albert L. 
Kahn, L. & M. Kahn & Co.; Fred Mayer, 
3ruhl Bros. & Henius Co. 

The banquet of the Chicago Jewelers’ 
Association held here last week created 
wonderfully favorable comment throughout 
the trade. Men who attended all of the 
jewelers’ banquets this year stated that the 
one held here at the La Salle Hotel last 
week was one of the best of them all. 

The building at 3014-22 Lincoln Ave., 
occupied by the department store of Moel- 
ler & Co., was destroyed by a fire last Fri- 
day night. Robbers blew the safe with 
nitroglycerine, obtained $1,200 in cash and 
then set fire to the building. A night watch- 
man, whom they bound, escaped with his 
life in the nick of time. 

Robert Larson, adopted son of Mads 
Larson, of Rice & Larson, Joliet, IIL. 
fainted from hunger one day last week 
while trying to buy poison from a druggist 
with his last 25 cents. Larson, who was 
despondent on account of domestic troubles, 
was taken to the Iroquois Memorial Hos- 
pital, and from there was sent to jail, 
charged with attempted siucide. 

Among the buyers from out of town 
here recently were the following: I. 
Netzger, of S. Jacobson Co., Minne- 
apolis; Mrs. C. W. Mosher, Port Huron, 
Mich.; C. Jansen, Davenport, Ia.; A. J. 
Lauch, Kankakee, Ill.; O. P. Noison, So. 
Bend, Ind.; H. A. Tibbals, Emporia, Kans. ; 
Mr. Meyer, of the Canadian Jewelry & Im- 
porting Co., Winnipeg, Canada; Harry 
Hirschfield, Kansas City, Kans.; A. Rovel- 
stad, Elgin, Ill.; F. H. Krebs, Waukegan, 
Ill.; Allen Morgan and wife, Winona, 
Minn.; A. Tobin, Ironwood, Mich.: B. E. 
Gillet, Hubbell, Mich.; Will Graff, Bos- 
cobel, Wis.; L. B. Smith, Logansport, Ind. 

H. C: Stern, retail jeweler on E. Gar- 
field Boulevard, is sending out invitations 
to the annual banquet and smoker of the 
24-Karat Club of Chicago, of which he is 
secretary. This will take place in the green 
room of the Boston Oyster House, [I eb. 
10, at 830 Pp. M. Plans will be laid at the 
meeting for the annual State convention of 
the Illinois Retail Jewelers Association, 
which meets at La Salle next May. The 
banquet committee is: comosed of H. J. 
Thoendel, C. F. Manahan, Geo. H. Tucker, 
A. W. Johanson, W. D. Turner, J. S. Town- 
send and H. C. Stern. 
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Weare Ready for 1913 


To show the retail jewelers of the United States our 


New Spring Lines of 


Jewelry and Watches 


In Jewelry we are showing all that is best and salable 


from a stock selected with great care. 


Our Watch stock is complete in all grades of 
American Movements and Cases. 


In diamonds we show all sizes in all grades at right 


prices. 


Our salesmen are now on the road. They are: 


STEPHEN H. BRIDGES MAX NOEL J. H. RALSTON 
FE. D. GALLAGHER JOE. BLOCK HARRY F. FRUER 
F. R. GREGORY F. L,. MURRAY M. A. ATZ 
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If none of them call on you drop us a card. 
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Despres, Bridges & Noel 





Wholesale Jewelers and Diamond Importers 





Kesner Building ; : : Chicago, [llinois 
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Cincinnati. 





C. J. Grift is now employed by Linden- 
berg, Strauss & Co., having resigned his 
position with the Oskamp Nolting Co., with 
which concern he was associated for about 
10 years. 

The receiver for the Washburn Jewelry 
Co., Anderson, Ind., appointed upon the 
petition of Moses Schwab, Cincinnati, filed 
a list of assets last week showing $11,672. 
The liabilities are not filed, but are thought 
to be $18,000. 

The stock of the Crown Jewelry store 
at 509 Vine St., is being sold in order to 
prepare to move out by April 1. Rollman’s 
store will take in the entire building. J. 
W. David, the manager, offered $100 more 
each month for a renewal of the lease 
but it was not considered. He does not 
know whether he will stay in business or 
not. The building is owned by Mrs. C. P. 
Taft. 

The remains of Gus Wald, 40, head 
watchmaker for George H. Newstedt, were 
buried Tuesday of last week in St. Joseph’s 
Cemetery, Price Hill, after requiem high 
mass at St. Boniface Church, Cumminsville. 
He was 40 years old and had been for 10 
years watch inspector for Mr. Newstedt. 
His death was due to a sudden paralytic 
stroke, while in Meme’s billiard hall. A 
widow and two children survive him. 

James Bingaman, diamond merchant, of 
6th and Vine Sts., narrowly escaped seri- 
ous injury when his automobile collided 
with an Avondale car, which was stand- 
ing on the switch at Mitchell and Clinton 
Springs Ave., at 2 o'clock, Friday after- 
noon. Mr. Bingaman and the chauffeur 
were in the machine and they hit the car 
in trying to prevent running into another 
auto. Mr. Bingaman’s automobile, which 
he has had but about two weeks, was badly 
damaged, but no one was hurt. 

Last week a thief broke through two 
doors into the back of Ferd. Wagner’s op- 
tical shop on Fountain Sq. He was prob- 
ably a professional burglar, but not ex- 
perienced in stealing jewelry. He took 
opera glasses and other merchandise worth 
about $50. One pair of opera glasses was 
recovered from a pawnshop and a descrip- 
tion of the seller was given the police. It 
is the opinion of O. C. Davis, optometrist 
for Wagner that the night watchman fright- 
ened the thief away before he could make 
a haul. The burglary was discovered by 
the porter when he opened the store 
Wednesday morning. 

Local members of the Ohio Optical As- 
sociation met at. the offices of the secre- 
tary, J. Zangers, in the Provident Bank 
building last Thursday night to discuss 
plans to acquaint the members of the Ohio 
Legislature with the merits of the Optom- 
etry bill, which was introduced last week 
by Representative Carroll, of Franklin 
County. The bill is expected to have a 
hearing before the house committee this 
week and to be reported out some time 
next week. ©. S. Stoner, Dayton, O.;, J. 
B. Bingaman, Kansas City, Mo.; J. Craw- 
ford, Macke, Nankin, O.: H. E. Umstat, 
Steubenville, O., and W. N. Henning, Day- 
ton, O.; joined the Ohio Optical Associa- 
tion last week. 

A woman entered Sam Phillips’ pawn 


shop on Main St., Wednesday, of last week 
and asked to see some watches. Phillips 
showed her four and went to the window 
to get another. When he returned there 
were but three watches in sight. The wo- 
man denied having the other one. The pawn- 
broker sent for a policeman, but before 
the officer arrived the woman said she was 
tired of waiting and would not stay. Phil- 
lips believed her to be a professional crook 
and was afraid if he made any attempt to 
detain her she would bring charges against 
him, so he let her go. He describes her 
as follows: 5 feet, 1 or 2 inches tall, 30 
years old, fashionably dressed, has a light 
complexion and blue eyes and wore nose 
glasses. Thursday a policeman called upon 
Phillips and said he had the woman’s name 
and address and that he could swear out 
a warrant for her, but he had no witnesses, 
so he refused. The watch was in a filied 
case. 








Cleveland. 





A new concern has opened in the store 
that was occupied by Paul F. Cusick at E. 
Ith St., styling itself as the “East Fourth 
St. Jewelry Co.” 

The police believe they have found the 
man that lured Jacob Babi into a vacant 
building and took $1,200 worth of dia- 
monds from him two weeks ago. 

The window in the store of S. Aubley, 
7812 Broadway, was broken one night last 
week and considerable merchandise was 
stolen. The robbery was an unusually bold 
one, as the stréet is well lighted and there 
are families residing directly above the 
store. Mr, Aubley’s loss is about $600, 

Asher Bros. is the name of a new firm 
manufacturing gold and diamond jewelry 
at 4407 Woodward Ave. Lewis Asher will 
cover the western territory for his house 
and Leopold Asher, the junior partner, 
will visit the territory east of the Mis- 
sissippi. Both brothers had successful ex- 
perience in the retail trade before start- 
ing in the manufacturing line. 

One of the most important business 
transactions that has occurred in the past 
several years took place last week, when 
Capt. R. E. Burdick purchased the stock 
of H, W. Burdick in the Bowler & Burdick 
Co. H. W. Burdick has been connected 
with the wholesale jewelry business in 
Cleveland for the past 35 years. He plans 
to take a much needed rest before engaging 
in any other business enterprise. 








San Antonio, Tex. 


The H. C. Rees Optical Co. has incor- 
porated with a capital stock of $20,000. 
The incorporators are H. C. Rees, William 
Schmeidekind and T. F. Hogan. 

H. Zellerbach, who has been conducting 
a watch repair business in this city for 
some time past, has discontinued and ac- 
cepted a position as watchmaker for Mar- 
tin Innabuit & Co., Hondo, Tex. 

The E. Hertzberg Jewelry Co. is ex- 
hibiting several handsome trophy cups, one 
of which was donated to the State Poul- 
try Show, which was held this week. The 
other was donated to Ben-Hur Temple, 
Mystic Shrine. 
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Indianapolis. 





Word has been received here of the 
death of Sivert Sve, Pana, Ill, where he 
had been engaged in the retail jewelry 
business for many years. Mr. Sve was a 
well known buyer in the local market. 

Using a chunk of cement paving to 
break the window, a young man robbed 
the Meyer Jewelry Co., Marion, early on 
the morning of Jan. 27. Watches and 
diamonds valued at $300 were taken. A 
description was obta:ned of the burglar, 
but he has not been apprehended. 

W. A. Swank of Crawfordsville ap- 
peared before the judiciary committee of 
the State Senate one day last week and 
opposed a bill limiting the interest pawn- 
brokers may charge to 7 per cent., and 
providing that unclaimed goods shall be 
sold at auction and all proceeds above the 
interest returned to the person pawning 
the article. 

John H. B. Ness died at his home, 1101 
W. 27th St., on Jan. 24. For many years 
he had conducted a jewelry store at Clif- 
ton and 27th Sts. The funeral was held 
at the Seventh Christian Church and burial 
was in Crown Hill Cemetery. A widow 
and a small son survive. Mr. Ness was 
born in Wisconsin, Sept. 5, 1872. He had 
been in poor health 10 years, but had been 
seriously ill but one week. 

C. C. Hanch, president of the new In- 
dianapolis Chamber of Commerce, has 
announced committee appointments for 
the ensuing year, including the following 
jewelers: Advisory committee, Ferdinand 
L. Mayer; committee on city interests, 
Horace A. Comstock and A. W. Gray; 
good roads’ committee, Fletcher M. Noe; 
committee on relief and charities, John P. 
Mullally and Ferdinand L. Mayer. 

The Indianapolis Sunday Star recently, 
in an article on the acute sense of ex- 
perts, devoted considerable space to the 
ability of J. C. Sipe, of that city, as a dia- 
mond expert, telling of his knowledge of 
precious stones and how he can detect 
and determine them by sight, feeling or 
touch as a result of his 28 years’ experi- 
ence in this line. Among other tests of 
his ability that have been made, it men- 
tioned that while blindfolded ke has differ- 
entiated between reconstructed and genu- 
ine rubies by touching them with his 
tongue. 








Toledo. 


A jury in Common Pleas Court last week 
was unable to determine whether Joseph 
Koiena stole $200 worth of jewelry from 
the home of Ben Altman, Superior St., or 
not. . Another jury to whom the case was 
again tried this week found him guilty of 
the charge. 

The Findlay Cut Glass Co., an organiza- 
tion which recently removed to Findlay, O., 
from Saginaw, Mich., held a meeting re- 
cently and elected the following officers: 
President, J. L. Randall; vice-president, 
S. G. L. Warner; second vice-president, F. 
J. Moon; third vice-president and secre- 
tary, H. J. Bonnell, and treasurer, H. F. 
Hartman. The concern will soon be ready 
for business. 
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SEND TO US 


For Fine PINK CORAL CAMEO BROOCHES and RINGS 


In Original and Artistic Designs 
fie 


’ eres Bs ae 
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K-114 $250.00 K-111 1 Fine Diamond $70.00 K-112 1 Fine Diamond $44.00 K-107 $30.00 

4 Finely Matched Diamonds. Extra 1 Extra Fine Coral Cameo. Art 1 Extra Fine Coral Cameo. Art 1 Fine Coral Cameo. Art Nouveay 

Fine Pink Coral Cameo. Leaf Design Nouveau Brooch Pendant. 14K Solid Nouveau Brooch Pendant. 14K Solid Brooch Pendant, 10K Solid Gold, 
Brooch Pendant. Platinum and 14K Gold. Rose Finish, Gold. Rose Finish, Rose Finish, 


Solid Gold. 





K-572 $56.00 K-575 $52.00 K-581 $36.00 K-583 $20.00 K-585 $16.00 

2 Fine Diamonds, 4 Fine Diamonds. 1 Fine Diamond. 1 Fine Diamond. 1 Fine Diamond. 
1 Extra Fine 1 Extra Fine 1 Extra Fine 1 Extra Fine 1 Extra Fine 

Pink Coral Cameo. Coral Cameo. Coral Cameo, Coral Cameo, Coral Cameo, 

Fancy Art Nouveau Fancy Art Nouveau Fancy Art Nouveau Art Nouveau Art Nouveau 
Banquet Ring. Banquet Ring, Banquet Ring. Banquet Ring. Banquet Ring. 

10K Solid Gold. 14K Gold. 10K Solid Gold. 10K Solid Gold. 10K Solid Gold. 
Rose Finish. Rose Finish. Rose Finish. Rose Finish. Rose Finish. 


EXTRA FINE DIAMOND SET PLATINUM and GOLD BRACELETS 











K-913 $600.00 K-914 $360.00 
82 Finely Matched Diamonds, 1 Fine Fancy Brown Diamond Center, 1% gz ct. 27. Finely Matched Diamonds, Fancy Scroll Design, Platinum and 14K 
Fancy Scrolled Open Work, All Platinum Bracelet. Gold Bracelet. 
' 
' 
K-918 fx ct. $70.00 K-928 % et. $36.00 
1 Fine Diamond, Fancy Hand Engraved, Flat, 10K Solid Gold Bracelet. 1 Fine Diamond, Cup Setting, Fancy Scroll, Hand Engraved, Oval 
’ 10K Solid Gold Bracelet. 


Ss. BUCHSBAUM & CO. 


WESSELTON DIAMOND SPECIALISTS 
Manufacturers of Fine Diamond Jewelry 


Masonic Temple, CHICAGO 


Above Prices Subject to Jewelers’ Circular Key Write for Our Handsomely Illustrated Catalog 








30.00 
iveau 
Gold, 
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Los Angeles. 

W. B. Kelly, 555 S. Broadway, has 
opened an auction sale, with Jack Rose and 
Harry O’Neill as auctioneers. Mr. Kelly 
paid a visit to San Francisco last week. 

C. E. Perham, San Pedro, has moved 
irom his old location, corner. of 6th and 
Beacon Sts., to 107 E. 5th St. He has in- 
stalled fine new fixtures and greatly im- 
proved his store. 

The Carl Entenmann Jewelry Co. has re- 
cently received a large number of orders 
for trophies for field and track meets un- 
der the auspices of the Southern Pacific 
Amateur Athletic Union, an organization 
covering all of southern California. 

The members of the Pacific Coast Gold 
and Silversmiths’ Association here received 
notice of a meeting to be held in San 
Francisco, a part of the business of which 
was to consider arrangements for the an- 
nual convention to be held in San Francisco 
this Spring. 

W. Dodds, recently in charge of the N. 
Broadway store of R. E. Lomax & Co., 
has been transferred to the same company’s 
store at Tucumcari; N. Mex., and Frank 
Workendyke, formerly in charge of the 
company’s store in Porterville, is now in 
charge of the N. Broadway business. 

The following out-of-town jewelers have 
been in Los Angeles recently: W. A. Man- 
son, San Bernardino; Frank Suchotin, 
Bakersfield; Carl G. Strock, Santa Ana; 
J. R. Parsons, San Pedro; C. E. Perham, 
San Pedro; S. B. Clem, William Kern, A. 
Protsch, Lars Shaker, all of Redondo; B. 
F. Washtler, San Dimas. 

Eugene Deacon, formerly of the Deacon 
Jewelry Co., Denver, Colo., has opened a 
watchmaking and manufacturing business 
in room 422 Bumiller building, 430 S. 
Broadway, the location formerly occupied 
by J. F. Plimley. Mr. Plimley has retired 
from the jewelry business and gone into 
the automobile-supply business, followed by 
the good wishes of many friends. 

Ed Willis, for some time past city sales- 
man for the E. W. Reynolds Co., left here 
a few days ago for New York, accompanied 
by his wife. Mrs. Willis will leave New 
York soon for a*tour around the world, 
expecting to be gone for six months. Mr. 
Willis will remain in New York for a 
while, and later will visit his father in 
Kentucky, whom he has not seen for a 
number of years. 

The news of most general interest, prob- 
ably, to the jewelers of Los Angeles is 
the announcement that a new building, 
probably to be known as the Jewelers’ 
bu lding and eight stories in height, is to 
be erected on S. Broadway the coming 
Summer. The Donavan & Seamans Co., 
which, through J. G. Donavan, has been 
largely instrumental in bringing about this 
enter tse will occupy the entire lower 
floor and basement, 30x140 feet in area and 
extending to an alley. The Hambright & 
Walsh Co. has practically completed ar- 
rangements for taking over all the space 
above the first floor. A portion of this 
svace will be occupied by this company’s 
besiress and the other portions sublet to 
oher jewelers. The building will be of 
the highest c’ass of construction through- 
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out and will be adapted in every way pos- 
sible to the convenience of the jewelers 
who will occupy it. The present lease on 
the Broadway property does not expire un- 
til April 1, and hence preparations for 
building cannot be begun until then. It is 
expected, however, that the new building 
will be ready for occupancy on Oct, 1. 
The move is one which Donavan & Sea- 
mans have been contemplating for some 
time. They have been in business on 
Spring St: for 20 years. 








Pacifie Northwest. 





Seth Laraway has taken a new store in 
Eugene, Ore., and is putting in new fixtures. 

The bankrupt stock of Belding Bros., 
Portland, Ore., is being sold at auction, 
under the direction of H. S. Butterfield, 
who has been appointed receiver. R. M. 
Harding has been engaged as auctioneer. 

Foliowing the receipt of information of 
a jewelry robbery at Garfield, Wash., two 
men were arrested in Tacoma, Wash., on 
suspicion. When arrested the two accused 
kad in their possession several rings, 
watches, bracelets and other articles of 
jewelry, 

A. & C. Feldenheimer, Portland, Ore., 
have secured a 20-year lease on the entire 
ground floor and basement of the proposed 
Platt building at the southeast corner of W. 
Park and Washington Sts., and expect to 
move into their new quarters about Sept. 1. 


In addition to the ground floor and base-. 


ment, the firm has also taken a lease on 
five rooms of the upper floor which will be 
used for work shops, engraving room, etc. 
The work rooms are to be equipped with 
the most modern machinery and the estab- 
lishment up-to-date in all its appointments. 








Minneapolis and St. Paul. 





Geo. W. Wooley, Ryan Annex, St. Paul, 
has filed articles of incorporation with the 
Secretary of State. The concern has a 
capital stock of $10,000. 

A store has been opened at Keewatin, 
Minn., by Steenstrup Bros., who will con- 
duct the new store in addition to the pres- 
ent establishment at Grand Rapids. 

Albert Brunstad, formerly of Bloomer, 
Wis., has bought out the interest of J. S. 
Lowe in the store at Chippewa Faiis, Wis., 
and will conduct the business alone here- 
after, 

Fred Kaerwer has bought out the fix- 
tures and stock of the E. P. Long store 
at St. Cloud, Minn., and started in busi- 
ness this month, making repair work a 
specialty. 

Geo. M. Sage, jeweler, Elk Point, S. 
Dak., has purchased the stock of the Town- 
send Jewelry Co., Mitchell, S. Dak., and 
will move it to Vermilion, where he will 
open a new establishment. ‘ 

S. W. Robinson, the senior member of 
the firm of Robinson & Son, Owatonna, 
Minn., has decided to give up his work as 
a traveling salesman and will move his 
family to Rochester, Minn., where he will 
give his entire time to the jewelry busi- 
ness, 


San Francisco. 
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A. B. Watson has sold his retail business 
at 24 3d St. to J.. W. Goldstein, who 
operates another store in that vicinity. 

H. W. Cook and H. W. Childress have 
opened a new store at 2716 Mission St., be- 
tween 23d and 24th Sts., and are making a 
specialty of repairing. 

A. V. Davidson, Pacific Coast manager 
for the National Jewelers Board of Trade, 
is in Los Angeles this week in the inter- 
ests of the board members. 

Herman Mayer, of Jos. Mayer & Bro. 
Seattle, Wash., and wife spent several days 
here while on a honeymoon trip to, Califor- 
nia and then left for the southern: part of 
the State. 

Roy A. Lee, who has conducted a store 
at 201 Fillmore St. for several years, is 
preparing to move to new quarters at Fill- 
more and Haight Sts., where he will have 
much larger space and greater facilities for 
his business. 

Josef Denz, a well-known Stockton jew- 
eler, died at his home in that city on Jan. 
23, after a prolonged illness. He had been 
in the business from boyhood, following in 
his father’s footsteps, who was a: watch- 
maker. He is survived by his widow. 

Ida S. Noack, wife of Chas. J. Noack, 
Sacramento, passed away Jan. 22 at the 
family residence, after suffering for sev- 
eral months with heart trouble. The sur- 
viving children are: Carl G. Noack, who is 
in business in Santa Rosa; Guido H. Noack 
and Miss Thea Noack. 
E. B. Chapman, Pacific Coast represtnta- 
tive of th Elgin National Watch Co.! has 
returned from a visit to the factory on 
which he was accompanied by his wife. 
They stopped in Rockford, Ill.. to ‘visitl 
relatives and brought Mr, Chapman’s#t 
mother home with them. Q 

Among the out-of-town jewelers to call? 
on the trade last week were A. B. Wilson,» 
Martinez; B. C. Ford, Long Beach; E.« 
Bastheim, Los Angeles; H. Frutig, Gilroy; 
W. E. King, Stockton; Wm. Mortison, ° 
Stockton; Frank M. Upp, Klamath Falls, ; 
Ore.; N. Solomon, of the American Jew- 
elry Co., Bakersfield; Hermar Mayer, 
Seattle, Wash.; J. L. Sale, Fairbanks, 
Alaska. 
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San Diego, Cal. 





The J. W. Edmonds Jewelry Co., of 
1351 D St., has been holding a special sale, 
announcing that it was going out of busi- 
ness. 

Hubert Victor Everly, who has just com- 
pleted a course in optometry in an optical 
college in Los Angeles, was recently mar- 
ried to Miss Nest Harriet Jackson Battin, 
of this city. Mr. Everly will be associated 
with Dr. Marleenee at San Bernardino. 

Owing to plans for razing the block in 
which they have been located, in order to 
erect a new 10-story structure, it has been 
necessary for Arthur H. Dauchy, watch- 
maker and jeweler, and the Arnold Jewelry 
Mfg. Co., located, respectively, at 1526 F 
St. and 1524 F St., to move. The former 
has secured a location at 1215 5th St. and 
the latter in the Sefton block on C St., be- 
tween 4th and 5th Sts. 
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Pacific Coast Notes. 





T. F. Schrader has sold his business in 
El] Paso, 1ex., to S. Parks, of the Pecos 
Valley in Lexas. 

Harry Krutig, a pioneer jeweler of Gil- 
roy, Cal. is preparing to move to larger 
quarters in the Rea building. 

aA. W. Stevens, representing the Phillips 
Optical Co., of San JLuis Obispo, Cal., has 
establisned an office with the Higbee Jew- 
elry Co. at Lompoc. 

J. L. Marshall has repurchased the busi- 
ness in Fullerton, Cal., which he sold to 
A. J. Dutton a few months ago. Mr. Dut- 
ton is engaging in business in Porterville. 

The howell Jewelry Co. has opened for 
business in Elko, Nev. W. G. Howell, who 
has charge of the business, is from Denver, 
Colo., where he is known as “Howell, the 
Jeweler.” Mrs. Howell is a graduate op- 
tician, and will practise her profession. 

Ted C. Osgood, who has been in charge 
of the Hub City Jewelry Store, Colton, 
Cal., since it was opened there several 
months ago by Messrs. Adamson and 
Thompson, has assumed full possession of 
the business, having purchased it from the 
former owners. 

Four men were arrested in Lodi, Cal., a 
few nights ago, while trying to sell cheap 
jewelry. When searched they were found 
to have a large number of skeleton keys, 
watch chains and rings. One of them has 
a discharge from the army made in the 
name of Bert Jarrett. The others gave 
their names as Ed. Cole, Frank Williams 
and Hugh McGee. 

The Himalaya mines in the White River 
District, Cal., have been attached for a 
debt of $369. J. W. Merrill, former super- 
intendent of the workings, has been given 
a judgment in this amount which he claims 
as back wages. This mine for a time was 
considered one of the rich gem mines of 
the United States. Chrysoprase of the 
finest quality was discovered in the mine, 
and when the craze for green stones was at 
its height large shipments were made to 
New York. Recently the mine has been 
closed. 








Milwaukee. 





E. M. Perham, of Sparta, Wis., ‘has 
formed a partnership with Nathan Steele 
and the new firm will carry on the jewelry 
business formerly conducted by Mr. Per- 
ham. 

The Wright Music & Jewelry Co. of 
Wausau, Wis., has been incorporated with 
a capital stock of $15,000. The incorpora- 
tors are H. S. Wright, C. E. Swanson and 
F. W. Genrich. 

H. E. Genske has been appointed re- 
ceiver in the bankruptcy case of Phillip 
Schwartz, Plymouth, Wis. Mr. Schwartz 
left Plymouth some time ago and his 
whereabouts are still unknown. 

Milwaukee wholesale jewelers have been 
notified that John Koehler, one of the 
pioneer jewelers of the State, has pur- 
chased the store of C. Liebenow & Son, 
Manitowoc, Wis., with which he has. been 
connected for several years. 


News has been received in Milwaukee 


concerning the opening of several new 
jewelry stores about Wisconsin. 


Stores 
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have been opened by the following: H. E. 
Haertl, at Gillett, Wis.; C. Fox, at John- 
son Creek, Wis.; W. E. McElwain, at 
Walworth, Wis., and E. G. Ball, at Mel- 
rose, Wis. Mr. Ball was formerly located 
in St. Paul, Minn. 

Milwaukee jewelers, several of whom 
are members of the Milwaukee Credit 
Men’s Association, are interested in sev- 
eral measures which that organization will 
introduce in this session of the Wisconsin 
legislature, among them a bill which will 
make a criminal offense of the practice of 
obtaining credit by making a false state- 
ment of assets, and a measure to regulate 
collection agencies, compelling them to file 
papers with the State authorities and come 
under their supervision. Amendments ‘to 
the bulk sales law to prevent merchants 
selling out without giving notice to credit- 
ors, and also to the law relating to the 
fling of mortgages, particularly in regard 
to chattel mortgages covering merchan- 
dise, so that they can be recorded, will be 
submitted by the credit men’s organization 
and will receive the support of jewelers 
in the State. 








Detroit. 

Edward R. Roehm, 240 Woodward Ave., 
left Saturday for New York, Providence 
and the Attleboros on a business trip. 

Samuel Swab, who has conducted a 
small jewelry store at 138 Gratiot Ave. for 
about a year, is selling off his entire stock 
at auction. J. G. Case is the auctioneer. 

The Adolph Enggass Jewelry Co. will re- 
move March 1 to the company’s new build- 
ing on Randolph St. A reduction sale is 
being held to reduce stock preparatory to 
the change. The new building, 218 Ran- 
dolph St., is being entirely remodeled and 
a handsome new front will be put in. 

Fred S. Palmer, 209 Michigan Ave., has 
given a chattel mortgage to George John- 
ston for $250. Chattel mortgages given by 
Palmer to King & Eisele for $400, $500 and 
$600 on machinery and tools, stock of jew- 
elry and furniture and fixtures at 2092 W. 
Jefferson Ave. have been discharged. 

The Weyhing Bros. Mfg. Co. suffered 
the loss of $48 in money and also some 
finished jewelry by the robbery of their 
safe one night last week. A colored porter 
of the concern is suspected of the robbery 
as .he disappeared immediately afterward. 
How he managed to get the combination of 
the safe is the puzzling thing to the Pink- 
erton detectives and to the members of the 
firm, 

J. Friedberg & Son, 210 Woodward Ave., 
have leased a portion of the former Selling 
& May store on Monroe Ave., facing the 
Campus Martius. They have subleased a 
portion of the property leased by them and 
will open a branch, to be known as the 
Bank Jewelry Co., in the remainder of the 
space. This store is located on the big 
central square of the city, facing the city 
hall, and is considered one of the best mer- 
chandising sites in the whole city. 








The store of Geo. W. Cook, Lewisburg, 
Tenn., was recently broken into by bur- 
glars and about $300 worth of property 
taken. 





Omaha. 





L. J. Kaas, the veteran jeweler of Omaha, 
is at St. Joseph’s Hospital, where he under- 
went an operation. 

A fullfledged Indian from the Pine 
Ridge Reservation purchased last weex 
from the Reese Jewelry Co. two solitaire 
diamond rings for $500. Even Indians 
love to wear diamonds. 

Out of town jewelers in Omaha last 
week were: Frank Comte, Springfield, 
Nebr.; John Wehrli, Missouri Valley, Ia.; 
W. Wood, Hardin, Mont.; H. A. Dildine, 
Kearney, Nebr.; E. Kahm, Friend, Nebr.; 
C. E. Metz, Panama, Ia. 

Word was received in Omaha last week 
that Max Reichenberg, of Cincinnati, O., 
had died. Mr. Reichenberg was formerly 
in business with M. Smith, of this city, in 
the wholesale.jewelry business, the firm 
name being Reichenberg & Smith. He has 
a brother in this city, now engaged in the 
real estate business. 

Herman Lindel, who was arrested last 
week in this city, has confessed to the police 
that he robbed a jewelry store at Sutherland, 
Nebr. He had in his possession 30 gold 
rings, bracelets and a lady’s gold watch. 
The officers of that place have taken him 
back for trial. He kicked in the front door 
of the store and took jewelry amounting to 
$500. 

The F. Grodegaard Jewelry Co. started 
out the first of the year to establish 100 
stores in Nebraska. The past week Mr. 
Brodegaard arranged for stores in Walt 
Hill, Pender, Decatur, Millard and Ben- 
nington. He says he will have by July 1 
100 branch stores, which will give him an 
outlet for many thousands of dollars’ worth 
of goods, 

A. M. Akin, of the firm of Edholm 
& Akin Co., Evanston, Wyo., was in tne 
city and reports splendid business in their 
five stores. They are watch inspectors for 
the U. P. Railway from Cheyenne to Og= 
den; S. P. from Ogden to California, 
Green River, Wyo., to Montpelier, Ida., 
covering more mileage than any firm in 
the United States. 

President T. L. Combs, of the Ameri- 
can National Retail Jewelers’ Association 
returned last week from New York, where 
he attended the Jewelers’ 24-Karat Club 
banquet. He also attended a meeting of 
the administrative council of the American 
National Retail Jewelers’ Association and 
the banquet given by the Chicago Jewelers’ 
Association at Chicago on his way back. 








M. ). Averbeck, New York, has recently 
had printed a beautiful 24-page Spring 
booklet, which he intends to send to his 
customers and the trade in general early 
this week. Among other things shown are 
several new designs in soldered and inde- 
structible mesh bags, Parisian ivory novel- 
ties, bracelet watches, pendants and la 
vallieres, German silver novelties, gold and 
filled vanities and coin holders, brooches, 
lockets, bracelets, hatpins, veilpins, etc. The 
book has the usual snappy style that is 
always apparent in the advertising of this 
house. Mr. Averbeck will gladly send a 
copy of this booklet upon request. 
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A. et SCHW AB & SONS Wholesale Jewelers 


CINCINNATI 





Our Salesmen 


are now on the road 
in various sections 
of the country 


With 
A Complete Line 


including 


new, snappy, up-to- 
date goods, 


for 
Spring Trade. 


BE SURE 


and see our lines 
before investing. 


We Guarantee 


Quality 
Style - Price 
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RINGS set with SYNTHETIC GEMS are sure to sell. 
stock a complete assortment of 


Pink Sapphire 
Blue Sapphire 
White Sapphire 
Ruby 


\ Golden Sapphire 


SYNTHETIC RINGS 


We make and carry in 


and your request for a selection package will receive our prompt attention. 
ORIENTAL PEARL RINGS are in great demand. We have them 
in a great variety of qualities, sizes and mountings. 


We Guarantee Our Rings in Every Way 








LAZARUS & WEIL 


Makers of Rings 


Masonic Temple 


CHICAGO, ILL. 
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Philadelphia. 





Charles J. White, an engraver, has re- 
cently opened up a shop at 729 Sansom St. 

A. R. Shields, recently created sales man- 
ager of the Farrington Mfg. Co., Boston, 
visited Philadelphia last week and brought 
with him to introduce to the trade here 
}. W. Wilson, who will represent the home 
office in the Philadelphia territory. 

The Sansom St. Business Men’s Associa- 
tion held its regular monthly meeting on 
Jan, 28. The matter of better lighting and 
improved paving conditions was taken up, 
and the bureaus of highways and lighting 
will be consulted in regard to the matter. 

Among the visitors to Philadelphia last 
week were A. E. Hughes, of the Bishop 
Co., Attleboro, Mass.; William Descher 
and W. V. Moore, of the Bausch & Lomb 
Co., Rochester, N. Y.; C. E. Wilson, of the 
United Lens Co., Geneva, N. Y., and G. S. 
Benedict, of the Rochester Spectacle Co. 


In connection with the seizure by customs 
officials of a number of chests holding 
more than $20,000 worth of jewels con- 
signed to certain Philadelphia merchants, 
an exposé is expected among jewelers here 
which will cause a decided shakeup in the 
jewelry trade. Customs authorities are at 
present withholding the names of the con- 
signees of the jewels in order to ensure 
against failure when they are ready to make 
the arrests. 

‘Theodore B. Starr, Inc., New York, had 
an exhibition of jewels in the Bellevue- 
Stratford last week. The collection con- 
sisted of diamonds, rubies, pearls and em- 
eralds, set in rings, collars, bracelets, tiaras 
and pendants. The exhibit was estimated 
to be worth more than $1,250,000. On ac- 
count of the value of the gems, a special 
guard was placed in the rooms where they 
were being shown and special detectives 
guarded the apartment day and night. The 
display attracted much attention, and thou- 
sands of persons visited the Bellevue to 
look at the gems. A ruby of 11 carats, 
said to be one of the finest specimens» in 
the world, was much admired. 


trinsic value. It was said to have been 
found in the lost mines of Peru and taken 
to Spain at the time of Cortez. 








Laneaster, Pa. 





The Non-Retailing Co. will celebrate its 
25th anniversary in some suitable manner 
in May. It has had but two presidents 
since its organization, A. F. Hostetter, who 
died a year ago last June, and the present 
head, A. W. Moyer. 

T. William Reisner has received orders 
for seal rings from Albright College, 
Lyerstown, Pa., and the Bloomsburg, Pa., 
Normal School; for lterary society pins 
for the West Chester, Pa., Normal School 
and class pins for the High School of 
Salisbury, Pa. 








Donald Powell, who has been engaged 
in the jewelry business at 248 N. Main St. 
Wichita, Kan., has leased the Colonial 
Theater. He will retire from the jewelry 
business. 


Among the 
emeralds was one of 13 carats. This gem is “ 
famous for its historical as well as its in-. ~ 
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Buffalo, N. Y. 


Harry Wile has withdrawn from the firm 
of White, Wile & Warner. 

Trade yisitors here last week included 
A. B. Morse, Eldred, Pa.; W. Penny, rep- 
resting Penny & Lewis, of Arcade, N. Y.; 
C. H. Frances, Castile, N. Y., and A. D. 
Bliss, Albion, N. Y. 

Peter Merron, proprietor of the Reliable 
Jewelry Co., of Jamestown, N. Y., has 
gone away and his stock has also disappear- 
ed. He owes considerable to local dealers, 
among them being King & Eisele Co., King, 
Raichie & King. Buffalo Jewelry Co., Queen 
City Material Co. and Peterson, Max & 
Co. 

In celebration of the 10th anniversary of 
its formation, members of the Buffalo Op- 
tometric Society dined at Hotel Statler last 
Thursday. John P. Simcox, president, pre- 
sided and introduced the principal speaker, 
W. W. Bissell, of Rochester, secretary of 
the State optometric board. A historical ad- 
dress was delivered by E. V. Syrcher. The 
toastmaster called upon John W. Jarvis and 
G. R. Fox for brief addresses. Mr. Jarvis 
took for his subject, “An Optometric Society 
in the Making,” dwelling upon the difficul- 
ties which beset the path of those who 
would develop a new profession. Mr. Fox 
is a member of the State optometric board, 
and his remarks centered around the work 
of the board in promoting the standard of 
optometrical efficiency. 








Louisville, Ky. 





H. F. Storer, Central City, Ky., has 
completed improvements in his establish- 
ment, and has added the jewelry formerly 
owned by Charles W. Rompel, of this city, 
to his stock. 

Miss L. M. Weiss, who recently bought 
the fixtures in the store of Charles W. 
Rompel, is putting in a line of jewelry 
and has opened a store in Mr. Rompel’s 
old quarters at Preston and Market Sts. 

After spend’ng 37 years in the jewelry 
business in the Norton building at Fourth 
and Jefferson Sts., George Rieger has an- 
nounced that he will occupy quarters in 
the second floor of the new Stark build- 
ing, the change to take place about Sept. I. 

W. G. Buschmeyer, Jr., and Wilton 
Pries have taken over the business of 
C. P. Barnes & Co., negotiations having 
been completed recently. Edward C-. 
Meyer, the former owner, will remain with 
the new company temporarily, until all 
details of the business are known. The 
same staff of salesmen will be employed. 

The bankruptcy case of Theodore Weihe 
is still pending and wll come ‘up for ac- 
tion’ in the near future. Liabilities of the 
jeweler, who disappeared recently, are 
plac d at about $5,000, with assets one- 
half of that amount, according to esti- 
mates. Mr. Weihe has not been heard 
from since he disappeared early this year. 
The store on Jefferson St. near 3d has 
been closed, and the Louisville Trust Co. 
is collecting open accounts, amounting to 
several hundred dollars. 








John L. Prince has moved his stock of 
jewelry to Knoxville, Tenn., from Pratt 
City. 































































































Pittsburgh. 


Sol Cerf & Co., who have been located 
at 947 Liberty Ave. for the last 15 years, 
will move April 1 to 802 Penn Ave., oc- 
cupying the Irish building. 

C. E. West, a brother of George L. 
West, of West, White & Co., died last 
week and was buried Wednesday. He was 
aged 60 years. The store was closed on 
the day of the funeral. 

The annual meeting of the Jewelers’ 24- 
Karat Club of Pittsburgh will be held 
Feb. 26 or dur.ng that week. The date of 
the annual banquet will be fixed at that 
meeting. It will be held some time next 
month. 

Formal announcement has been made by 
Morris Bear, Theodore Kautmann, M. L., 
Blum, H. Blum, Ludwig Kaufmann, Julius 
Baer and Nathan Kaufmann, all of 
whom are no longer identified with the 
firm of Kaufmann Bros., which has been 
incorporated under similar name, that 
they have secured a lease for 100 years 
on the site now occupied by the Lewis 
block, *he Stevenson building and other 
structures and that a 12-story department 
store will be erected on the property. 

A meeting of the directors of the Pitts- 
burgh Chamber of Commerce, of which 
Steele F. Roberts is one, was held last 
week to discuss the mercantile tax ques- 
tion, Mr. Roberts also representing the 
Jewelers’ 24-Karat Club. The business 
men favor the repeal of this measure, and 
particularly the jewelers, who say the tax 
is an unjust one. The repeal measure has 
been reported out of the legislative com- 
mittee at Harrisburg and those advocating 
its repeal were to have been given a hear- 
ing yesterday. It is said that some jew- 
elers are paying a heavy tax to the State 
because of the existence of the law. 

The fraudulent advertising bill intro- 
duced in the Pennsylvania State Legislature 
has been reported out of the judiciary 
committee and a hearing on the measure 
was fixed for yesterday.. This means that 
those who are favoring its passage are to 
be heard regarding the merits of the meas- 
ure. The Jewelers’: 24-Karat Club is in 
favor of the passage of the bill. The false 
statement act whch was introduced at the 
instigation of the Pittsburgh Association 
of Credit Men and the contents of which 
have been told in THE JEWELERS’ CIRCULAR 
has been reported out of the same commit- 
tee and yesterday set for hearing arguments 
on the measure. The garnishee bill, a 
measure which, if it becomes a law, will 
enable merchants to garnishee salaries for 
debts, will also be before the committee. 
Those jewelers who do an_ instalment 
business favor the passage of the measure 
and in fact have been advocating such a 
law. 





* 








Aaron Samuels, 101 W. Water St. 
Elmira, N. Y., has donated $1,000 for the 
purpose of helping to open a Hebrew free 
school in that city. The committee has 
already purchased the residence at 156 
Orchard St., which was owned by Mr. 
Samuels. A teacher has been engaged and 
is expected to take up the work within a 
short time, when it is believed a class be- 
tween 60 and 80 pupils will be assembled. 
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JOS. NOTERMAN & CO. 


Platinum and 14-Kt. 
Mountings 








Special Order Work Emblems, Etc. 








512 Race Street, - - - Cincinnati, Ohio 














WHERE DO YOU BUY YOUR DIAMONDS? 


When you are in the market 
for diamonds, bear in mind 
that we import in the rough 
the greater portion of our 
diamonds and polish them in 
our own cutting works. This 
means that we can offer you 
better values than you can 
secure elsewhere. 


Remember also that we make 
a specialty of repairing and 
re-cutting diamonds. We have 
special facilities for handling 
this work and take pride in 
the way we execute it. It will 
be to your advantage to send 
this work to us. 





A SECTION OF OUR DIAMOND CUTTING WORKS 


STEIN & ELLBOGEN COMPANY 


Diamond Cutters and Wholesale Jewelers “°cy"2. 5S line of Americas Watches Columbus Memorial Bldg., Chicago, Ill. 
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Rockford Hallway Minding Indicator 


16 Size Rockford 21 Jewel 
RAILROAD GRADE 


Indicator Movements 


No. 655, 16 size Open Face, Railroad 
Grade Rockford Indicator Movement 
accurately indicates the exact time that 
elapsed since last winding; lever set, 21 
ruby and sapphire jewels in gold set- 
tings, adjusted to temperature, five posi- 
tions and isochronism, gold center wheel, 
gold pallet cap, sapphire pallets, double 
roller escapement, steel escape wheel, 
compensating balance, safety pinion, pat- 
ent micrometric regulator, Breguet hair 
spring, hollow ground winding wheels, 
Gold lettering, handsomely damaskeened, 
glass enamel dial, sunk secoud and In- 
dicator Bit. 





Illustration Show- 
ing Enlarged In. © 
dicator Dial 





The enlarged Indicator Dial illustrates the 
— of the hand pointing to the fourteenth 

our 

EVERY MARGINAL LINE DESIGNATES 
ONE HOUR. 

EVERY FOURTH HOUR IS EMPHA- 
SIZED BY THE PROPER FIGURE. 

The Operation of the Indicating Mechanism 
is somewhat similar to a Meter, it records ac- 
curately the progress of the main spring. 

It acts as a reminder, inspires regular 
winding that is essential in maintaining the 
highest timing efficiency. 


Timing Accuracy Fully 
Guaranteed 


THE ROCKFORD WATCH CoO., Ltd. 


ROCKFORD, ILLINOIS 

















BACH & CO. 
WATCHES AND DIAMONDS 
AT WHOLESALE 








Just received from Europe a very large series of loose diamonds. 


Blue Jager 


Slightly imperiect, finely made in sizes ¥g to 2 carats. This is un- 


questionably the lowest priced lot on the market to-day. Memo- 


randum orders will receive immediate and intelligent attention. 


BACH &« CO. 
29 E. Madison Street 


- Chicago 
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Sterling Silver Deposit and 
Engraved Glass 


The latest combination, which is entirely new on the market 


ALSO 
an entirely new line of 


Rich Cut Glass 
for 1913 


The set illustrated will give you an idea of what 
our line consists of 


Our Motto is—Quality and price 
with our guarantee back of it. 


THE J. D. BERGEN CO. 


Main Office and Factory 


MERIDEN, CONN. 


New York Salesrooms Chicago Salesrooms 
32 Park Place 10 So. Wabash Ave. 








Elgin American Lockets 


FIVE SIZES 
‘GOLD SHELL AND SOLID GOLD 


Engraved Raised, Gold Carved == 
Diamond Set Raised, Diamond Set Inlaid 


—_ 

















= aT — 
‘All Plain and Roman finish lockets 
are backed for diamond setting. 

All lockets are made with one piece 
back, snap and seating. 


The gold surface is heavy enough to 
permit the deepest engraving. 


Solid gold joints on all gold shell 
lockets. 











to the exterior surface. 
Catches and all soldering devices are entirely eliminated. 
The two backs snap firmly over each other. 
This feature forms an absolute hermetic protection for enclosures. 


ELGIN AMERICAN MEG. CO. 


FACTORY AT 
ELGIN, ILLINOIS 
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Fifty Thousand Motor Clocks Sold in 1912 


Are you getting your share of this business? 





Our 1913 model “King’s Crown” will be ready for delivery March lst. All clocks are 


fully guaranteed and are thief proof, dust proof, oil proof and water proof. 


KING’S CROWN. KING’S CROWN KEYLESS. 


: Each. King’s Crown Keyless Motor Clock, 8-day, 234-in. 
King’s Crown Motor Clock, 8-day, 2%-in. Dial...... $6.00 Dial 0... eee eee eee eercecees Nagaeie vasecnke wns $8.50 
Furnished in brass, nickel or black enamel. “Turn the rim once a week. That's all. 
tT , iy Furnished in brass, nickel, or black enamel. 
rade Price, $3.00, less 1% cash. Trade Price, $4.25, less 1% cash. 


Send for complete catalogue and price list for 1913 


JULIUS KING OPTICAL CO. 


NEW YORK: 10 and 12 Maiden Lane CHICAGO: State and Madison 




















THIRD EDITION 
1899 


Workshop Notes 


For JEWELERS and WATCHMAKERS 


100 Pages New Matter 
Containing 300 Pages (size, 742 x 10%2 inches), Bound in Cloth, Stiff Covers 


A collection of the latest practical receipts on the manufacture and repairing of watches and 
clocks, and on the various processes entering into the manufacture and repairing of jewelry, as 
coloring, polishing, enameling, annealing, oxydizing, etc., in short, a thorough compendium of the 
numerous mechanical departments of the jewelers and watchmakers’ shop. 

This book is the most useful, comprehensive and perfect publication for 
the workman at the bench, and should be in the hands of every jeweler 


and watchmaker in the country. It is the only book of its kind published. 





PRICE, by mail postpaid, $2.50 





PUBLISHED BY 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 John Street, Cor. Broadway, NEW YORK 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the 
members of the trade generally communicatz with 
Tue JEeweLers’ CircuLar regarding any advanta- 
geous device or plan which they are utilizing in 





connection with their business. 















































The Safekeeping of Jewelers’ Stocks. 





Written expressly for The Jewelers’ Circular by C.W. Coumbe. 

















PART I—THE DISEASE. 
A LETTER comes to THE JEWELERS’ Cir- 
CULAR from a leading retail jeweler in 
the State of California. It states that this 

firm has just discovered the loss of a 
$500 ring from the stock. They cannot tell 
how or when the loss took place. After 
some words of appreciation of this trade 
journal’s former efforts in guiding the re- 
tailers into easier or less dangerous paths, 
these western friends ask us to inform them 
as to the best methods of carrying stocks. 

Assuredly this is a worth-while hunt. 
The “royal road” to obviating losses in the 
jewelry trade; the discovery of a system 
that protects the jewelry stock from leak- 
ages; the hedging in of the pieces other- 
wise “lost, strayed or stolen’; a system 
that is “pennyweight” proof, “substitution” 
tight. No quest for the “philosophers’ 
stone”; just a hunt for plugs to stop the 
all too frequent leaks in the jewelers’ stock. 
This, at first glance, appears to be some- 
thing like a “large order.” But, while the 
members of the editorial staff of a trade 
journal are not weighed down with much 
of a stock of gems on their figures, they 
have in hand a lot of kind friends 
in the trade who not only carry great 
and expensive stocks, but, we must sup- 
pose, carry them on a system that they, 
at least, think is superior to any other 
they have ever come across. So the writer 
went onto the “street,” and “nosed” around. 
We were received with welcomes, and the 
secrets of the individual stockkeeping 
methods were willingly disclosed to our 
eager ears, even the books often were ex- 
posed to our scrutiny. And oh, that stock- 
keeping! It was various, but so very sim- 
ple that we almost feel like refusing to put 
the matter into type. Tiffany & Co., Theo. 
A. Kohn & Sons, I. Lewkowitz, Lebolt & 
Co., A. Frankfield & Co. were among those 
we visited. 

At Tiffany’s we found that the invariable 
rule is to mark every piece, without an 
exception, indelibly in such a manner as 
to be able to identify it beyond any per- 
adventure. As to losses, which are un- 
avoidable in every large business, the Tif- 
fany rule is to advertise such loss. At 


Theo. A. Kohn & Sons the rule is to take 
stock every day; every piece is identifiable 


from the books. The daily stock-taking is - 


usually undertaken by a member of the 
concern. But the simplicity of it is a 
revelation. The book is ruled co-ordi- 
nately; that is to say, the days of the 
month are on the upper margin, between 
lines ruled verticaily, and the classifica- 
tions of goods, such as “rings,” “brooches,” 
“necklaces,” etc., are written seriatim 
down the left margin of the page, between 
lines ruled horizontally. Just the numeri- 
cal ainount of each class appears within 
its iittle square, and each sale is noted in 
a corner of the square in the smallest of 
figures. The concern purchases the book 
already ruled and printed as to the months 
(a page to the month) and dates. The 
stock, however, consists of exclusive qual- 
ity rather than quantity. Sales may be few, 
but costly. 

This simple plan of keeping daily stock 
places a loss in its correct date. But how 
about the other dates? Who Jost the miss- 
ing jewel? Who has the trinket that be- 
longs in your tray, but is absented? Echo 
answers, Who? Mr. Frankfield, one of 
our veteran jewelers, said that his first 
boss, when he entered the jewelry business, 
told him a good plan was to “consider 
every man who entered the store to be a 
thief till you learned otherwise.” This is 
rather radical, to say the least. But with 
all his years of experience, he declared, 
close watch over every piece that went 
out of the show case is the chief, if not 
only, protection against loss. 


Talking about watching each piece out 
of the case reminds us that one well-known 
man behind a leading jeweler’s counter told 
of a simple system he found of much as- 
sistance in keeping tally of the pieces he 
took out of the show case. He always took 
out three pieces at a time. He always 
knew mechanically how many pieces were 
out by this method. If he needed to show 
another piece besides the three already 
out he took three more pieces. There were 
always three, six, nine, etc., pieces to go 
back into the case, or the sale made up the 
difference. We asked Lebolt’s kind in- 


formant what he thought of the “every 
man a thief proposition.” He said it would 
hurt a salesman badly, because he would 
show actions of distrust of customers and 
drive them away in disgust at the sus- 
picion. As to the every-day-a-stock-taking- 
day system, that is a rule with Lebolt & Co. 
But they have a lady stock clerk, and she 
is under heavy bond, and (you bet) she 
takes stock religiously, more particularly, 
probably, than she takes her lunch. She 
is responsible for every piece of stock in 
the house. 

On the inquiry of our representative as 
to whether the concern kept daily stock 
accounts, it was said such a plan would be 
too arduous, if not impossible, as the stock 
was too varied. It was said they very 
rarely lost anything, and that their only 
rule was that the salesman must never 
allow his attention to be distracted from 
the prospect he is attending to. If an old 
customer should come into the store 
and want his attention, he must not be di- 
verted from his present prospect till he has 
obtained another salesman to take his place 
and has politely excused himself. Then 
for the next customer. It was declared a 
salesman rarely lost anything if he only 
kept his mind strictly concentrated on _ his 
prospect and sale. 

But what’s the use? We may as well 
honestly confess that our numerous 
searches ofter protective ways and means 
failed to disclose that royal road for 
which we so mightily hunted. Nary a 
bandit-free path loomed up to our scruti- 
nizing gaze, and the sole reliable defense 
of the trader in trinkets quite evidently 
consisted to this day (at least in Little Old 
New York), as in centuries past, in keep- 
ing a “peeled eye” and senses all alert when 
behind the jewelry show case. 

If our hunt gave us nothing of the posi- 
tive, at least we might, to relieve monot- 
ony, tell you a funny negative story while 
on the context of “substitution.” It was 
told the writer on his pilgrimage. Said a 
salesman: “One day a lady and gentleman 
stylishingly groomed and of evident cul- 
ture came in and were much interested in 
our best pearl necklace. The lady really 
had to try it on, she was so pleased. She 
turned her back, and, facing that mirror 
there, I saw her put the string of gems 
around her neck. In taking it off she 
dropped the string on the floor, and, strange 
to say, in her excitement, she broke the 
necklace and three pearls got separated. 
And the price ticket got loose. However, 
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What a mighty power for suggesting 
Holiday Gifts—right at the psycho- 
logical moment—at the very height 
of the buying season. 


Look around you— 
' prosperity everywhere 
—crops are good—prices 
good and money 
easy. 


Here is one of 
them. One of the 
handsomest Specimens 
of the printers and 
engravers’ arts ever 
published. 








Big Business doesn’t just 
come, it’s a game for the 
alert—live hustler—who uses 
every plan-—every means he 
can control to gather in 
business. 
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Every page a trade winner. 


A golden harvest 
awaits every ieweler 
that judiciously distrib- 
utes catalogs in sucha 
year. 


A thousand of your 


th catalogs —lying upon 


1000 parlor tables in 
December — can’t you 
see a thousand dollars 
in sales? 


7 
More pages can be added until vl 


every article in your store is reproduced so artistically that it Pose 


compels attention. 


Further indifference toward our proposition, in such a year as this, 
is no longer justifiable— just show that we have interested you 


by using the attached Coupon. 
and mail it, and you will get the information you 


Fill it out today 


want at the earliest possible moment. 


4 THe 
7 — ARNSTINE 
7 BROS. C0. 


// Cleveland - Ohio 


7 Gentlemen:—Without 
7 obligating myself in the 
7 least, 1 would like to have 


you send me FREE full 


7 particulars regarding the 


Pd ARNSTINE CATALOG SYSTEM 


THE ARNSTINE BROS. CO. “::" 


Rose Building, 


CLEVELAND, OHIO 


STATE 
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Storekeeping Department. 


she and her husband quickly picked up and 
returned the piece with profuse apologies. 
The incident was closed, and in due course 
J went home and retired to bed at my usual 
hour. Then suddenly cold shivers went 
up my back, and I could not sleep. That 
suspicious fact of the price ticket coming 
off the string of pearls appeared now so 
unaccountable. And then gradually the 
whole series of accidents (?) to that neck- 
lace formed themselves into a certain sure 
case of substitution. It seemed impossible, 
with my many years of practise behind the 
show case, that those two could have foist- 
ed a substitute on me. But it was a sleep- 
less night, that night, and I persuaded my- 
self that I would find I had at last been 
fooled and a fake string of pearls was in 
the safe to my credit. It makes me feel 
sick to think of that night. I went quite 
early next morning to the store and 
whipped out the necklace. It was the real 
thing all right. To this day, however, I 
can’t think how that lady could have done 
all those stunts with that string of pearls 
innocently.” 

Verily, the jewelry salesman’s reputation, 
if not his life, is carried in his hands (and 
eyes) from day to day, and the system that 
will relieve him of some of the pitfalls 
set for him should bring forth considerable 
praise. Our own quest being so fruitless, 
perhaps some of THe JEWELERS’ CIRCULAR 
readers can aid with advice on “preventive” 
measures. They will certainly find in the 
“Store Keeping Department” open columns 
for such invaluable information. 

An idea—just an idea, mind you—has 
crept into the wearied and almost despair- 
ing mind of this searcher. A revolutionary 
process of self-protection it would be if 
the retailer tried it and found it practical. 
But, if it is any use at all, it is worth an- 
other chapter. 

(To be continued.) 











Filing Information for Future Reference. 





HE plan adopted by an old subscriber 
to Tue JEWELERS’ CIRCULAR may be 
found helpful to other readers. He has 
an assistant go over the paper every week 
and mark with blue or black pencil the 
articles which are unusually interesting to 
him. At the end of the year he has the 
assistant tear out these marked pages, bind 
them all together by means of brass clasps 
and put on a good stiff cardboard cover 
marked, “Useful Information from THE 
JeweEcers’ Circutar, 1912.” These articles 
are indexed and put on a card file the pages 
in the bound book being, of course, num- 
bered from one on by the jeweler, who thus 
has a handy reference volume at his elbow. 
By cutting out the pages containing ar- 
ticles which he particularly desires, he has 
a volume that is not very large and which 
takes up much less room than the 52 num- 
bers of the paper. 

The use of the trade paper in this way 
will, as one can readily understand, be of 
incalculable assistance to the reader. The 
time spent in this little job of taking out 
the pages and so on will be slight com- 
pared to the gratifying results. 
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Illumination and Equipment as Assets in 
Business Building 




















RILLIANCY in the jeweler’s, show 
window cannot fail to attract atten- 
tion. This quality ought to characterize the 
show window of every jeweler, but some 
jewelers’ windows are anything but bril- 
liant. The writer has seen jewelry show 
witidows, in fact, which looked more like a 
machinist’s display than one intended to 
convey any idea of the goldsmith’s craft. 
One show window which particularly at- 
tracted the unfavorable attention of the 
writer has had two old dismantled clocks 


vet curtain for his window, modern reflec- 
tors that throw the light on tie display 
in his window, .iv.? Not at all. When a 
man goes to jail for life the law consid- 
ers him civilly dead. This man is com- 
mercially dead. It would be better indeed 
for him to sell out and close up his shop, 
and take a job. It profits a man nothing 
to-day to do things in a half-way manner. 
Everything that is done must be done well 
or not at all. 

Contrasted with the brilliant show win- 





BRILLIANTLY ILLUMINATED WINDOW 


on display for the past two years to the 
writer’s exact knowledge. Their tops are 
invisible to the naked eye owing to accu- 
mulated dust. The floor surface of the 
window was originally covered with dark 
velvet, but this fabric is now also unrec- 
ognizable for the same reason. At the 
right of the window as one looks in from 
the street there is an old-fashioned flat 
tray containing an old watch, a few pieces 
of tarnished silver and other “relics” of 
care and industry. 

Do you think the owner of this store be- 
lieves in advertising? Do you imagine for 
a minute that he believes in spending his 
good money for mahogany fixtures, a vel- 


OF A JEWELER IN DETROIT, MICH. 


dows of other jewelers, this man’s somber 
exhibit suggests a business tombstone on 
which might be written the inscription, 
“Here lies a business that died of chronic 
pessimism, superinduced by mental inertia. 
Ye owner mingled not with his fellows. 
He had.eyes to see, but saw not. He had 


ears to hear, but heard not.” Going from 
a store of this kind to a modernly con- 
structed and brilliantly lighted establish- 
ment is like going from a subway into the 


sunshine. 

A window that is unusually attractive is 
that of S. Swaab, Detroit, Mich. This is 
an example of what brilliancy can do for 
a display. The jeweler fittingly calls his 
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50000 TRAINS 





Ball Time Inspection Service is in force to-day 
on 125,000 miles of American railroads. The 
beginning and development of railroad time in- 
spection is inseparably connected with the Ball 
name. 


ARE RUNNING ON 


The logical watch for railroad service is the Ball 
Watch, designed and made by the same men 
who have made railroad time inspection service 
what it is to-day. This fact is recognized by 
railroad men everywhere. 


Ball Watches 
The Railroad Standard 


Accuracy, dependability, long life—these are the qualities 
that make BALL WATCHES appeal not only to railroad 
men, but to business and professional men, bankers, brokers, 
executives of every class. These are the men whose minutes 
mean money. 


Ball's “Official R. R. Standard,” 16 and 18 size, 17, 19, 21 
and 23 jewels, sold only in Ball Model Cases. Standard 
Selling Prices $35 to $100. Ball’s “Commercial-Paragon,” 
16 size, 17 jewels, in 20-year case, to retail at $30; in 14-kt. 
case to retail at $45. 


Ball Watches will help you increase both your watch sales and your watch profits. Let us tell 
you how to turn Ball Watch prestige to your profit. Write now. 


The Webb C. Ball Watch Co. 


BALL BUILDING, CLEVELAND 


Railway Exchange, Chicago—Flood Bldg., San Francisco—Dominion Bank Bldg., Winnipeg 
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Storekeeping Department. 








lisplay a “snow window,” every space being 
covered with a heavy layer of ruffled cot- 
on, sprinkled with diamond dust, to rep- 
resent the symbol of winter. The window 
is illuminated with seven 100-watt Turg- 
sten lamps, besides a large cut’ glass lamp 
and 24 miniature lamps with vari-cvivred 
globes. 

An extensive variety of stock is dis- 
played, the purpose being to offer timely 
suggestions to the passers-by. The stock 
includes, besides jewelry, cut glass, clocks 
and silverware. Mr. Swaab believes firmly 
in the selling power of a well-arranged 
show window and gives his personal atten- 
tion to all the details connected with this 
part of merchandizing. 

Equipment. 

More attention is now being paid to 
the importance of proper store equip- 
ment than ever before. This is not be- 
cause merchants are over anxious to spend 
their money merely for ornamentation or 
decoration, not because they want to flaunt 
their signs of prosperity (although this, 
perhaps, is sometimes a good thing to do), 
but simply because they believe it is a prof- 
itable investment. 

Equipment to-day is essential to success. 
The well equipped store attracts customers 
as the magnet attracts the lodestone. You 
know that yourself from your own experi- 
ence. When you set out on a shopping 
tour you are irresistibly drawn to the es- 
tablishment illuminated by bright lights and 
equipped with everything that tends to make 
the service exceptional. 

The neatly arranged and “well fixtured” 
store will hold customers when the opposite 
kind will repel. It is human nature to 
find pleasure in seeking out the beautiful 
and to avoid the unattractive. 

A salesman with half the mental ability 
of another, but who is well groomed, will 
get a hearing and secure an order when 
the salesman who is perhaps more capable 
but who may be careless in his dress, will 
be a failure. The injunction, “Do not judge 
by appearances,” is a good thing to remem- 
ber, but in practical business life it does 
not hold true, because men do judge by ap- 
pearances. In fact, there is no other way 
on which to base judgments in many cases. 
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Therefore a clean store or a clean person- 
age, to most of us, suggests clean methods. 

A store that pays unusual attention to 
all these details of equipment is that of J. 
H. Wuerth & Son, Leavenworth, Kans. The 
establishment is 25 ft. wide and 30 ft. 
long. All the fixtures are of solid mahog- 
any, plate glass being used for the show 
cases, etc. The floor is of tiling. There 
are six wall cases in this store, each 10 ft. 





245 


plate glass doors, which slide upward. 

The show windows have a marble base, 
and are illuminated by means of 18 25-watt 
tungsten lights, with crystal globes set in 
the mahogany ceiling of the windows, mak- 
ing a beautiful display. Electric tungsten 


lights of greater power are also used for 
the illumination. 

During the formal opening held by the 
concern just before the holiday season a 








INTERIOR VIEW OF THE STORE OF J. H. 


long, and seven floor cases with a horse- 
shoe-shaped case in front eight feet in 
length. The diamond department is located 
just as one enters the establishment, and 
immediately opposite is a private office for 
the convenience of customers. The watch- 
making, engraving and manufacturing de- 
partments are located in the rear of the 
store. A first-class optical department, with 
every modern device for the scientic ex- 
amination of the eyes, is also located here. 

A feature of this establishment is the 
fact that the entire back and front 
of the main room is of plate glass, with 











WUERTH & SON, LEAVENWORTH, _KANS. 


magnificent floral display consisting largely 
of chrysanthemums, palms, ferns, etc., was 
shown. 

The present store, which is owned. by 
the concern, is located in the heart of the 
shopping district. Prior to moving to these 
quarters the firm was located for 25 years 
on the opposite side of the street. 

The store of Jensen, Herzer & Jeck, 
Nashville, Tenn., is another attractively 
equipped establishment. Views of the ex- 
terior and the interior are shown below. 
The establishment was described in a pre- 
vious issue of THE JEWELERS’ CIRCULAR. 





THE MAGNIFICENTLY EQUIPPED STORE OF JENSEN, HERZER & JECK, NASHVILLE, TENN. 
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| CLARENCE F. BAYER 














Sterling Bags 
Gun Metal Bags 
Beaded Bags . 
Gold Filled Bags 
Cigarette Cases 
Gun Metal Novelties 
Fancy Chains 
Vanity Novelties 
Smokers’ Articles 
Corals 

Garnet Jewelry 
Lorgnettes 
Vanity Cases 








Sole Agents for the 


for the 


Celebrated 
Lisbeth 
Indestructible 
Pearls 





United States and Canada 














BYRON L. STRASBURGER 


It Will Surely Pay the 
Discriminating Buyer 
to See the Very Newest 











of the New Things 
Import Lines Now Ready—See Them!! 





NEVER before in the 
history of this com- 
pany has it offered so 
many completeand sales- 
compelling lines as are 
now to be seen at our 
showrooms. They will 
soon be seen in the large 
cities. | 
Many of the novelties 
have never before been 
shown to the trade. We 
have the goods—our 
prices talk. 


We are better prepared 
than ever before to give 
you complete § satisfac- 
tion in variety, filling of 
orders, service, highest 
quality and at prices as 
low as is consistent with 
this high quality. 


Catalog issued. 








Brass Goods 
Desk Sets 
Dinner Gongs 
Marble Statuary 
Lamps 
Electroliers 

Art Goods 
Eyeglass Cases 
Old Dutch Silver 
English Sheffield 
Silver Deposit Glass 
Chime Clocks 
Novelty Clocks 
Folding Clocks 
Etc., Etc. 











Sole Agents for 
La Vogue 
Opera Glasses 
Binoculars and 
Lorgnettes 
and the 
Vivian Gold Filled 
Opera Glasses 








Build up your depleted stock by our live-wire lines. 


Bayer & Pretzreper Co. 


IMPORTERS 








5 East 17th Street 


NEW YORK 


MANUFACTURERS 
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The Show Window at Eastertide. 


Written expressly for The Jewelers’ Circular. 
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ASTER-TIME should be a‘time of op- 
portunity for the up-to-date jeweler, 
and if his display window shows some 
thought results will develop in the form 
of sales and constant and interested win- 
dow attendance. 
Two illustrated suggestions are given 
herewith that may be modified or enlarged 














ARRANGEMENT FOR A NEAT AND INEXPEN- 
SIVE DISPLAY. 


upon to suit the requirements of the es- 
tablishment. 

In about the center of the window have 
a large rustic flower vase containing many 
lilies, flowers symbolical of the particular 
season. These flowers may either be had 
in artificial form of tissue paper or the 
natural flower, so plentiful at the florist’s 
at this season, may be used. At the back 
of the window, and running clear across, 
a large cardboard or compo-board is at- 
tached, with high, narrow windows cut in, 
shaped like church windows. Across these 
window openings should be stretched or 
pasted thin but strong tissue paper known 
to the trade as crépe paper, white or lav- 
ender in color. Artificial light, in the back 
of the store or electric bulbs ‘placed close 
to and behind the “windows” produce a 
dignified and telling effect. 

Show-window display platforms may be 
located at the back of the window (as il- 
lustrated), “dressed” with the best assort- 
ment in the store. 

In the extreme corners, to fill empty 
spaces, the central lily idea may be re- 
peated. 

This arrangement gives a somewhat ec- 
clesiastical tone to the display and yet is 
perfectly appropriate. In the window itself 
and on either side of the rustic vase should 
be introduced eight long lines of pearl, gold 
or platinum necklaces; between these lines 
have regular rows of fobs and bar pins, as 
shown. A resemblance to the pews and 
aisles of a church is carried out here. 

A second idea is offered in the shape of a 
line, or rather a crescent, of Easter eggs. 

Get five large papier-maché eggs, one of 
them larger than the others, and cut out 
in irregular shape a considerable portion of 
the “shell” of each egg. Also break a hole 
in the larger end of each one. These 
“eggs” may then be stood on end and small 


ornamental clocks of various designs may 
be inserted. 

The words “Easter-Time,” to carry out 
the suggestion of the five clocks, can be 
shaped by employing a variety of neck- 
laces or other jewelry that lends itself to 
easy letter arrangement. 

At the back of the window, as in the pre- 
vious suggestion, a lamdscape composition 
may be gotten up, with thé ‘sun above and 
a bit to the side. A local sign-painter can 
easily make an inexpensive view, or it 
could be simply worked from paper cut- 
outs to represent the trees and ground and 
the distant hills. 

A semi-circle cutout to show the rising 
Easter morning sun must be made and cov- 
ered with yellow or orange crépe paper, at 
the back of which a light is placed. 

If properly arramged this idea will be 
wery effective. 





A Display fer St. Valentine’s Day. 





A UNIQUE yet inexpensive display for 

St. Valentime’s Day is illustrated be- 
low. The base of the window has the 
word “Valentines” outlined (the size of 
letters to accord with the dimens‘ons of 
the window) by cheap rings or any other 
small article of which one happens to have 
a sufficient stock. Other goods are dis- 
played around these. The rear of the win- 


dow is covered with a curtain, to which is 
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If.each group has differently priced arti- 
cles they can have price cards so indicating. 

In the center of all the hearts a large 
sign in plain letters should have a few 
rhyming lines to call attention to the goods 
shown. The hearts and arrows may all 
be cut out of a few sheets of stiff card- 
board, and, excepting the time, the expense 
is nominal. Should one desire to elaborate 
the display one can use plush or silk for 
the hearts, the arrows may be real and let 














PAPER EGGS WITH CLOCKS INSIDE. 


a doll cupid with bow and quiver of arrows 
recline beneath the sign. 
Suggestions for signs are: 
Would you aid St. Valentine— 
Souvenirs sold here are fine. 
*x* * * 
Reach her heart 
Through her eyes. 
Tip the dart 
With a surprise. 





The Bigger Man. 





W* all ought to understand that getting 
the worst of it occasionally is part 
of the game of life, and the bigger the man. 
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ORIGINAL DISPLAY FOR ST, VALENTINE’S DAY. 


sewn or pinned a number of red paper 
hearts, each one being pierced with an 
arrow and each arrow having hanging to 
it some article of jewelry, such as a watch 
and chain, locket amd chain, La Valliere, 
mesh purse, necklace, ring, etc., etc. At 
the bottom part of the window have on 
either side an extra large heart, in each of 
which are stuck various styles of hatpins. 


i 

\\ 
the more gracefully he “takes his.”—Fab- 
rics, Fancy Goods and Notions. 





Beware of overconfidence. It is the sun-~ 
shiny day that brings out the adder. 

It is what you put into the bank that 
makes your account good. It is what you 
put into your business that makes it pay. 

—System, 


See ee 
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A Year Ago 


We First Offered the Trade the Very Latest 


Improvement in Fountain Pens 


“SWAN 
SAFETY | 
INKSIGHT 


THE PEN WITH THE LITTLE WINDOWS 


The result of our first year’s sales was eminently 
satisfactory to both ourselves and our customers. A 
large number of jewelers recognized that ““The Little 
Windows” filled a long felt want. The novelty and 
practical feature of “The Inksight” immediately ap- 


pealed to the consumer, making the combined result 
profitable all around—everyone was well satisfied. 


THIS YEAR 


a large number of jewelers who have not yet carried the 
Swan Safety Inksight will undoubtedly do so; they have 
recognized that it possesses all the features they want in 
a pen, but from varying causes have not stocked them. 
Are you one of these? The quicker this line is in your 
show cases the quicker your profit and the more imme- 
diate your client’s satisfaction. 


REMEMBER 


Every Swan is guaranteed absolutely for all time 
against faults in workmanship and material. Any 
pen which gets out of order, and on which no parts are 
broken, is repaired free of charge, no matter how old 
the pen is. Send for sample for your inspection and test. 


MABIE, TODD & CO. 


Established 1843 
15-17-19 Maiden Lane 209 So. State Street 
NEW YORK CHICAGO 


TORONTO LONDON PARIS BRUSSELS 




















February 5, 1913. 


THE JEWELERS’ CIRCULAR-WEEKLY 











OG ? 
The Way of the Enterprising 
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A JEWELER whose show window was 

smashed some time ago, when stock 
worth $300 was stolen, boarded up the hole 
and pasted up signs such as “All we want is 
sympathy.” “We will have more jewelry 
in this window.” “Open for business,” etc. 

An advertisement was also printed in the 
paper, occupying a space of 4% inches, 
double column, calling attention to the rob- 
bery and announcing that since that time a 
stock was added “to make it more than 
ever, the biggest and best selected in town.” 

The local newspaper devoted about eight 
inches to an account of the robbery and 
this, coupled with the regular newspaper 





Watch Stopped 
Man Mad 
YASEEN 
Fixed It 
Man Glad 


The Heights Jewelry Store 


HARRY W. YASEEN, Prop. 
Phone 426 


1646 West Ead Avenue Chicago Heights, llinois 
25 Vote Coupon with every purchase of $1.00 worth of goods 














TERSE TALK BY H. W. YASEEN. 


advertising, amply repaid the enterprising 
jeweler, who, bythe way, was H. W. 
Yaseen, Chicago Heights, HI., for his loss. 

Mr. Yaseen has a reputation for being 
original both. in his wit and advertising 
methods. The accompanying announce- 
ment is an example of some of his quaint 
advertising methods. 

+e 2 


Gilbert E. Miller, Detroit, Mich., who 
has adopted many unique advertising de- 
vices, tried a new method this season which 
attracted a great deal of attention. 

He hired the services of a trick Shetland 
pony, upon which he had placed a banner 
bearing the inscription: “$15—that’s the 
rent. Use a little horse-sense—Miller. 
Biggest little store in town.” ~The man in 
charge of the horse passed to the crowds 
cards bearing an advertisement which 
stated that the jeweler was able to give 
low prices because of his low rent. 

The pony performed various tricks, such 
as walking on his hind feet and presenting 
cards to ladies in the throng. The tricks, 
of course, served to attract people to read 
the signs. As a result the jeweler had 
people standing in line in. front of his little 
store. 

* * * 

The unique picture shown herewith 
was taken on the occasion of the annual 
banquet of the “Fats and Slims,” a local 
organization of Denver, Colo. 
is made up of persons in different lines of 
business, and members came dressed to 
represent their respective lines. 


This club, 


Syman Bros. Jewelry Co. in all its ad- 
vertising states that its wedding rings in- 
sure happy marriages. This slogan has be- 
come quite a by-word in Denver, and has 
done a great deal to make the concern 
favorably remembered. It was the use of 
this odd catch phrase that prompted T. E. 
Syman and F. F. Syman to garb them- 
selves as bride and respectively, 
and to carry an immense wedding ring 
about the size of a barrel hoop. The ring 
bore a large ribbon bearing the inscrip- 
tion: “Syman Bros.’ wedding rings insure 
happy marriages.” 

The “happy bride’ (T. E. Syman) was 
dressed in a beautiful white silk and lace 
gown, and wore the time-honored orange 
blossoms, with a diaphanous veil of mos- 
quito netting. He carried a bouquet com- 
posed of 18 carrots. 

The smiling groom wore the garb of a 
country swain, which consisted of what he 
himself termed a “quick-fitting full dress 
suit and a stovepipe hat that had seen bet- 
ter days.” 


groom, 


* * * 


Shreve & Co., San Francisco, Cal., ad- 
vertised during December that they would 
forward gifts to any part of the United 
States at their own risk and without any 
expense to purchasers. They used a uni- 
form space in many of their advertisements 
of 4% inches, double column. A great deal 
of white space was allowed around the text. 
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$15, while the bracelets were priced at $10 
to $75. * 2s 

Wall & Dougherty, Honolulu, Hawaii, 
sent out handsomely engraved folders ex- 
tending their good wishes to patrons dur- 
ing the holiday season. These well wishes 
were put in the form of a poem entitled 
“Gems of Hawaii.” The text reads: 
Her emerald sea, her turquoise sky, 
Her opal rainbow arched on high, 
Her “liquid sunshine,” diamonds rare, 


Are priceless to Hawaii fair. 








SYMAN BROS. IN DENVER. 


These pearls of thought we scatter wide 
To give out joy for Christmastide. 
x * * 


An Illinois store made a special display 






























hte ye" Ha 
aie. © big: stores" es for that 


his rent was only $15.00 
rot “‘change”’ back. So this 
i up to 64 Grand River Avenue, 
iaGle Bore), and say—I’M FOR 


‘to me about “hig store” bargains ?? } just 
ve them the “horse-laugh.” 

Yours in earnest, 

Bees 2 PRINCE=. 


“one BIGGEST LITTLE HORSE IN TOWN™ 














“HORSE SENSE” 


which was brief and to the point. A dis- 
tigctive style of type and border was adopt- 
ea by the concern. 
a * *K 

Deremer & Co., San Francisco, Cal., ad- 
vertised diamond pendants and _ bracelets, 
accompanied by line illustrations, in a space 
of eight inches, single column. The dia- 
mond pendants ranged in price from $12 to 


ADVERTISING BY G. 


E. MILLER, DETROIT, MICH. 


of handsome umbrellas in its window, and 
therewith was. the announcement that the 
first applicant after the first fall of rain 
would be allowed to make his own selec- 
tion free, out of the stock of the establish- 
ment, The unique show attracted a great 
deal of attention, and on the first cloudy 
day after, the street in front of the place 
was thronged. 
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FOR 


NEW AND ORIGINAL DESIGNS 
CONSTANTLY BEING MADE BY US 


We manufacture the finest and largest line of 


Velvet, Plush and Morocco Cases 
for jewelry and silverware of every description. 





Trays for showcases and travelers’ use. 
y 


Boxes for manicure and toilet sets. 
; Polished hardwood chests of all kinds. 
3 Flannel rolls and bags for silverware. 
Fancy Platforms and Blocks for Window Display 
' PAPER BOXES 
Tags, cards, catton, findings, etc. | 
We recover window platforms and trays. 


Estimates and samples cheerfully furnished. 











Wolfsheim & Sachs,  *="aibewihie'on, 

, Lorsch Bldg. 
ol sneim ac S, Factory, 10 GOLD STREET 
For Show Cases and Window, Size 11344 x 7% inches. 


Ring Insurance at Lowest Cost 
AFTER years of experiment we are 
now placing upon the market a new and 
PATENTED lock ring tray. Every ring 
- when placed in position is locked se- 
curely, and cannot be removed without 
your knowledge. The advantage of 
this, as compared with others, is that a 
push button, controlling the removal of 
each and every ring, is made flush with 
the tray, and there is no wasted space. 


This tray defeats any attempt to substi- 








JEWELERS BOXES AND TRAYS 


Latest Parisian Ivory Jewelry Boxes and Display Blocks. 








j 
ee 





New York 


“SECURITY” RING TRAY vee naa For Show Cases and Window, Size 8 x 6 inches. 





Patented 


Patented tute counterfeit imitations, and, in con- Hol Ri 
Holds 63 Rings morshoes with all of its ane improved olds 30 Rings 
; : ; tures, it t itt th = : Bn 
Price, covered with Dark Silk Velvet,.....:..... $3.50 he ry ctvle milip-aueel ‘west which Price, covered with Dark Silk Velvet............ $2.50 


Price, covered with Light Silk Velvet........... 4.25 have proven so unsatisfactory. Price, ¢overed with Light Silk Velvet........... 3.00 
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Jeweler Makes Mechanical Repro- 
e e SS 
duction of His Home Town. 


SS 
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AP four and one-half years of work, 

A. Frank,.a jeweler at 275 W. 3d St., 
Winona, Minn., has reproduced his home 
city in miniature. The work is true to 
conditions to the minutest detail and is 
operated by electricity. One of the feature 
mechanical working pieces is the Laird- 
Norton sawmill, where a man is seen 
working with a pike pole, pushing logs to 
the incline leading into the mill. The 
scaier stands at the entrance to the mill 
measuring the logs with his rule. The logs 
pass on to the carriage, where they are 
sawed, This operation is an exact duplica- 
tion of what takes place in a mill. 

Mr. Frank has built the Bay State flour 
mill, and beside it is shown a packet re- 
ceiving a cargo of Wingold flour. The 
roustabouts are shown running up and 
down the gangplank with their loads. The 
illustration (Fig. 3) shown herewith was 
taken before this piece of mechanical in- 
genuity had been completed. 

Another piece of clever imitative me- 


operates to perfection. People may be 
seen, some moving rapidly and others walk- 
ing leisurely through the levee park. 
Others walk back and forth across the high 






soon two men are busily engaged with 
trucks taking boxes into the large building. 

In Mr. Frank’s model city is a memory 
of the burned steamer J. S. That boat has 
been built on a miniature scale and pulls 
away from the levee every six minutes 
with an excursion crowd. She comes into 
shore lighted with colored lights, the gang- 
plank is swung and Capt. Streckfuss gives 
a signal with his megaphone. The electric 
searchlight swings back and forth as she 
travels up and down the river. The 

















Fic. 1. 

















Fic. 


chanical work is shown in a miniature pile- 
driving scene which takes place in front 
of the Diamond Jo dock, and the engine 





9 
wagon bridge. At the Latsch wholesale 


grocery house is an unloading scene. An 
auto truck appears at the side door and 


Fic. 3, 


North-Wester drawbridge opens to allow 
the steamer to pass, and then closes again. 
The next instant a train passes over the 
bridge. At the levee is a barge that has 
suddenly sprung a leak, and a man is seen 
frantically pumping water from it to pre- 
vent its sinking. The small illustration 
(Fig. 2) shows the west end of the city, 
with Central Park, the Landon fountain and 
the Wenonah statue. The fountain is sur- 
rounded by pelicans and turtles, and throws 
three streams over the statue, which are 
colored with green and red electric lights. 
The church is the Central Methodist 
Church and in the belfry the chimes play. 
Street cars run by the park and the build- 
ings. The bridges and every bit of actual 
construction in this locality are an actual 
reproduction of the river front of Winona. 
The work is built on a large table and the 
river itself is shown in miniature. In mak- 
ing this clever bit of handiwork a great 
deal of patience was required. 
(Continued on page 253.) 
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Trade Mark Registered. 


Improves 
With 
Washing 


Better Than 


Chamois 
Leather 


IANA 





The Superior Polishing Cloth 








Which Does Not Become Hard or Gummy 








For Polishing Silverware, Gold, Jewelry, Cut Glass, Furniture, 
Bright Metal Ware, or anything that has a Polishing Surface. 
A Better Cloth for Less Money Than the Cloth You Are Now Using 
DIMENSIONS 


No. 1 No. 2 No. 3 No. 4 No. 5 
5} x 5} 103 x 104 | 144 x 144] 144 x 174 | 173 x 21 

















Remember the Name: 


For Sale By 
All the Leading ale© 5 
Material Houses whadu dliddemabens 


Write for Sample. 



































HENRY KUPFER ¥ CO., Manufacturers 


20-26 Greene Street, - - - NEW YORK.CITY 
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Practical Salesmanship.* 





By Frank Farrington, Author of “ Talks by the Old Storekeeper,” 
“Retail Advertising Complete,” etc. 




















(Continued from issue of Jan. 22.) 


N the treatment of these customers there 
ought to be something to make them 
want to come back. Of course, the regular 
customers of the store must be taken care of 
and treated right, but when one of those 
regular customers of the other store comes 
in there should be every possible effort 
made to make him want to come again. 
He should, if possible, be made to feel as 
much at home as if he were entering the 
place he regularly patronizes. There ought 
to be an attempt made to outdo the people 
with whom he has been in the habit of do- 
ing business, 

Every store has certain lines of goods 
that it sells better than other stores sell 
them—better than it sells other lines. The 
store that sells a line of goods best, that 
gives the best service in the selling of those 
goods, displaying them better and offer- 
ing better facilities for the customer to buy 
them, carrying a better stock than other 
dealers, that store will get the bulk of the 
business. 

The salesman has it in his power to see 
that ‘his store excels in the selling of as 
many lines as possible. He it is who comes 
in direct contact with the public, and has 
the chance to make it easy for it to 
buy. He it is who knows how the goods 
should be arranged so that it will be easy 
for the buyer to see them and easy for the 
seller to sell them. 

The more lines well sotd the faster the 
development of the business. Of course, 
in order that a clerk shal! take enough in- 
terest in the business of the store to work 
for its growth in ways which are a little 
beyond the actual scope of selling, he must 
be the right sort of an employe. 

He must be working for more than the 
mere money that comes to him every Sat- 
urday night. But I cannot say enough here 
to arouse the sleepy-head or to put ambi- 
tion into the ambitionless. It would take 
more than a series of printed articles to 
do that. 

Every salesman is looking for a chance 
to draw bigger pay, to secure an advance 
in salary. Most clerks seek this advance on 
no better basis than that they have been 
with the firm a certain length of time, and 
that it is about time they were getting a 
raise. 

Mere length of service should not neces- 
sarily entitle a man to a raise. There must 
be a noticeable improvement in the service. 
The clerk must be trying to make the busi- 
ness grow, to make its receipts larger and 
its customers more numerous. If he is do- 
ing nothing of this sort, he is not earning 
any more money than on the first day he 
entered the store. 

The clerk must earn more money for his 
employer than his employer pays him. 
Otherwise there is no profit on his work, 


*Copyright, 1912, by Frank Farrington. 


and the store would be as well off less his 
presence and the business he does. 

But there is no trouble in the clerk be- 
coming worth more if he tries. If he 
makes it a point to know and to practise 
methods of bringing in and of holding 
trade that has been going to other stores 
he is sure to secure the advancement that 
he seeks. 

It must be remembered by every employe 
of the store that the competitors in the 
business are watching and are anxious to 
find out anything they can to the detri- 
ment of the store’s reputation. On this ac- 
count the clerk with a grouch or a grudge 
should refrain from airing it outside. The 
man who has any complaint to make re- 
garding the way the store is run, or the 
way he himself is treated, should make that 
complaint himself to his boss and to no 
one else. It is either a fair complaint or 
it is not. In either case it ought to be 
adjusted right in the store, where none 
of the other jewelers will ever hear about 
it. 

It is a good plan for the clerks in a jew- 
elry store to become acquainted with the 
people connected with the competing stores, 
just as it is well for the boss to know 
his competitors. 

Relations between competitors should be 
friendly, but not too intimate; not war- 
like or antagonistic. 

Even your competitor can throw trade 
your way some times, and he will do it if 
he likes you personally. For instance, a 
customer goes into.a competitor’s store and 
asks for a line of goods not kept there; a 
line for which you, perhaps, have the ex- 
clusive agency. The other store tries to 
make a sale of something they have, but 
many times the customer will not take the 
so-called “substitute,” and asks where he 
can get the real thing. Then is the time 
when he is sent to your store if you are 
on friendly terms, and if you are not, he is 
probably told that they do not know 
whether he can find what he wants in town 
or not. 

People often find a store out of some 
item they want, and ask where there is “an- 
other jewelry store.” Opportunities of 
this sort to throw something a competitor’s 
way are not so rare. On this account it 
pays to be friendly with the other fellows, 
and it pays, too, because it is pleasanter to 
live in agreeable relations with any other 
business man than the reverse. 

Knowledge of what competitors are do- 
ing serves to make the salesman more in- 
terested in his own business, and the thought 
that perhaps another store is getting ahead 
of his own a little ought to be a stimulant 
to his endeavors. Every salesman ought 
to feel a pride and a responsibility in con- 
nection with the store in which he is em- 
ployed. If there were no competition it 
would not be easy to do this. Competition 
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is not only the life of trade, it is the life 
of interest in the business. It is what 
makes the business game worth playing for 
itself, 

A man who might go out to run a hun- 
dred yards alone would feel but little in- 
terest in making fast time, and without com- 
petition he would not be able to make a 
very low mark, no matter how hard he 
might try. In the days when bicycle rec- 
ords were on the tip of everyone’s tongue 
there was much talk of paced and un- 
paced records. 

The records for the mile following pace 
were generally from three to five seconds 
faster than those ridden alone unpaced. 
Competition is a great stimulus in athletics, 
and it is just as great a stimulus in busi- 
ness, whether the man is himself the pro- 
prietor of a competing business or an em- 
ploye. Of course, there are employes who 
are not influenced by competition. I will 
not call them salesmen. They are simply 
time-servers. They work only with an eye 
to the pay envelope. 

It seems hardly necessary to mention it 
here, but there is a kind of salesman who 
has no excuse for his conduct. He is the 
man who bears a grudge of some kind 
against his boss, and who takes it out in 
playing into the hands of a competitor. 

Sometimes he merely vents his spite in 
little, insignificant ways that really amount 
to but little save as they lower his own 
character. At other times he goes so far 
as to meet the competitor and give him 
underhanded information that may enable 
him to gain an advantage. Or he goes to 
the competitor and tries to hire out to him 
so that he can help thim to beat his old boss. 
These acts are not worthy of a respecta- 
ble man or woman. 

In all matters regarding competitors 
maintain a discreet silence and a keenly ob- 
servant eye. Let whatever is done or said 
in such a connection be done or said with 
a careful consideration that it shall react 
in favor of the store you are in. This is 
a part of salesmanship, because salesman- 
ship relates to whatever the man behind 
the counter can do to further the business 
interest of the store. 

(To be continued.) 





Jeweler Makes Mechanical Reproduction 
of His Home Town. 





(Continued on page 251.) 





In the evening the city gradually resorts 
to artificial lights, and in this Mr. Frank 
is said to have approached the marvelous. 
The buildings appear just as they would 
at nightfall, with the lights beaming from 
the windows. Forty small electric lights 
have beer placed on street corners, on the 
high bridge, Latsch Island and in East 
Winona. The other illustration (Fig. 1) 
gives a view of the east end of the city. 
The photographs were taken from the 
miniature city, and the people working and 
doing their mechanical parts in this minute 
industrial beehive are 1% inches high. 








Elwin S. Contant is now located at 
Stuart, Fla., having moved there from 
Oak Hill, Fla. 
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“WATERBURY” 
New England Watches 








Harris WHITTEMORE 
Joun P. ELTon 


The New England Watch Company 


Waterbury, Connecticut 


t Receivers 


























In All the West 
There Is No Establishment 


Like Ours 


Perfect service is the keynote of our success in serving the retail jeweler 
of the United States. 

Five floors, each 68x97 feet, are fitted up with all modern appliances for 
the convenience of the jewelry trade. 


We have separate rooms for Jewelry, Silver Plated Ware, 
Sterling Silver Ware, Clocks, Cut Glass, Watches, Diamonds, 
etc., and also a Special Manufacturing Department. 


As a help to jewelers in selecting their stocks we publish a catalogue of 
over 800 pages containing everything in jewelry and kindred lines that a 
jeweler needs. It’s free for the asking. Send for it. 


The Oskamp-Nolting Co., 26-28-30 Seventh Ave. 


“Mammoth Wholesale Jewelers” West, Cincinnati, Ohio 
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Pros and Cons of the Oldfield Bill 


Written expressly for The Jewelers’ Circular by Robert Francis 





Nattan. 























i NTENSE interest has been manifested in 

the measure known as the Oldfield Bill 
now in the hands of Congress, and the 
fate of which many are awaiting 1n con- 
siderable suspense. 

A great deal has been written on this 
important bill, the chief purpose of which, 
as originally contemplated by many un- 
doubtedly well-meaning persons, is declared 
to be the protection of the public. Much 
question, however, has arisen as to whether 
or not the bill would operate in this bene- 
ficial way. It was proposed in an en- 
deavor to improve our present patent sys- 
tem, and to prevent certain abuses which 
had grown out of that system, noteworthy 
among which was the extension of so- 
called monopolistic privileges to fields out- 
side of that occupied by the invention it- 
self. In the effort to decrease the abuses 
it is thought by some that the bill, if it be- 
came a law, would actually increase them. 

This agitation for a revision of the patent 
statutes is nothing new. 

In his exhaustive work, “Nature of In- 
tellectual Property,” the late Professor N. 
S. Shaler of Harvard University, as far 
back as 1878, published many strong argu- 
ments against a revision of the patent sys- 
tem, which was attempted at that time. 
Among other things, he said: “All these 
propositions for radical change in the law 
of patents are based upon the most un- 
warranted assumption; that the so-called 
natural rights to these classes of property 
is less strong than that to other property, 
such as lands ofr chattels; * * * 
that this kind of property is in a peculiar 
fashion the gift of society to the possessor, 
and not something having property char- 
acteristics in itself. * * * If a man 
finds a stone and shapes it to his needs he 
acquires a property therein. A later or 
more skilled man gets a solution of a 
harder problem from the darker recesses 
of natural possibilities. It is but an exten- 
sion of ‘the same problems of property to 
give him the fruits of the labor he has 
given to his work, and it is the finest ex- 
tension of the sense of property that has 
led to the affirming of this right in the 
laws of most nations. * * * When we 
consider the reward that this labor (of in- 
vention) receives, we shall find that it is 
on the whole less paid than any other de- 
partment of public service. A few get the 
gains of princes, the mass receive poverty 
intensified by the disappointment of great 
expectations. It is the few prizes this life 
has to offer that enlists so many ventur- 
ous spirits in its work. Whatever should 
tend to take away the hope of almost fabu- 
lous wealth would remove this provocation 
to enthusiasm, and this form of human ef- 
fort will become a thing of the past. This 
consideration should make an end to the 
various plans for limiting the rewards of 
invention. * * * We must see that what- 
ever patent laws will limit these (rewards) 


in the case of inventors, threaten the inter- 
est of society at least as much as if direct- 
ed against the rewards of skill in medi- 
cine and statecraft.” 

It is quite well understood, of course, 
that the purpose of the Patent Laws has 
always been to help the public by encour- 
aging the disclosure of inventions. In or- 
der to stimulate the inventive taculty the 
Government agrees to give the inventor 
the right to the exclusive use, in any law- 
ful way he may see fit, of his patent for 
a certain period defined by the statutes. 
While this has been termed a monopoly, it 
is not a monopoly in the true sense of the 
word, because the inventor has not taken 
anything away from the public which did 
not originally belong to him. He has cre- 
ated something himself, and this he is us- 
ing for his own exclusive benent for a lim- 
ited time only. After that time he gives it 
to the public. This is certainly a fair and 
square deal. 

Ernest W. Bradford, president of the 
Patent Law Association, in a recent issue 
of Leslie's Weekly, states that “the whole 
‘animus’ of the Oldfield Bill is to take from 
the inventor, as far.as possible, the bene- 
fits and advantages of his invention, to re- 
strict and limit the rights under his patent 
and give him or his assignee as little in re- 
turn as possible. In many instances all he 
would get would be the privilege of a law- 
suit at the very outset, to determine what 
measure of reward he would receive from 
his invention. In other words, Mr. Old- 
field and those responsible with him for 
his ‘trust busting’ bill propose to throw 
around the enjoyment of the patent fran- 
chise such limitations, restrictions and con- 
ditions as to make the franchise of dowbt- 
ful value and often of no value whatever. 

The Association of National !Advertising 
Managers, on Dec. 13 last, drew up resolu- 
tions to combat the passage of the bill, 
claiming that its enactment into law would 
prove detrimental to manufacturers, who 
spend a large amount of money advertising 
and standardizing a product. It would en- 
tail a considerable loss of business, and 
consequently increase the great army of the 
unemployed. These resolutions were drawn 
particularly on account of the clause which 
makes it impossible to fix and maintain 
prices on patented articles. 

The practise of price-cutting is looked 
upon by many as another form of unfair 
competition because it is done, they assert, 
not pro bono publico, but in order to at- 
tract trade, then, to sell inferior goods at 
exorbitant prices, the purchaser believing 
that, if he gets a reduction on one article 
at the price-cutter’s establishment, he is get- 
ting a reduction on everything. The dealer 
who cuts prices, it has been pointed out, is 
not a philanthropist, intending to give away 
his goods; his purpose being, as stated 
above, to draw trade and prevent others 
from getting a profit in a legitimate way. 

Scientists and inventors of worldwide 
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reputation are of the opinion that the Old- 
field Bill does not give the inventor a fair 
chance, believing, as they do, that when an 
inventor is not allowed to fix the resale 
price of his product, his sales will be cur- 
tailed or ‘his product may never be prop- 
erly distributed. 

The jobbers or dealers, the inventors say, 
rightly claim that when they take a new 
invention a certain risk goes with it, be- 
cause ‘they are handling a new product and 
must spend a vast amount of money in in- 
troducing it. The price cannot be fixed too 
high, because then the article would not 
sell. It must be a fair price which will at- 
tract purchasers, and unless these prices 
are maintained there will be nothing in it 
for the jobber and dealer, it is asserted; 
and consequently the product will not 
reach the public. 

Another point brought out by some op- 
ponents of the bill is that the withdrawal 
of an inventor’s privilege to bring suit for 
infringement is a failure on the Govern- 
ment’s part to fulfill its contract with the 
inventor. 

Arguing against the clause of the Old- 
field Bill, wherein it is stated that “if a 
patent owner who has purchased a pat- 
ented invention from the original inventor 
withholds it more than three years after 
the patent is issued, with the result of pre- 
venting any other person from using the 
patented process, the court shall order the 
patent owner to grant to the applicant a 
license to use the invention upon such 
terms of royalty as seem just,” well-known 
lawyers hold the opinion that this would 
work great havoc among inventors. A case 
has been instanced wherein the owner of a 
patented article, not having capital to be- 
gin the mianufacture of the article, goes to 
a large manufacturer who has almost un- 
limited financial power. 

The big manufacturer may admit that the 
patent has commercial value, but may not 
be able to begin its manufacture for three 
or four years. At the end of that time, of 
course, he would not want to manufacture 
it because, according to the text of the law, 
someone else would be enabled to secure a 
license to take it up by that time. Then 
would arise the question as to the method 
of fixing the terms of royalty for such a 
license ‘by the court. Untold complications 
would ensue and, like the pie spoiled by 
too many cooks, the invention would be 
spoiled from a financial standpoint by too 
many applicants. 

Many who have studied conditions close- 
ly say: “Let the Patent Laws alone, and 
effect the passage of a law that will pre- 
vent fraudulent advertising.” 

The passage of a “pure advertising law,” 
such as advocated and drawn up by THE 
JEWELERS’ CrircuLAR, would do much to 
eliminate the questionable methods of 
many parasitic concerns, who now reap a 
harvest by substituting an inferior article 
for something better, upon which thou- 
sands of honest dollars have been spent in 
effective advertising. 

This problem of eliminating untair com- 
petition is assuredly a must difficult one 
and one which needs the forceful, persist- 
ent and untiring attention of every mer- 
chant of integrity who believes in honest 
scientific merchandizing methods. 
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TO SELL WELL YOU MUST DISPLAY WELL 


Rueckert’s Sample Cases and Trays Are Business Stimulators 
= THEY SOLVE THE DISPLAY QUESTION 


OA Leather Sample Case. 
R15 Patented Climax Tray. 


708 Patented Climax Ad- 


justable Partition. 
R5 Victor Sample Case Tray. 
705 Velvet Lined Locket 


347 Bracelet Case with Cover, 
Adjustable Slides. 


233 Velvet Hat Pin Pad. 
193 Patent Lock Ring Tray. 


706 Locket Tray with Hinges, 
Padded Cover. 


Tray. ‘701 Velvet Covered Scarf 


: Pin Pad. 
707 Leather Covered Ring 
Case. 702 Velvet Bar Pin Pad. 


Write for Prices and Further Particulars 


MANUFACTURERS OF DISPLAY CABINETS, CASES, TRAYS, PADS AND ROLLS FOR JEWELRY AND SILVERWARE 


RUECKERT MANUFACTURING CO. 


MAIN FACTORY AND OFFICE BRANCH FACTORY 
164 Clifford St., Providence, R. I. Attleboro, Mass. 
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High-Grade Jewelry Fixtures 


No. 600. WALL CASE 


Carried in Stock: 
Lengths, 6 feet, 8 feet and 10 feet. 


Mirror Recess, 3 feet long. 
Birch, Mahogany finish. 
Oak, Golden finish. 


ALEXANDER H. REVELL & CO. 


Rees & Dayton Streets Chicago, II. 
Write for Prices 
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Talks with the Man Behind the Counter. 





Written expressly for The Jewelers’ Circular by W. B. Hankins. 

















I AM going to give you a “working plan.” 

It is very simple. Three strokes of the 
pencil and it is drawn—a triangle. Draw 
it in your notebook or upon something 
which you can keep and daily refer to. 

Make the three lines of equal length. 
One side of the triangle designate as 
“Knowledge of Goods’’— 

How, of what, by whom and where 

made. 

Points of difference. 

Superiority in quality, price, service. 
The other side “Knowledge of Human Na- 
ture” — 

Ability to “size up” the prospective cus- 

tomer; to find and appeal to vanity, 

pride, whims, money-saving, judgment, 
appreciation of values; turning curi- 

Osity into interest, 
and the third side “Knowledge of Self”— 

Your make-up, moral, physical, men- 

tal: strong and weak points; strength 

of courage, endeavor, enthusiasm, de- 
termination, will; personality, self- 
control, temperament. 

Each one of the lines has an efficiency 
valuation of 100 per cent. 

Now fit yourself into the triangle. See 
what you measure up to in efficiency. 

In finding “self-valuation” take a think- 
ing spell you have long owed yourself. 
One trouble with us all is, we do not stop 
long enough between work, sleep, rest and 
pleasure-seeking to really give the proper 
thought ‘to self. Five minutes, 10 minutes. 
a half-hour of time given solely to self will 
work a wonderful transformation of bet- 
terment. 

Every worker owes it to himself to re- 
serve enough time for his own use to fully 
express to himself his highest ideals and 
take account of himself and see what prog- 
ress he is making toward reaching them. 
This time should be sacred—it is an inheri- 
tance we are entitled to, need, should have, 
and which will prove to be a blessing. In 
the proper use of this time we can give 
back to our souls the nourishment and the 
quiet without which we become little more 
than machines. 

True value of self is what is left after 
taking the difference between what we hope 
to accomplish and what we have accom- 
plished. If your ambitions are not great, 
your valuation of self will, in proportion, 
be no greater—that is, judged by the stand- 
ard of efficiency as fixed by the world. 

We work our way to where we have set 
the goal-stake of our desire for personal 
achievement by gradual progression and 
not by jumps. We must fit ourselves for 
every advancement, and in doing this we 
make the advancement. This is why it is 
everlastingly preached to us to do our 
best where we are. 

It is right now on which hangs our 
whole future. Let’s compare the “working 
plan.” Inside of the triangle and close to 


the outer lines draw lines which represent 
the percentage of efficiency you possess. 

Let’s see what we have. Here is one: 
The line on that side of the triangle rep- 
resenting personal “Knowledge of Self” is 
very short. The line which would indicate 
“Knowledge of Goods” is a little longer. 
The line which shows “Knowledge of Hu- 
man, Nature” is not quite so long as the 
second ‘line, but a little longer than the 
first. Now let’s see a triangle from an- 
other fellow. His is different. He believes 
he has a fairly good knowledge of human 
nature, doesn’t know so much about his 
goods and knows less about himself. An- 
other triangle, please! 

The idea is to lengthen the inner lines. 
Your goal is to attain 100 per cent. effi- 
ciency in the three essential features of 
successful salesmanship, and you know. 
from self-valuation the point from where 
you have to start. 

Our failures can be made to cash in on 
the profit side of our account with success. 
For this reason I have thought it would 
be a good thing if every store was 
equipped with what I would name a “Cus- 
tometer’—a thing that would register the 
number of persons who entered the store 
during the day. At the close of business 
the number shown in the “Custometer” 
would be compared with the number of 
sales. 

Suppose 500 people came in the store to- 
day and only 250 sales were made. Stop 
and think what it would mean to give rea- 
sons for not making 250 sales. It would 
be a wonderful revelation in the study of 
salesmanship. You and every other clerk 
in the store would perhaps rebel against 
this, but I guarantee the percentage of' 
sales lost would lessen. 

Why not, then, have a little ““Custometer”’ 
of your own? You wait upon, say, 75 peo- 
ple. You sell 35. Why did you not sell 
to the other 40? 

The jewelry business has this advantage, 
that the average person comes to buy. 

I have made a careful canvass and find 
that a very small percentage enters a jew- 
elry store through curiosity. They do not 
always know what they want, but they are 
in a buying attitude—to sell them is surely 
a question of salesmanship. This is why 
the jewelry salesman should study dili- 
gently a well-mapped-out course. 

A friend of mine who is a general sales 
manager at a big fat salary said: “I have 
sold everything from lead pencils to dia 
monds, but I attribute my work as a jew- 
elry salesman as doing me more good than 
any other experience I had. I date the 
beginning of my success to the time I start- 
ed work in a jewelry store.” 

One of the greatest gifts to possess as a 
salesman is the ability to analyze, and this 
must be cultivated. Take cut glass, for 
example. If your store sells cut glass, go 


through the stock and study each piece 
separately—find its beauty of cut, know its 
design, let it “speak” to you, as you might 
say, with its own story why it is for sale. 
I know of one store where they passed 
the word among the clerks to specialize 
on a certain line for a week. The first was 
plated-ware week, another cut-glass week, 
another fancy lamps, another week sterling 
silver. It was wonderful how these lines 
“moved” the weeks they were specialized; 
so the proprietor said: “If we can sell more 
goods of a certain line in one week because 
we give it extra attention, let’s try the 
same thing on all lines.” That was a 
“nudge,” and the clerks took to it and 
the general sales jumped up a higher notch. 
Have no favorite line. You are a profes- 
sional salesman and must look at every 
line from a professional standpoint. 

I say to you, and do so with all the 
emphasis at my command, that it is pos- 
sible to so attractively present the merits 
of your goods and without creating a sin- 
gle misrepresentation that you absolutely 
need not fear competition. 

(To be continued.) 


With the Man of Ideas. 

GOOD way to secure a list of names 
A is to offer prizes for the greatest num- 
ber. A western dealer says that he obta'ned 
25,000 names in this manner in three 
months at a cost of $30, which he offered 
as prizes, plus a small printing bill. Three 
prizes were offered, of $15, $10 and $5, and 
the attention to the contest was called by 
means of a small card which was placed in 
every purchase. To prevent impositions he 
announced that any spurious names sent in 
would debar the whole list. He announced 
that the lists would be all verified by means 
of postal cards, 

* * * 

A whole week was devoted to the open- 
ing of a large store in London. During 
that time 80,000 persons visited the estab- 
lishment by special invitation, admission 
being secured only by card. During that 
time the place was closed to outsiders and 
no attempt was made to secure business, 
although the departments were all equipped 
with the regular number of salespeople. 
Orders were taken, although the visitors 
were invited to call for inspection only and 
the goods on display were not in any case 
removed until after the regular public open- 
ing. In some respects this store is the 
finest in the world. It is said that there 
are two and a quarter miles of display 
space. 

* * * 

\ good between-season’s stunt is the 
“House Furnishing Reception,” at which 
goods are shown for the equipment of the 


. house. This is a broad field, embracing 


silverware, cut glass, bric-a-brac, perco- 
lators, etc., etc. 








Adolph Friedman, a jeweler at Fort 
Worth, Tex., and associates are to estab- 
lish a factory in that city for fitting watch 
cases with works of small sizes. The 
scheme has been perfected by Mr. Fried- 
man. 
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Carafes 
Bottles and Jars 


Keep contents either icy 
cold or steaming hot for 
days. 


Send for 1913 


Proposition 







: The ICY-HOT Bottle CO. ** ——— i 








Fans 


in all the newest effects. 


Pearl Necklaces 


fine lustre to retail from $1.00 a piece upward. We are direct 
importers of these goods and guarantee our prices. 


Long Chains 


for Lorgnettes, Fans, Muffs, Watches, Etc. Novel effects in Gun 
Metal, Jet, Plated and Sterling Silver. 


Also Sterling and Plated La Vallieres, Jet Necklaces, Amber 
Necklaces, Velvet Neck Bands, Etc. 


Come to see us or send for selection mentioning price 


LEWY & COHEN 


Importers and Manufacturers 
NEW YORK 





114-116 Fifth Avenue, cor. 17th Street 
















m“American Beauty” 
Table Case No: 490 
for Jewelers is designed and 
made by the Grand Rapids 
Show Case Company — one 
of a complete line of equip- 
ment for every department 
of the progressive Jewelry 
Store, adopted by the lead- 
ing men of the trade all over 


America. 


GRAND RAPIDS SHOW CASE COMPANY 
The Largest Show Case and Store Equipment Plant in the World 
GRAND RAPIDS, MICHIGAN 


Show Rooms and Factories: 
New York Grand Rapids Chicago Boston Portland 









Patent Cluster Mountings 


IN ALL SIZES FOR 
Oval, Round, Square and Princess Rings 


Horseshoes in Platinum 
for Diamonds of All Sizes 
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Detail 
The Cheapest Cluster Mounting on the Market 


A. SUDEROV 


Manufacturer of 
Fine Diamond Mountings of Every Description 


47-49 Maiden Lane, New York 
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Observations of a Keen Observer. 


Written expressly for The Jewelers’ Circular by G. A. Dazney. 




















Why Customers Never Come Back. 

A SHORT time ago a man who intend- 

ed to make a purchase went to a 
arge jewelry establishment and patiently 
iwaited his turn. The store was crowded. 
Finally the man caught the eye of the 
‘lerk and meekly asked: ‘‘Would you kind- 
ly jet me see som good cuff links?” <A 
tall, small featured, blond, lady-like clerk, 
of haughty demeanor and apparently neu- 
rotic temperament, replied: “You will 
have to wait. I have only got two hands.” 
The customer did not have to wait, how- 
ever. He went out, and, needless to say, 
never returned. 

A man entered a jewelry store to pur- 
chase an aluminum eyeglass case. The 
jeweler was engaged in conversation with a 
“made-up beauty.” In a few moments an- 
other man came in. The jeweler gave him 
a glance, but aside from that continued to 
ignore him. The “would-be customer” 
waited, but Mr. Jeweler continued his “mel- 
ody of love’ with the coquettish cajoler 
until he finally lost two sales, both men 
eventually walking out filled with disgust 
and wondering how such a storekeeper in 
these modern days, could continue to do 
business. : 

A lady recently visited a retail jeweler’s 
and asked to see a certain kind of scarf pin 
guard. The guard was described fully and 
minutely. The clerk immediately replied, 
“We ain’t got them. There is nothing like 
that on the market.” Poor, ignorant clerk! 
And alas, thrice poor jeweler, for keeping 
such a clerk! 

And still we sometimes won¢ r why busi- 
ness is not better. The simple answer is, 
because our service is about as bad as it 
could be. Some other stores get business 
which the jeweler should get because o1 
better service and considerate and cour- 
teous treatment to visitors, whether they be 
customers or not. The better class of jew- 
elers and other merchants in all their ad- 
vertising now emphasize courtesy and con- 
siderate treatment as part and parcel of 
their business policy and announce that 
everyone is welcome to call and inspect the 
stock without any obligation whatever to 
purchase. 


Tactless Salesmanship. 

An inexperienced salesman sent to an- 
swer an inquiry took a small sample 
order. The total amount of the order 
was under $10. The salesman apparently 
overlooked the fact that his firm had no 
doubt investigated the prospective pur- 
chaser before sending him to visit these 
people. After glancing around the store, 
he, with a look of judgment that pro- 
claimed his rawness, asked the elderly mer- 
chant: “Kindly give me references as is 
customary with new trade?” “Certainly, 


my boy,” was the answer, and: the list of 
references began with several of the large 
concerns in that line. 


The young salesman wrote the names as 
they were recited to him, but after jotting 
down 10 to 12 addresses even the green 
drummer thought he had references enough, 
but the customer insisted on drawing out 
enough names to fill out the blank space on 
the order sheet. Then, after 300 more ref- 
erences had been given, he blandly request- 
ed the young man to kindly ship this order 
C..O. D. and “save me the trouble of mail- 
ing a check for such a trifling sum.” “But 
why did you give me all these references?” 
stammered the salesman. “Because you 
asked for them,” was the reply. 

The best part of the joke was that the 
goods were sent on regular terms, the 
drummer’s employers being only too 
pleased to open an account with a firm 
rated several times higher than themselves! 





A Personal Message. 


Written expressly for THe Jeweters’ Crrcucar by 
A. E. Epcar. 
ieee is a personal message because it 
is written expressly to the retail jew- 
elers of the great United States. It is 
personal because the object of the message 
is to cause the retailer to make a retro- 
spective examination of his business and 
at the same time to make in introspective 
study of his own business qualifications. 
The success or failure of a business de- 
pends entirely upon the energy and enthu- 
siasm the merchant injects into it. Emer- 
son wisely says: “Make the most of your- 
self, for that is all there is of you.” The 
modern business is founded upon the ego 
behind it; theretore, your business reflects 
the “you” that has been injected into it. 
Are you satisfied with the business you 
did last year? Did you make any mis- 
takes? Does your business stand out as 
one of the “best” in your city? Do you 
take your proper place in your community? 
We might continue to ask questions like 
these, all of them equally as important, but 
let us look at these for a minute. Are you 
satisfied with the business you did last 
year? It may have exceeded previous 
years by a great deal, and yet not have 
been as satisfactory as it should have been. 
“Every man stamps his own value upon 
himself, and we are great or little, accord- 
ing to our will,” is the way Samuel Smiles 
puts it. If we are satisfied with little things 
we will show it in our business. If we 
want to climb higher we must first let the 
aim show in our endeavors. Emerson 
says: “There is no defeat except from 
within. There is really no insurmount- 
able barrier save your own inherent weak- 
ness of purpose.” Take a look over the 
field of business in your own city. You 
will find that it is the man with the en- 
thusiasm of a giant that is winning out. 
He will recognize no defeat, will rise over 
every stumbling block placed in his way. 
He cannot be kept down, and always rises 





to meet the emergency, stronger than ever. 
He stamps his own value, not only upon 
himself, but upon his business. 

Just take your business for the past year 
and put it through the grueling process 
known in police circles as the “third de- 
gree” and see what you will find out. Put 
yourself through the same process and 
you'll find a great many surprises in store 
for you—if you are honest with yourself. 

No live man with red blood in his veins 
should be satisfied with mediocrity. No 
live merchant should be satisfied with a 
business that gives him a mere living. Any 
man should be able to gain a competence, 
but a business head should get more. 

Don’t let “well enough” satisfy you. 
Aim higher, give more time to pushing 
your business up. Don’t wait for some ex- 
traordinary opportunity to come along— 
seize the common occasions and make 
them great. Add new departments to your 
business, co-operate with your salesforce, 
inject new life into the business. 

Elbert Hubbard has said many things 
that have made solid old business men sit 
up and take notice, but he has uttered 
nothing more encouraging than the fol- 
lowing: “Noah was 600 years old before 
he knew how to build an ark—don’t lose 
your grip.” Don’t let your grip slip, even, 
but hold fast to what you have and grasp 
more. 

“When I was a little fellow I was in- 
clined to be backward and to wait to be 
coaxed,” relates a business man in an ex- 
change. “I remember sitting beside the 
brook one day while the other boys were 
building a dam. They were wading, car- 
rying stones, splashing the mud and shout- 
ing orders, but none of them paid any at- 
tention to me. I began to feel abused and 
lonesome, and was blubbering over my 
neglected condition when Aunt Sally came 
down the road. 

“What’s the matter, sonny? Why ain’t 
you playin’ with the rest?” 

“They don’t want me,” J said, digging 
my fists into my eyes. “They never asked 
me to come.” 

“IT expected sympathy, but she gave me 
an impatient shake and push.” 

“Ts that all, ninny? Nobody wants to 
play with folks that'll sit around and wait 
to be asked,” she cried. “Run along with 
the rest and make yourself wanted.” 

“That shake and push did the work. 
Before I had time to recover from my in- 
dignant surprise I was in the middle of 
the stream, and was as busy as the others. 
But for that shake and push I might be 
neglected to this day. It’s the man who 
will help push instead of waiting to be 
pushed that succeeds.” 

That is just what is the trouble with a 
lot of merchants, they are waiting to be 
pushed. Don’t wait any longer—rush in 
and push. 

In conclusion, let us quote from Henry 
Van Dyke: “In the school of life many 
branches of knowledge are taught. But 
the only philosophy that amounts to any- 
thing, aftter all, is just the secret of making 
friends with our luck.” 

The man who will succeed will not wait 
to be pushed, nor will he stand around be- 
wailing his luck instead of making friends. 


ee 
mca. 
- * 


= 


ae ces 





: 


es 


~ ee: " = 


= em SE 


oo ae 


ane 


/ =: 


a a bee SS 
i 


"acai SAathe se e i 
ent 
oe 














260 THE JEWELERS’ CIRCULAR-WEEKLY February 5, 1913, 








Finest Workmanship 


TRADE MARK Postal Request Will Bring Line To You 


MEYER & GROSS 


401-407 MULBERRY STREET 


GENUINE RINGS 


We Are Showing The Only 
POPULAR PRICE 


Real Stone Ring Line Newest Patterns 


SER 


NEWARK, N. J. 














Colonial Wall Case, No. 123. Counter Case and Table, No. 107. 
WRITE FOR OUR NEW CATALOG. 


Fe. ©. JIORGESON & CO. 


159 to 167 ANN STREET, CHICAGO 
Makers of HIGH-GRADE JEWELERS’ FIXTURES 








ann 
ee 


ALVA NELSON 
108 Fulton St., New York 
TEL. 3729 JOHN 
SEAL ENGRAVING 
Coats of Arms, Crests, Monograms, 


etc., cut for sealing and 
Art Stationary 


DIES AND HUBS FOR MEDALS 
AND JEWELRY 


Portraits and Figures a Specialty 

















L. BONNET, 
CAMEO PORTRAITS, 











OFFICES TO RENT 


MORTON BUILDING 


110-116 Nassau Street, Near Fulton Street 
New York 


All light offices. Fireproof. Especially suitable for 
jewelers and diamond cutters. 
Rent Moderate. 


FRED’K ZITTEL & SONS Agents on Premises 








importer! Precious Stones, 
41 Union Square, NEW YORK. 








HARRY ABEL 
REPAIR SPECIALIST 


All Kinds of Jewelry Repairs 
All Repairs Delivered Same Day as Received 


47-49 Maiden Lane New York 

























Established 1879 Manufacturer of 


29 East 19th St., New York Exclusively for the Jewelry Trade 





LOUIS W. HRABA  q@_s&Fine Leather Goods 





Engraving on Celluloid, Ivory, Pearl, 
Bone, Wood, Tortoise Shell, Etc. 


ie Pg Tht FE 32 Colors 
All colors 10c. each, Gold 25c., Silver 20c. 


H. W. THOMPSON 
e 26 East 20th Street New York City 
OR YOUR JOBBER 


REG. U. & PAT. OFF. “The Filling That Fi ” 








February 5, 1913. 
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; 7 How to Advertise with Profit. 





| Written expressly for The Jewelers’ Circular. 

















(Continued from issue of Jan. 22.) 

Make St. Valentine’s Day Profitable. 

HE florist and the confectioner have too 
I long enjoyed a monopoly of the trade 
opportunities centering around St. Val- 
entine. Too long has a bunch of flowers 
or a box of candy served to express “a state 
of feelings” on Feb. 14. It is high time 
that the jeweler took a hand in the inter- 
pretation of lovers’ sentiments and asserted 
his rights in the field of lovers’ gift-givings 
—it is high time that he “butted in.” 

It is strange that the trade possibilities 
of St. Valentine’s Day have never been 
fully developed by the jeweler. Consider: 
Here is the one day of the year that is 
distinctly dedicated to lovers, good friends, 
“admirers’—or however we may classify 
the degree of affection that exists between 
an impersonal two of opposite sex. St. 
Valentine’s gifts are for those who inspire 
the tender passion, and there are always 
young hearts that palpitate and there are 
always purses to fly open when Dan Cupid 
knocks. (Here is a field white with the har- 
vest, yet the reapers sit idly in the fence- 
corners. Educate your public, develop the 
idea of gift-giving on St. Valentine’s Day, 
fan the flame that now feebly flutters, and 
it can be made the most profitable “event” 
day of the year, Christmas alone .excepted. 

You can make it the fashion for gallant 
gentlemen in your community to make gifts 
of jewelry and sundries on this day. Argue 
in your advertisements on the advantage 
and good sense in giving gifts that last, 
costing little more than the flowers which 
fade in a day or two or than the candy 
which is forgotten after Araminta has once 
dissolved the sweets. Call attention to the 
significance of the day; the male readers 
will come to realize that the girls are likely 
to read the enlightening advertisement, and 
see your window—and when once one gift 
is bought, the other “spoons” will have to 
follow suit or be discredited at Cupid’s 
court. 

Your window should supplement the 
printed advertising by being filled with all 
sorts of givable little things ranging in 
price from $1 to $10. Price-cards made of 
red cardboard hearts and display cards in- 
scribed with tender sentiments will lodge 
the gift-giving idea in receptive minds. 

But while St. Valentine’s Day can thus 
be.used to the jeweler’s profit in giving tan- 
gible expression to a callow youth’s affec- 
tion for his sweetheart of the moment, the 
good saint’s offices can be further availed 
of in the jeweler’s behalf. For why should 
the fledgling alone be provided for? Why 


not make provision for the married lover, 
so that he can, too, commemorate the day 
in a gift to his spouse? Hts gift would be 
worth while, on its profit side; for while 
the youngster must limit his expenditure, 
if he would comply with the proprieties, 
the married man may “go the limit” in a 
gift to his wife without offending the 
canons of good taste. And herein are the 
great potentialities of St. Valentine’s Day 
as a trade opportunity—Get the married 
men interested ! 

To do this effectively do not go into the 
newspapers with your advertising appeal; 
do not discount the husband’s pleasure by 
spoiling his intended surprise to his wife. 
Instead, mail to his office address in a 
sealed envelope a plain but handsomely 
printed booklet with this title on the front 
cover: “For Married Men Only.” (They 
are bound to take at least a peep inside 
such a booklet—it will not be wastebasketed 
without that peep!) Inside he will read 
this: 

How long has it been since you gave 
any second thought to the significance 
of St. Valentine’s Day? Probably not 
since that 14th of February which pre- 
ceded your marriage. 

You have been-reminded of the day, 
of course, when you saw the “comic” 
valentines in the shop windows, or 
when your son or nephew went around 
with moon-struck and absent-minded 
air about this time; but you personally 
have taken no part in the practises of 
the day for many a long year. You 
seemed to feel that you had passed out 
of St. Valentine’s influence, and that 
his ministrations should be confined to 
the unmarried male. 

Now, why? ‘Why should the young- 
sters have a monopoly of all the tender 
sentiment that is given expression on 
St. Valentine’s Day? Would you ad- 
mit, in your case, that the lover went 
out when the husband came in? that 
married life is so prosaic and matter- 
of-covrse that sentiment has no place 
in it? that the wife has no legacy in 
the devotion given to the sweetheart? 
No! The fire burns warmer now, 
though it sputters less in flame; the 
solid value of the wife is surer than the 
speculative treasure of a “best girl” 
and each passing vear enlarges her part 
in your joy of life. 

Turn back the hands of Time! Re- 
turn again to the glad days when your 
love was demonstrative and not merely 
taken for granted! Show the girl of 
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your youth that she is still the sweet- 
heart of your later age and that the 
cares of life have not quite dulled the 
edge of your earlier susceptibilities. 
Show the dear old girl that sentiment 
doesn’t end with singleness. And give 
expression to your love by sending her 
a valentine— 

A valentine for her very self—not 
such a thing as you will share the use 
of in your home—a handsome ring, a 
jeweled brooch, a toilet set or some 
other essentially feminine thing. Let it 
be “useless” as may be and as hand- 
some as you can afford, for Love does 
not too closely count the cost. And 
“the light of other days’ will come 
into her eyes, and her heart, and yours, 
will beat quicker than for many a long 
year. 

Come to my store and we will hunt 
out the fitting thing. Pay as much or 
as little as you please, but the fitting 
thing is here—and the blessing of St. 
Valentine goes with the thing you buy! 








Washington’s Birthday in the Adver- 


tisement. 

The short month of February is espe- 
cially rich in “event’ days which can be 
made useful for advertising purposes. St. 
Valentine’s Day, on the 14th, affords an 
opportunity ‘to increase sales directly; Lin- 
coln’s Birthday, on the 12th, and Washing- 
ton’s Birthday, on the 22d, are the means 
for indirect advantage, by creating favor- 
able public opinion for the store. This 
public appreciation is as surely an asset as 
the tangible goods in the showcase; and 
while it is likely that no jeweler in the past 
50 years can trace a single sale to the re- 
currence of Washington’s Birthday anni- 
versary, yet the wide-awake ones know that 
their business has been helped in a general 
way by their intelligent recognition of all 
“event” days in their public advertising. | 

Here is a suggestion for a Washington’s 
Birthday window: 

Back of the center of the window place 
a large plaster bust of Washington, or a 
framed portrait, draped with a flag. If 
you can borrow any old relics (not neces- 
sarily of the Revolutionary period)—a 
breech-loading gun, horse-pistols, an old 
sword, etc——group them around the pic- 


ture. In the corner anchor a small tree, 
with artificial cherries wired to the 
branches: let the base of the tree show 


marks of chopping; place a hatchet at its 
foot. Label the tree, “Old-time jewelry 
profits’; label the hatchet, “Right prices” ; 
put a p!acard near the chopped place, “I 
cannot tell a lie—I did it with my little 
hatchet.” 
Now, to give point to the display of your 
own goods, put cards on them as follows: 
On a silver coffee-pot: 
Wotld have come in handy at Valley 
Forge on that cold Winter. 
On a gold-headed cane: 
Not carried by G. W. 
crossed the Delaware. 
On a filled watch case: 
Guaranteed to wear out before our 
next war with England—but good for 
25 years. 


when he 
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TRADE MARK 
REG.U.S.PAT.OFF. 


SOME MEN buy COLLAR BUT- 
TONS from STREET VENDERS or 
RACKET STORES, some from HABER- 
DASHERS, DEPARTMENT STORES, 
or JEWELERS. 


The man that once buys BACK-RACK 
ONE PIECE GOLD FILLED WAR- 
RANTED COLLAR BUTTONS soon 
learns that to get a dependable COLLAR 
BUTTON it is necessary to pay 25 cents 
for two, and unnecessary to pay more. 


Isn’t it worth while, Mr. Retailer, to 
have your trade know that the COLLAR 
BUTTONS STAMPED BACK-RACK 
WARRANTED that are giving them en- 
tire satisfaction were purchased from you? 


If you had one of our beautiful attractive 
PATENTED COLLAR BUTTON DIS- 
PLAY CABINETS on your counter, your 
trade would know you carry BACK- 
RACK COLLAR BUTTONS. You cer- 
tainly would take pride in owning one. 
Our Cabinet FREE with BACK- RACK 
COLLAR BUTTONS. 


ASK YOUR JOBBER. If he can’t sup- 
ply you, write us. We will tell you the 
names of plenty who can. 











Back-Rack Collar Button Co. 


Makers 


Providence, Rhode Island 











Let us Bring That 
‘ll Be in Later’’ 


Prospect back into 
your store and sell him 














Don’t let him make his get-away 


) He may have obtained your prices on | 
} watches sold by mail order houses or | 
department stores in order to compare 
them with those of some mail order 
house or department store but that is ; 
no reason why you should lose him. 









1 We have got a new plan that will bring 
this prospect back into your store four 
*\ out of five tir1es— 
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A plan that will enable you to sell him 
every one of the times you get him _ back. 
Think of the number of times every week 
that you have the statement “I'll be in 
later” handed to you— 


Consider what an increase it would mean in dollars 
and cents to your business to sell four out of every 
five of them. 

This is what this new plan will do for you. 






By investing two cents you can learn about this, our 
latest plan for clinching the doubtful ones—a plan 
ashe will Ptastle you to increase your sales materially 
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SOUTH BEND WATCH CO., 


Makers of Master Ti 
Watch Cases That Escel 


SOUTH BEND, INDIANA, U.S.A. 
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On an elaborate ladies’ diamond ring: 

The bachelors of the Revolution had 
to “express their feclings’” more mod- 
estly. 

On any piece of jewelry: ¢ 

“T cannot tell a lie, Martha—this 
piece is worth $8.50, and Smith’s price 
on it is ust $8.50."—G. W. 

On a handsome gold watch: 

Too bad that Washington died before 
the advent of the —— watch. The man 
who “could not tell a lie” should have 
carried a timepiece that was as truth- 
ful as himself. 

And so on with various goods in your 
stock—make the display pertinent to the 
birthday anniversary by the cards that ex- 
ploit them. Advertise in the newspapers 
thus: 

G. Washington, Esquire, will be happy 
to see the great-great-grandchildren of his 
friends in front of Smith’s window, at 44 
Main St. Joun TWEEZER. 





Advertising a Holiday “Opening.” 


HE Hanson Jewelry Co., Princeton, Il., 
distributed neatly printed circulars 
5%x8% inches calling attention to its 11th 
annual opening, held the latter part of No- 
vember. The text of the circular read: 





We courteously invite you 
to attend our llth annual 
opening, to be held Saturday, 
Nov. 30. 

At the commencement of 
our business career we 
adopted the custom of having 
an annual holiday opening 
the last Saturday in Novem- 
ber, as that day marks the 
anniversary of our establish- 
ment in business. 

These openings are given 
not with the idea that those 
in attendance are in any way 
under obligation to buy, but 
that an opportunity may be 
given to inspect our stock 
and at least get some idea of 
what our cases contain in the 
way of holiday gifts. 

Our efforts have been more 
successful than ever this year 
in securing goods of a high 
order of excellence—in ref- 
erence to quality, desirability, 
newness, originality, individ- 
uality and artistic merit—all 
of which are complements to 
an acceptable gift. 

Trusting to have the pleas- 
ure of your presence next 
Saturday, when we will make 
every effort to show you all 
the new things that will ap- 
peal to everyone, we remain, 

Hanson Jewerry Co. 











With the circular was forwarded a post- 
card containing an illustration of the in- 
terior of the store. 
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Practical Publicity for the Retailer. 


Written expressly for The Jewelers’ Circular by Robert Francis Nattan. 




















Individuality in Advertising. 


NDIVIDUALITY has been defined as 
the attribute which tends to differen- 
tiate one thing from another. The great 
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or acquired. Everything, in fact, that has 
the power to attract attention has a distinct 
individuality all its own. 

The advertising that possesses this qual- 
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DISTINCTIVE NEWSPAPER ADVERTISING. 


preacher, the great actor, the great lawyer 


or the great musician, if you will recollect. 
is remembered largely and goes down in 


ity of individuality will scintilate rays of 

publicity into recesses which the common- 

place advertisement never could reach. It 
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PAGES FROM AN IMPRESSIVE BOOKLET ISSUED BY E. M. GATTLE & CO., NEW YORK 


the annals of fame chiefly because of his 
individuality, made prominent by his pe- 
culiar distinguishing ability, either natural 


is assumed, of course, that this individuality 
is strengthened by scientific selling argu- 
ments, without which the mere quality of 
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CRUMB SETS 


The last word in this most useful household commodity—a con- 
ventional and pleasing design of simple lines—strength of character 


Communicate with us to-day 





NEW YORK algae CO. 


MANUFACTURERS OF 


R OFFICE AND FACTORY 
North llth and Berry Streets 
{PRES Brooklyn, N. Y. 


ei YORK Ge ower” Serving Trays Fancy Bread and Cake Baskets 


NEW YORK SHOWROOMS 
5th Floor, 291 Broadway 
N. W. Cor. Reade St. 








Coffee Percolators Baking Dishes 
Fancy Tea Kettles Steak Planks 











Liquor Mixers Chafing Dishes and Accessories 














hin’ \ HE SCHNEIDER-ANDERSON BUILDING, 
ed wt EA 16-18 W. 46th Street, a new twelve story, fireproof 
structure, located in the heart of the upper Fifth 
Avenue district, and particularly adapted for Jey and 
the highest class of business. 
q In construction the Schneider-Anderson Building is in a 
class by itself, being distinctive in appearance, richly finished 
in all its exterior and interior details. An unusual feature 
is the practical elimination of columns, there being but one 
on each floor, and that one at the rear of the building, giving 
an unusually large unobstructed floor space. 
@ The maximum of well diffused light from windows on 
three sides of the building. Hot and cold water throughout. 
@ Exceptionally good elevator service will be supplied, two 
high speed elevators being used exclusively for passengers, 
and an additional elevator and large sidewalk lift for freight. 
g Plans, particulars and all desired information will be 
furnished by 
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Schneider-Anderson Co. 
311 W. 43rd Street, New York 


or your own broker. 
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Retail Advertising Department. 








ndividuality would be sheer waste, at least 
in an advertisement. 

What would it profit an advertiser sim- 
ply to have his advertisements read if the 
text were not the kind that would make 
his name become associated with the prod- 
uct which he advertises and, moreover, op- 
erate to sell that product? Pictures, for 
instance, have been used in advertisements, 
and these very pictures have been so ex- 
traordinarily attractive that they alone are 
remembered while the thing advertised is 
overwhelmed or submerged. 

An example of individuality applied in a 
practical and profitable manner to adver- 
tising is seen in an original booklet of 12 
pages issued recently by E. W. Gattle & 
Co.. New York, under the original title, 
‘A Story of Gattle Jewelry.” It came to 
pass one day that our friend Signor Ca- 
ruso betook himself to the Gattle store 
bent upon securing an odd design for what 
he calls his “Rigoletto ring.’ He secured 
what he wanted and was much pleased. 
This furnished a suggestion and some good 
data for the booklet. 

The ring, which was designed for Signor 
Caruso in the “Gattle Studios” as a special 
souvenir of his performance in the char- 
acter of Rigoletto, is described in the book- 
let as a heavy circlet of platinum, exquis- 
itely engraved, and across the top are set 
three diamonds—a first-water blue-white 
diamond, a perfect “canary” and a splendid 
specimen of brown diamond. The first 
and last pages of the booklet contain ex- 
cellent half-tone photos of the famous 
tenor. His autograph appears under his 
photograph on the first page. The photo 
on the last page, which is shown just above 
the brief description of the Rigoletto ring, 
portrays the tenor in the character of “the 
Duke” in Rigoletto. 

An autograph letter written by Signor 
Caruso to Mr. Gattle is also reproduced in 
the booklet. The letter was written in 
response’ to Mr. Gattle’s request that the 
design of the Rigoletto ring be included 
among the permanent Gattle designs. The 
opera star so treasured the individuality 
of the design that he refused the jew- 
eler’s request. 

An interesting feature of the Gattle es- 
tablishment is the fact that jewelry is dealt 
in exclusively, no silverware, bric-a-brac, 
curios, etc. being carried. This fact is 
brought out prominently in the booklet, 
which dwells especially upon the excep- 
tional facilities for the designing of orig- 
inal and artistic jewelry. The advertiser 
in his text has left nothing undone to em- 
phasize the individuality of Gattle jewelry. 
“In our jewelry store,” says the advertiser, 
“vou find only Gattle jewelry. That is why 
we can do so well for those who trade 
with us. On small and comparatively inex- 
pensive pieces of jewelry we can do as well 
for you as any house in the world. On 
large pieces of jewelry there is no com- 
parison, either in price or workmanship, 
between Gattle jewelry and that made else- 
where. If you buy Gattle jewelry you will 
always be pleased with it. Gattle jewelry 
is a never-ending delight to the wearer. 
This is because Gattle designs display pre- 
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cious stones to the very best advantage. 
e 8 & 

“Our artists are the cleverest, our work- 
men the most skilful. In the Gattle store, 
on Fifth Ave., at 38th St., you will always 
find the rarest collection of rings, pen- 
dants, bracelets, necklaces, tiaras, bar pins, 
barrettes, ear jewels, brooches, scarfpins 
and everything else in jewelry, but—jew- 
elry only. * * * 

“You can easily find out what it would 
cost to have your jewelry reset in the Gat- 
tle workshop, and getting an estimate might 


DIAMOND RINGS 


E sell the finer grades of 
diamonds only. Attention 
is directed to our exceptional stock 
of solitaire and three-stone diamond 


rings in platinum settings of the 
finest craftsmanship. 
Prices $50 to $1,800. 


SheodoreeA Kohn &<Son 


JEWELLERS 321 Fifth Avenue 


at 32nd Street 





DIGNIFIED ADVERTISING BY A PROMINENT NEW 
YORK FIRM 


lead to your having your beautiful gems 
reset in a manner which would double the 
pleasure you now get from wearing them. 
* * * Tf you live at a distance and do 
not contemplate a visit to New York in 
the near future, write us about your jew- 
elry at once. Tell us what you have that 
you would like reset, and also give us in- 
formation of your preferences in settings; 
that is, whether you prefer rings, brooches 
or what. Then we will tell you about what 


GOLDEN TOPAZ JEWELRY 


N important feature of our stock is the 

large assortment of low-priced 

jewelry. We show golden topaz jewelry 
in great variety. 


FOR THE LADY 
Hat Pin $ 3.75 
Brooch Pin 6.75 
Link Bracelet (3 Topaz) 7.50 
Collar Pins (Pair) 7.50 
Bar Pin (5 Topaz) 9.75 
Topaz Ring 12.00 
Necklace (3 Topaz) 12.00 
Filigree Bangle(3 Topaz) = 
J 28. 


FOR THE GENTLEMAN 
Scarf Pin $ 2.25 
Studs (3) 4.75 
Dumb-bell Links 6.50 
Scarf Pin (Platinum) 8.00 
Topaz Ring .00 
Pencil 11.50 
Cigar Cutter 14.75 
Dress Fob 18.50 
Waistcoat Chain 22.00 
Ring (Carved) 40.00 
Waistcoat Buttons (6) 50.00 
Cuff Links 55.00 


eeeeeuesencee 


arrings 
Sautoir (13 Topaz) 30.00 
Grape Brooch 65.00 
Liok Bracelet (16 Topaz) 125.00 

Topaz Necklace (30 Gem Topaz) $225.00 


SheodoreeA Kohn & fon 


JEWELLERS 321 Fifth Avenue 


at 32hd Street 





GOLDEN TOPAZ ATTRACTIVELY ADVERTISED. 


we think the resetting of your jewelry 
would cost, and perhaps offer you some 
suggestions.” 

On the last inside cover page at the end 
of the text, instead of the commonplace 
nameplate, is the firm’s autograph, and 
under this the original designation, “Plati- 
numsmiths,” combined with “jewelers, im- 
porters, designers, makers.’”’’ The cover 
pages of the booklet consist of an ex- 


265 


cellent quality of parchment paper. There 
is a panel on the front cover page made 
by what is known in printer’s parlance as 
cold plating. The title is printed on this 
in black on a red background. 

The newspaper advertising used by the 
firm during the holiday season was digni- 
fied and educative in tone. A uniform 
space of 56 inches, double column, was used 
for each insertion. Three ads were issued 
every day before the holiday season, alter- 
natingly in the morning and evening papers. 
A distinctive and uniform style of type 
border was chosen for each advertisement. 
Advertising space is also used in the pro- 
gram of the Metropolitan Opera House in 
New York and in Philadelphia, and also 
in | ogue, the fashion magazine. 

Appealing to the Cu:tured Class. 

A very dignified advertising campaign 
was conducted during the holiday sea- 
son by Theodore A. Kohn & Son, New York. 
Their newspaper advertising was reinforced 
by an original booklet, the main feature of 
which, perhaps, was the terseness of the 
text. The cover pages were of a fine qual- 
ity of hard paper. The front cover page 
contained a beautiful half-tone reproduc- 
tion of a woodland scene, printed in a 
shade of dark green. The illustration was 
printed in a panel. The first inside page 
contained simply the words “Christmas, 
1912.”. The other pages are reproduced 
herewith. 

While this is probably a most advisable 
method of advertising for this well-known 
concern, it will be-readily understood that 
it would not at all be adapted to the use 
of some other jewelers whose clients may 
require more description, prices, arguments, 
etc. 

Jeweled rings and nothing else are ad- 
vertised. There is something strongly at- 
tractive and some subtle psychological al- 
lurement in the terse phrase, “Jeweled 
rings possessing unusual individuality and 
refinement.”’ The German with a love for 
brevity might say: “Das ist genug.”’ The 
lettering, it will be noted, is distinctive. 
The whole booklet, in fact, like the adver- 
tiser's jewels, has a distinct individuality. 
These booklets were mailed to a special list 
of customers numbering about 10,000. 

Two of the concern’s newspaper adver- 
tisements which appeared during the holiday 
season are shown herewith. The newspaper 
advertising included the use of four daily 
papers and two evening papers. The firm 
began advertising the last week in Novem- 
ber and continued two advertisements a 
week until Christmas. There is, as will be 
observed, a distinctiveness and a dignified 
tone about the newspaper advertisements 
of this well-known establishment. 

That the sometimes-current belief that 
high prices go with high quality in jewelry 
is an erroneous one will be demonstrated 
by the moderate prices quoted in the ad- 
vertisement having for its catch phrase 
“Gold and Topaz Jewelry.” 

The general tenor of the advertising 
bears witness to the fact that the adver- 
tisers are artist-artisans, a desideratum 
among the better class of purchasers. 

Non-Descriptive Advertising. 


It is not every advertiser that is so 
fortunate to possess sufficient prestige and 
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The Garnet House of America | 


We are the Largest Importers of Garnets 
in the United States 





Genuine Bohemian 
Garnet Jewelry 





Also Extensive Line of 


Pendants Write for Selection Package. 
Pearl Strings 





Brooches 





Coral Strings 
Bracelets Amber Strings 
Scarf Pins Italian Mosaic 


Earrings Cameos 


Goldstone 








Crosses Sur> 


Necklaces | b Agate 

Gun Metal Novelties 
ivvaice  W. Reichert & C 
7 oar " €1Cc er O. French Novelty Jewelry 


Etc. 
r Importers of European Novelties 


470 Broadway PFORZHEIM, GERMANY New York, U.S. A. 


Sterling Silver Jewelry 

















Bracelets of Highest Quality Gold Plate 


Our new line, which is now ready for your inspection, contains many new 
patterns and styles that have been made especially for the present demand. 









Send Fay a) Send 
for $ sf 3 for 
Selection s 3 = Selection 
DON’T FAIL TO SEE OUR MANY. NEW IDEAS IN 
Bar Pins Brooches Hat Pins Bracelets Scarf Pins 


Link Buttons Fobs Waist Sets, Etc. 


We sell the jobbing trade, and our line is now on the road being shown. 


E. A. SLADE & CO., Manufacturing Jewelers — 


ATTLEBORO, MASS. 
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Retail Advertising Department. 





reputation to be able to advertise mono- 
syllabically, so to speak, but that is exactly 
what Tiffany & Co. did during the holiday 
season. One announcement is illustrated 
herewith. It will be noted-that there is 
simply the firm name and under this the 
monosyllable “‘Pearls.” A series of ad- 
vertisements of this style was used, each ad 
occupying a space of 4% inches, double 
column, After a litthe while another word 





TIFFANY & Co, 


PEARLS 











SHORT BUT SIGNIFICANT BECAUSE BACKED BY 
FRESTIGE. 


or two made its appearance in conjunc- 
tion with the lonesome little purveyor of 
ideas, as, for instance, “Pearls for Neck- 
laces,’ “Sapphires and Emeralds,” and so 
or ‘As the Yuletide season drew nigh a 
still, further development was noted, and 
we find the following advertisement, con- 
sisting of the enumeration of different ar- 
ticles carried by the establishment: 
Needless to say, this style of advertising 








TIFFANY & GO 


PEARLS 
JEWELRY 
DIAMONDS 
WATCHES 
NOVELTIES 
BRONZES 
LAMPS 
CLOCKS 
CHINA 
SILVER 


FirtH AVENUE &37 2 STREET 




















SUGGESTIONS—THAT’S ALL, 


would probably not meet with the approval 
of the advocates of “reason-why” copy, but 
undoubtedly Tiffany & Co. have their own 
“reason why” they should use this part-cu- 
lar style. There is a psychological reason 
for the adoption of this peculiar method of 
advertising. Suppose Tiffany & Co. were 
to indulge in a long dissertation regarding 
the different kinds of pearls, watches, neck- 
laces, etc., etc., which they carry. This very 


method would destroy the already existing 
favorable mental attitude of the public 
towards Tiffany & Co., which is, that the 
concern possesses all that is good in jew- 
elry, all that is artistic, etc. The power of 
suggestion, therefore, is probably made all 
the greater by this peculiar system of ad- 
vertising. 

The single word “Pearls” flashed before 
the public’s mind is enough, likewise the 
single word “Watches,” to force the reader 
to think only of the best in that line, be- 
cause the name of this concern has become 
synonymous with everything that is artistic 
in jewelry and the kindred lines. Even 
the songwriter in his love-laden lyrics re- 
fers to the fair maid’s “Tiffany diamond.” 
All this shows the wonderful effect on the 
great public’s mind of years of prestige and 
reliable dealing. 

As suggested, however, by a writer in 
Printers’ Ink, it might be well for the con- 
cern to explain something about the quality 
and price of its stock, because, as this 
writer observes, such information would 
draw some to the store who now have false 
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| Tirrany & Co 


| PEARLS FOR NECKLACES 























JUST THREE LITTLE WORDS, BUT A BIG REPU- 
TATION GOES WITH THEM. 


impressions about Tiffany prices. How- 
ever, one man’s advertising, like food, 
might be another man’s poison. 





Co-operative Advertising. 





| egbeweee date newspaper advertising by 
retail jewelers is now nothing uncom- 
mon, several jewelers in different parts of 
the United States having used space at 
certain times equally as large, if not larger, 
than that used by some of the large de- 
partment stores. 

The J. J. Sweeny Jewelry Co., Houston, 
Tex., in December used 12 full pages at 
once in the Sunday morning edition of the 
Daily Post. Some of the representative 
manufacturers’ lines were featured. The 
stock advertised included diamonds, rings, 
bar pins, gold bags, wedding rings, platinum 
chains, opera glasses, watches, clocks, sil- 
verware, hand-painted china, cut glass, etc. 

One page of the huge announcement was 
devoted to half-tone illustrations of dif- 
ferent members of the firm, which, by the 
way, was established in 1875. 








A fire starting from hot ashes placed on 
a dumbwaiter ruined a hotel at Missoula, 
Mont., recently. Besides the. hotel the 
building contained a number of business 
offices, including that of the Kohn Jewelry 
Co, which suffered from the fire. 
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A Novel Advertising Method. 





URING the holiday season Davis & 
Hawley, Waterbury, Conn., distrib- 

uted, instead of booklets, several neat 
cards, 55°4x4%4 inches. Four of these cards, 
red in color, contained suggestions for 
Christmas gifts. The printing is done on 
some in silver and on others in gold. 
While these colors are very appropriate to 
the goldsmith’s craft, they are not easily 
read except when held in a certain way. 
There were also two memorandum cards, 
with space for the gift giver to jot down 
notes. There was also enclosed a slip. 
Upon signing and presenting this to the 
jeweler the patron received a neatly mount- 
ed hand-colored photograph. Extra memo- 








THEODORE B. STARR. INC. 


Established 1362 


DIAMOND GIFTS 

In procuring Diamonds 
we deal with first hands 
only. This assures to our 
patrons every advantage 
of price and quality. 


Barrettes 
Scarf Pins 
Brooches 
Ear-rings 
Rings for Ladies 
Rings for Men 
Bracelets 

Hair Pins 
Lavallicres 
Necklaces 
Bandeaux 
Lace Pins 
Waiscoat. Sets 
Lorgnettes 
Velvet Collars 


Prices never higher than pre- 
vail elscwherc for equal quality. 


STH AVENUE AND 47TH STREEE 
NEW YORK 














ANOTHER FORM OF HIGH-CLASS ADVERTISING. 


randum cards for the gift suggestions list 
could be obtained upon request. The cards 
fitted into a neat little red paper case on 
the front of which was a gold seal with 
the firm name embossed. The quotatiou 
from Shakespeare, “Our true intent is all 
for your delight,” was printed in silver on 
the back of the case. The following cir- 
cular letter went with the cards: 

“Permit us to place in your hand one of 
our 1912 Christmas gift suggestion lists, 
which we believe you can use to advantage 
at this holiday season. 

“We have made it extremely simple, and 
yet quite comprehensive in point of sug- 
gesting a few of our many suitable gift 
articles. 

“The white cards are for your memo- 
randums which pertain to the gift selec- 
tion problem. Should you use them all, 
please ask for more at our store. 

“Among the cards you will find a sheet 
to be filled in, which is worthy of your 
particular attention. 

“Visitors are always cordially welcomed. 

“THe Davis & HAwLey JEWELERS, INC.” 
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GOLD SHELL 


SEAMLESS RINGS 


Scart Pins Link Buttons 
Ear Knobs Emblems 


Our line of Gold Shell goods is for that class of trade 
who are careful buyers and appreciate our Standard of 


Excellence. 

















Write Us Immediately 


for full information regarding our line, which we are 
sure will be to your interest—an investigation will prove 


our claim. 
Exclusive Designs and Patterns 


The Morgan Jewelry Co. 


MANUFACTURING JEWELERS 


62 Page Street Providence, R. I. 















































Notice To The Trade (™* 


We wish to announce that Messrs. Adler & Heine, of 15 Maiden 

Lane, New York City, will be the sole representatives for the lites 

Pollock Safety Chain & Clasp Co. for New York and Eastern 50¢ 
States. They have a complete line of all Chains and 
Patented Clasps manufactured by us. All orders given to Messrs. 
Adler & Heine will receive prompt and careful attention. 


Our Prices and Quality Talk 


JOBBERS: write for sample of our new Patented Scarf Pin Pro- 
tector that we have just.added to our line of Protectors. “A Little 
Wonder.” Be sure and send for sample and prices. 

We have also reduced the price of our Neck Chain Clasps. Write 
for our new prices on same. 

Our Mr. McNamara will call on all Northern States and entire 
Canada. When he calls be sure and look his line over and see the 
great value and the new Safety Protector. 


POLLOCK SAFETY CLASP CO. 


40-42 Union St., Attleboro, Mass. 
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Winning the Public’s Confidence by Aggressive Advertising. 


Written expressly for The Jewelers’ Circular. 
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OME good strong advertising was re- 

sorted to recently by a number of jew- 
elers in Albany, N. Y., who are organized 
for their mutual protection under the name 
of the Albany Retail Jewelers’ Association. 
A series of 12 advertisements was used. 
Each advertisement occupied a space of 
about eight inches, triple column. The 
first announcement appeared in the Times- 
Union on Tuesday, Nov. 26. 

This was strictly an educational cam- 
paign, and its results proved most salutary. 
The investigations of the Bureau of 
Weights and Measures are still quite fresh 
in the public’s mind. The results of these 
investigations are only too well known. Not 
only have they made the buyer cautious in 
purchasing the ordinary necessities of life, 
but doubly so in buying jewelry, which is 
commonly designated as a luxury, notwith- 
standing that many articles of jewelry are 
only relative luxuries. With the public’s 
mind in this forewarned attitude the fruit- 
fulness of this campaign was rendered all 
the greater. It struck the right keynote at 
an opportune time. The first announce- 
ment which appeared is shown herewith. 
The fact that the announcement reflects the 
thought and plan, not of a single jeweler, 
but of a representative organization of jew- 
elers, all of whose names are appended to 
the advertisement, enhances the value of 
the advertising. “In union 
strength,” is a trite but nevertheless true 
maxim. 

Big things are accomplished by co-opera- 
tion and a “stick together” spirit, not by 


a single handed and “knock the other fel- ° 


low” method. The Aibany association has 
struck the right trail and will benefit the 
purchaser as well as the craft itself. 

The phrase in the announcement, “Re- 
member that all that glitters is not gold— 
make your purchases of jewelry and kin- 
dred goods from the members of the AIl- 
bany Retail Jewelers’ Association, wao, we 
believe, are responsible and have technical 
knowledge of jewelry’—implies a great 
deal. Readers and prospective buyers of 
jewelry are lead by such advertising to 
think twice before buying jewelry in any 
other place than a jewelry establishment. 

Advertising of this character shows the 
value of organization. Every trade to-day 
realizes that organization is essential for 
the mutual protection of its members. The 
retail trade has begun to learn that it must 
have a voice in matters wnich concern its 
very bread and butter. The grocery trade, 
the hardware trade and many other trades 
besides the jewelry industry now know that 
in order to promote their interests and to 
fight trade abuses they must convene regu- 
larly and thresh out business questions in 
open forum. 

A few years ago a prominent jeweler in 
a western town observed that other jew- 
elers were selling a certain article 3314 per 
cent. lower than the price at which he of- 
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fered it. Instead of indulging in still fur- 
ther price-cutting he took the pains to visit 
each of these retailers in person, had a 
heart-to-neart talk with each one, and final- 
ly convinced them that all concerned would 
fare better if a uniform price were adopted 
and “throat-cutting” eliminated. They saw 


the point and the result was the formation 
of an organization which, although at first 










HOLIDAY 
PROCLAMATION 


TO THE PEOPLE OF ALBANY 
AND VICINITY 


In making our introductory bow to the public, we desire 
‘to express our appreciation for the many years of confidence 
. and patronage extended to us, and to state briefly the purpose 
of our organization. 

This organization, we believe, is composed of Reliable 
Retail Jewelers pledged to protect the public from 
manufacturers and dealers who yearly flood the shops with 
“quick seliing’ imitations and dry-goods jewelry of inferior quality 
which coud not possibly reach the shelves or show cases of 
experienced, reputable jewelers 

GOODS OF QUALITY ARE MADE FOR AND SOLD BY 

THE LEGITIMATE RETAIL JEWELERS 

Remember that “ail that glitters is not gold’’—make ‘yonr 
purchases of jewelry and kindred goods from the members of the 
Albany Retail Issociation who, we believe, are respon- 
sible and have technical knowledge of jewelry. 

Your every Purchase from any of the shops listed below, 
whether modest in price or expensive, will be made in an absolutely 
frank statement of its quality accompanied with a positive guarantes 
of satisfaction. 
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Albany Retail Jewelers Association 
W F Antemaan, C. M. Krammer, E. H. Miller, 
z Pa Peart, 23 Central Ave (26 Sderidan Ave 
ia Gown Pert Ob Kanha, James Mix 
rig North Pear 3 
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pee tise a y E. H. Souder 
F P. D. Jennings, J W Mende, 99 Nort: Pratt’ 
178 North reart 1 Caton Ave o 7 
L. Mill R. P. Thorn, 
_liiler & Bre, iw North Peart 
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HOW THE ALBANY JEWELERS BEGAN THEIR 


ADVERTISING CAMPAIGN, 


very small, is now one of the most influ- 
ential and thriving retail associations in 
the country. 





Effect of Artificial Light on Hangings. 





HE color of paper hangings and tapes- 
tries is far from being a minor factor 
in the degree of light that prevails in a 
room, and is very closely related to the 
economic use of artificial illumination also. 
Recent investigations reveal the fact that 
the absorption of light depends, in the first 
instance, on the color of the hangings, and 
therefore on the same color when the walls 
are painted with it too. Naturally the most 
favorable effect of color in this regard is 
afforded by the white hangings and paints, 
but even these absorb 50 per cent. of the 
light falling upon them, while the other 50 
per cent. radiates back into the room. 
Following these in the effect of light 
come the yellow hangings, which radiate 
45 per cent. The next in order are the 
bright greens, from which 40 per cent. of 
the light striking them is thrown back. 
Dark green and red hangings exercise pre- 
cisely the same influence; they radiate 15 
per cent—Popular Electricity Magazine. 


269 
Gaining Good Will. 


HEN someone realizes that you have 
given him a thought, even though you 
have not presented him with a gift, that 
someone feels a great amount of pleasure 
and good will toward you. Wise mer- 
chants realize this and are taking occa- 
sion during the holiday seasons to send out 
neatly printed cards bearing well wishing 
inscriptions. 

A personal tone is given to these cards 
by leaving a blank space after the word 
“to” in the lower left-hand corner of the 
card where the addressee’s name may be 
written in by hand. 

The following are examples of cards 
which have been distributed during the 
past holiday season: 

This day would not be Christmas to us 
without some thought of you in it. On 
other days we may be busy with many 
things and thus forget the blessings of 
your friendship, but on Christmas Day, 
when the world is shut out and we are 
alone with those we love, our thoughts 
turn to you in gratitude. Your life has 
helped ours; your friendship has been pre- 
cious to us. We give you greetings on this 
happy day and wish you the joy of a Merry 
Christmas and Happy New Year!  Ed- 
wards-Ludwig-Fuller Jewelry Co., Kansas 
City, Mo. ‘ 


x * * 


A Special Christmas Wish—May the 
happiness and prosperity that we wish you 
personally get into your business and make 
it better because Christmas is here, and 
yet more prosperous in the year to come. 

Goodman King wishes you and yours 
health and prosperity throughout the com- 
ing year and trusts that it will bring to 
you a full measure of unalloyed happiness. 
Mermod, Jaccard & King Jewelry Co., St. 
Louis, Mo. 


The Life of Half-tones and Line Cuts. 


OOD half-tones or steel plates. will 
stand up on runs of 250,000. Some 

printers say these plates will last through 
runs of as high as 350,000 impressions. 

The life of a line cut is very difficult to 
forecast with accuracy. Zinc wears re- ° 
markably well in some intsances, and then 
again it will become brittle and break be- 
fore 1,000 impressions have been taken.— 
Printers’ Ink. 


The Word-Coiner. 





YOUNG couple had been blessed with 

the advent of a little son, and the 
wiie, at dinner one evening, said: 

“What shall we name our darling, Jim? 

Jim wrinkled his brow and replied: 

“Well, 1 submit Childa, Firstbornia, 

oboi, Allours, Sunne, Ourown, Ourown- 


The- 


son; 

But at this point his wife shut him up. 
He could, of course, have kept on indefi- 
nitely. You see, he was one of those ad- 
vertisement writers who invent new names 
for breakfast foods, tinned soups and pat- 
ent medicines.—S?. Helen's Mist. 
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Retail Jewelers 


(See full page illustration on page 271.) 


| Business Literature Recently Distributed by 
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ACH holiday season brings forth a vast 
amount of business literature in one 
form or another, and many and un‘que are 
the schemes adopted by retail jewelers 
throughout the country in placing before 
the public attractive souvenirs. This sea- 
son the number of new and pleasing book- 
lets, calendars, pamphlets and advertising 
cards is unusually large, and it would seem 
that the printer had outdone himself in the 
variety of clever and unusual ideas which 
he has employed. 

J. H. G. Durant, a watchmaker and jew- 
eler, 71 Church St., New Haven, Conn., 
issued a four-page folder which he 
calls “The New Haven Holiday Messen- 
ger.” It is an unusually attractive speci- 
men of holiday business literature, and is 
illuminated with a number of fine illus- 
trations typical of Yuletide. Most of the 
illustrations show little tots waiting for 
Santa Claus, or enjoying the gifts which 
he has brought them. One particularly 
catchy illustration shows a little boy who 
has harnessed his dog to a sled and is 
bringing home a Christmas tree. The ad- 
vertising literature in the folder is neatly 
arranged and special emphasis is directed 
to the original novelties which are included 
in the holiday stock of the jeweler. 

The J. J. Freeman Co., 307 Summit St., 
Toledo, ©., issued a neatly bound book- 
let containing much valuable informa- 
tion regarding diamonds and the history 
of the mining of these gems. The booklet 
also takes up the different physical proper- 
ties of the diamond and the different styles 
of cutting. Considerable space is aleo devot- 
ed to the history of some of the noted dia- 
monds, including the Cullinan, Koh-i-noor, 
Orloff and other famous gems. This small 
volume is bound in red leather covers and 
contains an illustration of the 14 famous 
diamonds reduced to one-ninth their actual 
size. 

“Tanke’s Tidings” is the title given an 
advertising booklet issued by T. C. Tanke, 
corner Main and W. Eagle Sts., Buffalo, 
N. Y. It contains 32 pages, illustrating the 
stock of jewelry, silverware, watches and 
novelties carried by Mr. Tanke. The 
booklet measures 6% x 9%, and is printed 
on coated paper. 

T. L. Combs & Co., 1520 Douglas St., 
Omaha, Nebr., sent out a small four-page 
booklet which offers suggestions for pres- 
ents for brides and grooms and attendants. 
The booklet is bound in brown paper cover 
and is neatly gotten up typographically. 

A clever little advertising scheme which 
has been issued by the Oskamp Nolting 
Co., Cincinnati, O., is entitled “A Fairy 
Story.” The story is told in verse’ which 
tells of the journeys of the little fairies 
to earth, their visit to the Oskamp Nolting 
store and what they found there. The 
idea is a unique one and the verses are 
cleverly written. 

The National Jewelry Co., 12 Arcade, 


Cincinnati, O., issued a neat card to which 
is attached a miniature thermometer. The 
card is embellished with an excellent rep- 
resentation of roses, and makes a neat and 
serviceable souvenir. 

The Sorensen Co., San Francisco, Cal., 
sent to patrons during the holidays a fold- 
er giving a list of gifts for the Christmas 
season. While none of. the jewelry was 
illustrated, the folder contained seven ex- 
cellent half tones showing various views of 
the interior of their establishment, includ- 
ing the clock department, jewelry depart- 
ment, a section of the silverware depart- 
ment and others. It was five by seven 
inches in size and was printed on heavy 
cream-colored paper. 

A large catalogue was issued this year 
by the Banta-Cole Co., Atlanta, Ga. It 
contained 48 pages, in which were includ- 
ed numerous half tone illustrations of 
watches and a general line of jewelry. It 
was 12 by nine inches in size. 

A booklet entitled, “The Dining Room,” 
six by four inches in size, printed on heavy 
white coated paper, and illustrated. by nu- 
merous half tones. showing novel ways in 
which to dress the dining table, was sent 
out this year by J. H. G. Durant, 71 Church 
St., New Haven, Conn. Among these were 
included a St. Valentine table, an Easter 
table, a Hallowe’en table, Thanksgiving ta- 
ble, wedding table and various other plans 
for anniversaries. Several good half tones 
of silverware were also shown. 


C. M. Wiseman & Son, Louisville, Ky., 


‘sent to their patrons a catalogue showing 


numerous half tones of watches, jewelry 
and silverware. It contained 65 pages and 
gave the prices of the various articles il- 
lustrated. The catalogue was 9% by 6% 
in. in size, and printed on heavy white 
paper. The cover was of brown cardboard, 
handsomely embossed. On the back cover 
was given a list of the birthmonth flow- 
ers, birthstones and wedding anniversaries. 

The Norman Co., Newark, N. J., sent 
their patrons during the holidays a fully 


illustrated catalogue of holiday goods, con-— 


sisting of watches, lockets, bracelets, pins, 
diamond mounted goods and silverware. 
It was 10 x 7% inches in size and gave 
prices of the various articles illustrated. 
It contained 64 pages and was bound in 
heavy buff paper. The name of the con- 
cern appeared in blue on the front cover. 

Norbert Bertl, Newark, N. J., sent to his 
patrons this year a catalogue entitled, “The 
Holiday Messenger.” It contained numer- 
ous illustrations and suggestions for Christ- 
mas gifts. 

Gillespie Bros., Pittsburgh, Pa., distributed 
during the holidays, among other literature, 
a catalogue entitled, “Little Things That 
Loom Large in Men’s Apparel.” It was 
devoted principally to cuff buttons and 
studs. There were a number of good half 
tone cuts, showing various styles and de- 
signs, and descriptions of patent buttons. 
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An attractive little booklet was received 
by the patrons of Hartegen & Co., New 
ark, N. J., during the holidays. The book- 
let was four by three inches in size and 
contained numerous good half tone cuts of 
various pieces of jewelry, also the prices 
and some novel suggestions for appro- 
priate Christmas gifts. It was bound in 
gray cardboard, the firm name appearing 
on the back cover. 

A unique folder was sent to the pat- 
rons of Hugh Connelly, Detroit, Mich., 
during the holidays. It was 6% x 3% in 
in size and contained various half tones 
of appropriate Christmas gifts. These 
showed la vallieres, bar pins, bracelets and 
silverware. It was printed on heavy white 
coated paper and contained 16 pages. The 
cover was of heavy white cardboard, hand- 
somely embossed with a thistle spray in 
natural colors. 

An exceptionally attractive calendar was 
sent to the patrons of Charles H. Hambly, 
Philadelphia, Pa., during Christmas week. 
It was 6% x 714 in. in size and showed 
a drawing of a beautiful, young woman 
driving a four-in-hand. The calendar prop- 
er was attached to the card in the right- 
hand corner and above it appeared the 
jeweler’s name and address, neatly en- 
graved. 

A. Bergeda & Bro., Nashville, Tenn., 
sent out beautifully engraved cards 7 x 3% 
inches, calling attention to the annual Fall 
opening of the concern. The name “Ber- 
geda” was printed in the upper central part 
of the card in gold, highly embossed. 

A very rich folder was distributed dur- 
ing the holidays by Brock & Co., Los An- 
geles, Cal.; giving numerous suggestions for 
holiday gifts. The folder was illustrated 
by a number of half tones representing 
rings, la Vallieres and bracelet watches, con- 
veniently marked and indexed as to price. 
It was 10% x 4% in. in size, the cover page 
being embossed in gold and bearing the 
title, “Unusual Gift Suggestions.” 

“What to Give for Christmas’? was the 
title of a little booklet used by S. Nordlin- 
ger & Sons, Los Angeles, Cal. The book 
contained [fl pages, with classified sugges- 
tions of suitable gifts for the holidays. A 
feature of the classification was that nu- 
merous lists were given showing the prices 
of various articles of from $1 to $5, $5 
to $15, etc. Enclosed with the book- 
let were a number of cards conveniently 
arranged for shopping memorandum. The 
cards contained space for the name of the 
recipient and the value of the article pur- 
chased. 

An attractive little booklet having a cal- 
endar for the ensuing year was sent to the 
patrons of the Clemens-Oskamp Co., Cin- 
cinnati, O. This booklet, besides contain- 
ing the calendar, had space for memo- 
randa and a telephone list. It was 3% x 
2% in. in size and bound in cardboard. The 
firm’s name appeared in gold lettering on 
the front cover. 








The mere levying of an attachment or 
garnishment is held in Ames vs. Chirurg 
(Ia.), 88 L. R. A. (N. S.), 120, not to be 
sufficient to show injury so as to raise a 
liability on the bond in case the levy proves 
to have been wrongful. 
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A GROUP OF BOOKLETS, FOLDERS, CATALOGUES, ETC., DISTRIBUTED DURING THE HOLIDAY SEASON BY RETAIL JEWELERS. 
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THE INLAID CO, Inc. 


Providence, R. I. 








MANUFACTURERS 
OF 





The Home of Egyptian Ivory 


Egyptian Ivory cecil 
[Inlaid Combs, Barrettes 
and Hair Ornaments 


We have also added a Big Assortment of Royal Purple to our line. 








5134 





We shall be located, on and after February Ist, 1913, in 
Room 450, Fifth Avenue Building 


Fifth Avenue and 23rd St., New York 
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“Mesh Bags of Quality” 


IN GERMAN SILVER 








“A dnaure ’’ BAGS ARE MADE TO LAST 


Quality Predominates 


YOU CAN SAFELY GUARANTEE 
“A Duatre ’” MESH BAGS 
WITHOUT FEAR OF A COMEBACK 





Aduanre Manufacturing Co. 


Makers of Mesh Bags of Quality 
41-43 Maiden Lane NEW YORK 
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Advertising and Merchandizing Suggestionsfor Easter. 
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Written expressly for the Jewelers’ Circular By Robert Francis Nattan. 
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IFTY-SEVEN years have elapsed since 
Easter fell as early as March 23, the 

date on which it will occur this year: Last 
year Easter arrived 15 days later, so that 
the jeweler had just that much longer in 
which to make his selling plans. If you 
have never made any attempt to get busi- 
ness on this occasion you are not in any 
position to judge that season's merchan- 
dizing possibilities. If you allow yourself 
to feel that the effort is not worth while 
on this occasion, you may also be sure that 
your passive mental attitude will not be 
liberally rewarded. The fact-is that Easter 
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occasion will not be amiss. The colors 
suitable for Easter are, as is quite well 
known, purple, pure white and lavender, 
with the accompanying green. Show-win- 
dow display objects, such as crosses, etc., 
have been made up in these cclors from 
imported tissue and crépe papers at only 
slight expense. 

These papers are obtainable in about 134 
shades and colors. Wonderful gradations 
in shade afford a large variety of oppor- 
tunities for striking effects. 

The appropriate flowers are | lies, both 
calla and Easter; violets, fleur-de-lis and 
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TRIPLE-COLUMN EASTER ADVERTISEMENTS USED BY RETAILERS. 


wistaria. Either the natural flowers or, 
those made of paper will look well in the 
show window. Large paper bells have been 
used in the window as a fitting and suitable 
accompaniment. Other symbols of Easter- 
tide are doves, rabbits and, of course, the 
time-honored egg. The selection of the 
symbol should depend upon the policy of 
the establishment. 

A jeweler at one time committed the very 
grievous error of decorating his window 
with red during Easter week. A jeweler 
located in a city whose inhabitants have 
strong religious inclinations might find it 
well to put a touch of the ecclesiastical in 
his window in the shape of the above- 
mentioned cross. The bells, neatly sus- 
pended from the top of the window, will 
make an appropriate decoration for this 
wedding season and will offend neither be- 
liever nor infidel. 

Easter Booklets. 

As a cover page for a timely Easter book- 
iet a bunch of violets.might be reproduced 
in their natural colors in the upper left-hand 
corner, with their ends drooping down 
towards the lower left-hand corner, for the 
sake of symmetry. “Easter Greetings” 


furnishes a fine opportunity for the enter- 
prising jeweler to add considerably to his 
profits, 

In order to get business one must fully 
enter into the spirit of the occas‘on and 
have confidence in one’s ability to get re- 
sults. Despair and pessimism must be 
avoided as poisons deadly to commercial 
progress. 

For about two weeks before Easter look 
to your window display. Make it suggest 
Eastertide, just as you made your December 
window suggest Christmastide. 

Scan the pages of the.trade papers thor- 
oughly for new salable stock. 

Buy what you think will sell quickly, 
satisfactorily and profitably. 

As there is a religious aspect to Easter, 
articles such as gold crosses, rosary beads, 
candelabra, etc., should be added to the 
regular stock. ; 

Easter is essentially a wedding season, 
coming as a happy climax after the ascetic 
Lenten-time, and therefore the jeweler has 
also an excellent chance to advertise all 
kinds of wedding gifts. 

The Show Window. 
A few hints on window display for the 
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printed in the center of the front page 
would be sufficient text for the cover. 

The first inside cover page might bear an 
announcement that the decree of dame cus- 
tom.in favor of Easter gift-making and the 
ever-increasing tendency to signalize the ob- 
servance of the popular festival by the in- 











MKELVES'S—"The Dependadie Diamond Shop.” 
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We Are Now Ready With Our 
“Personally Selected” 


Easter Showing 


of the very latest designs in Platinum and Gold Mounted Rings and 
Diamond Dinner Rings, Sclid Gold and Enameled Watches, Watch 
Pendants, Neck Chains, Lockets, etc. 

The styles are in, exact keeping with the creations that have been 
creating such a furore in continental cities and New York. 

Suppose you give us the privilege of laying them before you. 


McKelvey Jewelry Co 


Sn Se eenges ree 
$03 Frederick Aveaue. 
Over = Quarter Century of Business Life in St, Joseph. 











“CARE IN SELECTING’—THE ARGUMENT HERE, 


WHICH IS A GOOD ONE, 


terchange of appropriate gifts induce the 
jeweler to offer the little booklet containing 
suitable Easter-gift suggestions. 

A generous line.of well-selected gold and 
silver novelties might be illustrated, accom- 








The Parcel Post 
is Now in Operation 


| gy nan of this new postal 
law out-of-town residents 
may purchase at our represent- 
ative retail jewelry establishment 
as satisfactorily as if they paid 
a personal visit to the store. 

Our booklet will be forwarded 
upon request, and mail orders 
will be attended to with all the 
promptness and care possible. 
Extra care, in fact, will be taken, 
because we realize that when you 
purchase in this way you place ~ 
implicit confidence in us. Why 
patronize an irresponsible con- 
cern or one without a reputation 
when buying watches and jew- 
elry? Such articles can now be 
purchased from a reliable jew- 
eler with a scientific knowledge 
of watchmaking and precious 
stones, and who is only too glad 
to rectify any errors. 


John Jones & Co. 


-BROOKTON, N. Y. 
Phone 112 Main 




















AN ORIGINAL SUGGESTION BY THE AUTHOR. 


panied by prices. The prices might range 
from 25 cents up to $15 or $20. 

The novelties might include brooches, 
crosses, scarf pins, signet rings, hatpins, 
heart pendants, waist sets, bracelets, book- 
marks, coffee spoons bearing the word 
“Easter” engraved on the bowl, sewing ac- 
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Solid Gold Shell Rings 
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A few of our new 
gold front engine 
turned brooches and 
pins. Let us send 
you aselectionof this 
beautiful jewelry. We 
make the brooches 
and scarf pins as 
shown and stone set. 
The friendship cir- 
cles numbers 20016 
and 20021 are hav- 
ing a large sale. 
Numbers 20017 and 
20018 are hat pins. 





Manufacturing Jewelers, 


PROVIDENCE, RHODE ISLAND , 
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William Loeb & Company, ™akers of Rings 
Providence, Rhode Island, U. S. A. 
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MAURICE LEVY 


15 and 17 West 38th St. New York 





IMPORTER OF 


Powder Puffs 
and Make-Ups 


We carry in stock all styles of Powder Puffs 
for vanity boxes and for silver and gold mount- 
ings. A full assortment of Eyebrow Pencils, Lip 
Pomade, Powder Books, Concrete Powder, Nail 
Polish, etc. 


We make to order any style of Powder Puffs for the Jewelry Trade 


















































Established 1880 


GEORGE H. BENJAMIN 
Patents 


Industrial Engineer, Chemist, Metallurgist and Electrician 
45 Broadway . NEW YORK 
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Retail Advertising Department. 


cessories, stamp boxes, egg-shaped perfume 
bowls, pearl-handled pocket knives, egg- 
shaped tie clips, belt pins, bodkin sets (two 
tape needles and one bodkin.in a folding 
case), fountain pens, etc., etc. Many of 
these novelties might be displayed and sold 
on cards bearing designs suggestive of 
Easter. INustrations and text would look 
well if printed in black with a decorative 
border in purple. The last page should 
consist of ‘an order blank perforated so that 
it could be removed readily. One similar 
to that illustrated below would be quite 
serviceable. 
Making Use of Parcel Post. 

These booklets should be distributed not 
only in the home city but in the adjacent 
towns. The retailer will be well repaid for 
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Specialty Advertising as Done by 
Some Retailers 























HE use of the store window has proven 
to be very effective in the announce- 
ment of a striking calendar. The plan 
usually adopted is to make up an attractive 
window display during the month of No- 
vember, utilizing one or more copies of the 
calendar as the centerpiece of the display. 
A neatly lettered card should be placed in 
the window and for this card a writer in 
Novelty News suggests the following 
wording : 
The beautiful Art Calender will be ready for 
distribution to our patrons during the Holidays. 
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BLANK FORM FOR ORDERING BY MAIL. 


his work, especially since the parcel post 
has been put in operation. The idea that 
this new form of transportation was solely 
for the benefit of the mail-order house is 
rapidiy fading away. Many believe that the 
retailer has a decided advantage over the 
mail-order house, because under the new 
law his cost of transportation within a 50- 
mile radius will allow him to transact a 
mail-order business in his own name and 
will enable him to take a generous bulk 
of business away from his time-honored 
mail-order competitors. 

Another reason why the parcel post will 
prove helpful to the retailer is because the 
farmer will be enabled to ship his product 
to market at more reasonable rates. This 
means more prosperity to the farmer and, 
of course, to the home merchant. 

The alert jeweler will advertise in local 
and out-of-town papers the advantages 
which he can offer purchasers on account 
of the parcel post, and thus destroy any 
impressions now existing that this new law 
will operate only to aid the big mail-order 
houses. 





When you feel glum work harder than 
ever and you'll forget your troubles. 


The window display can be used as a 
means of calling the attention of your pa- 
trons to various plans which you might 
adopt in the distribution of your calendars. 
Instead of the placard suggested above, one 
might use the following: 

This is a sample of our Art Calendar for 1914. 
When making a purchase of $2 or more, patrons 
are requested to leave their name and call for a 
copy of the calendar, which will be ready for dis- 
tribution during the Holidays. One copy only to 
each family. 

The above suggestion is valuable for 
bringing in new trade. A dealer would 
naturally expect to provide all of his regu- 
lar customers with a copy of the calendar 
whether they left their name or not, but a 
very beautiful design in a calendar is bound 
to bring into the store a great many people 
who would be anxious to secure a copy and 
who will be willing to divert $2 worth 
of their trade to you in order to get one. 

It is fair to assume that if such people 
are given liberal and courteous treatment 
while spending this $2 they will come back 
again. 

*x * * 

Sol. Bingaman, an enterprising jeweler 
of Cincinnati, O., has been using calen- 
dars for several years past. This year’s 


souvenir was entitled “Heart’s Token,” a 
reproduction from a well-known painting 
by Frank H. Desch. The only adveriising 
on the whole picture is the phrase “A Dia- 
mond from Bingaman’s.” This is especially 
appropriate for the picture, which shows 
a handsome chap placing an engagement 
ring upon the finger of his betrothed, 
*x* * * 

“When Nature Paints in Gorgeous 

Hues” was the title of a calendar distrib- 














ORIGINAL MEASURES 12% INCHES By 10 


INCHES. 


uted by Gradison & Co., Cincinnati, O. The 
firm’s name was embossed in the upper left- 
hand corner. This calendar measured 12% 
x10 in., and was distributed in a neat folio 
of heavy paper. 

* * 

Henry Korf, Cincinnati, O., sent out a 
most beautiful calendar, 14%x9% in. A 
woodland scene at sunset, in colors, bear- 
ing a very close resemblance to the hand- 
painted product, was the subject of the pic- 
ture. The soft, natural tints brought out 
in the process of reproduction were most 
attractive and pleasing to the eye. 

* * x 

B. Greenwald for the past several years 
has been distributing with good results a 
needle case containing a large assortment 
of needles for the housewife. The needles 
are inserted in a six-page folder, which 
contains considerable advertising text. Mr. 
Greenwald this year also distributed a cal- 
endar 1342x20% in. An Indian’s head was 
shown. in a panel and done in colors. 

* * xX 

Another jeweler who adopted calendars 
was Edward Simper, Cincinnati, O. The 
figures in Mr, Simper’s calendar were “cut- 
outs.” Several tiny tots were depicted in a 
flower-bedecked cart trimmed with gold 
and having gold wheels. The cart was 
drawn by a handsome boy bearing on his 
back a little golden haired tot carrying 
flowers in his arms. The ever-faithful 
canine companion follows the cart and is 
apparently expressing his glee by strident 
barks. 

x * * 
Ira D. Garman, the enterprising jeweler 
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MONOGRAM 
CHINA AND GLASS 


Complete sets or single 
dozens furnished on short 
notice. Encrusted gold 
bordersand plates of unique 
and unusual designs in 
English and French China. 


Send for Booklet and Samples 


FORT Pen 


WARRIN & SON 


ESTABLISHED 1860 
Decorators of China & Glass 
49 WOOSTER ST., NEW YORK CITY 




















The Story of Our “Auto Machine” 
~ Chatons. 


HIS concern was established in Gablonz, Aus- 
tria, in 1867, and opened offices in New York 
and Providence, R. I., in September, 1911. 
We carried in stock a full line of MI/* Chatons at 
both offices, but some few manufacturers at that 
time were more or less skeptical concerning the 
merits of this quality. Since then our continued 
efforts, both in regard to quality and service, have 
won for us the patronage of the most conservative 
manufacturing jewelers, and when last Septem- 
ber we improved upon the quality by perfecting a 
new process of manufacturing the new MI’ 
Chatons, cut and polished on automatic machines, 
and marketed under the name of “Auto Machine 
Chatons,” more than 130 manufacturers in this 
country have been using them. There’s a reason 
why! 


All pearl and stone sizes in stock. 


Heinrich Hoffmann Co. 


Manufacturers of Imitation Stones 
87 Weybosset St.,. PROVIDENCE, R. I. 


*Phone 3588 UNION 


NEW YORK PARIS GABLONZ, 
105-107 Fifth Avenue 21 Rue Reaumur 29 Josef Pfeifferstrasse 














S. STEINER 


1431 BROADWAY NEW YORK 
Importer of 


French Pearl Necklaces 


In All Colors and Shapes 





Necklaces Improved 
Restrung and Damaged Pearls Replaced 
Clasps Attached 























WOLF & KNELL 


HANAU a/M. 
MANUFACTURERS 


DUTCH SILVER 


NEW YORK REPRESENTATIVE 


O. BUCHHOLZ, 1170 Broadway, N. Y. 




















I DON’T REFUSE A JOB OF ANY KIND IN MY LINE 


HERBERT M. KOHN 


ARTISTIC ENGRAVING (Extraordinary) 
Silversmiths’ Bldg., 15 Maiden Lane, N. Y. 


TEL. CORTLAND 3962 


11TH FLOOR, ROOM 1105 
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Retail Advertising Department. 








of Philadelphia, Pa., is’ doing some very 
unusual specialty advertising this year. One 
of these advertising novelties, which he 
has distributed to women, consists of a 
dainty. little metal memorandum holder 
gilded with 24 kt. gold. It measures 1% 
in. wide by 2% in. high, and remains closed 
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“We are one of the few jewelers owning 
and controlling a factory. 


“We manufacture, repair and make over’ 


jewelry of all kinds. 
“OUR REPAIR DEPARTMENT 
“Is the most complete in the city; re- 
mounting and. resetting diamonds and 
other gems in an artistic manner. 
“Old jewelry now useless at home, can 
be cleaned and repaired at l:ttle cost. Prob- 
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REDUCED FROM 9%4 INCHES BY 14%4 INCHES. 


when a tiny pencil is inserted in the clasps. 
The top of the memorandum is provided 
with a loop so that milady may carry it 
conveniently with her other dress requis- 
ites, while she is on her shopping tour. 
The jeweler’s name and address is stamped 
in raised but unobtrusive type on the back 
of the case. 

Mr. Garman is also distributing hand- 
some little leather bound memorandum 
books, 2% in. x 3% in. These books come 
in a variety of colors. On the front cover 
appears the title, “Things to Do,” under 


ably never again will you be able to use 
the old things as at present.” 
‘ * . 

A. Holzman, 92 Whitehall St., Atlanta, 
Ga., recently distributed thousands of 
“birthday cards,” which gave the name of 
the flower, gem and also the horoscope of 
those born in the current month. Mr. 
Holzman has been doing this for several 
months, and reports that it is a form of 
advertising which brings returns. 


* *« * 


The Hanson Jewelry Co., Princeton, [Il., 





CLEVER APPEAL MADE TO WOMEN BY A CINCINNATI JEWELRY FIRM, 


which is the jeweler’s name and address. 
The books have gilt edges all around. The 
advertising is terse, dignified and enter- 
prising. 

Part of the text reads as follows: 

“OUR OWN SHOP 

“Is the reason why we can do the best 

work at the lowest price. 


uses on its letterheads and envelopes the 
slogan, “If it’s new, we have it.” This 
phrase is inscribed on a sooll beneath the 
design of an eagle holding in its bill a 
tweezers containing a diamond. The con- 
cern distributes neatly printed post-cards 


showing interior views of its establishment. 


RN. 
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Selling Phrases and Introductions. 





ERE ‘aré’a few selected “beginnings” 
. for advertisements—miost of them 
suitable for circular, window card or news- 
paper advertisements: 


General. 

Popular favor is a pretty strong argu- 
ment—the strongest we know. 

When you buy you are not ex- 
terimenting—a good reason for buying 
them. 

America’s standard (append to any arti- 
cle made in America), 





Adapted to Watch or Other Repairing. 


—— years’ experience combined with ex- 
bert workmanship and best material. 
We have had many years’ experience, 
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REDUCED FROM 14 INCHES BY 444 INCHES. 


and are no strangers to the wants of tn- 
telligent buyers. 

If you have dealt with us you know that 
we are speaking the truth. If you have 
not dealt with us ask your neighbor who 
has. He will tell you that you can rely on 
what we say. 

Never look a gift horse in the mouth. 
This is no gift horse. Look into it all you 
please. The more the betier for both of 
us. 

You must have quality first, then price 
as low as possible. We meet you satisfic- 
torsly on both points. 
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ESTABLISHED 1818 


F it is Libbey Cut Glass which 
you show to the customer your 
sales argument gains in 

strength and persuasion; because 
she knows nine times out of ten that 
there is no finer cut glass. 


If it is not Libbey Cut Glass your 
argument loses in force and you 
are compelled to work that much 


harder—with lesser chance of a 


sale. 


So Libbey Cut Glass in a store— 
saves time; saves effort; makes 
every word count. It makes more 
frequent sales; makes them easier; 
and is, therefore, more profitable. 


THIS NAME ETCHED ON EVERY PIECE. 


TRADE MARK 


Lippy Saees Co Tonto Onto 
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Devoted to Art Pottery, China, Marbles, Bronzes, Cut 
and Decorative Glass Ware, Bric-a-Brac, Lamps, Art 
Metal Wares, Fancy Goods and Kindred Lines. 
































THE CONNOISSEUR’S HANDBOOK. 





Definitions of Some Technical Terms in Gold and Silver Smithing and Ceramics 
Alphabetically Arranged for Easy Reference. 











By Clement W. Coumbe, 














(Cotinued from issue of Jan. 22.) 


River. In ecclesiastical art St. Raphael 
(archangel) has been represented walking 
on a river with a pilgrim’s staff; St. Ro- 
manus of Antioch has been depicted stand- 
ing before a river, a cross in his hand; 
St. John of Nepomuck has been repre- 
sented with a bridge and river near him, 
or his body floating in a river, stars over 
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CHRIST AND THE APOSTLES IN FORM OF LAMBS 
OR SHEEP. FOUR RIVERS. (LATIN SCULP- 
TURE, EARLY CENTURY. OF THE 
CHURCH.) 


his head; St. Sabas (martyr) has been de- 
picted thrown into a river; St. Sebaldus 
has been pictured crossing the river Dan- 
ube on his cloak; St. Hyacinth has. been 
portrayed crossing the river Dniester with 
a ciborium and image of the Blessed Vir- 
gin; St. Bennet has been pictured standing 
by the river Tyne, two monasteries in 
sight; St. Arbogastes has been pictured 
passing the river Rhine supported by two 
angels; St. Clarus of Vienne has been 
represented appeasing the swelled waters 
of the river Rhone. (Husenbeth.) 


Rivers (eccles.). “The four rivers of 
Paradise are variously represented in prim- 
itive Christian art, e, g.: the Lamb stand- 
ing on a mountain, from which they flow; 
or they are personified and symbolize the 
four Evangelists; the Gihon is St. Mat- 
thew; Pison, St. John; Tigris, St. Mark, 
and Euphrates, St. Luke. * * * In classic 
art generally rivers are personified as half- 
prostrate figures reclining upon an urn and 
marked by different attributes, e. g.: of the 
Nile, a hippopotamus; of the Tiber, a wolf 
suckling Romulus and Remus; other rivers 
by the flora or certain cities of their banks, 
etc.”—Hulme. 

Riposo. An Italian art term. “The rest 
of the Holy Family during the flight into 
Egypt is often shortly designated ‘the 
Riposo; it is treated by different masters 
in a great variety of ways.”—Mollett. 

RocaILte, En (Art). This style of dec- 
oration is also called often Regence, Louis 
XV.,-Pempadour or, broadly, rococo. See 
Rouen, 

Rov. “The rod, or staff, or wand of 
office, is one of the most familiar of sym- 
bols, and its use stretches in an unbroken 
line from the Pharaohs of Egypt in the 
childhood of the world” (was) “to the 
baton of the field marshal and the signs 
of office of the parish beadle, the cathedral 
verger or Gold-stick in Waiting of the 
present day. The Israelites were familiar, 
during their residence in Egypt, with the 
notion that the rod was the emblem or 
cognizance of dignity. * * * And when 
the revolt of Korah rendered it necessary 





ABOUT 


AND ROD (JEWISH SHEKEL). 
450 B.C. 


CUP 


io affirm beyond doubt the high priesthood 
of ‘Aaron, the signal miracle performed 
was the blossoming of this symbol of his 
authority. The memory of this was per- 
petuated among the Jews, not only by the 
preservation of the rod but by the intro- 


* duction of a device of budding almond 


flowers upon the shekels of Jerusalem” 


(see cut) “(‘and, behold, the rod of Aaron 
for the house of Levi was budded, and 
brought forth buds, and bloomed blossoms, 
and yielded almonds’). In the cut we have 
an illustration of the Jewish shekel. In 
the center is the budding rod of Aaron 
and the inscription Jerusalem the Holy. 
On the reverse we have in the center the 
pot of manna, and around it the words, 
shekel of Israel. The date of this coin is 
about 450 B.C. In Christian art the bearer 
of a budding staff may be not Aaron, but 
Joseph of Arimathaea, or St. Ethelreda.”— 
Hulme. See also staff. 

ROoEMER (glass), or rummer. A chalice- 
shaped glass goblet. The origin of the 
name is still a mystery, but the selection 
of supposititious derivations is large. It is 
claimed to have originated in the Nether- 
lands. The wine-drinking room of the 
German Rathshaus (townhall) was called 
Rumenet. Flemish and Dutch called «this. 
vessel Roomer, Roemer or Rumer. Fried- 
rich considers the roemer originated in the 
glass factories of Bavaria and Bohemia. 
Kronthal says: “Its name is probably 
most rightly derived from ‘romarium vit- 
trum,’ as the glass wares were termed in 
the Middle Ages that were made into 
Roman glasses from fragments.” Harts- 
horne tells us: ‘Anna, Gertrude and Maria 
Tesselschade were the daughters of Roe- 
mer Vischer (1547-1626), a wealthy mer- 
chant of Amsterdam,” etc., and that they 
decorated berkemeyers (a species of Roe- 
mer glass), with their exquisite diamond- 
point engravings. Meyer says the term 
occurs as early as 1589. In the Gedenk- 
buch (written 1589) of Hermann von 
Weinsberg we read: “Setzt man zum 
gebrat uff jeden Dische 4 groisse roemer 
etliche mit gulden foissen.” In an inven- 
tory dated 1568 we find: “Ung reumer verd 
en ung pied d’argent doré et couvercle du 
mesme.” Under the term roemer or rum- 





1, FUNNEL-SHAPED ROEMER. 2. ROEMER 
(aBouTt 1683) SINGLE PIECE 


mer at this day only the globular form 
with stumpy shaft and foot spun on is un- 
derstood. But formerly the funnel form 
also belonged to the roemer class. Bucher 
divides this class into three categories (see 
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uts): “(a@) Those with bowl and stand 
jJlown in one piece, flat and very narrow 
oot, made doubtless for mounting on a 
netal stand; (b) bowl and stand thus, foot 
pun on; (¢) bowl and stand made sepa- 
rate, foot wound on.”” He thinks that was 
the method of progression in the craft. 





THREE ROEMER STYLES. 


These were the XVII century forms. He 
says: “Old roemer are always green, 
brown or gray, the natural colors; only in 
the last (XIX) century were they made 
colorless, poitson-green, rose-red, etc.” 

RORSTRAND (Sweden) (cer.). “This 
faience factory, founded 1725 at Rorstrand, 
a suburb of Stockholm, thanks to the initia- 
tive and with the patronage of Baron Peter 
Adlerfelt, Swedish minister at Copenhagen, 
had at first difficulties on account of the 
incapacity of its first director, Johan Wolf, 
or Wulf, and his associate, Andreas-Nick- 
olas Ferdinand. But it soon expanded un- 
der the direction of Conrad Hunger, who 
had worked as decorator at Meissen. The 
beautiful productions from this fabrique 
also remind one of the forms, slightly dis- 
torted, and of the porcelain decorations of 
Saxe” (Dresden). “Besides pieces in poly- 
chrome decoration, executed with much 
care, Rérstrand made a large number of 
faiences painted in blue camaieu, statu- 
ettes, candlesticks and many other varieties 
of objects—among them wig-stands—rec- 
ognizable by their lovely lemon-yellow and 
their drawings outlined in black or man- 
ganese. 

“In 1760 a new kind of work was in- 
troduced at Rérstrand ; this was the fatence 
fine (art faience), sought after, as much as 
possible, to imitate the forms and decora- 
tion of the French faiences of Strasburg 
and Marseilles. Many of the pieces of this 
second period are decorated with too great 
a profusion of fruits, flowers and leaves 
in relief. 

“The marks of the two periods differ. 
In the first the pieces bear the name Stock- 
holm alone or together with that of Ror- 
Strand abbreviated; accompanied, or not, 
with date of manufacture and often the 
painter's initials. In the second period the 
name Stockholm is suppressed aud Roér- 
strand alone is inscribed, always, however, 
with the dates.”—Garnier. 

RoMANESQUE (art). “A degenerate and 
hybrid style of architecture and ornament 
transitional from the classical Roman to 
the introduction of the Gothic. In the 
architecture there is an incongruous com- 
bination of the horizontal and arched meth- 
ods of construction, and in the ornament 
a similar dissonance of natural and con- 
ventional or fanciful objects. Fergusson 
defines the Romanesque as ‘that modifica- 
tion of the classical Roman form which 
was introduced between the reigns of Con- 
stantine and Justinian, and was avowedly 
an attempt to adapt classical forms to 
Christian purposes.’ There seems to be no 
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universally receive? aefinition of this 
term.”—Mollett. “The fantastic and imag- 
inary representation of animals and foliage 
are sometimes: called romanesque, and 
Count Caylus says it was brought from 
Egypt, adopted from the Greeks and re- 
ceived among the Romans in the Age of 
Augustus. Of this combination of the nat- 
ural and the artificial we cannot give a 
better antique example than the accom- 
panying engraving affords, which is copied 








ROMANESQUE (POMPEII FRESCO). 


from a fresco at Pompeii, in which the 
Egyptian asp, the ichneumon and the but- 
terfly are brought into combination with 
real and fanciful foliage; and though all is 
based on nature, it is so absurdly combined 
that we may point to it as a good example 
of classic rococo.’—Fairholt. 

ROMANESQUE PERIOD. 1000 to 1200, about. 

“ROMAN GLASS.” In the X_ century 
broken pieces of old glass were being col- 
lected and remelted to make forms over 
again. This was known at that time as 
(Heraclius says) “vitrum Romanum.” It 
was used for painting on and for artificial 
gems. Mathesius in the XVI century says 
“the finest glass” was made by melting this 
broken ancient glass. 

RonpdeE BOSSE (Fr.). “(Italian, rondo 
bosso.) This term in art describes sculp- 
tured objects in their full forms, in con- 
tradistinction to those which are. in relief, 
Or attached, more or less, to a plane or 
ground.’ —Fairholt. 

Rosary (eccles.). ‘A string or chaplet 
of beads for numbering prayers, an Orien- 
tal and ante-Christian custom of great an- 
tiquity. They were called tisbih by the In- 
dian Mohammedans; in Sanscrit Japanata, 
‘the muttering chaplet,’ etc.”—Mollett. 

Rose. “The rose is only twice referred 
to in the Bible, and the commentators are 
generally agreed that the plant so called 
has been wrongly named. One reference 
will be found in the song of Solomon, ‘I 
am the rose of Sharon’ * * *. Amongst 
the various flowers consecrated to the Vir- 
gin by our forefathers, the rose occupies 
a conspicuous position, and among the nu- 
merous titles bestowed upon her we find 
that of Santa Maria della Rosa. This: title 
therefore is given to several pictures in 
various Continental collections, in which a 
rose is placed either in her hand or in that 
of her Divine Son. We may see a good 
example of the introduction of this flower, 
together with the white lily, in one of the 
pictures of the Virgin and Child, by Benoz- 
zo Gozzoli, in our own National Gallery 
(London). The Virgin is hailed in some 
books of devotion as the Rosa Coeli, the 
Rose of Heaven, or the Mystic Rose. The 
rose figures again in the legendary history 
of St. Dorothea, who suffered martyrdom 
under the government of Fabricius, and 
who converted afterwards one Theophilus 
to the Christian faith by sending him some 
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roses from Paradise. It is also associated 
with SS. Casilda, Elizabeth of Portugal, 
Rose of Viterbo, Rose of Lima, Rosalia, 
Victoria, Angelus, Francis and_ several 
others.”’—Hulme, 

Rose in heraldry is used as the difference, 
or brisure, of seventh son. See cadency. 
The rose in heraldry is “represented in 
blazon without leaves. The rose of Eng- 
land is generally drawn like the natural 
flower, or with natural stem, branches, 
leaves and buds. In classic art a rose upon 
a tomb is an emblem of a short life. The 
ancient Romans were passionately fond of 
roses, and cultivated them assiduously in 
their gardens and introduced them plenti- 
fully in their feasts and symposia. In 
medieval England roses were the favorite 
presents on birthdays; and Whitsuntide 
was called, from the plenty of them, Rose 
Easter. Sticking a rose in the ear was 
the boast of an accepted lover.”—Mollett. 
The “Tudor Rose” is the “rose argent of 
York, combined with the rose gules of 
Lancaster either quartered argent charged 
or gules.” The so-called “Stuart” rose 
has six petals, and, on “rose” glasses (see 
rose glass) is often accompanied by two 
buds, representing James II. and the Old 
and Young Pretender. ‘iA’ well-known 
beautiful flower, but not very accurately 
depicted in coat-armor, the heraldic rose 
being ever represented full-blown, with the 
petals, or flower-leaves, expanded, seeded 
in the middle and backed with five green 
barbs, or invulacra, as in cut. It should be 








HERALDIC ROSE (SEEDED AND BARBED PPR.). 


noted that when the heraldic rose is borne 
gules it is never called ppr., as there are 
roses of various hues; but the barbs and 
seeds are sometimes termed proper when 
the former are vert and the latter yellow.” 
—Berry. Copinger says the rose is “repre- 
sented generally with 10 leaves, but some- 
times with five only. When there are 10, 
five are represented within or upon the 
dexter five. It is never drawn upon the 
stalk unless specified in the biazon. Being 
of two kinds, either white or red, it is 
never blazoned ppr.,” etc. See rose double 
for 10-petalled rose. A rose was the sign 
and title of a faience fabrique founded at 
Delft about 1675 by ‘Arendt Cosijn. The 
products of this justly celebrated factory 
are marked with a rose more or less well 
done. 


ROSE DOUBLE. See cut. 








ROSE DOUBLE. 


Rose pu BARRY (cer.). Often called rose 
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arné. “This porcelain color. was discov- 
red by Xzrowet” (Wylde says Xrowet, or 
Xhouuet) “at Sevres in 1757.” It is a 
flesh-colored rose-red.” (Jaennicke.) The 
olor has never been successfully imitated. 
RosE EN SOLEIL (Fr.). “The white rose 





ROSE EN SOLEIL, 


of York surrounded with rays as of the 
sun.” 

ROSE-ENGINE PATTERN. In_ goldsmith’s 
work this is an ornament made by means 
of a machine called a “rose-engine.” Mol- 
lett. 

RosE-GLASSES. There were many roSe- 
glasses produced in the XVIII century 
having a rose twig engraved on one side 
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ENGLISH JACOBITE ROSE-GLASS,. 


and an alighting butterfly on the other. 
These glasses have air-twisted stems. 

Rose poMpApouR (cer.). A  ceramist’s 
color discovered at Sevres by the chemist 
Hellot, who had also added turquoise-blue 
to the palette of the royal factory. 

Ros—E winpow (arch.). “Sometimes 
called a Catherine wheel. A large circular 
window divided into compartments by 
curved mullions. The most beautiful ex- 
amples are met with in churches of the 
Florid Gothic period.”—Mollett. 

Rosesup. In ecclesiastical art St. Her- 
man Joseph has been represented with pen, 
reed cross and rosebud in his right hand, 
two rings in his left, before him colors, 
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ROSE WINDOW IN THE CHURCH OF ST.. CROIX, 
ORLEANS. 


paint-brush, inkstand and penknife. (Hus- 
enbeth. ) 

Rosette (decor.). The rosette, strictly, 
is a conventional rose. In a broader sense, 
however, it is often used for any ornament 
of a circular shape with radiation from the 
center. An enlarged patera or decorative 





DECORATIVE ROSETTE MOTIFS. 


button. It is used to ornament circular 
spaces, as a starting point from which to 
suspend garlands, draperies and other 
hanging decorations. Rosettes can be dated 


back to the decorative arts of at least 30: 


centuries earlier than the Christian era. 

Rosso Antico (It.). “Ancient marble of 
a deep red tint, probably deepened in color 
by antiquity, like the nero antico (to which 
refer). It is the material of many ancient 
and early Greek sculptures, unequaled in 
tone by the products of any modern quar- 
ries. It contains white spots and veins.”— 
Mollett. 

Rosso DE FAENZA. An opaque bright In- 
dian red pigment, found on Caffagiolo and 
Casa Pirota majolica, is so called. 

Roven (cer.). Faience and porcelain. 
We are indebted to André Pottier’s re- 
searches for the history of Rowen faience. 

History. Ris-Paquot says: Early in the 
XVII century Nevers pottery workers 
came to Rouen, bringing their industry and 
methods. From this source the Nevers 
style of Rouen ware is derived. This in- 
fluence lasted for a lengthy period. Italy 
and Holland also furnished potters in this 
period, bringing their different processes 
and transmitting the Japanese subjects in 
vogue in their native lands. This style is 
known as faience hollando-japonaise. In 
1644 Nicolas Poirel, sieur de Grandval, one 
of the ushers of Queen Anne of Austria, 
received patents relating to a faience fac- 
tory; the patents were extended from 30 
to 50 years, and expired in 1698. The pot- 
ters were from Holland, Italy and: Lille. 
Sieur Edme Poterat exploited the work. 
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Camaieu decoration (slatey tones) was the 
only color used in embellishment. In 1696 
Dimois and de Villeray founded two fac- 
tories. By 1648 the Nevers style was in 
full force in numerous fabriques founded 
by Nevers potters and painters, due, of 
course, to the proprietors and decorators 
being from that town. In 1670 the decora- 
tion called a broderie was created by the 
Poterats. In 1673 Louis Poterat obtained 
30 years’ patent from Louis XIV. author- 
izing the making of faience in imitation of 
Chinese porcelain, he being the inventor: 
he was the first to use the style rayonnant. 

This Poterat also invented porcelain, the 
first to be made in Europe, as authenticated 
by an act registered in the Rouen Parlia- 
ment. We owe to him also the Chinese 
and Japanese imitations borrowed from 
pieces newly arrived in France. Louis 
Poterat (died 1696) was succeeded by de 
Villeray. In 1698 the Poirel privilege ex- 
pired and other fabriques were founded, 
one by Guillebaux. ‘“Polychrome decora- 
tion started from this time and was in 
force vigorously till about 1710. About 
this time the dentelle (lace) designs com- 
menced as a.framework, but were not in 
full formation till later. Caussy and his 
son started two ovens in 1707; Dubois and 
Blandin founded two fabriques at this date. 
By 1709 the financial condition of royalty, 
through the war, was in a reduced state 
and art faience took the place of the gold 
and silver pieces sent to the Mint. Rouen 
profited especially when the nobility fol- 
lowed suit. Coats-of-arms now appear 
upon the services. In 1712 Cauchois opened 
a fabrique that later became the property 
of André Pottier. In 1713 Louis XIV. al- 
lowed a Rouen fabrique to use the fleur- 
de-lis as mark. In 1719 a new factory 
was started named La Mettairie. In 1720 
Poterat’s fabrique was sold to Nicolas Fou- 
quet, who died 1742. The establishment of 
Madame Lecoq de Villeray was opened in 
the faubourg Saint-Sever in 1722. Marcel 
and Leclerc founded a factory in 1726, and 
Poitevin started in 1729. The latter suc- 
ceeded Heugue Guillaume in the following 
year. In 1739 the fabrique was established 
by Gabriel Fossé, and next year Francois- 
René Dionis succeeded the widow de Vil- 
leray. This year Francois Heugue, Sr., 
started. In 1742 Girard de Reinecourt re- 
ceived letters patent to continue the works 
of the deceased Poterat. 

André Pottier best tabulated the dif- 
ferent Rouen epochs and their attendant 
styles as shown in table on next page. 

Rouen styles of decoration have been thus 
classified by Pottier: Style rayonnant, Zen- 
ith, Polychrome decoration, Chinese imita- 
tions, rocaille style, imitations of Marseilles 
and Strasburg faiences. 

(For definition of the style rayonnant 
see under that title.) 

Zenith: “At the same time that the 
‘polychrome’ decoration displayed its se- 
ductive colors, the manufacture, in an effort 
crowned with full success, gave us those 
charming pieces covered with black ara- 
besques upon a yellow ochre ground, in 
which the elegant and capricious design 
covered the surface almost entirely.”—Ris- 
Paquot. 


“Polychrome” decoration. “The lace de- 
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THE inventory has been totaled and 
we have had the largest year’s 
business of our history. We want to 


Outhill congratulate the buyers of the 


_— Cuthill 
Cut Olass 


on justifying their judgment in pur- 
chasing glass of the quality that always 
appeals to the Connoisseur. It has 
THE CONNOISSEUR evidently met the approval of your 
patrons as well as ours. 





A prosperous New Year 
TUTHILL CUT GLASS COMPANY to you all. 


MIDDLETOWN, N. Y. The booklet distinguishes between our prod- 
To dealers in our line, we furnish the “Connoisseur” Booklets for dis- uct and inferior goods and makes clear to buyers 
tribution to buyers who are interested in what constitutes quality in Cut Glass.) why ours is worth more. 
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ACROBAT 


We have made another lot of these 
attractive WINDOW DISPLAYS. 


The Acrobat performs various stunts 
in very life-like manner; one of the 
best window attractions ever made. 
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runs three hours with one winding. Oak case, height 
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ROUEN EPOCHS AND THEIR ATTENDANT STYLES TABULATED BY ANDRE POTTIER. 


Ist Epoch. Beginning of (1647 to | 1st division. Nevers influence. 
1710) Manufacture. Siviecerc. {2a division. Dutch-Japanese type. 
Ist division. Camaieu blue decoration. 
2d division, Blue -heightened with red or 
2d Epoch. Style (1710-1765) ray- yellow. ; 

IR o's hears fe RE aT 0d division. Regular polychrome decora- 
| tion, of different colors and yellow 
| ochre. 

Ast division. Quadrilled borders, green. 
3d Epoch. Chinese (1728-1755) Pagodas. 

MUM AGI oe a ROS en 2d division. Lapis blue and lacquered 

grounds, or Persian imitations. 


Exceptional and figure pieces. 


Ist division. Scenes of gallantry or rustic. 
2d division. Trophies, carquois (quiver) 
4th Epoch (1755 to the end). Ro- | pattern. 
CANE. SERIO oo eink eee ce 3d division. Cornucopias, isolated flowers, 
with or without insects. 
Faiences porcelaines... ©: 5... ..02.00% | Imitations of Strasburg and Marseilles. 








sign (dentelle) in camaieu blue exacted, 
on the part of the decorators, a sustained 
effort and, above all, great care in its ex- 
ecution; its cost of production was, rela- 
tively, rather high. To obviate such in- 
convenience, yet to deliver good value, red, 
green and yellow pigments were employed 
in the ornament. The flowers received on 
their petals a tint, sometimes red, some- 
times blue. All this combination takes the 
name of ‘polychrome’ decoration. The 
splendor of this combination admitted a 


less able hand and hid better the defects. 


of manufacture.., The ferronerie motiis 
blended with thé flowers, ably disposed, 
furnished graceful specimens of this kind.” 
—Ris-Paquot. 

“Chinese Imitations.” | The taste pro- 
duced in France at the sight of several 
specimens of Chinese porcelain brought by 
misSionaries soon caused a new lucrative 
idea to germinate in the brains of artists 
and manufacturers. The Chinese subjects 
were not long ‘spared from reproduction, 
which, at. first, were copied servilely. and 
later interpreted into the French. In aban- 


‘longer presented congruity; 


subjects, detached from one another, no 
the borders 
were no longer in accord with the subject 
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that is to say, célor was imposed upon 
color. These pieces were done with very 
careful execution; some represent mytho- 
logical subjects. The framework upon the 


marly (rim) is produced by a garland of 
flowers and fruits tpon a‘ ground of lapis 





CORNE TRONQU E. ROUEN DECORATION. 





ROUEN FAIENCE. 


“aU CARQUOIS” DECORATION, STYLE ROCAILLE, 


FERRONNERIE MOTIF IN BORDER. 


use, especially red in excess; the enamel 
received a green tinge, that, with the green 














ROUEN FAIENCE., 





“IMITATION CHINESE” DECORATION, 


LENGTH 33 CM., WIDTH 24 CM. 


doning the regularity of the preceding style, 
the first step was taken in the direction of 
decadence. Disorder ruled at all points; 
the design had no longer proportions; per- 
spective was entirely unrecognized; the 


in the center. All colors were brought into 
quadrilles of the border, presented a tame 
aspect, lacking in vigor. The decoration 
in lapis blue and lacquered ground was 
done as a surcharge on the background; 


blue. This decoration closely approaches 
the make of Nevers, which excelled in this 
kind. (Ris-Paquot.) 

Style Rocaille. “Tired soon of a com- 
bination so poor and so little attractive, 
search was made to create a new style. 
In order to get that they were thrown back 
upon the contemporary fashion in furni- 
ture, hangings, prints; in a word, every- 
thing served as model. There was much 
to weigh over, for the epoch was largely 
endowed with a refined taste for luxury. 
Flowers, birds, arabesques, vegetation, co- 
quillage (shell-work)—all intertwined in 
this new kind of decoration, which took on 
the name of rocaille. The painters of this 
epoch were so familiar with the representa- 
tion of Bacchic and gallantry scenes that 
they were very often reproduced; then 
came those piquant subjects which we 
come across still by chance. All these de- 
baucheries of art could only lead on to 
ruin. To the rocaille was joined the style 
called au carquois (quiver), of Chinese 
origin, and represented by the attributes of 
arms or of music. The whole was mixed 
together with birds, with a rocaille border. 
Later. came the type called d@ la corne 
(cornucopia), which was composed of a 
horn bent spirally, from which fell a branch 
of flowers, more usually represented by 
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CHIME CLOCKS 


The celebrated ELLIOTT 
Chimes, and also the finest 


makes of German Chime, 
both Hall and Mantel. 


We also carry a line of fine 
Mahogany and Oak Cases, 
fitted with the best French 
15-Day Striking Movements. 





Write for Our Latest Catalog 

















Our Exhibition for 1913 
is Now Ready 














No. 72—7 Feet 8 Inches High, 26 Inches Wide, 16 Inches Deep 


HARRIS & HARRINGTON 


Sole Agents for Cie CLOCKS, London, England 


“J, J. ELLIOTT’S’’ CELEBRATED CLOCKS 12 BARCLAY STREET 


NEW YORK 























February 5, 1913. 


arnations colored very bright red or blue. 
nsects and butterflies disported themselves 
n the midst of these branches. In other 
ases this cornucopia is cut through the 
middle, then it takes on the name of corne 
ironqué (see cut). The Chinese designs 
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tist has taken the place of the stick, new 
colorings have been discovered, new blend- 
ings of colors tested and proven, and 
painters of pottery have become famous. 
It is to be regretted that these artists have 
never been awarded either the fame or the 





ROUEN FAIENCE, 


are here found retraced by fences, thorns, 
hedges, always painted in a very vivid red.” 
—Ris-Paquot, 

(To be continued.) 





Pottery. 





IVID indeed is the contrast between 
the pottery ware made in pre-historic 
times and the finished productions of the 
workers in clay in our day. The difficul- 
ties that have been met and mastered, the 
amount of thought and labor that has been 
expended by the potter, are too vast to be 
comprehended, 

Primitive races of men took such clay as 
they found on the surface of the earth, 
spread it out on flat stones and, after beat- 
ing it with hands, stones or clubs, molded 
it into shape. The shapes thus formed 
were baked in the sun or in very rudely 
improvised ovens. Wherever clay was 
found men became potters. 

From mother earth has been exhumed 
pottery ware made in pre-historic times, 
crude enough in construction, but formed 
into shapes that have never been excelled. 
Decorations have improved, but the forms 
of the articles made by these first modelers 
in clay were things of beauty that have 
never been surpassed by ancient, medizval 
or modern potters. 

For centuries all pottery was the work of 
man’s hand alone. The potter’s wheel was 
the first mechanical appliance used—and 
for years was the only one. Little by little 
machinery has been called into use. The 
use of these mechanical adjuncts has put 
the potter in a class with the artisan, and 
this tends to detract from his prestige as 
an artist. 

Ages ago decorations were made by trac- 
ing with a stick the ornamentations on the 
unburned clay. But the brush of the ar- 


A LA CORNE DECORATION. DISH 50 CM. LONG, 36 CM. WIDE. 


remuneration which they so well deserve. 

Pottery painters should really be con- 
sidered greater artists than those who paint 
on canvas. The latter can change their 
work at any stage of its progress—the for- 
mer cannot. 

The china decorator must not only have 
skill and artistic taste; he must have the 
knowledge which will enable him to de- 
termine what effect firing will have on the 
colors he uses. This is often quite a diffi- 
cult task. 

The Chinese—the greatest race of pot- 
ters the world has ever known—worked, 
studied and experimented until finally they 
produced the wonderful translucent white 
ware which from that day to this has been 
called china. The making of this ware 
was one of the marvels of medieval times. 

The skill of the potter increased steadily, 
and in past centuries much that was of 
real artistic merit was produced by these 
workers in clay, and collectors of art wares 
pay fabulous prices for choice specimens 
of the famous productions of the potteries 
of bygone ages. 

We are living in a commercial age. That 
which will sell readily is produced in quan- 
tities. Decalcomania transfers vie with 
the handwork of the artist and have so 
cheapened the production that poor indeed 
is the home that cannot have a really pleas- 
ing piece of pottery ware in it. But it 
must be admitted that the use of these 
“decals’—as they are commonly called—has 
curtailed the potter’s art. Such quantities 
must be produced that there is little time 
for the working out of original ideas which 
might be the means of producing things 
rare and beautiful—and the probability is 
that in ages to come connoisseurs will not 
be seeking specimens of china made in the 
20th century. Our present productions are 
too indicative of the age in which we live. 

England and Germany are the leading 


News. 


pottery manufacturing countries of the 
world. Germany easily leads in the amount 
manufactured, while England excels in the 
fineness and finish of the goods produced. 
English bone china—in which pulverized 
ox-bone is mingled with the very fine clay 
for which England is so celebrated—is 
known the world over for beauty and dura- 
bility. When these two are combined it 
would seem as though the acme of per- 
fection were attained. 

Many other countries are making bone 
china. Norway and Sweden produce good 
ware with strikingly original decorations, 
which, however, have not the finish of the 
English designs in enamel. 

Our own America—“pushing America’— 
has entered the field, and the writer of this 
article saw a piece of bone china which was 
made in Syracuse, N. Y., that was a beau- 
tiful specimen of the potter’s skill—clearly 
translucent and with a glaze that was as 
smooth as velvet. It looked and felt like 
a piece of Minton or Coalport china. 

To one who makes a study of ceramics 
the wares produced in different countries 
are easily recognized. The English is al- 
ways the same—the old decorations have 
been made on the old shapes for years— 
but as both decorations and shapes are 
good, they retain their charm. Who would 
have the Indian Tree pattern changed, or 
the Blue Willow altered? 

The Germans have more variety—an 
endless variety—and there is always, with 
them, the Delft ware, with its Holland 
scenes, its windmills and its ships—the 
Delft ware that everybody loves, and the 
Meissen or Dresden china that is the joy 
of the treasure seeker. 

French productions are beautiful in qual- 
ity and dainty in decoration. To one who 
knows, the “Limoges” stamp calls to mind 
a simple spray or border, beautiful in color- 
ing and exquisite in simplicity—a style that 
appeals 10 most people. 

The American pottery ware that is most 
widely known and that is considered the 
best from the artist’s viewpoint is the 
Rookwood ware made in the Rookwood 
Pottery in Ohio. We can feel a just pride 
in knowing that our own country can pro- 
duce such exquisite art ware as is manu- 
factured in this Ohio pottery—Adelaide 
Husted, in the O. T. Johnson Co. Store 








A good title is held in Justice vs. But- 
ton (Nebr.), 38 L. R. A. (N. S.), 1, to be 
one that can be sold to a reasonably pru- 
dent man who might desire the property, 
or a title that can be mortgaged to a per- 
son of reasonable prudence as security for 
the loan of money. All the authorities on 
the question What is a marketable title? 
are collated in an elaborate note to this 
case, 

The word “responsible” 
“lowest responsible bidder,” in a statute 
providing for competitive bids before 
awarding contracts for certain public im- 
provements in cities of the first class is 
held in Williams vs. Topeka (Kans.), 38 
L. R. A. (N. S.), 672, to imply skill, judg- 
ment and integrity necessary to a fithful 
performance of the contract, as well as 
sufficient financial resources and ability. 


in the phrase 
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Notre-Dame Chime. 
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It is to the interest of any Clock dealer to look into the proposition which will be offered 
by our representatives, Messrs. H. SoMBORN and CHas. J. MITTELKAUF. 

Besides the usual 8-ft. Grandfather Clock style, we have introduced short style 8-day Hall 
Clocks—Gong Strike—Tubular Bell Chimes, etc. 


We do not reproduce here the known Westminster and Whittington Chimes which we can 
supply—we do not think the “St. Michael’’ is of interest; it is but an imitation of the Whit- 
tington and inferior to it. 

The above three “Chimes” have musical merit and have been most favorably received by 
the public. 

They are copyrighted in the U. S. and in all the countries belonging to the International 
Copyright Union; and no clock having one or more of these chimes can be obtained except 
from this firm or its agents, here or in Europe. All our clocks bear the stamp B & D Limited. 

We offer also a large selection of mantel clock chimes, tambours, etc., some having the 


Westminster and Trinity Chimes. 
All our chimes and cases are manufactured here. 


_ The * Key” in which above chimes are written is for 11” tubes; with 114” tubes we use 
the “G’” Key—Alll our chiming movements are constructed with 3 trains. 
We show a full line of fine Paris made clocks and sets. 


BAWO & DOTTER, Limited 


20-28 WEST 33rd ST., NEW YORK 
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Pennsylvania Slip-Ware at the Metropolitan Museum of Art, 
New York. 











A RECENT Bulletin of the Metropoli- 
d tan Museum of Art contains an in- 
‘resting article on Pennsy'vania slip-ware. 
The Bulletin says: 

“The purchase of eight examples of Penn- 
ylvania slip-decorated ware gives opportu- 
nity for a discussion of the slip-ware, some- 
times referred to as tulip ware, made dur- 
ing the 18th and early 19th centuries by the 
Pennsylvania ‘Dutch’ in close adherence to 
the traditions they had brought from their 
fatherland. The authority on this subject 
is Dr. Edwin AtLee Barber, from whose 
book, ‘Tulip Ware of the Pennsylvania- 
German Potters,’ copious extracts will be 
quoted. In his preface he states: ‘The ex- 
istence of the ancient art of slip-decoration 
in America was not known to ceramic stu- 
dents until the year 1891, when the present 
writer’s attention was first attracted to the 
subject through the purchase of a 
red earthenware pie plate. This piece, em- 
bellished with floral and bird devices in the 
sgraffto style, and an inscription in Ger- 
man, with date 1826, was at first supposed 
to be an example of European workman- 





SGRAFFITO PLATE MADE BY HENRY ROCUDEBUTH, 
1793, 


ship, but careful examination revealed the 
fact that some of the words scratched in 
the border were in Pennsylvania “Dutch.” 
From this clue a series of investigations 
was instituted which resulted in the inter- 
esting discovery that this curious art, which 
had been brought from Germany, was 
flourishing in eastern Pennsylvania before 
the middle of the 18th century.’ 

“The early German settlers in the Pala- 
tines of Pennsylvania, possessing but little 
literature, and that of a devotional charac- 
ter, resorted to ‘another method of trans- 
mitting ideas for the amusement of the 
ommon people, which Dr. Barber terms 
‘ceramic literature.’ He explains his ex- 
pression as follows: ‘By the union of ex- 
pressive pictographs and inscribed words, 
the workers in clay recorded the customs 
if the people, much of their folk-lore, and 
heir artistic progress. By means of these 
eramic inscriptions they preserved many 
‘{ the old German sayings or sprichworter, 
hich otherwise would have been forgot- 


ten.’ They used ‘the same time-honored 
methods and decorative motives in this, 
their adopted land, as had been employed 
by their forefathers for generations. 
: And on their earthen wares they 
inscribed, in the dialect of the people, the 
homely proverbs and mottoes and rude 


rhymes, quotations from the Bible and lines 
from old German hymns, which had orna- 
mented the coarse pottery of their ances- 
From the old dishes we may, there- 


tors.’ 





SGRAFFITG PLATE MADE BY DAVID SPINNER. 


fore, learn ‘much of their customs, of the 
various animals which they raised, of the 
flowers which they cultivated, and the cos- 
tumes which were in vogue a century and 
a half ago.’ 

“Of slip-decorated ware there are two 
varieties, slip-traced or slip-painted and 
slip-engraved, scratched, or sgraffito. ‘Slip- 
tracing consists in trickling liquid clay or 
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instrument, to show the darker clay be- 
neath. In Pennsylvania, sgraffito 
ware was being made as early as 1733, as 
is indicated by an interesting example, 

which is inscribed with that date, 
and it is more than probable that for sev- 
eral years previous to that time the trans- 
planted art had flourished here.’ 

“These pieces have a peculiar human in- 
terest, for they were not made for the 
trade, or were the plain utensils turned out 
by the same potters, but ‘were executed 
during odd moments and leisure hours by 
the proprietor or his journeymen, as gifts 
or presentation pieces for household deco- 
ration. They were usually designed for 
some friend, sweetheart, a wife, or the 
daughter, or mistress of an employer, and 
they were occasionally executed to fill a 
special order from some well-to-do patron. 
Such pieces were highly prized and care- 
fully preserved from one generation to an- 
other.’ 

“The decoration on this early ware has a 
crudeness and a naive childishness that 
betoken that it was ‘the spontaneous ex- 
pression of latent talent rather than the 
result of technical training. The ceramic 
artist knew no rule of procedure and his 
hand was untrammeled by ‘the limitations 
of any school of art.’ Among the decor- 
ative motives employed were convention- 
alized flowers and foliage, most frequently 
the tulip and the fuchsia, but often flowers 
that grew only in the imagination of the 
potter; birds, especially the eagle as repre- 
sentative of liberty, the turtledove as the 
emblem of love, and the peacock, raised 
extensively in the German settlements and 
sometimes looked upon as a weather pro- 
phet; animals, such as the deer, rabbit, 
lion, dog and horse, the latter occurring 
most frequently but with the least success, 
as it was the most difficult animal form at- 
tempted; men and women, poorly drawn, 
indeed, but possessing a fascination by the 
very audacity of the untutored potter in 














SGRAFFITO PLATES MADE BY DAVID SPINNER. 


slip through a quill, which is attached to a 
little cup, over the surface of the unburned 
ware to produce the decorative designs, the 
slips being of the consistence of thick 
cream or batter of a lighter tint than the 
coarse clay to which it is applied, which 
latter is generally of a dark orange or red 
color. Slip-engraving consists in covering 
the ware completely with a thin coating or 
engobe of slip, through which the orna- 
mental devices are scratched with a pointed 


attempting the difficult poses of spirited 
action; and marginal inscriptions, by no 
means least important not only for his- 
torical interest, but also for decorative 
effect. 

“Some inscriptions seem to have been the 
common stock in trade of the potters. 

“The simplest piece of sgraffito ware in 
the possession of the museum is a shaving- 
dish, with the customary notch on one side 
to fit the neck of the person shaving. It 








THE JEWELERS’ CIRCULAR-WEEKLY February 5, 1913. 








ESTABLISHED 1871 


GENUINE IVORY 
Toilet Articles and Fancy Goods 


Makers of 


High Grade Goods for the Best Retail Jewelers 


The Oldest Makers of this Line in the Country 


JS. R. HOOKER 


423:427 Kent Ave., BROOKLYN, N. Y. 


> 


























ANNOUNCEMENT 








We take pleasure in announcing to the trade that we have adideci 
to our business a department devoted to 


European Jewelry and Novelties 


including the well Known 


Oppcahcimer-Bressel Line of Real Gun Metal Goods 


Indestructible and French Oriental Pearls 


Sample lines will be shown about the middle of February by Messrs. 
Oppenheimer and Brussel in their respective territories. 


FERDINAND BING & COV’S Successors 


PARIS: 43 Rue de Paradis 67-69 Irving Place, New York 





























February 5, 191+. 


has as decoration one spray of tulip and a 
marginal inscription appropriate to its use: 
Ich weiss nit in der welt mein bart der ist 
var din gestelt 1791.’ Translation: ‘I do 
not know why in the world my beard is 
growing so thin.’ 

“Plates made by Henry Roudebuth and 
Samuel Troxel show the typical motives of 
flowers, foliage and birds. The colors are 
the red of the clay, the yellow of the slip, 
and on certain portions of the design a 





SGRAFFITO PLATE INSCRIBED ANDREW U, 
FEB. 28, 1810. 


green produced by the use of oxide of cop- 
per or verdigris. 

“The pottery of David Spinner, situated 
on Willow Creek, in Milford township, on 
Spinner’s farm, is represented by four 
plates, of which one is slip-painted in a 
pattern of lines, dots and curves; the other 
three, slip-engraved, each showing a brave 
attempt to portray not only flowers, birds 
and animals, but men and women as well, 
dashing soldiers in cocked hats and a lady 





SGRAFFITO PLATE MADE BY SAMUEL TROXEL, 
1818. 


gaily attired in the costume of the period. 
The flower forms exhibit considerable vari- 
ety and rather more grace of outline than 
the productions of many another potter 
of the period. Dr. Barber iniorms us, 
‘David was considered quite an artist by 
his contemporaries and decorated the ware 
with his own hand. He possessed a marked 
ability for off-hand sketching that exceeded 
the artistic attainments of the neighboring 
potters, and he frequently placed his name 
beneath his designs on plates and other 


pieces. One of the museum plates bears 
a flowing signature: ‘D. Spinner 1801.’ 
Oddly enough, the tulip, so common a mo- 
tive with Pennsylvania-German potters, 1s 
not found once on Spinner’s ware; the 
fuchsia takes its place as the most cus- 
tomary floral motive. 

“ ‘Slip decoration in its primitive stages is 
now a lost art in the United States. Its 
decadence commenced with the advent of 
pewter, anc when the cheaper grades of 
white crockery began to be introduced the 
products of the German potteries ceased to 
be in demand.’ It was, however, ‘the fore- 
runner of the modern art of painting on 
the unbaked ware with colored clays, as 
exemplified in the Rookwood pottery of the 
present day.” 





Candlesticks. 





"fg ANDLES and ‘also oil lamps were 

known to the ancients. The candles 
were made of pitch, wax, or tallow, with 
a rush wick. The seven-branched candle- 
stick from the temple in Jerusalem is rep- 
resented on the triumphal arch of Titus, 
the fundamental form being the same as 
that employed to-day in the Jewish church. 
The candle was held, as now, in a socket 
or on a sharp point or thorn. In Pompeii 
was found a candlestick with three feet, a 
cylindrical opening to hold the candle, and 
a stone in the Worsley Museum has a rep- 
resentation of a candlestick with a sharp 
point at the top. 

The Christians took from the Jews the 
custom of using candles in worship, and 
candlesticks of various forms became an 
important feature of church furniture. 
There were pairs for the altar tables, single 
ones for the great Easter candles, and 
stands for 13 or 15 candles, besides wall 
candlesticks and, in the llth century, cir- 
cular candelabra suspended from the ceil- 
ing. 

Candlesticks figure largely among the ar- 
ticles which have been preserved from the 
Middle Ages. There are examples in 
bronze, copper and some, though but few, 
in precious metals. In structure they con- 
sist usually of foot, stem and cup, the usual 
way of holding the candle being by a sharp 
point. The foot was frequently three-sided 
and of open work, on filigree, the design, in 
Roman times especially, portraying curious 
figures of men or animals, intended to syin- 
bolize the victory of light over darkness. 

The most celebrated work of this kind 
is the candlestick in the Cathedral of 
Prague, executed in the 12th century. 








When a mortgage misdescribes the prop- 
erty intended to be mortgaged, it is held 
in Fisher vs. Villamil (Fla.), 39 L. R. A. 
(N. S.), 90, that the mistake may be cor- 
rected by a proper proceeding before judi- 
cial foreclosure; but if the mistake has 
been carried into a bill filed for the pur- 
pose of foreclosure of such mortgage, into 
the decree ordering foreclosure, into the 
advertisement and into the deed, the pur- 
chaser at such foreclosure sale is held to 
have no right to maintain a bill in equity 
to correct the description- of the land as 
contained in the mortgage, in the decree 
and in the deed. 
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Which Precious Stones Suffer Damage in 
the Course of Ordinary Wear? 





RACTICALLY the most important 
property of precious stones is their 
extraordinary hardness. This alone first 
imparts to the stone its practical value; all 
the brilliancy and all the fire, the beauty, 
the color effects, would have no signifi- 
cance, says Allgemenie Journal der Uhr- 
imacher Kunst, if the choice qualities of the 
stone were not lastingly protected from in- 
jury by its hardness. 

Together with their beauty qualifications, 
the hardness of the most valuable precious- 
stones, like the diamond, the ruby and. the 
sapphire,;must be taken into consideration 
in determining their great value. The 
hardnéss’ of* the diamond, classed in the 
hardness scale as 10, resists every chemical 
and mechanical attack, even fire itself; the 
stone cannot be injured, can even be cut. 
only with its own dust. The diamond is 
followed in the scale of hardness by the 
precious carunda, sapphire and ruby, classed 
as 9. 

While the public expects offhand that 
every stone classed as precious or semi- 
precious will be rendered insensitive to the 
destructive effects of wear ‘by its hardness, 
there are several otherwise highly prized\ 
precious and semi-precious stones the low 
degree of hardness of which causes them: 
to very soon show traces of the effects off 
wear, the polish—the brilliant surface of 
the stone—showing the finest furrows and 
scratches, and in consequence becoming 
gradually quite dull. 

Among the precious stones, the turquoise, 
with a hardness of 6, and the opal are 
first to merit notice. Both stones, espe- 
cially when worn in rings, very speedily 
show wear, reveal traces of the injurious 
effects which the air, moisture and dust. 
exercise on them, especially the scouring: 
attacks of moisture and dust, by which a 
sort of emery is formed that gradually de— 
stroys the delicate polish of the opal. 

The turquoise is affected not only by this 
dust abrasive, but also by air and fluids 
containing acids. To the turquoise, too, hot 
water is very injurious and is capable of 
exercising a very unfavorable effect on its 
beautiful blue color. It is well known that 
when real turquoise are too highly heated 
their color may ‘be completely bleached out,. 
so that we have really only a dirty white: 
mass left. In the latter case a restoration 
of the blue color is impossible: the jewel 
has become worthless. 

If it is merely the surface of the stone 
that has suffered injury, the damage can 
be repaired by recutting or repolishing. 

Large, valuable turquoise or opals should 
not be used as ring-stones, but rather worn 
in some other form of ornament not so 
subject to injury. Rings set with either 
stones, if we desire to preserve their beauty 
for the longest period, should not be worn 
at any kind of housework. The moon- 
stone, at present so popular, is likewise not 
a hard mineral; it is delicate and soon 
shows traces of wear. Its hardness is 6. 

Lapis lazuli, bloodstone, as well as such 
stones as can readily be worked with the 
graver, will in time lose their polished bril- 
liance, and then require repolishing. 
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THE POWER PLANT OF THE ELGIN WATCH FACTORY 


OWER is developed in four 


boilers. Coalis stored in bins in the 


upper part of the building, and after being crushed to a con- 


venient size falls through chutes to self stoking grates beneath the boilers. 
In the engine room shown above are two engines of 750 horse power and one of 300 
horse power. ‘The electric equipment comprises three generators, one steam and‘one motor driven exciter 
and one fourteen panel switch board. An air compressor and refrigerator are included in the plant. 





HE electrical power developed here | ment, modern methods of efficiency and 

is. supplied to every room in the fac- the spirit of progressiveness skillfully ap- 

tory bymotors, whichmove - ply the 1800 horse power of this 
12,499 feet of main shafting, | great plant tothe production of 
13,747 feet of counter shafting the Lady Elgin—‘“The smallest 
and 73,837 feet of belting. ‘This watch made in America’’. Its 
plant furnishes steam heat to pallet arbor, 56/1000 of an inch 
the buildings and also supplies long with a thread 1/100 of an 
current for 7,000 electric lights. inchin diameter will pass 
The Elgin power plant is the through the eye of a sewing 
largest, most complete and most needle. The production of this 
modern in the watch making minute material, onanautomatic 
industry. Elgin equipment of machine, illustrates but one of 
every kind is always kept abreast of the | the myriad delicate, refined usesto which 
times or aheadofthem. Modernequip- | this tremendous power is put. 


WRITE FOR ILLUSTRATED TRADE PRICE LIST 


ELGIN NATIONAL WATCH COMPANY :: :: ELGIN, ILL. 
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Acting Length of the Lever and Roller-Jewel Radius. 


Written expressly for The Jewelers’ Circular by T. J. Wilkinson. 

















(Continued from issue of Jan. 1.) 
PART VIII. 
UR former studies related to calculat- 
ing the theoretical radius of the 
roller jewel. In this paper we purpose to 
show how the practical radius of the roller 
jewel may be computed. 
The roller jewel’s practical radius trans- 
gresses to a certain extent the theoretical 
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conditions governing escapement construc- 
tion. This slight transgression, however, 
is necessary to insure the safe depthing of 
the roller jewel, or rather the safe entry of 
the roller jewel into the lever slot; and also 
to insure the safety action’s soundness 
when the roller jewel passes the horns of 
the lever. In short, an increase of the 
radius is required to prevent a tripping 
error. 

In Fig. 30 is illustrated the idea of the 
theoretical radius. As shown, the radius 
just meets, or very slightly more’ than 
meets, the arc A B, which touches both 
corners of the lever slot. 

To overcome this want of intersection 
of the arcs and to provide thereby condi- 


tions more safe and practical, the roller 
radius is lengthened to what is termed its 
practical radius. Which idea is shown in 
Fig, 31. A comparison of the roller jewel’s 
position relative to the arcs A B will make 
our meaning clear. 

To examine and explain the question of 
the practical radius of the roller jewel, we 
shall use some escapement specifications 
suitable for explanatory purposes. They 
are not to be taken as representing any es- 
capement type; the figures have been se- 
lected for this preparatory study in an 
effort to avoid promiscuous fractions. 

The drop, or first lock, is to be of 1 de- 
gree; the slide, or second lock, we shall not 
specify, as we shall confine ourselves to the 
idea that the escapement is banked to 
drop, which condition implies that slide is 
eliminated. When the escapement is 
banked to drop, the angular motion of the 
lever is to be 10 degrees; the width of the 
lever slot is to equal 6 degrees; and when 
the lever is at rest against its bank, the 
roller jewel is to just scrape past the cor- 
ner of the slot, as represented by Fig. 32. 
In which event B P will be the practical 
radius. The impulse angle of the roller 
jewel is to equal 30 degrees. The specifi- 
cations are herewith condensed and re- 
peated: 

Data No. 1— 

Angular motion of lever = 10 degrees 

Impulse angle roller jewel = 30 de- 
grees 

Drop or first lock = 1 degree 

Width lever slot = 6 degrees 

Roller jewel’s freedom from slot cor- 
ner, nil 

As mentioned, some of the foregoing fig- 
ures do not represent ideal escapement con- 
ditions but have been selected to render 
the subject of figuring more simple. 

We shall start the problem by first figur- 
ing the theoretical radius of the roller 
jewel. Taking one-half the angular mo- 
tion as specified, we have angle A (Fig. 
33) equal to 5 degrees and angle B 15 
degrees. As before directed, the sine of 
A + B = sine B = 1.32147, the center dis- 


tance A to B. The lever acting length 
A C equals 1. This problem as to the 
theoretical radius of a roller jewel has 
been completely worked out in former 
papers; hence it is needless to again go 
into the details. As a reference will show, 
we figured C B, the theoretical roller ra- 
dius, to equal .33676. We shall now take 
up the question of the practical radius. 
We know the slot in the lever and roller 
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jewel have practical dimensions. One of 
them, viz., the width, we are compelled to 
take cognizance of. The width of the slot 
is given as 6 degrees. One-half of the 
slot’s width is found on each side of the 
line A C (Fig. 34); consequently the angle 
P A C equals 3 degrees. 

As the angle C A B equals 5 degrees 
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and P A C equals 3 degrees, the angle 
P A B equals (5 + 3) 8 degrees. The 
problem of the practical radius of the 
roller jewel is now transformed into Data 
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(ACTUAL SIZE) 


This Marsh Patent Watch is a 12-size solid 14k gold Watch 


for men, reasonably priced, and immensely strengthened by patent 
protector which shields the movement against outside pressure and dust. 


The Marsh Patent Watch is manufactured to meet a specific and rapidly growing demand—the 
demand by men for a solid gold watch of reasonable cost, and strong enough to insure its accurate time- 
keeping qualities. Every jeweler is familiar with the fate of solid gold watches with cases “thin as paper.” 
Every jeweler knows that these unreliable watches have become a menace to the watch business. The 
Marsh Patent Watch exactly answers the need for an inexpensive and absolutely reliable gold watch. 


It is solid 14K gold. 

It is reasonable in price. 

It is absolutely protected against pressure and dust. 
It is a 12-size men’s watch. 

It is a thoroughly reliable timekeeper. 


It is shipped complete from our factory in 7, 15 and 17 jewels 
and is sold under the protected contract system. 


It nets the jeweler a splendid profit. 


The illustration shows the nickel and gold damaskeened movement protector used in Marsh Watches. 
This protector is a part of the movement, not of the case, and is attached to the dust band. Because of it, this 
thoroughly protected, reliable, solid gold watch can be sold at a price as low as movements of corresponding 
grade in light weight, undesirable and unsafe cases. 


The success of this watch has been immediate. Before Christmas we could not supply the demand, but 
we are now prepared to fill your orders promptly, if placed early. 


WALTHAM WATCH COMPANY 
Waltham, Massachusetts 
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No. 2. Lever angular motion drop to drop = 10 benefit of such as desire to work out the 
Data No, 2— degrees exact size of angle B and who may desire 
A= i Impulse angle roller jewel = 30 degrees to follow out the calculations in our con- 
Angle P A B = 8 degrees According to the above specifications, cluding problem. The following rules will 
A B = 1.82147 when the escapement is banked to drop be of interest, as they explain how seconds, 


In the text following Data No. 1 we cal- 
culated the center distance A B as given 
above. The new triangle is better shown 
in Fig. 35, in which P B represents the 
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roller jewel’s practical radius, which we 
shall now calculate. 
AEs 1 
P B = sine 8° 13917 
D A = cosine 8° 99027 
DB=AB—AD = .82940 
We must next solve the size of the angle 
B. To do so we shall apply the definition 
of tangent: 


1 Ul dl 


Sideopp. = .13917 
Tangent = = .42241 
Sideadj. = .3294 
In the table of tangents we find that these 
figures practically represent an angle of 22 
degrees and 54 minutes. 
Continuing our solution— 





B= 22° 54’ 

PB=>PD~+ = .35749 
Lever modulus = .75673 
Roller modulus = .26856 








A 


It will be noticed that we have two sets 
of figures in the problem of the practical 
radius which correspond with two in the 
problem of the theoretical radius, namely, 
the acting length of the lever, including its 
modulus, and the distance of centers. 

Problem No. 2: Practical radius. 

Drop or first lock = 1 degree 

Width of lever slot = 5 degrees 

Roller jewel’s freedom from slot corner 
= % degree 
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the roller jewel is to have % degree of 
freedom from the slot corner, as shown in 
Fig. 36, lever at rest against its bank. The 
width of the lever slot is to be 5 degrees, 
one-half of which, viz., 2%, lies on each 
side of the line A C (Fig. 37). The angle 
R A C being one of 2% degrees, the cor- 
ner R being the outside slot corner, the 
roller jewel when passing the slot corners, 
lever against bank, is to have % degree 
of freedom from the corner R. Therefore, 
2° — %° = 2°; the angle C A P is one 
of 2 degrees, as the angle C A B represents 
an angle of 5 degrees (10 + 2). The angle 
P A B is one of 7 degrees, being composed 
of the angles C A B, of 5 degrees, and 
P A C, of 2 degrees. 

Referring to Fig. 37 of our present prob- 
lem, we know from past calculations that 
A P equals 1 and the center distance A B 
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is 1.32147, obtained by means of the for- 


mula given elsewhere, viz.: Sine A + B 
+ sine B = center distance. Tabulated, 
we have— 
3 AP=1 
A B = 1.82147 
Angle A = 7 degrees 
Commencing our calculations— 
AP=1 
Pop = :sine..7° ==, 12187 
A D = cosine 7° = .99255 


BD=AB—AD = .82892 
To find size of angle B, using defini- 
tion of tangent— 
Side opposite 12187 
= = 37051 
Side adjacent 32892 
Referring to a table of tangents, we find 
.37051 approximates an angle of 20 degrees 
and 20 minutes; hence— 
Angle B = 20° 20’ (nearly) 
P B = PD = sine 5 = .35073 
Lever modulus = A P + A B = .75673 
Roller modulus = P B + A B = .26540 
These last figures represent the modulus 
for the practical radius of the roller jewel. 
We mention that angle B was. one of 
20 degrees and:20 minutes, nearly, for the 





or the figures representing them, may be 
obtained in conjunction with a table of 
sines, etc. Let it be required to find the 
sine of an angle of 14° 22’ 26”, or the 
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cosine, tangent or cotangent. Rule: Find 
in the table the sine, cosine, tangent or co- 
tangent corresponding to the degrees and 
minutes of the angle. For the seconds find 
the difference between the values quoted in 
the tables and the value of the sine, co- 
sine, tangent or cotangent, as the case may 
be, of an angle 1 minute greater. Multiply 
this difference by a fraction whose numera- 
tor is the number of seconds in the given 
angle and whose denominator is 60. 

If the sine or tangent is sought, add the 
correction to the value first found. If the 
cosine or cotangent is wanted. subtract the 
correction. Should we be given the sine, 
cosine, tangent or cotangent, to find the 
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angle corresponding with them. The rule 
is, find the difference of the two numbers 
between which the given sine, cosine, tan- 
gent or cotangent falls. The number of 
parts in this difference is to be the denom- 
inator of a fraction. 

To learn the numerator, find the dif- 
ference between the number belonging to 
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Ne Plus Ultra 
of 
Watch Cases 


There will always 
be certain demand 
for the absolute 
maximum of watch- 
case value—which 


is Solid Gold. 
That demand is 
met in the best 


manner’ by the 
Solid Gold cases of 
this Company. 
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Watch Case ©. 
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the smaller angle and the given sine, co- 
sine, tangent or cotangent. Make use of 
the number of parts in the difference as the 
numerator of the fraction, multiply this 
fraction by 60 and the result will be the 
number of seconds to be added to the 
smaller angle. 

In our opening chapter we made men- 
tion of the following problem relative to 
the practical radius of the roller jewel. 
This we shall now determine, and likewise 
the theoretical radius. 


Degrees 
Lock of tooth on pallet...... 1% 
Run, or slide, tooth on pallet... % 
Total lock tooth on pallet....... vie 


Angular motion lever, drop to drop 10 
Angular impulse angle roller jewel 28 
Roller-jewel freedom from = slot 
COME. Grates wwdaredes nec eas e'so. 1 
Width-of slot in lever............. 5% 
We shall first take up the question of the 
center distance related to the angles 10-28. 
One-half of each represents 5-14. The 
sine of 5 degrees is .08716. The sine of 
14 degrees is .24192. The sine of their 


total. viz., 19 degrees, is .32557. Follow- 
ing the rule, sine A + B + sine B = cen- 
ter distance, or .32557 + .24192. The an- 


swer, 1.34577, is the center distance; the 
lever acting length is 1. We shall next 
determine the size of angle A when R 
(Fig. 37), the slot corner, is included. 
From C, the center of the slot, to slot 
corner R equals one-half the width of the 
slot, or 29-16 degrees, as shown by the 
angle R A C. According to the specifica- 
tions, when the escapement is banked to 
drop the roller jewel in passing, the slot 
corner is to have a freedom of 1 degree, 
as represented by the angle R A P 
(Fig. 37). 
By subtracting the angle R A P of 1 
degree from the angle R A C of 29-16 de- 
grees we obtain 19-16 degrees as size of 
angle P A C. The angle C A B equals 5 
degrees; hence 5 + 19-16 = 69-16 degrees 
as size of angle PAB. The nine-sixteenths 
of 1 degree equals 33 minutes, nearly; 
hence angle A, in the problem we are now 
investigating, amounts to 6 degrees and 
33 minutes. -We now have the following, 
by means of which the practical radius can 
be calculated: 
Data— 
Center distance = 1.34577 
Acting length fork = 1 
Angle A = 6° 33’ 

Herewith follow the calculations: 


AP=1]1 

PD gine A == 140 
A D = cosine A = 99347 
D B= A B—AD = .35230 


Side opposite P:— 
Side adjacent DB 

or, .11407 + .35230 = .32378, which makes 

B an angle of 17° 56’ 30”, nearly. 

Angle B = 17° 56’ 30” 

PB = PD = sine B = .37030 

Lever modulus = A P + A B = .74307 

Roller modulus = P B + A B = .27516 
We shall now work out the theoretical 

radius of the roller jewel connected with 

the foregoing problem. 


Data— 
Lever’s angular motion, drop to drop, 





Tangent B = 


= 10 degrees 


Impulse angle roller jewel — 30 de- 
grees 

Center distance before calculated = 
1.34577 

Acting length lever = 1 

Halving the angle, A = 5 degrees 


Halving the angle, B = 14 degrees 
Fig. 33 can be used to follow the letter- 
ing as given below: 


A€=>1 

Ca ete OF = .08716 
A D:= cosine 5° = .99619 
BD=:A B— AD = 34958 
CC B.=-€ D > sme:B = .36028 
Lever modulus = A C + A B = .74807 
Roller modulus = C B + A B = .26771 


The results of calculating the theoretical 
and practical radius brings out the facts 
that in either event the acting length of the 
lever and the center distance remain the 
same. The variation comes in the length 
of the roller radius, as an examination of 
the figures will show. 

(THE END.) 





Poising the Balance. 





Written expressly for THe JEWweLers’ CIRCULAR 
by Luther Cochran. 
OISING the balance of a watch re- 
quires not only the skill of a good 
mechanic but also some understanding of 
the laws of gravity and motion. 

The cheaper grade of timepieces of the 
lever variety do not require as perfect 
poising as the higher grade ones, for they 
are not expected to perform to seconds 
but to minutes. Neither do the cheaper 
variety of cylinder watches require the 











Fig. 1. 


correct poising that must be given to the 
better grades. In cheap watches no at- 
tempt is made to adjust to position. Hence 
their field of usefulness is confined to the 
party that is not particular if his time- 
piece is from one to five minutes from the 
correct time. But for the man that wants 
his watch to be within less than one min- 
ute from standard time the poising of this 
balance must not end with the work on the 
poising tool, but the final work must be 
done after position trials. 

To. begin with in this work, suitable 
tools should be provided. These can .be 
purchased from material houses, or if the 
workman is so inclined and has ample time 
they can be made in his own shop. The 
frame of a poising tool should be low and 
of good weight, level and with the blades 
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parallel to each other their full length. 
The base may be made of brass or German 
silver and the blades of the same metal, 
with the top edge only of fine steel of 
about 1-200 of an inch in thickness, and 
they should be ground even and true on 
plate glass charged with fine emery and 
oil. The blades must be movable because 
of the different lengths of balance staffs. 

The object of having the ‘tool level is 
to. prevent the balance from rolling on the 
parallels except for the portion of a revo- 
lution caused by one side being heavy. It 
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is surprising to see what a slight inclina- 
tion of the planes will cause a poised bal- 
ance to start rolling toward the low side. 
In placing the balance on the poising tool, 
some care is needed to have only the ends 
of the pivots carrying the straight cylin- 
drical form come in contact or rest on the 
steel edges of the parallels. The object in 
having only a small amount of steel about 
the blades or parallels is to eliminate as 
much as possible the effects of magnetism 
—which is a very important matter. If the 
cone part of the pivot comes in contact 
with the blades the balance is. resting below 
its center and does not give as accurate 
results, and is not as sensitive to the heavy 
side, as when the weight is on the cylin- 
drical part of pivot (see Figs. 1 and 2). 

In lever watches the roller table, with 
the roller jewel set in the table, is prac- 
tically poised, but all accurate work should 
be done with the roller table in its perma- 
nent place on the staff; hence any defect 
in weight of the roller table and jewel is 
compensated for in the poising of the bal- 
ance with the table mounted. 

When it is necessary to close the hole 
in the roller table it should be done with 
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a round nose punch slightly larger in diam- 
eter than the hole, thereby closing the hole 
evenly all around, which keeps the hole 
in its true center of the table. This is 
very-essential, as a roller table having the 
hole closed by denting or punching one 
side of the hole is liable to throw the table 
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“Crown” 


The Smallest Watch in America 
to Sell at a Popular Price 


The New 3/0-size Complete Watch 


A RE you the Crown Watch jeweler 





in your community ? 


If not, you cannot begin too 
soon to display Crown Watches—feature them 
and tell folks why you do so. 

The Crown Watch is the daintiest and thin- 
nest popular-priced watch in America for Ladies. 
More salable and more satisfactory than any other 
watch selling at the price. 

It will strengthen your popular-priced line 
where it has always been weakest. 

It brings you better profit—you buy it for less 


money. | 
The Crown Watch is made both Hunting 
and Open Face—7-jewel movement in bascine 
gold-filled case: Plain Polished, Engine-turned 
and a striking series of Fancy Engraved designs— 
cased and timed at the factory and sold complete. 
Round out your Crown assortment. Show a window- 
ful that will rouse interest and comment. 
If you have never carried Crown Watches, now is the 
time to begin. Order from your jobbers. 


The Keystone Watch Case Co. 


Established 1853 


PHILADELPHIA 
NEW YORK | CHICAGO CINCINNATI SAN FRANCISCO 
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make accurate 
impossi- 


which would 


shake 


ff center, 
uard pin practically 
le. Roller tables closed in this manner 
should be replaced with a new and perfect 
ne. The edge of the roller table, in single 
roller escapements, must have a high pol- 
ish and be free from any rust,or.dirt. As- 
suming the weight of the balance is cor- 
rect for the hairspring, allowing the watch 
to run reasonably accurate within the com- 
pass of the regulator, if it is necessary to 
take off weight on one side the same 
amount of weight should be added to the 
light side, as nearly as possible, when there 
is any great difference. When there is 
only a very slight difference in weight this 
cannot be done with any degree of cer- 
tainty, and it is advisable to poise by un- 
dercutting a screw on the heavy side. This 
may be accomplished by removing the 
screw from the balance and placing the 
screw in a split chuck in the lathe and 
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turning off a very slight amount, deter- 
mined by repeated trials of the balance on 
the parallels.) Numerous undercutters and 
devices for this operation are on the mar- 
ket, but a very convenient tool can be 
made by sharpening the small end of a 
round file with a long taper and using it 
for a cutter (see Fig. 3). Never cut 
away the outside edge of the screw, there- 
by shortening its length, but do all the 
cutting in next to the threaded shank. 
Sometimes interchanging the screws in the 
rim—that is, taking a screw from the heavy 
side and replacing it with one from the 
light side—brings about the desired result, 
and this does not change the net weight of 
balance. This must only be done with op- 
posite screws or pairs, as a shifting of 
weight on the balance segment will spoil 
the compensation. 

The screws must not be set down too 
tight in the rim, neither should they be 
left too loose; in the latter error they 
tend to unscrew or work out of the seg- 
ment when the watch is running. The 
timing screws, if the balance contains 
them, should not be molested in poising, 
but should be left about two-thirds 
screwed home, or so that the heads are 
flush with the outside heads of the other 
screws. The primary use of the timing 
screws is to bring the watch to mean time, 
also for very slight changes for position 
work. ; 

Filing the head slots deeper with a slit- 
ting file or filing the screws on the under 
side to bring the balance in poise I would 
not advise. No workman with any pride 
in his work will resort to such measures; 
it shows a lack of energy and a tendency 
to butchery of timepieces. - The balance 
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pivots must be in perfect condition before 
the poising, cylindrical ends true, not ta- 
pered, and absolutely true in relation to 
the staff, as a pivot slightly bent throws 
the center of gravity away from the center 
of the pivot, or, rather, the pivot is bent 
away from the center of gravity of the 
balance. The poising tool may be slightly 
jarred or rubbed lightly on a corner with 
a fine file worn almost smooth, when the 
balance is at rest on the tool, which will 
cause the slightest inequality of weight of 
the balance to come to the base. This will 
sometimes show a slight defect when the 
balance will stand in any position without 
perceptible motion. 

In truing a balance after staking in a 
new staft it should be trued first in the flat 
by helding with a caliper on the shoulders 
of the pivots (see Fig. 4), and in the 
round with a caliper holding the extreme 
ends of the pivots. Many good calipers 
are on the market, but for truing in the 
round, which is the more important, noth- 
ing is ‘better than the old brass caliper with 
plain countersunk holes in the ends of the 
arms (see Fig. 5), which may be resunk 
from time to time by simply boring lightly 
in the hole with a round file sharpened to 
a point with three sides and a very long 
taper. 

The above are the principal steps in 
poising before the watch is assembled. The 
following will treat of the finer points in 
poising after the watch has been subjected 
to certain tests closely related to position 
work, or position work in the “pendant- 
up” position. This work is dependent 
largely on the laws of gravity and con- 
trolled by gravity, arcs of the balance, con- 
dition of hairspring and collet, the fit of the 
pivots and jewels, and the condition of the 
escapement, We will have to assume the 
condition of the escapement to be prac- 
tically correct, also the fit of the pivots 
and jewels, and devote the space to the 
balance proper and its immediate parts. 
The important law to be kept in mind is 
well illustrated by the metronome, the mu- 
sician’s instrument for measuring time. 
This instrument demonstrates the effect of 
a weight’s action above the line of suspen- 
sion. The pendulum of the metronome is 
only about three to five inches long, but 
by shifting the weight up the pendulum it 
can be made to beat seconds or even longer 
periods, while to get a beat of seconds 
with a pendulum, as that of a clock, it 
would have to be 39 inches long. There- 
fore, the weight has a much greater effect 
above the point of suspension than below. 
Now, this is the principal which can be 
used in poising for pendant-up position, 
when the arcs of the balance do not ex- 
ceed 1% turns. If the arcs exceed 1% 
turns, then the opposite will be the result. 

To get a good understanding of this 
law, take a good grade of watch with four 
timing screws running practically at mean 
time, pendant up, arcs of balance 1% turns. 
Move the top timing screw, when the bal- 
ance is at rest, out one turn; run the 
watch 24 hours, pendant up. Note the 
effect. Then run it 24 hours, pendant 
down, and compare the results. In the 
second trial bring the watch to mean time 
by turning the timing screw back to. its 
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original place, then turn the bottom timing 
screw in one turn. Run 24 hours, pendant 
up; note the time; then run 24 hours, pen- 
dant down, and compare. It will be found 
that the running of pendant up of first ex- 
periment and pendant down of second ex- 
periment will have about the same varia- 
tions, but in opposite directions. That is, 
pendant up first-trial will run slower and 
pendant down second trial will run fas- 
ter, and pendant down first trial will run 
closer to mean time than pendant up. The 
above experiments carefully worked out 
will give the workman a better knowledge 
of this law than anything that can be given 
in a written treatise on the subject. The 
balance should be so set in the movement 
that the arms should be at right angles to 
the pendant when balance is at rest. This 
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gives a surer knowledge of what can be 
expected from the timing screws than in 
any other position. The use of the timing 
screws for the above purpose must not be 
abused, as they should never be turned 
over one turn to correct errors in pois- 
ing. 

A very good plan, when any great error 
in poising is shown by the running, is to 
turn the balance half-way round by re- 
moving roller table and hairspring and re- 
placing them just on the opposite side from 
where they were. The hairspring collet 
has more to do with the poise than the 
average workman allows for because of 
the slot in the collet, which may vary from 
a very small opening to one-eighth the cir- 
cumference of the collet, due to forcing 
the collet on too large a shoulder of the 
staff. This slot in the collet makes a light 
side and is responsible for many a seeming 
error in pendant positions. 








In a contract by which one undertakes 
to act as sales agent for another for a 
definite period of time and to buy and pay 
for at certain prices all stock on hand at 
the expiration of such period, title to: the 
property is held in Parlett vs. Blake (C. C. 
A., 8th C.), 39 L. R. A. (N. S.), 620, to 
pass at such expiration, and a bankruptcy 
trustee of the agent is held to be entitled 
to it as against the claims of the prin- 
cipal. 

An undisclosed principal who has carried 
out all provisions of a contract for the sale 
of real estate and tendered a properly ex- 
ecuted deed is held in Davidson vs. Hurty 
(Minn.), 39 L. R. A. (N. S.), 324, to be 
entitled to maintain an action for specific 
performance of ‘the contract. 
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may ask yourself 


Why 


did not my Christmas business come up to my expectation ? 


Because 


YOUR COMPETITOR when he saw the advantages of the Wachter Safety Ball 
Bearing Bow (patented) he filled his stock with watches equipped with our bows, 
and explained to his customers their advantages over the ordinary insecure bow, 
sold the watch for the same price, and made a new satisfied customer. 





Look Into Our Statement and see if we are correct. 


FIGURES TELL THE STORY 


Our business in Europe on the Wachter Safety Bow Ball Bearing: 





1909 29,664 
IgI0 187,356 
IQII 576,864 
IgI2 1,439,856 
In England IQII Over 250,000 
In the United States IgI2 Over 500,000 





2,982,740 
2,982,740 bows 


That means 2,982,740 customers. 


If our statement interests you, demand from your jobber watch cases with 
our patented Bow, and should he not have same then write to us. 








THE WACHTER MFG. CO. 


President Established 1905 Treasurer 


F. WACHTER HARTFORD, CONN. C. B. HANSEL 




















Hebruary 5, 1913. 











| Tools and Methods That Make for Efficiency. 





al Written expressly for The Jewelers’ Circular by Chas. Reisner. 














EVER has the. call for efficiency been 

i more pronounced and as urgently pro- 
aimed as at the present time. The ob- 

serving man will easily conceive that the 
secret of success lies principally in the 
methods and efficiency of conducting one’s 
work. You will find that those men who 
make a success in their respective occupa- 
tions are the men who devote a certain 
amount of time each day or each week to 
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devising new methods by which their line 
of work may be conducted more efficiently. 
Suppose we transmit this business phil- 
osophy into our humble repair department. 
We must admit it is an exception to find 
work shops where watches are being re- 
paired that are properly systematized and 
conducted on a fairly paying basis. 

The mere fact that a jeweler can afford 
to employ a watch repairer on a weekly 
salary of say 15 or 18 dollars per week 
does not necessarily indicate that his repair 
department is a paying proposition. Gen- 
erally, the man who cannot afford to pay 
more than 15 or 18 dollars per week to his 
watchmaker is not the one who is making 
money in that particular department. It is 
well to bear in mind that the employer 
who has his watch repairing done by his 


workman has none or very little time to 
devote to his repair department; hence it 
is up to the man at the bench to make this 
department pay. Right here is where the 
opportunity arises for the repairer who is 
willing to devote part of his time to think- 
ing along the lines of systematizing his 
work. And, naturally, the more thinking 
one does the less actual hard work will be 
required. 

The writer has devoted considerable time 
to studying up the conditions of the second 
grade of workmen in the watch-repair 
trade in order to answer the question put 
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to him recently by the editor of THe Jew- 
ELERS’ CIRCULAR. The question was why are 
there so many repairers working for $12 or 
$15, when the demand for $20 and $25 men 
is becoming more pronounced every day? 
Why is it so difficult to become efficient in 
the art of watchmaking? 

This question covers a very broad and 
interesting subject and should be of great 
interest to all men in the trade. It un- 
doubtedly concerns every repairer who 
does not stand on the top step of the lad- 
der. 

There is a certain location in New York 
City where the initiated may meet a large 
body of repairers every day of the year 
during the noon hour. Some are employed, 
other are unemployed. All are ready for 
a new job. The unemployed are ready to 
take any job that is offered, whereas the 
employed are willing to change for better 
pay. The offer of one dollar per week 
above the present pay is generally sufficient 
incentive for the majority to accept a new 
place. All of the above mentioned job- 
seekers are second-class workmen, and 
their weekly pay envelopes are never filled 
with more than $15. Very frequently after 
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they have made a change they find that 
they are not competent enough to hold the 
position which offered better pay, and the 
line of the unemployed is thereby increased. 

Now, instead of pursuing this hazard- 
ous course of life why not settle down 
and figure out how to earn more money 
at the old stand? It will surprise you how 
willing the old employer will be to pay an 
extra dollar per week to his old workmen, 
providing he is justified and backed up by 
an improved system that turns out more 
work. Indeed, not only one dollar but 
several dollars’ increase in pay may be ob- 
tained by devising new ways and methods 
to bring about better results at the work 
bench. The opportunity for an increase 
in the earning capacity is open to all of 
us right at the same bench we now work 











Section ]. 


Section 3. 
Fie, 3. 


at to-day. The mere changing of posi- 
tion without the change of one’s system 
very rarely creates a permanent increase 
in pay. It would be well for each $12 or 
$15 per week man to compare ‘himself im- 
partially with his more fortunate brother 
craftsman whose earning capacity reaches 
the $25-mark. Now, what is there about 
our $25 workman that you lack? That is 
the question you must consider and you 
will not need to change positions in order 
to increase your pay. It is safe to say that 
the highest priced workmen in our trade 
the men who accomplish most; are the 
men who do their work easily, even if 
comparatively slowly. Efficiency in sys- 
tematizing the work-bench; skill in mak- 
ing up handy appliances with which easily 
to obtain access to various parts of a watch 
without taking everything apart for a 
small adjustment after the watch has been 
cleaned and put together; the nack of mak- 
ing every move count; these things are 
what pulls the high-priced men ahead of 
their followers. It is the second grade 
workman who is always working hard— 
perhaps unnecessarily taking apart a watch 
and wasting 10 minutes work—that could 
very easily be avoided with some handy in- 
strument that would do the same thing with 
a single operation. The man with the sys- 
tem and tools turns out the work with the 
least effort in the least time. 

Illustrated herewith are several examples 
of handy *time-savers for the work-bench. 
Fig. 1 shows a device for obtaining the 
requisite height for -balances and wheels. 
In some thin model watches it is often 
required to dish a wheel or the balance 
down or up in order to obtain sufficient 
freedom between the respective wheels. 
This operation is generally done by bend- 
ing down the arms of the wheel in a slip- 
shod way and afterward trued up in the 
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| “akummstante “CHELSEA” Clocks 
~~ Over 1000 Styles 


in Bronze and Brass, 
Highly and _ Refined 



































' Finished Cases, etc., to 
select from. Also 
many fine Models of 
Mahogany Cases. 
Tambour—Style 1. Tambour—Style 2. 
: 
- 
+ 
~ - ; 7 
bY 
‘7 
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ap Round “‘Ship’s Bell’? Clock. 
Mahogany Empire. 
; wp Windsor. , 
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~) a 
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2 : sae “Special” Auto Clock. 
4 ” Mahogany Base Clock. Gothics (Also Dorics). Yacht-Wheel “‘Ship’s Bell” Clock. Also many other attractive models. 
o> ae 
[a CLOCKS OF QUAM CHEL Justly Celebrated 8-Day, High-Grade 
ie H SEA CLOCKS 
cele Used and DEALT in by those Demanding the BEST 
. aa ON SALE BY LARGEST HIGH-CLASS RETAIL JEWELRY HOUSES 
‘df Very large variety. Sizes (dials) from 2% to 12 inches in diameter, cases in proportion. Prices, from $21 to $250. Mantel, Boudoir, Ship’s Bell and 
ig, Ue Auto Clocks, especially desirable for Wedding, Holiday and Genera 
ie PRESENTATION PURPOSES 
aii so og age large cities there’are innumerable buyers who want for their own homes, or for presentation purposes, a few Exclusively High-Grade 
ocks each year. 
3 &@ To dealers in such places we suggest buying a 2%4-inch Boudoir clock, listed at i This will show the general high character of the ‘‘Chelsea’’ clocks, 
ae and from cur Catalogue, furnished on request, you can sell other models. » Pe ; 


YOU want the BEST? Ask for Beg “ CHELSEA "’ Clock 


CHELSEA CLOCK CO., 16 State Street, BOSTON, MASS., U. S. A. 


Largest makers in America of Exclusively 8-DAY, HIGH GRADE CLOCKS. 
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ilipers. This is a job that requires skill 
ad time in order to true the wheel or bal- 
nce properly after it has been bent. With 

ie aid of the device illustrated, a wheel 

r balance may be dished up or down with- 
ut knocking the same out of true. The 

hole operation is simple, saves time and 

iakes a neater job. As will be seen from 

e illustration, the shape of the tool is of 

ery little consequence, as the main object 
s to build a device on similar lines that will 

, the work. The principal object to bear 
in mind in constructing this tool is that the 
upped disk on which the balance or wheel 
must rest (while being dished), must be 
perfectly true. This disk must be turned 
and cupped on the lathe and provided with 
a hole in the center, through which the 
pinion of a wheel or staff and roller of a 
balance can pass. The staking punch is 
provided with a hole to receive the pivot, 
and is fitted in the tube without any side- 
shake. It is in perfect line with the cen- 
ter of the cupped disk, and when pressed 
downward it must dish the wheel or balance 
without knocking the same out of true. 
This device may be constructed by any 
workman without difficulty or expense, out 
of some old, useless tool. Its use will soon 
reward the maker for the time spent in 
constructing it. 

Another handy little tool is shown in 
Fig. 2. This adjustable cutter will greatly 
facilitate the operation of setting jewels. 
Any ordinary cutter may be used for this 
purposé, and after the adjustable gauge 
has been attached, it enables the operator 
to cut the setting of exact depth without 
several trials, as is ordinarily required. E 
is the cutter, A the steady screw, C the 
stop screw, B the gauge, and D shows the 
jewel with the gauge resting on it. In 
order to ascertain the exact depth required 
for a new jewel setting, it is only necessary 
to place the jewel to be set on a piece of 
glass or smooth card-board, then rest the 
cutter on the glass near the jewel and let 
the gauge (B) drop on the jewel, as shown 
in the illustration. The stop screw (C) is 
then tightened as well as the steady screw 
(A), in order to keep the gauge from 
sliding, and the cutting may begin. It is 
clear that the gauge will act as a stop imme- 
diately after the required depth has been 
reached. Thus the cutter may be forced 
into the new setting without hesitation or 
trials, and after the gauge strikes the stock 
the cutting will cease. The jewel may then 
be placed into the new setting and bur- 
nished over. 

In Fig. 3, sections 1, 2, 3 and 4 show a 
very interesting tool of great benefit to 
repairers who lack the complete out- 
fit that goes with an American lathe. 
This tool is an adjustable shoulder-cutter 
for jewel settings. It very frequently oc- 
curs in the process of fitting new jewels 
that the end shake of a wheel or balance 
must be taken up. In order to do this the 
jewel-settings must be either raised or low- 
ered, according to existing conditions. This 
is done by cutting the shoulder of the jewel 
setting. To avoid using the lathe and for 
those who have not proper-sized chuck this 
device has been invented and will be found 
of great use. Fig. 3 shows four sections of 
the tool. Section 1 shows the cutting edge 
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of the recessing tool enlarged. This cut- 
ter, which is a hollow shell, is provided 
with four notches, and is shaped as shown 
in section 2, in order to give each separate 
leaf the necessary elasticity. The upper 
part of section 2 is not shown in the illus- 
tration, and may be given any desired 
shape similar to that of a screw-driver top. 
The hole of section 1 is provided with a 
thread to receive the screw E D, shown in 
section 3. The head is given a conical shape 
and spreads the cutter (section 1) to any 
desired size; the deeper the screw E D is 
turned, the larger the cutter, or vice versa. 
Section 4 shows part of a block made of 
brass, with a hole bored near the edge into 
which is fitted a recessed steel clamp A. 
The size of this clamp may be controlled by 
the screw B, which runs through the block 
and reaches the clamp, thereby forcing the 
two halves of the clamp together; thus, 
after a jewel setting is placed into the 
recessed clamp and afterwards closed up 
with screw B, it will be held securely, and 
the cutter section 1, after it has been prop- 
erly sized by means of turning the screw 
E D, section 3, may be used for the pur- 
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pose of cutting the shoulder to a desired 
size. This little device, if properly made, 
will become a great time-saver to any re- 
paired. 

The writer does not wish to create the 
erroneous impression that anyone adopting 
the above little tools will at once be able 
to do all this work better and speedier, 
but the above suggestions should act as a 
keynote towards system in the work shop. 
If seriously followed up, one idea creates 
another, and in an amazingly short time the 
repairer who wants to thing about his work 
and how to increase his earning capacity 
will have no difficulty in finding his chances 
for a better job right at the old stand, 
where he is to-day; and the same employers 
who can only afford to pay $15 per, will be 
ready to pay more and reap the benefit to- 
gether with his repairer from the new 
methods. 





The Dial aad Its Attachment. 





By Witunetm Scuuttz, in “Der Uhrmacher am 
Werktisch.” 
Importance of a Faultless Dial. 
T= dial is by no means a mere outside 
* portion of a watch, but belongs as 
much to the works as any of the various 
wheels. As readily may it lead to disturb- 
ances as the faulty depthing of the wheels 
and similarly become a source of obstruc- 
tions from which the watch will stop. For 
want of proper fastening it may sit loosely; 
it may be too large; again, the center hole 
may not be large enough to allow the hour 
socket to turn freely, or it may press upon 
some part of the works. 
In consequence of the soft material of 
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which they are made the copper feet are 
subject to much wear and often produce 
faults which cause the watch to stop and 
which are not readily discovered by a less 
attentive repairer. As soon as the bezel of 
the watch is opened the loose dial is 
shifted; the hands that up to that instant 
bound are now free, and the watch starts 
off, leaving the watchmaker in ignorance 
of where to look for the fault. For this 
reason the careful workman should always 
see to it that the dial, and especially its 
feet, is in the best possible condition. We 
shall refer to this again, but shall contine 
our remarks first to the different processes 
for the improvement of faulty dials and 
afterwards consider the proper placing of 
new dials. 
Differing Opinions. 

It very often happens to a watch re- 
pairer that he must solder new feet upon 
a dial, this frequently occurring with new 
zs weil as old dials. {£ consider dexterity in 
performing this job in a faultless manner 
very important, without desiring to insin- 
uate that it is particularly difficult to ac- 
quire. Based upon an experience of 20 
years at the bench, I consider this pro- 
cedure as altogether admissible and, when 
properly executed, unattended with danger. 
That this was not the universal opinion of 
all my c@fleagues I learned when, in a let- 
ter to the Deutsche Uhrmacher Zeitung, 
published in 1898, page 529, I remarked that 
in affixing new dials it was by far the best, 
if the old feet did not fit, to solder new 
feet on the proper places. 

This remark excited the displeasure of 
two readers, whose answers are of suf- 


ficient interest to be reproduced here. One 
gentleman maintained: 
“Such a procedure may be all well 


enough; yet I feel compelled to call atten- 
tion to the possibility of cracks and fissures 
appearing on the dial at the places where 
the enamel had been removed on the under 
side. A workman not clever with his hands 
would crack the dial at the first attempt. 
For this reason I prefer to follow the old 
process and, when the feet of a new dial 
do not fit, file them off and, by two very 
small screws between the minute divisions 
III and IX, fix the dial to the plate.” 

The second gentleman went even further 
in his communication. He wrote offhand: 
“I consider the soldering on of new feet 
an abomination, because more often (!) 
than otherwise, during the process of 
scratching or grinding away the enamel 
from the under side, the dial breaks or 
shows cracks. Again, it is merely a 
chance(!) if the workman succeeds in get- 
ting the feet upon the right places; one 
cannot command the feet to fit. Of greater 
certainty, and a much more correct pro- 
cedure is, if there be room, to plug the old 
holes in the plate and bore them anew, this 
time to correspond with the dial feet; if, 
however, there be no room, then attach the 
dial with small screws. A true(!) watch- 
maker only resorts to soldering in cases 
of extreme necessity.” 

Now, experience teaches that if two such 
opinions find expression one may safely 
reckon that at least 20 more confréres are 
of the same mind. For this reason I have, 
with a purpose, literally reproduced their 
objections in order the better to refute 
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HIGH GRADE CLOCKS 


A Complete Line of Westminster Chime Clocks 














Ask for Catalogue Ask for Catalogue 








A Complete Stock of 
These Clocks 
Always on Hand 


A Complete Stock of 
These Clocks 
Always on Hand 








Chime Mantel Clocks 
Chime Wall Clocks 
Chime Hall Ciocks 
Cuckoo Clocks 


Musical Alarm Clocks 


Nickel Alarm Clocks 
Copper Alarm Clocks 


Corona Alarm Clocks 
Radium Dial Clocks 


sd 
No. 7384. MANHATTAN 


Genuine Mahogany Case. Height, 13/2 inches. Width, 11 inches. Silver-Plated Dial, 9 x 714 inches. Beveled Glass. Solid Brass Bezel. 
Full Westminster Chimes on Five Straight Gongs. Eight-day Quarter-hour Strike Movement. 


SUSSFELD, LORSCH & CO., PARIS” - _.90-08 eaten. Lames NEW YORK 


400-Day Clocks 
Automobile Clocks 
French Traveling Clocks 
French Regulators 

Show Window Clocks 
Novelty Clocks 

Leather Folding Clocks 
Desk Time Clocks 

Desk Alarm Clocks 



































To Our Esteemed Trade — 


We announce the DISCONTINUANCE of “IMPORTED 
ALARM” CLOCKS. 


Our long experience, notwithstanding the fact that we examined 
every one, has convinced us that no matter how careful one is these 











clocks can give no satisfaction. 


Imported Alarm Clocks without a guarantee are worthless—with 
a guarantee they are impossible. In the future we will concentrate 


our efforts on . 
CHIME CLOCKS, HALL AND MANTEL ELECTROLIERS 
FRENCH CLOCKS, TRAVELING, ETC. MARBLE AND BRONZE 
FANCY AND NOVELTY CLOCKS STATUARY 
REGULATORS PEDESTALS 


“ALWAYS SOMETHING NEW IN EVERYTHING WE CARRY” 


THEODORE SCHISGALL CO., Inc. 


26 West 38th Street, New York 


WE WILL BE PLEASED TO ACCOMMODATE OUR TRADE WITH MATERIALS 
FOR ALL CLOCKS BOUGHT FROM US, AS WELL AS TO REPAIR THEM 
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m. The second writer especially, he who 
presses himself so drastically, is in the 
eatest error, for to strike the correct 
ces with exactness does not offer the 
ghtest difficulty if the process be cor- 
‘tly carried out. 

4 Comparison of Different Methods. 

First permit us some general remarks. 
\Ve propose to discuss here the attachment 

those dials only whose feet do not fit 

the holes already provided in the plate. 
[here are three methods for correcting 
this tault: 

1. To drill two new holes in the plate 
and move the screws of the dial corre- 
spondingly. 

2. To do entirely away with the misfit 
feet, bore two small countersunk holes 
through the dial outside near the numbers 
[If and IX, and by means of two small 
screws fix it to the plate. 

3. To file the old feet off and solder two 
new ones on in their proper places, whereby 
neither the plate holes nor the dial screws 
are disturbed. 

The Drilling of New Holes iz the Pillar 
Plate. 

The following observation applies to the 
first method: It often happens that the 
feet of the new dial are so unfavorably 
placed that new holes bored to suit them 
would fall under the bridge or bar, out of 
reach with a screwdriver. In such cases, 
of course, the application of the first method 
is Out of the question. Should, however, 
the position of the? new feet be favorable 
to such a course, a considerable amount of 
work is required to drill the new plate 
holes, to countersink them, to bore the new 
screw holes, thread them and, according as 
circumstances demand, to provide new re- 
cesses for the screw heads; besides, the 
old holes remain in the plate, which when 
not filled by the feet are offensive to the 
eye. 

We appreciate that the writers of the 
above letters favor filling out the old holes; 
but apart from the fact that this adds to 
the work, such a filling never looks well. 
Even if the plug be finished off semi- 
spherically and highly polished, it will in 
time turn dark and contrast disagreeably 
with the gilding. But worst of all is a case 
where the screw heads, flat with the plate 
above, fall in recesses, or when the new 
feet deviate by a half or a full thickness 
of the dial foot from the position of the 
old ones. In that case, wherever possible, 
the old hole will not be plugged at all, but 
simply filed toward the corresponding side 
—certainly a most detestable bit of work. 

The only advantage accruing from this 
proceeding is that the feet of the new dial 
remain undisturbed; for, except the solder- 
ing of the feet, I cannot agree to any -of 
the objections advanced against my process, 
such as the bending of the plate, the crack- 
ing of the enamel or the difficulty of plac- 
ing the feet in their proper positions. 
Moreover, just imagine the case of a watch 
of this kind coming in a second time with- 
in a few years to have a new dial attached, 
demanding the plugging of old holes and 
boring of new ones. Three pairs of holes 
would then show in the plate. Whoever 
holds the opinion with me that a job of 
his kind should always be done in such a 
nanner that little or nothing is visible upon 
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the plate will scarcely take kindly to the 
process just indicated. 

The second process, viz., attaching the 
dial with two small screws, is attended, 
practically considered, with much graver 
disadvantages. Not without reason have 
the manufacturers in the last decades de- 
parted* from this mode of fastening. 

At one time this was the customary 
method in the fine, flat Geneva watches 
For that period it seemed quite proper 
The owner of such a watch handled it as 
carefully as he would a newly laid egg; as 
a consequence the dial as well as the little 
screws would last for decades. But to-day, 
where every workman and every school 
boy, who are proverbially anything but 
careful, carries a watch in his pocket, sucb 
a process could not be applied once in a 
hundred times. If the watch be not care- 
fully handled not only does the dial break 
at the screw holes, but the screws them- 
selves, which must necessarily be hardened, 
break off very easily. 

The amount of trouble and annoyance 
the removaliof. such a broken screw from 
the plate causes, a job which must per- 
haps be repéated in a few weeks, will not 
be necessary ‘for me to recall to a fellow 
watchmaker of any experience. At all 
events, except for its appearance, the opin- 
ion is not without foundation that such a 
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method of fastening a dial has nothing to 
recommend it outside of good appearance. 
As far as fulfilling its purpose is concerned, 
it is without doubt the worst conceivable 
method of fastening, quite irrespective of 
the fact that it is a troublesome and time- 
consuming job, as well as one which com- 
pels the worker to retain the old holes in 
the plate, be they plugged or left open. 


Soldering on New Feet. 

The objections advanced against the third 
method of fastening the dial we have al- 
ready given in the shape of the excerpts 
from the letters produced above, The only 
reason which we can recognize as at all 
cogent is that the new feet must be fixed 
in their places with soft solder, which in 
itself is not an attractive process. But 
what does that signify when compared with 
the overwhelming advantages in favor of 
the method? First of all, the movement is 
undisturbed; were it necessary 10 new dials 
might be affixed without the slightest trace 
being visible upon the plate. (This circum- 
stance alone should determine in its favor.) 
Again, the job requires scarcely half the 
time as compared with either of the other 
processes. 

The dial is far more durably fastened 
than by means of the small screws; more- 





*It is well known that for some time the dials 
of the finest Swiss watches have been first set in 
a silver rim, which is then snapped directly over 
the plate. We shall not undertake to discuss 
this beautiful and durable method of fastening the 
dial for the reason that the watchmaker to whom 
such a job would very rarely come would only 
in the most exceptional cases possess the appliance 
together with the practical skill necessary to the 
makiag of such a fastening for the dial_—TuHe 
AUTHOR. 
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over, the tedious job of removing the 
screws, should they become broken by a fall 
or a jar, will never fall to the lot of the 
watchmaker. Surely, I have performed the 
operation of soldering on new feet at least 
100 times, and only in the beginning, when 
I was not familiar with all the rules to 
be observed, did it occur a few times that 
the dial cracked while soldering, and I do 
not remember a single instance where this 





, Fig. 2. 
Grinding off enamel on underside of dial. 


has happened afterwards or that a foot so 
soldered was later broken off. As with 
other jobs performed by the watchmaker, 
it all-depends upon how it is done. 

I shall attempt to give below all the 
details to be observed, for much depends 
upon such little artifices and knack, al- 
though even here practice is the predomi- 
nant factor. As there are many watch 
makers to whom it is not given to polish a 
flat steel surface free from scorings, so is 
also the soldering on of dial feet—a much 
easier job—not every man’s forte, and sim- 
ply because the latter work demands spe- 
cial care, attention and circumspection 
Whoever is endowed with these qualities 
will find no difficulty in carrying the opera- 
tion to a successful termination, even with- 
out the addition of exceptionally clever 
fingers. 

Grinding Away the Stumps of the Feet. 

To begin with, let us take a seconds dial 
which is all right as to size and in which 
the hole for the seconds pivot is situated 
at the proper distance from the center o} 
the dial, but the feet are several times their 


thickness out of their proper places. The 
feet should be promptly nipped off. Now 
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Clamping down foot to be soldered on. 


remove the stumps of feet, together with 
the enamel, with a file, after which grind 
down the surfaces until they are perfectly 
flat with an emery wheel fixed upon a left- 
handed turning arbor or, as is shown in 
Fig. 2, with One cemented with shellac upon 
an ordinary arbor. This is the work of but 
a few moments and is very necessary, be- 
cause the enamel cones of the old feet either 
do not strike the sinks in the plate or, if 
they do, do not fall into them centrally. 
He who allows this little trouble to deter 
him need never wonder how it is that he 
cannot mark the correct places for the new 
feet, for if the dial does not lie perfectly 
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flat upon the plate then it is easily moved 
n the marking, and the points indicated 
after much trouble will more than likely be 
mproperly placed. 


Clamping the Dial. 

Now, with a pointed graver dipped in oil, 
ind from the upper or face side of the dial 
roach out the center hole until it fits with- 
out play upon the cannon pinion. To do 
this easily place the dial upon a flat cork 
into which the point of the graver easily 
sinks. The same should be performed upon 
the seconds hole till it fits exactly the sec- 
onds pivot. This is another little trick 
(like the flat grinding of the dial) which 
assures the exact marking of the places for 
the new feet. For if the dial be now placed 
upon the plate, the movement inserted in 
the case and the bezel, without the crystal, 
be snapped on (where in case of necessity 
a thin sheet of paper may be held between 
the bezel and the dial), then the dial can- 
not move, but will be retained in position 
by the cannon pinion and seconds pivot. 

Should there be, however, no seconds 
hole, or the one present be too large, then 
more care will be needed that the number 
XII shall fall exactly in the middle of the 
pendant. Jn such a case you have only to 
clamp the dial a little tighter by placing 
paper between it and the bezel. 


Marking the Proper Positions. 

Now comes the marking of the positions 
for the new feet. For this purpose I point 
a peg-wood and, with a coarse file, file a 
pivot upon its end which shall exactly fit 
the holes in the pillar plate, that is, so as 
to be slightly forced in. The pivoted end 
of the peg-wood should be filed flat and 
look like the sketch shown in Fig. 1. After 
having inserted the pegwood inte the hole 
in the plate and turned it about several 
times so as to convince myself that it makes 
a good contact with the under surface of 
the dial plate, I smear the flat end with a 
little black oil and again insert it carefully 
in the hole in the pillar plate, pressing it 
in well, turning it the while, and thus | 
mark the spots upon which the new feet 
are to stand. As a further precaution, be- 
fore removing the dial, I convince myself 
that it has not moved under the operation. 

Such a shifting can only happen in cases 
where the rear side of the dial has not been 
previously ground flat, and the peg wood 
striking obliquely against the enamel cones 
left on the dial forces them to one side, 
thus moving the dial. During the marking 
it will be found of advantage to press the 
finger upon the face of the dial opposite the 
hole. To do this, the crystal must of course 
be removed. 

Let it be granted that the work has pro- 
ceeded according to directions in each suc- 
cessive step, it wlll then only remain neces- 
sary, by the aid of a very sharp triangular 
sinking tooi, and measuring with the eye— 
by no means a dfficult feat for a “true” 
watchmaker—to sink a point exactly in the 
centre of the circles down to the copper 
plate; of course the point must not go 
through, else the enamel on the other side 
will crack off. In perfornung this bit of 
work it is advisable to place the dial upon 
a flat cork. The sinking tool must be hair- 
sharp (am sorry to say a condition in which 


February 9, 1913. HOROLOGICAL REVIEW AND TECHNICAL DEPARTMENT 


it is rarely found) ; otherwise too much pres- 
sure must be exerted upon the dial, when 
it will indeed be no wonder if the dial 
should bend or the enamel crack. At every 
stage of the work the operator must bear in 
mind just what to do and what to avoid. 


Grinding Away the Enamel. 

After the points have been sufficiently 
scrived, the black oil may be wiped off and 
on its place there will remain two irremov- 
able indicators. At each of these points now, 
with the emery wheel used before, and 
which would be all the more suitable if its 
periphery were helf round instead of flat, 
grind away all the enamel until the copper 
plate shows up bright and clean around 
them. It has been found more practical to 
hold the dial up under the emery wheel 
after the fashion shown in Fig. 2. First, 
because in this way the progress of the 
work can be better observed and controlled, 
and again because the moisture remains 
better upon the plate, for, to avoid over- 
heating, the emery wheel must be kept well 
supplied with water or saliva. 

This is another important rule of which 
the failure to observe it punctilliously often 
brings disastrous results in its train; for in 
grinding dry heat is evolved, which induces 
the copper to expand, when, as a matter of 
course, the brittle enamel which cannot ac- 
commodate itself to the enlargement of the 
copper to which it is attached must and 
does crack. 

These cracks may not be visible at first, 
but they will come to light later at the heat- 
ing of the dial or when wiping it off, and 
when once visible there are positively no 
known means of removing them. 


Turn the Emery Wheel Slowly. 

Permit us further to advise that little 
pressure be used in holding the dial under 
the wheel and that the wheel be turned 
moderately slow; for it cuts (or takes hold) 
better when running slowly, being at the 
same time kept well wetted. Thus round 
the points, which should be kept as near the 
centre as possible, grind away the material 
into a bowl-like cavity of which the diam- 
eter should be about 4 mm. 

Should the points not be sunk deep 
enough (which often happens to the be 
ginner who fears to puncture the dial) and 
disappear with the grinding it will become 
necessary to-place the dial back upon the 
plate and with the peg wood proceed again 
as described before to obtain a new mark, 
for this is highly essential in the succeeding 
operation of soldering on the feet. 


The Danger of Scraping. 

Before I describe the method of soldering 
let me say a few words of caution to many 
of my confréres who still pursue the 
method of scraping away the enamel with 
a graver. Considering the hardness of the 
enamel, this operation resolves itself rather 
into a prying off than a scraping away of 
the enamel, for which purpose considerably 
more pressure is required. Through such 
means this part of the work will become 
dangerous for the dial, because the thin cop- 
per disk cannot support the least pressure 
from the under side without causing fine 
cracks in the enamel upon the face. For 
this reason I herewith hold up a warning 
signal against this method. 
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Attached to such a method is moreover 
the disadvantage that it is impossible to pro- 
cure a perfectly even surface, for wherever 
it is followed particles of the old foot re- 
main more or less near the position of the 
new one and of a necessity prevent its plac- 
ing upon the proper point. The only true 
way, therefore, to remove the stump of the 
old foot and the surrounding enamel is by 
the use of a flat or half round emery wheel. 


Preparation of the Feet. 

Let us now consider the new feet. Their 
preparation consists in first snipping them 
off a piece of coppper wire, care being taken 
to avoid making them too long. File them 
flat at both ends, and besides this, for about 
half the length, file the bit of wire bright 
so that in soldering the tin will flow well up 
cn it. This freshly filed end is of course 
intended for the bottom and sits next to the 
dial. 

On the dial itself the ground surface must 
be thoroughly cleaned of the grinding dust 
and dirt by scraping it bright with a sharp 
gtaver, without, of course, interfering with 
the sunken position point. To save work 
choose a size of wire for the new feet very 
little thicker than the feet should be. 


Holding the Foot While Soldering. 

In the soldering some method must be de- 
vised for holding the foot temporarily in 
position. This I contrive to do, as shown in 
Fig. 3, without the use of expensive tools. 
Having selected a tolerably wide strip of a 
weak mainspring, I lay one end of it over 
the spot for the foot, then at the other end 
clamp it down securely to the dial by means 
of a small hand vise, being careful to pro- 
tect the enameled face from possible injury 
by inserting six or eight folds of soft paper 
between it and the jaw of the vise (see 
Fig. 3). 

Faults in Soldering. 

The front or working end of the strip of 
spring is so bent that, when the foot is 
placed under it and it is pressing lightly 
upon the foot, it lies in a plane parallel with 
the surface of the dial. This is important, 
for if it should lie obliquely it would have 
a strong tendency to incline the foot also, 
which, at all hazards, should stand perfectly 
erect when finished. Fig. 3 shows the foot 
standing upon the hollow cavity, accessibly 
and yet securely held. 

Too strong a spring should not be em- 
ployed, else the excessive pressure upon the 
thin surface, especially when warmed by 
the soldering flame, would cause it to give 
and crack the enamel on the other side. 
When the foot is in position, lift it care- 
fully with the tweezers and observe whether 
it sits centrally over the point. It is only 
possible to make a mistake when the work- 
man is not attentive to these details. 

Having adjusted everything satisfactorily, 
place eight or 10 very small bits of easy- 
flowing tin solder (no big chunks) about 
the base of the foot, without moving it of 
course, add a drop or two of soldering fluid, 
and hold the solder over the spirit flame till 
it melts (not with the blowpipe). At this 
stage of the operation many serious errors 
may be made that may cause the cracking 
of the dial; such an untoward event will 
happen, and very easily too, especially if: 

(1) A large lump of solder be used. 

(2) Or solder which requires too high a 
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mperature to melt it, for in both cases 

, much heat will be necessary before the 
Ider flows. 

(3) Or if the dial be not instantly re- 

»ved from the flame as soon as the solder 
is run. 

(4) Or if the dial be heated too much in 
ne spot; not uniformly in fact, as would 
e the case wtih the pipe flame. 

Proper Procedure. 

The proper method is to place the dial 
everal times through the flame until it is 
tolerably evenly warmed, being careful at 
the same time not to ignite the protecting 
paper. Should this happen, however, the 
blaze must be at once extinguished before 
the dial has an opportunity to crack. The 
yellowish brown film upon the dial caused 
by the smoke of the paper is easily removed 
with the brush and soap. Only after the 
dial is heated over a considerable surface 
is it advisable to hold it still over the flame; 
then bring the solder over the point of the 
flame and upon the instant of its flowing 
remove the dial from contact; so long as 
the dial is hot no second application of sol- 
dering liquid should be made, otherwise it 
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is likely to form small cracks from sudden 
cooling. 

In a case where it is necessary to repeat 
the operation, the first attempt not having 
been successful, allow the dial to cool off 
entirely before more liquid is added. Pre- 
supposing that sufficient solder has been 
placed in position and that the surfaces of 
both the dial and the foot have been prop- 
erly and carefully scraped, after the opera- 
tion the metal should be found to have 
formed a complete cone about the foot, as 
well as entirely covered the ground surface 
on the dial. - A foot soldered in this fashion 
will not only rest solidly on its foundation, 
but will be in its proper place without any 
unseemly appearance. 

The Completion of the Foot. 

To remove the stains of the soldering 
liquid use a brush and soapy water, after 
which, if it be necessary, the foot may be 
slightly reduced in size upon the filing 
wood. Now file the notch, the place for 
which has been marked with a sharp knife 
or graver, and with a polishing file round 
off the top like a round pointed chisel. Fig. 
4 shows an enlarged completed foot. 

It should go without saying that no bend- 
ing or adjusting should be practised upon 
this foot, for in the first place the solder 
will not give; on the contrary, the thin 
foundation upon which the foot stands 
bends very easily, and the bending can but 
produce cracks in the enamel or chip it 
off entirely. If all the above cited precau- 
tions have been taken and the rules literally 
followed there will be no need of subse- 
quent adjusting. The foot or feet must fit 
the holes in the pillar plate so exactly that 
the cannon pinion and the seconds pivot will 
occupy their proper places in the dial with- 
nut shake, as remarked before. 

(To be continued.) 
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Repairing a Swiss Fork. 





Written expressly for The Jewelers’ Circular by F. R. Cunningham. 




















|’ sometimes happens that a Swiss fork 
of the zephyr type shown in Fig. 1 is 
sc badly worn as to make closing, enlarging 
the notch to take a wider pin, or any usual 
method of repair impossible. Sometimes, 
too, a horn gets broken off; the only rem- 
edy, as it appears to the watchmaker—l 
don’t mean plumber, who would soft solder 
a horn—is a new fork. Now, as it hap- 
pens, forks of this type cannot often be had 
of the material house, and the alternative 
is a long delay, to send the watch to Europe 
to have the fork fitted, or the watchmaker 
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must make one himself. In either case it is 
expensive; every competent man knows 
that it’s something of a job to make such 
a fork, even when he uses the old one as 
a model by which to cut the pallet slots, 
and to get the other dimensions. 

Most of the trouble and expense may be 
avoided, and a high art job done, in a ma- 
jority of such cases. In fact I do not re- 
call a single instance in which the plan I 
shall describe—or a modification of it—did 
not work with complete success. To be 
sure it’s a delicate job; almost all work on 
such forks is delicate; but right methods 
make even the most delicate work easy; 
just as keeping our screwdrivers ground or 
filed to the correct form, fresh and crisp, 
keeps us from slipping out of screw slots 
and skating all over the plate; yet many 
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men think that so long es a screwdriver 
does not break, that it’s all right, and needs 
no attention; 

Just so all good workmen—the doers— 
keep their tweezers sharp; not on the points 
only, or necessarily, for many tweezers 
should not have sharp points; but sharp on 
the acting surfaces, so they will pick up 
the most delicate object without danger of 
it snapping away. Yet, this is not the con- 
dition many workmen keep their tweezers 
in; they do not suppose they ever need 
sharpening, in fact they prefer to have them 
dull, so they will serve as jewel pushers, 
etc. Many pieces “fly away” from such 
workmen; they spend much time on the 


floor. I never yet lost an article that I 
couldn’t trace the “accident” to careless- 
ness; we don't like to admit having been 
careless, but the facts said we were. You 
will find the list of accidents greatly re- 
duced if you will keep your screwdrivers 
and tweezers invariably in the best of order, 
as I have indicated. 

Another fruitful source of accidents is: 
Many workmen lay a piece of paper down 
loosely on the bench, to work on; very 
soon the edges and corners roll up; some 
small article gets near the edge, and the 
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loose edge, rising and falling, eventually 
“hops” the light object off, on the floor 
perhaps, or among the small tools on the 
bench—another accident and another 
search. A man practising such slovenly 
methods may even be a good workman; it 
is not wise to make snap judgments on a 
man’s ability because of some queer or 
illogical things he does; much depends 
upon our early training and environment; 
but if we’re really worth while, we do 
make changes and adopt improvements, 
when our mistakes are pointed out to us. 
A good method to follow in the matter 
ot paper to work on, is to put down two 
or three thicknesses of white paper about 
eight inches wide, on the front of the 
bench; the length may vary according to 
the dimensions of the bench, but it should 
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hardly be less than 18 inches long. This 
should be smoothly fastened down with 
small thumb tacks. When the top paper is 
soiled we remove it, and so on to the last; 
of course we may put down more than 
three to begin with if we wish to. In my 
own practise, in addition to the large 
sheets, I tack down six or eight squares of 
Dennison’s watch paper on the exact spot 
where I do my work, such as “setting up,” 
etc.; this enables me to have a perfectly 
clean and fresh surface at all times. An 
excellent plan to hold the front edge of 
the paper, and make it impossible for any- 
thing to get under it is to put a thin strip 
of hardwood along the front of the bench, 
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-tened with nickel-plated round-head 
ews; the strip should project about 
ree-sixteenths of an inch above the top 
the bench, and the edge should be nicely 
inded and smooth. When we apply new 
per, we loosen the screws, and insert 
edge of the paper between the strip 
nd the bench; tighten the screws, and the 
iront edge of our paper is secure; it should 
drawn tightly back and the rear edge 
and corners securely tacked down; this is 
the best plan I know of. (See Fig. 2.) 
Most of the benches made for the mar- 


ket have a narrow round edge strip along - 


the front; many workmen stick short pieces 
of mainspring under the strip, to project 
over the paper; this is decidedly better 
than nothing, but is not nearly as good as 
the plan we have described. When in my 
experience I have had to work at a bench 
so arranged I have invariably removed the 
narrow strip from the bench, put my paper 
down flush with the front edge, then fast- 
eued the strip down on top of the paper; 
this makes it impossible for the paper to 
rise up, or for anything to get under it. I 
do mighty little of my watchmaking on the 
floor, simply because I am particular about 
the little things, which neglected cause 
“accidents ;” anyone can do likewise. 

To proceed with our fork repair; we will 
assume that the fork is badly worn, as 
shown at a, b, Fig. 1. The first thing we 
would recommend is to replace the roller 
pin with one of the flattened cylindrical 
type, or what is better, a cylinder with 
curved face, instead of flat; the curved 
face is an advantage in double roller es- 
capements, as it gives a smoother and safer 


action when the horn comes against the 


face of the pin. There aré some escape- 
ments of such small pallet angle, that a 
triangular »pin..isalmost a necessity,. but 
they aré, comparatively rare,’ The fact that 
the original fork was “So ,badly worn, says 
unmistakably that’ something: js. wrong; 
the pin may’ bé. tough; let's look to that; 
the probability, though, is that the trouble 
lies in. the thin.corner of the pin, which 
afford. too little «surface to. sustain the 
continued impacts and remain uninjured. 
If the case will admit of it, better put in 
a correct sapphire pin, and replace the 
dovetail notch by a straight one. 

Fig. 3 shows the usual method of attach- 
ing the guard finger to the fork. We re- 
move the guard finger, knock out the steady 
pin c, and grind away the top of the guard 
finger, to about the line d; we cut off the 
fork at the line c, Fig. 1. Before cutting 
off the fork, we may, if we wish, measure 
the distance from the belly of the pallets 
to the outer ends of the horns; this may 
save a little time in forming the new fork. 
In my own practise, however, I do not 
take it for granted that the old fork was 
right in any way; simply go ahead and 
make the new one to meet requirements. 

The end of the old fork at the line c, 
Fig. 1, should be ground straight and true; 
the lower edge may be chamfered very 
slightly. Now the idea is this: we’re going 
to make a new fork to attach to the old 
parts by being held between the guard 
finger and the fork, as shown in Fig. 4; 
you now see the reason for grinding off the 


top of the guard finger. If the fork is 
thick enough to bear it a little may be 
ground from the bottom. 

To get out the piece g g, Fig. 4, we take 
a piece of round, soft steel wire of suf- 
ficient size, while holding it in a chuck, 
with the wheel cutter, using good sharp 
saws, we cut out the blank; we allow about 
.1 mm. on the fork part for finishing; it is 
very easily ground away after hardening 
and tempering. On the surface fitting 
against the bottom of the old fork, or on 
the shoulder fitting against the end, we do 
no finishing whatever; leave it just as it 
comes from the saw-—-the saw should be 
sharp and true. 

The first operation with the saw is to 
clear away the stock down to nearly the 
middle of the wire and far enough back to 
afford plenty of stock for the new fork, 
and ample to admit of cutting off with a 
thin saw. The second operation is to cut 
the surface fitting against the bottom of 
the fork, and the shoulder fitting against 
the end; care must be taken to have this 
shoulder perfectly straight, sharp and true. 
The third step is to run the saw in, form- 
ing the bottom of the blank, allowing about 
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JT mm, “to7b@, ground away subsequently. 
Fig. 5 shews our blank at this stage; we 
next cut it.off at the line a. 

We then solder the blank, with 'the thick 
efid outward) to a flattened piece of wire, 
and cut the notch; also rough out the 
horns; this is all done with the wheel cut- 
ter. I need hardly say, I hope, that in 
soldering the blank to the flattened wire, 
only a very small speck of solder should be 
used, and that it should be thoroughly 
washed before going further. The thick 
end of the blank should not project over 
the end of the flattened wire; when we 
saw the notch, we cut through wire and all. 
The next step after removing the blank, 
and stoning away the solder, is to clamp the 
blank to the end of the old fork and care- 
fully drill the steady pin hole, and the 
screw hole; of course the screw hole will 
have to be enlarged after the blank is 
separated from the fork; care must be 
taken not to make it too large. 

We then harden and temper the blank. 
On so thin a piece some precautions should 
be observed, to prevent overheating or 
burning the steel. Take a piece of thin 
sheet copper or brass—a piece of copper 
out of an old dial does well—and fold it 
up; then pry it open just enough to admit 
dropping the blank in; the copper should 
project considerably beyond the blank all 
around; we then smear the copper over 
with castile soap, being careful to fill the 
crevice. We then heat the whole to a 


hardening heat and plunge it in water; the’ 


water should not be very cold; about 70 
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deg. Fahr, will make the steel hard enough, 
and there’s much less danger of cracking it. 

You will note that I say “hardening 
heat; every watchmaker should experi- 
ment a little, and find at just how low a 
heat his steel will harden, then be careful 
not to exceed that heat much. Most watch- 
makers heat steel far too hot. 

We next temper the blank; it should be 
a good spring temper; I use an oil bath, 
but each workman can follow his own 
method. We next grind away the bottom 
of the blank to just the right thickness, 
and attach it to the old fork by the screw 
and steady pin. We then grind the out- 
side to proper form, grind out the horns 
and finish the notch. After the length of 
horn and all requirements have been veri- 
fied by actual trial in the watch, we grind 
down the top of the fork part, to almost 
flush with the top of the old fork, and 
apply the final finish. ‘ 

We do not advise trying to polish the 
top of the old fork with the new piece at- 
tached, for usually the rounded ends of the 
screw and steady pin project slightly, and 
such a course would spoil the looks of 
these. The new part may be polished sep- 
arately, and a job is done that is very 
good. The thick part of the blank 
forming the new horns, notch, etc., is 
ground to the required thickness after the 
hardening and tempering. 

For the rough grinding I use fine India 
oil stone wheels, mounted on tapers, and 
having the edges turned to required shapes; 
for the finish grinding I use laps; I finish 
the notch to size with a thin slip of sap- 
phire; I polish the notch with sapphire 
mixed with oil, used on a boxwood lap, 
and treat the horns in the same way. 

A job like this may be done complete in 
about two hours; to do it in this time, one 
must have the conveniences at hand, one 
cannot get up all the tools and do the job 
too in that time. Having the tools, if we 
keep them where we could find them in the 
dark, all.is smooth sailing; we can do this 
job, delicate though it is, and not increase 
our pulse rate by a single beat. 

In the actual work, of course I use some 
measuring instruments; I] have made no 
particular mention of the fact, however, 
for the reason that watchmakers rarely 
have the same instruments or follow the 
same system; some using metric, some the 
English inch, and still others a class of 
instruments whose indications are arbi- 
trary, indicating what the owners are 
pleased to call “degrees,” etc. 








Where part of an existing township was 
detached by an order of the county com- 
missioners and the part so detached was 
organized as a new township, no provision 
being made in the order and no statute 
existing for the division or apportionment 
of the assets of the old township, it was 
held in Union Township vs. Oakdale 
Township (Okla.), 39 L. R. A. (N. S.), 
284, that the new township cannot recover 
of the old any part of the cash in the 
hands of the county treasurer and due the 
old township at the time of division or 
received by the treasurer for it after di- 
vision from tax levies made prior to the 
division. 
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We are known by the Superior Quality Tools we keep. Our Lathes, Staking Tools ai; 

Opticians’ Supplies are of dependable makes only, so you take no risk. The Service \\ 
offer our customers is unexcelled. Every order for stock goods is filled same day as receiv< 

and sent by return Parcel Post, Express or Freight. This saving of time means greate, 
efficiency for you. Send us your Mail Orders. 


Genuine Webster-Whitcomb Lathe 





LATHE, with Taper Chuck, Screw Chuck, 6'%-in. Cement 
san Tipover T-Rest, 9-ft. Round Belting and Chuck 
Ss, ES ey re es ape pot A er $31.00 
LATHE, as above, and 6 Wire and 2 Wheel Chucks (10 
CHUCKS) 


ibis eles OS wiaese-w 0 3 BW Wye aie ke eevee dis ee oo08 6 39.00 
LATHE, as above, and 10 Wire Chucks (12 CHUCKS)...... 41.00 ° ° 
LATHE, as above, and 15 Wire Chucks (17 CHUCKS)... 46.00 The E. & J. S. Special Premier Lathe 
LATHE, as above, and 20 Wire Chucks (22 CHUCKS)...... 51.00 Sars i ee Thttcoml rae > ae eee ee 
LATHE, less Tailstock, deduct $6.50 from the above prices. Rengreeinlig oS cs ¢ tip-over rest. Webster Whitcomb pattern. Furnished in Mo: 
Wire Chucks, each........ $1.00 Wheel Chucks, each....... $1.00 The best medium-priced lathe ever put on the market. Combination consists of 6 


a T c= 7 
~ nyder Chuck ....... vsees 8.00 Universal Face Plate...... 9.00 split chucks, 2 step chucks, 1 cement and 1 screw chuck, 8 brass cement chucks, 
Same Combinations, with Genuine Moseley Lathe, for the same prices belting and a ‘chuck stand. 

This is a most attractive lathe, full nickel-plated and absolutely true, and one that 
we can safely recommend as satisfactory and reiiable. 










See Our Sy Size of lathe: Length, 12 inches; bed to center, 2 inches. Extra attachments can 
General — be added at any time, as they interchange perfectly. 

Catalogue Price Complete as above, $24.50 

for other ai : 

Styles of Opticians’ Trial Sets 


Staking Tools 






Per Cent. 
FOR 


Inverto Staking Tool No. 18 CASH. Trial Set No. 148 


Black seal leather case, lined with velvet of good quality. Combination 





Rah i 0 box, — rages am 7 no Sabra Pips ees ge ‘consists of 19 pairs each Convex and Concave Sphericals; 11 pairs each 
ame nvetto” because any of the punches may be inverted, in- Convex and Concave Cylinders (including 14 powers); 9 Prisms, 4 Disks 
serted in the die and used as a stump, which greatly increases range me and Colored Glasses: 1 No. 618 Trial’ Frame: 1 No. 439 Trial Frame. 
of —— Mos ith — tool Fate sacagge ae has practically a ‘Lenses are in metal rings 1}4 inches in diameter. The Lenses are war- 
stumps an 13( ey vos NOt. inc “ ing 12 blank punches. as ranted accurate as to measurement and this outfit will answer all practical 
unique and valuable features never before applied to staking tools, purposes where only a moderate line of Lenses are to be fitted. 

which make it more desirable. See our catalogue for staking tools 

at all prices. Price Complete, $34.00 


Our Prescription, Grinding and Optical Repair Department 
gives work that will please the most critical. Every job is carefully inspected by an ex- 
pert optician to avoid any possible chance of disappointment. We make no extra charge 
for Axis Set Oblique, Decentering or Neutralizing Lenses or for Extra Size Eye that can be 
cut from regular stock blanks. Give us a trial order. 


Ohe E. & J. SWIGART CO. SINCINNAT!. OHIO 

















February 9, 1913. 
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Practical Advice on Hairspring Fitting. 


Written expressly for The Jewelers’ Circular by T. J. Wilkinson. 























T is not intended herein to treat the sub- 
ject of hairsprings in a_ theoretical 
way, but rather to give a few practical 
hints useful to the less experienced work- 
men. As a rule, the watch in need of a 
hairspring is left undone just as long as 
possible. Many watchmakers, especially 
the less experienced and ill-trained, dread 
this class of a job. For such: this article 
will be helpful. No matter how nicely a 
watch is cleaned, the train attended to, 
the escapement parts correctly adjusted, 
the time-keeping qualities of a watch will 
seriously suffer should there exist any de- 
fect in the adjustment of the hairspring. 
The best manner to learn hairspring work 
is to commence by fitting flat springs to 
watches; this practise brings out the de- 
tails that require attention and trains the 
hand and eye as no length of description 
can, 

The number of coils suitable for a hair- 
spring or to use the more English expres- 
sion, “balance-spring,’ depends, broadly 
speaking, upon the character of the escape- 
ment, diameter and weight of balance. For 
a lever escapement using a flat spring, the 
most approved number of coils ranges 
from 12 to 14, the diameter of the hair- 
spring being one half the diameter of the 
balance. Breguet springs usually have 15 
to 20 coils, the diameter of the spring 
being one-half the diameter of the bal- 
ance. Cylinder watches use flat springs of 
a diameter equal to one-third to one-half 
the balance, the coils of the spring being 
fairly close, their number being not less 
than 8. It is not possible .to state with ex- 
actness the diameter or number of coils 
best suited to a given escapement and bal- 
ance. The rules given will, however, be 
found to generally apply when selecting a 
new hairspring for the average type of 
watch. 

Following the question as to the most 
suitable number of coils and diameter of 
hairspring, comes the question of the vi- 
brations of the balance. 

Fast train lever- escapements make 18,- 
000 beats per hour, or 300 per minute; this 
also usually represents the beats per min- 
ute of cylinder watches. Slow. train 
watches make either 16,200 or 14,400 beats 
per hour, represented respectively by 270 
and 240 beats per minute. The fast train 
watches make five beats per second, or 
124% beats in five seconds, 75 half beats in 
30 seconds, and 150 beats in one min- 
ute. These figures should aluways be 
borne in mind. 

The following tabulated figures of beats 
and half beats will be found of practical 


value: 

BE, SOUT soaks 6.00 h hac 8 18,000 16,200 14,400 
RS ae am 300 270 240 
Half-beats, min....... 150 135 120 
Half-beats, 30 sec..... 75 67% 60 
Half-beats, 5 sec...... 12% 11% 10 


Regarding the methods whereby we fig- 
ured out tthe character of a train, 


whether fast or slow (lever), the sim- 
plest rule is to count up the teeth in 
the fourth wheel and the leaves in the 
scape-pinion, then divide the number of 
teeth by the number of leaves; if the quo- 
tient is 10 the watch beats 18,000 to the 
hour, or 300 per minute. If the quotient 
is nine, the watch beats 16,200 times per 
hour, Should the quotient be eight, we 
have a watch beating 14,400 to the hour. 
Another, but more complicated method 
is to count the teeth in the following 
wheels, viz.: center, third and fourth; 
multiply them all together and again mul- 
tiply the total product by 30. Next count 
the leaves in third, fourth and scape-wheel 
pinion; multiply them together and multi- 


ply this total product by 60. We then di-° 


vide the pinion product by the teeth prod- 
uct, and the quotient is beats per minute. 
The following example will make this 
clear: 
Center wheel 80 teeth, third whee! 75 
teeth, fourth wheel 80 teeth. 
80 


x75 





400 
560 





6,C00 
<80 





480,000 
30 


14,400,000 total product. 
Third wheel pinion 10 leaves, fourth 
wheel pinion 10 leaves, scape-pinion eight 
leaves. 
10 
«10 


100 
x8 


800 
x60 


48,000 total product. 
Dividing the latter into the former prod- 
uct we have, 
48,000) 14,400,000 (300 
14,400,000 
As answer shows 300 beats to the minute, 
it means a fast train watch. 


Having, by either of the methods given, 


determined whether the watch is of the 
fast or slow train type, we are ready to 
select a suitable hairspring. On the sup- 
position that the watch before us is a lever 
beating 18,000 beats to the hour and re- 
quiring a flat spring, we select a spring 
the diameter of which is about one-half 
that of the balance, and one having 12 to 14 
coils. Having selected an apparently suit- 
able spring it is next placed on the balance 


bridge, so that the center of the spring is 
directly over the center of the balance-pole 
jewel. Next, we see that the outer coil 
enters the stud without distorting the 
spring, by which is meant that the center 
of hairspring and balance-hole jewel cor- 
respond. As before mentioned, in practise 
it is better to select a spring the diameter 
of which is less rather than over. 


Having found a balance spring conform- 
ing to the foregoing requirements, the next 
step is to attach the center of the hairspring 
in a temporary manner to the staff. This 
can be done by slipping the hairspring cen- 
ter over the collet seat of the svaff and then 
pressing the old collet on sufficiently to hold 
the spring just tight. Or, another way, 
stick a small piece of beeswax just below 
the pivot and press the hairspring center 
into the wax. See that the spring is level. 
We are then ready to commence counting 
the vibrations of the balance. 


A few words about the beeswax. Be 
careful to remove it from the spring be- 
fore pinning it on the collet. The best 
grease destroyer is pure ether; every 
watchmaker should keep an ounce of it on 
hand for use on all greasy, sticky hair- 
springs. 

After having secured: the hairspring and 
observed that it is both level and central, 
catch it with a pair of tweezers about 
where the regulator pins will come, and 
lift it on to the glass of an open-face 
watch, having a seconds dial. With a twist 
set the balance vibrating. The next point 
is to count the vibration, or rather count 
alternate vibrations. Suppose we start 
counting for 30 seconds, if the spring is 
suitable we shall have counted 75 half beats. 
When a spring comes this close on a short 
count, the count should be extended for one 
minute. We should then be able to count 
150 semi-vibrations. Some training and 
experience are necessary before great ac- 
curacy in counting can be obtained. When 
the correct number of half beats has been 
counted, a mark should be made on the 
hairspring where tweezers gripped it. The 
pinning of the hairspring to the stud should 
be done sufficiently far back of this mark 
so that at first running the watch will be 
more apt to run slow than fast. It is bet- 
ter to take up the spring than to have to 
let it out; if we are compelled to let it out, 
ihe spring will be more or less distorted 
at the point where it had been pinned. We 
have just stated conditions which approach 
the ideal in selecting a new hairspring. 
Such a selection is not at all difficult when 
we have a large assortment of hairsprings 
to choose from, but the average repairer is 
seldom lucky enough to lay hands on the 
ideal hairspring; more frequently he ob- 
{ains a hairspring that may be as much as 
two-thirds the diameter of the balance, or 
perhaps as large as the balance in diameter. 
In which event he commences by laying the 
hairspring on the balance bridge, center of 
spring being central with the balance-hole 
jewel. Next a mark is made on one of the 
coils to show the greatest diameter of 
spring that it is possible to use. Judging 
by position of stud and also marks, the 
least diameter it would be wise to employ. 


(To be continued.) 
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GROBET SWISS FILES 


: (I The Standard of File Excellence for Over 100 Years. 


WHOLESALE DISTRIBUTERS OF 





All Genuine Grobet Swiss Files Have the 


Rabbit Trade-mark. Made in all Shapes and Cuts for Watchmakers, Jewelers, Silversmiths, etc. 


HALE 
Watch 
Protector 


Pat. Feb. 2, 1909. 
PRICE 
$10.00 per Gross 
$1.00 per Dozen 


SIZES: 0, 6, 12, 16 
and 18. COLOR: 
Tan shade. FITS 
LIKE A GLOVE. 





BIFOCAL EYEGLASS 


LIQUID AMBER 








The Most Convenient 

Eyeglass for Watch- 

The strongest makers and for Examin- 

cement yet dis- ing Precious Stones, etc. 

cover he A bifocal loupe com- 

. bining the regular focus 

best thing of you require for ordinary 

t h e k in d work, and a high power 

known. focus for close and 
ia ees al critical examination. 

requiring foe four to six Always ready for 

months. Unexcelled for fast- either power. In hard 

pallet and im- rubber frames. Made in 


ening roller, 








Made of fine, soft 
leather. 





pulse jewels, ‘caiah glasses, all foci: 2, 2%, 8, 3% 

ened and oF repesee <i hs ay Pree 
t : 

oe ac sta asa ia 8 ice Patent Applied For. 

Price per bottle, 25 cents TWO LOUPES IN ONE Price - $1.25 





BEWARE OF IMITATIONS 


The Right Kind of Filler for 
Doing Monogram Work 


A perfect wax filler for monograms cut in 
ivory, pearl, celluloid, ebony, wood handle um- 
brellas, etc. Monofil has many advantages; it 
fills cuts flush with the surface and is not 
damaged by water or ordinary chemicals, and 
sticks tight in the monogram cuttings. 

You know from experience how much 
trouble engravers have in doing monogram 
inlay work. Monofil can be applied without 
heating—simply by rubbing it over the 
monogram, 








In six colors—dark blue, light 
blue, red, pink, black and white. Packed 6 sticks 


ASSORTMENT No. 1. 


in a box "for Cae beS coin es keer ele Sa Cete kenwlad cates e 1.00 
ASSORTMENT No. 2. Dark blue, royal purple, 
golden brown, green, lavender and black.......... 00 
Any of above colors.......... 25 cents each 
RAOUL sia nie W's acids Unie Viens pase 35 cents each 
PEO So wn Pod cid> Vnlade saa eee ee 35 cents each 








PRECISION TRANSFER PRESS 


ACCURACY, RAPIDITY, CLEARNESS 

This press enables the en- 
graver to transfer repeated 
impressions on precisely the 
same spot as the ne Phew y 
whether it be on knives, 
forks, spoons, spoon bowls, etc. 
The press has a guide which 
insures absolute precison of 
location. This uniformity of 
position is not obtainable by 
any other method. The press 
is full nickel plated and has 
three interchangeable gelatin 
pads for: gold, silver and 
plated ware, one of the pads 
being convex, making it espe- 
cially suitable for the inside 
of spoon bowls. The gelatin 
pads are of a special quality, 
and can be interchanged in 
a trice. 


Full Nickel Plated—Boxed ready for shipment, 734 x 5 x 34 inch. 
Price, complete, including 3 pads : ; . ; $5.00 


DIRECTIONS FOR USING: Wipe a clean white powder or printer’s ink into the engrav- 
ing; press same on to the pad, and, in turn, press the pad on to the article to be 
engraved. Repeat this operation as often as necessary. Copies can be taken on paper 


for reference. 















THE PARAGON 
RING TAGGING OUTFIT 


DIRECTIONS. -4912 TOU Eten? Pee Ties yeaah 
eS OUIVG TOVIOTT FEWLE TRVGTEE aue tees cone 
TRE CVREDES TOUNTE OSTIGTD Piet FY 

URLEST LEOL COEPEOE Ores Ore OPPe 













THE PARAGON RING TAGGING OUTFIT 


Consists of 1,000 superior quality washable celluloid 
tags; 1,000 eyelets; 1 pair eyelet pliers; 1 bottle indelible 
in 


Complete in neat hinged wooden box - 





$2.50 





FOR SALE BY JOBBERS 


| _SUSSFELD, LORSCH & CO., » 


WHOLESALE DISTRIBUTERS 


0-94 MAIDEN LANE, NEW YORK 
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The Funny Side of a Serious 


Business 


pe ay ae “a 
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Watch Night He Went. 





“I don’t understand why my watch will 
not zo,” said Staylate. “I’m sure it’s 
wound up!” 

“Dear me,” yawned his hostess, looking 
toward the clock, “what an odd coinci- 
dence !”—Fun, 





His Interpretation. 
Cholly—What’s the time, old chap? I’ve 
an invitation to dinner at 7 and my watch 
isn’t going, 
Gussie—Why, wasn’t your watch invited, 
too, deah boy ?—Detroit Free Press. 


Wasn’t He Mean ? 





There was a young lady of Coney 
Who met a young man very tony, 
He gave her a “spark” 
Their engagement to mark, 
But the pawnbroker told her "twas phony! 











“Six of us lost our watches in the New 
Year’s Eve crowd.” 

“It was Watch Night, all right, for some 
lucky .crook.”—New York Evening World. 


Heard Over the Footlights. 





Ventriloquist (to dummy)— What are 
you wiggling so much about, my boy? 
Knew It All. Dummy—I got a bum watch in my 

Fok pocket and I’m trying to keep it going. 





A Novel Application of the Clock 
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(From Moniteur de la Bijouterie et de 
V’ Horlogerie.) 


Horological Psychosis 








“Mother, my watch is mentally de- 


ranged.” 
“Why, my child, a watch can’t be men- 


tally deranged.” 
“Mine is. The watchmaker told me it 


had lost its. balance.” 





(From Modern 


The Good Old Cleck Again Proves Its Versatility. 





Electrics.) 


























Employer—You understand isochronism? 

Applicant—You bet! And I’m just as 
strong on hypnotism, unionism and_ so- 
cialism, 











The Ead-Man’s Joke. 


“When is a convict like a good watch- 


maker ?” 
“When he’s able to make an escapement.”’ 
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The watchmaker unable to make a watch 


run doesn’t give the, customer much of a Mr> Reedlate, the inventor, always falls asleep while 
run for his money. reading in bed—— 


And how he uses his clock to extinguish the lamp 
“LA. M 
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Ask Your Jobber for These Goods 











Always Ready 
Mainspring Winder 


(Patented) 


any other winder made. 


Mat Finish, $1.75 





Will wind any sized mainspring in a quicker and better way than 


Daniels’ Easyfill Enamel For Engravers 


For filling Monograms, and all engraved work on Ivory, Celluloid, Wood, 
Metal, &c. 





It produces an effect like Hard Enamel—stays flush with the surface, 
has a high gloss and is durable. May be burnished like metal, positively 
will not crumble out of the cuts. Requires no heat. Simply rub over the 





engraving. Made by an Engraver for Engraving. 
Regular Box contains 10 Sticks. Price, $1.00 box. 5 Sticks Soft for 
quick work; 5 Sticks Hard for particular work. Colors—Blue, Red, Black 
Green, Purple. We make 30 other colors if wanted. 
DANIELS’ WATCH DIAL ENAMEL 
Will give more gloss than any other enamel. Put up in cakes, 14x %, 
either soft or hard. Price, per-cake, 25 cents. 








Guard Pin Humper 





A new and useful tool for making the hump in the Waltham Guard 


Springs. All sizes in one. Nicely Finished, $1.50 








The Rotary Vise 


For Watchmakers, Jewelers, Novelty Workers, Instrument 
Makers, in fact, all kinds of fine work. ‘The vises are made 
with four jaws, copper, fibre, hard steel and soft steel. The 
fibre and copper are set into these jaws with screws, and can 
be easily replaced at a very small cost. The vise is operated 
by a rotary movement, so that the jaws can be set at any 


angle. . 
Jaws Open 14g in. to 2in. Weight 1°; lbs. 


PRICE, No.1 Plain, $5.00; No. 1 Nickel Plated, $6.00 





Perfection Solution 


Did it ever occur to you, Mr. Jeweler, that all the old, shop-worn Roman or 
old rose colored jewelry that you have in your stock could be regilded with the Per- 
fection Gold Coloring Solution and made as salable as new stock, and that all of 
your repair jobs can be regilded so that you may return such jobs to your custom- 
ers with a finish equally as good as when the article first left the factory? Both 
are possible, and only possible, with such a degree of excellency by using the Per- 
fection Solution. 

Get in line and be a user of Perfection Gold Color 
Solution, if you are not already one. 

Perfection Gold Coloring Solution should be ordered 
now to avoid shipping during the cold winter. Order 
enough to last until warmer weather starts. 


Quarts, $3.00 Pints, $1.75 





















Feagle 
Stone Setting 


Ke 
. hy 
Pliers GZ, 
Feagle Patent Stone WZ 
Catti 1 ge 
Setting Pl ier most Saree 
practical plier on the ogee: 
basal J ange Py tteg. 
market. No danger of peg: 


damaging the stone. Im- 
possible to slip or mar 
the setting. The cone- 
shape end of the lower 
jaw fits the opening of 
the mounting  under- 
neath the stone, which 
prevents the mounting 
from slipping. 

The set screw in han- 
dle can be adjusted so 
the jaws will not close 


. RRR 
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ODROSEe RO 
FINISH FROM SAME AN 
$ DIRECTIONS 





AN WN 








factueed by 
ctionMfg. Ca 





far enough to crush the 
stone. Nicely nickel- 
plated. 


Price, $1.25 


























Three-in-One Hammer No. 2 








35 cents 


Made of fine steel with a brass cap that fits on the pean- 
ing end. Handle of steel that will not come off. 





i 
E , 
i 
Henry Zimmern & Co., 





IC. ‘erate 118 William St., New York City 
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[Answers are also solicited from our reade s to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3094.—Gold Paint.—II’hat 
must I use to paint over metal figures and 
statuary and give them a nice gold color? 

Gof. 

ANSWER :—Metal figures and ornaments 
can be gold-painted with gold-bronze pow- 
der by stirring this into copal varnish pre- 
viously thinned down to the proper con- 
sistency with turpentine. This varnish 
should be stirred frequently during using, 
as the powder will settle at the bottom 
Have the metal parts clean and paint over 
with a soft brush. The bronze powder 
may be stirred in lacquer and painted on 
the ornaments, but the lacquer must not be 
too thick, which prevents it from spread- 
ing evenly. Another method is to varnish 
the metal parts over with copal varnish, 
let stand till nearly dry (just a little 
sticky), then put on the dry bronze powder 
with a brush. By mixing gold and dark- 
green powder together a very pleasing 
shade can be secured. 

QUESTION No. 3095.—Filtering Gold So- 
lutions.—My gold solution is very dirty 
and I desire to clean same. How can I 





do this? Must I strain it in some way? 
F. G. 
ANSWER:—Gold or any other plating 


solution can be cleaned by filtering. This 
is done with filtering paper, which can be 
yurchased from druggists. It is folded in 
the shape of a cone and the paper inserted 
in a glass or rubber funnel. The solution 
is poured into the filtering paper and al- 
lowed to pass through. Most of the solu- 
tion will filter slowly, and if there is much 
to be filtered it is well to have two or more 
funnels going. All the used filtering papers 
should be placed with the metal sweeps, as 
they usually contain gold, silver or what- 
ever solution they have been used for. 

Question No. 3096.—To Folish Ma- 
hogany.—/low can I produce a fine pol- 
ish on mahogany? The articles are knobs, 
trays and coaster bottoms. PF. Af. 

ANSWER :—The fine polish on mahogany 
is produced by first finishing the wood 
perfectly smooth with the finest sandpaper. 
Then use shellac and produce the gloss by 
rubbing. If the articles are round, it is 
best to chuck them in a lathe. The re- 
volving action enables one to produce the 
highest finish. Other articles which can- 
not be chucked in the lathe must be rubbed 
and finished by hand. The shellac is ap- 
plied by putting some on a clean cloth and 
rubbing it in thoroughly. The preparation 
is made from shellac, which can be pur- 
chased in drug stores and dissolved in al- 
cohol. 


Question No. 3097—Removing Lac- 


quer from Silver.—How can I best re- 
move lacquer from silver and bronze arti- 
cles? R. BE. 
ANSWER :—Any lacquered article can be 
freed from old lacquer by immersing the 
piece in boiling water long enough to allow 
the lacquer to dissolve. Or if the coating 
is very heavy, immerse long enough to per- 
mit the water to work under, causing the 
lacquer to peal off in layers. Hot, boiling 
potash will penetrate through the lacquer 
quicker than water, but many articles can- 
not be immersed long without discoloring, 


especially bronze and brass articles. One . 


of the best solvents of old lacquer is al- 
cohol. Any kind of metal can be immersed 
in it without discoloring it, and all that is 
required is to let the article remain in 
long enough to dissolve the lacquer. The 
plain surfaces of lacquered articles are 
easily freed of the covering, but the re- 
cesses and cavities are often hard to clean 
out. 

Question No. 3098.—High Polish on 
Steel. We often have steel articles, such 
as pocket knives, scissors, manicure articles, 
etc., that become shopworn and require re- 
polishing. What could you recommend to 
produce a fine polish on above? H. & P. 

ANSWER:—For a fine finish polish on 
steel use putty powder. This should be 
spread on a piece of leather. It is best to 
nail the leather on a table, and then rub 
the articles on this until a finish is pro- 
duced. For places where the leather does 
not enter use a soft stick and the powder, 
afterward following up with leather. A lit- 
tle putty powder on a chamois will produce 
a fine finish. Putty powder is used to 
give steel-burnishing tools the fine finish 
required for burnishing silverware. If 
there are any rust spots on steel they 
should be removed with finest emery flour 
and oil before attempting to polish with 
the putty powder. 

Question No, 3099. — Composition 
Stamping Dies.—li’e are in need of in- 
formation concerning a new composition 
for dies for stamping which takes the place 
of steel. We understand that there are 
concerns in New York manufacturing this 
and that it ts a secret process. The claim 
made for this composition metal is that a 
casting can be made in it from a model and 
the impression requires practically no work 
from the die cutters afterward. We should 
like to have you give us the names of the 
people manufacturing these dies and thus 
enable us to get in communication with 
them. We shall appreciate very much any 


trouble you may take in the matter. 
S. & Co. 
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ANSWER.—You undoubtedly refer to the 


bronze dies now used in making sheet 
metal goods. According to the Brass 
World they are used in place of steel or 


cast-iron for some classes of work, but not 
all. The best is a mixture composed of 
89 per cent. copper and 11 per cent. of 
aluminum (aluminum bronze). <A _ well- 
known company has used this mixture 
a long time. There is another mixture 
used by some and which casts better than 
the aluminum bronze. It is composed of 
the following: Copper, 85 pounds; tin, 
15 pounds; aluminum, two ounces. This 
is used quite extensively around Meriden. 
We are unable to give you any further 
clue, and think that these bronze dies are 
the ones meant. 

Question No. 3100—Casting Jewelry 
in Asbestos.—Cun you tell me something 
about the casting of jewelry in asbestos 
and plaster? Is this work very difficult? 

Ki. BaF. 

ANSWER.—The factories send their cast- 
ings to specialists who do it cheaply and 
efficiently. The casting in asbestos and 
plaster is a matter of much experimenting 
and experience, and experts get work out 
as light and with almost as much detail 
as fine die work. The formulas are more 
or less secret, and as a rule patented. 
The model is first made of wax and then 
shellacked, keeping it a little large to allow 
for shrinkage in casting the metal. The 
models are also cut and carved out of sil- 
ver, lead, etc.: 





FORMULAS. 

(1) Calcined plaster of paris and finely screened 
coal ashes mixed separately with water and then 
added in about equal proportions. 

(2) Dental plaster and finely powdered asbestos. 

(3) Plaster of paris and salt. 


Question No, 3101.—To Distinguish 
Steel from lron.—lWWhat is a quick proc- 
ess for distinguishing tron from steel? 

B. M. S. 

‘ANSWER :—Some experts are able to dis- 
tinguish iron from steel by the musical 
note emitted when the latter is struck. A 
more certain method consists in using 
dilute nitric or sulphuric acid. If the sur- 
face remains unaltered, or nearly so, when 
touched with a drop of either acid, the 
metal is iron; but in the case of steel a 
black mark will be left owing to the libera- 
tion of carbon. 

Question No. 3102—Even Color on 
Steel_—Can you tell me of some good 
method of obtaining a nice blue on a piece 
of steel? I have trouble in obtaining an 
even color on my work, B. M. H. 

ANSWER :—In order to secure a uniform 
color in bluing it is essential that the 
smoothing and polishing should be done 
very evenly. The surface must be per- 
fectly clean, as ‘otherwise parts that are 
greasy or on which the rouge has been 
allowed to remain too long will not ex- 
hibit the same tint as the rest. The heat 
must be uniformly distributed. This is 
why, when bluing screws in a perforated 
bluing pan, it is advisable to lightly strike 
the handle, for the vibration and the per- 
petual change in the contacts insure their 
receiving the heat more evenly. Another 
method of obtaining uniform bluing is to 
place the objects to be blued in brass 
filings. 
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Nickel Steel and Its Use in Horology. 
By Cu. Ep, GuILLAUME, Correspondent of the Institute of France and Associate Director 
of the International Bureau of Weights and Measures. 

















(1) While using ordinary metals and 
alloys possessing characteristics that may 
be designated as normal, the ingenuity of 
inventors and the skill of the workmen 
have enabled them, within the past two 
or three decades, to bring to a high degree 
of perfection the regulating organs of 
clocks and chronometers. There has since 
that time been eagerly anticipated every 
progressive step in a slow evolution based 


on continuous improvement in the details 








of these delicate constructions. It was 
hardly expected that a most important ad- 
Au 
8 
AE 


rie 5. 


vance would be due to the discovery of a 
group of alloys peculiarly adapted to the 
watchmaker’s requirements, and their real- 
ization was followed by the greater sur- 
prise when it was found that their rational 
use was capable of effecting a radical modi- 
fication in the mechanical parts of a watch 
that were intended to counteract cértain 
thermic variations through other variations 
by which their effects were compensated. 

The property of these alloys, intimate 
combinations of iron, of nickel and of 
some less important metallic additions, is 
strange and complex; we propose to ex- 
plain them briefly and to show later how 
they can serve in the improvement of ap- 
paratus for measuring time. 


PROPERTIES OF NICKEL STEEL, 


Unforeseen as they may be, the proper- 
ties of nickel steel are not freakish; it pos- 
sesses all the peculiar anomalies of iron, 
discovered but a few years ago and which 
it is necessary to know if we wish to logic- 
ally appreciate those of its alloys. 

At ordinary temperature iron, as we 
know, is the most magnetic of all sub- 
stances; but when it is heated its magnetic 
properties are weakened, slowly at first, 
then more rapidly as the temperature ap- 
proaches 700° C. At 775° C. the decline 
becomes very abrupt, but, as Pierre Curie 
has demonstrated, without complete disap- 
pearance of the magnetism. At 890° C. 
a renewed drop occurs and the iron as- 


sumes the character of a substance in which 
only the most delicate tests can reveal 
traces of magnetic property. 

These three successive stages of iron 
have been designated by M. Osmond 
alpha iron, beta iron and gamma iron, 
designations by which they are universally 
known. 

The transition from one state to another 
is accompanied by other manifestations, 


as 
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l@=1lo (1 + 0, 000 011 705 @ + 
0, 000 000 005 25 6). 
The second formula leads at low tempera- 
tures to an expansibility a little higher 
than the first, and the reverse at high tem- 
peratures; the crossing point of the two 
curves occurs at a littie below 180°. 

In the following we shall designate as 
a and # the two terms of the formulae of 
dilatation; and for the purpose of simplify- 
ing the writing we will employ the follow- 
ing method of representation, which ren- 
ders the first formula: 

a = 11,884.10-*, «3 = 0,007 39.10-* 

According to the degree to which it is 
heated, iron shows less resistance to flexion, 
its modulus of elasticity diminishes and, as 
in the case of dilatation, the variations in 
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weak in alpha iron and beta iron, but in- 
tense when we pass to the gamma iron. 
Thus, until its passage into this last stage 
the iron expands in accordance with a 
regular curve, quite plain but displaying no 
noticeable jump. In passing over to 
gamma iron the increase in volume suffers 
a sudden falling back, determined by M. H. 
Le Chatelier at between 2.5 and 3 milli- 
meters per meter. Subsequently the regu- 
lar elongation is resumed with a more ac- 
tive tendency, 

(2) For the expansibility of extra soft 
iron* personal experiments have furnished 
the following formula: 

1@=1o (1 + 0,000 011 334 g + 
0,000,000,007 39 67), 
while Messrs. Holborn and Day have found 
for the interval 0° 500° the formula: 


*Swedish iron, in four-inch bars. 


this property are represented by a formula 
of two terms, the second of which pos- 
sesses a certain relative importance. Then, 
in the transition to gamma iron the modu- 
lus experiences an abrupt increase in such 
manner that a bar of iron, supported at 
two points and bent by a weight suspended 
in the center, becomes straight again at the 
instant of this transformation. As a fact, 
such a restraightening is difficult of ob- 
servation; the elastic limit ot iron being 
very low at this temperature, a very slight 
bend becomes permanent and the phenom- 
enon is absolutely devoid of distinctness. 
But we may conclude with certainty that 
it occurs because of the properties of nickel 
steel, which would be inexplicable if iron 
did not display the peculiarity we have just 
described. 

Fig. 1 exhibits graphically, in two dif- 
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‘rent scales and in a particularly lucid 
ianner, these two variations of iron (A 3 
variation of length, A E variation of mod- 
jus) and fixes them in the mind. 

(3) To produce the properties of the 
lloys we are considering, those of their 
econd component, the nickel, are of less 
importance than those of the iron; how- 
ever, the magnetism of nickel is probably 

chief condition among them. Iron and 
nickel form together a solid homogeneous 
solution which possesses, on account of its 
components, certain properties of sa‘ine 
solutions. 

Thus pure water congeals quickly at a 
temperature below 0° C. But if a small 
quantity of common table salt is added to 
it, its freezing temperature is lowered and 
is extended over a more or less prolonged 
interval. The salt concentrates in the non- 
frozen portion, which concludes by dis- 











Magnetism 
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Elasticity 











Fic. 


playing a well-defined temperature, corre- 
sponding to the lowest freezing tempera- 
ture of solutions of water and common 
salt. 

In the same manner, if we add to iron 
a substance capable of forming with it a 
solution, its transformations are more or 
less lowered in the scale of temperature 
and become less definite. It is in this man- 
ner that carbon lowers its melting point 
and enables us to obtain cast iron; and, 
besides, it lowers in an equal manner the 
temperature of passing to the successive 
stages by modifying their character. 

In the same manner, finally, nickel lowers 
the transformations of iron and extends 
them over a wide range of temperatures 
in which the properties of the alloys are 
unusual and entirely different from those 
of ordinary alloys, as we shall proceed to 
show in a rapid sketch, referring for a 
more detailed study to the original pub- 
lications.* 

(4) Magnetic properties—We will pre- 
sent in abscissas (Fig. 2) the proportions 


*Ch, Ed. Guillaume. Recherches sur le nickel et 
ses alliages (Paris, Gauthier-Villars, 1898), and 
Les Applications des aciers au nickel (the same, 
1904). 
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of nickei in alloys of this metal with iron: 

Zero will correspond to pure iron, 100 
to pure nickel; between these two extremes 
the composition will be centesimal. In the 
ordinates we present the temperatures, and 
the curves in the diagram indicate the ap- 
pearance or disappearance of magnetic 
properties, with certain proportions and at 
a certain temperature. 

In its left portion the diagram is com- 
posed of two distinct curves, which diverge, 
starting from one point; on the right the 
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curve is single. This is because in large 
proportions of nickel the magnetic proper- 
ties appear and disappear at an even tem- 
perature for a certain alloy; with large 
proportions of iron, on the other hand, the 
magnetism, which shows itself for the first 
time on traversing at a declining tempera- 
ture the lower curve, does not leave the 


th 4 
} 


693 








g 


Quadratic Cocfficsent 
on 


Of expansion. million 


° 
+ J 


Fic. 5. 


alloy until it has passed, on reheating, the 
upper curve, 

The details of the phenomenon cannot 
well be understood except with the aid of 
other diagrams.* 

Let us suppose that we have shown, on 
a third axis perpendicular to the plane of 
the other two, the magnetic permeability of 
the alloys and that we have made in the 
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surface thus obtained two sections, the 
outline of which is given in the straight 
lines MN, PQ. Then, taking the tem- 
perature as abscissa, the magnetic sensitive- 
ness as ordinate, the diagrams in Fig. 3 will 
represent the intersections, with the planes 
MN, PQ of the surfaces of appearance 
and disappearance of the magnetism in 
function of the temperature for two pre- 
determined alloys taken as types of two 
categories. 

The first alloy, starting at a high tem- 
perature, remains non-magnetic as long as 
it has not reached the point A; then it 





*The phenomena are only qualitatively shown in 
the side less diagrams; we do not therefore seek 
there a meterological indication relative to the 


magn tude observed, 
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becomes magnetic, following the curve 
AB until its complete transformation; on 
reheating the magnetism remains almost 
constant to the point C; there it begins to 
fall rapidly until it reaches total disap- 
pearance at D. 

The stroke PQ reveals to us altogether 
another phenomenon: the alloy cooling to 
the point F, we see the magnetism reappear, 
which increases gradually, following the 
curve FG; but when the temperature rises 
again the magnetism diminishes along the 
same curve and disappears at the point F. 

The alloys of the first category have 
been designated as irreversible, those of the 
second as reversible. These characteristics 
are common to all the properties of nickel 
steel. 

(5) Changes in volume—When a bar of 
an alloy of at least 25 per cent. of nickel 
is cooled from the forge temperature to 
about 0° C., it may be seen to contract, 
following the almost straight line D’ A’, 
the coefficient of inclination of which is 
in the neighborhood of 18.10-6; that is to 
say, practically that which is noted in brass 
of average quality. Then, continuing the 
cooling, we see the bar elongate rapidly, 
following the curve A’ B’ until a certain 
limit is attained at a very low tempera- 
ture. Then, reheating, we note that the 
bar, far from following B’ A’, expands, fol- 
lowing B’ C’; this line, almost straight, is 
inclined from 10 to 11.10-6, a value close 
to that which is found for an ordinary 
steel. 

Just as in the case of the magnetism, the 
irreversibility is complete and occurs, as far 
as experiments enable us to judge, follow- 
ing a cycle, the phases of which agree, as 
limits of temperature, with those that mark 
the commencement and the end of the mag- 
netic transformations. 

All the irreversible alloys share the 
same phenomenon, of which the extent . 
and limits of the temperature alone differ, 
but the general characteristics of which 
are exactly preserved. For an alloy of 
25 per cent., the elongation, due to the com- 
plete transformation, calculated vertically 
between the point iA’ and the straight line 
bs’ C’ is in the neighborhood of 6 milli- 
meters per meter. 

In the reversible alloys the phenomena 
are very different. The alloy, commencing 
at a high temperature, contracts at first 
regularly, following a straight line E’ F’, 
the inclination of which is always superior 
to that which corresponds to the expansion 
of iron or of a mixture of iron and nickel 
at ordinary temperatures, and decreases 
according as the proportion of nickel in- 
creases. Then, in the neighborhood of the 
temperatures where magnetism begins to 
appear, the rate of contraction diminishes 
and the straight line E’ F’, in place of ex- 
tending towards H’, follows in an accentu- 
ated curve, which marks the commence- 
ment of a period of considerable fall of 
the variation in function of the tempera- 
ture. Lower the variation takes a course 
of proceeding that is more regular to meet 
another curve of negative curvature, which 
in turn ends in a line very slightly curved 
from the normal direction. In this latter 
region the rate of variation is that of a 
mixture of iron and nickel at ordinary 
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temperatures. As regards this application 
two curves interest us above all, those of 
coefficients @ and 8 in function of the 
content; we confine this representation to 
the reversible alloys, the only ones which 
for the moment possess practical import- 
ance, 

The curve ABN (Fig. 4) shows the 
course of the coefficient a or the true 
value of the expansibility at ordinary tem- 
peratures. The straight line F N represents 
what the expansions would be if the alloys 
in question followed the rule of mixtures; 
it brings out directly the extent of the 
irregularity. The first segment of the 
curve corresponds to the portion E’ F’ of 
the preceding; then we obtain, in proceed- 
ing towards the right, the following re- 
gions, which correspond to the transfor- 
mation of iron: At 36 per cent. the curve 
passes through a sharply defined minimum, 
the ordinate of which is equal to 1.10-6; 
that is to say, to at least the tenth of the 
expansion of iron. This alloy, which par- 
ticular preparation can cause to no longer 
possess measurable expansion, is known by 
the definition invar, an abbreviation of in- 
variable. It is capable of a great many 
uses. 

The diagram (Fig. 5) is no less curious. 
While for all the metals and alloys studied 
until now the coefficient 8 is positive and 
contained within narrow limits, we see that 
of nickel steel rise to a very great positive 
value, almost four times that possessed by 
iron, then drop to almost a negative value, 
and afterwards rise to conform to that of 
nickel. 

We encounter also in this diagram the 
peculiarities of the curve E’G’ (Fig. 3). 
The very high values of 8 correspond with 
the region F’, the negative values to the 
passage towards G’; the others are inter- 
mediary. 

Interpreting the last diagram, it will be 
seen that the expansion of steel with 
28 or 30 per cent. of nickel increases very 
rapidly when the temperature rises (8 
highly positive), and that of invar, cor- 
rectly named, is nearly constant (8 almost 
nil) and that of alloys richer in nickel, up 
to about 50 per cent., diminishes when the 
temperature rises (8 negative). The ex- 
istence of a negative 8 allows of an im- 
portant application, as we shall see later. 

All the properties that have just been 
described are explained if we acknowledge 
the reduction and the extension of the 
transformation to which iron is subject at 
890° C. 

(6) Elastic properties —The modulus of 
elasticity of nickel steel presents in its ab- 
solute value the peculiarities recalling with 
a notable mitigation those of the expan- 
sions. 

At the same time that they are trans- 
formed by cooling, the irreversible steels 
lose their resistance to deformations in 
such manner that a steel with 24 per cent. 
of nickel, for instance, of which the modu- 
lus is 19.3 tons per square millimeter in 
the non-magnetic state, possesses a modulus 
of but 17.4 tons when it has been brought 
by change to a low temperature to the 
strongly magnetic condition. 


In the reversible alloys the modulus has 
a separate value for each temperature. The 
total values for all these alloys is repre- 
sented on a large scale by a “basket- 
handle” curve, on which are delineated the 
slight irregularities, respectively positive 
and negative, in the regions of 28 per cent. 
and 36 per cent., following with a marked 
extenuation, that of the curve, Fig. 4. In 
the region of the invar, the modulus, at 
ordinary temperatures, is in the neighbor- 
hood of 15 tons per square millimeter, be- 
ing by a good fourth lower than indicated 
by the rule relating to mixtures, 

The changes of the modulus in the func- 
tion of the temperature are represented in 
their general form for an irreversible nickel 
steel by the cycles ‘A” B” C” D” (Fig. 3), 
which, morever, display perfect correspon- 
dence with those of the _ irreversible 
changes of the magnetism and of the di- 
mensions. 


For the reversible we find a similar co- 
incidence in the curves E” F”G”. In the 
vicinity of G” the curve turns downwards 
towards the straight line; this segment 
corresponds to the regular phenomenon, 
that of the decrease of rigidity common to 
almost all metals and alloys in proportion 
to the rise in temperature. Then the curve 
bends upwards, passes through a minimum 
and rises notably, to display an extended 
region of complete irregularity. If con- 
tinued to ascend, the phenomenon again 
changes direction; the modulus passes 
through a very definite maximum, then it 
commences to decline. The irregularity is 
thus effected; the E” H” direction should 
be normally followed on cooling; the di- 
gression, bearing on this straight line, con- 
stitutes the scope of the irregularity of 
elasticity. 

If now, in place of showing the aggre- 
gate phenomenon for a single alloy, we rep- 
resent for all the alloys the variations of 
the modulus in function of the tempera- 
ture, we obtain a curve like A B N, (Fig. 
6), in which we recognize, changed as to 
sign, all the peculiarities of the correspond- 
ing curve of the dilatations (Fig. 4). 

Thus, either for the reversible or for the 
irreversible alloys dilatation and modulus 
follow analagous laws which have enabled 
us to foresee the knowledge of the changes 
in iron, combined with that of the general 
modifications which dissolution causes 
molecular transformations to undergo. 


The elasticity of torsion, moreover, is 
subject to the same laws; nevertheless, 
however much we may determine by means 
of experiments conducted with threads 
carrying an oscillating mass of sufficient 
weight, the curve of thermic variation of 
the second modulus of elasticity is (Fig. 6) 
slightly taken down in respect to that which 
relates to the bending as seen in Fig. 6, 
where this variation is represented by 
CDN, The rate of the changes is much 
stronger than for the elasticty of flexion. 

For the elasticity of flexion or of torsion 
the straight lines Fe Ne, F, Nt represent 
what should be the normal phenomenon; 
the magnitude of the irregularity thus ap- 
pears to be quite considerable. 

The foregoing indications should be re- 
garded only as an outline of the phenom- 
ena; the thermic variations of the two 
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moduli of elasticity of nickel steels, as a 
matter of fact, have only been submitted 
to partial study, destined to inform us in 
regard to certain of their applications, of 
which we shall speak in detail later. 

Let us observe above all for the present 
the fact that there exist two groups of 
alloys, for each of which the variation of 
modulus is practically nil and which en- 
ables us to obtain flexion springs or tor- 
sion springs practically insensible to the 
effects of temperature. 

However, as the curve E” F” G” (Fig. 
3) shows, this insensiblity to temperature 
exists, strictly speaking, at but two points: 
the maximum and the minimum of the 
curve, from where they digress, action of 
the tepmerature reappears, gradually and 
at first much less apparent than for the 
other metals or alloys, but nevertheless ap- 
preciable at a maximum of 10 degrees. 

These facts should be perfectly under- 
stood if we propose to judge rationally 
the application to the regulation of watches 
of nickel steels of an elasticity described as 
constant. 

There still remains a word to be said re- 
garding the limit of elasticity, highly im- 
portant to know for the uses of which 
nickel steels are susceptible in horology. 

This limit, bearing as a rule upon the 
relative effort causing the first permanent 
deformation, depends in large measure on 
the physical condition of the alloy. The 
non-magnetic irreversibles possess a limit 
that is not high; they are soft metals; in 
the magnetic state, however, they are very 
elastic and capable of furnishing good 
springs, 

The reversible alloys are endowed in a 
natural state—that is to say, forged or 
rolled while hot—a limit that is not 
high. Their characteristic is almost ex- 
actly that of mild steel, but they harden 
greatly by cold hammering and can, after 
very vigorous rolling, furnish passable 
springs, although greatly inferior to those 
of tempered steel. Additions of a metal- 
lurgical nature, such as chromium, raise the 
elastic limit and make the alloys better ca- 
pable of being hammered ; however, springs 
made from these metals always remain in- 
ferier to those of hardened steel. 

(To be continued.) 





A Metallic Vapor Lamp Giving White Light. 





Ears ordinary mercury vapor lamp, as 
invented by Cooper Hewitt, emits a 
light very poor in red rays, with the re- 
sult that the face and hands of persons 
acquire a ghastly and cadaverous com- 
plexion when viewed in this Jight. It is 
reported that Drs. Wolfke and Ritzmann 
have overcome this defect by using, in place 
of plain mercury, a cadmium amalgam. 
—Sctentific American. 








A referee to sell real estate for parti- 
tion who contracts individually with a 
broker to secure a purchaser is held in 
Jones vs. Ford: (Ia.), 38 L. R. A. (N. S.), 
777, to be individually liable for the com- 
mission when the purchaser is produced 
ready, willing and able to comply with the 
terms of the sale. 
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Staking Tools 


Manufactured by 








INVERTO 


A great time saver; the best staking tool money can 
buy. 120 punches, 25 stumps. Punches may be inverted, 
passed through the largest hole in the die and used as 
stumps, giving the widest range of work. Finely finished, 
fully guaranteed. 

Put Up in Fine Mahogany Case 


Price $35.00 








Inverto, Price $35.00 


We manufacture a large and complete line of Staking Tools from $2.50 to $35.00. 
Send for our new catalog of Staking Tools and our Book of Tools, No. 6, describing 
over 400 styles of watchmakers’ tools. Both catalogs are free. 


SUSSFELD, LORSCH & CO., 90 Maiden Lane, New York, N. Y. 


WHOLESALE AGENTS 

















New England’s Foremost Watch House 


When a concern devotes many years and great expense to 
the development and perfection of one component part of its 
business, certainly, Mr. Retail Jeweler, you owe it to your- 
self to investigate the prices and special features that it has 
to offer you. 

Everything pertaining to the watch end of your business 
you can find here, and our hundreds of satisfied customers 
testify to our liberal dealing, fair prices and prompt deliveries. 
We carry a complete line of 14 Karat gold cases, Crescent, 
Crown and Keystone cases;- and Elgin, Waltham, Illinois 
and E. Howard movements and watches. When the other 
fellow hasn’t what you want in a watch, try us. 











BOSTON 


I. ALBERTS, == 


Jewelers’ 
Building 


























HERMAN KOHLBUSCH, Sr. 
ESTABLISHED 1859 
Manufacturer of Fine Balances and Weights 
for every purpose where accuracy is required. 


@lfice and Salesroom, 170 BROADWAY, NEW YORK 
Send for Price List Tel. 370 Cortland 


Mesh Bags Refinished $1.00 


We re-silver, re-line (with kid or silk) and repair the mesh on any German 


silver mesh bag, from 5 to 7 inches, for $1.00; other bags in proportion. 
First-class work, prompt service. Send postal for window display card and 
price list on special repairs, such as gold, gun-metal and bead bags. 


A.A. LUPIEN, M5rcca areca fawtucker er 


Manipulation of Steel 
in Watch Work 


By JOHN J. BOWMAN 











Reduced Price, 50 Cents 
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The Enameling of Jewelry. 














Written expressly for The Jewelers’ Circular. 


























[’ is absolutely necessary in order to prop- 
erly dull-finish enamel on jewelry or 
other ware that the enamel be put on suf- 
ficiently thick to stand at least two dips in 
the etching acid. Usually about three coats 
of enamel are applied. Where work is cut 
down for enameling, stop lines or patterns 
in the article must be cut a depth of at least 
40 points in the dial screw gauge, and the 
walls or partitions must be perfectly sharp 
and at right angles with the ground. 

It is in the frosting or créping of the 
black enamel that the greatest care must 
be taken, as in the dipping the enamel is 
gradually eaten away and transparent spots 
will show where a sufficient depth has not 
been reached in the cutting. 

Considerable skill is called for also in 
the charging on of the enamel evenly, as in 
flower work; the tendency of the enamel 
during heating, of course, being to run to 
the hollows, leaving the higher ridges al- 
most bare. Skill is required also in enam- 
eling over the edge of a flower so that no 
metal shows from the front, the edge being 
first carefully rounded off and the enamel 
charged on evenly. 

On all enamel work other than black a 
dip in white acid or hydrofluoric acid usu- 
ally suffices to give a frosted effect. To get 
an even velvety finish on black enamel jew- 
elry free from streaks, pit marks or other 
blemishes, the work, after the second coat, 
must be dipped in hydrofluoric acid, then 
scoured with sand and water, and well 
rinsed. The third coat is then charged on, 
fired and filed flat with a carborundum file 
and refired. This last operation, of course, 
applies only to flat work. The goods after 
the last firing are polished or colored, as 
the case may be, the frosting being prac- 
tically the final operation. 

Prepare a first solution by dropping small 
pieces of carbonate of ammonia into a lead 
cup containing hydrofluoric acid until the 
acid shows very little turbulence; in other 
words, the carbonate of ammonia is added 
to weaken down the acid. Proportions vary 
according to whether the acid is fresh or 
the carbonate a little old. Generally about 
four to six ounces of carbonate to about 10 
ounces of acid is right. 

The work is placed on a brass or cop- 
per disk well perforated and held by a 
handle riveted through the center of same 
and submerged in the solution until a dull, 
dark gray frosting shows evenly all over 
the work. Remove and plunge into clean, 
cold water. It is well to have two or three 
papier-maché bowls handy with clean, cold 
water, also running water near by. Brush 
well under the water with a stiff tampico 
brush and wipe one of the pieces dry with 
a clean cloth. If work is still shiny in spots, 
immerse again as before. On the other 
hand, should pits or streaks show, the acid 
is too strong and more carbonate of am- 
monia must be added. Better have the 


acid very weak so that work is suspended 


for a minute or more before an even coat- 
ing shows. There is absolutely no use 
dipping in second solution until the work 
(after drying with the cloth) presents a 
dull, even gray all over, pretty much the 
same as if it were put in a sanding machine. 

The second solution is simply a stronger 
one, made by using about half or less of 
the ammonia. The dip in this is only for 
an instant, then immediately plunge into the 
clear, cold water; and if the acid is right 
the work will show a soft dead black after 
a final washing out in warm water and a 
little liquid ammonia and dried in warm 
sawdust. 

The enamel must be of best quality, and 
in ordering specify that you want it for 
créping. The lead cups may be gotten 
from your plumber and are made of 3/16 
stock six inches in diameter by about four 
inches high. Get covers also, as the acid 
weakens upon exposure. Unless you have 
a hood or other ventilation, the dipping 
had best be done outside a window, a shelf 
or cupboard arrangement being constructed 
outside. The fumes of the acid are dan- 
gerous to inhale. Spectacles or eyeglasses 
should not be used near the acid. Always 
make it a point to frequently rinse the 
hands in running water, as a speck of acid 
will make a nasty wound and it is not felt 
until it has worked well into the flesh. 

In preparing black enamel see that it is 
well washed to remove all scum, as, in spite 
of everything one may do in the preparation 
of the solutions, if this scum is not all re- 
moved it will show up in the dipping. . Use 
distilled water that has been filtered 
through clean, white filtering paper. If the 
above directions are carefully followed, one 
should meet with success; but it is not as 
simple as it may seem, and it is a matter 
of much experimenting and patience. 
Sometimes one may get fair results by 
using white acid, but this is not certain, as 
this acid varies in strength at different 
seasons. It is best to cut down the hydro- 
fluoric acid as described. 

By varying the time of the second dip 
one may get a dull black, a velvety finish 
or that so-called “waxy” or greasy black, 
looking pretty much as if an oily rag had 
been used. G. O. 


“Electroplating with Trisalyt” is the 
title of an interesting pamphlet issued by 
the Roessler & Hasslacher Chemical Co., 
New York, giving directions for preparing 
copper, brass, bronze, gold, silver and zinc 
baths, etc., by means of these salts, which 
are claimed to be very effective in facili- 
tating and improving the work of the 
plater. The general advantages claimed 
for the use of trysalyt are (1) that the 
disagreeable and ofttimes dangerous fumes 
are entirely eliminated by its use; (2) its 
easy solubility in either warm or cold 
water; (3) the uniformity of the chemical 
composition, and (4) economy. 
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Old Silver-plating Solutions. 





(From the Brass World.) 


WING to the cost of silver, manufac. 
turers are apt to use a silver-plating 
solution longer than any other. This is 
frequently false economy for the reason 
that silver refiners will always purchase the 
solution and pay for the silver it contains. 
When this is done it frequently happens 
that, while an old nickel or cyanide copper 
solution may be a total loss, there is always 
some salvage in a silver solution. 

Silver solutions are made by dissolving 
either the chloride or cyanide of silver in 
potassium cyanide. The action of the cur- 
rent and the air change the cyanide, first 
to cyanate and then to carbonate of potas- 
sium. As the solution becomes older, the 
amount of potassium carbonate in it grad- 
ually increases until, when it is very old, 
the quantity becomes excessive. It then 
happens that the solution may stand from 
20 to 25 degrees Beaumé and still have 
very little silver and free cyanide in it. 
The potassium carbonate in the solution is 
the cause. This is called an inert material, 
as it has no use in the silver-plating opera- 
tion. Potassium carbonate (or sodium and 
potassium carbonates, if sodium cyanide is 
present when the double cyanide is used), 
then, is the foreign matter that causes a 
silver solution to become “old.” 

The action of an excess of potassium 
carbonate in a silver-plating solution is to 
cause a rough and streaked deposit. Old 
silver solutions that are full of it rarely 
work well, although they may do for some 
classes of work, and many are using them. 
How long such a solution can be used is 
difficult to say, but it is believed that many 
platers use their solutions too long. If the 
deposit comes rough and streaked and the 
solution is old, and at the same time it 
contains practically the normal amount of 
silver and free cyanide, then it is probable, 
if the current density is right, that the solu- 
tion is too old for further use and is filled 
with inert salts. 

It is always a fact that old solutions have 
a dark color and resemble a dark wine or 
old ale. It is also almost always the case 
that these solutions contain considerable 
copper. It has been demonstrated that 
copper, at the current density used for sil- 
ver, does not deposit, but remains in the 
solution. All silver anodes contain a little 
copper, so that the copper in the solution 
is constantly increasing. If a silver-plating 
solution contains a large amount of cop- 
per it almost invariably indicates that it 
is old, and it will be found that the color 
of such a solution is quite dark. 

Old solutions can be regenerated by 
means of barium cyanide, but this substance 
cannot be obtained commercially except at 
a high price, which prohibits its use. 
When a silver-plating solution becomes too 
old for use, therefore, there is but one 
thing to do, and that is to sell it for the 
silver it contains and make a new one, 
When the time is ripe for this to be done 
will have to rest with the plater. 








The firm of Foster & Sims, Gadsden, 
Ala., has been dissolved. Mr. Foster re- 
tains the store. 
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Whether you are a large manufacturer or occupy a 
small workshop, it will pay you to install an OLIVER 
QUALITY Rolling Mill, direct-connected motor driven. 

This is the most economical and efficient method of driv- 
ing rolling mills. No slipping of belts. No line shaft 
troubles. No “light load waste” to eat into your profits. 
You pay only for the power used. 

Our line of direct-connected motor-driven rolling mills 
combines all the superior qualities of the OLIVER 
QUALITY Belt-Driven Mills with the advantages of the 
motor-driven type. Why not investigate our line? For 
over forty years we have built rolling mills and have realized 
a world-wide reputation for OLIVER QUALITY Mills 
for reliability, durability and high grade workmanship. 

Our complete line of QUALITY PRODUCTS de- 
scribed in catalog No. 18. 

Send for this Catalog now. 













The W. W. Oliver Manufacturing Co. 


1475 NIAGARA STREET, BUFFALO, N. Y. 


ESTABLISHED 40 YEARS 
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STAR GOLD ee SILVER PLATING WORKS nc. 


F. B. PIERDON, President 





GOLD aw SILVER PLATING iiss prostatic tabor. competent men always 





months as it formerly took years. Divine away 
with tedious apprenticeship. Money earned while 
studying. Positions secured. Easy terms. Send 
Work by Mail or Express for catalogue. Address 
Returned the Same Day. St. Louis Watchmaking School. st. Louis. Me. 





LEIMAN BROS.’ Rotary Positive 
BLOWERS & VACUUM 


posse for use with oil and gas. 
aces, blowpipes, sand blasts, 
agitating, etc. 2 to 338 cubic ft. 
per minute; 1 oz. to 10 Ibs. 
ressure; 1 to 20 inch vacuum 
or Vacuum Cleaning. Take 
up their own wear. 
Blower Cat’g No, 5. Vacuum Cat’g No, 98 


SEND NOW FOR OUR PRICE 
LIST. 

































RELINED AND 


— SILVER PLATED 





$1 - 





Rose, Roman Green and 
English Finish. 








125 Fulton (Near Nassau) NEW YORK ESTABLISHED 1893 = LEIMAN BROS 
F ' INTERIOR VIEW 62B John St. New York 
MESH BAGS REPAIRED Silverware repaired and refinished equal to new. MESH BAGS REPAIRED 





GOLD and SILVER ELECTRO PLATER 
47-49 Maiden Lane 
Room 603 NEW YORK Phone 1519 John 


Removing and Filling in of 
Engravings a Specialty. 


THOMAS A. WEISS omveh PLATED $ 1 oOo 
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The Rapid and Accurate Estimation of Silver 
in Silver Plating Solutions.* 




















HE following method is based upon the 
insolubility of silver sulphide in a 
dilute potassium cyanide solution and 
greatly simplifies the determination of sil- 
ver plating solutions. The ordinary meth- 
od of determining silver, by decomposing 
the cyanide solution by hydrochloric acid 
and reducing the silver by zinc, and after- 
ward dissolving in nitric acid and titrating 
by ammonium sulphocyanate, is somewhat 
tedious; and, in addition, the presence of a 
little copper in the plating solution (as al- 
ways found in solutions that have been in 
use for some time) interferes with the 
process. There is often sufficient copper 
present to greatly interfere, so that with 
the tiresome decomposition and the inter- 
ference of the copper the process is rather 
annoying. 

The method herein described is free from 
the preceding objections and does not in- 
volve the decomposition of the cyanide by 
acid. It is, therefore, free from that objec- 
tion and poisonous fumes of hydrocyanic 
acid gas. In addition, it requires no filter- 
ing, unless one desires great accuracy and 
the whole process may be carried out with- 
out much labor. The only time consumed 
is in the settling of the silver sulphide and 
this requires no attention, so that the oper- 
ation is not tedious. It is believed that it 
is the simplest method known for deter- 
mining the silver in a silver plating solu- 
tion. 

The operation of determining the silver 
in cyanide plating solutions requires the 
following apparatus. It is impossible to 
get along without them. They are abso- 
lutely necessary for the performance and 
are not costly. A few dollars will cover 
the entire expense and the apparatus may 
be purchased from dealers in chemical ap- 
paratus. The best should be purchased, as 
they are the cheapest in the end: 

1. A 50 cc. glass burette, graduated in 
1/10 c.c. This should be provided with a 
glass stopcock at the bottom. The burette 
is a regular piece of apparatus used by 
chemists. 

2. A wooden burette stand for holding 
the glass burette. 

3. A No. 4 glass beaker (Bohemian) with 
lip. 

4. A glass stirring rod with a rounded 
end to go into the beaker. 

5. Some ammonium sulphide. 

6. Some C. P. ammonium sulphocyanate 
(ammonium thiocyanate). 

7. Some C. P. nitric acid. 

In ordering the glass ware, it is better to 
have a few beakers, rather than one, as they 
may be broken and a reserve supply will 
then be had. The same is true of the stir- 
ring rods. These should be about the size 
of a very small lead pencil and rounded at 
the end to prevent scratching the glass. The 
ends are rounded by holding the glass in 


*Copyright by The Brass World. 


a Bunsen burner flame and melting it, 

8. A small iron tripod. 

9. A piece of asbestos board about *s of 
an inch thick. 

10. A Bunsen burner and piece of rubber 
tubing for connecting to gas supply. 

BEGINNING THE DETERMINATION. 

The burette is rinsed out with clean 
water and the stopcock coated with a little 
grease to make it turn easy. Be sure to put 
on only a mere film or the hole in it will be 
stopped up. Then turn the burette upside 
down so that the water will drain out of it. 

Now fill the burette with the silver plat- 
ing solution above the zero mark and allow 
it to run out until the bottom of the menis- 
cus (the curve of the top of the liquid) is 
exactly at the level of the zero mark. 

Now allow the solution to run out in the 
glass beaker until 37.8 c.c. have been ob- 
tained. This amount is exactly 1/100 of 
a gallon, and the reason for taking this 
quantity is that no calculation is required 
at the end of the final estimation of the 
silver. The process is greatly simplified by 
it. 

To the 37.8 c. c. (cubic centimeters) of 
the silver plating solution thus measured 
out 250 c.c. (about one-half pint) of pure 
water are added. The water should be 
clean, although distilled water is not re- 
quired. This will fill the beaker about 
half. full. 

Now add 30 c. c. of ammonium sulphide 
(about one ounce) to the beaker and stir 
the solution with the glass rod. The solu- 
tion will begin to turn dark brown rapidly, 
indicating that the silver sulphide is sepa- 
rating out. Silver sulphide is not soluble 
in a dilute cyanide solution, and as the am- 
monium sulphide converts the silver into 
silver sulphide it separates out. 

Silver sulphide is quite heavy and seems 
to possess the property of coagulating, like 
the chloride. The solution is allowed to 
stand for about half an hour, when it will 
he found that the sulphide has separated in 
clots and is in the bottom of the beaker. 
The solution should not be heated, as this 
does no good, but is allowed to stand in 
the cold. It separates out completely in 
about half an hour. The separation can- 
not be hastened and it is absolutely neces- 
sary to let the solution stand. It may take 
less than this period, however, and as soon 
as the settling has taken place it is useless 
to allow it to stand any longer. There is 
usually a slight turbidity about the silver 
sulphide, but this is so small that it does 
not seem to cause any error and may be 
disregarded in pouring off the liquid. 


OBTAINING THE SILVER SULPHIDE. 


After the silver sulphide thus obtained 
has settled the clear liquid is poured off, 
taking care not to allow any of it to run 
out. This is not difficult for the reason 
that it is quite heavy and remains in the 
hottom of the beaker. If desired, it may 
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be filtered, but this takes more time, and 
experiments have shown that very accu- 
rate results may be obtained by pouring 
off the clear solution instead of filtering it. 
The loss is very small if one uses care. 
When the solution has been poured off 
water is added and the whole stirred up 
and allowed to settle. The settling this 
time takes place rapidty and a few minutes 
only are required. Now pour off the clear 
liquid again and fill up the beaker with 
water, stir and allow to settle again. Now 
pour off the water again until the silver 
sulphide has been left in the bottom of the 
beaker. Two washings of this kind, if the 
beaker is filled full of water and as much 
of it as possible is poured off, suffice to 
remove all of the foreign material to be 
washed away. The idea is to remove every- 
thing present except the silver sulphide. 


DISSOLVING THE SULPHIDE. 

The silver sulphide is now dissolved in 
nitric acid in the following manner (if it 
has been filtered and washed, the silver sul- 
phide, paper and all are put back into the 
breaker, as the paper has no effect on the 
operation) : 

Add 30 c. c. (1 0z.) of water and 15 c. ¢. 
oi strong, chemically pure nitric acid. 
Now place the piece of asbestos board on 
the tripod, place the Bunsen burner under 
it. Place the beaker on the asbestos board 
and heat it with the burner. As soon as 
the beaker warms up, the silver begins to be 
decomposed and dissolved by the nitric 
acid. This point may be noticed: by the dis- 
appearance of the black color and the ap- 
pearance of a slight white or yellow one in- 
stead caused by the separation of sulphur. 
This slight amount of sulphur in the solu- 
tion has no effect on the operation. Now 
put a small piece of very fine iron wire 
(about half an inch long) in the beaker 
and allow it to dissolve. It can be put in 
with the silver sulphide when the nitric acid 
is first added, if desired, and allowed to 
dissolve. This iron is used as an indicator, 
as will afterwards be mentioned. 

As soon as the silver sulphide and iron 
have dissolved, the beaker is filled half full 
of water and is ready for estimating the 
silver. The silver, by the way, is now in 
the form of nitrate. 


AMMONIUM SULPHOCYANATE SOLUTION. 


It is now necessary to find the amount of 
silver in the solution. The operations pre- 
vious to this time were for removing the 
silver from the cyanide and converting it 
into nitrate. For determining the silver, 
ammonium  sulphocyanate (ammonium 
thiocyanate it is frequently called) gives 
a very accurate and rapid agent. A “stand- 
ard” solution is made and which may be 
kept without deterioration. 

Only chemically pure ammonium sulpho- 
cyanate should be used, and to make the 
solution, dissolve 22 grams of it in one 
litre of water. This should be kept in a 
well corked or stoppered bottle. In case 
a plater has no means of weighing out the 
22 grams of it in one litre, it can be ob- 
tained, already made up, from dealers in 
fine chemicals. The ammonium sulphocy- 
anate should be accurately weighed and the 
water accurately measured. It is essential 
that means for doing this should be had as 
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STILL SUPREME 


| Patek, Philippe & Co. 


WATCHES 


GENEVA - SWITZERLAND 


ANNUAL TRIUMPH AGAIN REPEATED 


Nearest to Perfection as yet Reached by 
Portable Timepieces 


LATEST ACHIEVEMENTS 


Records of 1911-1912 


GENEVA OBSERVATORY TIMING 
CONTEST 


Ending February 21st, 1912 


The Very First of the First Prizes between Makers 
for the Best Average Running 


FIRST PRIZE FOR MEAN DAILY VARIATION 


4 First Prizes out of 7 
6 Second Prizes out of 12 
16 Third Prizes out of 29 
19 Honorable Mentions out of 54 














KEW OBSERVATORY TRIAL OF WATCHES 
AND CHRONOMETERS 


4 out of best 8 falling short but 1.7 point of the 
first prize 





Awarded Hors Concours (Beyond Competition): Milan, 1906; St. 
Louis, 1004; Paris, 1900; Geneva, 1896; Chicago, 1898; Antwerp, 
1885; Zurich, 1888. Gold Medal: Nuremburg, 1905; London, 1886; 
Calcutta, 1888; Groningen, 1880; Melbourne, 1880; Paris, 1878; 
Philadelphia, 1876; Valparaiso, 1876; Paris, 1867; Paris, 1866; Lon- 
don, 1851; Paris, 1844. Silver Medal: New York, 1853. Diploma 
ef Honor: Amsterdam, 1888. Highest Award: Vienna, 1875. 


ALFRED G. STEIN 


68 Nassau Street New York 


Fulcrum Chronometer Oil 


Absolutely the 
Highest Grade 
Lubricant 

Ever Produced. 


Recommended 
for fine Chronom- 
eters, Chrono- 
graphs and Re- 
peaters — and for 
all small size 
watches, either 
American or 
Swiss. 

No doubt you are using Fulcrum Watch 
and Clock Oils (most watchmakers are); order 
a bottle of this Chronometer Oil—the results of 
its use are perfect. 

Watch and Clock Oils, 35c. a bottle. $3.75 per dozen. 
Chronometer Oil, 50c. a bottle 
For Sale by all Material Jobbers. 


FULCRUM OIL COMPANY 
FRANKLIN, PA., U.S. A. 


















































without any previous experience. We can teach 


D ‘without. AND ENGRAVED BY A STUDENT 
{you to do this work in a very short time. 
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RE YOU INTERESTED in becoming a thorough, practical 

Watchmaker, Engraver, Jeweler and Optician? If so, send 

to-day for our prospectus, which gives full information about 
our college and will prove interesting reading to the man who 
wants to increase his salary. Send a postal to-day before you 
forget it. Mention what branches you are interested In. 


The Philadelphia College of Horology 


F. W. SCHULER, Prin., Broad and Rush Sts., Philadelphia, Pa. 


Est. 1894 
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the success of the operation depends upon 
at. 
DETERMINING THE SILVER. 

The burette is now washed out, the 
water drained off from it and filled with 
ammonium sulphocyanate solution, The 
liquid is then run down to the zero mark 
(so that the bottom of the curve of menis- 
cus is at the level of the mark), when it is 
ready for running into the beaker. 

The beaker containing the silver solution 
is placed under the burette and the solution 
allowed to run into it drop by drop with 
constant stirring with the glass rod. 

When the drops strike the solution, it 
turns red on account of the iron in it, but 
on stirring this red color disappears and a 
white precipitate of sulphocyanate of silver 
forms. As more of the solution is run in, 
a flocculent precipitate instead of the tur- 
bidity is formed on account of greater 
quantity of the sulphocyanate of silver hav- 
ing been produced. The red color, which is 
produced by the drop striking the liquid, 
disappears upon stirring. The addition of 
the ammonium sulphocyanate solution is 
carried on until the red color no longer 
disappears on stirring, and the whole solu- 
tion is colored light pink. One or two 
drops, when the solution has nearly ap- 
proached the end point, will suffice to give 
the red color and no more should then be 
added. 

The theory of the action of the ammo- 
nium sulphocyanate is that the silver is first 
precipitated and when all has been thrown 
down, the iron and ammonium sulphocy- 
anate react, giving the red color. The iron, 
therefore, is called the “indicator.” 

The amount of ammonium sulphocyanate 
is now read off on the burette and noted. 
To obtain the amount of silver in the orig- 
inal plating solution, all that is necessary 
to do is to divide the number of cubic 
centimeters used in the burette by 10. 

For example, if the burette reading is 
27.8, then 2.78 oz, Troy of silver are pres- 
ent in the sample of silver plating solution. 
The calculations have been made so that 
this simple division by 10 gives the amount 
of silver in Troy oz. per gallon. This has 
been made possible by taking the 37.8 c. c. 
of the plating solution, which is a minia- 
ture gallon, so to speak, and that amount 
of ammonium sulphocyanate, so that the 
silver can be obtained from the number of 
cubic centimeters-used by dividing by 10. 

The various steps in the process may be 
summed up as follows: 

(1) Running out exactly 37.8 c. c. of the 
silver plating solution to be tested into the 
glass beaker. 

(2) Adding 250 c¢, c. of water (about 
half a pint) to the beaker. 

(83) Adding the ammonium sulphide to 
the beaker and stirring. The silver is thus 
converted into sulphide. 

(4) Allowing to settle about half an 
hour. 

(5) Pouring off the clear liquid on top 
of the silver sulphide in the beaker. 

(6) Washing with water by stirring up, 
allowing the silver sulphide to settle and 
pouring off the clear solution at the top. 
This is repeated several times until the 
silver sulphide has been washed free from 
impurities, 


(7) Dissolving the silver sulphide in 
nitric acid. 

(8) Adding a small piece of iron wire 
to the solution while the silver sulphide is 
being dissolved in the nitric acid. 

(9) Adding enough water, after the sil- 
ver sulphide and iron have been dissolved 
to fill the beaker about half full. 

(10) Adding the “standard” ammonium 
sulphocyanate solution to the silver solu- 
tion in the beaker until the red color which 
forms does not disappear on stirring. 

(11) Dividing the number of cubic centi- 
meters of the ammonium sulphocyanate 
used by 10 and obtaining the number of 
Troy ounces of silver per gallon in the 
silver plating solution. 

This process has been proven accurate 
by the following experiments made to de- 
termine its value: 

PROVING THE METHOD. 

A solution containing three ounces of 
silver and three ounces of free cyanide to 
the gallon was made up in a very careful 
manner. This was used as a test solu- 
tion. The following tests were made on it 


by the method herein described: 
Amount of silver 


in solution. Silver found. Remarks. 
pe” Pree ee reer yt eee Poured off 
DOS 6 osideciswcs x oR Pererere Poured off 
PS rere ee $88: O8i.c6 cores Filtered 
i SPP ee eee TO Se Filtered 


It will be noticed from the result of the 
preceding experiments that the process, 
even when the liquid is poured off from 
the silver sulphide and not filtered, is ca- 
pable of giving quite accurate results. 
There is undoubtedly a slight solubility of 
the silver sulphide in the cyanide solution, 
but is so slight as to be of no consequence 
in regular work. 

The fact that there are no fumes given 
off and no filtration necessary, greatly sim- 
plifies the process of determining silver in 
a silver plating solution, and it would seem 
that the average plater with a little prac- 
tise could master the details of the work. 
The results obtained are quite accurate and 
can be obtained within a short time. 





Refining or Melting of Silver Filings. 





| de a gentle but careful heating of 
the mass to redness is effected over 
an open hearth in a pan. In order to pre- 
vent the flying out of the small metallic 
particles, the pan is covered with an old, 
fine-meshed sieve. After cooling, the steel 
and iron particles are extracted with the 
aid of a magnet. The mass is mixed with 
potash and nitrate of potash and the cruci- 
ble filled two-thirds full. The larger the 
quantity of saltpeter, the more space must 
be left in the crucible on account of boil- 
ing over. 

The crucible is coated with thin clay 
or moulders’ sand and covered with a 
lid. First a moderate, then a high degree 
of heat is needed. After one to one and a 
half hours, the crucible is removed from 
the fire and broken. Almost half the 
weight of the saltpeter is oxygen, which 
it gives off when heated. The oxygen 
combines with the base metals and oxidizes 
them and the oxide assumes the form of 
slag. 
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The Metals in Antiquity. 





|’ his Huxley memorial lecture Prof. W. 

Gowland traced the origin of the smelt- 
ing furnace to the camp fire, in which, if 
by chance a lump of ore, either of cop- 
per carbonate, tin stone, or brown iron ore 
or hematite, had been one of the ring of 
stones surrounding the camp or domestic 
fire and had accidentally become embedded 
in its embers, it would undoubtedly be re- 
duced to metal. 

The metals which occur—native copper, 
gold and iron—were undoubtedly the first 
to be known to man in the localities in 
which they occurred, but until the art of 
smelting metals had been invented, the dis- 
covery and use of the native metals was 
insufficient to affect to any great extent 
the old Stone Age culture. 

Gold, although doubtless the first metal 
to be known in many localities, owing to 
its wide distribution in the sands of rivers, 
was useless for any practical purpose. 

Copper, however, or an alloy of the 
metal with tin, antimony, or arsenic, was 
extracted from ores at a very remote pe- 
riod, and it or its alloys was the first to be 
applied to practical use. In fact, the first 
metal to be obtained by primitive man by 
smelting copper ores depended on their 
composition, and in the localities where tin 
did not occur it was a more or less im- 
pure copper, 

The extraction of gold from its ores on 
a large scale in the earlier times was at- 
tributed to the Sudan district of Egypt. 

Egypt is also noted for having produced 
the first mining map in the world, a map 
showing a gold mining region of the time 
of Seti I. or Rameses II. (1350 to 1330 
B. C.). 

The influence of silver and lead on the 
development of primitive culture was 
shown to be insignificant, the latter metal 
only becoming of importance during the 
supremacy of the Romans, in connection 
with their elaborate systems for the sup- 
ply and distribution of water and in the 
construction of baths. 

As regards iron, the belief that the first 
iron generally known to man was either of 
meteoric origin or telluric native iron is 
not supported by any substantial evidence. 
Nor is such origin necessary, as iron ores 
are so easily reducible that they can be con- 
verted into metallic iron in an ordinary 
charcoal fire. They are, in fact, reduced 
to metal at a considerably lower tempera- 
ture than the ores of copper. 

The earliest iron smelting in Europe has 
been traced to the upper waters of the 
Danubian ‘tributaries, the ancient Noricum, 
but in still earlier times iron was extracted 
from its ores in the region on the south- 
east of the Euxine, in Ferghana and other 
localities in Asia. In Africa, so far as 
metallurgical evidence may be depended on, 
the extraction of iron from its ores was 
carried on at a remote date. That this 
early African iron smelting was known in 
Egypt is well shown by a bas-relief on a 
stone now in the Egyptian collection in 
Florence.—Scientific American Supplement. 








Don’t be satisfied with ‘‘ good enough’”’ 
keep improving and progressing. 
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Copyright June, 1912, by Breslavsky Bros. 


_BRESLAVSKY BROS. os 51 Maiden Lane, New York 
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MANUFACTURING and REPAIRING 

Now that the Holiday rush is over, why not Permits talten 99S. Waders Aree, SCAG 
take advantage of the opportunities offered in 
the Horological department of Bradley Voly- 
technic Institute, whereby you can put yourself 
in condition to raise your earning capacity one 
hundred per cent. or better in the next six months? 
You can get Watchwork, Jewelry Work and En- 
graving, and also Optics in connection with these 


branches if vou choose. 





Paid to Engravers 


A postal card addressed “Horological,” Dept. A, : You can earn it. 


Peoria, Ill., will get our latest catalogue. ak a 
end tor Information 
HOROLOGICAL DEPARTMENT NEW YORK SCHOOL OF’ ENGRAVING 


BRADLEY POLYTECHNIC INSTITUTE, Peoria, Ill. 71-73 NASSAU STREET, NEW YORK 
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Workshop Notes Department. 


Method of Silver Plating Giass Tubes 
and Their Use.” 


rm HE electro-deposition of 4 metal coat 
l upon glass tubes or any non-con- 
icting materials has been in actual prac- 
ce for many years. All that 1s necessary 
s to render the surface of the non-metallic 
articles so that it will conduct a current of 
electricity. In preparing glass tubes for 
electro-deposition it is only necessary to 
spray the tubes with one (1) coat of the 
following mixture: One pound of copper 
plating bronze added to one galion of lac- 
quer. Tubes can be wired and strung in 





NO. 1 IS THE GLASS TUBE BEFORE IT IS SPRAYED 
WITH BRONZE. 

NO. 2 SHOWS THE BRONZE COATING WHICH WAS 
SPRAYED ON IN 15 SECONDS; THE TUBE IS NOW 
READY FOR THE PLATING BATH. 

NO. 3 SHOWS THE TUBE AS IT COMES FROM THE BATH 
AND THE MANNER IN WHICH IT IS STRUNG 
ON WIRE. 

NO. 4 SHOWS THE TUBE WITH WIRE REMOVED AND 
READY FOR USE. 


plating bath 15 minutes after they have 
been sprayed, and the deposit will form 
immediately. Any desired thickness can be 
deposited, depending on the length of time 
tubes are run in the plating bath. A coat 
of .003 can be deposited in less than one 
hour. This is a very quick process and the 
deposit is. as smooth as the glass itself. 
There are other methods of treating glass 
for electro-deposition, but they are slower, 
more expensive and the deposit is rough. 
The following cut shows glass ozonizer 
tubes before and after plating. 

The solution used by the writer for plat- 
ing is known as the acid copper solution, 
and is made by dissolving 14% pounds of 
copper sulphate to the gallon of water, and 
then adding four ounces oil o1 vitriol. Use 
from two to three volts. The solution 
when made according to these proportions, 
should stand about 16 deg. Baumé. After 
the sulphuric acid has been added, the solu- 
tion will stand about 20 degs. Baumé. The 
solution is used cold, and as copper is de- 
posited very rapidly it is necessary to agi- 
tate the solution to get best results. The 
simplest way to agitate it is to run a lead 
pipe down into the solution and blow air 
through it. 

The glass tubes shown in the illustra- 
tion are used in an ozonizer. Although 
considerable has been written regarding 
ozone and ozonizers, the apparatus is so 
comparatively new that a word of explana- 
tion may not be out of place. As the name 
implies, it is a device for generating ozone, 


*By G. Ermer Moretanp. Copyrighted by The 


Metal Industry, 
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thus “ozonizing” the air passing through. 
Ozone is a form of oxygen in a highly ac- 
tive state, made so by an electrical discharge 
called a “silent brush discharge,’ which in 
reality is like a minute lightning discharge 
without the thunder. The oxygen of the 
air, passing over this discharge, undergoes 
a molecular change whereby three atoms 
are assembled in place of two. 

The chemist symbolizes oxygen as O2 and 

















OZONIZER IN PROCESS OF CONSTRUCTION. 


ezone as O;. In this state the atoms of 
oxygen are somewhat unstable and highly 
active, and ready to unite with any oxidiz- 
able substance with great vigor. It is much 
more active than oxygen itself, and is 
therefore the strongest known oxidizing 
agent. As all forms of germs and various 
waste matter impurities suspended in the 
air, and water consists of easily oxidizable 
substances—usually carbon—the ozone acts 














OZONIZER IN FINISHED CONDITION. 


very strongly as a germ destroyer and de- 
odorizer by destroying them by the process 
of oxidation. 

The ozonizer in which the above de- 
scribed tubes are used is shown in the illus- 
tration, and is designed for use in rooms 
of ordinary size, such as ofhces and dwell- 
ings, to sterilize or deodorize the air, or for 
the beneficial effects of breathing the ozon- 
ized air which is claimed to be beneficial in 
some forms of throat and lung diseases. 


It can be attached to an ordinary lamp 
socket and left running indefinitely, as the 
power consumed is very small, being only 
'8 watts. 


The Origin of Gilding. 





|: has thus far been impossible to dis- 
cover the exact period at which man- 
kind first began to make use of gold. But 
it is certain that the utilization of the 
precious metal dates to a very remote age. 
The same applies to gold in leaves. Some 
of the most ancient of the Egyptian mum- 
mies display a visible decoration of leaf 
gold on the teeth and the skin. There are 
also in existence some specimens of gilded 
coffins. 

The earliest documents discovered relat- 
ing to the subject of gilding date only to 
the eighth century before Christ. For a 
long period the art of gilding underwent 
no improvement, for almost 1,000 years 
ago gold in leaf was made in the same 
manner as in our times. There were nu- 
merous potteries in Greece in the sixth 
century where almost the same perfection 
as that of to-day was attained in the prepa- 
ration of gold in leaf at that time, the 
most flourishing period of Hellenism. The 
perfection of gilding has afterwards passed 
irom Greece to Egypt, and the work of 
gilding on the Egyptian coffins of the third 
century corresponds approximately with 
that of the foremost period of Hellenism. 

But while the mechanical process of 
manufacturing gold leaf has remained al- 
most unchanged in the course of ages, it is 
proper to state that the art of gilding pre- 
sents nowadays numerous _ variations, 
thanks especially to the progress made in 
chemistry and electricity 





Magnesia Rods as a Substitute for Plati- 
num Wire in the Chemical Laboratory. 





AE increase in the cost of platinum has 
forced the chemist to look for a 
cheaper substitute. E. Wedekind, in Be- 
richte der Deutschen Chemischen Gesell- 
schaft, points to the fact that the magnesia 
rods used by the manufacturers to sup- 
port incandescent mantles may be used for 
many purposes in the laboratory where 
platinum wire is used and others where 
the latter cannot be employed. These rods 
are made of a magnesia composition, hav- 
ing great resistance to heat, and have a 
length of 15 cm. (six inches) and a width 
of 1 mm. (0.04 inch). For use these rods 
are fastened to a cork, which fits in a test 
tube. They can thus be kept for an in- 
definite period and are always ready for 
use. They are especially valuable for flame 
evaporating of volatile substances, and 
tests, borax and phosphate pearls, fusing, 
other demonstration purposes. 


A Heat-Proof Bronzing Fluid. 


RONZING fluids as ordinarily made do 
not stand very high temperatures. 
Where this is desirable use the following 
mixture: Cut “gear varnish” or any hard 
varnish with turpentine to the consistency 
of this molasses, add 10 per cent. of amyl 
acetate and stir in aluminium powder or 
other bronzing powder to suit.—Sctentific 
American. 
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BLANCARD & CO. 








SETTINGS, GALLERIES, Etc. | 


Makers of the Blancard Rivetless Safety Catch 


96, 98, 100 Maiden Lane 
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aren, lhe Only High-Grade Alarm Clock That Can Be 
‘ones JR «DOI aS a Mantel or Ornamental Clock. 
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Original and Artistic in Design. The movement 
manufactured for us by the New Haven Clock Co. 
THE OVAL CLOCK CO. 

Victor Nivois, Sales Agent 
35 MAIDEN LANE - athe - - - NEW YORK 
Prices and full particulars furnished upon application 














REPAIRING 


Send your next lot of repairs to us, and be con- 
vinced that you can receive better workmanship 
and lower price than you are getting now. 
We do all kinds of jewelry and silverware repair- 
ing,also gold and silver plating in all its branches. 


Charles Grabhorn 


62 NASSAU ST. - - NEW YORK 


THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pins 
for all sizes of scarf- etc, 


pin wire. Guaranteed. 





EAR WIRES 


for unpierced ears. 


SAFETY CATCH 
For Brooches, etc 
Can be applied to any 
work where pin tongues 

are used. 


Open. Closed. Open. Closed. 


Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty. 
Special Order Work and Repairing. 


Cc. IRVING WASHBURN, 45-49 John S‘reet, N.Y. 

















Plate and wire in any hardness, 


seamless platinum tubing a 


specialty. Platinum, gold and 
silver refiners. Assayers 
ind sweep smelters. 
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Special Platinum For Jewelers 


Any Shape and Degree of Hardness 
Platinum, Gold and Silver Refiners 


The Roessler & Hasslacher Chem. Co. 


f PLATINUM WORKS MAIN OFFICE 


Perth Amboy, N. J. 100 William St., N.Y. City 
F. A. CROSELMIRE, Manager 


Works at 225-227-229-231 
New Jersey Railroad Avenue, 


Our New York Office, NEWARK, N, ). 


Charles Engelhard, Hudson Terminal Bldg., 


30 Church Street 
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[IN WHICH IS CONTAINED A LIST OF THE LATEST PAT- 
ENTS GRANTED BY THE UNITED STATES AND GREAT 


BRITAIN. THE UNITED STATES PATENTS THAT HAVE 
EXPIRED AND THE REGISTERED TRADE-MARKS.] 





UNITED STATES PATENTS. 


ISSUE OF JAN 28, 1913. 


1,051,884. BEAD CHAIN. Witi1am W. Brap- 
rey, Waterbury, Conn., assignor of one-half 
to William L. Day, Syracuse, N. Y. Filed 


Jan. 12, 1912. Serial 670,755. 
As a new article of manufacture, a bead chain 
consisting of a plurality of hollow, spherical mem- 


—2 50. 
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bers flexibly united successively by means of con- 
necting stems, the latter being, each reduced dia- 


metrically at a suitable point therealong and- 


affording segmental shoulders at the opposite end- 
portions thereof, the segmental shoulders at either 
end-portion of said stem being adapted to engage 
the inner face of the wall of the spherical mem- 
ber immediately co-operating therewith. 
1,051,421. PERCOLATOR. Josepu F. Lams, 
New Britain, Conn., assignor to Landers, 
Frary & Clark, New Britain, Conn. Filed 
Feb. 21, 1912. Serial 678,981. 
In a percolator, a base provided with a shoul- 
dered neck and tubular extension, a vessel aper- 
tured at its bottom part and seated on the said 
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shouldered neck, an inclosing wall surrounding 
the body portion of the said tubular extension 
for forming an inclosed air chamber between the 
said wall and exterior of the said tubular exten- 
sion and a fountain tube and base surrounding 
the said inclosing wall with an anular liquid 
chamber surrouding the said inclosed air chamber, 
the said base and vessel being secured together. 


1,051,553. ELECTRIC CLOCK MECHANISM. 
Le Granp C. Busn, Elkhart, Ind. Filed Aug. 

27, 1909. Serial 514,874. 
The combination of a plate, a dial train com- 
prised of a plurality of gears, a pendulum, elec- 




















tromagnets, a weighted lever having means secured 
thereto for directly engaging and moving a mem- 
ber of the dial train, said magnets operating to 
lift said weighted lever, means to hold said lever 


up when the circuit is broken, means to cause the 
swinging of the pendulum to detach said means 
from engagement with the weighted lever, the 
swing of the pendulum operating intermittently 
to complete electrical connections and energize 
the magnets, and means to regulate the time of 
completion of the said connection. 

1,051,629. HAT-PIN POINT PROTECTOR. 
MicuaeEt Hersert Peters, Dunbar, Pa. Filed 
June 28, 1912. Serial 706,426. 

A hat-pin point protecting device comprising 
parallel] integral barrels having the outer ends 
thereof closed, a rod mounted in one of said 











barrels and having the end thereof provided with 
an eye slightly out of alignment with the longi- 
tudinal axis of the other barrel, said eye and said 
last mentioned barrel being adapted to receive 
the end of a hat-pin, and means in connection with 
said barrels for retaining said first mentioned rod 
therein. 

1,051,670. FOUNTAIN PEN. Ciazs Wm. Bo- 
MAN, Brooklyn, N. Y., assignor to the Eagle 
Pencil Co., New York. Filed June 10, 1912. 
Serial 702,795. 

A self-filling fountain pen comprising in com- 
bination a tubular handle formed with a side 
opening; a nozzle in the front end of the handle 
and a collapsible ink bag within the handle at- 
tached to the nozzle; a carrier tube fitting within 
said handle and swiveled therein to rotate axially 
independently of the handle, having a lateral open- 
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ing, and a head which extends beyond the rear 
end of the handle in position to be manipulated 
to rotate the carrier; a presser secured at its rear 
to the carrier and extending therein in the line of 
the said opening in the carrier toward the front 
end of the handle, between the ink bag and the 
inner wall of the handle; the carrier being rota- 
table either to bring the side openings in it and 
in the handle into register so as to expose the 
presser, or to bring the imperforate portion of 
the carrier opposite to, and in a position to close, 
the side opening in the handle, substantially as 
and for the purposes hereinbefore set forth. 
1,051,765. PROGARM CLOCK. .Jesse E. Rop- 
KEY and Ernest C. Farrar, Axtell, Kans., 
said Rodkey assignor to Robert K. Farrar. 
Filed Aug. 17, 1911. Serial 644,680. 
The combination with a series of audible alarms, 
and a clock, of a drum actuated by the minute 





























hand arbor of the clock, and provided with a 
series of electrical contacts, a series of electrical 
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circuits including contacts of said drum and the 
audible signals, a carriage disposed with relation 
to the drum and operated thereby, a _ circuit 
breaker carried by said carriage and disposed for 
co-operative connection with the contacts of the 
drum for making and breaking the various cir- 
cuits at predetermined periods, a switch common 
to all circuits but only closing one at a time, and 
an electromagnetically operated catch for. locking 
the switch at a desired circuit point to prolong 
the first period and for cutting out the electro- 
magnet when a circuit is established by the con- 
tact of the carriage and drum. 





UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sectiom 


6 of said act.] 





TRADE-MARKS PUBLISHED JAN. 28, 1913. 


Ser. 65,251. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Samvuet A. Harto- 


censis, New York. Filed Aug. 14, 1912. 


~<ARRO Wow 


Particular description of goods.—Collar buttons 
plated with precious metal. 


Claims use since Aug. 12, 1912. 
Ser. 66,796. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Krementz & Co, 
Newark, N. J. Filed Nov. 11, 1912. Under 


CME, 
SS 


Particular description of goods.—Cuf buttons, 
shirt studs, vest buttons and cuff links. 
Claims use since 1884. 
TRADE-MARKS REGISTERED JAN. 28, 1913. 
90,071. CLOCKS AND WATCHES. Tue West- 
ERN Citock Mrc. Co., Peru, Ill. (now by 
change of name Western Clock Co.). 
Filed Dec. 6, 1911. Serial 60,088. Published 
Feb. 6, 1912. 





BRITISH PATENTS. 





Applications for British Patents, Jan. 8-11. 

587. EXPANDING FLEXIBLE BRACELETS. 
W. Hackett and W. E. Hackett, trading as 
W. Hackett & Son. 

642. RIMLESS EYEGLASSES AND SPECTA- 
CLES. E. Looser. 

897. WATCHES. J. McDonacu. 





UNITED STATES PATENTS THAT 
HAVE EXPIRED. 

[Reported for THe Jeweters’ C1rcucar by W. 
H. Swenarton (ex-Examiner U. S. Patent Office), 
Counsel in Patent and Trade-Mark Causes, New 
York.] 





Patents expired Jan. 28, 1913. 
553,589. WATCH BOW FASTENER. F. Minx, 
Philadelphia, Pa. 
553,708. LOCKET OR BROOCH. W. C. Forg- 
HAND, Tipton, Ind. 
553,760. WATCH CASE PENDANT. F. Moors- 
FIELD, Newport, Ky. 
Design granted Jan. 24, 1899, for 14 years. 
30,043. HANDLE FOR SPOONS OR SIMILAR 
ARTICLES. F. R. Roserts, Concord, N. H. 
Designs granted Jan. 23, 1906, for 7 years. 
37,790. BRUSH OR SIMILAR ARTICLES. J. 
H. Crossy, Jacksonville, Fla. 
37,791. HANDLE FOR SPOONS. G. P. Irrie, 
Bridgeport, Conn. 
Design granted July 27, 1909, for 3% years. 
40,175. HOLDER FOR POCKETBOOKS. J. 
Basst, Hoboken,N. J. 
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Alphabets and Numerals 


For Class Rings, Emblems, Etc., in Various Sizes 


ABCDEFGHIJKLMNOPQRSTUVWXYZ 
1234567890 1234567890 


123456783906 


kept in stock in 10 and 14 karat gold, also in Sterling Silver and Bronze 


HERPERS BROS. N. Y. CiTY BRANCH 
NEWARK, N. J. 35 MAIDEN LANE 


(ESTABLISHED 1865) 








IF IT’S A 





TRADE MARK REGISTERED 


IT’S STANDARD 





21-23 Maiden Lane, New York 
704 Market St., San Francisco 





























CASE SCREW WASHER 
For Sale at all Material Houses 
Catalog and pupils’ plates forwarded on request. 








ROY WATCH 
CASE CO. 
Spe URICH PATENTED PERFECT FITTING 
ci 
es Fits perfectly under screw head, invisible and has neat appear- 
pre ance. Holds movement firmly in case, whether worn away or 
pecan: sprung. Made in all sizes from German Silver. 
‘onal Prices: Gross, $1.50; 4 doz. package, asst., 50c.; single doz., 15c. 
en ee S. URICH, 336 Columbus Ave., New York City 
Ghe W’L NEWMEYER 
SCHOOL OF ENGRAVING 
Cleveland 
SPECIALISTS - - - - Jewelers’ Findings 
Full line of Chains, Neck Chains, Clasp, Spring Rings, Swivels 
Settings and Hollow Balls. (Balls from , inch to 1 inch in diameter) 
C. LEMAITRE & CO., 24 Boudinot St. NEWARK, N. J. 








THE BEST YET 


Jacques i? * 


PTC (| 
Le Coultre Wau 


Safety 
Razor 


MORE simple, 
more durable, more 
shapely and especial- 
ly more easily kept 
in good condition 
than any other safety 
razor. Note the flexi- 
bility of its protecting 
comb, which allows 
the blade to fall 
easily in position and 
adjust itself auto- 
matically. 


Send for Price-List 


MATHEY BROS., MATHEZ & CO. 


Sole Agents 15-17-19 Maiden Lane, N. Y. 









4 
iss" 














LEIMAN BROS. 


Continuous Feed 


SAND 
BLAST 


uses same sand over 
and over again. Can’t 
clog up. Powerful for 
frosting and mat finish- 
ing. :: Catalog No. 6 


LEIMAN BROS. 
62B John Street, New York 














We make Swiveis 
Patented July 12, 1904. for the trade. 


Send for Samples and Prices 
McRAE & KEELER, Attleboro, Mass. 


Reem 63 A F W. RUGGLES, Mgr. 


Fp nidber ar koartag 


We make # specialty of cleaning, replauing 
tnd repainting all kinds of metal watch, smal 
slock and gauge dials. Special names and 
emblems painted upon all kinds of dials. 

‘Speciat metal dials made to order 

Promptness and satislaction, guaramect. 











WE: 








W. H. Swenarton 
(Br-Braminer A, S, Patent @Mce) 
Counsel tu Patent Causes 


2 Rector Street, New York 
Patents Crave-faavts 
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items from Here and There. 





E. P. Davis has moved to Raleigh, N. C., 

‘om Lexington. 

D. L. Keller, Medford, Ore., is reported 

tached for $300. 

George C. Smith is closing out his stock 

Watertown, N. Y. 

John E. Golding, Freeport, N. Y., is 

sing out at auction. 

\braham Frisch has moved from Haver- 
hill Mass., to Boston. 

Edmund H. Abbott, Presho, S. Dak., has 
moved to Sioux Falls. 

Chas. E. Pyron has succeeded C. G. Ross 
in business at Leaksville, N. C. 

Chas. B. Curtis, Lansing, Mich. has 
een ‘succeeded by Fred M. Rochester. 

Weintraub & Kimmel, Yonkers, N. Y., 
have been succeeded by F. Weintraub. 

Clark & Conklin, Cazenovia, N. Y., 
will dissolve partnership about Feb. 1. 

H. J. Doremus has succeeded Drissler & 
Doremus in business at Minneapolis, Minn. 

Robinson & Rideout, Rochester, Minn., 
have been succeeded by Stephen W. Rob- 
inson. 

Since the death of W. Thompson, the 
‘business at McKeesport, Pa., has been 
discontinued. 

A petition in bankruptcy has been filed 
against P. S. Schwartz, Plymouth, Wis. 
The store has been closed for about two 
weeks, 

The M. L. Bishop Jewelry Co., Clare- 
more, Okla., is offering creditors 28 cents 
on the dollar. The assets are placed at 
$5,075, with liabilities of $8,400. 

C. E. Haywood, Potsdam, N. Y., is re- 
moving his stock of jewelry to the store 
formerly occupied by E. E. Olmstead. Im- 
provements have been made at the new lo- 
cation. 

G. C. Martin & Co., Oakland, Me., will 
move their stock of jewelry from the 
Empire Theatre building into the room 
now occupied by the post office depart- 
ment, which will be vacated about March 1. 

A report. from an American consul in 
southern Europe states that a business man 
in his district desires to receive catalogues 
and price lists of American watches, clocks 
and watchcases. Further information can 
be obtained from the Bureau of Manufac- 
tures by submitting the file number, 10296. 

F, Lyman, for 25 years one of the lead- 
ing jewelers and opticians of Bridgeport, 
Conn., has added an L extension to his 
store at 920 Main St. and now has another 
entrance on State St. This has increased 
his floor space over 300 per cent. The 
Main St. side will be used for the jewelry 
and optical business, while the State St. 
extension will be devoted to the photo- 
graphic department. 

In a report of the Bureau of Manu- 
facturers, Consul General Henry A. Mc- 
Bride, at Zurich, submits a table showing 
the principal imports of American goods 
into Switzerland during the years 1910 
and 1911. This table shows that watches, 
clocks, and parts of, were imported into 
that country to the value of $46,621 during 
1910, and $55,371 during 1911. According 
to the Consul General the import trade 
with the United States has been most 
Satisfactory during the past two years. 


Burglars looted the show windows of 
H. J. Howe’s store, 201 S. Salina St., Syra- 
cuse, N. Y., and the pawnshop of the Buf- 
falo Loan Co., in the Courier building, early 
one morning recently. They smashed a 
window in each store, hurriedly gathered 
together what jewelry they could reach 
and made their escape. Mr. Howe is the 
heavier loser, jewelry estimated between 
250 and $500 in value having been stolen. 
The loss to the loan company will not ex- 
ceed $100. The burglars are believed to 
have escaped on an eastbound New York 
Central train. 

It was reported last week that D. R. 
Cohen, Lincoln, Nebr., contemplated the 
filing of a voluntary petition in bankruptcy, 
but recently had abandoned such intention 
and has transferred his assets to M. W. 
Folsom, president of the Nebraska State 
Bank, which institution is a large creditor 
and which was secured by the assignment 
of life insurance policies to the face value 
of $15,000. Mr. Cohen’s merchandise lia- 
bilities approximate $33,000 and there is a 
further secured indebtedness of about $20,- 
000 to banks. The assets are as yet unde- 
termined. 

While more silver was mined in 1912 
than during any similar period since 1892, 
less gold was produced in the United 
States in 1912 than in any year since 1907, 
according to official estimates which have 
been published by the United States Geo- 
logical Survey. The value of the gold mined 
during 1912 will approximate $91,685,168, 
a decrease of more than $8,200,000 from the 
value of the output of 1911. The output 
of silver conservatively figured, will total 
62,369,974 fine ounces, valued at $37,982,- 
414. This is the greatest amount of silver 
ever mined in the United States, although 
not the greatest in value. 


George E. Collett, who pleaded guilty to 
breaking and entering the jewelry store of 
William F. Newhall & Son, Lynn, Mass., 
was sentenced recently to not more than 
four or less than three years in the State 
prison. When called for sentence he said 
he had tried to lead a better life, but be- 
came sick and discouraged, and while 
drinking fell in with some men he met at 
the Concord Reformatory, where he had 
served two terms. They induced him, he 
said, to go to Lynn, and while there he 
robbed the jewelry store. There was about 
$550 worth of goods taken, and about two- 
thirds has been found in pawnshops in 
Lynn and Boston. 

Ralph B. Clark, of the firm of Raber & 
Clark, retail jewelers at Anderson, was 
elected president of the Indiana Retail 
Merchants’ Association at the annual con- 
vention of that organization in Fort Wayne 
last week. Other officers elected were: 
Vice-president, Otto C. Hornung, Terre 
Haute; secretary, P. F. Palfrey, Vincennes, 
and treasurer, Edward Goldsberry, Lafay- 
ette. The association adopted resolutions 
opposing a bill for an eight-hour-day law 
for women, favoring an honest advertising 
law and recommending legislation that 
would require placing a cash value on trad- 
ing stamps and make it necessary for con- 
cerns issuing the stamps to print the true 
cash value on each stamp. Opposition was 
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expressed to a minimum-wage law. A 
committee was appointed to attend the In- 
diana Legislature and oppose this bill and 
the eight-hour-day bill for women. The 
association has a membership of 1,000. The 
Fort Wayne Retail Merchants’ Association 
entertained the delegates during the con- 
vention with a banquet at the Hotel An- 
thony. The convention in 1914 will be held 
in Terre Haute. 

The stock of Mrs. C. B. Guth, Brook- 
ville, Pa., has been appraised at $600, and 
the receiver has sold from it at retail 
$206 worth. The fixtures, consisting 
largely of old-fashioned cases, were ap- 
praised at $700. Another jeweler, who 
wants the room, has offered $400 for the 
fixtures and 50 per cent. for $300 worth 
of stock. The attorney for the National 
Jewelers Board of Trade thinks it would 
be advantageous to accept this offer, which 
would leave only about $100 more of the 
stock to be disposed of. The indebtedness 
at the present time of $7,678 includes 
mortgages to the amount of $3,000. Ex- 
emptions of $300 are claimed. On the out- 
standing accounts the receiver has collect- 


ed $45 or $50. 








Trade Gossip. 


A medal commemorative of the War in 
the Balkans has just been issued by a firm 
in La Locle, Switzerland, and seems to be 
meeting with great success in Europe. The 
medal shows on the obverse a soldier in 
action bearing a flag, and on the reverse 
beside the inscription are the shields of 
the four Balkan states. The medal is made 
in two sizes, 25 and 40 millimeters, and in 
silver and bronze. 

L. Heller & Son, 68 Nassau St. New 
York, are sending out to the trade a neat 
celluloid card which is perforated with 
holes for the measurement of gems to 
determine stone sizes. The card also con- 
tains a rule in inches and in millimeters 
and a table of comparative sizes of stones, 
together with a list of the birthstones of 
the different months. The card is 6x3% 
inches in size. Dealers are asked to order 
all Heller synthetic stones and Japanese 
pearls by the stone size gauge. These 
cards will be sent upon request. 

The R. Wallace & Sons Mfg. Co., silver- 
smiths, Wallingford, Conn., is offering to 
dealers who carry the Washington pattern 
in R. Wallace sterling a beautiful repro- 
duction of either the Stuart or the Faed 
equestrian picture of Gen. George Wash- 
ington, for use in their window display on 
Washington’s Birthday. Both pictures are 
about the same size, and exceptionally good 
reproductions, artistically printed and 
mounted on heavy tinted board. It is un- 
derstood that to obtain either picture the 
dealer must have some of the Washington 
pattern in stock, and only one picture will 
be furnished each dealer, They are also of- 
fering to supply free newspaper electros and 
a quantity of miniature Washington book- 
lets, with the dealer’s imprint on the cover 
and retail prices of the Washington pat- 
tern. On special request they will furnish 
a handsome framed picture of their main 
office, an excellent reproduction of an ac- 
tual sky photograph. 
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CANNON & BROWN, INC. 


ELECTRO-PLATERS 









JEWELRY COLORING 
14-16-18-KARAT SHADING 






IMITATION PLATINUM 










OLD ENGLISH 















ALSO 
ROMAN 
BRASS 
GREEN 
SILVER 
ROSE 






NICKEL PLATING 






COPPER PLATING 






BRONZING AND OXIDIZING 
GRINDING, POLISHING, LACQUERING 
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Watchmakers, Attention ! 





The 
Following 
isa 
Formula 
for a 


WATCH 


nd 


Specific Gravity 15.5° C. 
Saponification Value 
Iodine Number 
Viscosity (130° F.) 


This has been determined by a large number of tests, and is the 
first scientific information ever given to the watchmaker. 

Purchasers of Watch and Clock Oil can verify this by any reli- 
able chemist, or by any of the large Watch Manufacturers of the 


country. 


Perfect 


CLOCK OIL 


nou ue dl 





29 
61 Seconds 


Pure Porpoise Jaw Oil is the only Oil in the world that will meet 


this chemical requirement. 


We are the only manufacturers who pro- 


duce this Oil from the Porpoise to the watch pivot. 


Porpoise Jaw Oil is the enly known Oil that will stand three 
years in the jewel of a watch without evaporation, creeping or oxi- 


WILLIAM F. NYE 
New Bedford, Mass. 


dizing. 


, 


7 

















COPYRI 191) BY 
EAGLE MFG. 


THE EAGLE LUBRICANT MFG.CO.Ganrow.0.U.S: 








THE HAMPDEN WATCH Co. 
Canton, Ohio 


THE scone? LUBRICANT MFG. CO.. 


anton, 


December 16, 1912. 


Dear Sirs: After two years of the most rigid tests, and general 
use, with no trace of gumming, corrosion or creeping, but with 
perfect satisfaction, we recommend the use of the Eagle Oil on 
our work after it leaves the factory. 

Yours very truly, 
THE HAMPDEN WATCH CO., 


V. S. Corey, Superintendent. 





SOUTH BEND WATCH Co. 
South Bend, Ind. 
EAGLE LUBRICANT MFG. CO., 
Canton, O 
Dear Sirs: For more than a year I have had your Eagle 
Watch Oil under the severest tests that we ever applied to a 
watch oil, and the oil stood them better than any other oil we 
have tried. Yours very truly, 
CHAS. T. HIGGINBOTHAM, 


Consulting Supt. South Bend Watch Co. 


Price 35c. Per Bottle 


For Sale by all Leading Jobbers and Importers 


December 18, 1912. 











For prompt and satisfactory returns 
send your 


Retinings 





to 


GEORGE M. BAKER 


85-91 PAGE STREET 


REFINER OF 


COLD. SILVER ANDO PLATINUM 


PROVIDENCE, R. I. 




















E. P. REICHHELM & CO., lnc. 








24 JOHN STREET - - 











AMERICAN GAS FURNACE CO, 


Gas Blast Furnaces, Heating Machin 
Pressure Blowers, Fuel rey Plants 


as Plants 


AMERICAN-SWISS FILE & TOOL CO. 


NEW YORK 
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LEIMAN BROS. 


Polishing Dust Collector 


Patent applied for 
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aunnunntl HTT TTY CAL named SRORHeee danced! 
WHY YOU SHOULD DO BUSINESS WITH US 





Dust Does Not Enter Blower-Suction at Both Hoods. 








SOME USERS: FIRST —Because every process of refining and smelting is done in one plant. 

U L oi ° 

— a * > SECOND—Because of our modern facilities, chiefly among which is our new ‘ RERVO- 

Lord & Taylor, N. Re CUPEL” Furnace, which eliminates the loss of from three to five per cent. of 

oud — ae y’ Platinum contained in sweepings. This loss is not possible to overcome where the 

Montgomery, Ward & Co., Kansas City. « blast furnace system of smelting is used. The SAVING REVERTS TO YOU. 

gee Co., St. Louis, y. THIRD—Because of the absolute confidence that you can place in us to give you honest 

ee — oes Ludington, Mich, returns. 

0. K. g. Co., Syracuse, N, Y, = - 

Dueber Watch Case Mfg, Co., Canton, 0. 

Keystone Watch Case Co., Waltham, Mass. The Elizabethtown Smelting Co. 
CATALOG LEIMAN BROS., O5 eB. Fifty Years Ahead of Them All 503-509 Mulberry St., Newark, N. J. 











J. SCHAWEL & CO. 


GOLD, PLATINUM and SILVER 
REFINERS 


Platinum Sheet and Wire 
Sterling Silver Sheet 


JOHN AUSTIN & SON 


Gold, Silver and Platinum 
Assayers, Refiners and Smelters 


14 and 76 Clifford St., PROVIDENCE, R. |. 
We Do Our Own Smelting 











Gold, Platinum and Silver Bought 
26 John St. (upstairs) New York 








Tin Ounce of Prevention ts Worth a Pound of Cure | 


An Ounce of Prevention Is Worth a Pound of Cu 











SWEEPS 4” BULLION: 


G come U te I B L > Ss. § wry not be prepared at all times with a first class VETERAN JEWELER ? ; 
Purchased and Refined--Buyers of Gold, Silver, Platinum, Plated Scrap—Assayers of Ores and Metals 


Jewelers’ Suples, = er too difficult for anyone else, try us. More reason- 
| baa \ a JACOB COHEN [xz] i 

T. B. HAGSTOZ & SON] cramibetrml ta. 
U. S. SMELTING AND REFINING WORKS 


J. &H.BERGE, Branch: 17 Eldridge Street 51 Maiden Lane, New York 4 
ahaa — oe ee 
L. & M. WOLLSTEIN, 16 John Street, New York Works: 16 New York Avenue, Newark, N. J. 
SWEEP SMELTERS and ASSAYERS 


NEW YORK. 
Dealers in Gold and Silver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made for Sweeps and all kinds of Waste containing Precious Metals. 























Positively Highest Prices Paid for Old Gold and Silver. IMPORTERS OF PLATINUM Ore and Bullion Assays a Specialty 
AB D 1858 

goin ea GOLD AND SILVER REFINERS 

L. LELONG & BRO, sssvress ao sweer smezren 


Prompt attention given to SMELTING 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. Geld end Biivet tetas fea Tun Tasma 
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Jewelers, 


We will guarantee 
you large profits 
or no pay. 



















Then in justice 
to yourself all 
we ask is let us 
prove to you, 
by the many 
late refer- 
ences we 
will send 
you, that we 
made large 
profits 
for other 
jewelers. 


Over 20 
years of 
experience. 


e Compare our refer- 
| enceswithallothers, 

| then by so doing you 
can make no mistake 
and will get the very 
best talent. 











GOTTLIEB 


m & 0’NEIL 
AUCTIONEERING CO. 


811 Ashland Block Chicago, IIl. 





Telephone, Randolph 882 












Gems and 
Precious 
Stones 








Their Characteristics, 


Localities of Production, 
Tests and some 


Current Literature 


A new book on a new plan. 
Tabulated, concise, authori- 
tative. A handy Manual for 
every Jeweler. 





Flexible Cover 
Postpaid 


50° 


Published by : 
The Jewelers’ Circular 
Publishing Company 
11 John St., New York 





























Bigger Business 


Has forced us to move into larger quarters. 
On or about March 15 we will move to the 


LORSCH BUILDING 
37-39 MAIDEN LANE 


where we will have increased facilities for 
taking care of your valued patronage. 


KORONES BROS. 


Wholesale Jewelers & 46 Maiden New York 


February 5, 1913. 











February 9, 1913. 
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Special Notices 


Payable invariably in advance. 

Rates under all headings except “Situations 
Wanted” 3c. a word; minimum charge, 75c. 

SITUATIONS WANTED Ic. a word for first 
25 words. Additional words, 3c. per word. 

Heavy type 5c. a word; minimum charge, $1.25 

Name, address, initials and abbreviations count 
as words,and are charged for as part of the 
advertisement. 

Display cards, $4.00 per inch. 

In all cases, if answers are to be forwarded, 10c. 
extra to cover postage must be enclosed. 

Advertisers who are not subscribers should send 
10c. if they desire a copy of the, paper containing 
their advertisement. 


Situations Wanted. 


Under this heading, only, Ic. for first 25 words 
3c. for each additional word; minimum charge, 25c. 














second watchmaker and en- 


YOUNG MAN, 25, 
Address R. W. Polack, York, 


graver; all tools. 
Pa. 





FIRST CLASS enameler and painter, able to do 
anything, wishes position. Address “C., 12228,” 
care Jewelers’ Circular. 


wishes to represent manufacturer. 
New York City, New York, New Jersey, Pennsyl- 
vania, New England States; 10 or 14 kt. Ad- 
ree “B., 26,” care Jewelers’ Circular. 


SALESMAN, 





thoroughly experienced in high 

having worked at B, & A, rail- 
place; good references, Ad 

Jewelers’ Circular. 


WATCHMAKER, 
grade watches, 
road inspecting 
dress “B., 49,” care 


FIRST CLASS ENGRAVER who waits on trade 
and repairs jewelry; young man; best references; 
permanent position only for March 15. Ad- 
dress “S., 12400,” care Jewelers’ Circular. 


EXPERIENCED YOUNG WOMAN, capable, 
energetic, wishes position in jeweler’s office; 
billing, orders, typewriting and care of stock. 
“E, A. L., 12453,”" care Jewelers’ Circular. 


ENAMELER AND PAINTER desires position; 
California preferred; Al man; can furnish col- 











FIRST CLASS and thoroughly competent re 
pairing watchmaker, all watches; expert on any 
kind of work; rapid work; best references; $25. 





Address ‘‘Watchmaker,” 68 Boston St., New- 
ark, NUE 
WATCHMAKER of exceptional ability, long ex- 


perience on all grades of work; also railroad 
work; no bad habits, best references. Address 
“Watchmaker,” 3134 Jackson Boulevard, third 
floor, Chicago, III. 





ALESMAN with established jobbing trade, New 
York, Philadelphia, Baltimore, wants manu. 
facturers’ line of gold or filled jewelry; com- 


hn 





mission basis. Address “‘Ability, 43,” care Jew- 
elers’ Circular. 
SALESMAN acquainted in the South, Middle 


Pacific coast wants manufacturers’ 


West and 
line; can furnish unquestioned ref- 


or jobbers’ 





ors; able to do any kind enameling. Address erences and bond, Address “C., 27,” care Jew- 
“Enameler, 12367,” care Jewelers’ Circular. elers’ Circular, 

EXPERIENCED jewelry designer in platinum WELL KNOWN SALESMAN, with established 
mountings, desiring to make a change, wishes trade in surrounding States, south and middle 
a permanent position with first class house. Ad- west, desires to represent manufacturer with 
dress “C., 12343,” care Jewelers’ Circular. salable line. Address “Capable, 12422,” care 

Jewelers’ Circular. 





POSITION by single man of 24; 
four years’ experience in retail jewelry store; 
completed list work at St, Louis Watchmaking 
School. Address L. A, Randel, Red Oak, Ia. 


PERMANENT 





ENGRAVER, first class, with 12 years’ experi- 
ence on lettering and monograms, with best_ of 
reference, will be open for position after Feb. 
15. Address “X., 22,”’ care Jewelers’ Circular. 





POSITION WANTED by experienced materia! 
man; first class references. Address “A, K. I 
104 S. Loomis St., Flat 3, Chicago, III. 





WATCHMAKER, first class mechanic on all fine 
works, wishes position ; only first class houses. 
Address “Swiss, 12457,” care Jewelers’ Circular. 


PERMANENT POSITION by a young man, age 
25, as engraver and assistant watchmaker; best 
references. Address W. C, Etzbach, Sedalia, 
Mo. 

TRAVELING OR RETAIL position; 12 years’ 
ex erience in silver department in large city. 
Address “Yankee, 12346,” care Jewelers’ Cir- 
cular. 











WANTED, good size 10kt. gold jewelry line for 
Pacific coast, Chicago to the Coast by responsible 
on Address “J., 12051,” care Jewelers’ Cir- 
cular 


YOUNG MAN having seven years’ experience at 
bench repairing watches, clocks and jewelry, also 
engraving; best of reference. Address B. R. 
Showers, 418 Washington St., Williamsport, Pa. 


ENGRAVER; young man would like steady posi- 
tion as engraver and salesman; can keep stock 
in good shape; gilt edge reference; south pre- 
or Address “C., 18,” care Jewelers’ Cir- 
cular. 


FIRST CLASS ENGRAVER; 
position as general letter engraver; can also 
wait on customers; Al reference; south or west 
preferred. Address “‘B., 17,” care Jewelers’ Cir- 











young man desires 





cular. 

YOUNG MAN, 21 years old, wishes a position 
with a good chance of advancement; kindly 
grant personal interview; five years’ experi- 
ence. Address ‘‘A., 12340,” care Jewelers’ Cir- 
cular. 








desires position with whole- 
experienced; best refer- 
12485,” care Jewelers 


YOUNG MAN, 21, 
sale jewelry concern; 
ences. Address “‘.\., 
Circular. 





SALESMAN, controlling large trade, energy and 
ability, to represent manufacturer or jobber; 
best of references. Address “‘A., 42,” care Jew- 
elers’ Circular. 





WANTED, POSITION, by young man, engraver, 
watchmaker; has had business experience; good 
reference. Address J. B. Gilmore, 414 Salmon 
St., Portland, Oregon. 





YOUNG MAN wishes position as time keeper, cost 
clerk; alloy, melt and prepare the work for 
the men; best reference. Address “W., 12490,’ 
care Jewelers’ Circular. 





designer 
fairs or 
2425 


SILVER ENGRAVER and _ jeweler’s 
wants steady position; would travel 
auctions. Address Herbert H. Healey, 
Racine Ave., Chicago, Il. 





stenographer and typewriter, un- 
derstands jewelry business and _ office work 
thoroughly, wishes position. Address “J. B. 
33," care Jewelers’ Circular. 


YOUNG LADY, 





JEWELER, stone setter, watchmaker and sales- 
man wants first class permanent’ position with 
first class firm; best references. Address “‘N., 
12395,” care’ Jewelers’ Circular. 





wishes position as assistant in 
employed in similar posi- 
109,”’ care Jewelers’ Circu- 


Chicago, Ill, 


YOUNG LADY 
diamond office; now 
tion. Address “C., 

State St., 





BOOKKEEPER, expert, will call weekly or 
monthly; keep entire books or control bookkeeper, 
trial balances, loss and profit accounts. S. Ben- 
jamin, 25 W. 8th St., New York. 





YOUNG MAN, 24, desires position as head stock 
and order 
eight years’ 
elry line. 
Circular. 


clerk or material clerk; has had 
experience in the wholesale jew- 
Address “X., 41,” care Jewelers 





ambitious hustler, desires to 
connect with manufacturer or jobber as stock 
and order clerk; two years’ experience; <A1 ref- 
erences. Address ‘‘A., 38,” care Jewelers’ Cir- 
cular. 


YOUNG MAN, 18, 





SALESMAN; have sold hair ornaments and filled 
jewelry to department stores and best retailers 
in city and State; also Pennsylvania; presently 
open for good lines. Address “F., 34,” care 
Jewelers’ Circular. 





WATCHMAKER, thorough, competent, 25 years’ 
experience amongst first class jewelers, desires 
good position; Al references; able managing re- 
pair department; not engraver. Watchmaker, 198 
Martin St., Milwaukee, Wis. 





YOUNG MAN, 27, good watchmaker and plain 
engraver, desires permanent position Feb. 10; 
good habits and fine references; salary $20 to 
$25 per week. R, L. Reilly, care the Sartain 
Drug Co., South Pittsburg, Tenn, 





RETAIL SALESMAN, ambitious young man of 
26, thoroughly experienced, also first class win- 
dow trimmer, desires position where earnest ef- 
fort and fidelity will be recognized. Address 
“E., 29,’ care Jewelers’ Circular. 





EXPERT WATCHMAKER, with 22 years’ experi- 
ence on Swiss and railroad watches, desires po- 
sition with reliable firm to take charge of watch 
repair department; highest references. Address 
*C., 12488,” care Jewelers’ Circular. 





EXPERT WATCHMAKER, jeweler and_ en- 
graver wishes position at once with a first class 
store; salary $25 per week; best tools and 
references: samples on request. Address “Fleur 
de lis, 50,” care Jewelers’ Circular, 





YONG MAN, 20, wishes position with good chance 
of advancement; kindly grant personal inter- 
view: three vears’ experience with retail jewelry 
house. Address “M., 37," care Jewelers’ Cir- 
cular, 

POSITION WANTED by young man, first class 
letter and monogram engraver; also have store 
experience; good reference; New York or vi- 
cinity preferred. Address “A., 16,” care Jewelers 
Circular. 








SALESMAN, young man, desires to connect with 
a good jewelry firm, with the idea of advanc- 
ing; good experience in retail store; test ref- 
erence. Address “O., 12478,’’ care Jewelers’ 
Circular. 

WATCH AND JEWELRY SALESMAN is open 
for engagement; 12 years’ experience with high 
grade retail concerns at New York; best refer- 
ences. Address ‘“‘A., 12802,” care Jewelers’ 
Circular. 


YOUNG MAN wishes position in factory office 
of large manufacturing concern; has_ several 
years’ experience and can furnish first class 
reference. Address “K., 12878,” care Jewelers’ 
Circular. 











YOUNG MAN, 22, six years’ experience as inside 
salesman and stock clerk, desires position with 
manufacturer or wholesaler; platinum line pre- 
ferred. Address “D., 12419,’ care Jewelers’ 
Circular. 





FIRST CLASS sterling silverware salesman de- 
sires a good line through the Middle West; 
can furnish first class references and can show 





results. Address ‘‘B., 12487,’’ care Jewelers’ 
Circular. 
JEWELER’S ENAMELER, thoroughly knowing 


his business, desires steady position to take 
charge out of New York City: charge, fire stone, 
polish, Address “R., 12497,’ care Jewelers’ 
Circular. 





YOUNG MAN, 25 years, watchmaker, engraver 
and jewelry repairer, some knowledge of optics, 
good workman; seven years’ experience; sin 
references; middle west preferred. Address <M. 
B. I. 12368,’ care Jewelers’ Circular. 





CLERK AND SALESMAN, 24, experienced and 
with ability to succeed, desires position with 
manufacturing jewelry concern; excellent work- 
er; best reference furnished. Address “Ap- 
plicant, 12454,” care Jewelers’ Circular. 





SALESMAN, energetic young hustler with four 
vears’ following in the Middle West, New York 
State and Pennsylvania, wishes connection with 
«epresentative concern; exceptional references. 
Address “‘D., 28,” care Jewelers’ Circular. 





ENGRAVER AND OPTICIAN, young man, ex- 
pert ability, neat, fine salesman, thoroughly ex- 
perienced in city jewelry store, desires position 
about April 1; finest references; salary $25. 
Address ‘‘Ability, 12477,’’ care Jewelers’ Ciren- 
lar. 





A WATCHMAKER capable of handling sales, 
watch revairs and buying, would like to get in 
touch with some high grade firm; write all par- 
ticulars and save time, Address A. .J. Sorrels, 
care of Edwards & Le Bron, 813 Market St. 
Chattanooga, Tenn. 





SITUATION WANTED as manager of a first 
class jewelry store; am capable of handling a 
stock of $50,000; have been buyer and manager 
for several large stores; can furnish best of ref- 
erences. Address ‘‘Manager,’’ Post Office Box 
747, Meridian, Miss. 





EXPERIENCED WATCHMAKER, jeweler and 
good plain engraver wants permanent position at 
once in eastern New York or western Massa- 
chusetts: 34 years old and 18 years’ experience; 
gond habits. gond tools. Address “M., 12441,” 
care Jewelers’ Circular. 
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SITUATIONS WANTED-— Continued. 








XPERT DIAMOND SETTER, 16 years’ experi- 
ence, wishes position with large firm; desires to 
work piecework; can do highest class star and 
fancy work, lockets, watches, gypsy rings, cramps 
and platinum. Address Frank Fuchs, 1805 Pit- 
kin Ave., Brooklyn, N. Y. 


Side Lines. 


3c. a word; minimum charge, 75c. 








WANTED, PACIFIC AGENCY for 10kt, gold 
line, by traveling representative of long oape- 
pin rig Address “H., 12050,” care Jewelers’ Cir- 
cular, 





OREMAN; a first class jeweler with eight years’ 
experience as foreman, understands thoroughly 
the manufacturing of platinum and gold mount- 
ings, desires a position as foreman with a re- 
liable firm; best references. Address “P., 
12483,” care Jewelers’ Circular. 





-\LESMAN, 26, desires position with represen- 
tative house; acquainted in New York State, 
Pennsylvania and east; also southern territory; 
have carried general line of gold, filled and 
platinum diamond jewelry; references furnished. 
\ddress “‘B., 12348,” care Jewelers’ Circular. 


IRST CLASS WATCHMAKER desires to make 
, change to work as first watchmaker or to take 
harge of watch department; familiar with high- 
grade work; Al references; only a first class 
position accepted; New York City only. Ad- 
lress “Hustler, 39,” care Jewelers’ Circular. 


YOUNG ENERGETIC SALESMAN 
wishes to communicate with jobber or 
manufacturer desiring man for middle 
west; good references. Address ‘““W. 
E., 5,” care Jewelers’ Circular. 











V,ATCHMAKER having spare time a few hours 
a day to work home; specialist on high grade 
Swiss and American watches, ordinary work con- 
sidered; good work and guaranteed; modern 
tools; reference and ability unquestionable in 
every respect. Address “Reliable, 12431,” care 
Jewelers’ Circular. 


=_ 





\LESMAN with ability desires position with a 
first class house, manufacturer or jobber’s line; 
can start out now or July 1; south or middle 
west preferred: general jewelry or solid silver 
line; will consider a good line on salary or com- 
mission; references furnished. Address “C,, 
1,” care Jewelers’ Circular. 


nm 





‘IRST CLASS watchmaker, jewelry repairer; fair 

engraving; some monogram work; have had 
charge of watch department and railroad work; 
20 years’ experience; good salesman, age 38, 
married, steady and reliable; first class refer- 
ences; at once; any State, Address Watch- 
maker, Box 355, Billings, Montana, 


— 





IF YOU WANT A MAN with tact and address, 
a first class watchmaker, expert on railroa 
work, graduate optician, skilled at plating and 
jewelry repairing, to take charge of your watch 
department or manage a branch store write me; 
my references are of the rare kind; young, 
unmarried. Address “S., 12498,” care Jewelers’ 
Circular, 





WATCHMAKER. jeweler, engraver and optician 
desires position in medium size town to take 
charge of repair department or entire store; am 
familiar with railroad work, a good mechanic and 
worker; no bad habits, sober, honest and re- 
liable; Texas preferred; can furnish first class 
references. Address “N. Y., 12479,” care Jew- 
elers’ Circular. 





WATCHMAKER, engraver, 8 years’ ex- 
perience; three years in jewelry busi- 
ness for myself; capable in any de- 
partment; am 25, married, can come 
at once; $30. Carl Bechtel, Fort 
Dodge, la. 





ENGRAVER, young man 22 years old, would 
like to get under first class workman; six years’ 
experience at jewelry business; can take in and 
estimate repair work; first class salesman; pres- 
ent employer on vacation and have charge of 
store, can come March Ist; would like town 
with Y. M. C, A.; no bad habits; correspondence 
invited. Address “X., 12494,” care Jewelers’ 
Circular. 


RETAIL STORE SALESMAN or man- 
ager open for engagement May 15, 32 
years of age, 14 years’ experience; 
first class salesman of high class mer- 
chandise and special order jewelry 
work; thoroughly familiar with the 
entire retail jewelry business; know 
how to display merchandise and keep 
stock; good watchmaker, neat, active, 
industrious, successful and pleasant. 
Address Box 226, Wellington, Kans. 








WANTED SALESMAN to carry Bonit-Oro-Loza 
as a side line; we pay Al commission; want men 
in all States of the Union. Apply with refer- 
ences, Bonita Art Co., Wheeling, W. Va. 





SALESMAN, at once, for a good 10 and 14 karat 
side line for New York State on straight com- 
mission basis; line has been introduced. Ad- 
dress “‘A., 12492,” care Jewelers’ Circular. 


WANTED, YOUNG MAN to assist in store and 
do jewelry repairing; steady position; good 
chance for a hustler. Wm. G. McDougall, Eighth 
Ave. aud 55th St., New York. 





WANTED, JEWELER, one able to make new 
work; a stone setter and to do general repair 
work; steady position. Address ““New England, 
12446,” care Jewelers’ Circular. 


WANTED, first class watchmaker and engraver; 
permanent position; state age, experience and 
C. A. Gossard & Co., 





reference in first letter. 
Washington C. H., Uhio. 





WANTED, competent clerk who thoroughly un- 
derstands the managing and all detail work re- 
quired in the jobbing jewelry line. L. S. Meyer 
& Bro., 88 Maiden Lane, New York. 





WANTED RELIABLE MAN located in Chicago 
to handle a small side line for a well known 
manufacturer for the jobbing jewelry trade; 
can be shown in five minutes and takes up very 
little room, Address “Q., 12364,” care Jewelers’ 
Circular. 


SALESMAN WANTED to handle sterling sil- 
ver line as side line on commission only in New 
York, Massachusetts, Rhode Island, Connecti- 
cut, New Hampshire, Vermont and Maine; 
must furnish best of references. Address ‘‘C., 
12366,” care Jewelers’ Circular. 


MANUFACTURER’S AGENT, with established 
office and trade shop, solicits correspondence 
from manufacturers desiring to be represented on 
commission; also I can furnish desk room _with 
caring fom mail and other services. C. H. Riggs, 
Room 317, Hinckley Bldg., Seattle, Wash. 











YOUNG LADY of experience to assist in office 
of wholesale jewelry jobber; must thoroughly 
understand the business; good opportunity. Ad- 
dress “B., 36,” care Jewelers’ Circular. 





WANTED, first class jeweler and engraver; can 
give permanent position to good man. Reply 
with samples of engraving and reference to 
E. F. Randolph & Co., Blueneld, W. Va. 





AN ENERGETIC YOUNG MAN to repair jew- 
elry, clocks, and assist on, watch work; one who 
can engrave preferred; réferences must be O. K. 
Address “M., 12468,” care Jewelers’ Circular. 





WANTED, first class watchmaker; permanent po- 
sition, good opportunity to right man; state 
age, experience and references; would like in- 
terview if possible. Barton R. Smith, 370 
Fulton St., Jamaica, N. Y. 





belp Wanted. 


3c. a word; minimum charge, 75c. 








WANTED, first class watchmaker; must be accu- 
rate and fast. Address Black & Garrabrant, 
manufacturing jewelers, Waterloo, Ia. 


WANTED, high grade watchmaker at once. 
Julius C. Walk & Son, Inc., 5 and 7 E. Wash- 
ington St., Indianapolis, Ind. 








HIGH CLASS jewelry engraver; none other need 
apply; state salary; send references and samples 
in first letter. Address Linz Bros., Dallas, Tex. 


ENAMELER WANTED for factory; must. be 
good at letter engraving and enamel cutting; 
ante work. Burr, Patterson & Co., Detroit, 

ich. 


WANTED, first class watchmaker, good optician 











and salesman; $25 per week to start. Address 
Samuel Phillips, 232 Atlantic St., Stamford, 
Conn. 

DESIGNER, experienced man on gold la val- 
lieres, brooches, etc.; good opportunity for the 
right man; Address “A., 45,” care Jewelers 
Circular. 





WANTED, watchmaker and plain letter engraver 
for American Maiden Lane house; no trade 
watch work, Address “‘S., 12473,” care Jewelers’ 
Circular. 


TRAVELING SALESMAN wanted now or July 
1st, with established trade; good position for 
the right man. Address “‘X., 12047,” care Jew- 
elers’ Circular, 


WATCHMAKER in retail jewelry store; must 
have tools and be able to assist in store; start 
at $20. Address “J. W. F., 12865,” care Jew- 
elers’ Circular. 











SALESMAN WANTED; young man in a jewelr 
shop; good opportunity; experience and ref- 
erence required. Address Room 52, 82 Nassau 
St., New York. 





WANTED, watchmaker and jeweler with tools, 
at once; all around man; state salary, experi- 





ence and references in first letter. P. O. Box 
96, Salem, Mass. 
JEWELER, stone setter and engraver, who 


can manage shop; permanent position and good 
salary to the right man. Albert Pfeifer & 
Bro., Little Rock, Ark. 





WATCHMAKER WANTED, New York, suburb 
in Jersey; steady work; must have fine_refer- 
ences; state age, salary and references. Edward 
C. Kern, Montclair, N. J. 


Al SALESMAN to handle high grade sterling sil- 
ver and plated jewelry on commission; a 
and the west; state reference. Address “M., 
12444,” care Jewelers’ Circular. 








WANTED, manufacturing jeweler who is a good 
diamond setter and can also do some platinum 
work; steady job; middle west; state age, ex- 
perience and salary expected. Address “O., 
25,” care Jewelers’ Circular. 





A GROWING manufacturing jewelry concern de- 
sires the services of a competent foreman; one 
having the necessary ability to take absolute 
charge and to produce results. Address “G. A., 
12480,” care Jewelers’ Circular, 





MANUFACTURING JEWELER, diamond setter, 
can secure permanent position with reasonable 
working hours in new shop with modern equip- 
ments. Apply Manufacturing Dept., Swigart 
Watch & Optical Co., Toledo, 6. 





WANTED, experienced salesman on platinum and 
gold diamond mountings and diamond jewelry 
in New York City and local trade; only men 
that know this trade need apply. Address *S. 
C., 124638,” care Jewelers’ Circular. 


WATCHMAKER AND ENGRAVER who is cap- 
able of handling work required by a first class 
retail jewelry establishment; permanent posi- 
tion and good salary. Address, with references, 
Albert Pfeifer & Bro., Little Rock, Ark. 








WANTED, manufacturing jeweler, an all around 
first class man with a knowledge of stone set- 
ting and emblem work; state wages desired, 
references, etc. G. A, Schlechter Co., manu- 
facturing jewelers, 636 Court St., Reading, Pa. 





WATCHMAKER WANTED at once; capable of 
ing charge of department and handling rail- 
road work; must be sober, industrious man; 
steady employment; state salary expected and 
former employers in letter. Robert C. Green’s 
Son, Pottsville, Pa. 


THOROUGHLY QUALIFIED and experienced 
buyer of jewelry, silverware and kindred lines 
by active retail concern in city of 75,000 popu- 
lation; good salary and bright prospect for one 
who can qualify. Address op. 12404,” care 
Jewelers’ Circular, 








WANTED, jewelry repairer and stone setter; one 
who can assist on watch and clock work pre- 
ferred; permanent position for competent and 
reliable man; give references and state wages 
expected in first letter. Bogle Brothers, White 
River Junction, Vt. 





WANTED, first class manufacturing jeweler; one 
who can*do diamond mounting and setting; also 
platinum work and execute designs; good salary 
and steady position to the right man; state ex- 
pectations, reference and other useful particulars. 
Address Silberberg Bros., El Paso, Tex, 





WANTED, watchmaker and engraver; own tools; 
thoroughly capable to handle all repair work; 
neat appearance; good salesman; knowledge of 
optical goods and electroplating advantage; state 
experience, salary expected and reference in 
first letter. Address Box 405, Wichita, Kans. 


(Special Notices continued on page 342.) 
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Special Notices. 


(Continued from page 341.) 





ON ACCOUNT OF POOR HEALTH I offer an 
exceptional opportunity in the sale of my jew- 
elry store; good location on the main _ street. 
ea A. E. Dumas, 1187 Elm St., Manches- 
ter, N. H, 





HELP WANTED—Continued. 








WANTED, an experienced man to take charge of 
office, shop, doing repair work for trade and 
special order work; must be qualified to super- 
intend business, make estimates on gold, plati- 
num and diamond jewelry, class pins, etc.; Mis- 
souri city, 75,000. Address “M., 18,” care Jew- 
elers’ Circular. 


MANUFACTURER of nigh grade diamond jew- 
elry and high grade platinum and gold mount- 
ings wants traveling man who knows the busi- 
ness and who is well acquainted with the trade 
in New York State, Pennsylvania and the en- 
tire New England States; state experience, 
salary and references. Address “B., 12216,” care 
Toackiel? Circular. 


FOREMAN, experienced in platinum 
work to take charge of factory; state 
present and former employers; 
answer will be treated confidentially. 
Address Irving Mfg. Co., 45 Austin 
St., Newark, N. J. 


WANTED, BY MAY 1, or before, a strictly first 
class watchmaker for railroad work; must un- 
derstand position adjusting; a good position for 
the right man to handle department; fine, all the 
year, climate and agreeable surroundings; write 
all possible particulars in first letter with ref- 
erences and state if engraver; no jewelry work. 
Robert J. Taupert, Las Vegas, New Mexico. 











LEADING JEWELER, western city, has excep- 
tional opportunity for clean cut, hustling young 
man, used to handling important sales, dia- 
monds and finest platinum jewelry; an up- 
to-date experienced man will find no barrier to 
ambition and will start as first assistant; write 
full particulars of self, qualifications, experience, 
salary, etc. Address “F., 55,” care Jewelers’ 
Circular. 





FOR SALE, store and fixtures; established two 
years in a good location on a business street; 
doing good business; will sell at invoice; in a 
town of over 500,000. Address ‘'I., 12892,” 
care Jewelers’ Circular. 


A WATCHMAKER’S CHANCE; $1,000 cash 
buys best store in Brooklyn; don’t answer un- 
less you have the cash; no notes; I mean busi- 
ness; fine repair trade. Address “Roller Jewel, 
12489,” care Jewelers’ Circular. 








FOR SALE, old established jewelry store; price 
$1,000 or with stock $5,000; and five-story double 
flat house, price $30,000; near subway station; 
willing to keep first mortgage of $14,000. Ad- 
dress “I, S., 12459,’ care Jewelers’ Circular. 





FOR QUICK SALE, good jewelry and optical 
store, located in the best mining town west of 
Denver on the Moffat Railroad; $60,000 payroll 
per month; only store in town; price about 
$500; don’t lose this chance; write at once. 
Address L. Egholm, Oak Creek, Colo. 


JEWELRY, music and optical store in Wakonda, 
S. Dak.; population 600; all repair work one 
man can do; nearest watchmaker 14 miles; good 
climate, best farming country in the Union; 
death of senior member of firm reason. Axlund 
& Son. Write F. W. Axlund, Wakonda, S. Dak. 


SPLENDID OPPORTUNITY to purchase a clean, 
up-to-date jewelry store in a hustling city of 
10,000 population in western Massachusetts; big 
repair business in watches and French clocks; 
an excellent opportunity for a practical watch- 
maker, Address “fA. B. C., 12469,” care Jewelers’ 
Circular. 








DIES, HUBS AND TOOLS, mostly new, for 
by manufacturer who is discontinuing gold 
for platinum. Address ‘‘X., 12412,” care J 
elers’ Circular. 





AN OAK ROLLER-TOP BENCH; new mode! 
& W. lathe and the rest; good tools in p: 
condition, are to be sold. Address S. Bert 
89 Anderson St., Boston, Mass, 





WALL CASE, black walnut, nine feet long, tl 
feet wide, suitable for silverware, cut gl 
china line, etc.; excellent condition. Add: 


Room 2, 16-18 Maiden Lane, New York. 











Business Opportunities 


3c. a word; minimum charge, 75c, 








WE ARE ALWAYS IN THE MARKET 
Naats and old mine stones from two grainers u 
Klipper Bros., 80 Maiden Lane, New York. 


JEWELRY JOBS my specialty; I pay the highest 
prices for your surplus stock. Ben Roth, whole- 
sale jeweler, 235 S, Dearborn St., Chicago, !!I 








WATCHMAKER wants to buy an up-to-date j: 
elry store with good repair trade in east 
State; has $3,000 cash. Address “D., 52, 
Jewelers’ Circular. 





DO YOU WANT SPOT CASH for your dia 
monds? Bring or send them to us; in strictest 
confidence. J. L. Marks Co., 1524 North Amer 
ican Building, Chicago, IIl. 





PARTNER with some capital wanted to sta it 
manufacturing imitation jewelry novelties; goo: 
profitable business; I have the experienc: 
Write Sam Shapiro, 26 Jefferson St., New York 





SPLENDID OPPORTUNITY; jewelry § and 
musical instrument business for sale; located 
on the main street of a thriving (Massachusetts 
manufacturing city of 155,000 population; stock, 
fixtures, etc., $8,000, can be reduced to one-half; 
owners to retire. Address “E., 54,” care Jew- 
elers’ Circular. 





ABRAHAM & STRAUS, Fulton St., 
Brooklyn, N. Y. Watchmaker, in our 
repair workroom, a. thoroughly 
competent watchmaker; only those 
with first class credentials as to abil- 
ity and character need apply in per- 
son or by mail to superintendent. 


* 


WANTED, first class watchmaker and 
engraver; permanent position, splen- 
did salary, pleasant place to work, nice 
city to live in; send references and 
sample of engraving in first letter. 
Address “‘C. E. H., 9,’ care Jewelers’ 
Circular. 














for Sale. 


Stores, Stocks and Businesses. 
3c. a word; minimum charge, 75c. 





“OR SALE, up-to-date retail jewelry store in 
central New York State; will inventory about 
$2,500; we will sell cheap to quick buyer who 
means business; fine location; must be sold this 
month. Address or come in person for informa- 
tion,. David Cohen & Co., wholesale jewelers, 
Lux Bldg., Utica, N. Y 





ACCOUNT OF HEALTH would sell long estab- 
lished jewelry business paying over 25 per cent. 
above living and running expenses; bench $125 
to $150 month; largest stock, best location, city 
of over 5,000, southern Wisconsin; would re- 
quire $4,000 to $6,000 cash; balance terms. Ad- 
dress “‘R., 19,” care Jewelers’ Circular. 





$5,000 A YEAR BUSINESS, sell on account of 
health; two railroads; $5,500 cash to handle; 
this includes store, brick building, stock, fix- 
tures, dwelling house and three lots; best 
chance in Northwest; can show business growth 
every year; do not write unless you have the 
cash. I. C. Dimmick, Graceville, Minn, 





ONE OF THE PRETTIEST jewelry stores in 
Michigan, new marble front concern store, in 
business center; annual business $25,000 to $80,- 
000; established 45 years; long lease at $75 per 
month; city now booming with railroad shops 
and manufacturing; richest farming country in 
Michigan; a great bargain and unusual oppor- 
tunity. Write at once to A. G, Bedford, Ionia, 

ich, . 





A NEW AND UP-TO-DATE jewelry store in one 
of the best towns in Indiana; or will sell fix- 
tures only. Address “B., 10,” care Jewelers’ 
Circular. 


5 AND 7 S. 13TH ST., Philadelphia, in heart of 
shopping district; fine location for popular jew- 
elry business. The Provident Life and Trust 
Company of Philadelphia, 409 Chestnut St. 


STOCK AND FIXTURES invoiced Jan. 15, $1,- 
750; no competition; population 1,500; county 
seat; reasonable discount; satisfactory reason 
~ >Re Inquire A. F, Smith Co., Omaha, 

eb. 











for Sale. 


Tools, Fixtures, Equipment, Etc. 
3c. a: word; minimum charge, 75c. 








FOR SALE, cherry wall case, plate glass sides 
and doors; 12 ft. x 2% ft. x 8 ft, high. Ad- 
dress ‘‘O., 12456,” care Jewelers’ Circular, 





SOLID OAK wall and counter cases, 9 feet long; 
bargain if taken at once; write for full de- 
scription and price. Box 501, Waterloo, Ia. 





FOR SALE, well established jewelry store in best 
town in Kansas; stock will invoice about $12,000; 
can reduce; splendid opportunity; no junk in 
= store. Address Geo. B. Emery, Hutchinson, 

ans. 





FOR SALE, small, well equipped jewelry and op- 
tical store; well established in a rapidly increas- 
ing business neighborhood; will sell for a very 
low figure. Address “E., 12455,” care Jewelers’ 
Circular. 





BARGAINS in traveler’s trays, telescopes, etc.; 
also big job in jeweler’s display goods at a sac- 
ne Mozar & Meyer, 48 Maiden Lane, New 

ork, 





FOR SALE, % H. P. motor, 110 volts, D. C. on 
slide rails with belt tightener and combination 
pulley; is in Al condition and fully guaranteed; 
complete with rheostat, $20. Address “R., 
12471,” care Jewelers’ Circular. 





| PAY CASH for your surplus stock of 
diamonds, watches and jewelry; busi- 
ness confidential; national bank ref- 
erences. H. Schwartz, 903 Heyworth 
Bidg., Chicago, Ill. 


ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating 
and references of the highest order. Van Praag 
& Co., 15-17 Greene St., New York, established 
1889. 








IF YOU WISH TO RETIRE from busi- 
ness, or have surplus stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am in a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, Ill. 





DON’T SCRATCH YOUR~ HEAD; 
there’s no money there; we buy dia- 
monds, watches and jewelry, large 
or small quantities; unlimited capi- 
tal. Fidelity Loan Co., N. E. corner 
9th and Locust Sts., Philadelphia, Pa., 
established 1865. 





WE ARE the largest buyers of jewelry 
stocks in the United States and pay 
the highest prices; send your dia- 
monds, watches and jewelry to us and 
receive cash by return mail; bank ref- 
erences. Bauman Jewelry Co., 71 
W. Madison St., Chicago, III. 





I’M THE MAN for quick action; | wil! 
buy your entire stock and fixtures fo: 
cash; no stock too large or too sma!! 
to handle; bank reference and large 
eastern manufacturer’s guarantee; al 
business strictly confidential and per- 
sonally attended to. L. Brick, 26532 
W. 15th Pl., Chicago, Ill. 
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i11GH CASH PRICES pald for diamonds 
and watches; immediate returns 
made; bank references. Address M. 
jralson, Masonic Temple, Chicago, III. 





PAY CASH for your diamonds, 
watches, jewelry; send your stock to 
me and receive money by return mail; 
National bank references. Emil 
Noel, Room 511, Heyworth Bldg., 29 
E. Madison St., Chicago, Ill. 





NOTICE TO EVERYBODY in the jewelry line! 
Any amount of ready cash furnished quick! 
There is no doubt in our minds that you have 
surplus stock of diamonds, pearls, watches, jew- 
elry, silverware, etc., that you wish to turn into 
ready cash quick; we also purchase entire stores, 
factories and fixtures; we pay the highest prices 
and give best results; send your entire or surplus 
stock to us and we will wire you our best cash 
offer; if not satisfactory, we will return your 
merchandise at our expense; we are an old, re- 
liable, established concern with the highest bank 
and mercantile references; write us before con- 
sulting others; all communications are treated 
strictly confidential. Brooklyn Purchasing Syn- 
dicate, 608 Broadway, Brooklyn, N. Y. 








To Let. 


3c. a word; minimum charge, 75c. 








/ESK ROOM OR PART of office to let. In- 
quire Friedlander & Bartnowsky, 6 Maiden 
Lane, New York. 





‘ART OF OFFICE in Silversmiths Bldg., 15 
Maiden Lane, New York, to sublet; good light, 
rent moderate; suitable for manufacturer’s rep- 
esentative. Waite-Evans Co., Room 1708. 





USE OF LARGE WALL CASE, counter space 
ind desk room in private office; reasonable; 
suitable for cut glass or silverware line. Ad- 
dress Room 2, 16-18 Maiden Lane, New York. 





DESK ROOM TO LET; north light, telephone, 
safe; always open, 8:50 to 6 pep. mM. Address 
Room 2, 16-18 Maiden Lane, New York City. 





TO LET, a remarkably good store for a real, 
live jeweler, 45 Cortlandt St., New York; oppo- 
site the entrance to the Hudson Terminal; a 
wonderfully good location and low rent. Ap- 
ply 47 Cortlandt St., or your own broker. 





FOR RENT, light corner, elegant floors 20 x 35, 
65 Maiden Lane, corner William St.; steam 
heat, gas and electricity; immediate possession; 
diamond setters, light manufacturing or offices. 
C. D. Borger, 110 William St., New York. 


HALF OF OFFICE TO LET; a very desirable 
location for a manufacturer’s sample room. Apply 
Room 1601, Silversmiths Bldg., 15 Maiden Lane, 
New York. 


Wanted to Purchase. 


3c. a word; minimum charge, 75c. 














WE WANT TO BUY wall and floor cases; *must 
be in first class condition; either mahogany 
or cherry; write giving particulars. Snowdon & 
Wicks, Pittston, Pa. 








Miscellaneous. 


3c. a word; minimum charge, 75c. 





$100 REWARD we will pay for the name of any 
jeweler whose unsold rings of our make we re- 
fused to ex@hange for other set rings. Block 
Ring Co., 254 Pearl St., Buffalo, N. Y, 


THE GOLDSTEIN ENGRAVING CO., engraving 
and etching on gold and silverware; fob mono- 
grams aé_ specialty; portrait miniatures on 
watches, lockets and brooches. 45 Maiden Lane, 
New York. 


AUCTION SALE, stock of jewelry and 
fixtures of E. L. Spencer, Richmond, 
Ind., as an entirety Feb. 26, 1913. 
Dickinson Trust Co., Receiver, Rich- 
mond, Ind. 




















THIRD EDITION 


Workshop Noles 


Jewelers and Watchmakers 


100 Pages New Matter 
Containing 300 Pages (size 73x 10} inches) 
Bound in Cloth, Stiff Covers 


This book is the most useful, com- 
prehensive and perfect publication 
for the workman at the bench, and 
should be in the hands of every jew- 
eler and watchmaker in the country. 
It is the only book of its kind pub- 
lished. 


Price, by mail postpaid, $2.50 


Published by 


The Jewelers’ Circular Pub. Co. 
11 John Street NEW YORK 


























My Talent of Success in Conducting Auc- 




















WRITE OR WIRE ME AT ONCE 








R. B. H. MACRORIE :: :: 


tions is Simply Doing Things a Little 
Better Than the Others 








The following are a few of the reputable jewelers I have conducted 
sales for: 





Wo. Swank & Co:. .. 0500.20 Charleston, W. Va. i A a ae W. Chicago, III. 
A Land Jéwelty Co... 6:6 ies vere Henderson, Ky. Ps OPTI GGG. 6 x « idlndescacneas Le Mars, Iowa 
PMOWET NEE bic ooo. oss ook eam aaele nese Mobile, Ala. | W. RMN a's.d-5c1wig oot wid mage Chicago, Ill. 
ete SO EI. 56-6 ee wine awe date Omaha, Nebr. Ae ee oso baa aie Sem Grand Island, Nebr. 
MO dn. GROURD « a6 600 coven Albuquerque, N. Mex. Pah Bs SR ia wins oie Sek dne ns seme Oshkosh, Wis. 
OD GR ee rere rere Tulsa, Okla. rere te Van Wert, Ohio 
Ole C. Land & Co...344 Milwaukee Ave., Chicago ee) ee eee Eureka Springs, Ark. 
Fred Brodegaard & Co............. Omaha, Nebr. ee SOLE OTE Hannibal, Mo. 
le a cele cla cew sheee Fo wes Ottawa, Can. § oe eee Jefferson City, Mo. 
ee UNO, 6 o's x, 0'eicna oxdawns Duluth, Minn. DPC MRED Soo ve occiwagense eu Rock Island, Ill. 
ee EROS OOO. i <5 oho cb oes ves Great Bend, Kan. Wie NBEO Sock daa Sis d hc ia ewadnbee De Kalb, Ill. 
A. U. Schlaudecker & Sons.........-+++ Erie, Paw | Fa ee: EP TERE Ce ee Murphysboro, Ill. 
L. Prigozen.........! 556 Milwaukee Ave., Chicago He GS Moarefield’ =o oos occ. kcdeicecsice Oxford, Ala. 
sd ly: ma RE Aap ete ae lahat Dies ot mame Morsman & PEGNOIE, cv canes Minneapolis, Minn. 
»aScc N PEL wwe ewww reer nee seen son, . : a Se . ~ 

ee ene ee Coldwater, Mich, Queen C aty Jewelry Co.....+..-.-St. Joseph, —_ 
ee rere eee Hancock, Mich. H. Pollock .....-.+seeeeeeeseeeeees Chicago, Ill. 
_g ~~ ee Battle Creek, Mich. | E- E. Wilber. ..-.....--0ssseeseeees Danville, Il. 
MEE hs Cpr atic ee <b os b vistas Valparaiso, Ind. Behner & Behner...........-.....- Newton, Iowa 
AG OO Oe ree Gladbrook, Iowa J. H. Cunningham. ........ seeceses Muncie, Ind 
Sam Friedlander............0..+eee- Columbus, O. RICGSE POCRE,  So eas a 0 takees kas Davenport, Iowa 


And hundreds of others. 


825 UNITY BUILDING 





AUCTIONEER FOR THE 
LEGITIMATE TRADE ONLY 












: 3: CHICAGO 


TWO MEN AT PRICE OF ONE 








The Jeweler’s Retail Business increases after my sale, his reputation is greater, his standing is higher in the community, and I get him prices for his merchandise 
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WILLIAM L. SEXTON & COMPANY 
INCORPORATED 
MANUFACTURING JEWELERS 
FORTY-SEVEN JOHN STREET 
NEW YORK 


January 7th. 1913. 
Mr, Louis L. Firuski, 
70 Bowery, New York. 
Dear Sir; 

We acknowledge with thanks receipt of your check in 
final settlement of sales you have conducted for us, and we 
take this opportunity to again thank you for your courtesy 
and help. 

Although you had been most highly recommended to us for 
integrity and ability, we were very skeptical at first, of 
your being able to dispose of so large a_stock on any such 
favorable terms as you assured us you could, and as the 
results were even better than you promised, we are thoroughly 
satisfied, 

Your prompt remittances have been a great convenience to 
us in settling up the accounts of the corporation. 

Trusting the coming year may be a prosperous and happy 
one for you, believe us, 

Very respectfully yours, 
‘ William L. Sexton & Company 
(in liquidation) 


Chaz FA Che lre Ape Trustees, 








If you have any Surplus Stock or discontinued patterns of Diamond, Pearl or 
other Precious Stone Jewelry, Watches, Silverware, Plated Ware, etc., send it to 


The Greatest Trade Auction Market in the World 


I can handle it satisfactorily—and get good returns. 
SALES DAILY 


I Do Not Buy Stocks—Goods Sold Strictly on Commission. 
For Reference: “ASK ANYBODY.” ‘Telephone, 1081 Franklin. 


LOUIS L. FIRUSKI, Auctioneer 


Established 36 Years 





70-72 Bowery, New York 


S[uanvvgUvOGUUVOUUOOUCUOUUSUOUSORUUOUSOUUEHOUUQUOENDOUEOOOUUOOUDOOEDOOUSOOECDOEEDOOUSUOURNOEEHOOUSUOEHOEGHOES 1UOUGHOEUSOOCEDOUEQUONUQOUNUOOEUOOUEGQOOEOOOUHROUEOOUEEOEEUOELD 
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‘<The Esteem 


in which this auctioneer has long been held by the 
high-class jewelry trade of the United States should 
make him worthy of the consideration of any jeweler 
desiring a successful sale and who is careful of his 


reputation as a business man.’ 


JAMES L. HAND 


*‘America’s Leading Jewelry Auctioneer’”’ 
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14 Maiden Lane, NEW YORK 


All sales conducted personally, assisted hy a jewelry 
auctioneer of standing and ability 


JAMES L. HAND. 




















I do not exploit myself with pages of self-written praise, but if you are considering an auction and will 
write or wire me, I'll submit the opinions of Many of the best-known jewelry firms of the United States 
who have employed me and are pleased to tell of the great success and satisfactory after-effects of the 
HAND SALE. Just concluded a most noteworthy sale, the large, fine stock of 


The Lake & Strohel Co. of Waterbury 


one of the old representative jewelry stores of the State of Connecticut. Notwithstanding the fact that 
there had been three recent sales of jewelry and kindred lines in the above city, the buying public attended 
the “Hand” sale in great numbers and bought liberally. Never in Waterbury’s history was an auction 


attended by such representative people. 


You Gan Buy Printer’s Ink, but You Gan’t Buy Personality ! 


The “Hand” specialty is the selling of high-class jewelry at auction, and it takes personality to 
turn precious stones, gold and silver into cash profitably. 
Don’t you want high-class service and an auctioneer that can and will produce satisfactory results 


without injuring your reputation as a business man? 


Below are some jewelers that have tested the “Hand” auction. Among them you will find many 
leaders of the trade, live, going concerns. If you are considering an auction communicate with me to- 


day by letter or wire. Let me explain my methods. 





gation! 

ee OO TON, GODS 6 5 vo easiviaie sane eeberen ers Cincinnati, O. 
ee Ot, IE AL eo ele uc cous eeassc teed Detroit, Mich. 
Me: Se EE Soo 66 Cied <ein'ne elavtcsnestectexy Columbus, O. 
5... Re Rito hh i sae ee weuud sb aud «Naas awn Pittsburgh, Pa 
(OE a eT City, la 
Henricksen gpd Co Duluth, Minn 
Rubenstein Bros eal scdiv ain o.0o-u “gale waaace cue a «0.0 ee 
Pe ect tt vi tladaan ky ee 6 40 4% Pittsburgh, Pa. 
EAS cal wie ln Wee a sD athe 0 oe fs ce Gea 4 each ewe Wichita, Kans. 
RP ree ee Cee ee ee Te tuffalo and Rochester, N. Y. 


Don’t engage an auctioneer without careful investi- 





Aisgriak. Fecal: wien so iv vs sg Pos. cies ngicdeed vnctatecebhan Quincy, Ill. 
OED Ths EMEC Gia oi once to HaEd GW peel CC AE Haase Sao Council Bluffs, Ia. 
BENG. -"T.. TISCROE ced back luc cb beck GRR eed doce a nadeced Davenport, Ia. 
Isaac Brush... <icceusss : .- Bridgeport, Conn. 
Rae GOs. Vachs danduchb es adinsoda a Uaalbaeemeeel Oneida, N. 

Cte: FUE 5 Gas 3 Fae hewn as Cosy ss cdaa ven tbceeees Franklin, Pa. 
ee CHE” MRM GM lens aa Set aging gins Sieesae uaa wane Toledo, O. 
he. Oe) GEE Be III Sethe wna cde ond a Wa tice Bakeees Port Huron, Mich. 
Ni: Beaudty O Sime. 6 os oo bade c a8 odors cn 5 8s seve bass 0's 076 A, 





Read this unso’'icited testimonial. It’sone 
of many the originals of which will be shown 
you on request. 


R. S. & J. D. Parrerson, Port Huron, Mich., write: “Mr. James L. 
Hand has just finished:a sale for us. We started our sale Jan. 16 and 
have played standing room only at all sessions except one night when 
it was blowing a blizzard and the snow two feet deep. We were very 
much against making a sale of this kind and would not have done so 
had it not been that our Christmas trade was unsatisfactory and felt 
that we should turn some of our goods into cash. Mr. Hand was rec- 
ommended to us by several of our Maiden Lane friends and we decided 
to engage him. He has the confidence of all our customers and we feel 
now that our sale is at an end that he has made many friends and cus- 
tomers for our store, as well as holding all our old trade. He is not a 
man that exaggerates the goods offered or uses any objectionable lan 
guage or jokes. Regarding our sale,-we are more than satisfied and we 
would never have believed that a man could have sold the goods he has 
in this city at this season of the year and with times as they are. We 
will recommend Mr. Hand to any jeweler considering an auction and will 
be pleased to answer any questions regarding our sale.” 





Here are extracts from articles in two 
of America’s greatest newspapers. They tell 
the story of two great “‘Hand’’ sales. 


The Detroit Free Press says: “It requires no special talent to sell 
average merchandise at auction, but in selling a stock as fine as that 
carried by Sturgeon & Co. a man of more than ordinary ability is needed. 
The magnificent collection of precious stones, the products of the famous 
silversmiths, the objects of art, etc., that comprise the largest stock of 
its kind in this section of the country, were described and sold by Mr. 
Hand in a manner both interesting and instructive. Never before has 
such a representative audience been collected at an auction sale in 
Detroit.” 

The Omaha World-Herald says: ‘‘The auction sale of the fine stock of 
the Mawhinney & Ryan Co. was ably conducted. Its success was due 
to the personality of Mr. Hand, the auctioneer, who is a man of educa- 
tion and refnement.”’ 











Experience, 


Ability, Results Unequaled! 
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1 AM THE MAN 


P. O. Box 466 





ce wee 






et ; 








Awaits You! 





Sy. ‘ pe og 

Wy, {H, gt. s. 

4ozp REPRESENTATNY 
ALE JEWELER \S * 


Phone, Santa Monica 


444 


J. E. ROSE 


Jewelry and Art Auctioneer 


Sales made in any part of the 
United States or Canada 


The Opportunity \ 
» 


Address All Communications to 


VENICE, CAL. | 
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Telephone, 1624 Cortlandt 


We Are the Men 


who do things which place us 
above the average—out of the 
ordinary—whose ability will lend 
prestige and added influence to 
your business. We render you 
high grade service and it costs you 
no more than the mediocre kind. 
If you want an auction conducted 
ee ot on business principles—in a man- 
ner that will enable you to realize 
better than cost for your goods and leave your reputation better than ever—employ 
the ablest firm of auctioneers in America: Comrie & Brokaw. 

We are now making the largest and most successful sale, showing the largest 
margin of profit above expense and cost of merchandise ever held in Connecticut. 
We invite you to consult this firm as to our ability to produce results. 


The Kind of Business We Do 


: ae z : 
We are now conducting the Going-out PERSONALLY SIGNED 


of-Business Sale for EXPLANATORY NOTE 
After forty years in the jewelry business in this city, we have | 
€- H. Case & Co. decided to retire, ‘ana our rich and Jaisuhie stock will be dis- 


posed of at Auction. This announcement to-day marks the crisis 
Hartford, Conn. of a long and honorable business career, during which time all 
ps well ery le wa and a great following of the public in 

} . this city and ‘State have contributed their patronage to this house. |} 
one of the oldest and ‘argest jewelry We have always endeavored to merit the same, and in these clos- 


ing days of our business career, the same high standard will be 











W. H. BROKAW. 









































firms in Connecticut. maintained, for which our house has always been noted. We |} 
invite you to attend the sales and get the benefit of the many 
The high standing of this firm, with a reputation unequaled and bargains which will be offered. 


out of the ordinary. Afcer consulting the leading wholesale houses 
and the references of men in our line, we were selected to make the 
sale. There is a reason why. 





with a steck of $200,000, nearly all of which is the most expensive Signed, 
Diamond and Gold Jewelry and Sterling Silver. They demanded the 
services of men who do things, which placed them above the average— age) 























| 
A WORD TO OUR FRIENDS 


AND PATRONS Comrie & Brokaw 


People say there is no sentiment in business, but the most un- 
compromising and hardest headed business man in the world has 
a spark of it hidden away, and bound at some time in life to 
come out. It is now more than 20 years since I became associated AUCTIONEERS 
with the firm = C. H. Case & sm SO arte at the one. = 
of this old established firm, I am no longer able owing to ill] health : 
to continue the business, having been advised by my physician for the Jewelry, China and Art Trade 
to take a long needed rest, and it is with deep regret that I will 


— eee my business connection with the friends of 14 Maiden Lane New York 


The business has been placed in the hands of experienced 
auctioneers for liquidation, and I can assure my friends that they 
will find it to their advantage to attend the sales. 








References from the Leading Jewelers in the United States 


Signed, i = 


et Bot wx: U-"Wec eZ Write for our booklet “Facts Worth While” and 


their opinions on the auction business. 
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RELIABLE TRADE-MARKS: 











Plated Hollowware: 
THE DERBY SILVER CO. 


International Silver Co., Successor) 
This trade-mark appears on plated 
hollowware made by them, and the 
line made has always been salable 
and desirable. In toilet ware the 
‘“‘Derby’’ line is world renowned. 
WORKS, DERBY, CONN. 


THE BARBOUR SILVER CO. 


(Factory A, International Silver Co., Successor) 
Nickel silver goods are stamped 


BARBOUR SILVER CO., NICKEL SILVER 


Nickel silver goods—reproductions of old 
Sheffield—are stamped 


B8.S.C. E. P. 
Copper reproductions of old Sheffield Plate 
are stamped 
B. Cc. £. P. 


WORKS, MERIDEN, CONN. 
MERIDEN BRITANNIA CO. 


(Factory E, International Silver Co., ie gar 
The round trade- 

pines tie mark is used on 
their standard 

grade of White 
Metal hollowware, 
which has been 
on the market for 
half a _ century. 
‘Sheffield repro- 
ductions’’ in nickel 
silver are stamped 
as shown and this 
hollowware is de- 
signed for fine re- 
tail trade. The Sil- 


B e ver Soldered trade- 
mark is used on 


INTERNATIONAL SILVER CO. the finest grade of 
SILVER SOLDERED Nickel Silver hol- 
lowware that can 
be produced, and is especially desirable for 
hotels, clubs or family use, where the best 
and most expensive grade of silver plate can 

be afforded and used. 
WORKS, MERIDEN, CONN. 


THE MERIDEN SILVER PLATE CO. 


(Factory F, International Silver Co., Successor) 
ver This trade-mark on plated hollow- 
ware has long been recognized as 

assuring fine quality. Ware 80 

stamped has helped to increase 

the prestige of Meriden Silver 

es and to cause it to be regarded as 

the best that can be produced. 

TRADE MARK WORKS, MERIDPN, CONN. 


*** ROGERS BROS. 








ROGERS, SMITH & CO. 


(Factory E, International Silver Co., Successor) 
This Company was established 
in New Haven over fifty years 
ago, and the trade-mark shown 
has long been looked upon by the 
best trade as a guarantee of 
unsurpassed reliability. 

WORKS, MERIDEN, CONN. 


WILCOX SILVER PLATE CO. 


(Factory N, International Silver Co., Successor) 
This trade-mark appears on 
plated hollowware made by them, 
and has been noted for years, 
from the fact that many of the 
most beautiful designs brought 
out have been produced by this 
company and have borne this 
trade-mark. 

WORKS, MERIDEN, CONN. 


SIMPSON, HALL, MILLER & CO. 


(Factory L, International Silver Co., Successor) 
This trade-mark appears on 
plated hollowware made by them, 
and has had a large sale in this 
country as well as abroad. The 
shapes, styles and finish are al- 
ways the best that it is possible 
to produce, 

WORKS, WALLINGFORD, CONN. 


Plated Flatware: 
HOLMES & EDWARDS SILVER CO. 


(Factory C, International Silver Co., Successor) 


5K HOLMES & EDWARDS. 


This trade-mark appears on silver plated 
flatware manufactured by them. 
WORKS, BRIDGEPORT, CONN. 


THE WM. ROGERS MFG. CO. 


(Factory H, International Silver Co., Successor) 
Formerly Hartford, Conn. 
Trade-marks used on silver plated flatware 
and knives, 


g% RoGers § 


1865 WM. ROGERS MFG. CO. 
WM. ROGERS & SON 
WM. ROGERS MFG. CO. 
WORKS, MERIDEN, CONN. 


MERIDEN BRITANNIA CO. 


(Factory BE, International Silver Co., Successor) 


1847 ROGERS BROS. 


The above trade-mark appears on plated 
flatware manufactured by them. This brand 
was first made by Rogers Bros, in Hartford, 
established in the year 1847. It has been 
recognized as the standard of quality ever 
since it was first put upon the market. 

WORKS, MERIDEN, CONN. 


ROGERS, SMITH & CO. 
(Factory. E, International Silver Co., Successor) 
ROGERS, SMITH & CO. 
This trade-mark appears on plated flatware 
made by them, : 
WORKS, MERIDEN, CONN. 
SIMPSON, HALL, MILLER & CO. 


(Factory L, International Silver Co., Successor) 


ja W* ROGERS x 


This trade-mark appears on plated flatware 
made by them, and has met with a large sale 
for many years. The dealers handling the 
**Eagle Rogers’’ brand have always been well 
satisfied with the result from its sale. 

WORKS, WALLINGFORD, CONN. 


ROGERS & BROTHER. 


(Factory J, International Silver Co., Successor) 


%& ROGERS & BRO. A-1. 


This trade-mark appears on plated flatware 
made by them. Star (*) Rogers goods have 
been on the market for over sixty years and 
are sold by all leading dealers in electro-silver 
plated ware. Every article bearing their 
trade-mark is absolutely guaranteed. 

WORKS, WATERBURY, CONN. 


THE ROGERS & HAMILTON CO. 
(Factory K, International Silver Co., Successor) 


ROGERS & HAMILTON 
—* ROGERS & HAMILTON 


HAMILTON 
Ee. 


One or the other of these trade-marks ap- 
pears on the plated flatware made by them. 
These stamps have been well known through- 
out the trade for many years, and the fancy 
pieces in particular have met with a ready 


sale, 
WORKS, WATERBURY, CONN. 





Sterling Hollowware : 
THE BARBOUR SILVER CO. 


(Factory-A, International Silver Co., Successor) 
Formerly located in Hartford. 
This trade-mark appears on ster- 
ling hollowware made by them B.S.C. 
for the most exclusive jewelry 
trade, WORKS, MERIDEN, CONN. 


WILCOX & EVERTSEN 


(Factory E, International Silver Co., Successor) 
This trade-mark appears on ster- 

ling hollowware made by them, 

and at the present time the line m 
made embraces nearly everything 
that can be conceived or thought 
of in the line of Sterling Silver. 
The designs and finishes are un- 


surpassed, 
WORKS, MERIDEN, CONN. 


WILCOX SILVER PLATE CoO. 
(Factory N, International Silver Co., Successor) 
This trade-mark is used in con- : 
nection with the cut glass, ster- \ ae 


STERLING 22° FiNg 


ling mounted, made by them. \\\* / 
Any article so stamped can be \\V/Y2 WD) 
safely looked upon as the best of 
the kind it is possible to produce. 

WORKS, MERIDEN, CONN. 


SIMPSON, HALL, MILLER & CO. 


(Factory L, International Silver Co., Successor) 
This trade-mark appears on the 

sterling hollowware made —by 

them, and includes a large line 

of Bon Bons and Dishes, as well 

as many beautiful designs in 

Table and Toilet Ware. 

WORKS, WALLINGFORD, CONN. 


THE WATROUS MFG. CO. 


(Factory P, International Silver Co., Successor) 
Used on a nee va- 

riety of sterling hol- 

low, flat and _ toilet W 

ware, also a vie (WW STERLING 
line of novelties, cig- 925 
arette cases, vanity 1000 
cases, purses, etc. 


WORKS, WALLINGFORD, CONN. 


Sterling Flatware - 
WILCOX & EVERTSEN 


(Factory E, International Silver Co., Successor) 


This trade-mark is on ster- TRADE MARK 


ling silver flatware made by 
them, and at the present 
time is being stamped on a 
large variety of desirable 


and very salable patterns. 5 * Fg: 
WORKS,” MERIDEN, CONN. STERLING #00 FINE 


SIMPSON, HALL, MILLER & CO. 
(Factory L, International Silver Co., Successor) 


This trade-mark appears on ster- ot. 
ling flatware made by them, and : 
includes a large variety of styles & a 
covering the wants of nearly 
every first-class dealer. 


WORKS, WALLINGFORD, CONN, 


Sterling Silver Inlaid 


Flatware 
HOLMES & EDWARDS SILVER CO. 


(Factory C, International Silver Co., Successor) 
EROLMES 6 CeCe 
SILVER -INLAID 
This trade-mark appears on all sterling sil- 
ver inlaid flatware made by them. Spoons and 
forks bearing this trade-mark are made by a 
patented process, each article having a piece 
of pure silver inlaid at the points most ex- 
posed to wear. This brand is guaranteed in 
family use to wear twenty-five years. 
WORKS, BRIDGEPORT, CONN. 


FINE. 


ey eo) 





ORDER FROM THE FACTORY 


MAKING THB CLASS OF GOODS YOU REQUIRE, OR 


NEW YORK CITY: 


THE WATROUS MFG. CO. 
ie ee ae 9-19 Maiden Lane and 49-51 West 34th Street 


(Factory P, International Silver Co., Successor) 
a large line of nickel silver- 


Ks 
Qa 
Ws ware, including small hollow- 


CHICAGO: 
5 North Wabash Avenue 


SAN FRANCISCO: CANADA  : 
150 Post Street Hamilton and Toronto, Ontario 


GENERAL OFFICE, MERIDEN, CONN. 


9 ware and novelties. 








WORKS, WALLINGFORD, CONN. 











